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Brexit shocks hit EU-Canada trade deal 
as new hurdles emerge

The European Union put its land-
mark free-trade accord with Canada 
on a slow track for approval, increas-
ing the risk of a veto amid an anti-
globalization backlash across Europe.

The European Commission, the 
EU’s executive arm, proposed that 
its first trade agreement with a fellow 
member of the Group of Seven lead-
ing industrialized countries face rati-
fication by national parliaments in the 
28-member bloc. This marks a retreat 
from an initial goal to require backing 
only by governments and the Euro-
pean Parliament.

The decision follows last month’s 
U.K. vote to leave the EU and warn-
ings against bypassing lawmakers by 
countries such as Austria that under-
score popular disenchantment with 
supranational decision-making. The 
reversal, which goes against the com-
mission’s own legal opinion, also sig-
nals a longer and bumpier road for the 
planned EU-U.S. trade agreement for 
which the Canada pact is a model.

“We call upon the member states, 
who have all asked for this agreement, 
who have all welcomed it, to also 
show the leadership to defend it vis-
a-vis their parliaments and their citi-
zens,” European Trade Commissioner 
Cecilia Malmstroem told reporters in 
Strasbourg, France. “This is a really 
good agreement.”

The accord would boost EU eco-
nomic output by about 12 billion 
euros ($13 billion) a year and increase 
EU-Canadian trade by about a quar-
ter, according to EU estimates. As 
recently as February, the two sides 
envisaged that the Comprehensive 
Economic and Trade Agreement, or 
CETA, would take effect in 2017.

Beyond lengthening the approval 

process, the ratification route through 
national and even some regional par-
liaments hands any one of them veto 
power. Malmstroem said she wants 
the deal to apply provisionally before 
ratifications are completed.

Merkel reacts

German Chancellor Angela Merkel, 
a Christian Democrat whose Social 
Democratic coalition partner criti-
cized the commission’s original 
stance on CETA, signaled support for 
a stronger national role in ratification.

“Requiring national parliaments 
to vote on free-trade agreements isn’t a 
novelty,” Merkel told reporters in Berlin.

The political pitfalls risk undermin-
ing the credibility of the EU as it side-
steps stalled World Trade Organization 
efforts to open markets by seeking com-
merce deals with individual countries or 
groups of nations. Negotiations on the 
EU-Canada agreement, the bloc’s most 
ambitious to date, began in 2009.

The accord would end 98 percent of 
tariffs on goods traded from the outset 
and 99 percent after seven years. Each 
side would dismantle all industrial tariffs 
and more than 90 percent of agricultural 
duties. Markets for services and public 
procurement would also be opened.

european skeptics

In an effort to win over Euro-
pean skeptics, the two sides amended 
the deal after it was struck in 2014 
to scale back protection for foreign 
investors. The provisions on so-called 
Investor-State Dispute Settlement 
are also being inserted into a draft 
EU-Vietnam trade pact completed 
last year and will be the model for 
treatment of foreign investors in the 
planned EU-U.S. deal, the TTIP.

Lufthansa sees air freight yields 
in ‘landslide’ drop on glut

“At the moment we have great 
problems in air freight, in Germany as 
well as across Europe,” Peter Gerber, 
who heads Lufthansa’s cargo opera-
tions, said at a briefing in Frankfurt. 

“Global growth has slowed, and 
global trade no longer grows faster 
than economic activity. Persian Gulf 
carriers keep adding capacity although 
it does not pay off, and capacity 
growth currently is three times greater 
than demand growth.”

Lufthansa is restructuring freight 
operations, cutting as many as 800 
jobs in an effort to reduce costs by 80 
million euros ($89 million) a year. The 
efforts follow two consecutive quar-
ters of operating losses at the cargo 
unit, the first time that has happened 

since the collapse of Lehman Broth-
ers in 2009. Declines in average per-
kilogram prices for air freight have 
been accelerating and now amount 
to a drop of 15 percent to 20 percent, 
Gerber said.

The Lufthansa plans to offer new 
services including air freight shipments 
for private consumers, and enter into 
more partnerships like the ones it has 
with ANA Holdings Inc. and United 
Airlines, Gerber said. Lufthansa is 
also speaking with large air-freight 
customers including Amazon.com Inc. 
and Alibaba Group Holding Ltd about 
possibly serving them directly, instead 
of the current practice of doing most 
business with them through forward-
ing agents,” Gerber said.

Latin America bucks protectionist trend 
driven by Brexit, Trump

While the U.K.’s decision to 
abandon the European Union and the 
rise of Donald Trump in the U.S. are 
threatening to unravel decades of inte-
gration and globalization in the devel-
oped world, politicians from Mexico 
on south are opening their economies 
to more foreign investment and trade.

Presidents from the Pacific Alli-
ance trade bloc, composed of Chile, 
Colombia, Mexico and Peru, recently 
met in southern Chile to discuss finan-
cial services, innovation and cross-
border investment in the market of 
220 million people. Argentina’s Presi-
dent Mauricio Macri also attended 
for the first time as an observer, after 
saying he wanted to improve collabo-
ration with the bloc. 

“Just as Europe discusses disinte-
gration, we are discussing integration,” 
Chile’s Finance Minister Rodrigo 
Valdes said ahead of the meeting this 
week. “I think this is very important as 
a sign of unity.”

The Pacific Alliance, which elimi-
nated tariffs on 92 percent of goods 
this year, must now move to free up 
trade in services, Valdes said while 
his Colombian counterpart Mauricio 
Cardenas called for a common finan-
cial market. Nations outside the pro-
trade Pacific Alliance in the region are 
also moving toward greater openness: 
Brazil is seeking to grant more private-
sector and foreign ownership in the oil, 
aviation and farming industries, while 

(TREND – continued on page 17)
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EU at the crossroads
Now that “The Exit” is done and a new relationship 
between the United Kingdom and Europe is being mapped: 
What of the EU itself? The much-ballyhooed concept of a 
closer EU played poorly in the UK referendum. Nonethe-
less, this concept of “more” integration of the EU is creat-
ing a schism within the union. Which road to choose is a 
debate that could have global consequences.

By George Lauriat, AJOT

On the morning of the 24th 
of June when the announce-
ment came that Britain would 
leave the European Union, it 
was unclear who was more 
shocked, the United King-
dom’s own Prime Minister 
David Cameron or Germany’s 
Chancellor Angela Merkel. 
Both leaders in the lead up 
to the referendum sincerely 
believed there was little chance 
of the UK leaving the Union 
but were keenly aware of the 
schism developing between 
those seeking closer integra-
tion between EU members and 
those (like Chancellor Merkel 
and PM Cameron) believing 
that the Brussels based-Euro-
cracy was suffocating enough.

There are decidedly two 
different visions of Europe and 
the European Union. Many in 
the EU, especially in France, 
Belgium, Italy and surpris-
ingly Greece, envision an 
integrated more homogenous 
“Europe” which through its 
economic, political, military 
and even cultural clout can 
leverage (and more so, is enti-
tled to) a greater role of lead-
ership in world affairs. George 
Papandreou, the former Prime 
Minister of Greece (2009-11), 
perhaps framed the “more” 
argument best by saying, “We 
[EU] have to become more a 
United States of Europe.”

This idea of a “more” 
united Europe hasn’t played 
out as well as Brussels might 
have imagined. First it was 
the re-emergence of Putin’s 
new Russia and the Ukraine 
adventure. More recently, it 
has been the region wide fail-
ures to address the terrorist 
threat from Isis and the ongo-
ing refugee crisis. 

In retrospect, it is a gen-
uine question whether the 
UK would have voted to exit 
the EU had there been no 
refugee crisis?

In the post-Brexit EU, 
Chancellor Merkel, now finds 
herself as the primary opposi-
tion leader to the President of 
the European Commission 
(EC), Jean-Claude Juncker, a 
life-long Luxembourg politi-
cian and leading proponent 

of “closer” Europe. In many 
(CROSSROADS – continued 

on page 7)

From Across the Pond: The Exit 
Brexit Over and Exit Strategy begins

By George Lauriat, AJOT

Early Friday morning (24-June) the U.S. 
awoke to the results of Britain’s historic vote 
to leave the European Union. On the western 
shores of “The Pond” the controversial refer-
endum was often buried in the electric ether 
of the U.S. Presidential campaign or more 
exciting issues like keeping up with another 
generation of Kardashians. However, with the 

“shocking decision” (an expression used by at 
least a dozen U.S. news reporters) “The Exit” 
is today’s news.

Special Relationship. While most of the 
U.S. was ambivalent to the lead up to the ref-
erendum, on the East Coast, where the expres-
sion “I’m transatlantic” often means having 

(EXIT – continued on page 6)
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Early fallout from Brexit
While it is too early to know the extent of the economic fallout 
of the Brexit, the first returns are coming in and show some 
unexpected consequences.

By George Lauriat, AJOT

Less than a week after the United King-
dom’s referendum vote went in favor of leav-
ing the European Union (EU), the £ (pound) 
plummeted to $1.30, the lowest in thirty-one 
years. As in many divorces, the creditabil-
ity of both sides was thrown into question, 
and the Euro also slumped, somewhat mit-
igating the sterling’s loss of luster.

There are reports of property invest-
ment (reportedly, six property funds 
stopped trading post Brexit) – and 
investment in general, already seek-
ing alternatives to the City (City of 
London). Commercial property investment is 
seen to be most vulnerable at this moment. 

