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Port of Virginia moving forward 
to enhance mid-Atlantic gateway

By Paul Scott Abbott, AJOT

Officials of the Port of Virginia 
are busy working to ensure that infra-
structure limitations don’t hold back 
decades of sustained future 
growth as a mid-Atlantic gate-
way of choice for burgeoning 
container volumes.

In an interview with the 
American Journal of Trans-
portation, John F. Reinhart, 
the Port of Virginia’s chief 
executive officer and execu-
tive director, said the 6.5 percent 
increase in container throughput real-
ized in calendar 2015 over 2014 might 
well have been even greater, but facil-
ities were bursting at the seams as 
they handled more than 2.5 million 
20-foot-equivalent units.

“We were beyond optimal capacity,” 
Reinhart said. “That’s why we didn’t 
harvest even more growth last year, 
because we were getting congested.

“That’s why our laser focus on 
these infrastructure projects has 
moved so quickly,” he said, referring 

to some $700 million in direct invest-
ments under way, with half coming 
via an infusion from the Virginia Gen-

eral Assembly, “and it’s just 
rewarding to see the support 
of the Commonwealth [of Vir-
ginia] and the market.”

The market has indeed 
been supportive, with some 
of the cargo that moved to 
the East Coast in the midst 
of last year’s West Coast port 

slowdowns appearing to have shifted 
permanently, with still-larger mega-
containerships being deployed, with 
the expanded Panama Canal due to 
finally open at midyear and with more 
containers coming to U.S. ports via 
Suez Canal routings.

Virginia leaders are now concentrat-
ing upon retaining gains, with undertak-
ings from channels and berths all the 
way to inland terminals.

“Virginia wants to create a viable 
gateway in the mid-Atlantic that can 

Trains with double-stacked containers move increasing volumes of cargo inland from 
the Port of Virginia’s Norfolk International Terminals facility.

(ENHANCE – continued on page 25)

Addressing infrastructure 
first key to make it happen in India

By Manik Mehta, AJOT

While many Indian politicians 
and officials, led by Prime Minister 
Narendra Modi, have been enthusiasti-
cally trumpeting the “Make-in-India” 
slogan, trying to entice foreign 
manufacturers and investors 
to use India as a manufactur-
ing site, the “Make-in-India” 
slogan would have a hollow 
ring if the country does not 
back all its well-meaning 
intentions with good and 
viable infrastructure. 

India’s attractive fea-
tures, including a huge market of mid-
dle-class consumers and abundance 
of highly qualified experts and skilled 
workers, will come to naught in the 
face of inadequate infrastructure. 

The “Make-in-India” slogan’s 
success is dependent, almost entirely, 
on a viable and effective infrastruc-
ture; indeed, the “Make-it-Happen-in-
India” slogan seems to be its precursor. 

Infrastructure 
Issue

Ministers and 
high-ranking offi-
cials emphasize that 
infrastructure devel-
opment is a top prior-
ity when they make 
a pitch to potential 
foreign investors for 
India as a manufac-
turing center.  

Infrastructure 
development was 
also a key element 
when Indian finance 
minister Arun Jaitley 
recently participated 
in a panel discussion 

at the Asia Society in New York, led by 
former Australian Prime Minister Kevin 
Rudd, who currently works as the presi-
dent of the Asia Society Policy Institute. 

Jaitley observed that under 
Prime Minister Modi’s 2014 
initiative Make in India, New 
Delhi embarked on an ambi-
tious program to create jobs 

for millions of its citizens, who 
together comprise the world’s 

second-largest population.  
“Infrastructure development 
is central to this plan,” Jaitley 

said, adding that India was investing 
heavily in building regional airports 
throughout the country and 233 high-
ways were now being constructed. 

Jaitley emphasized the crucial 
importance of manufacturing for 
uplifting India’s economy and creat-
ing jobs. “Manufacturing is where the 
large number of jobs are … India has 

(L to R) Indian finance minister Arun Jaitley, former Australian 
Prime Minister Kevin Rudd  at the Asia Society.  

(KEY – continued on page 15)

If the slogan “Make-it-Happen-in-India” is the prelude to the 
vision of  “Make-in-India”, the economic transformation must 
start with improvements to the infrastructure.
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Global steel overcapacity 
assuming crisis proportions
Steel industry looking to government for help

By Peter Buxbaum, AJOT

Global steel overcapacity 
is increasingly gaining the 
attention of government 
agencies and interna-
tional bodies. On April 
13 and 14, a joint hear-
ing on the subject was 
held before the Office 
of the United States 
Trade Representa-
tive (USTR) and 
the U.S. Depart-
ment of Commerce (DOC) 
with the participation of other 
U.S. government agencies 
and interested stakeholders. 
Just a few days later, on April 
18, a high-level symposium 
on global steel overcapacity 
was held by the Organization 
for Economic Cooperation 
and Development (OECD) in 
Brussels.

The U.S. steel indus-
try is buckling under cur-
rent global steel conditions. 
Imports have captured 29 
percent of the U.S. market 
while capacity utilization for 
the domestic industry has 
dropped below 70 percent. 
Prices for hot roll steel have 
dropped 47 percent between 
September 2014 and Decem-
ber 2015. The upshot if that 
12,000 U.S. steelworkers 
have lost their jobs in the last 
couple of years. U.S. industry 
executives blame the crisis 
on market-distorting behav-
ior by other countries, China 
primarily but not exclusively. 

The OECD, in a recent 
report, concluded that “the 
growing gap between global 
steelmaking capacity and 
demand has led to deteriora-
tion in the financial situation 
of steelmakers, and has raised 
concerns about the longer-
term economic viability and 
efficiency of the industry….
Globally, the steel industry’s 
financial situation is weaker 
than it has been in years, and 
the industry is faring even 
worse than during the last 
steel crisis of the late 1990s.”

 “I have been in the steel 
industry for 31 years, and I 
have never seen the condi-
tions in the marketplace that 
we have experienced over the 
last two years,” said Roger 
Newport, CEO of AK Steel.

“The huge disparity 
between global steel capac-
ity and demand was cre-
ated largely by government 
policy,” said Philip Bell, 
president of the Steel Manu-
facturers Association (SMA). 
“It is unrealistic to assume 
that market forces alone can 
eliminate this disparity.” A 
similar argument is made in 
a new report released by the 
international trade practice 
of the Wiley Rein law firm 
which argues that govern-
ment intervention is required 
to address the ills that plague 

the U.S. steel industry. 

Growth In 2017?

It may not exactly 
be light at the end of 
the tunnel, but some 

hope is provided by 
the World Steel Asso-

ciation (WSA) which 
forecasts that world 
steel demand will 
return to growth 

in 2017. Admittedly, it is 
modest growth of only 0.4 
percent, but it is better than 
2016’s forecasted contraction 
of 0.8 percent. Global steel 
demand fell by a full three 
percent in 2015. The 2017 

(CRISIS – continued on 
page 9)
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Steel coils are staged for transport at the Alabama Steel Terminals facility at the Port of Mobile.



Exactly the point

The Port of Brownsville is the point 

where more steel crosses the border 

into Mexico than any other U.S. port. 

More to the point, it’s the largest land-owning 

port in the nation with 40,000 acres ripe for 

development. The U.S. LNG industry gets the 

point, too. Three LNG exporters are in the 

permitting process to build billions of dollars 

of infrastructure at the Port of Brownsville. 

Also pointing in the right direction is new 

legislation benefiting wind energy equipment 

providers and new unencumbered crude oil 

exports. The point is, the Port of Brownsville 

serves a growing consumption zone of more 

than 10 million people within a three-hour 

drive on both sides of the border with a cost-

saving heavy haul corridor and efficient 

rail. It’s the most important international 

cargo transfer point on the Gulf of Mexico.  

The port that works – the Port of Brownsville.  

Get the point?

portofbrownsville.com
1000 Foust Rd • Brownsville, TX 78521

(956) 831-4592
1-800-378-5395

The port that works
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Albany Port  
District Commission 
518/463-8763 • Fax: 518/463-8767 
rhendrick@portofalbany.us

Stevedore and  
Terminal Operator
Federal Marine Terminals, Inc. 
518/463-0237 • Fax: 518/463-0238 
bring@fedmar.com

Business Development &  
Marketing Manager
Tony Vasil 
518/463-8763 • Fax: 518/463-8767 
tvasil@portofalbany.us

Kathy Sheehan, 
Mayor albany ny

Georgette Steffens, Chairperson
BOARD OF COMMISSIONERS

Dockside Heavy Lift Rail
Heavy Lift & Project Cargo Specialists 
Ample Open Storage
300,000 Square Feet of  
Sprinklered Inside Storage
Served By CSX & Canadian 
Pacific Railroads

Less Than One Mile to 

Interstate Highways 87 & 90 
Reliable and Experienced Stevedoring

www.PortofAlbany.us

For More InForMaTIon conTacT:

Strategically Located Year-Round Port

When it comes to heavy 
lift, project & 
overdimensional cargo, 
However you measure…

We Measure Up!

Richard J. Hendrick
GENERAL MANAGER

WWPC holds Membership Conference 
in Panama City

Worldwide Project Consortium 
(WWPC) network members and 
selected sponsors enjoyed the premises 
of the Hard Rock Hotel in Panama City 
during the 16th annual Membership 
Conference held 13-15 April 2016. 

Starting with an evening recep-
tion high above the skyline of modern 
Panama City on the 62nd floor outdoor 
terrace of the hotel left a great impress-
sion and high expectations of things 
to come over the following two days 
of intensive networking, member-to-
member meetings and social events.

The Deputy Administrator for 
the Panama Canal, Benitez, followed 
the opening of the conference by 
Damaris Berenguer, CEO of Quality 
Freight Corp, the WWPC member for 
Panama, with an impressive presenta-

tion about the importance and recent 
extension of this great waterway.

Sponsor presentations and mem-
ber-to-member meetings continued 
into the afternoon. The early evening 
saw the conference attendees at the 
famous Miraflores Locks situated 
next to the canal and a double lock 
system of the same name. A dinner 
was held at the Miraflores Restaurant.

At the Hard Rock Hotel, a band 
waited on the 62nd floor outdoor terrace 
for the after dinner party, which was 
organized by Quality Freight Corp.

During the following day and after 
sponsor and new member presentation, 
the selected charity, Pro Ninez from 
Panama presented their organization.

Rosangela Diaz from Quality 

(L to R) WWPC Director Wolfgang Karau, Two ladies from the charity, Pro Ninez and 
Quality Freight´s Cristina Duncan, WWPC Director Stuart Murdoch

(PANAMA – continued on page 8)

Drewry says strength in 
dry bulk shipping to be short-lived

Drewry forecasts dry bulk freight 
rates in 2016 will be, on average, lower 
than in 2015, as the medium-to-long 
term fundamentals for dry bulk ship-
ping will remain challenging, accord-
ing to the latest edition of the Dry Bulk 
Forecaster report published by global 
shipping consultancy Drewry.

The dry bulk sector has seen a 
period of recovery in recent months 
based on higher iron ore, coal and 
grain trade. The boom in iron ore trade 
that has resulted in record exports out 
of Australia and Brazil is expected to 
be a short term phenomenon as it has 
mainly been based on iron ore restock-
ing due to low inventories, hence 
resulting in stronger Capesize engage-

ment particularly in the Pacific basin. 
Seasonal iron ore restocking activity 
in China will relax over the next few 
months as inventories increase.

Demolition activity ramped up in 
the New Year, especially in the larger 
vessel segments – 37 Capesize, 49 Pan-
amax and four VLOC vessels - in total 
amounting to more than 12 million dwt 
tonnage in just a quarter. This is double 
the volume compared to the previous 
quarter, which enabled overall vessel 
supply to contract (quarter-on-quarter) 
for the first time in 10 years.

A sharp increase in layups, order 
cancellations and high demolitions 
are currently playing a major role in 

(SHORT – continued on page 10)
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Engineered transports 
With more responsibilities resting on the shoulders of contractors, managing 

transport risk is a central factor to ensure operational and economic project 

success. BBC Chartering is determined to help by tendering for projects,  

by engineering tailor-made transports and delivering integrated solutions  

for any assignment.   www.bbc-chartering.com
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CLOSER 5,000 miles and 20 days closer to Asia than gulf coast ports; 
5 miles to Interstate-5; located at Columbia River Mile 66

FASTER Liebherr Mobile Harbor Cranes; 45 MTs Reach Stackers; 
multiple heavy-lift forklifts and trailer options                                                               

SMARTER 70 acres of open storage adjacent to berths; 25 acres 
of FTZ; long-term storage options and  superior labor 

BETTER Served by U.P. and B.N.S.F.; Industrial Rail Corridor for direct 
access off mainline and 1,500 contiguous feet of on-dock rail                                                              

THE PORT OF LONGVIEW’S WORKING ADVANTAGES:

LEARN MORE AT PORTOFLONGVIEW.COM

AJOT Quarter 2016.indd   1 1/13/2016   12:08:05 PM

Spliethoff links project shippers 
with world via Port of Cleveland

A transformer is loaded at Antwerp for trans-Atlantic shipment via the Spliethoff 
Cleveland-Europe Express, the only direct, scheduled vessel service moving breakbulk 

and project cargo, as well as containers, between Europe and the Great Lakes

By Paul Scott Abbott, AJOT

For oversized cargo of such ship-
pers as Caterpillar Inc. and the Rolls-
Royce Energy unit of Siemens, as 
well as for containers, the Spliethoff 
Cleveland-Europe Express is provid-
ing a cost-saving link between the 
U.S. Midwest and points throughout 
the world.

Among those impressed with 
the service is Marcella Baker, export 
supervisor with Atlanta-based global 

freight forwarder UTC Overseas Inc.
“UTC Overseas has greatly ben-

efited from our continued relationship 
with Spliethoff throughout the years,” 
Baker told the American Journal of 
Transportation. “As a choice carrier, 
Spliethoff has been a vital asset in 
assisting UTC with one of our largest 
heavy equipment accounts, Caterpil-
lar Global Mining.”

(LINKS – continued on page 11)

Canada’s wheat grading rules choking 
North-South trade
Wheat grading issues in Canada hamper U.S. wheat exports.  

By Leo Quigley, AJOT

While the previous Canadian 
Government, the Conservative Party 
of Canada, stripped the Canadian 
Wheat Board of its monopoly 
and declared marketing free-
dom for the West’s wheat trade, 
U.S. farmers are finding their 
premium wheat, while now 
flowing freely across the 
border, is being graded as 
common feed at elevators 
in Canada and being priced 
accordingly.

