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US and Mexican interests ink 
binational accord to reconstruct 
the Desert Line Railroad
Rail could link Mexico’s maquiladoras to rail shipping in the 
U.S. and help relieve congestion and delays. Cost to repair 57 
bridges and 17 tunnels estimated to be $70 million. 

A long awaited agreement has been 
reached to pay for the reconstruction and 
operation of the 70-mile Desert Line rail-
way in southeastern San Diego County 
that connects Mexico maquiladoras to 
rail shipping in the United States. The 
landmark agreement between Pacific 
Imperial Railroad (PIR) and Baja Cali-
fornia Railroad (Baja Rail) provides a 
huge economic boost to both sides of 
the border.

The San Diego Metropolitan 
Transit System (MTS), San Diego 
Regional Chamber of Commerce, 
Pacific Imperial Railroad (PIR) and 
Baja California Railroad (Baja Rail) 
announced the contract on June 9th 
after the MTS Board of Directors 
approved the contract terms.

The San Diego region and U.S.-
Mexico binational economies lose a 
staggering $6 billion annually due to 
long delays in getting trucks carrying 
freight – such as new automobiles – 
across the U.S. – Mexico land borders in 
San Diego, according to a study done by 
the San Diego Association of Govern-

ments. An operational Desert Line will 
ease congestion, reduce air pollution, 
promote commerce and create jobs.

“This is a historic win for the 
San Diego region,” said MTS Vice 
Chair Ron Roberts. “The Desert 
Line agreement achieves a signifi-
cant commitment to binational eco-
nomic improvements and cooperation 
rarely seen in San Diego. Addition-
ally, 135,000 cars and 6,200 trucks 
idling at our land ports of entry each 
day negatively affect our air quality. 
An operational Desert Line will help 
reduce vehicle emissions at the border 
and help this region meet its emission 
reduction goal.”

Jerry Sanders, President & CEO 
of the San Diego Regional Chamber 
of Commerce, has advocated for this 
partnership as a means to create jobs 
and to promote economic activity in 
the Cali-Baja region.

“The loss of productivity due to 
congestion at our ports of entry trans-
lates into more than 2,400 jobs or 

ICTSI proves terminal turnarounds 
are good business
International Container Terminal Services Inc. (ICTSI) is one 
of the largest independent container terminal operators in 
the world. Although not a household name, ICTSI has built a 
reputation on taking on difficult situations and turning them 
into productive operations. 

By Matt Miller, AJOT

International Container Termi-
nal Services Inc. (ICTSI) has built a 
reputation over the years as one of the 
world’s preeminent independent oper-
ators by taking on difficult situations 
in far-flung locations. Recently, the 
Manila-based company has tackled 
terminal projects that range from the 
Democratic Republic of the Congo to 
Melbourne, Australia.

“In 9 out of 10 projects, they’re 
t u r n a r o u n d s , ” 
explained Christian 
Gonzalez, the compa-
ny’s senior vice presi-
dent and head of the 
Asia-Pacific region 
in an interview with 
AJOT, as he sat in 
the company’s exec-
utive dining room 
one bright morn-
ing recently. “We’re 
willing to go in and 
commit capital that 
no one else is willing 
to do.”

Basra Gateway

Gonzalez cited 
the Basra Gateway 
Terminal at the main 
Iraqi container port of Umm Qasr, 
which, under a 25-year contract, 
ICTSI began to operate, renovate and 
upgrade in late 2015. The company 
as well is investing $130 million in a 
new container facility in Umm Qasr, 
which is scheduled to become opera-
tional by the third quarter of this year. 

Gonzalez termed this new facility 
“a complete game-changer,” and mar-

veled at how quickly the company’s 
port development has made an impact 
in the war-torn nation. “What’s hap-
pening there is pretty cool,” he said. 
“We went from zero market share to 
30% in a year. That market share will 
come up some more.”

ICTSI now operates nine ports 
and inland terminals in the Philip-
pines as well as a total of 21 terminals 
in 19 other countries. (The company 

last year divested its 
interest in a container 
terminal in Naha, 
Okinawa.) The oper-
ator handled almost 
eight million TEUs 
last year, with rev-
enue that topped $1 
billion. While ICTSI 
holds assets it values 
at almost $4 bil-
lion, it’s considered 
a niche operator in 
global terms, which 
suits the company 
just fine.

“We’re not going 
to compete with Dubai 
and Rotterdam,” said 
Gonzalez.

By any measure, 
ICTSI goes where most fear to tread. In 
addition to Iraq and Congo, it operates 
terminals in such hotspots as Pakistan, 
Georgia (the country) and Nigeria.

the First turnaround

The company’s standing as turn-
around artist was burnished just 

Christian Gonzalez – Senior VP 
and head of the Asia-Pacific region 

at ICTSI

(TURNAROUNDS – continued on 
page 29)

(ACCORD – continued on page 11)
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As US dollar gains, so do 
JAXPORT’s ro-ro imports
Florida port is increasingly attracting autos and 
other wheeled cargo from overseas

ro-ro transportation 2016

By Peter Buxbaum, AJOT

The Port of Jacksonville 
is something of a bellwether 
for North America’s 
ro-ro business. Not too 
long ago, the Port of 
Jacksonville held brag-
ging rights as the larg-
est vehicle export port 
in the nation. But 
as changes come 
about in the con-
ditions of interna-
tional trade, so does the mix 
of roll on-roll off (ro-ro) car-
goes at JAXPORT.

As the United States dollar 
has gained strength in recent 
years, U.S. exporters find it 
more difficult to sell overseas 
while imports become more 
attractive. That, combined with 
historically low oil prices, is 
reflected in the kinds of ro-ro 
cargoes being handled at the 
Port of Jacksonville.

“The cargo mix has 
changed a little in the last 
year,” said Frank Camp, sales 
and marketing director at the 
Port of Jacksonville. “As new 
customers have come and 
other economic factors weigh 
in, we have seen the volume 
of exports being balanced out 
by an increase in imports.”

Besides the effect of 
the value of the dollar at the 
macro level, low oil prices 
have meant that lucrative 
overseas markets, such as 
those in the Middle East and 
West Africa, which are depen-
dent upon the sale of petro-
leum, have less buying power. 
Low oil prices also translate 
into relatively lower gasoline 
prices and that, in combina-
tion with the strong dollar, has 
been reflected in an increase 
in imports of larger and more 
expensive passenger vehicles 
such as SUVs.

“Exports have fallen off 
somewhat,” added Camp. 
“Some traditional export mar-
kets have cooled off but exports 
are not down dramatically.”

Most of the growing 
import business involves pas-
senger vehicles, many from 
Europe and Asia, but a growing 
number from Mexico, which 
has attracted investments from 
just about every automaker 
internationally. Camp expects 
imports from Mexico to be 
a growing segment of JAX-
PORT’s ro-ro business.

us southeast Market

In recent months, Porsche 
Cars North America, Inc. 
(PCNA) announced its selec-
tion of JAXPORT as its port 
of entry for new Porsche 
vehicles bound for dealers 
in the Southeastern United 
States. “Porsche conducted 
an extensive bid process and 
found JAXPORT and the 
selected processing com-

pany, AMPORTS, offered 
the optimum combination 

of efficiency, quality, and 
service,” said Howard 
Chang, vehicle logistics 
manager for PCNA. 

This development 
followed on the heels of 

the announcement in 
February 2015 that 
Volkswagen Group 
of America would 

move its import facility for cars 
and SUVs, and its Southeast 
U.S. distribution operations, to 
Jacksonville. The Volkswagen 
business created 100 jobs at 

(GAINS – continued on 
page 4)
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2575 Davisville Road
North Kingstown, RI 

02852

Latitude: 41° 36’ 43” N
Longitude: 71° 24’ 17” W

          www.portofdavisville.com
For more information contact:
Evan Matthews, Port Director

Quonset Development Corporation
ematthews@quonset.com | +01 (401) 295-0044 ext. 237

•    Top Ten Auto Importer in North America

•   No Harbor Maintenance Tax 

•   FTZ with direct rail service to Canada

•   Two berths, five terminals and over 58 
acres of laydown and terminal storage

•   $90 million investment proposed by      
Governor Raimondo to modernize Pier 2

•   2013 dredging project re-established         
the Davisville channel to 32 feet

JAXPORT. IT’S JUST SMART BUSINESS.
Located in Northeast Florida, in the heart of the South Atlantic, 

JAXPORT is situated at the crossroads of the nation’s rail and 

highway network. Industry-leading quality control training for 

workers, fast and effi cient turn times, exceptional ocean carrier 

options and more than half a million square feet of on-site auto 

processing make JAXPORT the port of choice for thousands

of businesses worldwide. Test drive us today and fi nd out

what we are doing right.

jaxport.com/autos

the vehicle processor AMPORTS and 
generated a capital investment of $3 
million.

A renovated plant is being used to 
receive and process new Volkswagen, 
Audi, and Bentley vehicles. Volkswa-
gen, Audi, and Bentley are transport-
ing around 100,000 cars per year to 
Jacksonville.

Jacksonville’s attraction of the 
Porsche business soon after Volk-
swagen was no coincidence. Porsche 
vehicles travel on the same vessels as 
Audi, Bentley, and Volkswagen vehi-
cles bound for the region. 

On the export side, other than 
autos, Jacksonville still sees a good 
deal of heavy equipment, much of it 
manufactured in the Southeast, on their 
way to export markets. These include 
excavators, bulldozers, forklifts, and 
cranes, both rubber-tired and steel-
tracked. Camp has also noticed that 
ro-ro carriers are increasingly carrying 
non-ro-ro types of cargoes out of the 
port of Jacksonville. 

JAXPORT boasts three differ-
ent terminals—Blount Island, Dames 
Point, and Talleyrand—all of which 
receive ro-ro cargo and all of which 
have active rail service to the dock. 
Blount Island is the largest of the 
terminals and receives the largest 
number of ro-ro vessels.

A newly-completed rail termi-
nal, which as its name suggests, will 
be involved primarily in transferring 
containers to and from JAXPORT’s 
Dames Point terminal, may, in the 
future, also enhance the port’s ro-ro 
services at that location. Opened in 

April 2016, the first cargo move at the 
Intermodal Container Transfer Facil-
ity (ICTF) involved a high-level mili-
tary training exercise, and included 
both containers and ro-ro equipment.

 “The ICTF is probably not going 
to see a tremendous amount of ro-ro, 
although the first movement of cargo 
included ro-ro,” said Camp. “The 
interesting thing about the facility is 
that the rail line runs along some land 
that the port has available for expan-
sion and which is looking now to be 
an auto terminal,” said Camp. “As a 
benefit of constructing the container 
transfer facility will have active rail 
near the new auto terminal.”

expanded panaMa Canal iMpaCt

Camp expects that the expanded 
Panama Canal, scheduled to be inau-
gurated on June 26, will have an 
impact on the size of vessels that ro-ro 
carriers will be ordering. “I think the 
ro-ro carriers are looking at vessel size 
almost in the same way the container 
guys do,” he said, “to take advantage 
of economies of scale and lower the 
cost per unit of cargo they carry. Some 
carriers are already building larger 
ro-ro ships. They are not necessarily 
longer or deeper, because they still 
have to go to draft-constrained ports, 
but they are certainly wider.”

As far as Latin America is con-
cerned, Camp sees “Mexico and 
everyone else.” The economies of 
most of Latin America outside of 
Mexico are challenged at the moment 
and aren’t playing a big roll in JAX-
PORT’s ro-ro business.

(GAINS – continued from page 2)Ro-ro carriers looking for non-traditional 
cargo at Jacksonville and elsewhere

By Peter Buxbaum, AJOT

The notion that container carriers 
are trying to poach project and heavy-
lift cargo is nothing new. Drewry, 
the London-based maritime shipping 
consultancy, identified that trend at 
least three years ago.

But now, it looks like ro-ro carriers 
are also coming after cargo traditionally 
carried by a heavy-lift fleet that contin-
ues to suffer from simultaneous capacity 
increases and rate decreases.

“We are seeing increased interest 
by ro-ro carriers going after non-tra-
ditional ro-ro cargo, such as  break-
bulk and smaller projects,” said Frank 
Camp, sales and marketing director at 
the Port of Jacksonville. “A few years 
ago it was rare to see ro-ro carriers 
at breakbulk conferences. Now there 
is a more substantial presence. They 
are going after breakbulk and project 
cargo to diversify their cargo mix.”

Ro-ro carriers are building ships 
designed to carry high and heavy and 
breakbulk cargoes. For example, Wal-
lenius Wilhelmsen Logistics intro-
duced the Mark V vessel a few years 
ago, a ship that the carrier describes 
as a ro-ro “super vessel.” A Panamax 
vessel that serves in round-the-world 
trades, the Mark V has over half a mil-
lion square feet in deck area, of which 
over 330,000 square feet is reserved 
for high and heavy cargo. 

“The ro-ro carriers have also made 
significant investments in equipment 

to move non-wheeled cargo onto 
ro-ro vessels,” noted Camp. Compo-
nents and parts for power generation 
projects are the primary cargoes JAX-
PORT has seen switch from lift on-lift 
off (li-lo) vessels to ro-ro.

In some cases, traditional li-lo 
cargoes make the transition to ro-ro by 
giving them a set of wheels. Such was 
the case in the Port of Jacksonville 
when four helicopters came through 
JAXPORT’s heavy lift and specialty 
cargo berth at Blount Island Marine 
Terminal. The helicopters are 50 feet 
in length, weigh 10,000 pounds each, 
and are worth $15 million apiece. 
Workers used specialty equipment 
to roll the helicopters off the U.S.-
flagged Liberty Global Logistics ro-ro 
vessel Liberty Pride.

The helicopters, which arrived at 
JAXPORT from the Middle East, are 
owned by a foreign military and were 
trucked from Jacksonville to a manu-
facturing facility in the U.S. Southeast 
for refurbishing. 

The multipurpose carriers aren’t 
necessarily taking these develop-
ments lying down. Last year, AAL, 
a multipurpose shipping opera-
tor, transported a fleet of eight air-
port shuttle buses, which might be 
expected to be carried aboard a ro-ro 
vessel, from Xingang, China, to Mel-
bourne, Australia. AAL was chosen 

(GAINS – continued on page 7)(CARGO – continued on page 16)
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www.libertygl.com

LIBERTY GLOBAL LOGISTICS LLC

    LGL is a premier provider of comprehensive multimodal
  transportation and logistical services to cargo shippers
around the world.

We Offer:
100% Under Deck Stowage | Cargo Support | Door to Door Services | Logistics Management | Management & Operations | Multimodal
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We Transport:
New Factory Automobiles

Rolling Stock
Privately Owned Vehicles

Tracked Vehicles
Trucks

Heavy Equipment

Project Cargo
Helicopters

Break-bulk Commodities
Trailers

Shipper Owned Containers

Ro-Ro your boat
There is little doubt the auto business drives the eco-
nomics of the roll on-roll off business. But shifts in 
auto manufacturing to new regions, and an uneven 
demand for vehicles, has impacted trade routes and 
industry investment.

By George Lauriat, AJOT

More often than not, when a roll 
on-roll off ship, better known as a 
ro-ro carrier, enters port, bystand-
ers on the shore are stunned by 
the size of the sheer steel wall and 
the angled ramp which looks like 
a folded highway bridge pasted 
on a ship’s stern by a toddler.

The strangeness of the 
ro-ro carrier continues with 
the cavernous interior. There 
is empty space where bulk-
heads and compartments should be. It 
looks more like a parking garage than 
a ship. But ultimately that’s what many 
ro-ro ships are: floating parking garages. 

A majority of the “autoliner” 
market is PCTC (Pure Car Truck Car-
rier) and the main business is shuttling 
vehicles from country of manufactur-
ing to country of consumers. There 
is a saying in New England ‘money 
is flat and made to be piled’ and the 
more vehicles that can be “piled” into 
a ro-ro, the more money there is to 
be made. For that reason, like con-
tainerships, ro-ro vessels have gotten 
bigger, very much bigger, in a rela-
tively short length of time.

The new generation of ultra-large 
PCTCs, like the Hoegh Target, carry 
up to 8,500 CEU (car equivalent 
units) and can deploy 14 liftable decks 
to accommodate freight. Additionally, 
the stern ramps can handle up to 320 
tons of traversing cargo. A decade 
ago, half the CEU capacity would 
have been a ro-ro line haul vessel. 

routes oF the Matter

With nearly $673 billion in global 
sales in 2015, vehicles are the larg-
est manufactured product traded in 
the world. It is the driver that makes 
the ro-ro business go round. Perhaps 
less apparent is just how circuitous 
a business the global auto trade can 
be. Automakers have moved produc-
tion to and fro, attempting to fit the 
best combination of cost conscious 
manufacturing to emerging demand 
patterns. Is it cost effective to build 
the vehicles in the region where the 
demand is or ship the vehicles to the 
region of demand or some combina-
tion of the two?

Back in 2010, with the world 
coming out of the “Great Recession”, 
the global volume of vehicle transport 
notched just over 13 million CEUs. 
In 2015 this figure had risen to 14.3 
million and is forecast to rise to over 
16 million by the end of the decade. 
In Japan exports hit 4.58 million units 
in 2015, up over the 4.47 million 
unit figure recorded in 2014 but well 
behind totals in 2012 and 2013 and far 
short of the pre-Recession 6.73 mil-
lion units recorded in 2008. The EU 
vehicle exports in 2010 were 4.7 mil-
lion units and since then have been 
over 6 million exported units every 
year (6.23 million in 2015). 

North America, particularly the 
U.S, has been the main destination but 
the vehicle global export market has 
changed and is still evolving. 

Europe’s vehicle exports are an 

example of the market shift. In 2015 
Europe’s global vehicle exports were 

1.27 million units with a little over 
20% shipped to the U.S.  In 2010, 
Europe’s vehicle exports to China 
were about 350,000 CEUs and by 
2014 rose to over 600,000 units 
before falling back last year to 

472,000 units. Serbia went 
from 81,000 units to over 
198,000 units in 2015 while 
Russia’s vehicle imports from 

Europe peaked in 2012 at over 623,000 
to around 192,000 units last year. 