What’s harder to gauge, so close to the 
historical vote, is the collateral far afield and 
long-term impacts.

The first is simply the economic loss or 
gain for both the UK and Europe. Depending 
on the economists, there are so very widely 
differing views on the immediate economic 
and financial futures of both parties in the 
divorce. Many economists are predicting that 
the Eurozone will slump into a recession over 
the next 20 plus months. The zone has already 
been flirting with a mini-recession, as GDP 
growth has been minimal.

But the Brexit and up coming negotiations 
has thrown a bucket full of uncertainty over the 
region, dampening whatever inherent growth 
might be in the system. The “uncertainty” factor 
looms large, as it is the bane of financial markets. 
There is already an erosion of foreign invest-
ments, but how it plays out over the next ten or 
twelve months, may tell a different story.

Others believe that a lower Euro (and indeed 
lower £) will make exports more competitive in 
global markets (although the converse is true for 
imports). Within Europe, the UK is a market that 
rational participants in the EU economy do not 
want to lose because a nasty divorce trumps trade, 
and the chances of the contagion undercutting an 
already shaky EU economy is worth avoiding. 

A level of EU underperformance from 
emerging or stressed economies has always been 
a feature of the “single market” and the Euro.

In Germany’s case, it has long been argued 
that the underperforming “south” Euro-nations 

have actually helped German exports by depress-
ing the Euro’s exchange rate thus enabling the 
goods to be competitive in global markets. Con-

versely, many Germans would argue that the 
bailouts (such as Greece) far outweigh the 
forex advantages.

In a presentation in Chicago at SMC3’s 
“Connections” Dr. Donald Ratajczak, the 

Regents professor emeritus of econom-
ics at Georgia State University, sug-
gested that the impact on the two main 
“safe-haven” currencies, the US$ and 
Japanese ¥ (yen), could widely differ. 

For example, in Japan, the flight of Brexit capi-
tal drove up the value of the ¥ against the dollar. 
For Japan, this increases the value of their exports 
making them less competitive with say US 
exports. Essentially, it increases the value of goods 
without a commensurate increase in productivity. 
With autos and other consumer goods, if the cur-
rency situation was to persist for any length of 
time, a switch to moving production to areas less 
costly and closer to markets could result in major 
production cutbacks. In the short term, Ratajczak 
is forecasting a downturn in Japan and flat growth 
over next two years because of Brexit.

Ironically, one of the winners from the 
Brexit fallout might be Mexico. The shift in 
production of vehicles to Mexico could accel-
erate – even given significant problems with 
corruption and infrastructure – as auto manu-
facturers move closer to the American markets.

The case of the US is different. Ratajczak 
and other economists believe there will be 
some damage to the US economy but nowhere 
near the injury expected in other markets. For 
example, Ratajczak expects the US GDP to 
grow 2.5% in the second and third quarters, 
and between 2.25%-2.5% in the fourth quar-
ter. He initially forecast 3% GDP growth in the 
third quarter, but with Brexit vote cut the fore-
cast by 0.5%. The rise in the US dollar against 
both the pound and Euro will also hurt exports 
to Europe – although conversely imports could 
pick up. It’s a little less clear how US exports 
to Asia will be impacted. While it has been 
forecasted that a pick up in China could be 
soon (there was a slight increase in first quar-
ter GDP growth), it’s yet to manifest itself. 

European Commission proposes 
signature and conclusion of 
EU-Canada trade deal

The European Commis-
sion has formally proposed 
to the Council of the EU the 
signature and conclusion of a 
free trade agreement between 
the EU and Canada, known 
as the Comprehensive Eco-
nomic and Trade Agreement, 
or CETA.

The deal is set to benefit 
people and businesses – big 
and small – across Europe as 
of the first day of its imple-
mentation. To allow for a 
swift signature and provi-
sional application, so that the 
expected benefits are reaped 
without unnecessary delay, 
the Commission has decided 
to propose CETA as ‘mixed’ 
agreement. This is without 
prejudice to its legal view, 
as expressed in a case cur-

rently being examined by 
the European Court of Jus-
tice concerning the trade deal 
reached between the EU and 
Singapore. With this step, the 
Commission makes its con-
tribution for the deal to be 
signed during the next EU-
Canada Summit, in October.

President Jean-Claude 
Juncker said: “The trade agree-
ment between the EU and 
Canada is our best and most 
progressive trade agreement 
and I want it to enter into force 
as soon as possible. It provides 
new opportunities for Euro-
pean companies, while promot-
ing our high standards for the 
benefit of our citizens. I have 
looked at the legal arguments 
and I have listened to Heads 
of State or Government and 
to national Parliaments. Now 
it is time to deliver. The 
credibility of Europe’s trade 
policy is at stake.”

EU Trade Commissioner 
Cecilia Malmström added: 
“The agreement reached with 
Canada is a milestone in Euro-
pean trade policy. It is the 
most ambitious trade agree-
ment that the EU has ever con-
cluded and will deepen our 
longstanding relations with 
Canada. It will help to gen-
erate much-needed growth 
and jobs while fully uphold-
ing Europe’s high standards 
in areas like food safety, 
environmental protection 
and people’s rights at work. 
This is what our trade policy 
is all about. I now hope that 
the deal with Canada can be 
signed, provisionally applied 
and concluded quickly, to the 
benefit of consumers, work-
ers, and entrepreneurs – this 
is an agreement that Europe 
needs. Meanwhile, the open 
(CONCLUSION – continued 

on page 6)



j u ly 11 - 24, 2016 EuropEan TradE  5

BOSTON

CONNECTING BOSTON 
& NEW ENGLAND
TO GLOBAL MARKETS
• Direct Weekly Container Services to Asia, North Europe, the Mediterranean 
 and Latin America
 (MSC, COSCO, “K” Line, Yang Ming, Hanjin, Evergreen, Maersk Line & Hapag-Lloyd)

• 10 Gates, No Delays, Average Turn Times = 30 Minutes

• Fast, Efficient, Reliable Service

• Excellent Highway Access - I-90, I-93 and I-95 

• Easy Access To 14 Million New England Consumers

• 100% Credit On Harbor Maintenance Tax For Massachusetts Companies

For more information visit: theportofboston.com

940 E 1st Street     Boston, MA 02127

MSC and COSCO at the Port of  Boston

“IFP’s mission is to provide world 
class service in sourcing and marketing 
forest products worldwide. The Port 
of Boston shares our commitment to 
service and has been a key partner in 
helping us achieve a 30% year-over-
year increase in exports during the 
past 12 months.”
Dan Kraft
CEO and President, International Forest Products LLC



6 American Journal of Transportation  ajot.com

Join AJOT.com Premium and 
save $20 instantly with promo code:

SAVE20

*Self service tools are now available with free AJOT.com accounts

SUBSCRIBE TODAY!
AJOT.com Premium includes Digital Edition!

Plus Access to Self Service Tools*
Press Releases • Event Listings • Industry Blogs

www.carotrans.com

Reliable
Antwerp
LCL service
to 6 U.S.  
gateways

closer relations with bag checkers at 
JFK or Heathrow than family mem-
bers, the debate between remaining 
and exiting was a keen topic of dis-
cussion. Like the U.K. itself, those 
with closer links to the City (City of 
London) tended to support remain-
ing in the EU, while those whose 
interests were farther afield, leaned 
towards exiting the Union. In either 
camp, the sense of a “Special Rela-
tionship” as Prime Minister Winston 
Churchill described (although he was 
not the first to coin the phrase) the ties 
between the U.S. and Great Britain… 
and the rest of the English-speaking 
world, remains a cornerstone to the 
future of both nations.

Speaking of Churchill quotes, 
the iconic figure of modern British 
politics was exploited by both sides 
during the campaigning up to the 
Brexit with pithy quotes of varying 
degrees of accuracy. 

President Barack Obama, who 
was firmly on the “remain” side of the 
question, came out post-Exit to say the 
U.S. respects the Brexit vote and that 
the “Special Relationship [between the 
U.S. and Britain] is enduring,” which 
is more to say than U.K. Prime Min-
ister David Cameron’s announcement 
that he will be “exiting” the office of 
Prime Minister in due course.

What that “Special Relationship” 
means and has meant, is difficult to 
assess. Ironically, President Obama 
has been accused (mostly in the U.K. 
press) of not supporting the “Special 
Relationship” but in all fairness, that 
allegation would not hold up in the 
hands of any solicitor worth his wig. 
Like the markets, the political rep-
artee of the moment is rarely a fair 
judge of a long-term trend.

The U.K. is unequivocally a major 
trade partner, generally around seventh 
overall, and a critical source of direct 
and indirect foreign trade investment. 
Further, the U.K. is a “trade ally” in 
many of the larger international trade 
issues. This role as chief ally in trade 
has become very important as the world 
divides into greater regional trade pacts 
with competing global interests. 

It is perhaps in this role as trade 
ally that The Exit will have the most 
impact. Obama and other U.S politi-
cians have viewed Britain’s participa-
tion in the EU as a sort of backdoor 
into the labyrinth of byzantine Brus-
sels. For many in business (the U.S. is 

not alone in this view) the EU’s regu-
latory structure requires a sort of path-
finder or pilot and the City of London 
fulfills the role admirably. But with-
out being an insider, can London and 
indeed the U.K still be an insider?

exit strategy?

For the U.K. the real work, and 
indeed the reality of going it alone, 
begins now. PM Cameron has said 
he’ll stay on for a while, to see the 
dust settle.