Farmers along the U.S. - Canada 
border are claiming that they are 
being discriminated against when 
they haul to a Canadian elevator and 
that top quality U.S. wheat should 
command the same price as quality 
Canadian wheat.

However, while the previous 
government had plans for legislation 
that would have changed the way 
U.S. wheat is graded, the plan was 
shelved when the government was 
soundly defeated and the Liberals, 
with Prime Minister Trudeau as its 
leader, became the majority govern-
ment in Ottawa. And, the plan has 
not been returned to the House of 
Commons for implementation.

According to a National Farmers 
Union briefing paper, the now-stalled 

Bill C-48, “Would allow grain compa-
nies to sell imported grain using Can-

ada’s grades: Today foreign grain 
is not graded; it is only identi-
fied as to its country of origin. 
Bill C-48 creates a new provi-
sion that allows imported grain 
to be graded and requires CGC 

inspectors to assign it the 
highest possible grade for 
which it is eligible. Thus 
Bill C-48 opens the door 

to companies sourcing grain in other 
countries and obtaining the benefits 
of Canada’s grading system when re-
selling it.”

The delay in processing Bill C-48, 
which was initially good news for U.S. 
farmers, is now becoming a frustration 
for those wanting to access the grain 
handling system north of the border.

It was this frustration that prompted 
Roy Motter, Chairman, U.S. Wheat 
Associates and Brett Blankenship, Pres-
ident, National Association of Wheat 
Growers, to send a letter May 20, 2015 
to Canada’s then Minister of Agricul-
ture saying, in part: “As you know, the 
United States is Canada’s largest wheat 
export market, but the Canada Grains 
Act and Varietal Registration System 
(VRS) limit U.S. industry access to the 
(CHOKING – continued on page 11)
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Freight acted as auctioneer and man-
aged to get USD 25.000, for the 
sponsored items and generous cash 
donations.

Special thanks to our sponsors 
and auction donators:
• Ruslan International, donating two 
AN-124 aircraft models
• Hoegh Autoliners, donating a ships 
model and several other valuable items
• Rickmers Linie, donating a travel 
voucher for two onboard of one of 

their ships
• Combi-Lift, donating a travel 
voucher onboard one of their ships
• BNSF Logistics, donating two 
freight train locomotive models

Members elected Elmer Sarmiento 
from Royal Cargo in the Philippines as 
a new BoA member, whilst Willy Hoff-
mann, BNSF Logistics, USA, Dirk 
Roethig, LS-Cargo Intl. Germany and 
Ahmed Dahshan from KML Egypt got 
re-elected for 12 more months as mem-
bers of the BoA.

Royal Cargo´s CEO Elmer Sarmiento with his wife at Miraflores Locks

(PANAMA – continued from page 4)FMC needs proper funding 
to fulfill maritime mandate
The Federal Maritime Commission (FMC) has the mission to 
administer the nation’s ocean borne commerce. Last year, 
31.5 million TEUs passed through the nation’s ports and 
that number is certain to double within 14 years. But the 
FMC’s challenge isn’t just with ports and terminals – it’s 
about how the U.S. will handle a lengthy supply chain. FMC 
Chairman Mario Cordero knows the FMC’s job is big and 
getting bigger, and he has set his sights on preparing the 
Commission for the sizable demands of the future. Commis-
sioner Cordero has asked for a budget of $27.49 million. 
Given the task, is it enough?

By George Lauriat, AJOT

As ships get bigger, respon-
sibilities rise but for the FMC 
(Federal Maritime Commission), 
budgets and staffing are failing to 
keep pace. 

The mandate to moni-
tor and administer this vast 
array of maritime trade 
issues falls on a staff of 
less than 125 employees 
with a budget in FY 2015 and 2016 
of only $25.6 million. Recently, the 
FMC made a budget submission of 
$27,490,000 to support 134 full-time 
equivalent employees. The real ques-
tion is less about budget approval 
and more about whether this increase 
is enough.

At this writing (May 4, 2016) 
the FMC has launched (see box on 
page 10) a “Supply Chain Innova-
tion Team Initiative” to examine the 
challenges of the global supply chain 
of the nation. This holistic vision of 
the maritime trade is a commercial 
imperative for the U.S. to economi-
cally keep pace with the dramatic 
changes in the maritime industry 
including the deployment of signifi-
cantly larger ships, and the consoli-
dation and shifting of alliances. But 
it isn’t just about the ocean carriage 
– every mile outside of the terminal 
gates is just as critical to the supply 
chain as those at sea. What happens 
on rail and road and with data pro-
cessing and how to go green is just as 
critical to the supply chain as every 
nautical mile plied by the box ships. 
This is the real challenge of the global 
supply chain. 

The FMC’s sizeable task is to 
referee the supply chain stakeholders 
(at home and abroad). In a sense the 
FMC’s overriding mission statement 
is to provide a level playing field to 
enable the smooth flow of cargo. That 
playing field changes all the time. 

Recently the container weight 
(VGM-SOLAS) controversy hit the 
headlines while truck congestion 
remained an unresolved problem at 
many U.S. ports. Environmental and 
socio-economic concerns potentially 
can kink each link of the supply chain. 
Straightening out these knotty prob-
lems has become the new role of the 
FMC. Compared to many other U.S. 
government agencies, the FMC is 
playing major league ball with double 
A league funding.

Nobody understands this dynamic 
better than FMC Chairman Mario Cor-
dero. In April 2016 at the CONECT 
(Coalition of New England Companies 
for Trade) annual Northeast Trade & 
Transportation Conference in Newport, 
Rhode Island, Commissioner Cordero 
said, “Last year [2015] 31.5 million 
TEUs moved in the nation’s liner trades, 

up 2% from the previous year…
[representing] nearly 17% of the 
global container trade.” 

How important are the liner 
trades to the economic well being 

of the U.S.? According to 
studies the liner trades now 
(FUNDING – continued on 

page 10)
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Port Tampa Bay is the largest and most diverse port in Florida, as well as the closest full service port to 
the Panama Canal.
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numbers look better when demand 
from China is excluded: in that case, 
demand will grow by 1.8 percent in 
2016 and 3.0 percent in 2017, accord-
ing to the Worldsteel forecast. 

Emerging economies in South 
and Southeast Asia such as Thailand, 
Malaysia, Vietnam, Indonesia, and 
the Philippines will drive the growth 
in steel demand, according to World-
steel, and NAFTA and the EU will 
support its recovery. Steel demand is 
also expected to grow in Turkey, by 
3.3 percent in 2016 and 3.2 percent 
in 2017.

The deceleration of the Chinese 
economy looms large in the steel 
overcapacity picture. The country 
is experiencing a severe depression 
in construction activities and slower 
growth in the automotive sector, 
conditions which are not expected to 
change in the near future. Worldsteel 
expects the decline in steel demand in 
China to reach four percent in 2016 
and three percent in 2017. Demand in 
the formerly burgeoning economies in 
Brazil and Russia is also expected to 
contract strongly in the period ahead. 

 “The global steel market is suf-
fering from continued weakness in the 
manufacturing sector,” noted TV Nar-
endran, chairman of the Worldsteel 
economics committee.

Exacerbating the slowdown in 
the demand for steel in China is the 
enormous capacity that was built up 
in that country when it was growing 
at boom rates. U.S. steel industry 
leaders say China is using that excess 
capacity to dump cheap steel into the 
U.S. market.

 “Global steel overcapacity driven 
by foreign government subsidies and 
other interventionist policies has led 
to high levels of dumped and subsi-
dized imports in the U.S. market,” said 
Thomas Gibson, CEO of the American 
Iron and Steel Institute (AISI).

 “It is easy, and correct, to point to 
China as the main culprit,” added Jim 
Baske, CEO of ArcelorMittal North 
America. “But it is not just China. 
We face challenges from countries 
as diverse as Korea, Russia, Turkey, 
and others.”

All agree that China is the major 
contributor to the capacity glut. Chi-
na’s economic slowdown yielded an 
estimated 425 million tons of excess 
capacity. “Basically, the Chinese gov-
ernment is a company disguised as a 
country engaged in economic war-
fare,” said Chad Utermark, executive 
vice president of steelmaker Nucor 
Corporation.

Government response 
A number of approaches have been 

put forward to restructure the global 
steel industry, all of which require gov-
ernment intervention. Worldsteel pro-
poses that “governments should guide 
the direction of a swift and timely 
restructuring by developing long term 
industrial strategies in collaboration 
with the steel industry. Regulatory 
market oriented approaches should 
ensure survival of the fittest produc-
ers. Inefficient producers should not 
be subsidized to remain in operation. 
Barriers to exit that delay restructuring 
should be removed in an orderly and 
timely way.”

The AISI and SMA agree that the 
U.S. government should respond to 
the capacity glut by vigorously enforc-
ing U.S. trade remedy laws, securing 
commitments from other countries 

to eliminate steel overcapacity, and 
secure commitments from all steel-
making countries to eliminate and not 
introduce subsidies and other market-
distorting policies related to steel.

 “Strict enforcement of the anti-
dumping and countervailing duty 
laws will ensure that imports compete 
with domestic steel production on a 
fair basis,” said SMA’s Bell. “In this 
respect, it is essential that the United 
States continues to treat China as a 
nonmarket economy for antidumping 
purposes until China can establish, 
under U.S. law, that it is entitled to 
market economy treatment.”

In addition, Bell proposes strict 
limits on multilateral and export bank 
lending on steel projects. “Lending 
by multilateral development orga-
nizations and national export banks 
has been another significant source 
funding capacity expansion,” he 
explained. “An international agree-
ment should strictly limit such mul-
tilateral and national lending on 
steel-related projects.”

Asia to dominate steel scrap trade 
by 2020

By Peter Buxbaum, AJOT

The global steel scrap market will 
be dominated by Asia by 2020, account-
ing for over 40 percent of global trade 
in the commodity by volume, accord-
ing to the latest research study released 
by Technavio, a global technology 
research and advisory company.

Asia is expected to trade over 258 
million metric tons of steel scrap in 
2020, out of global trade totals of 633 
metric tons, according to the Tech-
navio research.

One of the drivers for the growth 
of steel scrap as an input to the pro-
duction of new steel in Asia has been 
the ban on nickel exports from Indo-
nesia. “Nickel ore is widely used 
for the production of steel in China, 
which is one of the largest consumers 
of steel,” explained BJ Chandraku-

mar, one of Technavio’s lead analysts 
for metals and minerals research. “The 
ban on exports by Indonesia has led to 
a shortage of raw materials. Thus, the 
use of steel scrap as raw material for 
the production of steel is increasing.”

In addition, the production of steel 
has expanded in several countries like 
Qatar, Saudi Arabia, and Kuwait.

The sources of steel scrap are 
divided into three segments: obsolete 
scrap, prompt scrap, and home scrap. 
According to Technavio analysis, by 
volume, the global obsolete steel scrap 
market accounted for over 284 mil-
lion metric tons in 2015. The global 
prompt steel scrap market accounted 
for a little over 134 million metric 
tons in 2015. 
(DOMINATE – continued on page 16)

(CRISIS – continued from page 2)
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We do more for you.
From the minute you make the fi rst phone call to the time your cargo arrives at 
its destination, everyone at the North Carolina State Ports Authority is devoted to 
exceeding your expectations. Need your cargo sorted? Handled to your specifi cations? 
Kept at a certain temperature? Custom solutions are no problem here. Not only do we 
go above and beyond for our customers, we also provide modern conveniences like 
interactive real-time inventory. For you, that means quality, effi ciency, and – ultimately – 
greater value.

Discover the North Carolina Ports in Wilmington and Morehead City,
plus inland terminals in Charlotte and Greensboro.

We do more for… shippers

receivers

truck drivers

industries

our community

worldwide commerce 

 you.

www.ncports.com

1-800-334-0682

correcting the massive ton-
nage supply problem in the dry 
bulk market. This will result 
in modest improvements in 
freight rates in the coming 
quarters. However, the supply 
of 30 VLOCs ordered by Chi-
nese companies which are 
scheduled for delivery from 
2018 risks depressing rates 
of the larger vessel segments 
around 2018/19.

“Drewry forecasts that 
rates in 2016 will be, on aver-
age, lower than those in 2015, 
though some improvement in 
rates will be seen in subse-
quent quarters in the current 
year. Smaller vessel segments 
such as the Handysize and 
Supramax vessels have com-
paratively better prospects 
going forward as minor bulk 
demand is set to firm up in the 
coming months”, said Rahul 
Sharan, lead analyst for dry 
bulk shipping at Drewry.

(SHORT – continued from 
page 4)

account for over 30% of the 
nation’s GDP and as Cordero 
remarked, “Some predict that 
by 2030 this figure may rise 
to 60%.” 

The FMC’s own studies 
(a middle scenario 5% growth 
basis) suggest by 2030 - less 
than fourteen years from now 
– the nation will be handling 
60 million TEUs. But this is 
a conservative number, and a 
throughput of 70-75 million 
TEUs is quite conceivable. 

And the task is building. 
Cordero in an interview told 
the AJOT, the FMC in just 
the first quarter of FY 2016, 
(October, November, and 
December 2015) processed 
8,491 new service contracts 
and another 177,382 ser-
vice contract amendments. 
In 2015, the FMC received 
51,109 new service contracts 
and 653,315 service contract 
amendments. 

appreciate but also embrace 
what a port (and maritime 
industry) brings to a commu-
nity. He describes those years 
as an educational experience. 
During Cordero’s tenure the 
POLB was in the midst of bal-
ancing robust growth against 
the very real need to go green. 

In some respects, the 
reason the FMC (although 
they are not alone) hasn’t had 
more Congressional support 
(funding, etc.) is deregula-
tion. It might be argued that 
the importance of the FMC’s 
role in international trade via 
administering ocean carrier 
tariffs was collateral damage 
from both the “Shipping Act 
of 1984” (ending shipping 
conferences) and the subse-
quent OSRA (Ocean Ship-
ping Reform Act of 1998) 
which opened up the era of 
the “secret contract”. 