BriC pointers

But as the Russian numbers 
suggest, the BRIC (Brazil, Russia, 

top 20 north american ro-ro ports
Ports 2014 2015

1. Port of Baltimore MD 693,000 753,265

2. Port of Veracruz Mex 680.325 755,998

3. Port of Brunswick GA 678,209 680,414

4. Port of Jacksonville FL 535,502 656,599

5. Port New York/New Jersey NJ 392,749 644,286

6. Port of San Diego CA 381,964 425,253

7. Port of Vancouver Canada 351,463 384,500

8. Port of Lazaro Cardenas Mex 304,798 368,805 *

9. Port of Hueneme CA 299,195 332,106

10. Port of Long Beach CA 276,913 297,958 *

11. Port of Portland OR 257,457 262,874

12. Port of Charleston SC 236,812 268,964

13. Port of Richmond CA 227,000 267,860 *

14. Port of Davisville RI 178,215 227,021

15. Port of Tacoma WA 175,802 183,305

16. Port of Philadelphia PA 150,637 155,745

17. Port of Halifax NS 138,000 NA

18. Port of Houston TX 131,247 NA

19. Port of Los Angeles CA 117,602 164,231

20. Port of Grays Harbor WA 112,502 81,127 *

Source: annual reports and other documents;  Estimated units: *(BOAT – continued on page 6)
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As machines get bigger, Panjwani sees to it 
that nothing runs like a Deere supply chain

With the units Deere & Co. ships getting larger 
and weightier, David A. Panjwani, the heavy equip-
ment company’s director of worldwide logistics, is 
up to the task of seeing to 
it that nothing runs like a 
Deere supply chain.

In his 17th year with 
John Deere, Panjwani is 
applying his extensive 
global experience to con-
sistently meeting roll-on/
roll-off transportation chal-
lenges faced by the Moline, 
Ill.-based company, which ranks as the world’s No. 1 
maker of agricultural machinery.

Panjwani shares his thoughts on ro-ro shipping 
and his personal priorities in an interview with the 
American Journal of Transportation.

How are you working to ensure that nothing 
runs like a Deere supply chain? Or, again with apol-
ogies for adapting a company slogan, should I ask: 
Is it a matter of it’s not how fast you ship, it’s how 
well you ship fast?

I like your developing that quote, because it 
does fit logistics quite well. 

One of the thoughts that comes to mind when 
you think of “it’s not how well you ship, it’s how 
you ship fast” is that one of the things we’re trying 
to do in our supply chain is not only to make things 
a bit faster but to make them much more consistent.

We’re doing some things in our inbound supply 
chain and our outbound supply chain – which is 
moving our machines to dealers whether domes-
tically or internationally, as well as service parts 
– where we’re really focusing on taking that varia-
tion out.

We’ve got our teams really focused on design-
ing and executing an integrated supply chain that 
actually works and supports the unique needs of our 

factories and our dealer 
customers.

We work with our 
colleagues. For example, 
on the inbound side, with 
our colleagues who plan 
the order, we’re doing 
things ahead of time, like 
ensuring the lot size, the 
frequency, the type of 

returnable containers that are used, to allow us to be 

Industry 
Profile

Industry 
Profile
By Paul Scott Abbott, AJOT

David A. Panjwani, Deere & Co.’s director of worldwide 
logistics, poses with a big green unit of heavy equipment 

outside the company’s factory in Mannheim, Germany.

(PROFILE – continued on page 9)
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RO-RO CARGO

India, China) boost and the demand in the emerg-
ing nations hasn’t quite played out as expected. In 
terms of auto sales, the BRICs had a less than robust 
performance in 2015 after 2014: Brazil’s auto sales 
were down in 2015 compared to 2014, $3.32 mil-
lion to $2.48 million, Russia over the same period, 
$2.49 to $1.60 million while India was moderately 
up $2.93 to $3.10 million and China up $21.59 mil-
lion to $23.37 million. 

To put it into perspective, China’s year-over-
year growth in vehicle sales was up only a little 
over 7% compared to 10% in 2014 and 16% in 
2013. Reported new vehicle ownership restrictions 
in major cities in China could also squeeze growth 
figures. The news isn’t much better for Russia or 
Brazil. In Russia the 2015 auto sales were nearly 
50% lower than the 2012 peak. And in Brazil vehicle 
sales were off by 30% from the nation’s record high 
in 2012. India is really the only bright spot among 
the BRIC nations with a nearly 10% increase in auto 
sales to over 2 million units. 

Although the immediate returns for the emerg-
ing nations weren’t as positive as anticipated, there 
are a number of positive signs in the global vehicle 
market. Over the period 2011-2015 Vietnam’s auto 
imports were up almost 173% to $1.5 billion in 2015. 
Similarly, neighboring Cambodia was up 151% to 
$451 million and South Korea – a major exporter- 
saw its imports jump almost 174% to $9.9 billion. 
No doubt part of the strategy behind South Korea’s 
central bank cutting benchmark interest rates is to 
bolster auto exports (exports in general have fallen 
for 17 consecutive months through May), which 
have been under pressure.

The region that most vehicles’ exporters thought 
would climb is the Middle East/Africa. Saudi Arabia, 
at $17.6 billion worth of imports in 2015, is the larg-
est regional market but was only up 2.6%. The UAE 
was next at a little over $11 billion. No other nations 

(BOAT – continued on page 8)

(BOAT – continued from page 5)
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Pasha’s new San Francisco Auto Terminal 
will increase Northern California market

By Stas Margaronis, AJOT

On May 10th, the Port 
of San Francisco approved 
a lease agreement with the 
Pasha Group, which will be 
leasing a 70-acre site for a 
new automotive terminal to 
expand Pasha’s auto business 
to Northern California.

Peter Dailey, Port Mari-
time Director for the Port of 
San Francisco, told AJOT: “It 
is very heartening for us to be 
attracting new port business 
to the Port of San Francisco.”

Dailey said the new ter-
minal at the Port of San Fran-
cisco will “help Pasha expand 
into the Northern California 
market. Our site at Pier 80 has 
been used for break bulk and 
project cargo. But the space is 
ideally suited for cars.”

Dailey said, “Other West 
Coast ports involved in inter-
national automobile logistics 
are at or near capacity. Pier 
80 is an underutilized asset 
that can be transformed into a 
significant economic engine 
for the southeast portion of 
the city of San Francisco. “

Under the agreement, 
which contains a provision 
for two five-year extensions, 
import vehicles will arrive 
on ro-ro (roll on/roll off) 
ships from Asia, Mexico and 
Europe. Pasha will invest 
in and provide on-terminal 
automotive and processing 
services, including car wash 
and installation of vehicle 
components in factory-like 
conditions, and other services 
needed in advance of deliv-
ery, according to Pasha.

Vehicles will then be 
transported by truck from 
Pier 80 to Northern Califor-

nia dealerships. Exports are 
anticipated, as well, for the 
Pacific Rim markets.

In a San Francisco Port 
Commission economic anal-
ysis, projections indicate that 
the new automotive business 
at Pier 80 could bring up to 
$2.9 million in net annual 
revenue to the Port by year-
three of the contract.

Vessel operations will 
employ approximately 50 
longshoremen (ILWU), and as 
Pasha’s auto processing opera-
tions ramp up, as many as 150 
new jobs will be created for 
local residents. The Port and 
Pasha are partnering with City-
Build, a program of the May-
or’s Office, to train residents 
from nearby District 10 for 

these new, living-wage jobs.
“After working the details 

for a successful business plan 
over the last two years with a 
remarkably talented cadre of 
maritime champions, includ-
ing Monique Moyer, Elaine 
Forbes and Peter Dailey, 
we are extremely optimistic 
about our partnership with 
the Port of San Francisco,” 
said John Pasha, senior vice 
president, Pasha Automo-
tive Services. “We are able 
to bring our experience and 
expertise in automotive ser-
vices to create new jobs, 
serve existing and new cus-
tomers, reinvigorate an unde-
rutilized asset, and bring a 
long-term, viable maritime 
use of Pier 80.”

But Mexico looms large 
in the present and future of 
the Port of Jacksonville. Last 
year, 10 percent of JAX-
PORT’s ro-ro volume were 
vehicles originating south of 
the border. Camp expects the 
port to be in a good position 
to handle the growing volume 
of auto shipments coming out 
of Mexico. 

“Ocean cargo out of 
Mexico will grow,” Camp pre-
dicted. “Rail is still primary but 
rail can handle only so much.”

As for the future, Camp 
expects Jacksonville’s ro-ro 
business to continue to grow. 
“Between the port authority, 
the auto processors, trucking 
companies, and ocean carri-
ers, we have developed quite 
an infrastructure and exper-
tise in ro-ro,” he said. “We 
have a huge piece of property 
at the port where we are look-
ing to expand, so I don’t see 
any reasons why ro-ro should 
not grow in the future. It is 
one of the mainstays of our 
cargo mix.”

(GAINS – continued from 
page 4)
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When a long, tall or heavy product is delivered by WWL, it’s not just another handover. 
It’s the last in a series of tailor-made solutions designed to perfection. It’s about providing 
the right vessels and specially designed equipment to enable smooth transitions between 
land and ocean. And it’s about combining decades’ worth of handling expertise with a 
truly global network. Whether you need reliable shipping from A to B or door-to-door 
solutions, we work with you to create value at every handover.

Through this approach we help our customers reduce transport risks and increase delivery precision.
Find out more about how we can create value together at bit.ly/WWLcases

CREATING 
VALUE 
AT EVERY 
POINT OF 
TRANSFER

Seaspan renews its West Coast ro-ro fleet
By Leo Quigley, AJOT

Western Canada’s largest ro-ro operator, 
Seaspan Ferries, will receive the first of two 
new, larger, dual-fuel vessels this year as 
the first step in renewing its aging fleet.

At 148.9 metres the two vessels, 
under construction by Sedef Shipyard 
of Istanbul, Turkey, will offer the option 
of being powered primarily by LNG 
that will be provided by a FortisBC 
plant, adjacent to the Seaspan ter-
minal on the Fraser River in Delta, 
diesel or stand-by battery power.

While Seaspan also operates a state-of-
the-art shipbuilding facility at Port Metro 
Vancouver, the facility is fully involved in 
constructing non-combat vessels for the Cana-
dian Coast Guard and military.

Steve Roth, Vice President, Ferries, told 
AJOT the new vessels will be used to replace 
older ferries in the corporation’s fleet while 
older vessels will be retired. 

The first of the two ferries will arrive 
December 1, 2016, with the second February 

1, 2017, he said. 
At present Seaspan’s seven-vessel fleet 

consists of four ATVS (articulated, pushed 
by tug) and three Self Propelled vessels 
capable of moving fifty-nine 53-foot drop 
trailers between Vancouver, Swartz Bay 
(Victoria) and Duke Point (Nanaimo) 
both on Vancouver Island.

With dropping petroleum prices, 
Roth said the cost savings between 
LNG and diesel are constantly 
changing so it’s difficult to deter-

mine what the savings will be with the change 
in fuel sources. However, he said: “It just 
makes good environmental and business sense 
to be running LNG where we can. It’s cutting 
edge obviously. 

Seaspan’s ro-ro vessels have advantages 
over passenger ferries since they do not have 
doors for passenger vehicles that limit the 
height of high and heavy loads to be carried 
between Vancouver Island and the Mainland, 
he said.

Seaspan barge on the Fraser River near Vancouver, BC

even hit $4 billion in vehicle 
imports. Nations that have 
market potential like Egypt or 
Algeria, both around $2 bil-
lion in imports annually, have 
stalled. No doubt, some of 
this is related to the depressed 
oil revenues but automakers 
have been counting on better 
returns from their exports to 
nations like Kuwait, Qatar, 
Bahrain, Iraq and Iran (which 
might be on the verge of 
a boom) to bolster profits 
against slower import growth 
in mature economies. 

Almost the same can be 
said for Latin America. The 

entire region imported just 
under $23 billion in vehicles 
just about the same as Italy’s 
imports by itself. From the 
global automakers’ perspec-
tive, the demand in these 
markets, especially Brazil, 
has been less than forecasted, 
as the commodity slump has 
had a more dramatic influ-
ence on regional economies 
than expected.

north aMeriCan ports

The U.S. auto market is 
by far the largest in the world 
at $170 billion, representing 
nearly a quarter (in terms of 

(BOAT – continued on 
page 10)

(BOAT – continued from 
page 6)

Global Car transport Fleet
Operator Vessels share % Capacity  share %

NYK 112 15.4 668,000 16.3

MOL 98 13.5 573,000 14

“K” Line 84 11.6 471,000 11.5

EUKOR 76 10.5 504,000 12.3

GRIM 58 8 247,000 6

GLOVIS 57 7.8 337,000 8.2

WWL 52 7.2 345,000 8.4

HAL 41 5.6 264,000 6.5

ECL 10 1.4 38,000 0.9

NEPTUNE 9 1.2 32,000 0.8

UECC 9 1.2 37,000 0.9

NMCC 8 1.1 43,000 1.1

SALLAUM 8 1.1 35,000 0.9

Toyofuji Shipping 8 1.1 43,000 1.1

SCC 6 0.8 35,000 0.9

Others 67 9.2 310,000 7.6

Total 703 3,982,000
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as efficient as possible.
Then we focus on actu-

ally executing the transporta-
tion order, working our 3PL 
[third-party logistics] and 
carrier partners doing things 
like building milk runs and 
dynamic consolidations and 
really providing useful met-
rics on the back end, so we 
can measure our success and 
continue to identify where 
the waste is.

What are some of the 
unique challenges of roll-on/
roll-off transportation of high 
and heavy units, particularly 
as manufacturing and users 
are increasingly global, and 
how are you addressing them 
at John Deere?

On the trucking side, it’s 
clear that our combines, our 
cotton pickers, our spray-
ers and our tractors are not 
getting smaller, they’re get-
ting larger, they’re getting 
heavier. So it really requires 
very, very good planning on 
our end to make sure we have 
the right type of capacity 
and equipment to move our 
machines.

Whether we’re moving 
from a U.S. factory to a U.S. 
dealer or from a U.S. fac-
tory to a dealer in Europe or 
Australia or Asia, or from 
a factory in Europe to else-
where, we have kind of all 
the similar challenges, where 
we really want to be planning 
better on the front end.

We’re aware of the 
impending driver shortage, 
so, while the economy and the 
capacity right now is reason-
able, we are doing our best to 
plan for when things improve 
that we become what we call 
the shipper of choice for our 
trucking company partners.

So we invest in those 
relationships. We do our best 
to provide them a forecast 
and information about our 
machines and spend a fair 
amount of time with them 
now to ensure that, when the 
supply-demand shifts and it’s 
not in our favor, we still have 
these carriers working for us 
and wanting to work for us.

On the rail side, this is 
a more challenging one, as 
the machines get larger and 
more out-of-gauge. But we 
still believe longer-term and 
medium-term that this is 
still an important part of our 
supply chain, whether we’re 
moving units to port, like we 
do in the U.S., or to longer-
destination dealers, perhaps 
on the West Coast.

As these units often require 
unit trains, again we work 
closely with the Class I partners 
to plan properly and to ensure 
that that’s a lever we can pull 
when truck capacity gets to be 
more scarce.

On the ocean piece, we 
have always approached it 
much differently, because we 
may view a container as more 
of a commodity, but, when 
it comes to ro-ro, because 

there are so few players, we 
approach this in a much dif-
ferent way.

We work with a few car-
riers, in a much more col-
laborative manner. We try to 
share as much information as 
we can on the dimensions of 
our equipment and our desti-
nations and share with them 
the requirements we have as 
far in advance as possible to 
ensure we have the space and 
the quality movement taken 
care of.

With some of our newer 
destinations, such as places 
in Southeast Asia, ro-ro really 
doesn’t have a great option for 
us, so we also invest in work-
ing with partners that can pro-
vide flat-rack service on more 
of the container liner services.

Always, in all of this, 
we’re trying to balance the 
cost considerations with the 
best possible transit.

So, yes, ro-ro is a huge 
challenge, especially with 

machines getting larger and 
destinations getting more 
varied. What we’ve always 
done is have several of our 
team members completely 
focused on the different 
modes and working with our 
providers and our factories so 
that we have as few surprises 
as possible.

How have your mul-
tiple overseas assignments 
for John Deere – including 
more than three years each 
in Singapore and Germany 
– plus eight years early in 
your career with Schnei-
der National enhanced your 
global logistics capabilities?

I’ve had the privilege in 
what’s now a greater-than-
20-year career all in logistics 
to have a lot of really good 
experiences.

The one at Schneider 
was very good because it was 
grounding me in the industry 
and the basics of transpor-
tation and logistics, really 

beginning to understand the 
different modes of transpor-
tation and different types of 
customers and the require-
ments they have.

At John Deere, for my 
16-year career here, I’ve 
really gotten to be involved 
in almost every leadership 
role that we have, from 
domestic logistics to leading 
inbound to leading our inter-
national transportation and 
logistics teams.

And I’ve had the opportu-
nity to start up our European 
logistics group and to really 
build our team there and our 
connections with our factories 
and our dealer customers.

By the same token, I got 
to do exactly the same thing 
in Asia while based in Sin-
gapore, with building our 
Asia and our Africa logistics 
organization and again really 
understanding how we could 
focus on those unique cus-
tomer segments. 

Especially in Europe and 
Asia, it really allowed me to 
better understand that taking 
a U.S.-only-centric view of 
logistics is not always going 
to be effective in all markets. 

I learned a great deal 
about emerging markets and 
really the importance of bal-
ancing cost with service. And 
I really learned what it means 
to be successful in leading 
global teams that are not made 
up just of U.S. colleagues.