How Ryanair (which released a 
million tickets for sale at £9.99 apiece) 
works or the Eurostar Chunnell or any 
number of day-to-day euro-entangle-
ments are untangled and separated is 
going to take time – two years or more 
is the guesstimate experts are bandy-
ing about. Other than Greenland, this 
represents the only defection and the 
rules of the EU exit are complicated. 

Euro-economists are also united 
in their belief the British economy 
will take a hit, the £ will tank and 
other unpleasantness will prevail fall-
ing over the isles like a new dark age. 

Certainly there are issues. Will 
Scotland (contrary to U.S. presiden-
tial nominee Donald Trump’s teed 
up assessment) use this as its own 
version of an Exit Strategy? Lower 
energy prices not to mention Euro-
pean markets pushed Scotland into 
the “Remain” camp in the EU ref-
erendum - all bets are off if another 
referendum to leave the United King-
dom is placed on the docket. Ditto for 
Northern Ireland. 

There is also the issue of FTA 
(Free Trade Agreements). Many of 
the FTAs came within the context of 
EU collective clout. Renegotiating 
these FTAs without the EU umbrella 
may not be as favorable.

And Europe. How does the Ber-
lin-Paris-Brussels nexus reply to 
the first major EU defector? This is 
not Greece, who may have inadver-
tently laid the groundwork for the 
Brexit with their own Euro-rebellion, 
but rather a global power central to 
Europe’s world-view. It has been sug-
gested that it is like the U.S. losing 
Texas. It’s much more - there simply 
is no North American equivalent. For 
sometime it has been quipped that 
‘Northern Europe cuts the checks 
and Southern Europe cashes them’. 
This is a real gut check for Germany 
and France, who’ve orchestrated the 
notion of an “even closer union” 

while challenges from Russia (Putin 
was hoping Britain would leave the 
EU) and migration issues remain 
unanswered with no end in sight.

The idea of an illegal immi-
grant walking through the Chunnell 
(which happened) and having a pint 
on the other end didn’t go down well 
with the referendum voters. Still it’s 
worth remembering that this was a 
very narrow victory for exiting the 
EU and the issues between London 
and the rest, not to mention Scotland, 
will have a profound influence on 

whatever happens next with The Exit. 
Indeed a new government will be in 
place in both the U.K and the U.S. 
soon and the real concerns of The 
Exit and the Special Relationship will 
come to the fore. This blog appeared 
in www.ajot.com on 24-June.

(EXIT – continued from page 2)

issue of competence for such trade 
agreements will be for the European 
Court of Justice to clarify, in the 
near future. From a strict legal stand-
point, the Commission considers this 
agreement to fall under exclusive EU 
competence. However, the political 
situation in the Council is clear, and 
we understand the need for proposing 
it as a ‘mixed’ agreement, in order to 
allow for a speedy signature.”

After receiving the green light 
from the Council and the consent of the 
European Parliament it will be possible 
to provisionally apply the agreement. 
From day one, CETA will scrap almost 
all customs duties, saving EU firms hun-
dreds of millions of euros a year in duty 
payments, thus also benefitting Euro-
pean consumers directly, by reducing 
prices and increasing choice of products 
imported from Canada. 

It will boost trade in services, 
create new market access and provide 
better access for European suppliers 
of services in which EU companies 
are world leaders, ranging from mar-
itime services, telecoms, and engi-
neering to environmental services 
and accountancy. 

(CONCLUSION – continued from 
page 4)
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ROAD CLOSED

respects, it is a collision of both sub-
stance and style, representing the real 
division in the EU.

When UK Prime Minister Cam-
eron was negotiating last February 
for concessions to help bolster the 
“Remain” side, he did so with the 
Juncker’s EC - a commission whose 
composition has been often described 
as Eurocrats or EU-theologians or 
worse. Essentially, Cameron was 
negotiating for concessions or “wins” 
with the very parties that were more 
than happy to show both Cameron 
and the U.K. the door out of the EU.

Since the U.K. referendum vote 
there have been calls for Juncker to 
resign (reportedly by the Czech and 
Polish foreign ministers). While some 
of the dissatisfaction with Juncker 
and the Eurocrats in Brussels is to be 
expected, there is little doubt Juncker 
and the EC are squarely in the cross-
hairs of Merkel. In short, the German 
Chancellor is trying to cut out Juncker 
and the Eurocrats from the negotia-
tions with the UK.

This is critical to an amicable part-
ing of the EU and UK, which in turn 
is key to readdressing the economic 
fallout associated with the referendum.

Merkel wants the negotiations of 
separation in the European Council, 

which is composed of the 27 heads 
of government, rather than the Euro-
pean Commission, composed largely 
of Brussels-based political appoin-
tees. And it is likely Merkel will get 
her way, as a coalition of nations such 
as Poland and other Baltic states are 
aligning behind Germany. 

devise the terms of disengagement – if 
not for the UK, at least for themselves. 
With Brussels far in the rear view mirror, 
the chances of a German led coalition 
setting the ground-rules for an ami-
cable separation with the U.K. is plau-
sible. But it is worth taking into account 
that France and Italy and others have 
resented (tinged with some envy) the 
UK’s euro-exceptionalism – for exam-
ple, retaining the £ (Pound) and other 
factors. Both countries believe (whether 
rational or not) that they would be the 
benefactors of financial services leaving 
the City of London (It is worth noting 
that among financial pundits, a migra-
tion of services to the Middle East and 
Asia or even Berlin seems more likely).

In any case, the U.K.’s departure 
from the EU represents a road not 
travelled and now they are compelled 
to map out an acceptable exit strategy. 

From Germany’s point of view, 

most of the trade issues can be 
resolved without “punishing” the UK 
for the decision to leave (covered 
under Article 50 of the Lisbon Treaty). 
One idea that has been bandied about 
in the German press is an “Associate 
Membership” for the U.K. 

However, it is unlikely that even 
Germany would sign off on a deal to 
open the “single market” to the U.K. 
without the UK agreeing to the “free 
movement” of people – the very issue 
that fueled The Exit in the first place. 

The Associate Membership idea 
also has merit from the UK’s perspec-
tive. With Scotland and Northern Ire-
land both on the losing side of voting 
to remain in the EU, the potential for 
an un-United Kingdom is frighten-
ingly possible. Although there is no 
guarantee, for example, that an inde-
pendent Scotland would be welcomed 
into the EU with open arms. 

The UK’s geo-political role as the 
EU’s insider-outsider would likely 
remain intact. This is important for 
NATO and other international orga-
nizations. In trade pact terms, nego-
tiations like the TTIP (Trans Atlantic 
Trade and Investment Partnership) or 
TFTA (Trans Atlantic Free Trade Area) 
without the UK’s presence in the EU 
have a new layer of complication.  

In the case of the US and its 
“Special Relationship” with the UK, 
having a voice, or at least a whisper 
into an ear, in Brussels is invaluable 
(see article on page 2).

crossroads

Juncker once said, “It is not accept-
able that the European Union countries 
are divided into those who give and those 
who take.” Many citizens of Germany 
and the UK remain unsure of exactly 
what Juncker meant. Who specifically is 
doing the giving and the taking?

It’s fair to remember, the EU was 
first and foremost an economic and 
trading agreement. The goals were 
to create a trading bloc to be able to 

European Commission 
Jean-Claude Juncker

the road to Bratislava

The Slovakian city of Bratislava is 
around 740-miles from Brussels with 
the majority of the pan-European route 
in Germany. On September 16th the 
members of the European Union will 
meet in Bratislava to discuss the UK’s 
departure from the EU and attempt to 

(CROSSROADS – continued on 
page 16)

(CROSSROADS – continued from 
page 2)
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Cold chain heats up in China
There is a demand for temperature-controlled 
product in China. But before fresh food enters 
the supply chain, there is a pressing need to 
build a first class “cold chain”.

By Matt Miller, AJOT

especially difficult to carry 
and store properly, Bosch said.

In China, most fresh 
food is consumed close to 
where it is produced. The 
country’s wet markets still 
provide consumers with the 
vast bulk of meat, seafood, 
fruits and vegetables. 

Fresh food that is trans-
ported longer distances often 
falls prey to China’s complex 
distribution system, which 
is provincial-based. China’s 
wholesalers have resisted 
paying for efficient tempera-
ture controlled transport and 

As its middle class expands 
and appetites grow, China will 
source more and more of its 
fresh food globally in the 
years ahead, and that offers 
immense commercial possi-
bilities for producers around 
the world, as well as for import-
ers and distributors. China’s 
food industry also wants to 
beef up its fresh food exports 
and national distribution, as 
it attempts to modernize and 
bolster safety procedures and 
growing methods.  

However, there’s one major 
element that holds back per-
ishable food-related commerce:  
China’s cold chain needs serious 
strengthening.

“The growth in con-
sumption of perishable food 
in China will only continue if 
supply chains deliver on qual-
ity and safety,” wrote Paul 
Bosch, food and agribusiness 
research analyst at Rabo-
bank, in a recent report. “To 
a large extent this depends on 
the proper cooling of prod-
ucts during storage handling 
and transport.”

This doesn’t just mean 
building new cold storage 
facilities and adding fleets of 
refrigerated trucks, although 
both are desperately needed. 
Cold storage operations are 
highly fragmented. Many 
existing cold storage facili-
ties are substandard and 
improperly run; some deceive 
customers as to capabili-
ties, including discreet tem-
perature capabilities. Drivers 
often lack training in how to 
properly transport refriger-
ated goods and many times 
carry them in vehicles that 
have seen better days.