While these acts were an 

FMC launches 
supply chain innovation teams 

The Federal Maritime 
Commission’s (FMC) Supply 
Chain Innovation Team 
Initiative, led by Commis-
sioner Rebecca F. Dye, was 
launched by the FMC on May 
3rd. Over the next two-days, 
industry leaders from 34 
companies will be working 
in teams to develop process 
innovations that will improve 
the reliability, resilience, and 
competitiveness of America’s 
global supply chain.

“I thank Commissioner 
Dye for agreeing to lead the 
Supply Chain Innovation 
Team Initiative the FMC 
launched today,” said Chair-
man Mario Cordero. “The 
Commission is fortunate to 
have her move toward this 
endeavor and her vision, 
expertise, and determination 
will be key factors in guiding 

discussions and encouraging 
participants to offer mean-
ingful supply chain improve-
ments. I look forward to 
Commissioner Dye’s engage-
ment with the Supply Chain 
Innovation Teams and bring-
ing the Commission’s vision 
for these teams to fruition.”

“The innovation team 
approach focuses on obsta-
cles to the smooth flow of 
cargo in our $980 billion 
annual export and import 
containerized trade,” said 
Dye. “We are not offering 
an ‘FMC solution’ to con-
gestion-related problems. 
Rather, we are acting as a cata-
lyst for committed teams of 
major company leaders as they 
exchange ideas and debate cre-
ative proposals for supply chain 

FMC Chairman Mario Cordero

the contInental DIvIDe

These numbers translate 
into a massive mission state-
ment for the FMC. 

This is a more complex 
task than the average man-in-
the street or the elected offi-
cials easily recognize. The 
real reason for the difficulty 
is the North American version 
of the Continental Divide. As 
a continental power, it often 
seems like the weight of eco-
nomic activity drains towards 
the middle, like rivers drain-
ing into the Mississippi. 
There is at every turn a ten-
dency to look inward. How 
do you explain the value of 
an ocean port to the millions 
who live in the middle of the 
nation and will never see one? 
The mindset of the continen-
tal vastness prevails, despite 
being a contradiction to the 
nation’s actual economic 
structure, as the world’s most 
important trading nation.

Cordero understands this 
socio-economic dilemma. He 
expressed in remarks to the 
AJOT that until his appoint-
ment in 2003 to the Board 
of Harbor Commissioners 
(BOHC) for the Port of Long 
Beach (POLB) the idea of 
importance, the sheer immen-
sity of the impact of global 
trade on his own community 
(LA-LB) and the nation at 
large hadn’t really hit him. 
Over the years on the BOHC, 
Cordero began to not only 

(FUNDING – continued on 
page 16)

(TEAMS – continued on 
page 16)

(FUNDING – continued 
from page 8)
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Baker said that when 
UTC Overseas recently was 
challenged with shipping a 
Caterpillar 6090 FS hydrau-
lic mining shovel – one of the 
world’s largest and most com-
plex pieces of mining equip-
ment, with an operating weight 
of 1,080 tons – it turned to the 
Spliethoff service.

“By utilizing Spliethoff’s 
ability to efficiently accom-
modate vessel loading in the 
Great Lakes, transportation 
costs were greatly reduced,” 
she said. “This not only pro-
vided a true value advantage 
for both UTC and our cus-
tomer, it also reiterated the 
fact that, without a doubt, 
Spliethoff has one of the most 
responsive and skilled teams 
UTC Overseas Inc. has ever 
worked with.”

Torin Swartout, Ridgefield, 
Conn.-based vice president of 
the Amsterdam-headquartered 
Spliethoff Group, said other 
high-and-heavy shippers, such 
as Rolls-Royce, also are rely-
ing upon the service for sig-
nificant savings in on-carriage 
costs for moving out-of-gauge 
project cargo in and out of the 
Great Lakes region, thus facili-
tating expansion of the offering 
since it began in 2014.

“When we started the 
Spliethoff Cleveland-Europe 
Express, it was a pure piston 
service, with one vessel going 
back and forth between Cleve-
land and Antwerp,” Swartout 
said. “We listened to our 
customers and added vessels 
in order to call other ports, 
especially for heavy, high and 
wide cargo whose origin or 
destination makes it difficult 
or impossible to move over 
our original port pair. We have 
changed this to a more flex-
ible pattern using more ves-
sels and not in a pure piston 
arrangement. This allows us 
more flexibility to service the 
market throughout the entire 
Great Lakes.”

Spliethoff now averages 
three sailings per month in 
the service, which also makes 
it progressively appealing to 
shippers of containers, he said.

At the Port of Cleveland, 
the service benefits from 
use of two new shore cranes 
for loading and discharge of 
containers, and a new ware-
house is being built to handle 
increasing truckload deliver-
ies throughout the Midwest.

When the St. Lawrence 
Seaway is closed to vessel 
traffic in winter months, 
Spliethoff shifts its calls to 
Baltimore.

Swartout said the grow-
ing popularity of the service 
stems from its allowing many 
shippers a shorter truck haul 
between Midwest points and 
port berth than traditional Gulf 
or East Coast seaport rout-
ings, as well as the ability of 
Spliethoff to offer through bills 
of lading not just to and from 
Antwerp but also all over the 
globe via scheduled services.

(LINKS – continued from 
page 6)

CLEVELAND - EUROPE EXPRESS

DIRECT, ALL WATER, SERVICE BETWEEN  

ANTWERP AND ALL GREAT LAKES PORTS

NOW IN OUR 3rd YEAR

• Liner service minimum twice per month
 15 days transit

• Project and heavy lift to 240 metrictons
 - Cranes
 - Wind power
 - Gensets
 - Tranformers
 - Presses
 - Machinery and ouf of gauge
 - Ro-Ro
 - ALL BREAKBULK

• Containers: Line supplied or shipper’s owned

Information and bookings:
E:  cleveland@spliethoff.com
I:   www.spliethoff.com

Cleveland office: cleveland@spliethoff.com +1 216 377 1341
Houston office: houston@spliethoff.com +1 281 248 4900
Montreal office: montreal@spliethoff.com +1 514 822 1115
Toronto office: toronto@spliethoff.com +1 905 337 2732 
Antwerp office: antwerp@spliethoff.com +32 3 570 6857
Amsterdam office: greatlakes@spliethoff.com +31 20 448 8454
Gdynia office: gdynia@spliethoff.com +48 58 6601260

Canadian market. In contrast, 
U.S. policies allow Canadian 
producers to compete equally 
with U.S. producers when 
delivering into the U.S. mar-
keting system. 

reGulatory concerns

“Our concerns about the 
unfair regulatory environ-
ment that U.S. wheat faces in 
Canada closely parallel the 
arguments Canada successfully 
made in its WTO complaint 
against U.S. country-of-origin 
labelling (COOL) require-
ments. Specifically, the WTO 
Appellate Body found that the 
COOL measure was “inconsis-
tent with Article 2.1 of the TBT 
Agreement because it accords 
less favourable treatment to 
imported livestock than to like 
domestic livestock.” 

“It is readily apparent to 
us that Canada’s treatment of 
imported wheat is less favour-

able than that of domestic 
wheat through its grading 
system. U.S. producers are 
at a direct disadvantage in 
the Canadian system because 
Canadian law requires that 
imported wheat be assigned 
the lowest official grade 
established, thereby requiring 
segregation. Furthermore, the 
VRS places undue burdens 
on registering U.S. grown 
varieties by including irrel-
evant agronomic factors that 
are never specified by an end-
user and thus add no value to 
a transaction. 

 “These regulations only 
limit innovation and producer 
choice. It is our belief that 
these policies fail to comply 
with the bedrock GATT prin-
ciple of non-discrimination.”

Adding to the pressure 
was a message from Eliza-
beth Westendorf, U.S. Wheat 
Associates Policy Specialist, 
saying: “While Canada is one 
of the United States’ largest 

trading partners, USW con-
tinues to have concerns about 
the closed nature of its bulk 
grain handling system which 
will not allow U.S. wheat to 
receive an official grade com-
mensurate with its quality.

 “Though Canada priva-
tized the Canadian Wheat 
Board in 2012, it has not com-
pletely liberalized its wheat 
industry. Instead of letting 
U.S. wheat into its bulk grain 
handling system, Canada 
downgrades all foreign wheat 
to the lowest grade, feed 
wheat. U.S. wheat is of com-
parable quality to Canadian 
wheat, so this downgrading 
of all foreign wheat is a bla-
tantly protectionist action. It 
denies U.S. farmers access to 
the market across the border, 
access that Canadian farmers 
have if they choose to bring 
their wheat to U.S. elevators 
during harvest.

 “This lack of access 
means that when there is a 

price premium at Canadian 
elevators near the border, as 
we saw in the late summer 
and fall of 2015, U.S. farm-
ers cannot take advantage of 
those higher prices.

 “USW hopes that Can-
ada’s new government will 
commit to reform its Grains 
Act and allow foreign grain 
to receive the same treatment 
as domestic grain.”

The Canadian Grain 
Commission, the government 
agency that is responsible 
for grain grading and ensur-
ing quality standards are met 
for both domestic and export 
grain, is well aware of the 
growing discontent south of 
the border but, until the legis-
lation is changed, must apply 
the existing rules.

Remi Gosselin, spokesper-
son for the board told AJOT, 
U.S. farmers do have a second 
option when hauling grain 

(CHOKING – continued on 
page 16)

(CHOKING – continued 
from page 6)
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SOME SHIPPERS JUST CAN’T CONTAIN THEMSELVES

When it comes to specialty cargo such as 
breakbulk, dry bulk, roll-on, roll-off and 
refrigerated goods, the Port of San Diego has 
special advantages others just can’t offer.

•  Two deep-water terminals

•  Abundant open, covered and cold storage

•  Expertise in handling specialty cargo

•  Flexibility

Move your specialty cargo from ship to 
ground to market much faster in San Diego.

P O R T  o f  S A N  D I E G O  |   p o r t o f s a n d i e g o . o r g
maritimeinfo@portofsandiego.org
619-686-6300

The Port of San Diego specializes in specialty cargo. 
Take advantage of being different.
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Petrochemical boom spurring growth 
in activity at ports of US Gulf region

By Paul Scott Abbott, AJOT

The flourishing U.S. petrochemi-
cal industry is propelling an era of 
expanding activity for Gulf region 
seaports, according to presenters at 
the eighth annual Critical Commodi-
ties Conference in New Orleans.

“It’s an exciting time and a com-
petitive time as well,” said John Orr, 
senior vice president for the South-
ern Region of the Canadian National 
Railway Co. “It is a fantastic opportu-
nity right now for the Gulf.

“If we don’t seize those oppor-
tunities, the winners will be those 
historic ports of the East Coast,” Orr 
added, noting the soon-to-be-com-
pleted Panama Canal expansion plus 
significant infrastructure additions at 
CN-served ports of New Orleans and 
Mobile, Ala.

Christian Jensen, president of New 
Orleans-based drayage and ware-
housing provider Jensen Companies, 
said resins and other petrochemical 
products – being turned out in greater 
volumes fueled by an affordable 
supply of natural gas and raw materi-
als generated by shale projects – are 
projected to bring 450,000 twenty-
foot-equivalent container units of 
additional export cargo over the next 
36 months through Gulf ports, partic-
ularly Houston and New Orleans.

The director of global logistics 
at Houston-based resin producer 
Ascend Performance Materials, 
Brian W. Wyly, said his company 
expects to surpass the 1 billion 
pounds shipped mark in 2016. To 
handle the growth, Ascend has 
deployed its own fleet of 150 chas-
sis and instituted a dedicated barge 
network from Texas to Alabama.

Richard Teubner, vice president of 
Seacor AMH LLC, said his company’s 
barge services have been busy provid-
ing an alternative to rail and road trans-
port, including with a recently begun 
container-on-barge offering along 
the Mississippi River between Baton 
Rouge and New Orleans.

And Laurent Olmeta, vice presi-
dent for export trade at containership 
operator CMA CGM Group, said 
his company has enjoyed substantial 
gains in export volumes from New 
Orleans over the past year – and he 
sees that trend continuing.

Stewart Serpas, Houston-based 
supply chain director for the packag-
ing and specialty plastics unit of The 
Dow Chemical Co., said net U.S. 
exports of plastics could more than 
triple by 2030. He said Dow’s marine-
packed cargo exports from the U.S. 
Gulf are anticipated to increase next 
year by 34,000 containers.

The Gulf upswing isn’t limited 
to petrochemical exports, according 
to Katie J. Peralta, president and co-
owner of Triton Stone Group of New 
Orleans, a leading importer of granite 
and other natural stone products.

Peralta said Triton Stone finds itself 

Nucor exec opens New Orleans event 
with plea for infrastructure, fair trade

John Orr, Senior VP for the Southern 
Region of the Canadian National Railway, 
sees great opportunity for ports of the US 

Gulf. (Photo by Paul Scott Abbott, AJOT)

Andy Powell, vice president and 
general manager at Grieg Star Ship-
ping, was among numerous speakers 
at the April 12-14 conference honing 
in on the petrochemical boom. 

Powell said the Norway-based 
breakbulk carrier grew its business 
with the forest products trade but now 
is increasingly serving petrochemical 
interests in the Gulf region, comment-
ing, “We see a great opportunity here 
with this surge of petrochemicals.

“There is an alternative to contain-
ers,” Powell said, citing Grieg Star’s 
ability to carry plastic resins and other 
petrochemical goods in super-sacks.  

Joe Stratman, Executive VP for raw 
materials at Nucor Corp., provides the 
opening keynote address at the Critical 

Commodities Conference in New Orleans. 
(Photo by Paul Scott Abbott, AJOT)

By Paul Scott Abbott, AJOT

Fair global trade practices and 
greater U.S. infrastructure invest-
ments are essential to the success of 
American business, according to a 
steel industry executive opening the 

Critical Commodities Conference in 
New Orleans.

Joe Stratman, executive vice 
president for raw materials at steel 
industry leader Nucor Corp., told an 
April 13 gathering of more than 350 
industry executives that illegal export 
subsidies, currency manipulations, 
state-owned enterprises and misrep-
resentation of product quality on the 
part of other countries constitute “a 
cancer on the global economy and 
particularly here in the U.S.”

Speaking at the opening session of 
the conference, hosted by the Port of 
New Orleans and the American Insti-
tute of International Steel, Stratman 

(BOOM – continued on page 14)

(PLEA – continued on page 15)
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Critical Commodities Conference draws 
350-plus to New Orleans for business, fun

By Paul Scott Abbott, AJOT The April 12 evening reception brought together leaders of ports, terminal opera-
tors, ocean carriers, railroads and other transportation entities from throughout the Gulf 
region and beyond.