The theme for me in 
those experiences was that 
we can take a lot of what 
we’re doing at the corpo-
rate logistics level and a lot 
of common processes, and 
there’s great value to sharing 
those with our colleagues in 
different parts of the world, 
and they can leverage off of 
those. But we have to adjust 
to the unique requirements of 
each market.

(PROFILE – continued on 
page 11)

(PROFILE – continued from 
page 6)
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Tradepoint Atlantic and Pasha Automotive Svs. 
sign agreement for Sparrows Point operations
Pasha to provide on-terminal processing services for vehicles 
imported through Tradepoint Atlantic.

Tradepoint Atlantic, a 3,100-acre multi-
modal industrial site in Baltimore, Maryland, 
that features a unique combination of access 
to deepwater berths, railroads and highways, 
announced that Pasha Automotive Services, a 
subsidiary of The Pasha Group, a global logis-
tics and transportation company, has signed a 
lease to launch automobile processing opera-
tions at Tradepoint Atlantic.

Supported by a new purpose-built auto 
terminal, modern rail-loading facilities, and 
direct access to both CSX and Norfolk South-
ern railroads, Pasha is positioned to help bring 
significant economic opportunity, including 
new jobs to the community. 

The initial lease will ready 21 acres of 
improved land to service Tradepoint Atlan-
tic’s first OEM contract, with potential 
expansion of up to 150 acres. The terminal 
will host a roll-on/roll-off (ro-ro) opera-
tion for imported automobiles, beginning 
with Fiat Chrysler. The first vessel call is 
planned for July of 2016, with Tradepoint 
Atlantic investing $5 million on infrastruc-
ture upgrades such as berth improvements, 
security upgrades, and additional roadway 
infrastructure for the site.

“Pasha has long sought the ideal location 
in the Mid-Atlantic to set up a scalable ro-ro 
facility, and has operated regionally for many 
years,” said John Pasha, senior vice president, 
Pasha Automotive Services. “In our diligence 
we recognized that Sparrows Point in Balti-
more is the ideal location based on rail access 

to both CSX and Norfolk Southern railways, 
proximity to the Atlantic, and major highways, 
and virtually unlimited growth potential. Man-
agement possesses the needed expertise and 
has already demonstrated incredible develop-
ment capability through their remedial and 
new construction projects at the facility.”

“Tradepoint Atlantic is excited to wel-
come Pasha to Sparrows Point as one of the 
premier providers of automobile logistics,” 
said Michael Moore, CEO of Tradepoint 
Atlantic. “This partnership, which carries the 
opportunity for further expansion, represents 
a significant step forward in the roll-on/roll-
off space for the Port of Baltimore and Trade-
point Atlantic.”

The Port of Baltimore transported 753,265 
vehicles in 2015, the most among U.S. ports 
for the fifth consecutive year.

“Pasha’s commitment to the auto business 
at Tradepoint Atlantic provides proof of con-
cept that our property is well-suited to attract 
and grow international shipments of vehicles,” 
added Joseph Greco, VP of Commercial & 
Trade Development at Tradepoint Atlantic. 
“Pasha has an impressive reputation in the 
automobile logistics industry and we are proud 
to have them as our partners.”

JLL, a professional services and invest-
ment management firm offering specialized 
real estate services to clients seeking increased 
value by owning, occupying and investing in 
real estate, serves as the exclusive broker for 
Tradepoint Atlantic.

dollars) of the entire global 
auto import total. By com-
parison, the next four import-
ers in size (United Kingdom, 
Germany, China and France) 
fall short by nearly $2 billion, 
when compared to the U.S. 
vehicle imports. It is the auto 
market and in many respects 
defines how the auto industry 
is shaped. 

The shift in auto manu-
facturing to Mexico (80% 
production is exported) was 
aimed predominately at the 
U.S. market with the Latin 
American segment almost a 
bonus. Mexico is now the 8th 
largest auto exporter at $32.8 
billion and rising. 

From a ro-ro perspective, 
the shift in production also 
means a shift in trade routes. 
A representative for Ports 
America, one of the largest 
stevedoring/terminal groups 
in North America, explained 
how they view the shift in 
production, stating “From 
Ports America’s perspec-
tive, we see the automobile 
markets plateauing and in 
some areas contracting from 
last year. We also see a shift 
in sourcing from Asian and 
European plants to Mexico/
Latin America. This shift 
is significant as the ocean 
freight rates from Europe 

and Asia to North America 
are significantly higher com-
pared to the ocean freight 
rates from Central and Latin 
America to North America. 
With the shift towards short 
sea shipping, the econom-
ics are becoming ‘more’ cost 
focused.”

A quick look at North 
America’s ro-ro ports tells an 
interesting story.

Baltimore is the leading 
U.S. ro-ro port in the nation at 
753,265 units in 2015 (see Top 
North American Ro-Ro Ports 
on page 5). Recently the Port 
received another boost to its 
pre-eminent position with a 
ro-ro facility on the 3,100 acre 
site for imports beginning with 
Fiat Chrysler. (See adjacent 
Tradepoint article) Baltimore 
is in many ways a unique ro-ro 
port as it is as much about 
high and heavy freight as it is 
vehicles. And the outbound 
“backhaul” has become very 
important as carriers compete 
not only for traditional ro-ro 
cargo, but also for freight from 
containership and breakbulk 
services. (See Peter Buxbaum 
article on page 4)

But Baltimore is just one 
part of an interesting shift 
in ro-ro ports and autoliner 
schedules. Ports on the U.S. 
East Coast and Southeast 

(BOAT – continued from 
page 8)

(BOAT – continued on 
page 16)



j u n e 13 - 26, 2016 ro-ro transportation  11

If we find that balance – 
and I think that I did – you 
can be quite successful.

After the time abroad, 
was it nice to come back to 
Moline last year? And have 
you now got some John Deere 
equipment of your own?

For myself and my family, 
we very much appreciated the 
time abroad, and I’m grate-
ful that my children had a 
large piece of their childhood 
abroad. So that experience 
was very positive and did a lot 
to shape our world views.

But, yes, we’re pleased to 
be back in Moline and to be 
part of a smaller community 
and also to be back as part of 
the corporate logistics team.

I would love to own a 
piece of John Deere equip-
ment, but my yard is just not 
big enough and has too many 
hills for a riding lawnmower. 
I do hope in the future, if I 
ever have a larger piece of 
property, that I can buy one, 
because I certainly look at 
them all the time.

What nonwork activities 
are you passionate about?

We are definitely very 
active in our local church here, 
and we enjoy going on short-
term mission trips with various 
Christian organizations.

I enjoy running and really 
anything outdoor-related and 
enjoy traveling internation-
ally with my family.

(PROFILE – continued from 
page 9)

$131 million in lost economic 
activity,” Sanders said.  “The 
Desert Line will provide a 
vital route that takes trucks 
off our freeways, increases 
shipping capacity and gets 
goods to marketplaces far 
more efficiently.”

Work on the 60 miles 
of track between Tecate and 
Coyote Wells in Imperial 
County is expected to begin 
this summer. It will be overseen 
by Baja Rail, which is incorpo-
rated in the United States and 
in Mexico. Baja Rail is a well-
respected operator of the rail 
lines in Mexico that connect to 
the Desert Line.

“This joint project has 
been anticipated for a long 
time,” said Fernando Bel-
tran, President of Baja Rail. 
“It will help our maquila-
doras continue to thrive. It 
will help our economy. And 
it will stimulate a new coop-
erative business relationship 
between our two countries.”

Work on the line will 
include repaired bridges and 
tunnels and improvements to 
track. Once completed, it will 
allow trains up to 30 cars to 
travel on the line from Mexico 
to Coyote Wells. There, cars 
will be assembled into 100-
car trains for delivery to the 
Union Pacific Railroad in 
Plaster City. To accommodate 
this activity, a new intermodal 
facility will be built in Coyote 

Wells by PIR.
“We have worked very 

hard with our partners in 
Mexico to realize this dream,” 
said Arturo Alemany, Execu-
tive Board Member for Pacific 
Imperial Railroad. “This is a 
joint effort that will create a 
new cost-effective option for 
international businesses to 
ship products, such as auto-
mobiles, from Mexico to the 
eastern United States.”

Details of the new Cali-
Baja Joint Venture Sublease 
and Operating Agreement 
include:
• Baja Rail and PIR will pay 
for the cost to reconstruct and 
operate the Desert Line (esti-
mated at $60-70 million).
• Construction is set to begin 
in summer 2016.

• Baja Rail will oversee the 
railroad repair, maintenance 
and operational obligations 
for 60 miles of the Desert Line
• PIR will build an intermo-
dal facility near Coyote Wells 
in Imperial County to load 
freight and provide space to 
build the necessary 100-car 
trains that can be delivered to 
the Union Pacific main line 
network.
• MTS will continue to earn 
a minimum annual guarantee 
of $1 million annually related 
to the Desert Line lease.
• MTS will receive 7% of 
gross revenue if greater than 
$1 million.
• Extending the deadline by 
12 months for all milestones 
(initial repairs, test train opera-
tions, limited operations, full-

scale repairs and operations).
MTS has owned the Desert 

Line since 1979 and approved 
a lease agreement with PIR in 
2012. On June 22, 2015, PIR 
and Baja Rail signed a Memo-
randum of Understanding out-
lining both parties’ intentions 
to reach a definitive agreement 
to create a binational railroad 
operation servicing the freight 
movement needs of Tijuana’s 
manufacturing sector. This 
was a major turning point in 
negotiations that have been 
ongoing since January 2013. 
Since that time, the two rail-
roads have been conducting 
due diligence, financial fea-
sibility analyses and negoti-
ating an agreement to work 
cooperatively to restart freight 
railroad operations between 
Mexico and the Desert Line.

On June 2, 2016, these 
binational negotiations cul-
minated in a sublease agree-
ment between PIR and Baja 
Rail. The parties agreed that 
Baja Rail will oversee and 
pay for the railroad repair, 
maintenance and operational 
obligations for the first 60 
miles of the Desert Line.

As the owner of the rail 
line, MTS retains oversight 
authority to ensure it com-
plies with all of the construc-
tion, safety, maintenance and 
operational requirements for 
local, state and federal laws. 
MTS has hired RailPros to 
act as its expert consultant 
on this project.

(L to R) Arturo Alemany – Pacific Imperial Railroad, 
Ron Roberts – Metropolitan Transit System, Fernando Beltran – 
Baja California Railroad, Jason Vorderstrasse – US Consulate 

General Tijuana, Paul Jablonski – Metropolitan Transit System, 
Jerry Sanders – San Diego Regional Chamber of Commerce

(ACCORD – continued from 
page 1)

North Atlantic Distribution Inc. 
100 Tidal Dr. 

N. Kingstown, RI 02852 
Port of Davisville 

web: www.noradinc.com      call: 401.667.7000 ext. 130      email: justin.miranda@noradinc.com 

• No Harbor Maintenance Tax 
• Over 170 Acres Dedicated to Ro-Ro Cargo 
• Full Service Auto Body, Mechanical Repair and Accessory Facilities 
• Ship Side Discharge 
• On Site Rail Head With Connections to All Class One Rail Roads 
• Foreign Trade Zone Operator 
• State of The Art Vehicle Processing and Tracking System 
• Entire Facility is Only Minutes From Rt. 95 
• Room For Expansion 

Accessed by P&W Railroad With Connections to NS, CSXT, CP, CN
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OUR CONNECTIONS RUN DEEP

Offering on-dock access to all six Class-I rail line partners. 
Now open for your business!

portno.com

Introducing the new Mississippi River Intermodal Terminal 
at the Port of New Orleans!

Mid-Gulf ports enhancing 
infrastructure while attracting 
new commercial activity

The newly completed first-phase intermodal container transfer facility at the Alabama State Port 
Authority’s Port of Mobile delivers ready inland rail linkage

gulf coast ports 2016

By Paul Scott Abbott, AJOT

Throughout the central 
Gulf region, ports and their 
private-sector partners are 
advancing major infrastruc-
ture projects serving oil and 
gas interests and more.

Even though fossil energy 
industries have seen better 
days, commercial activity 
remains strong at mid-Gulf 
ports, which are readying to 
efficiently handle still greater 
volumes in the future.

Starting in Alabama and 
proceeding westward across 
Mississippi and Louisiana, 
here’s the latest at major ports 
of the central Gulf region:

alaBaMa state port 
authority

The Alabama State Port 
Authority has just completed 
the $50 million first phase 
of an intermodal container 
transfer facility, along with a 
new rail bridge and additional 
yard improvements, provid-
ing container shippers ready 
railway links to Jackson, 
Miss.; Memphis; Decatur, 
Ill.; Chicago and destinations 
in Canada, with Canadian 
National Railway the first to 
actively market the ICTF.

The Port of Mobile con-
tainer terminal served by the 
ICTF, operated by APM Ter-
minals Mobile, is looking to 
complete by early 2017 a $47 
million second-phase expan-
sion to include two super-
post-Panamax cranes plus 20 
additional acres of improved 
yard area.

Not waiting until then are 
calls from a newly established 
2M Alliance all-water service 
from Asia, combining Maersk 
Line’s TP18 and Mediterra-
nean Shipping Co.’s Lone Star 
Express. Calls in China are 
at Qingdao, Ningbo, Shang-
hai, Xiamen and Yantian, 
with stops at Busan in South 
Korea, the Panamanian port of 
Cristóbal and Houston before 
Mobile and on to Miami. Join-
ing CMA CGM’s PEX3 ser-
vice, the latest addition is the 
second all-water Asia-U.S. 
Gulf service to call Mobile.

port oF pasCaGoula

On the Mississippi coast, 
about 40 miles southwest of 
Mobile, the Jackson County 
Port Authority’s Port of Pas-
cagoula has razed a fire-rav-
aged warehouse at Terminal 
A, freeing up 80,000 square 
feet for open storage along 
a rehabilitated dock area at 
the port’s Pascagoula River 
Harbor, where deepening to 
42 feet from 38 feet is sched-
uled to begin later this year. 
A separate endeavor for wid-
ening of the Bayou Casotte 
Channel to 450 feet from 
350 feet is under feasibility 
study, with federal assump-

tion of channel maintenance 
expected in late 2016.

The port has recently been 
receiving multiple shipments of 
coated pipe from Greece, total-
ing 30,000 tons, and has added 
a monthly service exporting 
lumber, plywood, poles and 
other forest products to the 
Dominican Republic.

Meanwhile, Pascagou-
la’s longtime port director, 
Mark McAndrews, has been 
elected to be sworn in in 
October to begin a one-year 
term as board chairman of the 
hemispheric American Asso-
ciation of Port Authorities.
(MID-GULF – continued on 

page 18)
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THE GATEWAY TO THE U.S. IS CLOSER THAN YOU THINK...

As the largest container hauler out of the Port of Houston by volume, Gulf Winds' offers unmatched capacity 
in both drayage and port transload space in Houston, Dallas, & Fort Worth at both port and rail terminals.

CONTAINER DRAYAGE. TRANSLOADING. DOMESTIC.
www.gwii.com | 866-238-4909 | pricing@gwii.com
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Ascend’s Wyly follows transportation’s lure 
to advancing innovative Gulf-based logistics

Texas Gulf ports remaining energized 
in spite of slump in upstream oil sector

Attracted to transportation as a 
child, Brian W. Wyly is applying inno-
vative strategies in his role as director of 
global logistics for Hous-
ton-based Ascend Perfor-
mance Materials.

From its dedicated 
barge network to its own 
chassis fleet, Ascend is 
advancing Wyly’s inven-
tive approach in moving 
about 1 billion pounds a 
year of high-quality chem-
icals, fibers and plastics used in a wide 
range of automotive, construction, 
textile, electrical and electronic, and 
consumer and industrial applications 

– from lightweight car dashboards to 
impact-resistant cable ties to long-last-
ing commercial carpeting.

Wyly offers readers of the Ameri-
can Journal of Transportation a 
glimpse at his pioneering methodolo-
gies and how they’ve been shaped by 
his early experiences.

How does a Gulf-based logistics 
strategy serve Ascend Performance 
Materials?

Our focus on the U.S. Gulf is a 
result of our geographical presence in 
the South.  We have managed to coop-
erate with both our ocean and dray 
carriers, leveraging our significant 
export lifts to induce more services 
and equipment.

We are especially keen to support 
the new U.S. Gulf services offered by 
the new alliance networks, and we 
expect these to improve our velocity 
to markets worldwide.

What benefits have you derived 
from utilization of a dedicated barge 
network?

Brian W. Wyly, director of global logistics 
for Ascend Performance Materials, is 

supportive of new US Gulf services being 
offered by ocean carrier alliances. (PROFILE – continued on page 17)

By Paul Scott Abbott, AJOT

Thanks to diversification, ports 
along the Texas Gulf Coast are man-
aging to stay energized despite the 
recent softness in the upstream oil and 
gas sector.

Whether counting on container-
ized goods, forest products, vehicles 
or a different kind of energy – wind 
– to keep docks bustling, ports of 
the Lone Star State are finding that 
not relying solely upon oil and gas 
is a rewarding strategy. Also, deeper 
channels are on the agenda at a few 

Texas ports.
Here’s a rundown of recent devel-

opments at leading Texas ports, start-
ing a few miles west of the Louisiana 
state line, then meandering down the 
Gulf Coast to just north of the U.S.-
Mexico border:

port oF port arthur

With May approval by local 
voters of an $89.95 million naviga-
tion district bond issue, the Port of 

Already a hub for forest product imports and exports, the Port of Port Arthur looks to 
benefit from a new 1,000-foot-long berth to abut existing docks.

(TEXAS – continued on page 22)
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Now offering intermodal 
service between LAX and 
OAK to/from Puerto Rico  

www.natship.us / 855.332.6200 

Florida Gulf Coast ports advancing efforts 
to bring diverse cargo growth

By Paul Scott Abbott, AJOT

From West Central Florida, with diverse growth 
at Port Manatee and new container cranes at Port 
Tampa Bay, to the Florida Panhandle, where Port 
Panama City is positioning to double activity and 
the Port of Pensacola is advancing multiple projects, 
seaports along the Gulf Coast of the Sunshine State 
are busy as ever.