““There’s a lack of under-
standing how to operate what 
they do have,” said Bosch in 
an interview. “They don’t use 
assets the right way.”

Some food is handled 
more efficiently than others. 
Logistics providers in China 
have years of experience in 
frozen food such as seafood, 
for example. Local seafood 
producer and trader Zhang-
zidao Group, also known as 
Zoneco, began building up 
its own cold storage division 
several years back.

ice creaM Factor

Ice cream and yogurt 
have become models of 
proper distribution as well. 
“It’s a very advanced and 
very efficient supply chain,” 
said Clement Lam, director 
and manager, Swire Pacific 
Cold Storage Ltd., which is 
mounting China’s most ambi-
tious cold storage facilities 
building program. (See table 
on page 17).

Fresh produce is proving 

Refrigerated container racking system at the Port of New Orleans’ Napoleon Avenue Container Terminal
(HEATS – continued on 

page 9)
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storage. 
“How wholesalers manage 

products is the main reason 
for substandard cold chain,” 
said Lam. 

As Lam explained, under 
this system, producers and 
even importers lose control 
of their produce and the way 
it is handled once it leaves the 
farm, plant or port gate.

The impact of China’s 
weak cold chain is dramatic. 
Each year, millions of tons of 
food spoil in China because 
of transport-related deficien-
cies, wasting billions of dol-
lars. Food-related diseases 
remain a major health hazard 
in China, striking tens of mil-
lions annually.

On the other hand, as they 
gain buying power, more and 
more Chinese consumers are 
demanding fresher and safer 
food. Dairy and meat con-
sumption continues to grow 

and consumer tastes broaden. 
China, for example, is now 
the world’s biggest consumer 
of ice cream. 

The wealthier consumer 
is helping to propel state-of-art 
supermarkets and, increasingly, 
online fresh food delivery, both 
reliant on efficient and modern 
cold storage. 

More sophisticated tastes 
and an emphasis on safety 
and freshness also work to 
drive demand for imported 
food products, which, of 
course, rely on a well-oiled 
cold chain as well. 

The government is get-
ting into the act and that 
is critical, Lam and others 
believe. Under new food 
safety regulations, promul-
gated in October last year, 
product traceability is being 
strengthened. Food product 
companies become liable for 
their products and can be sad-
dled with recalls.

These new regulations 

Swire’s cool moves in China
By Matt Miller, AJOT

The venerable Hong Kong 
conglomerate Swire Group has 
mounted probably China’s sin-
gle-most ambitious cold chain-
related project, a $450 million 
investment in eight cold storage 
facilities around the country. 

“We are building the best 
in class, comparable to any in 
the world,” said Clement Lam, 
director and manager, Swire 
Pacific Cold Storage Ltd. 
China, in a telephone interview.

Swire, best known as the 
owner of Cathay Pacific, is one 
of the world’s leading cold stor-
age operators. It owns United 
States Cold Storage, with 36 
facilities around the US, total-
ing nearly one million pallet 
positions, as well as operations 
in Australia, Sri Lanka, Viet-
nam and Hong Kong. 

In China, Swire began 
with a cold storage joint ven-
ture in Guangzhou in 2008. 
It mounted its own building 
campaign two years later, also 
in Guangzhou. Swire has since 
opened four more facilities: 
Nanjing, Ningbo, Langfang, 
in Hebei province, and Shang-
hai. Two more are being built 
in Chengdu and Xiamen, with 
scheduled openings during the 
first quarter of 2017. An eighth 
facility is set for Wuhan, where 
Swire is now negotiating with 
the government for land.

The building program is 
not only costly, but drags down 
group profitability. In 2015, 
Swire Pacific Cold Storage 
lost HK$102 million ($13.15 
million), which the company 
attributed to both operating 
losses in all but the Guangzhou 
facility, and development costs. 

Lam termed the facilities 
expensive to build but “actu-
ally very efficient in terms of 
operating costs.”

Swire builds and operates 
its facilities to insure integ-
rity and standards, Lam said. 
The China facilities range in 
size from about 50,000 pallet 
positions to 80,000. Each 
offers multiple temperature-
controlled chambers. Like 
facilities being built in Europe 
and the US, Swire’s cold stor-
age warehouses emphasize 
sophisticated IT systems for 
multiple tasks: monitoring, 
tracking, handling, inventory 
and order management and 
climate and energy control. 
The one-year-old Ningbo 
facility, for example, has 
70,000 pallet positions in two 
warehouses, offering 24 sepa-
rate temperature chambers 
and state-of-the-art IT.

Swire Cold Storage cus-
tomers read like a who’s 
who of food and beverage: 
Dairy Queen, Mission Foods, 
Coca-Cola, Yum Foods, Car-
gill, Nestle. That’s not sur-
prising given the exacting 
handling and quality assur-
ance standards these global 
players demand. However, 
while most of its custom-

ers are multinationals, Swire 
has been able to attract some 
local producers as well. Lam 
said Swire is negotiating not 
only with other international 
companies for more business, 
but also Chinese supermarket 
chains, for example. Swire is 
looking for a mix of custom-
ers, with different price points 
and yields. And Lam believes 
as China’s own emphasis on 
food safety gains ground, 
more local customers will opt 
for Swire’s operations.

According to Swire’s 
annual report, at the end of 
2015, business in Shanghai, 
Hebei and Ningbo is grow-
ing, but still ranged between 
31% and 40%.

“We are here for the long 

mean the role of distributors 
will likely change, Lam said. 
While wholesalers will con-
tinue to market products, the 
actual transport and storage 
will become the domain of 
the producers and importers.

Fruit & produce deMand

“They are taking back 
some control,” said Lam.

There’s evidence some 
of this is already underway. 
In May, for example, JD.com, 
China’s second largest e-tailer, 
opened a Tianjin cold storage 
facility in a joint venture with 
Zhengming Logistics, a China-
based 3PL. This follows a $70 
million investment last year by 
JD in online retailer FruitDay, 
which offers fresh imported 
produce directly to more than 
10 million consumers.

“Chinese consumers asso-
ciate imported fruit and vege-
tables with safety and quality, 

(COOL – continued on 
page 16)

(HEATS – continued on 
page 15)

(HEATS – continued from 
page 8)
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Tyson’s Bourne keeps poultry in motion 
and more for major US meat exporter

One might be tempted to describe 
the job of Tyson Foods Inc.’s Perry 
Bourne as poultry in motion.

As Dakota Dunes, S.D.-based 
director of international 
transportation and rail 
operations for Spring-
dale, Ark.-headquartered 
Tyson, Bourne is charged 
with maintaining the flow 
of poultry, beef, pork and 
value-added branded items 
for the second-largest U.S. 
exporter of temperature-
controlled proteins in a global market-
place spanning more than 100 countries.

Bourne also is active with the 
Agriculture Transportation Coali-
tion, including recently testifying on 
Capitol Hill on the impending verified 
gross weight mandate, and finds time 
to promote type 1 diabetes research, 
collect antique firearms and even go 
on an African safari.

In an interview with the American 
Journal of Transportation, Bourne 
discusses addressing industry chal-
lenges and offers a glimpse into his 
personal passions.

What specific challenges do you 
face in shipment of temperature-con-
trolled cargos, and how are you making 
such transport safer and more efficient?

Certainly, the move of tempera-

ture-controlled cargo has its own set 
of unique opportunities.

In our business, we’ve got a full 
complement of protein products – the 

beef, pork, poultry and, now more 
than ever, our branded products, with 
the [2014] acquisition of The Hill-
shire Brands Co.

For export, it’s a mix of frozen and 
chilled. For the domestic, the majority 
is chilled and has to be shipped in a 
pretty tight range, because, as we’re 
all concerned with food safety, a 
couple of the biggest enemies of any 
perishable product are temperature 
abuse, as well as transit time and dis-
tance traveled.

It’s very crucial that we contract 
with carriers that have good equip-
ment, current models, and good main-
tenance, because we as a company are 
very conscious of getting our prod-
ucts to market in very good condition. 
Food safety is a very big issue for us. 

Industry 
Profile

Industry 
Profile
By Paul Scott Abbott, AJOT

Tyson Food Inc.’s Perry Bourne uses an infrared device to verify the temperature of a 
chilled meat shipment to ensure it meets company quality assurance standards.

(PROFILE – continued on page 14)

It’s just the right thing to do.
We have to deal with a wide range 

of ambient temperatures, from well 
below zero to 100 degrees-plus, and 
certainly refrigerated trucking here in 
the U.S. is a bit challenging in trying 
to deal with all those ambient areas. 
Meat freezes at 28 degrees Fahren-
heit, so we’re shipping a tight range, 
in the 30 degrees Fahrenheit range, as 
we want to maintain that shelf life for 

our customers.
What supply chain changes do you 

see occurring as a result of increasing 
corn production in the Midwest and U.S. 
initiatives to heighten exports of agricul-
tural products, including proteins?

We’re in a much better situation 
here in 2016 and hopefully beyond 
with the improvement in corn produc-
tion and the availability of cash grain 
crops throughout the country. It really 
plays a vital role in the producers rais-
ing the livestock, as well as the birds. 
I think corn is the No. 1 cost for poul-
try farmers, so it’s a crucial piece.