The conference was co-hosted by the Port of New Orleans and the American Insti-
tute of International Steel. (For a report on conference business sessions, see page 12)
(Photos by Paul Scott Abbott, AJOT)

Before settling into two days of business sessions, many of the more than 350 par-
ticipants in the eighth annual Critical Commodities Conference had an opportunity to 
enjoy informal interactions at a welcome reception at the New Orleans Downtown Mar-
riott at the Convention Center.

(L to R) T.J. VanWagner – Kinder Morgan, James Nelson – Norton Lilly, 
Starr Borden – Bertling Logistics, Steve Banker – ARC Advisory Group

(L to R) Greg Johnson – Port of Greater Baton Rouge, Richard Teubner – Seacor AMH, 
Jessie McCarthy – Seacor AMH, Rob Marionneaux – Port of Greater Baton Rouge

(L to R) Anthony Theriot – Port of Port Arthur, Mark Newton – Grieg Star Shipping, 
Andy Powell – Grieg Star Shipping, Ronnie Hicks – Port of Port Arthur

(L to R) Dale Hymel – Port of South Louisiana, Roy Quezaire – Port of South Louisiana, 
Jeff Allen – Coastal Cargo, Torin Swartout – Spliethoff

(L to R) Dennis Crawford – Louisiana International Deep Water Gulf Transfer Terminal 
Authority, David Kearney – The Kearney Companies Inc., Tim Hart – CSX Transportation, 

Michael Kearney – The Kearney Companies Inc. and Port of New Orleans

(L to R) Andy Remy – American Shipping & Chartering Corp., 
Brenda Kuhfeldt – TATA International, Brad Stroble – South Carolina Ports Authority, 

Robert Drew – TATA International

(L to R) Eric Hansen – Cooper Consolidated LLC, 
Tony Vasil – Port of Albany, 

Jeffrey Culbertson – Penn Terminals Inc.

(L to R) Brent Mahana – Metro Ports, 
Michael Ferguson – Metro Ports, 

Clem Barbazon – Pellerin Milnor Corp.

(L to R) Edwin Bastian – BBC Chartering USA LLC, 
Bill Bourbon – American Journal of Transportation

(L to R) Tony Develli – Port Contractors Inc., 
Robert Herb – Terminal Shipping Co., 
Jack Mallough – OHL International

(L to R) Gilles Dumont – Cargoways Logistics Inc., 
Trish Haver – Norfolk Southern Corp., 

Richard Seeg – Intermarine LLC

(L to R) Malcolm Edwards – Port Manatee, 
Steve Cabal – Port America New Orleans, 

Sal Kass – Ports America Florida Inc.
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increasingly relying on its transpor-
tation partners, including steamship 
line Mediterranean Shipping Co. 
and trucking provider Transportation 
Consultants Inc.

Dan Bresolin, assistant vice presi-
dent of international sales and mar-
keting for intermodal at Canadian 
National Railway, said inland terminals 
are gaining significance, underscoring 
the need to improve relationships with 
truck drivers.

“Truckers and how we treat them 
is important now more than ever,” 
Bresolin said.

The executive director of the Port 
of Houston, Roger Guenther, said 
efficiencies are imperative in getting 

cargo moved ashore and through port 
facilities, and, with calls by bigger 
containerships, ports should prepare 
to extend operating hours to take full 
advantage of assets.

“We’d rather handle larger ships 
than a lot of smaller ships,” Guenther 
said. “No one wants to work more 
hours than ports.”

A Southeast port official, Curtis 
J. Foltz, executive director of the 
Georgia Ports Authority, said he 
sees U.S. ports and supportive 
infrastructure as a whole as ill-pre-
pared to accommodate larger ships 
and burgeoning container volumes, 
calling for the federal government 
to advance priority projects at and 
around top marine gateways.

(L to R) Dan Bresolin, Assistant VP of international sales and marketing for intermodal 
at Canadian National Railway, draws smiles from Kenneth R. O’Brien, chief operating 
officer of Gemini Shippers Group; Katie J. Peralta, president and co-owner of Triton 

Stone Group of New Orleans; Janine Mansour, deputy chief commercial officer of the 
Port of New Orleans. (Photo by Paul Scott Abbott, AJOT)

“The U.S. ports are in a very poor 
position to handle this growth and this 
transition to larger ships,” Foltz said.

Charles A. Smith Jr., senior man-
ager of global logistics for Interstate 
Battery System of America Inc., said 
potential congestion and other woes at 
individual ports have led his Dallas-
based company to utilize multiple 
major ports, stating, “We try to diver-
sify what ports we use so we don’t 
have all our eggs in one port basket.”

Smith said Interstate Batteries is 
now moving less cargo than before 
by intermodal rail and more by truck 
because lower fuel costs have made 
trucking costs more competitive.

Patrick Casey, vice president of 
fleet management at railcar provider 
TTX Co., said he expects use of inter-
modal rail to increase as federal regu-
lations tighten trucking capacity. He 
added that, with the loss of much coal 
and other energy-related cargos, rail-
roads have ample available capacity 

(L to R) Curtis J. Foltz, executive director of the Georgia Ports Authority, is joined on a 
panel by Roger Guenther, executive director of the Port of Houston Authority; Patrick 

Casey, VP of fleet management at TTX Co.; and Charles A. Smith Jr., senior manager of 
global logistics for Interstate Battery System of America (Photo by Paul Scott Abbott, AJOT)

and have enhanced velocity and ser-
vice reliability.

Using the conference as a forum 
for speaking out against International 
Convention for the Safety of Life at 
Sea requirements to take effect July 1 
for reporting of verified gross mass, 
or VGM, of containers before load-
ing, Donna Lemm, vice president of 
global sales at third-party logistics 
firm Mallory Alexander International 
Logistics, asked rhetorically, “Why 
are we adding costs to an already 
overburdened supply chain?

“The SOLAS amendment will 
create chaos, havoc and congestion,” 
she said.

Jean Chartrand, senior manager 
of strategic sales for global marine 
terminal operator DP World, said 
his firm plans to charge shippers 
$245 apiece for weighing containers 
received at its facilities without the 
weight verification documentation.

Taking part in a discussion of the impending container weight rule are: (L to R) Jean 
Chartrand, senior manager of strategic sales for DP World; Donna Lemm, VP of global 

sales for Mallory Alexander International Logistics; Bill Ferguson, VP of security 
services and environmental affairs at NYK Line (NA) Inc. (Photo by Paul Scott Abbott, AJOT)

(BOOM – continued on page 15)

(BOOM – continued from page 12)
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Bill Ferguson, vice president of 
security services and environmental 
affairs at NYK Line (NA) Inc., said 
his ocean carrier company will not 
load any containers for which VGM 
has not been provided at least one 
hour prior to final cargo cutoff time.

In yet another session, Peter 
Keller, executive vice president 
of TOTE Inc., which operates the 
world’s first two containerships pow-
ered by liquefied natural gas between 
Jacksonville, Fla., and San Juan, 
Puerto Rico, said he believes carriers 
will increasingly “do the right thing” 
and fuel more vessels with LNG, 
commenting, “Environmental con-
sciousness is the new reality.” (For 
reception photos, see page 13.)

said he believes such concerns, which 
now are bringing a surge of imports 
and resulting in shuttering of U.S. steel 
production facilities, will extend far 
beyond steel.

“Today it’s steel,” Stratman said, 
“but tomorrow it’ll be another prod-
uct. No product category is immune. 
Free trade must be free of government 
interference.”

Stratman, whose firm annually 
spends $2 billion on freight for 40 mil-
lion tons of steel products and raw mate-
rials, also used the New Orleans forum 
to make a plea for more U.S. investment 
in transportation infrastructure.

“We know a sound, robust trans-
portation system makes a huge dif-
ference to our bottom line,” he said, 
noting that India and China spend 
more than four times as much of their 
respective gross domestic products on 
infrastructure than the United States. 
“We have to get serious about ensur-
ing that our infrastructure – which is 

the backbone of our nation – is healthy 
and strong.” (The original version of 
the above first appeared April 13 as a 
blog at www.ajot.com.)

(PLEA – continued from page 12)

(BOOM – continued from page 14)

opened up sectors such as defense, 
railways, medical appliances, infra-
structure, etc. to attract investments. 
Our infrastructure needs are huge … 
233 national highways are under con-
struction today. Our target is to build 
30 kms of road a day … we are pres-
ently at 21 kms a day. We are build-
ing and modernizing existing seaports 
and will allow the private sector to run 
corporatized seaports. Our airports in 
Mumbai, Delhi, Bangalore, Hyder-
abad, etc. are much better than in 
some developed economies.  We will 
focus on regional airports,” the Indian 
finance minister said. 

Rudd, who described Jaitley’s 
remarks as “cogent and articulate”, 
revealed that the Asia Society Policy 
Institute was also pushing for India’s 
membership in the Asia Pacific Eco-
nomic Cooperation (APEC) and 
through it for membership in the 
Trans-Pacific Partnership (TPP); the 
U.S. Congress TPP agreement still 
needs to be ratified by the U.S. Con-
gress to become effective. 

Jaitley’s cabinet colleague, Ashok 
Gajapathi Raju, the Minister for 
Civil Aviation, has also empha-
sized the significance of infrastruc-
ture.  He recently emphasized at an 
air-cargo seminar in India the role 
infrastructure plays in the develop-
ment of air-cargo hubs, much to the 
delight of the air-cargo stakehold-
ers. The economic reforms in India, 
accompanied by improvement in 
transportation facilities and indus-
trial growth, have increased the 
opportunities for logistics service 
providers in India.  The e-commerce 
boom in the country, for example, 
has ushered in an entirely new brand 
of logistics solutions. 
InDIan loGIstIcs

Frost & Sullivan’s recent study, 
‘Indian Logistics Industry 2016 Out-
look,’ has projected that India’s logis-
tics industry is likely to post an annual 
average growth rate of 8.6% between 
2015 and 2020.  Under its Foreign 
Trade Policy (2015-2020), India aims 
to increase the value of trade to US 
$900 billion by 2020.  Exports will 
go up when manufacturers and others 
move ahead in step with government 
initiatives like ‘Make in India,’ ‘Digi-
tal India,’ and ‘Skills India’.

The study mentions that while 
sea freight—more than 70% of 
India’s international trade is 
through its sea ports — could grow 
by 5.7% driven by demand from 
Asia, Europe and Africa, interna-
tional air freight is likely to grow at 
12.5% against domestic air cargo— 
that comprises one-third of total air-
cargo volume— which could grow 
by 2.3% in 2016. Under India’s 12th 
Five Year Plan (2012-17), an esti-
mated US $11.4 billion has been 
allocated for airport modernization 
and expansion, with 13 regional 
airports having been identified for 
infrastructure expansion.

However, this official alloca-
tion for airport infrastructure devel-
opment is a fraction of the huge 
potential inherent in India’s overall 
infrastructure development.  India’s 
infrastructure sector has an estimated 
investment potential of $ 1 trillion 
until 2017, and another $ 650 billion 
for the urban infrastructure over the 
next 20 years. 

At the Asia Society session, Jait-
ley acknowledged that India had to 

move forward for development in two 
areas - infrastructure and rural devel-
opment.  These areas, he added, would 
be the “focus area” while moving in 
the future direction of the economy. 

Apparently, trying to assuage the 
fears of some foreign investors, who 
often complain about the non-trans-
parent and anachronistic laws and 
regulations that impede their opera-
tions in India, Jaitley said that sev-
eral laws have to be changed to ease 
processes, making the business envi-
ronment easier, and bringing greater 
transparency into the system.

India’s infrastructure deficit has 
figured prominently at several logistics 
events. It was a major focus at the Air 
Cargo India 2016 event recently held 
in Mumbai where a number of foreign 
experts voiced their concern over the 
inadequate and antiquated infrastruc-
ture in India and maintained that the 
country can fully realize its “Make-in-
India” vision only if the infrastructure 

(KEY – continued on page 18)

(KEY – continued from page 1)
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The Technavio report did 
not provide an estimate for 
the volume of home scrap. 
Advances in technology have 
significantly reduced the 
amount of home steel scrap 
produced over the years. Home 
steel scrap is generated within 
steelmaking mills and found-
ries and includes left-over 
pieces of steel from steelmak-
ing, steel and iron recovered 
from slag processing, and 
rejected or defective products 
at the mill, such as side trim-
mings, crop ends, and other 
process-related yield losses.

Obsolete scrap is derived 
from post-consumer prod-
ucts of various industries after 
the end of product life. These 
industries include automobiles, 
appliances, ships, and bridges. 

Prompt steel scrap, also 
called new or industrial scrap, 
is generated during the manu-
facturing of steel products. 
Examples of prompt steel 
scrap include punched-out 
pieces of sheet from the man-
ufacture of appliances, skele-
ton scrap from the production 
of can ends, turnings from the 
manufacture of screws and 
bolts, bumpers at auto stamp-
ing plants, and side trimming 
from the manufacture of 
hoods. It is sold to the scrap 
metal industry, which fur-
ther sells it to steel mills and 
foundries after processing.

Steel scrap is present in 
various quality grades, which 
can be used for numerous pur-
poses. The presence of con-
taminants lowers the quality 
of scrap and makes it difficult 
for separation. “However,” 
added Chandrakumar, “plants 
have developed the abil-
ity to derive better quality 
from lower grade steel scrap. 
These advances have led to 
an increase in the use of lower 
quality grades, thus driving 
the growth of the global steel 
scrap market.”

(DOMINATE – continued 
from page 9)
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north of the border and that is 
to offer the grain on “spec.”

Gosselin said: “Canadian 
Grain Commission grade 
names cannot be used but 
it can still be purchased on 
specific specifications. So 
producers are fairly compen-
sated for the quality of grain 
that they deliver.”