And the number of active Florida Gulf cargo 
ports is poised to increase as the Port of Port St. 
Joe moves closer to resuscitation on the Panhandle, 
while efforts to develop Port Citrus along an inland 
barge canal 90 miles north of Tampa are failing to 
stay afloat.

Beginning near the entrance to Tampa Bay and 
heading northward, then west along the Panhandle, 

here is the latest at Florida Gulf Coast ports:

port Manatee

Looking to benefit from its propitious posi-
tion as the closest U.S. deepwater port to the newly 
expanded Panama Canal, Port Manatee is currently 
realizing gains on container and liquid bulk cargo 
fronts while building global commercial ties through 
the International Trade Hub at the Port Manatee 
Intermodal Center.

Midway through its second year, World Direct 
Shipping’s weekly containership service from the 
Port of Coatzacoalcos, Veracruz, is bringing in a steady 
flow of refrigerated Mexican produce, joining Central 

(FLORIDA – continued on page 20)

At the west corner of Florida’s Panhandle, Port Pensacola has emerged as a bustling hub for serving the Gulf of 
Mexico offshore oil and gas vessel sector.

have evolved into major players in the vehicle pro-
cessing business. For a long time on the East Coast it 
was all about the Port of New York/New Jersey (still 
ranked fifth in vehicle handling) but now ports like 
Brunswick, Georgia; Jacksonville, Florida; Charles-
ton, South Carolina and Davisville, Rhode Island (a 
small port posting remarkable ro-ro numbers) are on 
the map.

The shift is apparent even with West Coast ports 
like the ports of Los Angeles, Long Beach, and 
San Diego now competing with the ports of Vera-
cruz and Lazaro Cardenas, Mexico or Vancouver, 
Canada. The port mix could well change again with 
Gulf ports like Houston benefiting from the expan-
sion of the Panama Canal.

Ultimately, the ongoing rearrangement of auto 
manufacturing will dictate where the investment in 
the auto logistics’ assets are applied. But for right 
now with so many twists and turns influencing the 
process, it is difficult to predict what’s around the 
next corner.

by the shipper over competition deploying tradi-
tional ro-ro carriers. 

“We compete head-to-head with ro-ro carriers 
for this type of cargo,” said Frank Mueller, general 
manager of AAL’s liner services division. 

The consignment was moved in two separate ship-
ments on the multipurpose vessel AAL Hong Kong, 
which operates on services that connects ports across 
the Australasia region. The buses, each measuring 46 
feet in length, 10 feet in height, and 10 feet in width, 
were loaded and discharged using the vessel’s side-
mounted, heavy lift cranes.  

The shipper reported that AAL’s vessel and 
solution saved significant time and that the cargo 
was loaded and stowed inside a dry cargo hold and 
was delivered in excellent condition.

(CARGO – continued from page 4)

(BOAT – continued from page 10)
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CARING FOR  
YOUR CARGO  
FOR 50 YEARS

Utilizing our fleet of 12 
tows enhances our corpo-
rate focus of being a fully 
integrated Nylon 6,6 manu-
facturer by giving us supply 
chain security of assets as 
well as maintaining our 
quality specification on our 
manufactured intermediate 
chemicals and raw materials.

What precipitated the 
decision for Ascend to have its 
own chassis fleet, and how has 
this proven advantageous?

When the ocean carriers 
decided to remove themselves 
from the chassis provision 
model, we found ourselves 
challenged by an inefficient 
chassis network with some car-
rier-owned fleets, lease fleets 
and dray-provided assets. This 
model was costly and it left us 
searching for equipment. 

During the process, we 
discovered that some of the 
equipment being provided 
was unsafe to utilize for 
OTR [over-the-road] trans-
port. Choosing to build our 
own chassis fleet gives us 
security of equipment supply 
and also allows us to size the 
fleet with the proper equip-
ment around our export strat-
egy. For example, we now 
have 20-foot triaxles for 
overweight sea bulks. 

At any given time, we 
have between 200 and 300 
containers at our plant, and the 
number of chassis required to 
support an all-wheeled opera-
tion is not economical. For 
this reason, we organized our 
own container yard in our 
largest export facility with 
a tophandler for grounding 
operations. This has allowed 
us to shift from an all-wheeled 
operation while giving us the 
ability to reduce chassis costs 
on a year-over-year basis.

How are you responding 
on the supply chain side to the 
increasing demand for Ascend 
products, including for more 
polyamide for automobiles?

Our most recent chal-
lenges have involved supply-
ing nontraditional destinations 
for Ascend. 

We are starting to grow in 
emerging markets, and most 
recently have been focused 
on Latin America, which is 
a challenging area in which 
to operate. For example, the 
qualification process to sell 
into the automotive manu-
facturing market can take as 
much as two years. 

And when sales begin, 
logistics must follow. We’ve 
been successful in establish-
ing multiple domestic and 
international network options 
so that we are able to execute 
when we’re given the green 
light to move products.

How did growing up on 
the water and being from a 
family of railroaders influ-
ence your career decision? 
And how did more than a 
dozen years in operations 
management with Star Ship-
ping before joining Ascend 

in 2011 help prepare you for 
your current position?

My grandfather taught me 
everything I know about rail-
roading and gave me a great 
appreciation of transportation 
in general. I enjoyed building 
and collecting model trains as 
a child, so guess I started out 
exposed early to transportation.  

Growing up in Galveston 
gave me another appreciation 
of ship operations as I used to 
fish in my neighborhood on 
Galveston Bay quite a bit. The 
lure of the sea was always 
appealing to me, and I wanted 
my career choice to take me 
somewhere near the water.  

My love of the water 
drove my decision to pursue 
a maritime degree from Texas 
A&M in Galveston. I started 
working on the waterfront 
right out of college at the Port 
of Houston Barbours Cut Ter-
minal. Working on the docks 
gave me a solid foundation to 

(PROFILE – continued on 
page 27)

(PROFILE – continued from 
page 14)
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COVERING ALL COASTS
Providing stevedoring & terminal operations
in more than 42 U.S. ports and 80 locations

PortsAmerica.com

Baltimore
Baton Rouge
Bayonne
Beaumont
Boston
Brunswick
Camden
Charleston
Concord, CA
Coos Bay
Corpus Christi

Crockett
Davisville
Freeport
Galveston
Gulfport
Houston
Jacksonville
Long Beach
Longview
Los Angeles

Miami
New Orleans
New York
Newark
Olympia
Philadelphia
Port Arthur
Port Canaveral
Port Everglades
Port Hueneme

Portland, ME
Providence
San Diego
Savannah
Sunny Point
Tacoma
Tampa
Vancouver, WA
Virginia
Wilmington, DE
Wilmington, NC

Location:
The Port of Gulfport is strategically located on the
Gulf of Mexico with easy access to open ocean waters
with a short 18-mile ship channel which is maintained
at 11 meters of depth.

Expansion Project:
A $570 million dollar expansion project is under construction
which includes wharf upgrades to accomodate three new ship-to-shore
gantry cranes, on-dock rail, intermodal container transfer facilities and 
warehousing with climate controlled storage.

S T R AT E G I C  P O R T  S O L U T I O N S  
T H AT  W O R K  F O R  Y O U R  B U S I N E S S S

Strategic Seaport:
The Port of Gulfport has been designated by MARAD 
as one of the 17 Strategic Seaports in the Nation,
allowing America’s military to utilize the Port for 
cargo and equipment shipments. 

 www.shipmspa.com
Port of Gulfport

Mississippi state port authority

At the Mississippi State Port 
Authority’s Port of Gulfport, the fed-
erally backed $570 million restoration 
project that has followed 2005 Hurri-
cane Katrina annihilation has moved 
firmly into vertical construction, with 
an eye toward late 2017 completion. 
The project encompasses wharves, 
terminals, container storage, three 
new gantry cranes and an intermodal 
container transfer facility.

In addition, DuPont spinoff Che-
mours Co. has joined the port in an 
$85 million project to build a new 
bulk-handling facility for handling 
ilmenite ore and related commodities, 
while the Port of Gulfport has recently 

gained U.S. Maritime Administration 
designation as a strategic seaport for 
handling military cargos.

Also, the port is awaiting a final 
U.S. Army Corps of Engineers envi-
ronmental impact study in hopes it 
brings approval of a 160-acre expan-
sion to the south of the existing West 
Pier. The port currently covers 300 
waterfront acres plus a 116-acre inland 
port where Edison Chouest Offshore 
unit TopShip LLC is establishing a 
1,000-job shipbuilding facility. 

louisiana international deep 
water GulF transFer terMinal

An innovative cargo transfer 
facility appears to be moving toward 
development by global private inter-
ests near the mouth of the Mississippi 
River on a 2,000-acre site, with depths 

Long sections of coated pipe from Greece are offloaded at the Jackson County Port 
Authority’s Port of Pascagoula on the Mississippi Gulf Coast.

of as many as 108 feet, owned by the 
State of Louisiana.

Officials of the Louisiana Inter-
national Deep Water Gulf Transfer 
Terminal Authority say construction 
could be under way within 12 months 
of LIGTT facilities for handling dry 
bulk cargo, to be followed by facili-
ties for transfer of liquid bulk and, 
ultimately, movement of containers 
from megavessels onto smaller ships 
and barges.

The project, which gained go-
ahead from the Louisiana State 
Legislature a half-dozen years ago, 
embodies a hub-and-spoke transship-
ment concept and seeks to enhance 
Louisiana’s position as a North Amer-
ican cargo gateway.

plaqueMines port

At the mouth of the Mississippi 

River, the Plaquemines Port, Harbor 
and Terminal District’s Plaquemines 
Port continues to attract energy-
related ventures, including a pair of 
planned liquefied natural gas export 
facilities, as well as oil export, con-
tainer yard, manufacturing, distribu-
tion and refining interests.

The larger of the two LNG instal-
lations that are targeted to begin opera-
tions in 2020, pending Federal Energy 
Regulatory Commission approval, is 
being advanced by Washington-based 
Venture Global LNG on 632 leased 
acres on the river’s west bank near 
Myrtle Grove. The facility, being built 
in phases, is designed to ultimately 
produce 20 million metric tons annu-
ally, while employing 300 people 
in converting natural gas from local 
sources to liquefied products, helping 

One of two 55-foot monohull vessels of which Plaquemines Port recently took delivery 
shows off some of its capabilities for response to maritime disasters.

(MID-GULF – continued on page 19)

(MID-GULF – continued from 
page 12)
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to satisfy a growing world-
wide demand. 

Meanwhile, Houston-
based Louisiana LNG Energy 
LLC is building a facility 
capable of exporting 6 mil-
lion tons a year from 190 
acres on the east bank near 
Pointe à la Hache.

st. Bernard port

Occupying a 10-mile 
stretch of the Lower Missis-
sippi River just downriver from 
New Orleans, facilities of the 
Chalmette, La.-based St. Ber-
nard Port, Harbor and Terminal 
District have over the past two 
years seen growth in handling 
of breakbulk cargos eclipse 
moves of lower-value bulk 
goods, thus generating more 
jobs and greater dockage fees.

With its Violet Termi-
nal acquisition, St. Bernard 
Parish port has recently added 
two more berths, bringing to 
six the number of moorings 
where transloading operations 
can take place simultaneously 
in waters at least 45 feet deep.

The port’s marine termi-
nal operator, Associated Ter-
minals of St. Bernard, relies 
upon its barge fleet and barge-
mounted Gottwald floating 
cranes to proficiently trans-
fer cargo between ships and 
barges at midstream moor-
ings, while dockside berths 
facilitate direct discharge to 
trucks, rail and warehouses.

port oF new orleans

Nearly $40 million in 
new investments to increase 
efficiencies and expand 
container-handling capabili-
ties have been made in the 
last year at the Port of New 
Orleans’ Napoleon Avenue 
Container Terminal. These 
include a $7.9 million refrig-
erated container racking 
system, jointly financed by 
New Orleans Terminal LLC 
and the port. The system has 
the ability to store more than 
600 refrigerated containers at 
one time. New Orleans Ter-
minal also added two new 
rubber-tire gantry cranes, at 
more than $4.5 million, and 
Ports America invested $2.2 
million in gate technology 
that is improving turn times 
for truck drivers.

These projects are com-
plimented by the $25 million 
Mississippi River Intermodal 
Terminal that began opera-
tions in March. The 12-acre 
terminal facilitates move-
ment of marine and rail cargo, 
while enhancing safety and 
reducing carbon footprint. 

But perhaps the biggest 
news at the port is the plan 
of Gary Lagrange to retire in 
April 2017 after more than 15 
years as president and chief 
executive officer. He is to be 
succeeded by Brandy Chris-
tian, currently the port’s chief 
operating officer.

port ManChaC

On the north side of Lake 
Pontchartrain, adjacent to 

Interstate 55 and the Cana-
dian National Railway Co. 
mainline, the South Tangipa-
hoa Parish Port Commission’s 
Port Manchac has recently 
completed the first phase of 
projects designed to redevelop 
the site into a safe, efficient 
transloading terminal for bulk, 
breakbulk, neobulk and con-
tainerized cargo operations.

The $3 million infrastruc-
ture program, largely funded 
by the Louisiana Department 
of Transportation and Devel-
opment, includes installation 
of a higher level of storm 
surge protection and a new 
internal roadway system 
serving barge docking and 
transloading locations at the 
140-acre terminal.

Current undertakings 
also include additional dredg-
ing work, dock fender system 
upgrades and hard-surfaced 
laydown storage areas, with a 

At St. Bernard Port, downriver from New Orleans, barge-mounted floating cranes are used in the transfer 
of cargo between oceangoing ships and river barges.

(MID-GULF – continued 
from page 18)

(MID-GULF – continued on 
page 21)
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American pineapples and 
bananas imported by long-
time tenant Fresh Del Monte 
Produce. At the same time, 
Port Manatee has become 
the Southwest Florida hub 
for RaceTrac Petroleum Inc., 
moving fuel by barge and 
truck for filling gas tanks of 
more than 20,000 vehicles on 
a typical day.

By fall, Port Manatee 
anticipates extending its activ-
ity in the project/heavylift 
realm as well, with the Air 
Products and Chemicals Inc. 
facility that opened just out-
side port gates in 2014 prepar-
ing to complete fabrication of 
its first 500-or-so-ton liquefied 
natural gas heat exchanger to 
be shipped from the port.

port taMpa Bay

Up near the top of 
Tampa Bay, two shiny new 
post-Panamax cranes have 
joined three smaller con-
tainer gantries already in 
place at Port Tampa Bay, 
which despite a recent cargo 
downturn retains a firm grip 
on its No. 1 ranking among 
Florida ports as measured by 
tons handled, thanks in part 
to its continued domination 
in bulk cargo sectors.

The new cranes arrived 
from China’s Shanghai Zhen-
hua Heavy Industries Co. Ltd. 
in April at the Port Tampa 
Bay container terminal amid 
fanfare that the units, which 
cost a combined $25 million, 
will help the port better serve 
via bigger containerships a 
dynamic Central Florida con-
sumer market that includes 
nearly 10 million residents 
plus more than 60 million 
annual tourists. 

Enhanced highway and 
rail links have  improved Port 
Tampa Bay’s multimodal 
connectivity, while demand-
based plans are afoot to ulti-
mately expand the port’s 
container terminal, operated 
by Ports America Florida 
Inc., to as many as four times 
the current 40 acres. Future 
plans also call for construc-
tion of a new on-dock cold 
storage facility.

port Citrus

A vision first conceived in 
the late 1960s and advanced 
five years ago by some then-
sitting members of the Citrus 
County Commission for an 
inland port along the 12-to-
15-foot-deep Cross Florida 
Barge Canal nearly 100 miles 
north of Tampa appears to 
have sunk. 

The current commission, 
sitting as the Citrus County 
Port Authority, has come out 
against the notion that such 
a port would be a financial 
boon and has taken steps this 
year to abandon the idea – 
after the earlier spending of 
more than $300,000 on stud-
ies and member fees in the 
Gulf Ports Association of 
the Americas and the Florida 

Ports Council.
The plans, which once 

called for a cargo port han-
dling containers as well as 
bulk goods, could now at most 
bring a boat ramp and marina.

port oF port st. Joe

A more favorable fate 
maybe in the cards for the 
Port of Port St. Joe, on the 
Gulf Coast at the center of the 
Florida Panhandle.

At the May meeting of 
the Port St. Joe Port Author-
ity, a proposal under the 
code name Project Thomas 
was presented, calling for 
an undisclosed private com-
pany to lease a waterfront 
site that had been home to 
an Arizona Chemical pine 
chemical facility site. Also, 
officials said a contract with 
a woodchip exporter was in 
the works.

Channel dredging already 
Two new post-Panamax cranes cast a heavy shadow as they join three smaller gantries already in place 

at Port Tampa Bay’s container terminal
(FLORIDA – continued on 

page 26)

(FLORIDA – continued 
from page 16)
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focus on accommodating future 
containerized cargo shipments 
by barge, rail and truck.

port oF south louisiana

Already the Western 
Hemisphere’s No. 1 tonnage 
port, thanks largely to Midwest 
grain and other bulk shipments, 
the Port of South Louisiana is 
now looking to become a seri-
ous player in the containerized 
cargo realm as well.

Encouraged by recent 
studies, port officials see 
bulk activity continuing to 
rise while the port begins to 
develop a hub for taking con-
tainers from ships and placing 
them on barges for transport 
to any of the 33 states served 
via inland waterways. Future 
plans include development of 
a standalone containerport, 
likely under a public-private 
partnership, just downriver 
from the existing Globalplex 
Intermodal Terminal.