Farmers can’t raise the animals 
and we can’t get them to the levels that 
we need without ample reasonably 
priced supplies of grain. Certainly, 
$8-a-bushel corn that we experienced 
a few years ago was really devastating 
for the marketplace. The loss through 
drought conditions was a huge prob-
lem for farmers and ranchers.

We’ve had back-to-back good 
years. Hopefully, we’ll see that continue. 

The better availability and cheaper 
corn prices [now $3.50 to $4 per bushel] 
allow a more reasonably priced finished 
product protein to enter the market and 
for more people to be able to afford 
it, and, most importantly, as we try to 
export that product overseas, that we’re 
able to compete in the marketplace, 
where we’re in competition with coun-
tries like Brazil and Australia.

With cheaper inputs that allow us 
to be more competitive with that com-
modity priced product in the world 
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Port Tampa Bay is hands down the most cost-effective route to the huge Central Florida market, 
home to the largest concentration of distribution centers in Florida.

Together with improvements such as the new dedicated truck ramp connecting the Port to the 
Interstate and two new post-Panamax cranes on order, we are positioned for continued growth. 

So if you are still serving the largest and fastest growing region of the third largest state from 
some more distant and congested port - it’s time to re-route your thinking.

Save millions in logistics costs

70* million customers: 
The largest & fastest 
growing region in now, 
the 3rd largest state.

Port 
Tampa 

Bay

*8 million residents and more than 62 million visitors annually: 
Census and 2014 Visit Florida tourism estimates.

Reroute Your Thinking™

Orlando

1 1 0 1  C H A N N E L S I D E  D R I V E ,  T A M P A ,  F L O R I D A  3 3 6 0 2   W W W . P O R T T B . C O M  |  8 0 0 - 7 4 1 - 2 2 9 7

Demand for perishables 
in China is growing rapidly
To many, China is an untapped market for per-
ishables, but upgrades to the country’s cold 
supply chain are required to provide real oppor-
tunities to shippers.

By Peter Buxbaum, AJOT

China needs to improve 
its cold supply chain to pro-
vide a growing middle 
class with perishable 
food options. Increasing 
consumption of fruit 
and vegetables, dairy and 
meat in China, according 
to research from the 
Dutch agri-finance 
group Rabobank, 
“is being driven by 
continued economic growth 
and urbanization.”

Although China’s eco-
nomic growth rate is slower 
and becoming more bal-
anced, the country’s econ-
omy is nonetheless expected 
to grow by six percent to 
seven percent annually in the 
coming years. That growth, 
the Rabobank research indi-
cates, “will elevate a further 
38 million households into 
the upper middle class.” 
China’s appetite for fruit and 
vegetables, dairy, and meat 
is expected to increase by 17 
percent over the next decade. 

The country’s grow-
ing demand for fresh food 
offers huge opportunities for 
exporters of perishable foods, 
provided that China makes 
the required investments in 
transportation, storage, and 
distributions infrastructures, 
according to a Rabobank 
report. China’s more affluent 
consumers are making fresh 
foods more common in the 
Chinese diet. As fresh food 
demand increases in China, 
food and agribusinesses are 
searching for improvements 
in food safety, quality, and 
more efficient paths to the 
Chinese consumer. 

“Food safety remains 
one of the biggest concerns 
for the Chinese consumer,” 
said Wilco Hendriks, CEO 
of Rabobank China. “China 
is improving its own food 
safety and security, reducing 
food waste, lowering health-
care costs and seeking better 
overall health improvements 
of the Chinese population. 
To meet the changing con-
sumer needs, China is also 
looking at investments in the 
infrastructure and logistics 
of food transportation flows 
across domestic and interna-
tional land routes instead of 
sea shipping lanes.”

Europe and the Nether-
lands in particular are major 
suppliers of food and agri-
cultural products to China. 
Increasing prosperity and 
China’s growing demand for 
fresh food offers huge oppor-
tunities for imports from 
European food industry, but 
also require huge investments 

in cold chain infrastructure.

cold chain

China’s cold chain 
sector is still lagging 
and needs to improve 

in terms of both quality 
and capacity. Accord-

ing to the Rabobank 
research, an esti-
mated $85 billion 
is needed in the 

next ten years.  Rabobank 
analyzed the building of Chi-
na’s new cold supply chains 

(DEMAND – continued on 
page 16)

Pharmaceuticals, a growing segment of 
temperature controlled logistics 

Peter Buxbaum, AJOT

Global pharmaceutical sales are forecast 
to reach $1.3 trillion in a couple of years, and, 
by 2018, emerging countries including China, 
India, Brazil, Russia, and Mexico are expected 
to account for nearly 50 percent of the growth 
in drug spending globally. 

Pharmaceutical products are often temper-
ature-sensitive and require controls applicable 
to other perishables.

These emerging markets present new 
opportunities for pharmaceuticals exporters. 
But the increased volumes of shipments and 
the growing diversity of their destinations, 
demand enhancements to cold chain infra-
structure, services, and technologies.

Among recent developments in this area, 
Yusen Logistics announced the opening of a 
dedicated pharmaceuticals gateway at Amster-
dam Schiphol Airport last year. This new 
operation marked the launch of the company’s 
global pharma airfreight services.

The operation links Yusen Logistics’ Ant-

werp import/export consolidation center and 
European central warehouse with its Schiphol 
operations, to form a multi-modal hub. Phar-
maceuticals shippers are able to call for full or 
part-load consignments for movement by air, 
sea, or road.

Main destinations for Yusen Logistics’ 
pharmaceutical airfreight shipments from 
Amsterdam include JFK, Sao Paulo, Toronto, 
Santiago de Chile, Japan, Korea, Manila, and 
Sydney. Products handled include prescription 
medicines, vaccines, antibiotics, biotechnolo-
gies, and healthcare equipment.

Miami International Airport has partnered 
with Brussels Airport to create an international 
pharmaceuticals air hub alliance. The alliance 
aims to build a network of airports dedicated 
to growing the global pharmaceuticals indus-
try. Miami and Brussels are the first two 
airports in the world to be designated as phar-
maceuticals freight hubs by the International 

(SEGMENT – continued on page 15)
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marketplace, we’re all better 
off – farmers, ranchers, the ag 
community and consumers.

How are you engaged 
with the Agriculture Trans-
portation Coalition, and 
what are your key objectives?

Tyson has been involved 
with AgTC for quite a few 
years. We got involved taking 
an active role in initiatives 
when there was a ship capac-
ity problem on the West Coast. 
We were involved in some 
hearings in Washington with 
AgTC and the FMC [Federal 
Maritime Commission], and 
it’s grown from there.

Most recently, I’ve been 
involved with AgTC over this 
SOLAS – Safety of Life at Sea 
– issue with shippers required 
to provide a verified gross mass 
on all containers. It’s not a very 
complicated issue, but it’s sur-
prising how much time and 
effort it has consumed in the 
last six months in trying to get 
shippers and carriers to come 
together and come up with a 
reasonable solution before the 
July 1 implementation date.

The SOLAS VGM resolu-
tion seeks a very understand-
able goal to improve safety of 
life at sea by making sure that 
shippers worldwide are com-
municating effectively and 
accurately what they’re ship-
ping in containers. 

That’s been a responsibil-
ity of shippers for years, and 
certainly we support that as a 
company and as AgTC, but 
it’s kind of gotten a little con-
voluted from a perspective of 
shippers also being required 
to also include in that verified 
gross mass the empty asset 
weight of the steel box that 
we load, which is information 
we don’t have.

I’ve been involved with 
the AgTC working group 
that is trying to come up with 
some workable solution so 

After testifying before a Senate subcommittee on behalf of the 
Agriculture Transportation Coalition, Perry Bourne, Tyson Food’s 
director of international transportation and rail operations, left, 

poses with  Senator John Thune, R-S.D., chairman 
of the Senate Commerce Committee.

years and then moved back to 
my home state of Indiana and 
worked for Eli Lilly & Co., 
the pharmaceutical company, 
and then an opening came 
here [in 1982] for an interna-
tional manager of logistics, 
and the rest is history.

How have you been 
involved with the Juvenile 
Diabetes Research Founda-
tion, and what other outside 
interests do you have?

Our son, Andrew, became 
a type 1 diabetic when he was 
in fifth or sixth grade. He’s 
now 36 and a physician. It’s 
a pretty frightening experi-
ence for parents to go through 
when their kid is having to 
take shots and check their 
blood multiple times a day. 
But there is life at the end of 
the tunnel. It’s a difficult dis-
ease to deal with, but, through 
organizations like JDRF and 
American Diabetes Associa-
tion, a big effort is made to 
try to explain the disease and 
try to help patients deal with 
it. JDRF’s primary focus is in 
research for a cure.

My involvement as a 
parent with JDRF was in 
activities such as fundrais-
ers. My company, Tyson, was 
involved in a walk we had here 
in the Siouxland area back in 
about 2002. Unfortunately, we 
no longer have the walk here 
in Sioux City anymore, but, 
for four or five years, I was 
the board president of JDRF 
here in Siouxland, with a lot 
of people working very hard 
to raise funds for the research 
that’s so desperately needed 
to try to keep young people 
from having to go through that 
throughout their lives.

(PROFILE – continued from 
page 10)

we can get on with life.
The sad part is I’m not 

aware of any U.S. exporter 
that doesn’t already supply the 
intended information, which 
is accurately telling the carrier 
what you put in the container. 
That’s a very reasonable thing. 
That’s a requirement as far as 
I’m concerned. 