 “What we can confirm 
is that that U.S. producers 
can deliver grain into Canada 
and be fairly compensated 
for their grain deliveries. The 
only thing that changes is that 
Canadian Grain Commission 
grain names cannot be uti-
lized. But, certainly, grain 
can be purchased on the basis 
of specifications.”

wto oblIGatIons & 
“GraIn act”

However, in a report to 
Congress in March of this year 
the U.S. Department of Agri-
culture, Foreign Agricultural 
Service, said: “Policies that 
negatively impact the flow 
of goods between the United 
States and our trading partners 
raise significant concerns for 
the U.S. Government. U.S. 
trade agreements contain rules 
that help to ensure reduced 
barriers to trade in goods 
and services. Canada and the 
United States are members of 
the World Trade Organization 
(WTO), and thus they are sub-
ject to the obligations in the 
WTO Agreement, including 
under the General Agreement 
on Tariff and Trade (GATT) 
and Agreement on Techni-
cal “Barriers to Trade (TBT 
Agreement), which also facil-
itate the elimination of trade 
barriers. The United States 
closely monitors foreign gov-
ernment policies and, consult-
ing with U.S. stakeholders, 
works to ensure our trading 
partners live up to their inter-
national trade commitments.

“… the Canada Grain 

Act, as implemented through 
regulations and CGC action, 
establishes grain grades and 
inspection requirements in such 
a way as to prevent or severely 
limit the grading of foreign 
grain. This encourages a price 
discount on U.S. grain. Given 
the inability to receive a pre-
mium grade, Canadian grain 
elevator operators are encour-
aged as a practical matter to 
segregate U.S. grain. As a 
result of this segregation, U.S. 
growers are unable to take 
advantage of the competitive 
pricing advantages of bulk 
storage, handling, and distri-
bution facilities available to 
Canadian growers. This may 
result in less favorable condi-
tions for sale of U.S. grain, as 
compared with domestically 
produced grain of the same 
type and quality, thus raising 
concerns with respect to Can-
ada’s trade obligations.”

As well, in information 
pieces to producers by U.S. 
Wheat Associates this option 
is described as: 

 “Some U.S. wheat is 
exported to Canada each year, 
often sold solely on the basis 
of specs rather than grade. 
Though this does allow U.S. 
growers some limited access 
to make sales to Canadian 
end-users, it differs greatly 
from having the ability to sell 
to country elevators and elim-
inates marketing and transpor-
tation efficiencies provided 
through the bulk handling 
system. While U.S. grow-
ers of high quality wheat can 
market their product directly 
to Canadian processors at a 
premium price, their inability 
to use the storage, handling 
and distribution facilities 
available to Canadian grow-
ers puts them at a significant 
competitive disadvantage. In 
the United States, Canadian 
wheat receives full, equal 
access to bulk facilities, pro-
viding substantial benefits to 
Canadian farmers.”

(CHOKING – continued 
from page 11)

improvements. The nonpublic, 
small team effort is conducive 
to robust engagement among 
team members.”

Commissioner Dye empha-
sized that the FMC’s initia-

tive is intended to complement 
and accelerate other on-going 
efforts, such as those underway 
in Los Angeles, Long Beach 
and at the Port of New York & 
New Jersey, and to stimulate 
similar efforts elsewhere. “We 
know others are already hard 
at work on these issues and 
expect our teams’ efforts will 
contribute to their success.”

“On behalf of the Federal 
Maritime Commission, I want 
to express our appreciation to 
the major company represen-
tatives who committed their 
time and resources as Innova-
tion Leaders,” Dye said. She 
also thanked the academic and 
business advisors who support 
the FMC initiative and will 
provide ongoing advice for the 
work of the teams. Finally, Dye 
thanked the many trade associ-
ation representatives who made 
recommendations from among 
their most accomplished mem-
bers for the teams.

overdue revamping of the 
terms of engagement between 
shipper and ocean carrier, a 
regular post-implementation 
question at many trade con-
ferences was what regulatory 
role does the FMC now play? 

With the FMC’s new holis-
tic approach, Chairman Cor-
dero has answered the question. 
The supply chain end-to-end is 
the FMC’s regulatory ballpark. 
The next question is whether 
the Congressional support 
now and in the future will 
match the mission.

(FUNDING – continued 
from page 10)

(TEAMS – continued from 
page 10)
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China COSCO vessel wins draw to be first to 
transit through the expanded Panama Canal

China COSCO Shipping has won the 
draw for the first transit through the Expanded 
Panama Canal during the waterway’s inaugu-
ration on Sunday, June 26. The shipping line’s 
container vessel Andronikos will be making 
the inaugural transit. The vessel, which has 
a maximum capacity of 9,400 TEUs, is 8.25 
meters in beam and 299.98 meters in length…

In addition, more than 100 Neopanamax 
ships have already made reservations for com-
mercial transit through the new locks, which 
will begin on June 27, 2016, following the his-
toric inauguration.

The draw took place this morning at the 
Panama Canal Administration Building, in 
which a Notary Public served as witness, among 
invited attendees. The Norwegian/Swed-
ish shipping line Wallenius Wilhemsen Lines 
(WWL) and the Chinese shipping line China 
COSCO Shipping participated in the draw.

WWL participated with the car carrier 
Thalatta. The car carrier, which has a maxi-
mum capacity of 8,000 CEUs (car equiva-
lent units), is 36.5 meters in beam and 199.97 
meters in length.

“It is a great honor to have one of our top 
customers celebrate this historical moment 
with us,” said Panama Canal Administrator, 
Jorge L. Quijano.

The draw was carried out with ballots 
labeled with the name of each participant. 
The first ballot was chosen and given to the 
Notary Public, who opened and handed it to 
the Administrator, who announced the winner 
of the draw. Directly following the announce-
ment, a second ballot was chosen for the ship-
ping line—in this case WWL—that will deploy 

a vessel for the inaugural transit in the event 
that the winner informs the Panama Canal by 
May 10 that it will not be able to deploy an 
approved vessel.

The winner will incur in all costs associ-
ated with the transit, including booking fees 
and other marine services, which will be 
charged in accordance with Panama Canal 
published tariffs.

The Panama Canal invited its top customers 
to participate in the draw. Of the invited custom-
ers, those interested in participating were required 
to indicate the Neopanamax vessel’s name, type 
and dimensions that it planned to deploy on the 
inauguration day of the Expanded Canal.

The Executive Vice Presidency for Opera-
tions verified that each submission complied 
with the Panama Canal’s requirements. The 
proposed vessels were required to not surpass 
a maximum beam of 49 meters and a maxi-
mum overall length of 366 meters. In addition, 
the maximum draft or point of immersion for 
the inaugural transit is 12.5 meters.In addition, 
on April 18, 2016, the Panama Canal began 
accepting transit bookings for Neopanamax 
vessels for commercial transits through the 
Expanded Canal, which will begin on June 27, 
2016. The Canal will offer four additional slots 
per day for Neopanamax vessels, in addition to 
the existing 25 slots for the existing Canal.

The first commercial transit reservation 
was granted to a liquefied petroleum gas (LPG) 
tanker LINDEN PRIDE of Nippon Yusen 
Kaisha (NYK Line), represented by shipping 
agent Norton Lilly International (Panama), 
S.A. The vessel has a length of 754.59 feet and 
a beam of 120.08 feet.

POSCO establishing 
operations at Port of Indiana-
Jeffersonville

POSCO, a multinational 
company headquartered in 
Pohang, South Korea, and the 
fifth-largest steel producer 
in the world, has announced 
plans to build a wire rod pro-
cessing center at the Port of 
Indiana-Jeffersonville, creat-
ing up to 60 high-wage jobs 
by 2018. 

“Although we are located 
on different continents, South 
Korea and Indiana both share 
a reputation of excellence 
when it comes to advanced 
manufacturing,” said Gov-
ernor Mike Pence. “Having 
a globally-focused company 
like POSCO select Indiana to 
grow its business is a strong 
endorsement of our state’s 
low-cost, low-tax business 
climate, robust transportation 
infrastructure and dynamic 
port system. This company 
could have established opera-
tions anywhere in the world, 
but has found exactly what it 
needed right here in Indiana.” 

The $19 million project 
includes a 136,000-square-
foot facility to be constructed 
on approximately 10 acres 
at the Port of Indiana-Jef-
fersonville. POSCO plans to 

start construction this spring 
on the facility, which will 
be the company’s second 
steel processing line and 
fourth production line in the 
U.S. POSCO’s key drivers 
for locating at the port were 
the ability to ship steel into 
the Midwest by water, the 
close proximity to numerous 
steel and automotive-related 
companies and the attractive 
business environment in the 
Jeffersonville area.

“We are excited about 
the opportunity to develop 
our first Midwestern US 
plant at the Port of Indiana-
Jeffersonville,” said POSCO 
AAPC Finance Director Kyu 
Tae Kim. “It is critical for 
our business to receive cargo 
by water and to be centrally 
located in the U.S. market. 
The Jeffersonville’s port 
location will allow us to con-
nect with global markets and 
supply our U.S. automotive 
customers with ‘just-in-time’ 
deliveries. We want to thank 
the State of Indiana, the City 
of Jeffersonville, the Ports 
of Indiana and One Southern 
Indiana for helping us to make 
this project a reality.”
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deficit was first tackled.  
D. Murali, executive director 

(cargo) at Air India, spoke of the urgent 
need to improve facilities at airports 
other than the six international airports 
of Bangalore, Chennai, Delhi, Hyder-
abad, Kolkata and Mumbai.  “The other 
airports, where we have a lot of poten-
tial, don’t even have warehouses,” 
Murali said, adding that there were, 
in some cases, no X-ray machines for 
cargo security screening.  These defi-
cits precluded the smooth movement 
of cargo from the smaller to the major 
international airports. 

Alexis von Hoensbroech, execu-
tive board member of Lufthansa Cargo, 
one of the panelists at the Mumbai 
event, told the American Journal of 
Transportation that given India’s size 
and her “very entrepreneurial people”, 
the country offered far more potential 
than thought of now. To tap this huge 
potential, von Hoensbroech suggested 
that three elements had to be urgently 
addressed – infrastructure, bureau-
cracy and digitalization.  “With Make-
in-India, we seem to be addressing 
those issues, and I believe that’s really 
what needs to be done.” 

The infrastructure also created 
huge congestion of consignments 
that pile up, for example, at Mumbai 
airport in the afternoon when all the 
air-cargo arrives.  Inadequate infra-
structure is the cause of this gridlock 
in cargo traffic. The slow bureau-
cratic procedures, entailing a pleth-
ora of forms that defeat the purpose 
of urgently-needed air shipments, 
ought to be simplified with the use of 
technology, von Hoensbroech said.  
Digitalization would be the mantra to 
achieve faster clearances of air-cargo 
shipments, particularly those contain-
ing pharmaceuticals, perishables, etc. 
that had to be quickly cleared. 

Juggling with figures, Renu Singh 
Parmar, a senior advisor at the Indian 
Ministry of Civil Aviation, said at the 
opening of the Mumbai conference 
that according to her ministry’s data, 
India handled some 2.58 million tons 
in the 2014-2015 fiscal.  This figure is 
projected to rise to 4.2 million tonnes 
in the coming five years, and further 
to 6.08 million tonnes in the coming 
ten years.  By 2031, the figure would 
reach 8.75 million tonnes.  “We esti-
mate that for the rest of 2015-2016 the 
total Indian cargo volume will grow 
by 6.7%,” Parmar said. 

Indeed, many international logis-
tics players, sensing tremendous 
business opportunities in India’s phar-
maceuticals sector – Indian sources 
claim that the country is the world’s 
biggest supplier of generic medicines 
and the United States is its largest 
market - a special pharma forum at the 
Mumbai event afforded the pharma-
dedicated shippers the opportunity 
to voice their concerns and provide 
updated feedback on the pharma cargo 
shipments. India exports pharma 
products to roughly 180 countries, 
posting a 10.3% growth rate to $15.5 
billion in 2014-15, up from $ 10.4 bil-
lion in 2010-11.  

In an interview at the recent Inter-
phex 2016 pharma technology show in 
New York, Manish Singhal, assistant 
secretary general of the Federation of 
Indian Chambers of Commerce and 
Industry, highlighted India’s growing 
importance as a major global player in 
the pharma industry.  “After the U.S., 
India has the world’s second larg-
est pharmaceutical approvals from 

the U.S. Food and Drug Administra-
tion,” Singhal said, adding that India’s 
global pharma exports were expected 
to grow to $40 billion in 2020. 

Nevertheless, many pharmaceuti-
cal buyers in the West fear that inappro-
priate handling of pharma shipments, 
requiring special cooling temperature-
controlled containers, can also damage 
the contents of the consignments, as it 
can happen, particularly, in transit from 
the original point of shipment to the 
plane.  Before the shipments are loaded 
onto the plane, the consignments are 
many times left on the airport tarmac 
and exposed to the heat, thus damaging 
the contents, particularly if the prod-
ucts are temperature-sensitive products 
such as vaccines.  Indian airport repre-
sentatives at the Mumbai event reacted 
by saying that they were taking steps 
to address this problem, with Manoj 
Singh, the head of cargo at Mumbai 
International Airport, declaring that the 
problem will be addressed in “a couple 
of months from now”. 

(KEY – continued from page 15) FMT invests $3.7 million in terminals
Federal Marine Terminals (FMT) 

announces $3.7M in investments to 
ensure that its terminal cargo han-
dling facilities meet their promise to 
deliver higher standards in safety and 
efficiency, and by doing so, remain at 
the forefront of the industry. FMT the 
terminal handling division of Fednav, 
a privately owned shipping company 
and the largest international dry-bulk 
shipping group in Canada, will invest 
$1.7M for a new crane, $1.3M in new 
forklifts, and $700K in other equip-
ment and gear for 7 of its 12 terminals.

The new crane, a Kobelco 
CK2750G model, to be delivered this 
summer to the company’s terminal 
in the Port of Cleveland, will signifi-
cantly improve production. It will fea-
ture a Tier 4 Final engine, the newest 
generation of motors for this type of 
equipment, and is expected to achieve 
90% reduction of nitrogen oxides and 
particulate matter emissions when 

compared with the Tier 3 engines.
The new forklifts acquired for 

FMT’s Burns Harbor, Milwaukee, 
Cleveland, and Hamilton opera-
tions will also feature Tier 4 Final 
engines as well as urea-based Selec-
tive Catalytic Reduction (SCR) con-
trollers, thereby achieving near-zero 
emissions. In addition, they will be 
equipped with Hyster wireless moni-
toring systems to ensure increased 
safety and efficiency. FMT aims to 
install the system on all forklifts owned 
by FMT throughout 2017–2018.

Other equipment on order for 
Burns Harbor, Cleveland, Eastport, 
Calvert, Milwaukee, and Lake Charles 
to improve safety and productivity 
include coil trays, street sweepers, 
side-by-side vehicles, skid steers, and 
rubber spray for forks and coil rams.