The Port of South Louisi-
ana, the jurisdiction of which 
covers a 54-mile stretch 
along both sides of the Mis-
sissippi River between New 
Orleans and Baton Rouge, is 
currently advancing $45 mil-
lion of infrastructure projects, 
highlighted by a $12.2 million 
warehouse expansion, $12.1 
million for two new mobile 
cranes, a $8.7 million rail yard 
for forming unit trains and 
$8.4 million of general cargo 
dock strengthening.

port oF Greater Baton 
rouGe

Handling a record of more 
than 9.6 million cargo tons at 
its public facilities in 2015 and 
with a total of 69.1 million 
tons handled within its juris-
diction, the Port of Greater 
Baton Rouge has moved up 
a notch to No. 8 among U.S. 
ports as measured by total ton-
nage throughput.

The port recently finished 
$9.5 million in improvements 
to its rail system, better-
ing links for agricultural and 
petrochemical shippers, and 
is looking to complete in the 
coming year a $5.5 million 
deepwater dock fendering 
system at its general cargo 
docks on the Mississippi River.

Genesis Energy LP is 
preparing to bring online 
later this year a $150 million, 
90-acre crude oil, interme-
diates and refined products 
import/export terminal at the 
Port of Greater Baton Rouge, 
while the port and export 
grain terminal operator Louis 
Dreyfus Commodities LLC 
continue improvements to the 
grain elevator, in anticipation 
of another solid year for grain 
exports. A $5.1 million grain 
dock access improvement proj-
ect was accomplished in 2015. 

port FourChon

Expansion continues at 
the Greater Lafourche Port 
Commission’s Port Four-
chon, even at a time when 
low oil prices have impacted 

users of the port and their 
customers. Indeed, recogniz-
ing the crunch energy-related 
firms are in, the port board 
has stepped in to share the 
burden, extending through 
the end of 2016 reductions of 
20 percent in basic land rental 
rates at Port Fourchon.

Among endeavors moving 
forward is the project to add 
300-plus acres to the Slip C 
area, where operations already 
in place include those of Bol-
linger Shipyards, oil and gas 
waste solutions provider Eco-
serv and oilfield services com-
pany Schlumberger Ltd. In 
addition, initial bucket dredg-
ing has been done for devel-
opment of Slip D, where yet 
another 300 acres are to be 
developed along 10,000 linear 
feet of waterfront.

Currently under study is 
a plan to take Port Fourchon’s 
main channel depth, now at as 

Behind a security patrol and fire boat, transloading activity takes place at the Port of South Louisiana, 
the Western Hemisphere’s No. 1 tonnage port

(MID-GULF – continued 
from page 19)

(MID-GULF – continued on 
page 22)

Port Tampa Bay is hands down the most cost-effective route to the huge Central Florida market, 
home to the largest concentration of distribution centers in Florida.

Together with improvements such as the new dedicated truck ramp connecting the Port to the 
Interstate and two new post-Panamax cranes on order, we are positioned for continued growth. 

So if you are still serving the largest and fastest growing region of the third largest state from 
some more distant and congested port - it’s time to re-route your thinking.
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few as 27 feet, to as many as 50 feet, 
with 30-foot depths in areas of north-
ward expansion.

port oF MorGan City

At the intersection of the Atcha-
falaya River and Gulf Intracoastal 
Waterway in the Louisiana Oil and 
Gas Port Corridor, the Port of Morgan 
City is actively working to resolve 
unprecedented shoaling issues caused 
by flooding in late 2015 and early 
2016. With funds from the U.S. Army 
Corps of Engineers, dredging is taking 
place to return the river channel to its 
project depth of 20 feet in areas where 
draft has been reduced to as few as 9.5 

feet in some places.
In January, the hurricane- and 

flood-resistant, two-level Morgan 
City Harbor and Terminal District 
Emergency Operations Center entered 
service at the port, and it immediately 
became the hub of cooperative efforts 
to stave off flooding of area homes and 
businesses. With federal port security 
grant funding, the center is home to 
a regional collaborative network pro-
moting integrated awareness, commu-
nications, command and control.

port oF lake Charles 

The Port of Lake Charles, encom-
passing 203 square miles along the 
Calcasieu River Ship Channel in 
(MID-GULF – continued on page 23)

(MID-GULF – continued from 
page 21)

The Port of Greater Baton Rouge is installing a new $5.5 million deepwater dock 
fendering system to enhance berthing capabilities at general cargo facilities

Port Arthur is moving forward with 
infrastructure enhancements and is 
in position to be able to acquire addi-
tional land and advance more projects 
in the future.

The biggest current undertak-
ing is the $35 million to $40 million 
endeavor to provide a new 1,000-foot-
long berth, enabling the Port of Port 
Arthur to more fully benefit from the 
federally authorized deepening to 48 
feet from 40 feet of the Sabine-Neches 
Waterway, which links the port with 
the Gulf of Mexico. The dock expan-
sion is slated to be finished in late 
2017, while the channel project awaits 
congressional appropriation.

The Port of Port Arthur, which 
recently completed a 6,500-foot rail 
car storage facility, continues its forest 
products strength, with exports of 
kraft linerboard and wood pellets and 
imports of Brazilian wood pulp, while 
handling domestic moves of mats for 
the oilfield industry and staying at the 

center of military cargo movement 
and readiness exercises.

port oF BeauMont

Celebrating the 100-year anni-
versary of its recognition as a deep-
water port, the Port of Beaumont, up 
the Neches River from Port Arthur, 
continues to be the No. 1 U.S. mili-
tary cargo port in the world and, with 
$70 million in projects, is assertively 
expanding marine, rail and roadway 
infrastructure for handling bagged 
goods, forest products, steel, aggre-
gate, wind energy components, bulk 
grains, project cargo and crude oil.

Additionally, on the river’s east 
bank, across from longstanding Jef-
ferson County facilities, the Port of 
Beaumont, in partnership with private 
industry, has just finished the $300 
million Jefferson Energy Beaumont 
Terminal on 250 acres in Orange 
County. The liquid bulk petroleum 
product terminal features expansive 

Facilities at the Port of Beaumont include a Louis Dreyfus grain elevator and, across the 
Neches River, the newly developed Jefferson Energy Beaumont Terminal

(TEXAS – continued on page 24)

(TEXAS – continued from page 14)



j u n e 13 - 26, 2016 gulf coast ports  23

4000 France Road Parkway | New Orleans, LA  70126-6153 USA | 504.831.0266 | Fax: 504.831.7669
www.KearneyCompanies.com

THE KEARNEY COMPANIES, INC

MOVING
FREIGHT
FORWARD
> International freight forwarding

> Import customs house brokerage

> Commodity warehousing

> Retail deconsolidation

> State-of-the art supply chain
   management software

> Over 700,000 sq. ft. of rail-served
   warehouse capacity

> Over 45 acres of yard capacity in the
   New Orleans area

> Locally owned & operated

Southwest Louisiana, has over the 
past few years attracted private-sector 
investments totaling more than $81 
billion from such companies as Lake 
Charles LNG, Cameron LNG, Sasol 
USA, Big Lake Energy, Magnolia 
LNG, Cheniere Energy and Golden 
Nugget Casino.

As the Port of Lake Charles con-
tinues what officials describe as a 

Oversized project cargo is discharged from a ship to a specialized truck trailer at the 
Port of Lake Charles in Southwest Louisiana

10-year renaissance, recent improve-
ments to cargo-handling capacity and 
efficiencies include a double-loop rail 
track system that allows 120-car unit 
trains, a new ship unloader and an 
enhanced front gate and plaza.

IFG Port Holdings LLC last year 
brought online at the Port of Lake 
Charles a $60 million export grain ter-
minal, served by UP Railroad, capable 
of handling Louisiana rice, wheat, corn, 
soybeans and dried distiller’s grain.

(MID-GULF – continued from 
page 22)

Port of New Orleans post back-to-back 
record box totals in March and April 

More containers moved through 
the Napoleon Avenue Container Ter-
minal  at the Port of New Orleans in 
March and April 2016 than in any two 
months in the Port’s history. 

According to figures released this 
week, 50,974 twenty-foot-equivalent 
units moved through the Terminal in 
April, besting the previous monthly 
record of 48,594 TEUs in March of 
2016. The two-month total of 99,568 
TEUs is up 6.1 percent, compared to 
same two months in 2015. 

Surging container volumes come 
on the heels of higher overall cargo 
volumes in 2015. Strong Chemical 
exports together with higher metals 
imports helped push Calendar Year 
2015 general cargo figures to new 
highs, according to figures released 
today by the Board of Commissioners  
of the Port of New Orleans. 

Total general cargo worked at the 
Port’s public docks totaled 8.6 million 
tons, up nearly 3 percent compared to 
2014’s total of 8.3 million tons. Total 
port-wide cargo, including mid- stream 
operations within the Port’s three-par-
ish (county) jurisdiction, rose 8.1 per-
cent to 33.5 million tons, compared to 
31 million tons one year ago. In addi-
tion to growth in overall tonnage, the 
Port’s Napoleon Avenue Container 
Terminal also handled a calendar year 
record 525,485 twenty-foot-equivalent 
units in 2015, up more than 7 percent 
compared to the TEUs handled during 
the previous 12-month period. 

“Continued growth in cargo fig-
ures is attributable to our efficient 
terminal operators, valued customers 
and the hard work of the entire Port 
community,” said Gary LaGrange, 
Port President and CEO. “All of that 
hard work is also paying off with 
international recognition from trusted  
transportation publications citing the 
Port’s productivity.” 

The Port’s top export commodities 
realized robust tonnages, as chemical 
exports rose 7.1 percent to total 1.86 
million tons and forest products totaled 
435,056 tons, up 5.4 percent. On the 
inbound side, non-ferrous metals rose 
44.35 percent to 499,287 tons – led by 
imported zinc at 220,265 tons. Natu-
ral rubber imports grew by 3.4 per-
cent to total 364,265 tons and coffee 
rose by 3.8 percent to 261,802 tons. 
The imported steel market softened in 
2015, but again realized strong levels 
at 3.27 million tons, or 7.6 percent 
lower than the previous year. 

LaGrange said recent Port and ter-

minal operator investments could lead 
to further growth in the coming year. 

Among the investments is a $7.9 

A newly installed refrigerated container racking system is among enhancements at the 
Port of New Orleans’ Napoleon Avenue Container Terminal

(RECORD – continued on page 26)
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Providing innovative sustainable solutions
for the maritime community

Metro Ports’ vast range of cargo-
handling expertise and professional
staff provides our clients with quality
stevedoring and terminal operations.
Whatever your cargo, from autos to
wind turbines, contact us.

U.S. West Coast to Santos LCL Service
Direct and Weekly

Count on superior performance and value from the 
CaroTrans team no matter which of the more than 40 
LCL services between the U.S. and Brazil you choose.

This direct, all-water service from Los Angeles to Santos 
offers broad market coverage at origin and destination.    

FOR MORE INFORMATION CONTACT YOUR LOCAL CAROTRANS OFFICE.

www.carotrans.com

I’ve been fortunate to be 
able to draw from my knowl-
edge and contact base to help 
Ascend build our networks 
across our logistics provid-
ers so that we can continue to 
offer innovative solutions.

own channel improvements, 
including dredging at berthing 
areas, as well as a cost-shared 
project that should make it 
easier for deepdraft vessels to 
pass through an area known as 

the Bayport Flare.

port oF texas City

The oil and gas industry 
slump has taken a bit more of 
a toll on the less-diversified 

Port of Texas City, located 
toward the Gulf of Mexico 
from Houston, at the “Y” of 
the ship channel.

The port, which handled 
nearly 48 million tons of for-
eign and domestic commerce 
in 2014, saw that figure fall to 
42 million in 2015 – still good 
for ranking No. 15 among all 
U.S. ports in total tonnage.

The Port of Texas City 
and the related Texas Ter-
minal Railway Co. link the 
cargo with trains of the Union 
Pacific Railroad and BNSF 
Railway.

port oF Galveston

A 19.6-acre vehicle pro-
cessing and distribution center 
has been opened by Wallenius 
Wilhelmsen unit WWL Vehi-
cle Services America Inc. at 
the Port of Galveston.

The facility, which became 
fully operational in April, 
includes more than 44,000 
square feet of processing space 
in two buildings, as well as 
storage for more than 2,000 
vehicles, under on-site man-
agement of BMW of North 
America LLC.

Also at the Port of Galves-
ton, a $13 million expansion 

The Port of Houston’s dredging at the Barbours Cut Terminal brings 
its alongside depth to 45 feet, matching the authorized depth of the 

Houston Ship Channel

rail infrastructure capable of 
handling 120-car unit trains 
for three Class I railroads, 
plus seven storage tanks, 
a pipeline, barge and ship 
docks, a blending facility and 
a truck terminal.

The Port of Beaumont’s 
$500 million, 10-year master 
facilities plan includes fur-
ther infrastructure projects 
in both Jefferson and Orange 
counties.

port oF houston

The No. 1 U.S. for-
eign tonnage port, the Port 
of Houston is bolstering its 
position in trans-Pacific con-
tainer trade with, beginning 
in June, Bayport Container 
Terminal receiving the first 
inbound port calls of a new 

2M Alliance offering that 
integrates Maersk Line’s 
TP18 and Mediterranean 
Shipping Co.’s Lone Star 
Express services from China 
and South Korea transiting 
the expanded Panama Canal. 
It is Houston’s third such 
direct Asia service.

Strong container, auto-
motive and bulk cargo activ-
ity has helped the Port of 
Houston offset declines, 
including a drop in tubular 
steel imports, associated with 
the recent downturn being 
experienced by the oil and 
gas industry.

The Port of Houston 
Authority is not waiting on 
the latest U.S. Army Corps of 
Engineers study of maintain-
ing the Houston Ship Chan-
nel at its authorized depth of 
45 feet or more to fund its 

Even with the downturn of the U.S. oil and gas industry, the privately owned Port of Texas City keeps busy 
moving liquid bulk by water as well as rail

(TEXAS – continued on 
page 25)

(TEXAS – continued from 
page 22)
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Since 1916, 
where 

Main Street 
meets the 

World.

of Cruise Terminal No. 2 is 
nearing completion, while a 
$6.5 million downtown tran-
sit terminal opened in March.

port Freeport

The Berth 7 container 
terminal at Port Freeport – on 
the Gulf 60 miles south of 
Houston – is active, with two 
post-Panamax cranes in place, 
including serving Mediter-
ranean Shipping Co. vessels 

ing Höegh Autoliners roll-on/
roll-off business, handling 
projects for local industry 
expansions and serving as 
home to Freeport LNG’s liq-
uefied natural gas terminal 
and regasification facility.

Phyllis Saathoff returned 
in April to Port Freeport as 
executive port director and 
chief executive officer. Prior 
to heading in 2012 to the 
Port of Houston Authority, 
where she most recently was 
chief people officer, Saathoff 

cialty chemicals do particularly 
well. Such products, along with 
crude oil and condensate, are 
expected to start moving by 
mid-2017 through a $30 mil-
lion facility being developed 
on 15 leased acres by Pelorus 
Terminal Point Comfort LLC. 
The facility could contribute as 
many as 1 million tons to the 
port’s cargo throughput.

NST Point Comfort Hold-
ings LLC, which already has 
a barge-loading facility at the 
port, is looking to increase 
its presence by moving crude 
oil, condensate and natural 
gas liquids by ship.

BMW sports cars are offloaded from the Delhi Highway at the 
recently opened WWL Vehicle Services Americas Inc. facility at the 

Port of Galveston

Indicative of heavylift cargo handled at Port Freeport for local plant 
construction projects, large pressure vessels are transferred from 

ship to barge

A 1,270-ton, 305-foot-long, 30-foot-diameter ethylene fractionator 
destined for a nearby Formosa Plastics Corp. plant crosses Calhoun 

Port Authority docks

bringing in Chiquita bananas 
and handling other cargos 
under a long-term pact.

The port is advancing 
plans, including for adding 
cranes, at additional con-
tainer/multipurpose berths; 
is looking to deepen channel 
areas, already at 45 feet, to 
federally authorized depths 
of 50 to 55 feet; and is eyeing 
benefits from enhanced road 
and rail links while maintain-

spent 20 years at Port Free-
port, including as managing 
director and interim execu-
tive director. She succeeds 
recently retired Glenn Carl-
son at Port Freeport’s helm.

Calhoun port authority

Ninety miles farther down 
the coast, in Point Comfort, 
the Calhoun Port Authority is 
benefiting from the fact that, 
when oil prices go down, spe-

At Port Corpus Christi, a train carrying wind turbine components 
fills the main track parallel to ladder tracks at the first phase of the 

Nueces River Rail Yard
(TEXAS – continued on 

page 27)

(TEXAS – continued from 
page 24)
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has gained federal permitting to go 
as deep at 37 feet, while a short-line 
rail rehabilitation project has gotten 
under way. Rebirth of the Port of Port 
St. Joe has been eyed since the 1998 
shuttering of the city’s paper mill and 
box plant.

port panaMa City

Development of a new forest 
products terminal on 41 acres acquired 
in May is seen as having potential for 
doubling the throughput capability of 
the central Panhandle’s Port Panama 
City, which in 2015 handled a record 
volume of more than 2 million tons.

The waterfront tract, obtained for 
$13.6 million in state-financed fund-
ing from ongoing corrugated packag-
ing mill operator WestRock Co., with 
an option for 27 more acres, is to be 
the site of a $12 million breakbulk 
terminal featuring a 250,000-square-
foot forest products warehouse, a rail 
yard, 10 acres of laydown area and 
a refurbished 38-foot-draft berthing 
area. Federal approval already has 
been gained for a project to deepen 
the channel serving the site to 38 feet 
from 32 feet.

Port Panama City already is a hub 
for exports of paper and wood pellets 
and imports of steel and copper cathodes, 
and it continues to host twice-weekly 
calls in Linea Peninsular’s service from 
Progreso, Mexico. Indeed, port officials 
saw the acquisition as imperative for 
growth, as existing facilities are operat-
ing near capacity.

port pensaCola

Building upon its diverse North-
west Florida presence, Port Pensacola 
is advancing a $14 million rehabilita-
tion at its Berth 6 property, with intent 
to reopen a closed dock by late 2018. 
The project should help the port, 
which is owned and operated by the 
City of Pensacola, to retain operations 
of bulk tenants Cemex and Martin 
Marietta while offering capacity for 
as many as 365 additional vessel 
dockage days annually.