We, as a company at Tyson, 
are very, very concerned about 
safety. That’s a crucial part of 
our culture. We’re very con-
cerned about our own team 
members’ safety at work and 
can understand and support the 
activity that ocean carriers are 
concerned about with shoreside 
personnel as well as anything 
that might happen to a vessel.

But it’s difficult to under-
stand how who provides the 
weight of the container itself 
– an empty-asset steel box – 
how that is going to make a 
difference on whether a ship 
is going to break apart or 
not at sea. It just seems to be 
much ado about nothing.

I appeared [April 20] 
before the Senate Commerce 
Subcommittee [on Surface 
Transportation and Merchant 
Marine Infrastructure, Safety 
and Security] to discuss the 
impact we believe the SOLAS 
regulation will have in further 
disrupting U.S. exports and 
hurting the American econ-
omy. [Bourne’s testimony 
may be found online by fol-
lowing the bit.ly/BourneTesti-
mony Web shortcut.]

Having worked at Tyson 
for more than a third of a cen-
tury, have you ever thought 
what it might be like to be work-
ing for some other company?

In fact, I have worked for 
three major companies. 

I started my career right 
out of school at Indiana [Uni-
versity], where I received 
my undergraduate degree in 
transportation [in 1973]. I 
worked for Deere & Co. in 
Moline, Ill., for about 6 1/2 

(PROFILE – continued on 
page 16)

Virgin Atlantic Cargo steps up 
its focus on pharma

Virgin Atlantic Cargo is 
increasing its investment in 
temperature-controlled ser-
vices after more than doubling 
its share of the pharmaceutical 
market from the UK to North 
America since the launch of 
its Cool Chain product two 
years ago.

Heading this focus is 
Darren Sherlock in the newly-
created role of Manager, Prod-
ucts & Partnerships. Having 
joined the airline in 2011 as 
a Business Change Analyst, 
he was part of the team that 
developed Virgin Atlantic’s 
Cool Chain product in 2014.

The growth of the airline’s 
pharma business is being 
driven by its network, notably 
its high number of frequen-
cies to and from the U.S. and 
daily flights connecting other 
major healthcare markets such 
as India and China, and its ser-
vice performance.

Mundipharma International 
is a regular customer of Virgin 
Atlantic. Its Head of Security 
Operations, Tom Cochrane, 
said: “Since starting using 
Virgin about five years ago to 
ship our cargo worldwide we 
have always found them to be 
amenable to our requirements 
and specifications. On all the 
routings we use we have found 
staff to be attentive and pro-
fessional in implementing our 
required procedures. It comes 
as no surprise that they now 
wish to develop and extend this 
service on a formal basis so 
others can benefit.”

Virgin Atlantic’s Cool 
Chain product is designed 
to support passive shipments 

in the 15-25°C and 2-8°C 
ranges, based on its Just 
Ride and Must Ride services. 
Pharma shipments booked 
as Must Ride have the added 
benefits of priority access to 
capacity and a 100% money 
back guarantee. The airline is 
also approved to carry temper-
ature-controlled active cargo 
containers from partners CSafe 
and Envirotainer and leases 
containers on behalf of its cus-
tomers on request.

John Lloyd, Senior Vice 
President, Cargo at Virgin 
Atlantic, said: “Pharmaceuti-
cal traffic is a fast-growing 
part of Virgin’s business. The 
world’s biggest global pharma 
market is transatlantic so with 
our 27% share of cargo capac-
ity to and from the U.S. we 
are in a strong position to give 
our customers the capacity, 
frequencies and service they 
need. Building on the growth 
we achieved in 2015, Darren 
will be responsible for work-
ing closely with our customers 
to look for more opportunities 
for us to work together across 
our network.”

“Pharmaceutical shipments 
cover such a broad range of 
products from contact lenses 
to high value vaccines. Our 
growth is based on understand-
ing the sensitivities of every 
shipment, being responsive 
to our customers and tailoring 
services to meet their require-
ments. Some pharma custom-
ers moving less temperature 
sensitive products,  choose to 
use our high value cargo ser-
vice to provide added security,” 
Darren Sherlock added.
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than 45 moves per hour, and truck turnaround times at our ports average 18 minutes for a 
single move and 30 minutes for drop off and pick-up. If that sounds like the kind of efficiency 
that can help boost your bottom line, give us a call. We’re quick at helping you succeed, too.

1.800.213.4430  /  NCPorts.com
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Air Transport Association 
(IATA). The total value of 
pharma products transported 
through Miami has increased 
by 62 percent since 2010 to 
$3 billion in 2015.

The express delivery 
company TNT signed up two 
global customers for its new 
cold chain packaging and 
shipping solution Medpak 
VI°C, which launched in 
April. One is a leading clini-
cal trial company; the other is 
a global biotech company.

Medpak VI°C is a reus-
able temperature-controlled 
packaging network service. 
The service comes with track-
ing and monitoring solutions 
to ensure compliant cold chain 
management. Medpak VI°C 
uses patented packaging tech-
nology from the German com-
pany va-Q-tec, a solution that 
uses phase change materials 
and vacuum insulation panels 

to keep temperature-sensitive 
packages within defined tem-
perature ranges. 

DHL Global Forward-
ing recently introduced its 
new LifeTrack mobile app 
that provides users access 
to DHL’s online cold chain 
tracking and management 
platform. The app gives users 
in the healthcare industry an 
overview of their shipments, 
alerts about any in-transit 
issues, and support through 
access to cold chain experts. 

Onset, a supplier of tem-
perature monitoring solu-
tions, recently introduced an 
Android mobile app, to sup-
plement its existing iOS app, 
for the company’s pharma-
ceutical cold chain monitor-
ing systems. The app enables 
users to view temperature data 
from Onset loggers, check 
their status, set alarms, and 
create and share reports from 

(SEGMENT – continued 
from page 12)

(SEGMENT – continued on 
page 16)

as they do with imported 
milk,” wrote Gordon Orr, a 
senior advisor to the consul-
tancy McKinsey China. “This 
creates a willingness to pay a 
premium.”

Because of the way Chi-
nese customs categorizes 
products, it’s tough to accu-
rately break out fresh fruits 
and vegetables imports. This 
much is known: It’s really, 
really small. Last year, 
China imported about $5 
billion worth of fresh fruit 
and a few million dollars 
worth of fresh vegetables. 
Bananas and grapes repre-
sent the two single biggest 
items, although fresh cherries 
are coming on particularly 
strong. Recent bilateral trade 
agreements have opened up 
categories such as US apples 
as well. (Fresh dairy imports 
accounted for another $2 bil-
lion, while imported seafood 
totaled $6.5 billion. Imported 
fresh meat is now taking 
off and in May 2016 alone, 
totaled almost $4 billion, 
according to customs data.) 

The potential for imported 
fresh produce in China is enor-
mous. A study by China-based 
M.Z. Marketing Communi-
cations provided this com-
parison: China imported only 
twice the amount of fresh fruit 
in 2014 as did Hong Kong, 
although China’s population 
is almost 200 times larger than 
Hong Kong’s.

China hopes to boost 
fresh produce exports as well. 
For the 12 months ended May 
2016, fruits exports totaled 
about $5.7 billion, which 
would represent about a 32% 
gain over calendar year 2014. 
Vegetables exports totaled 
$9.7 billion in 2015, an 18% 
gain over 2014. For the first 
five months of this year, 
Chinese vegetable exports 
totaled $6.6 billion. 

Chinese exporters are 
pushing in particular among 
fruits, pears, apples and citrus, 
and among vegetables, garlic, 
mushrooms and onions. How-
ever, China must overcome 
a clinging reputation for low 
grade – and in some cases 
unsafe -- produce. Especially 
for fruits, export markets 
have been largely limited to 
poorer countries in Southeast 
Asia and Russia and export-
ers acknowledge they need 
to push heightened quality to 
capture a bigger market.

A more efficient, compe-
tent and economical cold-stor-
age infrastructure is key. But 
building one is no easy task. 

China’s cold storage 
capacity at the end of last year 
stood at 93.6 million cubic 
meters, according to data 
presented during an industry 
conference by Lam. That’s an 
impressive 55% increase in 
just two years. It’s eight times 
the capacity in 2007, accord-
ing to Rabobank. However, 
it still represents anywhere 
from one-third to one-fourth 

the cold storage capacity of 
developed countries.

What’s more, many of 
these facilities are substandard. 
One particular deficiency is 
the lack of multi-temperature 
rooms, said Bosch, where dif-
ferent items are stored in the 
same temperature. So, for 
example, fruits and vegeta-
bles are thrown into the same 
room or the facilities aren’t 
cold enough to handle some 
frozen food.

Handling is also an issue, 
as items are often moved 
around, jeopardizing the integ-
rity of the cold chain. 

need For Wheels: 
reFrigerated truck Fleet

Refrigerated trucks have 
even more ground to make 
up. While estimates vary, the 
country’s fleet of reefer trucks 
stands at most at 90,000, 
which is less than 20% of 
developed countries per capita 
fleet size. Refrigerated trucks 

in China carry a mere 5% of 
all fresh produce, 15% of all 
meat and 23% of all seafood, 
according to figures presented 
at last year’s Cool Logistics 
Asia conference. Even these 
numbers may be overstating 
how much food moves effec-
tively through the cold chain.

Add to that some ports-
related bottlenecks. For exam-
ple, reefer plugs at Chinese 
ports total just over 50,000, 
according to a presentation 
at the conference by Tsun-
emichi Mukai, MOL Liner 
senior vice president. That’s 
barely enough to handle cur-
rent demands, and far below 
international norms, although 
Lam said plugs are available 
when needed in the main ports 
of Shanghai, Tianjin, Guang-
zhou and Dalian.