These $3.7M in investments will 
enable FMT to make strides in pro-
duction while reducing emissions.
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Caterpillar relies upon supply network, 
not ‘chain,’ Georgia event attendees told

By Paul Scott Abbott, AJOT

Don’t tell Caterpillar Inc.’s 
vice president and chief procure-
ment officer that his job includes 
overseeing the heavy equipment 
company’s supply chain.

Rather, as Frank Crespo told 
attendees of the eighth annual 
Georgia Logistics Summit, Cat-
erpillar depends upon its “global 
supply network” to move mas-
sive products from construc-
tion and mining equipment to 
engines and turbines to diesel-
electric locomotives plus half a 
million different parts through-
out the world.

“There’s nothing linear about 
it,” Crespo said of Caterpillar’s 
logistics network in closing the 
April 19-20 event at the Georgia 
World Congress Center in Atlanta. 
“It’s no longer a chain.”

of Savannah and Brunswick, in 
addition to importing parts and 
materials through Savannah, bene-
fits from on-dock rail, direct Inter-
state highway access and flexible 
pickup and delivery hours and 
looks to soon gain from a deeper 
Savannah harbor.

chief executive officer of Savan-
nah-based D.J. Powers Co. Inc., 
said the Automated Commercial 
Environment requirement for 
a single data window, to take 
full effect by yearend, places 
a heavy burden on freight for-
warding and customs brokerage 
firms such as his.

“It has given us five years 
of headaches and a lot of gray 
hairs,” he said.

Regarding the International 
Convention for the Safety of 
Life at Sea’s impending demand 
for reporting of verified gross 
mass, or VGM, Willis said the 
ability for legal implementation 
is questionable.

“They can’t make it law 
here,” Willis said, adding, in 
reference to the July 1 effective 
date, “It’ll be interesting to see 
come July first.”

Curtis J. Foltz, who is slated 
to retire in June from his role as 
executive director of the Geor-
gia Ports Authority, also doubted 
whether the new SOLAS demand 
can be enforced at U.S. ports, 
stating, in reference to the Inter-
national Maritime Organization, 
“The IMO has no true authority 
to implement rules.”

Foltz said that while the 
vast majority of other U.S. ports 
are expected to have a policy of 
rejecting containers for which 
a VGM has not been provided, 
the GPA plans to deploy “a little 
added element of flexibility” in 
that it will take receipt of a con-
tainer with or without a VGM 
and then require verification 

Frank Crespo, VP and chief 
procurement officer at 

Caterpillar, discusses his 
company’s supply chain network. 

(Photo by Paul Scott Abbott, AJOT)

Jason N. Craig, director of 
government affairs at C.H. 

Robinson, sees trucking rates 
rising as electronic logging device 

requirements go into effect. 
(Photo by Paul Scott Abbott, AJOT)

Crespo said Caterpillar, 
which ships machine and engines 
to 32 countries via Georgia’s ports 

Caterpillar relies heavily 
on intermodal rail, according to 
Crespo, and focuses on maxi-
mizing visibility throughout the 
supply network.

“Visibility is a premier asset,” 
he said. “More and more, visibil-
ity will drive success.”

In a discussion of regulatory 
onuses, Jason N. Craig, director of 
government affairs at third-party 
logistics leader C.H. Robinson 
said the soon-to-be-implemented 
mandate for electronic logging 
devices in trucks should definitely 
bring higher trucking rates.

“Whether rates go up because 
of fear or because of actual capac-
ity shortage, it’s the same for ship-
pers: Rates go up,” Craig said.

Rhett Willis, president and 
(NETWORK – continued on 

page 27)

JLL tapped to lease 
Florida’s largest premier 
intermodal logistics center  

JLL has announced it has 
been selected as the exclusive 
broker for the Central Florida 
Intermodal Logistics Center, 
one of the nation’s Top 10 Inland 
Ports located at the center of 
population in the state of Flor-
ida. Adjacent to CSX Winter 
Haven Intermodal, the 932-acre 
project is planned for 8 million 
square feet of industrial devel-
opment, including the immedi-
ate availability of a Class A, 
high-bay distribution facility 
totaling 407,400 square feet.    

JLL Senior Vice Presidents 
Joe Hills and Josh Lipoff and 
Vice Presidents Ryan Burrows 
and Steve Ostrowski will serve 
as the exclusive leasing team. 
They will be joined by Man-
aging Director and Leader of 
JLL’s Port, Airports and Global 
Infrastructure Practice, Mark 
Levy and Managing Direc-
tor Keith Stauber. The planned 
intermodal logistics hub will 
consist of 8 million square feet 
of industrial and distribution 
space with build-to-suit space 
opportunities ranging from 
200,000 square feet to 1.8 mil-
lion square feet. A class A distri-

bution facility totaling 407,400 
square feet is already available 
for leasing.   

“As we look at factors such 
as population growth, demand 
for faster access to goods and 
increasing e-commerce, the Cen-
tral Florida Intermodal Logistics 
Center will play an integral role 
in the future of Central Florida 
as a major hub for getting goods 
to all major population centers 
in the state,” said Hills. 

Given its strategic location 
and land availability, Central 
Florida is poised to become the 
center point for distribution in 
the state over the next five to 
10 years. Providing highway 
access via I-4, US 27 and SR 60, 
the Central Florida Intermodal 
Logistics Center will encom-
pass 932 acres of state-of-the-
art industrial development. The 
project site is adjacent to the 
CSX Winter Haven Intermodal, 
an innovative facility that fea-
tures loading tracks and arrival 
and departure tracks with the 
capacity to process 300,000 
containers annually and the 
ability to increase capacity in 
the future.

UPS unveils updated 
hybrid electric fleet

UPS has announced updates 
to 125 hybrid electric delivery 
trucks that extend their range 
and improve fuel economy as 
part of the company’s broader 
Rolling Laboratory approach.

A compact, quiet-running 
2-cylinder engine replaces a 
prior 4-cylinder engine to extend 
their range, improve perfor-
mance and fuel efficiency. The 
updated trucks deliver signifi-
cant fuel economy equivalency 
gains - up to four times the fuel 
economy of a gasoline-powered 
vehicle. They will be deployed 
in Alabama, Arizona, Georgia, 
Florida, Mississippi, Nevada, 
Ohio and Texas later this year.

The updated E-GENTM 
chassis with the integrated 650 
cc engine by Workhorse Group, 
Inc., a Cincinnati-based com-
pany, was announced by Carlton 
Rose, UPS Global Fleet Mainte-
nance and Engineering president 
at the annual Advanced Clean 
Transportation Expo in Long 
Beach, Calif.

“These vehicles are a great 
example of the impact our Roll-
ing Lab approach is having,” 
Rose said. “Our real-world 
testing of this new technol-
ogy revealed opportunities to 
improve its performance and 
efficiency, which led to the 
development of a more advanced 
propulsion system.”

The trucks were purchased 
under UPS’s commitment to log 
1 billion miles with alternative 
fuel and advanced technology 
vehicles by the end of 2017.
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Georgia Logistics Summit brings 1,700 
to largest state-led gathering of its kind

By Paul Scott Abbott, AJOT
Continuing its prominence as the largest state-led event of its kind in the United 

States, the Georgia Logistics Summit has attracted some 1,700 registrants to the Georgia 
World Congress Center in Atlanta for two days of industry discussions.

Concluding the first day’s program on April 19, many of the attendees got together 
at a networking reception in the exhibit area outside the main ballroom.

The summit was once again presented by the Georgia Department of Economic 
Development’s Georgia Center of Innovation for Logistics.  (For a report on summit 
business sessions, see page 20.) (Photos by Paul Scott Abbott, AJOT)

(standing L to R) Bill Barrs – Georgia Ports Authority, 
Shawn Fox – Norton Lilly Logistics, Chris Logan – 

Georgia Ports Authority (seated L to R) Robert Sloan – 
Big Lots Stores Inc., Dan Sullivan – Mohawk Industries, 

Greg Brinkman – Badcock Home Furniture & More

(L to R) Brad Yu – NYK Line, Joshua Lee – NYK Line, Chen Li – NYK Line, Scott Hyde – 
Rayonier Advanced Materials, Joel Gonzalez – Rayonier Advanced Materials, 

KaSandra Brinkley – Rayonier Advanced Materials, 
Lou-Ann Wright – Rayonier Advanced Materials

(L to R) Michael Murphy – CenterPoint Properties, Danny Chase – Colliers International, 
Jeff Jepson – Evans General Contractors, Tony Beck – CenterPoint Properties

(L to R) Ken Tock – Consolidated Chassis Management LLC, Kristin Fitzgerald – 
Kuehne + Nagel, Yvonne Long – Hugo Boss, Paige Cruse – Kuehne + Nagle, 

Jeff Knapp – Atlanta Maritime Association

(L to R) Dara Steele – APM Terminals, Chris Creed – 
Hanjin Shipping, John Painter – Port of Nansha, China

(L to R) Harriett Howell – Biehl & Co., Faris Harper – 
Biehl & Co., David Laurine – Highmount Logistics

(L to R) Kartik Deodhar – C.H. Robinson, Laura Hooper – Deutz Corp., 
Alex Braunger – Deutz Corp., Dan Kindle – Deutz Corp., Darrel Penn – C.H. Robinson

(L to R) Oy McPeters – The Elf on the Shelf, Aisha 
Eccleston – Jacksonville Port Authority, Monica Mason 
– NCR Corp., Debbie McDowell – Seaonus Holdings LLC

(L to R) Ely Polanco – NYK Line, Sarah Bond – NYK Line, 
Matt Pesavento – South Carolina Ports Authority, 

Matt Cutrona – Hapag-Lloyd

(L to R) Brad Pinzer – Farrow Ltd., Kathy Autry – The 
Autry Group, Tommy Long – Flexi-Van Leasing Inc., 

Anthony Marino – Container Maintenance Corp. Inc.

(L to R) Rony Delgarde – Global Paint for Charity, Brian Boston – C.L. Services Inc., 
Samuel Stewart – C.L. Services Inc., 

Jim Chamberlain – Smallwood, Reynolds, Stewart, Stewart & Associates Inc.

(L to R) Griff Lynch – Georgia Ports Authority, David Ferencsik – Broadview Cargo 
Solutions, David Porter – Georgia Ports Authority, Jim Hutcheson – Port of Huntsville
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(L to R) Dan Wolf – Destination XL Group, Karen Kenney – Liberty International, 
R. Gil Kerlikowske – USCBP, Joni Padduck, David Katzman, Ben Schwartz

(L to R) Bob Leadbetter – Old Dominion Freight Lines, 
Ken Kellaway – RoadOne IntermodaLogistics, Michael Vanderbeek – Port of Boston, 

Rado Saragih – PANY/NJ, George Goldman – Zim America Integrated Shipping

CONECT Board of Directors and staff

(L to R) George O’Reilly – APL Ltd., 
Karen Sousa – Schneider Electric USA, 
Cindy Benway – Taco Comfort Solutions

(L to R) Meagan Carroll – Rockport, 
Olga Kuznets – Rockport, Bette Little – adidas Group

(L to R) Patricia Treshinsky – Albatrans Inc., 
Danica Payne – Albatrans Inc., 

Brenda Barnard – The Gem Group

(L to R) Nicole Uchrin – Gemini Shippers Association, 
Beth Green – Destination XL Group, Inc., 

Martha Nevins – Logfret, Inc.

(L to R) Sandy Mayotte – A.N. Deringer, Inc., 
Deb Izzo – Hasbro, Steve Shepard – A.N. Deringer

(L to R) Susan Albatal – Staples, 
Cheryl Martin – CVS Health, Penny Ricas – OHL

(L to R) Linda Wood – Bennett & Co., 
Luiz da Costa – OvaScience Inc

(L to R) Alison Leavitt – Wine and Spirits Shippers 
Association, Joe O’Connor – Franklin Sports Inc.

(L to R) Hun Quach – Retail Industry Leaders Association, 
Michael Vanderbeek – Port of Boston 

CONECT’s “T&T” reaps best attendance ever
The Coalition of New England Companies for Trade (CONECT) attracted a record crowd for this year's Northeast Trade & Transportation Conference in Newport, RI, on April 

12-14.  A line-up of “A List” speakers, including CBP Commissioner R. Gil Kerlikowske and FMC Chairman Mario Cordero guaranteed a large audience, and over 325 guests 
attended over the course of 2.5 days. CONECT celebrated its 25 years of service to the trade community at a cocktail reception and gala dinner in a historic Newport mansion, Rose-
cliff.  For more photos, go to www.conect.org.  (Photo credits to Andrew Held and Pierce Harmon)

(L to R) Ron Marotta – Yusen Logistics, Karen Kenney – Liberty International, 
Brian McQuade – Yusen Logistics, Jack Bender – A.N. Deringer, Inc., Sandy Mayotte – 
A.N. Deringer, Inc., Michael Vanderbeek – Port of Boston, Joe Rocha – RCS Logistics, 

Kathleen Charchenko – Port of Long Beach, Bette Little – adidas Group
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aerospace, automotive, retail and electronics.

Facility Specifi cations                     Import/Export Services
 • 32,134 square feet • Air freight forwarding
 • 8 dock doors • Ocean freight forwarding
 • 14,700-square-foot yard • Customs house brokerage   
 • 32’ clear ceiling height • Project cargo
 • Refrigerated storage • Warehousing
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 • CFS bonded facility    Canada and Mexico
 • TSA certifi ed warehouse

230-79 International Airport Center Blvd., Suite 200
Springfi eld Gardens, NY 11413 I Tel: 347-535-8068

Find it at Yusen Logistics’ JFK Branch 
We offer a wide range of import and export

 services for air and ocean freight cargo

Looking for fast, reliable 
global supply chain service?

Looking for fast, reliable 
global supply chain service?

Cargolux sees “great business potential” 
in the US despite fierce competition

By Manik Mehta, AJOT

The Luxembourg-based cargo car-
rier, Cargolux Airlines International S.A., 
sees “great business potential” in the 
American continent, particularly in the 
“exciting U.S. market” despite the fierce 
competition, particularly from the Gulf 
carriers, in this region. 

In an interview with the American 
Journal of Transportation at the recent 
Air Cargo India 2016 show in Mumbai, 
Cargolux Airlines’ executive vice presi-
dent, Niek van der Weide, outlined the 
carrier’s moves in North America. 