Expanding Port Pensacola’s niche 
role in serving the offshore energy 
vessel sector is a $2 million undertak-
ing to convert an existing warehouse 
into a heavylift crane facility by early 
2017. That should allow mobilization, 
maintenance and repair provider Off-
shore Inland Marine to diversify the 
range of services it offers to the off-
shore and subsea construction fleet by 
adding dockside fabrication of subsea 
project components.

In addition, a $2 million down-
town ferry landing project is facilitat-
ing further diversification, with plans 
calling for spring 2017 initiation by a 
concessionaire of passenger service 
to Fort Pickens on the Gulf Islands 
National Seashore and the Pensacola 
Beach Boardwalk.

Port Panama City, which looks to develop a new forest products terminal on a separate waterfront site, already is a busy seaport on 
the Florida Panhandle

(FLORIDA – continued from 
page 20)

million refrigerated container rack-
ing system, jointly financed by New 
Orleans Terminal LLC and the Board 
of Commissioners of the Port of New 
Orleans. The state-of-the-art racking 
system has the ability to store more 
than 600 refrigerated containers at 
one time. New Orleans Terminal 
also assembled two new rubber-tire 
gantry cranes (RTGs) to add to their 
container marshalling yard in an 
effort to increase container handling 
and turn times. 

(RECORD – continued from page 23)
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Recent project moves include 
units as long as 305 feet for expansion of 
the Point Comfort petrochemical plant 
of Formosa Plastics Corp., already the 
port’s leading mover at 2.5 million to 
3 million tons of cargo a year. Also, the 
Calhoun authority is beginning permit-
ting on a second dedicated liquid prod-
uct dock with 10 loading arms.

port Corpus Christi

About 150 miles north of Mexico, 
a straight 45-foot-deep channel shot 
from Gulf waters, Port Corpus Christi, 
which built its No. 5 U.S. port tonnage 
ranking as a hub for oil imports, is 
now exporting crude while attracting 
more than $40 billion in global invest-
ments in massive plants for making 
steel pipe, processing iron, manufac-
turing chemical resins and liquefying 
natural gas.

Recently completed infrastructure 
includes the first phase of the Nueces 
River Rail Yard, where a second 
phase is under way toward early 2017 
completion. The $40 million facility, 
boosted by state and federal grants 
and investments by three Class I rail-
roads and a short line, is to ultimately 
feature eight unit train sidings, each 
8,000 feet long.

Meanwhile, partners in the $1 
billion-plus project to replace the 
venerable 138-foot-high bridge over 
Corpus Christi Harbor with a modern 
205-foot-high span are pleased that 
early this year the undertaking cleared 
its final federal hurdle. Also in the 
works is a wider, deeper channel, to 
reach 52-foot depth by early in the 
coming decade.

port oF Brownsville

Just north of the U.S.-Mexico 
border, the Port of Brownsville also is 
looking toward a deeper channel, with 
federal legislative approvals includ-
ing a plan to deepen Brownsville’s 
17-mile-long channel to 52 feet from 
42 feet to satisfy demands of such exist-
ing customers as the Keppel AmFELS 
offshore shipyard as well as a trio of 
proposed LNG export facilities.

The port recently dedicated Cargo 
Dock No. 16 and added a second 
Terex Gottwald mobile harbor crane 
to help move cargos including more 
than 3 million tons of steel being 
transshipped annually into Mexico 
plus wind energy units destined for 
Rio Grande Valley installations.

Coming off a record 2015 in 
which it handled more than 10.1 mil-
lion tons of cargo, the Port of Browns-
ville is this year advancing plans to 
build a new liquid cargo dock, rehabil-
itate an oil dock, reactivate its iconic 
grain elevator and begin construction 
of a new administrative building and 
entrance at Foust Road to expedite 
cargo movements.  

Mobile harbor cranes work in tandem as a wind energy tower section is lifted into place at the Port of Brownsville’s recently 
dedicated Cargo Dock No. 16

understand the intricacies of the mari-
time industry and led to my job offer 
with Star Shipping.  

Although my primary job [for Star 
Shipping] was based in Atlanta, my 
responsibilities always ensured that 
I spent most of my time traveling to 
ports, both domestic and foreign. The 
operational knowledge I gained there 
crossed all modes of transport, and the 
contacts I was able to make during my 
12 years gave me a great foundation 
for transitioning to the shipping side 
with Ascend.  

(PROFILE – continued from page 17)

(TEXAS – continued from page 25)



28 American Journal of Transportation  ajot.com

Visit TROYLINES.COM or call 1.800.331.0058 to learn more about Troy’s exciting services today!

Competitive rates and fast transit 
times await you when booking with 
Troy Container Line. 
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Call on Troy Container Line for all 
your shipping needs and experience 
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CMA CGM announces GRR 
from North Europe to the US

CMA CGM announced the following Rate Restoration Program:
Effective July 1st, 2016 (gate-in date): From Northern Europe 

(including Northern France, UK, Ireland, Scandinavia)
To US Atlantic/Gulf ports:

• USD 200 per 20’ container (all types)
• USD 300 per 40’/40’HC/45’ container (all types)

To Canada:
• USD 75 per 20’ container (all types)
• USD 150 per 40’/40’HC/45’ container (all types)

Port of Oakland night gates will 
stay open after subsidy ends

Port of Oakland night gates 
appear here to stay. Oakland’s 
largest marine terminal said it 
will continue night operations 
even after a Port subsidy expires 
this month. What’s more, Oak-
land International Container 
Terminal said it will offer full – 
not partial - operations at night.

The decision means thou-
sands of harbor truckers can 
continue moving Oakland cargo 
outside busier daytime hours. 
With full operations, they’ll be 
able to drive off loaded import 
containers at night for the first 
time. Import pick-ups, the most 
time-consuming and labor-inten-
sive terminal activity, had been 
restricted to dayside operations.

“Thousands of cargo transac-
tions have migrated to nighttime 
thanks to Oakland International 
Container Terminal,” said Port of 
Oakland Maritime Director John 
Driscoll. “It’s imperative that we 
continue with extended hours to 
expand the workday and improve 
cargo flow.”

The terminal said it will 
open night gates to harbor driv-
ers Monday-through Thursday. It 
introduced night gates two months 
ago, aided by a $1.5 million Port 

of Oakland subsidy program.
The terminal said it will 

assess a $30 flat-fee on all loaded 
import and export containers 
once the subsidy ends. The fee 
will finance the costs of night 
operations – principally for addi-
tional labor, the terminal said. 
The amount will remain constant 
regardless of the size of the con-
tainer. It will be levied on both 
day and night container moves. 
The terminal said that it will 
review the night-gate program – 
including fees – after 90 days.

“No one likes fees,” said 
Driscoll. “But we think there’s 
tremendous value in easing 
daytime crowding and in offer-
ing full service at night when 
drivers can get in and out of 
Port quickly.”

The Port said night gates 
are the most effective antidote 
to daytime terminal crowd-
ing caused by growing cargo 
volume. It added that expanded 
night operations may lead motor 
carriers to eliminate surcharges 
assessed for waiting at termi-
nals. Those fees are levied on 
cargo owners but could become 
outmoded if night gates continue 
to speed up operations.

Broad coalition files suit against US Coast Guard 
for drastic Great Lakes pilotage fee increase

As largely anticipated, a legal 
challenge has been mounted by a 
broad coalition of U.S. Great 
Lakes ports, foreign-flag 
carriers and maritime trade 
associations in Canada 
and the United States 
against the U.S. Coast 
Guard’s recent deci-
sion to dramatically 
increase Great Lakes. 
pilotage rates.

Amidst strong concern over 
the negative impact on the com-
petitiveness of the Great Lakes/
St. Lawrence Seaway system, the 
USGC has spiked pilotage rates 
on the Great Lakes by 58% over 
two years – prompting the coali-
tion to file a suit on May 31 in 
Washington at the U.S. District 
Court for the District of Colum-
bia. It’s an unprecedented action 
by maritime stakeholders in the 
North American waterway.

Much maritime trade flows 
to Great Lakes ports via the St. 
Lawrence Seaway which last 
year saw its cargo volume plunge 
by 10% to 36 million metric tons 
due mainly to a global decline in 
commodity shipments.

The plaintiffs urged the 
Court to remand the rulemak-
ing (first proposed last Septem-
ber) back to the Coast Guard 
for revision, to declare the new 
rates “unlawful” and to reduce 
the 2016 Great Lakes pilotage 
rates “by at least 20.6 percent 
for the duration of the current 
navigation season.”

A 24% increase took effect 
in early April, shortly after the 
opening of a new commercial 
shipping season on the water-
way following the annual winter 
closing. The remaining 34% is 
to be implemented in 2017.

By comparison. Canada’s 
Great Lakes Pilotage Authority 
earlier this year increased its tar-
iffs by just 2.5% for 2016.

In filing the complaint, the 
American Great Lakes Ports 

Association, the Shipping 
Federation of Canada, and 
the U.S. Great Lakes Ship-
ping Association were 

joined by Montreal-based 
Fednav International 
Ltd, Canfornav Inc., 
Polish Steamship Com-
pany, Spliethoff Trans-
port, Brochart Shipping, 

and Wagenborg Shipping.
The coalition affirmed that 

the U.S. Coast Guard violated the 
Administrative Procedures Act 
“by making arbitrary and unsub-
stantiated decisions” during the 
conception of the new pilotage 

rates.
“Pilotage is currently one of 

the single largest costs to vessel 
operators engaged in international 
trade on the Great Lakes. On 
average, the daily cost of a pilot 
now exceeds the cost of charter-
ing the entire cargo ship and its 
crew,” said Steve Fisher, Execu-
tive Director of the American 
Great Lakes Ports Association.

Will Friedman, President of 
the Cleveland-Cuyahoga County 
Port Authority explained, “Great 
Lakes pilotage costs have gone up 
114 percent over the last ten years. 
The Coast Guard wants to increase 
them another 58 percent by 2017. 

Fednav’s international vessel Federal Satsuki entering the Port of Cleveland (Photo courtesy of Fednav)

By Leo Ryan, AJOT

(SUIT – continued on page 30)
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- Only Port South of Virginia at -50/-52 Ft. Capable of Handling Fully Laden 14,000 TEU Vessels

- 13 Ship-to-Shore Cranes Including 6 Super Post-Panamax

- On-dock Intermodal Rail Provides Access to 70% of the U.S. Population in 1-4 Days

- Direct Tunnel Connection to the U.S. Interstate Highway System

- Big Ship Berths Only Two Miles from the Sea Bouy Allows Fast Access

- No Air Draft Restrictions, No Fog, Nor Snow Delays

- Trade Nexus for Asia, Europe, the Americas, and Other Emerging Markets

- Reliable Labor Relations

G L O B A L  G A T E W A Y

GLOBAL GATEWAY

GLOBAL GATEWAY

R E - R O U T E  V I A  M I A M I  A N D  S A V E

www.portmiami.biz  | 

Madagascar is the third most productive port in Africa, competing favorably with larger container ports. 

outside the ICTSI headquarters, 
a nondescript building that over-
looks the container yards. The 
port is located just north of the 
historic Manila Hotel, in one of 
the most congested and poorest 
districts in the chaotic, crowded 
Philippine capital. Last Novem-
ber, the company inaugurated 
Yard 7, part of a 5 billion pesos 
($107 million) expansion proj-
ect that will add 10% more 
capacity to the current 2.5 mil-
lion TEUs.

The facility has come a 
long, long way. In 1988, the 
then-newly formed company 
took on what was a decrepit, 
graft-ridden and pretty much 
unworkable container port from 
the struggling government of 
President Corazon Aquino, 
mother of the outgoing current 
president, Benigno Aquino III. 
The terminal was a mess.

To form ICTSI, Enrique 
Razon, whose father was a port 
operator, teamed up with the 
Soriano family of San Miguel 
Beer fame, and Sea-Land Ser-
vices. The consortium won the 
concession, only to discover 
they had to move cargo with an 
infrastructure that was decrepit 
and equipment that didn’t work.

Of course, new equipment 
can’t be procured overnight and 
it took three years to bring up 
Manila’s container terminal to 
anywhere near international stan-
dards; the first post-Panamax 
quay crane arrived only in 1990. 

Shortly thereafter the com-
pany went public in 1992.

GoinG international

ICTSI’s own international 
foray began in 1994, when it 
won a concession for a terminal 
in Buenos Aires. 

Gonzalez, who spent years 
building up the company’s port 
concession in Madagascar, looks 
with pride at what ICTSI has 
been able to accomplish in the 
most emerging of economies. 
“Our experience in Africa is that 
when it comes to places that are 
awfully run, we can turn them 
around, bring prices way down 
and make a bundle of money.”

Madagascar is now the 
third most productive port in 
Africa, Gonzalez said, compet-
ing favorably with larger and 
more advanced container ports, 
but with rates lower than when 
ICTSI began. “It’s gone from 
trucks having to wait one or 
two days to trucks come in and 
out in an hour,” Gonzalez said, 
even though ICTSI, as part of 
the contract, was forced to take 
on 350 port workers. “These 
guys never saw a computer in 
their lives before we took over,” 
he said. 

Concessions in devel-
oped countries pose different 
problems. In a brief interview, 
Razon expressed frustration 
with the company’s lone conces-
sion in the US, a terminal and 
break bulk facility in Portland, 
Oregon. ICTSI took control of 
Terminal 6 in 2011, but almost 
immediately ran afoul of labor 
unions, a battle only intensified 
by the West Coast ports slow-
down of last year. 

Razon indicated the model 
for an operation like Portland 
is the Melbourne project, 
which ICTSI won in 2014. The 
company designed and is con-
structing an entirely new ter-

minal. Melbourne is projected 
to become operational by the 
first quarter of 2017. The com-
pany said that when the termi-
nal is fully operational, it will 
be “the most advanced con-
tainer handling facility in the 
Asia Pacific region.”

The emphasis in Melbourne 
is on technology, and that, Gon-
zalez maintained, is where his 
company must put resources, 
if it is to compete in shipping 
infrastructure. “Automation 
is going to become something 
extremely important in our 
industry going forward,” said 
Gonzalez. “Cranes in Melbourne 
are all remote controlled. Young 
guys here are writing new algo-
rithms” for port handling.

The company doesn’t 
appear to be slowing down, 
despite this slew of new proj-
ects. Its greenfield development 
in Matadi, Democratic Republic 
of Congo, is due to go opera-
tional in August, with an initial 
capacity of 175,000 TEUs. And 
it’s bidding on a facility in Thes-
saloniki, Greece. 

(TURNAROUNDS – continued 
from page 1)
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TRANSPORT INC.

ITZohlson
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W

PO Box 129, Topsfield, MA 01983
Tel: 617-387-1541 / Fax: 617-409-9276

E-mail: dispatch@itz-ohlson.com

www.jfmoran.com  :  800.944.1041

customs brokers & freight forwarders
www.jfmoran.com  :  800.944.1041

customs brokers & freight forwarders

World Distribution Services expands 
warehouse network with opening 
of brand new facility in Savannah

World Distribution Services is proud 
to announce the opening of their new facil-
ity close to the Gateway of American Com-
merce, the Port of Savannah, in Savannah, 
Georgia. The expansion in Savannah adds 
to the world-class logistics network and 
well-established warehousing footprint 
that WDS has in the United States.

“We look forward to elevating our 
service offerings through our expansion 
in this market,” says WDS Vice Presi-
dent, John Morrow. “This facility exhibits 
many exciting features such as: 100,000 
square feet, 12 dock doors, 28’ clear 
height, expansive trailer parking and easy 
access to all major freeways. Our proxim-
ity to port allows for quick freight turn-
around times and the ability to meet last 
minute export shipments.”

Georgia Ports Authority Executive 
Director Curtis Foltz expands on this, pro-
viding impressive stats about the “Gate-

way to American Commerce. “The Port of 
Savannah is centrally located to serve the 
U.S. Southeast – the fastest growing region 
in the nation. This is illustrated by the fact 
that 22% of the US population and industry 
is best served by the Port of Savannah and 
44% are within easy reach of the inland con-
nectivity infrastructure. As cargo demands 
parallel the population growth of this region, 
efficient access to trade via Georgia’s ports 
will become even more vital.” 

Dale Young, Regional Operations Man-
ager for WDS reflects on the partnership 
between WDS and the Port of Savannah. 
“The work that the Georgia Ports Authority 
has done to grow the Port of Savannah and 
position it to take advantage of new market 
opportunities now and in the future, played a 
large role in our decision to locate our new 
facility here in Savannah..”

The new facility will be located at 47 
Sonny Perdue Drive Garden City, Georgia.

NWSA truck replacement program 
to improve air quality scraps 200th truck

 The incentive program helping dray-
age truck owners purchase newer, lower-
emission trucks to improve regional air 
quality recently replaced its 200th truck.

The Seaport Truck Scrappage and 
Replacements for Air in Puget Sound 2 
(ScRAPS 2) is a joint program of The North-
west Seaport Alliance and Puget Sound 
Clean Air Agency to reduce diesel particu-
late emissions in the region. It supports the 
NWSA Clean Truck Program’s target for all 

port-bound trucks to have model year 2007 
or newer engines by Jan. 1, 2018.

About 2,500 trucks visit NWSA termi-
nals each day. ScRAPS 2 encourages owners 
to replace trucks with engines manufactured 
between 1994 and 2006 with newer models 
built to meet updated U.S. Environmental 
Protection Agency standards.

Trucks with engines built after 2007 
emit 10 times less particulate pollution 
than older ones. The PSCAA and NWSA 
estimate that taking 200 older trucks off 
Puget Sound roads will result in an annual 
reduction of 9 tons of diesel particulates 
and 114 tons of oxides of nitrogen.