All this portends huge 
development in the years 
ahead. A U.S. Department of 

(HEATS – continued on 
page 17)

(HEATS – continued from 
page 9)



16 American Journal of Transportation  ajot.com

SUCCESS STARTS WITH A WINNING TEAM!

FOR MORE INFORMATION 
CONTACT US AT:

J.H. STEVEDORING, INC. 
2147 South Columbus Blvd. 
Philadelphia, PA 19148
TEL: 215-218-3060
FAX: 215-218-3078
WEB: www.jhstevedoring.com

PENN WAREHOUSING & DISTRIBUTION, INC. 
2147 South Columbus Blvd. 
Philadelphia, PA 19148
TEL: 215-218-3000
FAX: 215-218-3043
WEB: www.pennwarehousing.com

MURPHY MARINE SERVICES, INC. 
One Hausel Road 
Wilmington, DE 19801-5852
TEL: 302-571-4700
FAX: 302-571-4702
WEB: www.murphymarine.com

Since our establishment in 1920, we 
have been providing our customers the 
best possible service through superior 
handling and performance, technological 
advancements, and a constant eye on 
customer satisfaction. We offer one of 
the most cost effective and reliable labor 
forces in the North Atlantic. 

We can accommodate a variety 
of automobile, bulk and breakbulk, 
container, perishable, and paper and 
forestry products. Our distinction lies 
in our ability to closely coordinate 
your stevedoring, warehousing, and 
distribution logistics. 

WE OFFER OUR CUSTOMERS:
•   2 million sq. ft. of warehouse space

•   Customer access to 24-hour  
inventory tracking

•   Container transloading, from / to rail 
or truck

•  17 berths, 3 RO-RO ramps

•   Specially engineered heavy lifting gear

•   On-site access to 2 class 1 rail systems

•  On-site intermodal facilities

•   Efficient distribution to two thirds 
of the United States and Canadian 
populations within 48 to 72 hours

compete with the US in global markets. 
From the onset the EU was an assem-
bly of vastly differing socio-economic 
systems which with the addition of new 
nations has become even more so. With 
such economic diversity is it surprising 
that moves to tighten the system would 
chaff at a country like the UK that values 
its sovereignty so highly?

Now in the EU, political leaders in 
France, Italy and Austria and other EU 
nations are calling for their own referen-
dums. Where it will all lead to is difficult 
to say. But whatever lies ahead for the 
EU will have global consequence.

Otherwise, I enjoy doing a lot of 
things, including collecting antique fire-
arms. I enjoy shooting and hunting and 
outdoor activities, like boating.

I also just had the opportunity of 
going to South Africa on a hunting 
safari – a lifelong dream that has been 
on my bucket list.

As they say: Safari, so goodie!

(CROSSROADS – continued from 
page 7)

(PROFILE – continued from page 14)

run,” said Lam.
While Swire’s cold storage has 

obvious appeal for ice cream or 
frozen French fries, the company is 
also making a push to attract fresh 
imported fruit. It has handled apples 
from the US, citrus from South Africa 
and cherries from Chile.

Lam cited the New Zealand kiwi-
fruit giant Zespri as one notable client. 
Not only can Swire offer precise cool-
ing facilities, but can dovetail with 
Zespri’s own IT capabilities, allowing 
the company to track and trace every 
kiwi that lands in China, which, after 
all, is where kiwifruit originated. 

Android mobile devices.
Onset monitors were designed to 

simplify compliance with the Centers for 
Disease Control and Prevention (CDC) 
vaccine monitoring guidelines. The new 
Android app enables data download in 
seconds and helps users meet regulatory 
compliance requirements.

(COOL – continued from page 9)

(SEGMENT – continued from 
page 15)

for perishables and what it will entail 
in a report entitled, “Freight Trains 
and Cold Chains.”

The numbers tell the story: with 
20 percent of the world population, 
China has only 10 percent of its arable 
land and six percent of its water. The 
implications are that China “faces 
enormous challenges on food security 
and safety,” the Rabobank report said. 

“China’s demand for fresh, safe 
and high-quality food is outstripping 
its capacity to produce and deliver 
domestically,” explained Paul Bosch, 
a Rabobank researcher. “However, 
the growth in consumption of perish-
able food in China will only continue 
if supply chains deliver on quality and 
safety. To a large extent this depends on 
the proper cooling of products during 
storage, handling and transport.”

In the report, undertaken together 
with Wageningen University, Rabo-
bank examined whether and how 
a new rail route for food products 
between Europe and China could pro-
vide a better and more cost and time 
efficient alternative. That proposition 
is based on the New Silk Road, an 
international trade and infrastructure 
project proposed in 2013 by Chinese 
President Xi Jinping to better connect 
China with Europe.

“When connecting Rotterdam and 
Chonqing by rail, the New Silk Road 
trip takes 13 days which is 30 to 40 
days less than a Rotterdam-China 
ocean trip,” said Hendriks. “Because 
of the shorter transportation time, less 
working capital is needed compared to 
sea transportation. In addition, inland 
transportation costs from seaport to 
inland China are largely reduced.”

The New Silk Road has the capa-
bility to stabilize China’s food system 
by enhancing international trade and 
reducing the vulnerability to regional 
events, such as diseases and extreme 
weather, according to the report. “In 
time, the Europe to China land route 
also has the potential to enhance com-
petition, changing the competitive 
positions of current trading partners 
like the United States, Brazil, and 
Australia, as well as improving the 
price stability of the food system,” 
said Hendriks.

Recent studies indicate that agri-
cultural products from the Neth-
erlands, such as cherry tomatoes, 
cherries, blueberries, flower bulbs, 
veal, and baby milk powder, are well 
positioned to be transported along the 
new railway to China. “The strongest 
selling point of all these products is 
the reputation of the Dutch agricul-
tural sector in China,” said Hendriks. 
“The Dutch food and agriculture rep-
utation is one of professionalism and 
modernization, which translates into 
higher productivity and better food 
safety for the Chinese consumer.”

According to the Rabobank report, 
establishing better transportation options 
for fresh food and cold chain improve-
ments internationally and domestically 
China could reduce the waste of per-
ishables by 14 percent (valued at $7.5 
billion); create a 10 percent reduction in 
food prices and hunger in China; reduce 
healthcare costs; and provide a 10 per-
cent to 20 percent reduction of emis-
sions associated with the perishables 
supply chain.

Rabobank’s research shows that 
the development of China’s cold chain 
would be part of an important set of 
solutions to feed the nine billion world 
population by 2050. Rabobank’s 

Banking for Food program seeks to 
provide access to finance, as well as 
the dissemination of knowledge and 
networks, to food growers, as well as 
transportation and distribution enter-
prises, in the effort to adequately feed 
a growing global population.

In addition to the transportation 
links with Europe, China also requires 
additional investments in its domestic 
perishables storage capacity and distri-
bution channels, according to the Rabo-
bank report. “The demand for fresh, safe 
food, bought through modern channels, 
is driving the country’s investment in 
cold chain infrastructure,” the report 
noted. “Over the past five years, stor-
age capacity has grown from 12 million 
cubic meters in 2007 to roughly 100 mil-
lion cubic meters in 2015.

But, the report added, “China’s 
cold chain sector is still lagging and 
needs to improve in terms of both qual-
ity and capacity.” The country’s cold 
chain sector will only improve “once 
cold chain companies start adapting 
their business models into higher-value 
strategies in response to the higher ser-
vice needs of their clients.”

(DEMAND – continued from page 12)
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Cold Chain Innovation
Innovation in cold chain storage and delivery is advancing on multiple fronts 

around the world. Rabobank has identified six areas of particular interest:

Big data This allows the analysis of power consumption and 
cooling output, helping to reduce energy consumption 
and cut costs.

Last-mile cooling Applying better cold chain solutions to light delivery 
trucks and even houses is a tough nut to crack. 
One goal is an ability to combine fresh and frozen 
deliveries.

Clean energy This means not just replacing traditional refrigerant 
hydrocarbons, but also reducing supply chain 
emissions through utilization of electric vehicles.

Mechanical automation Using more and more robotics to reduce both energy 
and labor costs. This is especially important in high 
labor-cost countries.

Freezing technology New methods help increase shelf life, which in turn 
opens up export opportunities and expands time-to-
market.

Warehouse management 
software 

Customizing warehouse software can better manage 
inventory, optimizing speed and traceability. 

All this comes as an increasing number of cold-chain specialists attempt to 
expand geographically. 

Argentina voted in a president who’s 
dismantling years of trade restrictions 
and currency controls.

“What we’re seeing in Europe is 
that trade has ended up being a scape-
goat for anxieties about globaliza-
tion,” said Jason Marczak, director of 
the Latin America Economic Growth 
Initiative at the Atlantic Council in 
Washington. “At a time when global 
investors have become risk averse, 
many Latin American countries have 
realized they need to work in col-
laboration to make themselves more 
attractive investment destinations.”

21st century

The discussion a few years ago was 
about the outward-looking Pacific Alli-
ance versus the protectionist Mercosur, 
which includes Brazil and Argentina. 
Now, with the fall of governments in 
both countries, Latin America’s two 
main trade blocs are on the same page, 
Marczak said.