“Our major markets are China, where 
we have 22 frequencies a week, but the 
U.S. is also a very attractive market for 
us. We operate 35 frequencies a week to 
the United States, and fly to New York, 
Chicago, Atlanta, Houston, Miami, Los 
Angeles, Seattle and Dallas. This very 
much covers the geography of the coun-
try where we have over the years built up 
a strong network of cargo connections,” 
observed van der Weide, adding that the 
carrier had successfully managed the 
transportation of horses as far as the U.S. 
market was concerned. 

the amerIcan connectIon

However, Cargolux, like other Euro-
pean carriers, faces headwinds emanating 

unfolding in India’s pharma sector which 
Cargolux, in a joint venture cooperation 
with Oman Air, was going to aggres-
sively tap and create a kind of a “bridge” 
linking a number of airports in India via 
Muscat and Luxembourg with the U.S., 
veritably the world’s largest pharma 
market in value terms. 

Because of the heavy reliance of the 
U.S. pharma market on Indian supplies, 
particularly on the generic variety, Car-
golux sees tremendous business potential 
in both the markets, despite the fierce 
competition from the Gulf carriers which 
have already established a strong foothold 
in both India and the U.S. 

oman aIr partnershIp

Since March 8, Cargolux and Oman 
Air are operating twice a week cargo 
flights to Mumbai in addition to the flights 
they operate to Chennai. The first service 
operates from Luxembourg on Tuesdays 
to Mumbai via Bahrain while the return 
flight leaves Mumbai for Luxembourg 
on Wednesday via Muscat.  The second 
service leaves Luxembourg on Fridays 
via Kuwait for Mumbai and returns from 
Mumbai via Muscat to Luxembourg. 

Oman Air’s chief operating officer, 
Abdulrahman Al Busaidy, said the new 

The joint venture collaboration will 
enable Oman Air and Cargolux to jointly 
access new freighter destinations and con-
tribute to the development of Oman’s logis-
tics hub.  In addition, it enables Oman Air 
to further expand its cargo operation and 
build on the range of cargo initiatives and 
innovations the airline has introduced over 
recent years. Following the signing of 
the joint venture agreement, Oman Air’s 
Chief Executive Officer, Paul Gregorow-
itsch, said the joint venture partnership 
will provide the first full freighter service 
launched from Oman and enable Oman 
Air to jointly deploy significant and 
commercially attractive freighter capacity 
throughout Oman Air’s network. In doing 
so, it will provide significant support for the 
expansion and development of Oman Air’s 
cargo operation. It will also enable Cargolux 
to make use of Oman Air’s rapidly expand-
ing freight capacity, as well as the outstand-
ing cargo facilities at Oman’s airports.

carGolux chIna set to take off 
Dirk Reich, Cargolux’s CEO, has 

been saying that Cargolux has moved 
to the next stage of launching Cargolux 
China, a Zhengzhou-based cargo airline 
which looks set to take off by the first 
quarter of 2017. 

focus on the transpacIfIc anD 
Intra-asIan routes 

Cargolux’s $77 million investment 

will give it a 35% share in the Chinese 
carrier, with Henan Civil Aviation Devel-
opment and Investment Co (HNCA) 
holding a 49% stake, and with both Xin 
Gang Investment & Development Co of 
Zhengzhou Airport Comprehensive Eco-
nomic Experimental Zone and the Henan 
Airport Group holding 8% each. 

Reich spoke of “many paral-
lel processes taking place”, the most 
important being obtaining approvals 
of all shareholders.  While Cargolux has 
already approved both the agreement 
and the investment, this approval pro-
cess needs to be repeated with all the 
Chinese shareholders, and with the 
authorities in China. 

Reich said that the setting up of the 
airline, at the point when it is fully opera-
tional, will take “somewhere between 12 
and 15 months, based on the work that we 
already did in the last few months”. 

Cargolux has, meanwhile, posted 
impressive profits in 2015 contrasting to 
losses in revenue and volume suffered by 
its European competitors. The cargo air-
line reported net profits after tax of $49 
million for 2015, compared with $3 mil-
lion in 2014. Cargolux carried 889,652 
tonnes of freight in 2015, a 7.4% year-
over-year increase, while the load factor 
remained largely unchanged at 65.9%.  
Cargolux’s fleet, as of end 2015, con-
sisted of 26 Boeing 747 freighters, a mix 
of 747-400 and 747-8 freighters.  

from the aggressive Gulf carriers, which 
have been expanding at a breathtaking 
pace on the American continent, notably 
in North America. While van der Weide 
played down the competition issue, Car-
golux Is partnering with the Muscat-based 
Oman Air, and hopes to benefit from the 
synergies from this partnership in the long 
term. Cargolux has been building up its 
operations on the American continent, 
expanding its network by recently adding 
a service to Rio de Janeiro, Brazil, with 
connection to Viracopos before return-
ing to Europe.  The Cargolux manage-
ment explained that the return to Rio 
was driven by the growing demand for 
pre-Olympic Games freight capacity 
between March and August.  The Olym-
pic Summer Games 2016 will take place 
from August 5 to August 21, and many 
shippers are showing interest in using 
Cargolux’s expertise for their equipment. 

“In addition, Cargolux expects to 
carry car parts and spares, chemicals, 
electrical goods, consolidated freight and 
household goods on its services to Rio de 
Janeiro,” the carrier’s management said. 

One of its “very promising business 
segments”, as van der Weide put it, was 

service to Mumbai built on the “great suc-
cess” of the second frequency to Chennai 
which was launched last August. “The new 
service will enable us to further strengthen 
our presence within the Indian market,” he 
averred.  Mahfood Ali Al-Harthy, Oman 
Air’s chief officer (sales), told the Ameri-
can Journal of Transportation at the Air 
Cargo India 2016 show in Mumbai that 
his airline had “ambitious plans” for North 
America, though the carrier still maintains 
a regional character and has not yet spread 
its wings across other continents. 

“We are keen to enter new markets 
… our current priority is to strengthen our 
existing network.  While we operate flights 
to Singapore, Jakarta, Kuala Lumpur, 
Manila and Bangkok, the Indian market is 
presently our focus,” Al-Harthy said. 

The partnership with Oman Air pro-
vides Cargolux increased cargo handling 
facilities and access to newly constructed 
sea-ports in Oman, besides access to the 
belly capacity of Oman Air’s passenger 
aircraft on its routes to 11 Indian desti-
nations, as well as to destinations in East 
Africa. This gives the Luxembourg airline 
opportunities to feed consolidated freight 
to Oman from a number of larger markets.

Cargolox aircraft receiving cargo containers.
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Port of New Orleans celebrates opening 
of $25 million intermodal rail terminal

Taking part in the ribbon-cutting for the Mississippi River Intermodal Terminal are: (L to 
R) Joseph Toomy, former Port of New Orleans commissioner; Robert R. Barkerding Jr., 

secretary-treasurer of the Board of Commissioners of the Port of New Orleans; Michael 
W. Kearney, vice chairman of the port board; John Orr, Senior VP for the Southern 

Region of the Canadian National Railway; Gary LaGrange, president and CEO of the Port 
of New Orleans; W. Patrick Burgoyne, president and CEO of Ceres Terminals Inc.; Scott 
H. Cooper, member of the port board; David Schulingkamp, chairman of the board of the 

New Orleans Public Belt Railroad (Photo by Paul Scott Abbott, AJOT)

The Port of New Orleans’ Mississippi River Intermodal Terminal features two new 
Konecranes rubber-tired gantry cranes. (Photo by Paul Scott Abbott, AJOT)

By Paul Scott Abbott, AJOT

With the opening of the $25 million 
Mississippi River Intermodal Terminal, 
the Port of New Orleans is poised to effi-
ciently move as many as 160,000 twenty-
foot-equivalent container units of cargo a 
year from its docks to inland destinations 
via a half-dozen Class I railroads.

“The old outhouse wasn’t going to 
get it anymore; we needed indoor plumb-
ing,” Gary LaGrange, president and chief 
executive officer of the Port of New 
Orleans, said April 12 as port officials 
were joined by industry partners and dig-
nitaries, all flush with pride at the formal 
opening of the facility, through which the 
first containers of cargo flowed just two 
weeks earlier.

Dubbing the intermodal container 
transfer facility “a wonderful concept 
that’s now come to fruition,” LaGrange 
said the idea for the terminal was formu-
lated more than a dozen years ago but 
took time to be realized through funding 
boosted by the 2011 award of a $16.7 
million grant through the U.S. Depart-
ment of Transportation’s Transportation 
Investment Generating Economic Recov-
ery program. The TIGER grant was aug-
mented with port funds.

“We do plan on expanding as soon 
as Washington – or Baton Rouge for that 
matter – is willing to come up with some 
funds,” LaGrange said, adding, in refer-
ence to Louisiana’s capital, “Don’t hold 
your breath on Baton Rouge.”

The intermodal terminal already 
boasts four tracks, each with a 1,550-foot 
working pad, as well as a runaround track. 
Its design makes 5 acres additionally 
available for W. Patrick Burgoyne, presi-
dent and CEO of Ceres Terminals Inc., 
operator of the facility along with New 
Orleans Terminal LLC, called its opening 
“a huge milestone,” commenting, “On-
dock and near-dock rail is a critical ele-
ment in the global supply chain.”

John Orr, senior vice president for 
the Southern Region of the Canadian 
National Railway Co., one of six Class 
I railroads linked to the terminal by way 
of the New Orleans Public Belt Railroad, 
said the facility connects the port with 
the U.S. heartland via CN “in record time 
with record safety and fluidity.”

The terminal was designed by a team 
led by AECOM Technical Services and was 
built by a group spearheaded by Metairie, 
La.-based Hard Rock Construction LLC.

Econocaribe consolidates its global 
presence as a part of ECU WORLDWIDE 

April 26 marked the 60th anniver-
sary of the first “container” ship depart-
ing Elizabeth, New Jersey, heading for 
Houston. No doubt it also marked the 
beginning of Less than Container Load 
(LCL) shipments as well. In the inter-
vening years, what started as a sideline 
for ocean shipping lines has become an 
increasingly global lifeline for businesses 
needing to get products to market safely 
and efficiently. And the need for sophis-
ticated providers of this service has 
increased as well.

Since 1988, ECULine has 
set the bar for the LCL sector and 
has been expanding its footprint 
by establishing a comprehensive 
worldwide network of logistics 
professionals. To better address 
ever-changing business demands and the 
need to bridge diverse geographies, the 
company has decided to more tightly knit 
its network and to adopt a new name to 
reflect this: ECU WORLDWIDE.

Among the members of this net-
work is Econocaribe, one of the largest 
and most respected Non-Vessel Operat-
ing Common Carriers (NVOCC) in the 
USA. For nearly 50 years, Econocaribe-
has proudly served the Freight Forwarder 

community. In 2009, Econocaribe and 
ECU-Line joined forces to leverage each 
other’s strengths. In 2013, that relation-
ship was strengthened as Econocaribe 
officially became a part of ECU-Line’s 
global family – further extending its ser-
vices to ports across the world.On May 
2nd, Econocaribe adopted the new ECU 
WORLDWIDE brand. This heralds a 
new era in providing customers with a 

yet more sophisticated and globally 

coordinated service.
Through more than 300 offices 

located in over 160 countries, ECU 
WORLDWIDE  offers its clients one of 
the largest networks of company-owned 
offices in the world.

Vince Argenzio, Vice President in 
the U.S., says, “Our new name and our 
unified global footprint will signal to the 
Forwarding community that we are the 

(PRESENCE – continued on page 27)
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Stanley Furniture’s Wolfe depends 
on Port of Virginia, rail connection

While most of furniture transport 
moved off the rails decades ago follow-
ing trucking deregulation, Steve Wolfe, 
vice president for global supply chain 
and logistics at Stanley Furniture Co., 
counts on a rail link offered through the 
Port of Virginia as a key to low transpor-
tation costs.

As Wolfe recounts in an interview 
with the American Journal of Trans-
portation, much has changed over the 
course of his nearly 40 years in furniture 
logistics, but, at least for High Point, 
N.C.-based Stanley, rail stands as a vital 
part of the equation.

What role does the Port of Virginia 
play in Stanley’s supply chain?

Our distribution center is located in 
Martinsville in southwestern Virginia, and 
the Port of Virginia is the closest deepwa-
ter port. Other ports on the Eastern Sea-
board, such as Savannah and Charleston, 
are not in consideration because of the 
distance and the higher inland transporta-
tion costs that would be incurred. Based 
on this, I route the majority of my cargo 
via Norfolk.

was still regulated by the ICC [Interstate 
Commerce Commission]. At that time, 70 
percent of the furniture produced at Broy-
hill was shipping on rail, the Southern 
Railway. We had one warehouse that could 
place 40 railcars under roof, and, starting 
out of college as a management trainee, I 
remember well loading boxcars.

When the motor car-
rier industry deregulated [in 
1980], the railroads became 
noncompetitive and dis-
interested with furniture 
freight. Furniture eventually 
became a trucking commod-
ity, and the industry has had 
the luxury of being serviced 
by the Specialized Furniture 
Carriers industry for all 48 

contiguous states and Canada. 
Furniture manufacturing of wood 

products remained domestically produced 
well into the mid-2000s, although sourc-
ing from offshore had already began in 
the mid ’90s. As the transition picked up 
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By Paul Scott Abbott, AJOT

Steve Wolfe, Stanley Furniture Co.’s 
VP for global supply chain and 

logistics, proves he is as comfortable in 
formalwear as in a basketball jersey.

Not long after I joined Stanley in late 
2010, the Port of Virginia introduced a 
rail service [via Norfolk Southern] from 
the port into Greensboro, N.C. The prox-
imity of this location to Martinsville and 
this service allows me to further reduce 
inland costs. 

In addition, VIT [Virginia Interna-
tional Terminals] worked with the legis-
lature at the Commonwealth of Virginia 
to provide a tax credit per TEU [20-foot-
equivalent unit] for Virginia-based com-
panies using this initiative.

I may have been the first client to 
utilize the new service. We happened 
to be located in a sweet spot for it [with 
Greensboro being 50 miles south of Mar-
tinsville and still liable for Virginia taxes].

How has furniture logistics changed 
from when you entered the business and 
much production was domestic to today, 
with imports dominating and, more 
recently, a shift from China to Southeast 
Asia production centers?