ScRAPs 2 reimburses eligible truck 
owners for part of the cost of a new truck 
and demolishes and recycles the older 
model at local vehicle recycling facili-
ties. Truck owners who buy a truck with a 
model year 2010 engine or newer receive 
as much as $27,000 in return; a truck with 
a model year 2007 to 2009 engine yields 
up to $20,000.

Launched in May 2014, the program 
was expanded earlier this month to make it 
easier to qualify for trucks primarily serv-
ing the NWSA’s South Harbor. Now 200 
trips to either the North or South harbor 
qualifies truck owners for the incentive 
program. The program has funding to 
replace an additional 135 trucks.

Previous ScRAPS programs in Seattle 
and Tacoma targeted trucks with engines 
built before 1994 and replaced more than 
400 trucks.

Under the Northwest Ports Clean Air 
Strategy the ports of Seattle and Tacoma 
and Vancouver, B.C., committed to reduce 
emissions from all port-related sources—
trucks, cargo equipment, ships and trains. 
The NWSA Clean Truck Program focuses 
on meeting the strategy’s goals for trucks.

These increases are unsustainable and will 
ultimately erode the viability of interna-
tional trade through Great Lakes ports.”

Marine pilots are navigators familiar 
with local conditions. Under federal law, 
all ocean-going vessels operating on the 
Great Lakes Seaway System must hire 
local pilots to assist with navigation. The 
U.S. Coast Guard regulates all aspects of 
Great Lakes pilotage and has granted three 
private companies a monopoly to provide 
these services. Rates are set annually by the 

Coast Guard through a federal rulemaking.
In its 2016 rate-setting, the Coast 

Guard decided to expand the number of 
pilots from 34 to 54 (to arguably avert 
ship delays in peak periods), increase 
pilot compensation to US$326,000/year, 
and ensure that pilots have 10 days off 
each month during the nine-month ship-
ping season.

The US Coast Guard has argued 
that significant additional revenues are 
required to offset problems in recruiting 
and retaining pilots in the Great Lakes.

(SUIT – continued from page 28)

South Carolina Ports begins 
Advanced Gate System Implementation

 The South Carolina Ports Author-
ity began deploying its Advanced Gate 
System on  June 6, 2016 at the Port of 
Charleston. This new system will fur-
ther enhance container velocity, building 
on their commitment to being the most 
productive port in North America. It will 
also entail some important operational 
changes for truckers and cargo owners.

A gate code will be required for ALL 
container and chassis moves at the Wando 
Welch Terminal and the North Charleston 
Terminal.

Motor carriers can only obtain gate 
codes via their free web portal GO!Port. 
All motor carriers doing business at 
SCPA container facilities must register on 

GO!Port to generate gate codes.
Requiring gate codes is just the first 

step. The full implementation of AGS 
began on Saturday, June 18, 2016 at the 
Wando Welch Terminal. Full implemen-
tation at North Charleston Terminal will 
follow at a later date.

Benefits of AGS will be faster 
truck turn times, more robust and more 
transparent information flow, improved 
mission flexibility and enhanced manage-
ment tools to create, add, and delete your 
own users and their privileges.

The move to AGS will be a huge leap 
forward for the Port of Charleston; how-
ever such change will not come without 
some challenges. 
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Foreign Commerce Club of Boston
Annual Networking Cruise & Harbor Tour

Aboard the Samuel Clements

Thursday June 30, 2016 - 6:30 pm 
to 9:30 pm (boarding at 6:00)

Departing from Rowes Wharf, Gate C
(Located directly behind The Boston Harbor Hotel)

LE HAVRE 
ROUEN 
PARIS

www.haropa-solutions.com
c u s t o m e r. s e r v i c e @ h a r o p a p o r t s . c o m

@Haropaports

F R E N C H 
P O R T

THE LEADING

S Y S T E M

HAROPA

HAROPA, YOUR LOGISTICS SOLUTION TO CONNECT 
NORTH AMERICA WITH EUROPEAN MARKETS

William A. BEHRENS - Haropa Representative for North America -  w.behrens@embarqmail.com

Sébastien ROUX - International Development Manager Haropa -sebastian.roux@haropaports.com

 Registration & program :  

CHICAGO 
Monday, 27th June 2016  6:00 pm

Gene & Georgetti Restaurant
9421 Higgins Rd,Rosemont, IL 60018

 NEW YORK CITY
Wednesday, 29th June 2016  6:00 pm

Gmariott Marquis
1535 Broadway, New York, NY 10036

COME 

and 

JOIN US !

Haropa-events north america--210X297-haropa.indd   1 08/06/2016   11:53

US ports gear up 
for 2016 shipping season

The St. Lawrence Seaway opened two 
weeks earlier this shipping season and U.S. 
ports took advantage of the warm weather to 
move cargo for their customers.

Betty Sutton, Administrator of the 
U.S. Saint Lawrence Seaway Develop-
ment Corporation said, “During the first 
nine weeks of the 2016 navigation season, 
ships arrived from 30 countries and deliv-
ered high value cargo that supported a wide 
range of manufacturing. Our longshore-
men worked diligently to offload cargo 
ships delivering transformers bound for 
electric power companies, tanks for beer 
brewing companies, windmills for power 
generation, dockside cranes for offloading 
ships, and kaolin for the manufacturing 
of paper. With the 58th navigation season 
well underway we are excited about the 
strong mix of cargoes that have moved 
through the U.S. Seaway locks.”

“The array of salties at our Clure 
Terminal this spring reflects the versa-
tility and vitality of the Great Lakes-
Seaway System,” said Vanta Coda, 
executive director of the Duluth Seaway 
Port Authority. “We’ve already handled 
heavy-lift oil and gas refinery equipment 
for a project in Montana; a load of kaolin 
clay from Brazil to supply Minnesota 
paper mills; and a shipment of 62-meter 
(203-foot) wind turbine blades for a wind 
energy project in Iowa. Two additional 
ships are en route with tower sections and 
nacelles and hubs for that same project. 
Making these vital connections to the 
heartland of North America is precisely 
why we market our services as Duluth 
Cargo Connect.”

“During the month of May the Port of 
Oswego received three shipments of alu-
minum totaling 9,079 metric tons, which 
was delivered to us on the Alouette Spirit 
and Evans Spirit,” said Zelko Kirincich, 
executive director and CEO of the Port. 
“The Evans Spirit is a shallow draft vessel 
with two cargo holds that have a pass-
pass loading and discharge arrangement. 
This is the first time the Evans Spirit has 
been to the Port of Oswego with its new 
loading and discharge system. We have a 
year-to-date total of 19,507 metric tons 
of aluminum; which an increase of 86 
percent over this time last year. In addi-
tion to the aluminum shipments we have 
received 8,802 metric tons of potash from 
Thunder Bay and 11,400 metric tons of 
corn from Hamilton. We are excited to 
have had a very busy start to the shipping 
season and are looking forward to an even 
busier year ahead with both inbound and 
outbound cargo.”

“May was a busy month at the Port 
of Indiana-Burns Harbor with 15 inter-
national ships,” said Port Director Rick 
Heimann. “Shipments included European 
beer fermentation tanks as well as organic 
corn and soybeans to be used for specialty 
animal feeds in U.S. farms. Since 2014, 
the port has handled over 80 beer tanks 
for craft breweries around the Midwest 
with most of those going to Lagunitas 
Brewing Co. in Chicago.”

“Steel has arrived at a steady pace 
for regional manufacturers, matching last 
year’s strong volumes” said Paul Vorn-
holt, port director of the Port of Milwau-
kee. “The first part of the 2016 shipping 
season has also brought steady saltie traf-
fic to the largest grain silos at the Port.”

“The Port of Cleveland is currently 
lagging slightly behind 2015 tonnage 
numbers at the start of our season for 
our traditional non-containerized steel 
business line,” stated David Gutheil, 
vice president maritime and logistics. 
“We are optimistic that our numbers will 
increase moving into the summer months 
and that the growth we have experienced 
since 2009 will continue. The Cleveland-
Europe Express continues to attract new 
customers, as evidenced by our recent 

partnership announcement with Lubrizol 
for export container business to Europe. 
We also moved our first cargo to the 
country of Georgia, a 100-ton transformer 
from Siemens Energy in Mt. Vernon, OH. 
In order to keep with our growing demand 
for cargo, the Port and our terminal opera-
tors continue to invest in infrastructure and 
equipment. The Port commissioned two 
new Liebherr 280 mobile harbor cranes 
in May, which will significantly increase 
the speed and efficiency of our operation. 
Our new 21,000 square foot warehouse 
will be ready for use in late June, and will 
enable us to provide transloading services 
and additional storage capacity. We are 
also pleased that Federal Marine Termi-
nals has ordered a 2016 Kobelco Hydrau-
lic Crawler Crane with 275-ton capacity. 
The new crane is expected to arrive at the 
Port in September and will enhance their 
ability to handle large and complex proj-
ect cargoes.”

Space is limited for this special event, so reserve early! 
Only $55 per person – includes “North End” Italian Buffet Dinner, 

cash bar & entertainment 

Purchase tickets online via PayPal:  
http://foreigncommerceclubboston.com/events.html

or reserve via email to John O’Brien: toothpick32@verizon.net 

FCC FCC
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A SERVICE B SERVICE J SERVICE
Cutoff Friday Cutoff Thursday Cutoff Friday

FROM NEW YORK LOLO RORO LOLO LOLO
TO Transit Time Transit Time Transit Time Transit Time

ANTWERP 12 16 10 –
BREMERHAVEN – – 12 –
GÖTEBORG 15 19 – –
HAMBURG 14 18 – 23
LE HAVRE – – – 19
LIVERPOOL 10 14 – –
ROTTERDAM – – 14 20
SOUTHAMPTON – – 9 26

ACL’S LOLO & RORO SERVICES

RORO Customer Service 877-918-7676

Export Customer Service 800-225-1235

Export Documentation 888-802-0401

Import Customer Service 888-802-0403

Logistics 866-821-7449

Credit & Collections 888-225-7747

Daily Service Port of Boston
Serving: Conn., Maine, Mass., N.H., 

Rhode Island, Vermont
Also Serving Logan International Airport

M & S  EXPRESS
200 MYSTIC AVENUE
MEDFORD, MA 02155 

 (781) 395-8772/87
Fax (781) 395-7319

Bonded U.S. Customs Carrier

Radio Dispatched

Bonded Container Freight Station

Overwidth/Overheight Loads

Container-LTL
Piggyback Coverage

Consolidation-Distribution
Private Chassis Fleet

Fully Insured

CMA CGM to improve its PEX 2 service 
between Asia and the Caribbean

CMA CGM announces the new rotation of its 
PEX 2 service in order to continue offering the best 
dedicated service from Far East to Mexico, Central 
America and the Caribbean.

As from m/v CMA CGM NEW JERSEY 
voy. 113PPE, in Chiwan on June 14th, 2016, main 
improvements will be the following:
• Reversed Asian range port rotation, now starting 
from South China to North China and Korea direct to 
Mexico, bringing a global transit time improvement
• Particularly improved transit times ex Ningbo (-2 

days), Shanghai (-6 days), Qingdao (-9 days) and 
Busan (-13 days)
• Addition of Singapore in the rotation, allowing 
faster direct connections from the Caribbean to 
Southeast Asia and transhipment connections to 
South Asia
• PEX 2 new rotation will be as follows: Chiwan 
- Hong Kong - Kaohsiung - Ningbo - Shanghai - 
Qingdao - Busan - Enseñada - Manzanillo (Mexico) 
- Punta Manzanillo (Panama) - Cartagena - Kings-
ton - Caucedo - Port of Spain - Singapore - Chiwan

CMA CGM launches all-cash 
voluntary conditional general 
offer to aquire NOL

CMA CGM S.A. (CMA 
CGM) has launched an all-cash 
voluntary conditional general 
offer (Offer) for all outstanding 
shares of Neptune Orient Lines 
Limited (NOL) other than those 
it already owns, controls or has 
agreed to acquire. This follows 
approvals by the relevant regu-
latory authorities in the Euro-
pean Union and China.

CMA CGM currently owns 
10.5% of all NOL shares, and 
intends to delist and privatise 
NOL through the offer. NOL’s 
majority shareholders (Temasek 
Holdings (Private) Limited 
and its affiliates), which own 
66.78% of all NOL shares, will 
tender all of their NOL shares in 
acceptance of the offer.

Maybank Kim Eng Securi-
ties Pte. Ltd. (MKES) has been 
appointed as the independent 
financial adviser (IFA) to advise 
the directors of NOL who are 
considered independent for the 
purposes of the Offer (Indepen-
dent Directors).

The offer Price is SGD 1.30 
per NOL share in cash, which 
CMA CGM does not intend to 
increase.

The Offer provides NOL 
shareholders with an opportu-
nity to realise their investment 
in NOL at a 49% premium to 
NOL’s unaffected share price 
on 16th July 2015 and a 33% 
premium to NOL’s 3-month 
volume-weighted average share 
price prior to 16th July 2015.

CMA CGM believes that 
the acquisition of NOL would 
enable CMA CGM to reinforce 
its position as a leader in the 
container shipping industry, with 
a capacity of approximately 2.35 
million TEUs, a market share of 
approximately 11.7%, a fleet of 
approximately 540 vessels and 
a combined annual turnover of 
approximately US$21 billion. 
Leveraging the complementary 
strengths of the two entities, the 
combined group’s customers 
will have access to an enlarged 
and well-balanced shipping cov-
erage across the strategic trades 
of global commerce, and to an 
extended range of products and 
services. CMA CGM further 
believes that the combination 
of the two groups would also 
create scale to enhance competi-

tiveness and deliver sustainable 
performance.

Commitment to Singapore: 
Reinforcing Singapore’s leader-
ship in the maritime and ship-
ping industry

CMA CGM attaches signifi-
cant importance to Singapore and 
the region for the deployment of 
its strategy in Asia. The combined 
entity would reinforce Singapore’s 
leadership in the maritime and 
shipping sector as the city-state 
seeks to increase maritime ser-
vices and transportation volumes, 
including committing more vol-
umes through Singapore. CMA 
CGM will also contribute to rein-
force Singapore as a center of 
excellence in the field of maritime 
activities as CMA CGM plans to 
use Singapore as a key hub in Asia. 
In this regard, CMA CGM plans to 
establish its regional head office in 
Singapore. This consolidation of 
CMA CGM’s longstanding pres-
ence in Asia in Singapore aims at 
providing efficient and quality ser-
vices to customers in the region.

“The Independent Direc-
tors, having considered carefully 
the fairness opinion rendered to 
the NOL board by Citigroup 
Global Markets Singapore Pte. 
Ltd., as NOL’s financial adviser 
in this transaction; the terms and 
conditions of the Offer; as well 
as the advice given and recom-
mendation made by MKES as 
the IFA, concur with the recom-
mendation of MKES in respect 
of the Offer. Accordingly, they 
recommend that NOL share-
holders accept the Offer, unless 
NOL shareholders are able to 
obtain a price higher than the 
offer price on the open market, 
taking into account all broker-
age commissions or transaction 
costs in connection with open 
market transactions,” said NOL 
non-executive independent 
Chairman, Kwa Chong Seng.

“6 months after the announce-
ment, and after receiving the rel-
evant authorizations, CMA CGM 
opens its offer for NOL shares. 
We offer each and every NOL 
shareholder SGD 1.30 per share in 
cash. In a particularly challeng-
ing international context in the 
shipping sector, our Offer fully 
and fairly values NOL,” said 
Rodolphe Saadé, Vice-Chairman 
of CMA CGM.

AAL delivers ‘mobile’ grain shiploader 
to Port Metro Vancouver

 Leading multipurpose heavy lift operator AAL 
has completed a series of shipments to Port Metro 
Vancouver (PMV) of an innovative ‘mobile’ grain 
shiploader to be installed at the Port’s Pacific Termi-
nal run by Canada’s largest grain handler Viterra. The 
largest component was over 66m long and weighed 
250mt and, once assembled and operational, will 
increase the Terminal’s shipping capacity and allow 
for the loading of post-Panamax sized vessels.

The shiploader was transported from China 
along AAL’s Pacific Service between Asia and 
North America and aboard its 31,000 dwt A-Class 
vessel, the AAL Singapore. Responsible for logis-

tics and planning was Ontario-based Convoy 
Logistics Providers Ltd. (CLP), appointed by bulk 
material systems expert EMS-TECH who designed 
and commissioned the shiploader.

Felix Schoeller, General Manager of AAL’s 
Pacific Liner Service, explained, “The cargo com-
prised of a newly manufactured shiploader, dock 
conveyor and transfer tower - part of a wider infra-
structure development that will boost grain through-
put by millions of tonnes a year. The delivery of this 
crucial parcel in such an important project under-
scores our credentials as a service provider and abil-
ity to support major North American projects.”

Retail import patterns still uneven 
but NRF expects ‘plenty of merchandise’ 
for back-to-school and holidays

Import cargo volume at the nation’s major 
retail container ports is expected to be mostly 
down through the summer but should see a signifi-
cant uptick just before the winter holiday season, 
according to the monthly Global Port Tracker report 
released by the National Retail Federation and 
Hackett Associates.

“The unusual patterns seen last year in the after-
math of the West Coast ports slowdown are continuing 
to make valid year-over-year comparisons difficult,” 
NRF Vice President for Supply Chain and Customs 
Policy Jonathan Gold said. “Retailers are balancing 
imports with existing inventories but consumers can 
expect to see plenty of merchandise on the shelves for 
both back-to-school and the holidays.”

Ports covered by Global Port Tracker handled 
1.44 million Twenty-Foot Equivalent Units in April, 
the latest month for which after-the-fact numbers 
are available. That was up 9.1 percent from March 
but down 4.6 percent in April 2015. One TEU is 

one 20-foot-long cargo container or its equivalent.
May was estimated at 1.54 million TEU, down 

4.2 percent from the same month last year. June is 
forecast to also be 1.54 million TEU, down 1.9 per-
cent from last year; July at 1.62 million TEU, up 0.2 
percent; August at 1.63 million TEU, down 3 percent; 
September at 1.57 million TEU, down 3.5 percent, 
and October at 1.61 million TEU, up 3.4 percent.

The first half of 2016 is expected to total 8.9 
million TEU, up 0.3 percent from the same period 
in 2015. Total volume for 2015 was 18.2 million 
TEU, up 5.4 percent from 2014.

“Our port models are projecting weak imports 
in volume terms, not to be confused with the dollar 
value,” Hackett Associates Founder Ben Hackett 
said. “Inventories remain very high, pointing to an 
overstocked situation that will depress the volume 
of imports in the coming peak season. Unless inven-
tories drop through further increased consumer 
spending, import growth will remain sparse.”
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AIR CARGO
NEWSair Cargo

NEWS
Airlines exit Nigeria on slowing economy 
hit by dollar shortage

International carriers may follow the example 
of United Airlines and Iberia and halt operations 
in Nigeria or cut flights as they struggle to move 
revenue out of the country because the oil-price 
slump has depleted the West African nation’s for-
eign exchange reserves.

Iberia suspended its route to Africa’s biggest 
economy on May 12, followed by United, which 
informed employees that it would end flights from 
the U.S. to Nigeria at the end of June because of a 
lack of demand and trouble collecting payments. 
British Airways and Emirates have said they are 
facing difficulties obtaining outstanding air fares.

“Besides an inability to repatriate profit, pas-
sengers are reducing because the economy is going 
down,” John Ojikutu, CEO of Centurion Aviation 
Consultancy, said on the phone from the country’s 
economic hub, Lagos. More airlines will probably 
cancel routes to Nigeria, he said.

Africa’s biggest economy is on the verge of a 
recession, oil production has fallen to about a three-
decade low, and the budget deficit has swelled to a 
record. The economy contracted for the first time 
since 2004 in the first quarter, and foreign-currency 
reserves have slipped to $26.4 billion, the lowest in 
more than a decade.

Faced with dwindling oil revenues, the cen-
tral bank has restricted access to foreign exchange. 
Nigeria has held its currency, the naira, at 197-199 
per dollar since March 2015, unlike many other 
oil producers affected by the slump in crude prices 
since mid-2014, which let their currencies weaken. 
As the dollar shortage has worsened, the naira’s 
value has plummeted on the parallel market, fall-
ing at 370 per dollar Wednesday.

President Muhammadu Buhari on May 29th 
gave the central bank the go-ahead to introduce 
a more flexible exchange rate while maintaining 
his opposition to a full devaluation. No details on 
what the measures will be have been made public. 
Finance Minister Kemi Adeosun told investors 
in London that it would take “days or weeks” to 
implement those changes, according to sources 
who attended the meeting.

Madrid-based Iberia halted flights to Lagos, 
Nigeria’s biggest city, “due to very difficult oper-
ating circumstances and dwindling passenger 
numbers,” Kola Olayinka, country manager for 
parent company IAG SA, said in an e-mailed 

response to questions.
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Nigeria owed $575 million in outstanding air 
fares, as of March 31, according to the International 
Air Transport Association. Vice President Yemi 
Osinbajo told IATA Chief Executive Officer Tony 
Tyler, who visited the capital, Abuja, in late May, 
that airlines must agree “a realistic and achievable 
payment schedule,” the trade body said.

British Airways, also owned by IAG SA, is 
struggling to repatriate its share of the money 
owed to the carriers and is evaluating its routes to 
Nigeria, Olayinka said. Other companies flying to 
Nigeria, including Virgin Atlantic, Turkish Air-
lines, Lufthansa and Air France, either declined or 
weren’t available to respond to calls and e-mails 
requesting comment.

South African Airways’s operations have suf-
fered from the downturn in Nigeria.

While the company has no plans to exit or scale 
down its activity in Nigeria, it “noted that business 
and leisure travel has declined and we hope that this 
will improve as the government gives more eco-
nomic direction in the coming weeks,” spokesman 
Tlali Tlali said in an e-mailed response to questions. 
He declined to say how much income the carrier, 
which has also faced flight delays due to fuel short-
ages in Nigeria, has held up in the country.

More exits

Emirates, which added Nigeria to its network of 
routes 12 years ago, is speaking with the authorities 
and hoping to find a solution, a spokeswoman for the 
airline who declined to be named due to company 
policy, said in an e-mailed response to questions.

“Others will follow,” after Iberia’s and Unit-
ed’s exit, said Bismarck Rewane, chief executive 
officer of Financial Derivatives Co. “That is, if the 
government doesn’t make the foreign exchange 
market liquid,” he said from Lagos.

Even though some 15 to 20 international 
airlines are still flying to Lagos, travel costs are 
expected to surge, analysts said. IATA has said 
Lagos could lose its role as a hub for other destina-
tions in West Africa.

“It will affect the perception of global investors 
about Nigeria,” Mike Nwanolue, investment analyst 
at Greenwich Trust Group Ltd., said from Lagos. 

Air Partner launches 
‘Rio Express’ cargo service 
for Olympic Games

Air Partner, the global avia-
tion services group, has announced 
that it will be launching a ‘Rio 
Express’ freight service that will 
operate before and after the Olym-
pic Games this summer. In the 
run-up to the Games, Air Partner 
will have exclusive freight avail-
ability on a weekly Sunday flight 
from Frankfurt to Rio de Janeiro, 
starting on 10 July and ending on 
24 July. The return flights will 
operate on 25, 26 and 27 August. 
The service is offered to clients 
worldwide and can be booked 
through any Air Partner office.

The outbound flights will 
depart from Frankfurt Airport 
and arrive at Rio de Janeiro-
Galeão International Airport on 
MD11F aircraft. Air Partner’s 
‘Rio Express’ is one of only 
two freight operators that have 
secured cargo slots at Galeão; 
all other freighters have to fly 
into Viracopos International Air-
port, which is about three hours 
further away from the Olympic 
venues by truck.

All cargo will be trans-
ported in containers to enable 
faster handling on arrival so the 
shipments can be offloaded and 
driven to the Olympic venues as 

quickly as possible. The flights 
will also arrive first thing on 
Monday morning (00.05), which 
will make them a priority for cus-
toms, further facilitating a speedy 
and efficient onward journey.

Mike Hill, Director of Freight 
at Air Partner, said: “Freight 
access to Galeão International 
Airport is extremely limited in the 
run-up to the Olympics and in the 
immediate aftermath, so we are 
delighted that we are able to offer 
this exclusive ‘Rio Express’. This 
is the second time that we have 
operated this type of service - fol-
lowing on from the success of the 
‘Sochi Express’ at the 2014 Winter 
Olympics. We know that not all 
our freight forwarder clients will 
have enough cargo to warrant a 
full charter, and this service will 
enable them to transport smaller 
amounts in a cost-effective way. 
Given the location of the airport, 
the early arrival time and the use 
of containers, we don’t believe 
there will be a quicker way of get-
ting cargo to the Olympic venues 
this summer.”

Air Partner Freight charters 
aircraft of every size to fly cargo 
anywhere, at any time, whatever 
its weight, size or shape. 

Air Canada Cargo and Cargojet 
launch first freighter flight 
to South America

Air Canada Cargo and Car-
gojet Airways Ltd., a subsidiary 
of Cargojet Inc., (“Cargojet’) has 
commenced service with the first 
freighter flight to Bogota, Colom-
bia and Lima, Peru, operated with 
a Cargojet B767-300F aircraft.

The new Air Canada Cargo 
flights will provide 52 tonnes of 
net cargo capacity and will also 
include flights to Mexico City, 
starting this coming weekend.

Under the arrangement, Air 
Canada Cargo plans to intro-
duce dedicated freighter service 
to Europe from Toronto in the 
second half of 2016.

“We’re very excited with 
today’s start-up of Air Canada 
Cargo service to Colombia and 
Peru, with Mexico City service 
starting this weekend,” said Lise-
Marie Turpin, Vice President, Air 
Canada Cargo. “Working with 
Cargojet, we are able to lever-
age and build upon Air Canada’s 
extensive North American and 
international network to offer 
the only dedicated freighter ser-
vice between Canada and Latin 
America. We look forward to 
continuing to grow our dedicated 
freighter network to Europe later 
this year.”

“This first flight is the 
beginning of a strategic relation-
ship with Air Canada,” said Ajay 
K. Virmani, President and Chief 
Executive Officer of Cargojet. 

“It allows us to optimize our 
overall freighter aircraft utiliza-
tion and to expand our range of 
services and customer base with 
Air Canada.”



34 American Journal of Transportation  ajot.com

INtErmodal & 
logIStIcS NEWS

Visit www.yusen-logistics.comThink Together. Move Together. Success Together.

Industries served include perishables, healthcare/pharmaceutical, 
aerospace, automotive, retail and electronics.

Facility Specifi cations                     Import/Export Services
 • 32,134 square feet • Air freight forwarding
 • 8 dock doors • Ocean freight forwarding
 • 14,700-square-foot yard • Customs house brokerage   
 • 32’ clear ceiling height • Project cargo
 • Refrigerated storage • Warehousing
 • Security cage • Cross border service to
 • CFS bonded facility    Canada and Mexico
 • TSA certifi ed warehouse

230-79 International Airport Center Blvd., Suite 200
Springfi eld Gardens, NY 11413 I Tel: 347-535-8068

Find it at Yusen Logistics’ JFK Branch 
We offer a wide range of import and export

 services for air and ocean freight cargo

Looking for fast, reliable 
global supply chain service?

Looking for fast, reliable 
global supply chain service?

Railroads jump as commodities 
rally boosts outlook for carloads

CSX, Norfolk Southern and Union 
Pacific stock prices have climbed recently, 
as lower coal stockpiles and a commodi-
ties rally led by grain and oil, hinted that a 
cargo slump may have hit bottom.

Farmers, who have stored grain to 
wait for higher prices, may begin to ship 
more as prices for corn, soybeans and 
other crops begin to climb, said Frank 
Lonegro, chief financial officer of CSX 
said during a presentation at a Deutsche 
Bank AG conference. Since April, prices 
have risen 22 percent for corn and 29 per-
cent for soybeans.

“The farmers collectively needed 
to see an uptick in the prices in order to 
unlock some of the grain that they had in 
storage,” Lonegro said. “So good crop 

prices are positive in terms of volumes.”
Railroads have been cutting costs and 

storing locomotives as lower shipments 
of coal, oil and grain cause a decline in 
freight. Carloads for the five major U.S. 
carriers fell 6.5 percent in the first quar-
ter and so far have dropped 10.4 percent 
this quarter, according to the Association 
of American Railroads, a trade group that 
reports weekly shipments.

Coal stockpiles have declined in the 
regions served by CSX, the largest rail-
road in the eastern U.S., Lonegro said. 
In the North, there were 87 days of coal 
stocks and 113 days in the South, he said. 
That’s less than 105 days in the North and 
about 180 days in the South that Lonegro 
gave on May 24.

Mongeau to step down from his role 
leading CN

CN has announced that its President 
and Chief Executive Officer Claude Mon-
geau will step down from his role leading 
CN at the end of June. Mongeau joined CN 
22 years ago, was CN’s Chief Financial 
Officer for 11 years, and its Chief Execu-
tive Officer for the last six and a half years. 
He has been one of the key architects of 
CN’s remarkable business transformation 
from the early days towards the compa-
ny’s Initial Public Offering in 1995, to its 
successful expansion as a leading North 
American railway today.

Mongeau said: “I was filled with joy 
returning at the helm earlier this year, 
but I gradually came to realize that it is 
difficult to fulfill such a demanding role 
given my new condition as a laryngecto-
mee. I sincerely thank the key members 
of my Leadership Team and my fellow 
CN Directors for their understanding and 
support in the circumstances.”

Mongeau continued: “Facing up to a 
situation like this inevitably stirs a lot of 
emotions, but I step down from my role 
with a deep sense of pride and the firm 
conviction that CN remains in good hands 
and has a bright future.”

CN’s Directors unanimously appointed 
Luc Jobin as President and Chief Execu-

tive Officer and a member of the CN Board 
effective as of July 1st, 2016. Jobin, 57, 
joined CN as Executive Vice-President and 
Chief Financial Officer in 2009 following 
a successful career as a senior executive at 
Imasco, Imperial Tobacco, British Ameri-
can Tobacco and Power Corporation. CN 
has greatly benefitted from his very broad 
business experience over the last seven 
years as he set out to strengthen the finance, 
information technology and strategic plan-
ning functions; he also co-ordinated the CN 
Leadership Team during Mongeau’s medi-
cal leave in the fall of 2015.

CN’s Chairman, Robert Pace, said: 
“Although Claude will remain available to 
help with the transition, we will miss him 
and his sound leadership dearly. His bold 
innovation agenda, centred on true supply-
chain collaboration and solid customer ser-
vice, has set CN on a path of sustainable 
value-creation for many years to come and 
we warmly thank him for that contribution 
on behalf of all our stakeholders.”

Pace concluded: “Luc and the senior 
Leadership Team are well-prepared to carry 
on delivering CN’s agenda of operational 
and service excellence. With its unique 
three-coast network, CN remains very well-
positioned for the future.”

Port trucking company owners arrested 
in criminal case for insurance fraud

Government investigations of port 
trucking companies continue, most 
recently landing two port trucking com-
pany owners in jail. The owners of Metro 
Worldwide, Inc., which operates at both 
the Los Angeles and Long Beach ports, 
were recently arrested for insurance fraud 
by the Los Angeles County District Attor-
ney on April 28, 2016.

According to the Los Angeles Dis-
trict Attorney’s office, Alvin Shin Chen 
(54) and Fiona Xilin Chen (46) were each 
charged with 18 counts of workers’ com-
pensation fraud and five counts of fail-
ing to pay taxes. They were arraigned on 
May 16 in Los Angeles County Superior 
Court, two weeks after state insurance 
department detectives arrested them at 
their La Canada Flintridge home. Deputy 
District Attorney Angela Brunson of the 
Healthcare Fraud Division is prosecuting 
the case.

This is also a company with safety 
violations that raise public safety concerns. 
According to Federal Motor Carrier Safety 

Administration records, Metro Worldwide 
has also had two crashes in the past 24 
months and paid a $5,130 fine in 2011 for 
its drivers violations of hours of service 
regulations and driving while fatigued.

The co-owners of the company, 
which has a Clean Truck Program con-
cession/registration from the Ports of 
Los Angeles and Long Beach, allegedly 
reduced workers’ compensation premi-
ums by misleading their insurer about how 
many employees they had and what work 
they performed. According to reports, 
they paid cash to company drivers to 
avoid reporting them to the insurer and to 
reduce payroll taxes, said the Los Angeles 
County District Attorney’s Office.

Between 2009-13, the Chens under-
reported payroll by more than $4.6 mil-
lion, which shorted their insurer out 
of more than $2.1 million in workers’ 
compensation premiums. If convicted as 
charged, they could face up to 36 years in 
state prison.The Chens were each held on 
$950,000 in bail.

Crane Worldwide Logistics delivers last 
mile e-commerce fulfillment solution

Crane Worldwide Logistics has 
announced an exciting new logistics solu-
tion that delivers an on demand final mile 
service to retail customers.

Crane Worldwide Doorbell™ will 
allow retailers to deliver faster speed-
to-market and provide greater shopping 
convenience to end customers, all with 
the added visibility of delivery tracking 
through a mobile platform.

“We have created a solution that 
enables key brand name retailers to com-
pete in the current ondemand economy,” 
said David Widdifield, Global Director 
of Retail Solutions at Crane Worldwide 
Logistics.

“We believe this solution out-per-
forms current large e-retailer platforms,” 
Widdifield said. Combining in-store order 
fulfilment, along with Crane Worldwide 
Logistics’ forward stocking warehouse 
and expedited shipping programs for 
e-commerce or omnichannel operations, 
the Crane Worldwide Doorbell™ solution 
will help retailers manage changing logis-
tics requirements in an affordable way.

An agile business logistics network 
is essential in today’s competitive retail 
market. Higher consumer expectations 
and rapidly growing online and mobile 
markets are driving retail companies to 
seek innovative supply chain solutions.

E-commerce is growing at a rate of 
25% CAGR globally, with M-commerce 
(mobile commerce) driving more than 
34% of online transactions. The mobile 
experience of Crane Worldwide Door-
bell™, with its emphasis on flexibility 
and efficiency, will allow retailers to 
better navigate this changing market.

Keith Winters, Chief Operating Offi-
cer at Crane Worldwide Logistics said, 
“Our focus has been on providing unit 
cost savings for our retail customers’ 
e-commerce platforms, while delivering 
an ultimate and transparent final mile 
mobile customer experience.

“Combining mobile technology with 
the capabilities of our extensive carrier 
network, Crane Worldwide Doorbell™ 
provides our retailers with a complete, best 
in class, omni-channel logistics solution.”





Exactly the point

The Port of Brownsville is the point 

where more steel crosses the border 

into Mexico than any other U.S. port. 

More to the point, it’s the largest land-owning 

port in the nation with 40,000 acres ripe for 

development. The U.S. LNG industry gets the 

point, too. Three LNG exporters are in the 

permitting process to build billions of dollars 

of infrastructure at the Port of Brownsville. 

Also pointing in the right direction is new 

legislation benefiting wind energy equipment 

providers and new unencumbered crude oil 

exports. The point is, the Port of Brownsville 

serves a growing consumption zone of more 

than 10 million people within a three-hour 

drive on both sides of the border with a cost-

saving heavy haul corridor and efficient 

rail. It’s the most important international 

cargo transfer point on the Gulf of Mexico.  

The port that works – the Port of Brownsville.  

Get the point?

portofbrownsville.com
1000 Foust Rd • Brownsville, TX 78521

(956) 831-4592
1-800-378-5395

The port that works