When I started with Broyhill Furni-
ture in 1978, manufacturing was still 100 
percent domestic and the trucking industry 

(PROFILE – continued on page 26)

serve global trade efficiently for decades 
to come,” Reinhart said. “We’re recover-
ing quickly from some times of a lack of 
investment, and we’re working with all 
dispatch to keep pace with the changes that 
are happening in the global carrier trades.”

That said, for the time being, even 
as the Port of Virginia and stakeholders 
team to advance a series of productiv-
ity measures, growth has slowed a tad at 
Virginia container facilities

“We see this year being a little bit 

softer,” Reinhart said, noting that TEU 
count, while still on the upswing, isn’t 
rising quite as quickly as it did in 2015. 
“Calendar year to date, we’re 3.6 percent 
up over last year.

“As we start this year, we set on a path 
to figure out a way to modernize NIT,” 
Reinhart said, referencing the $350 million 
state-backed endeavor to bring Norfolk 
International Terminals a semiautomated 
operation with rail-mounted gantry cranes 
on its south berth, as well as a $30 million 

(ENHANCE – continued on page 26)

(ENHANCE – continued from page 1)

The automated container terminal at the Virginia International Gateway in Portsmouth is 
the focus of a $320 million project to double its throughput capability
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steam, mainly in China to start 
with, domestic factories began 
to be idled. Many of these facili-
ties were transformed into distri-
bution centers.

As ocean logistics became 
more important, our jobs also 
transitioned from transporta-
tion managers to supply chain 
managers. We began traveling 
overseas to work with factories 
and their logistics teams as we 
increased the flow of products.

I began negotiating my 
first ocean contracts in 1994. 
They were very small contracts 
as there were not a lot of fin-
ished goods coming in at that 
time, mainly component parts 
to be used in our domestic fac-
tories and largely for the wood 
products. Today, the majority of 
upholstered furniture continues 
to be manufactured in the U.S.

We had to relearn the 
dynamics of the ocean freight 
industry, and those dynamics 
are volatile and change every 
year now. This year is no differ-
ent and will be one of the most 
challenging.

China was the original mega-
country that furniture manufac-
turing moved to. Many of the 
factories in China were and are 
actually owned by Taiwanese 
entrepreneurs.  

As the anti-dumping amend-
ment was implemented in the U.S, 
in the early 2000s, which imposed 
various tariff levels on bedroom 
furniture exported from China at 
undermarket prices, many of the 
factory owners began relocating to 
Southeast Asia. Other commodi-
ties such as apparel, footwear and 
electronics have also migrated to 
these countries. 

At Stanley, we have not 
sourced in China for several 
years now. Almost 70 percent of 
our products are now manufac-
tured in Vietnam and the balance 
in Indonesia. 

Regarding ocean trans-
portation, the ocean carriers 
have implemented great ser-
vices via the Suez Canal to the 
East Coast ports. This is also a 
transition as early on the ves-
sels moved via the Panama 
Canal and many still do. 
What challenges are posed by 
the launch of a new collection, 
and how do you respond suc-
cessfully?

One of our largest chal-
lenges and for many in the fur-
niture industry is the long lead 
time of the product development 

cycle, all the way through the 
actual production of the product. 
It’s usually a nine- to 12-month 
process from when the product 
sketches are developed to the 
time it gets to a retail floor.

So, as supply chain man-
agers who negotiate ocean 
contracts once a year, the chal-
lenge becomes in attempting 
to maintain an equal or lower 
rate structure based on what 
we believe to be the life of the 
product. Volatile swings in the 
rates or extra surcharges can 
greatly affect margins on a 
commodity that is already mar-
gin-sensitive, and furniture can 
enjoy a three- to six-year sales 
run, on average. 

As a graduate of one of the 
early transportation and logis-
tics programs – in 1977 from the 
University of Tennessee – how 
do you view the importance of 
higher education focusing on 
the supply chain?

It’s more and more critical 
to understand the dynamics of 
the supply chain. I was fortunate 
to have a neighbor growing up 
who was a transportation pro-
fessor at Tennessee and guided 
me into the program and intro-
duced me to the business. I had 
the opportunity also to attend on 
a baseball scholarship, which 
helped immensely. 

When I graduated in ’77, 
besides Tennessee, there were 
maybe only two others – Penn 
State and Texas A&M – that 
offered this degree. Most large 
institutions such as Georgia 
Tech and Ohio State and some 
smaller colleges are implement-
ing supply chain programs. 
Appalachian State, where two 
of my children went, now has a 
minor in supply chain.

As the global economy 
affects everybody and how impor-
tant it is to efficiently get things 
from Point A to Point B, I think 
these programs are right on top of 
what they need to be doing.

How do you most enjoy 
spending your time when not 
working?

I still play basketball com-
petitively, and my wife and I 
travel when possible.

We are empty nesters now, 
and our children live in different 
cities. Our oldest son, wife and 
grandchildren live in Knoxville 
where he settled after graduating 
from UT, so we make that trip. 
So I would say we like to do 
some traveling.

Just got to avoid that travel-
ing on the basketball court.

(PROFILE – continued from 
page 25)

project to double the NIT north 
gate complex capacity by next 
January. 

“It’s very exciting to have 
the commonwealth, the gover-
nor and the legislature recognize 
the critical importance of the 
port and make a capital infu-
sion of $350 million so that we 
can accelerate the growth of the 
facilities without any additional 
debt,” Reinhart said.

In addition, a separate $169 
million Virginia Department of 
Transportation project aims to 
provide by early 2018 a direct 
link for trucks between NIT and 
Interstate 564.

At the same time, $320 
million of improvements are 
intended to double the contain-
erized cargo capacity at the Vir-
ginia International Gateway in 
Portsmouth. 

The VIT and VIG projects 
are anticipated, over the next 
three years, to bring about a 
1 million TEU increase in the 
Port of Virginia’s throughput 
capability, along with doubling 
of capacity of on-dock rail and 
truck gate structures.

“It’s very exciting,” enthused 
Reinhart, the former Maersk Line 
Ltd. CEO who is now in his third 

year at the Port of Virginia’s helm.
He emphasized that enhance-

ments are moving forward not 
just on the marine terminals them-
selves but throughout Virginia’s 
logistics network.

“The system starts at the 
water, works across the berth 
through the terminal and then 
inland via rail, via truck and also 
via water transportation,” Rein-
hart said. “We’re trying to make 
sure the flow is unimpeded 
across any of those intermodal 
modes as we make these critical 
investments in our deepwater 
facilities.”

The port currently has a 
50-foot-deep channel, devoid 
of overhead air draft restric-
tions, and boasts 50-foot along-
side berth depths, but a study 
has now entered its second year 
related to deepening the whole 
channel to 55 feet plus widening 
it to accommodate two-way traf-
fic, so ships can safely come and 
go fully loaded without delay.

Bolstering intermodal rail 
capacity already is proving fruit-
ful, with the percentage of Port of 
Virginia container traffic moving 
via rails expected to increase to 
36 percent from the current 33 
percent within three years. Cor-
ridors built by public-private 
partnerships to accommodate 

double-stacked containers on 
CSX Corp. and Norfolk South-
ern Corp. tracks should easily 
accommodate more boxes.

The Port of Virginia also 
is building upon inland facility 
capabilities.

The port has thus far spent 
$8 million on a mobile harbor 
crane and other additions at the 
Port of Richmond, about 90 
miles up the James River from 
Tidewater area ocean terminals, 
and has signed a 40-year lease 
so it can increase capacity and 
velocity via containers on barge 
while taking more trucks off 
Interstate 64.

And the Port of Virginia 
continues to operate Virginia 
Inland Port at Front Royal, 220 
rail miles from its marine termi-
nals, with efforts under way to 
double capacity there.

“The Port of Virginia is 
working to provide reliable 
transportation solutions to our 
customers and partners now and 
in the decades to come through 
our capital plans that we have 
put in place,” Reinhart said. 
“Every effort at the port is to be 
efficient and capable to handle 
the next wave of larger ships and 
the increased volume that will 
happen with the next upscale in 
vessels calling the East Coast.”

The Port of Virginia’s Norfolk International Terminals facility is undergoing a $350 million capacity 
expansion thanks to funding from the Virginia General Assembly.

(ENHANCE – continued from 
page 25)
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from the ocean carrier that it has the VGM 
in hand before loading.

In other discussions, several shippers 
extolled benefits of Geor-
gia’s ports. 

Among them was 
Mitsubishi Hitachi Power 
Systems Americas Inc.’s 
Pooler, Ga.-based super-
visor of transportation 
and warehouse, DeLores 
Ross, who said the Port of 
Savannah, including For-
eign-Trade Zone No. 104, 
was a primary reason her 
company chose to locate 
in Georgia.

Jeff Tindel, direc-
tor of inside sales and 
logistics at Stone Moun-
tain, Ga.-based Heatcraft 
Refrigeration Products 
LLC, said his firm not 
only has benefited from Georgia facilities 
but also has doubled logistics cost savings 
by making more active its partnership 
with Tyler, Texas-based flatbed operator 
Swan Transportation Services Ltd.

Georgia Gov. Nathan Deal told the 
crowd that Peach State investments in port 
facilities and connective infrastructure 
have helped facilitate six straight years of 

record cargo throughput 
and are setting the course 
for continued gains, com-
menting, “We are making 
plans to do great things.”

GPA Executive Direc-
tor Foltz said other states 
and the federal govern-
ment should put as much 
emphasis on transporta-
tion as Georgia.

“We really need to 
focus on better infrastruc-
ture across the spectrum, 
because our country needs 
it,” he said.

Foltz added that rail-
served assets are critical, 
citing plans for develop-
ment of at least two more 

inland port hubs to join the existing site 
in Cordele and another now being built in 
Northwest Georgia.

Michael Miller, chief commercial 
officer of short-line rail operator Genesee 

E-commerce, lower East Coast rates, 
more inland ports offer opportunities

By Paul Scott Abbott, AJOT

The logistics industry can expect 
to see increasing opportunities with 
the growth of e-commerce and greater 
demand for inland port facilities, while 
Savannah and other U.S. 
East Coast seaports can 
look to benefit from lower 
all-water rates, according 
to industrial real estate 
expert Curtis Spencer.

Opening the two-day 
Georgia Logistics Summit 
in Atlanta on an optimistic 
note, Spencer, president 
of Houston-based IMS 
Worldwide, said April 19 
that, largely because of 
requirements for smaller 
shipments, “E-commerce 
is driving logistics batty.”

But Spencer was quick 
to say that burgeoning e-commerce should 
offer opportunities as retailers increasingly 
rely upon third-party logistics providers.

Spencer said he also believes that 
inland ports will take on a greater role in 
supply chains.

And, citing the decreasing differen-
tial between all-water ocean rates from 
Asia to the U.S. East Coast versus the 
West Coast, a factor which should soon 

combine with opening of an expanded 
Panama Canal, Spencer said he sees 
bigger volumes coming into the nation via 
Savannah and other East Coast gateways.

The two primary 
“knocks” against importing 
directly to the East Coast tra-
ditionally have been longer 
transit times and cost differ-
entials that exceed inland 
intermodal move expenses, 
Spencer said.

He said shippers can 
adjust for transit times 
and now the cost differ-
ence hurdle seems to have 
been lowered.

“All-water to the East 
Coast has always been 
$2,000 more than to the 
West Coast,” Spencer said. 

“Now the price difference has gone down 
to $1,000 and has held for six months.”

Noting that ocean carrier contract 
rates to take effect May 1 appear as though 
they will uphold the spot rate drops for 
Asia-to-U.S. East Coast shipments, Spen-
cer opined, “I see this is going to be a 
game-changer pretty soon.” (The original 
version of the above first appeared April 
19 as a blog at www.ajot.com.)

IMS Worldwide President 
Curtis Spencer opens the 
Georgia Logistics Summit

(Photo by Paul Scott Abbott, AJOT)

(NETWORK – continued from page 20)

& Wyoming Inc., said inland ports are 
“extremely important for growth of ports 
and rail and important from an environ-
mental standpoint.”

Ed Crowell, president and chief 
executive officer of the Georgia Motor 
Trucking Association, said enhanced part-
nerships and increasing use of technol-
ogy, including smarter trucks and smarter 
roads, are advancing the role of trucking.

“Trucking is where the cool things 
are happening in logistics,” Crowell said.

Russell McMurray, commissioner of 
the Georgia Department of Transporta-
tion, noted that the state is investing $1.85 
billion in transportation projects this year, 
adding, “Georgia is serious about its infra-
structure, building a better Georgia today.”

Curtis J. Foltz, executive director 
of the Georgia Ports Authority, 

says other states should follow 
Georgia’s lead in \investing in 
transportation infrastructure. 
(Photo by Paul Scott Abbott, AJOT)

same company at origin and at destination.”
He continued, “Standing as one com-

pany globally is a critical advantage in 
international shipping, and we are confi-
dent that this rebranding will demonstrate 
ECU WORLDWIDE’s dedication to the 
U.S. market.”

With already significant develop-
ment in the number of import and export 
trade-lanes to and from U.S. and the rest 
of the world, ECU WORLDWIDE is 
committed to continuing its investment in 
the American market.

“We see a tremendous opportunity for 
further growth, not only in our core areas 
of business but also in the further develop-
ment of our combined services of shipping 
and logistic solutions, which include Full 
Containers, Domestic Trucking and, most 
recently, the expansion of our neutral Air 
Freight product,” said Brad Broder,Vice 
President at Econocaribe. 

“In recent years we have carved out 
an excellent niche with our Full Container 
Load product in the U.S., combining 
longstanding relationships with most of 
the world’s leading ocean shipping lines 
with a state-of-the-art internal IT system 
that allows users to quickly quote from 
the door to thousands of global destina-
tions,” Broder added.

Freight Forwarders working with 
ECU WORLDWIDE have access to a 
partner with operations in over 2,400 LCL 
trade-lanes globally.  ECU WORLD-
WIDE has access to all major sea routes 
in the world, allowing it truly to meet its 
customers’global requirements. Offering 
seamless transit of cargo to all corners of 
the world, this business strength coupled 
with smart integration of technology 
exemplifies ECU WORLDWIDE’s new 
tagline, Geography Simplified.

For more information regarding ECU 
Worldwide, visit www.ecuworldwide.us or 
call 1-866-326-6648.

(PRESENCE – continued from page 24)
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