“Argentina has taken the decision 
of being an active participant in the 
21st century,” Macri said at an event in 
Colombia in mid-June. “Mercosur is 
our starting point but I’m very happy 
that I’ve been accepted as an observer 
in the Pacific Alliance because we 
believe we need to go toward a swift, 
profound integration.”

While Mexico has opened its 
oil sector, Macri is inviting inves-
tors to bid for projects in infrastruc-
ture, renewable energy, oil, mining 
and agriculture. In September, 2,000 
investors are expected to attend 
an investment forum organized by 
Argentina’s government.

Better together

Peru’s President-elect Pedro Pablo 
Kuczynski—who’s been a finance 
minister and Wall Street executive and 
worked at the World Bank—has said 
he sees free trade as vital for a small 
economy like Peru’s. He was cabinet 
chief when then-President Alejandro 
Toledo signed a free-trade agreement 
with the U.S. in 2006 and says Peru 
will ratify the Trans-Pacific Partner-
ship after he takes office.

Speaking about Brexit at the 
meeting in Chile, Kuczynski said 
“this difficult context means we have 
to unite. Union makes us stronger.”

It was a sentiment echoed by 
Chile’s Foreign Minister Heraldo 
Munoz. “We look on Brexit with con-
cern, as it seems to raise the phantom 
of disintegration,” Munoz said.

Colombia proposed the Pacific 
Alliance start trade talks with the 
U.K., according to RCN Radio. The 
bloc already has an agreement with 
the European Union, but will need a 
new one with the U.K. once it has left 
the single market.

Bloc Model

The Pacific Alliance has stated its 
goals is the free movement of goods, 
services and labor, the last of which 
the British public rejected in last 
week’s referendum. Still, the bloc has 
a long way to go before it approaches 
EU-style levels of integration.

The Alliance has no permanent 
structures, no parliament and no 
bureaucracy. Members take turns 
holding the presidency for one year 
and technical groups composed of 
country officials work on issues to be 
discussed at summits that take place 
at least twice a year.

Mercosur, the world’s third-larg-
est trade bloc after the EU and North 

American Free Trade Agreement, has 
lost momentum in the past decade 
as Brazil and Argentina haggle over 
everything from trade in shoes to pork. 
Exports of goods and services from 
Mercosur nations fell by an average 
1.2 percent between 2011 and 2014 
while exports increased in the Pacific 
Alliance by 4.2 percent in the same 
period, according to the World Bank.

(TREND – continued from page 1)

Commerce study earlier this year pre-
dicted that China’s “cold chain capacity 
may increase by as much as 20 times 
current capacity over the next decade.” 

Rabobank estimates that decade-
long investment needs amounts to the 
$85 billion. 

Investments are underway, and 
while Swire’s building program is 
the most impressive, it’s by no means 
alone. Japan’s Denso Corp., for exam-
ple, in March announced a joint venture 
with Kingtec Technologies (Heyuan) 
Co. to develop and sell reefer trucks 
and related equipment in China. 

(HEATS – continued from page 15)
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VGM much to do about intermodal cargo 
By Matt Guasco, AJOT

Exporters need to consider how their IPI (Inte-
rior Point Intermodal) containers will be handled 
when they arrive at the port. I’d love to jump on 
the one size fits all bandwagon and tell you rail 
recorded weights will be used by the ocean termi-
nal to verify inbound containers but that’s simply 
not true. This idea is on the wish list of many 
exporters and trade groups but there are too many 
diverse factors for it to become reality.

Class 1 railroads in the US and Canada do not 
as a rule provide weight information to the ocean 
terminal upon arrival at on dock facilities. To date 
there’s no formal plan to exchange this information 
and here to fore, it’s never been an issue. Simply 
put, ports and terminals in the U.S. will be adopting 
differing strategies for addressing the issue of “On 
Dock” rail exports.

Let’s look at the Port of New York and New 
Jersey. This week, Port News confirmed “Con-
tainer weights provided by the railroads are not 
accepted for VGM purposes.” Maher Terminals for 
example, will require a separate VGM for contain-
ers received from E-Rail. At PNCT, APMT, GCT 
New York, GCT Bayonne and Red Hook, contain-
ers arriving by rail will be weighed for a $75.00 
charge and that weight will be reported to the ocean 
carrier as verified to be used, as Port News indi-
cates “at the carrier’s discretion”, truly not a hard 
and fast ruling on containers arriving by rail.

Charleston and Savannah have been aggres-
sive in addressing terminal generated weight. In 

both ports all arriving containers are weighed. IPI 
units are treated no differently than “in gate” moves 
and terminal generated weights are given directly 
to the carrier for loading purposes. Bear in mind 
this information is not shared with the shipper or 
his agent. Charleston and Savannah are operating 
ports and they control both the in gate process and 
the transmission of cargo data for stowage. Their 
operational control allows them to set port wide 
policies on Verified Gross Mass.

In the Gulf the Port of Houston is also a work-
ing authority, at Barbours Cut there is a cross dock 
rail facility which is served by an on port gate 
system. Containers are weighed as they transit 
from the railhead to the quayside container yard. 
Weights are provided to the carrier for loading and 
serve as the VGM weight as agreed to by the carri-
ers under OCEMA.

Pacific terminals operating under the West Coast 
Marine Terminal Operators Agreement (WCMTOA) 
will address containers arriving by rail on an individ-
ual basis terminal by terminal. Exporters are advised 
to contact their respective carriers and terminal 
operators for direction on this issue.

Contrary to information circulating in the trade 
there is no quick fix for how IPI containers will 
be weighed or VGM information transmitted to the 
carrier. As I mentioned in my previous blog con-
tainers arriving at the ocean terminal by rail repre-
sent a whole new set of challenges with regard to 
VGM certification.

ASF Intermodal opens 
Baltimore terminal

ASF Intermodal announced 
the company’s expansion into Bal-
timore with the opening of its 14th 
intermodal drayage terminal. This 
new location, which is the com-
pany’s first Maryland terminal, 
joins 13 other strategically-posi-
tioned terminals throughout the 
South and Midwest.

According to ASF Intermo-
dal president Michael Smith, 
the company’s expansion into 
Baltimore is a strategic one. 
He states, “Baltimore is an area 
that we have been interested in 
for some time. With its position-
ing on the Atlantic in proximity to 
the Midwest and just a day’s drive 
away from 1/3 of the U.S. popula-
tion, Baltimore is an ideal strategic 
fit for our regional network.”

Smith expands, “We are 
very enthusiastic about our 
expansion into Baltimore. Our 
customers have been asking us 

to expand into this market, so we 
are confident that there is great 
potential in Baltimore, both with 
our existing customer base and 
opportunities to build relation-
ships with new customers.” He 
continues, “We are also excited 
to provide a new option for the 
owner-operators in this market. 
We are confident that they’ll 
find our pay structure and cul-
ture to be very appealing.”

Smith states, “The new loca-
tion will begin with three employ-
ees and approximately 30 drivers, 
though we expect to expand rap-
idly.” He projects, “We expect to 
have up to 30 trucks operating 
from this location within the next 
twelve months, as well as addi-
tional support employees.”

Gene Burgee serves as ter-
minal manager for the Baltimore 
terminal, which is located at 
4800 East Lombard Street. 

CN President and CEO Jobin 
appointed company director

CN has announced its Board of Directors has approved the 
appointment of Luc Jobin as a company director effective June 30, 
2016. Jobin will become CN president and CEO on July 1, 2016.

Jobin will replace Claude Mongeau as a CN director. CN 
announced June 7, 2016, that Mongeau would step down as president 
and chief executive officer at the end of June.

CN appoints Cory as COO and 
Houle as CFO

Luc Jobin, incoming president and chief executive officer of 
CN, announced the appointments of Mike Cory as executive vice-
president and chief operating officer, and Ghislain Houle as executive 
vice-president and chief financial officer. Cory’s and Houle’s appoint-
ments will take effect July 1, 2016.

From road to ramp in half the time – 
BNSF RailPass

By Matt Guasco, AJOT

The BNSF Railway has 
rolled out an integrated dispatch 
system for pickup and delivery 
of ocean containers and domes-
tic equipment at their major 
intermodal facilities. The system 
called RailPass is designed to 
allow drivers to quickly enter 
and exit yards utilizing “Quick 
Response” technology. Cargo 
information is entered through 
a mobile application on the 
driver’s smart phone. The gate 
then issues a pickup or deliv-
ery ticket providing the loca-
tion of outbound equipment or a 
slot for inbound loads. The app 
even offers emergency response 
within the yard, sending first 
responders to GPS coordinates 
through the driver’s phone. 

Currently drivers pre-register 
through the UIIA (see Uniform 
Intermodal Interchange & Facili-
ties Agreement www.Uiia.org) 
and present their ID upon arrival 
to begin a paperwork process 
which could take over 10 minutes 
to complete. RailPass cuts that 
time in half and reduces the need 
for drivers to stop at the “trouble 
desk” in case of equipment prob-
lems or slot location issues that 
would add additional time to the 
move. According to Progressive 
Railroading as of April over 8,000 
drivers have signed up to use the 
application, which requires reg-
istration with a CDL number and 
issuing state information. 

I previewed part of the 
application and noted it was 

accessible at 26 major inter-
modal hubs including BNSF 
Commerce, which serves the 
Ports of L.A. and Long Beach, 
Logistics Park Chicago and the 
Seattle International Gateway. 
In a statement issued by the BN, 
they indicated that additional 

intermodal hubs would come on 
line throughout 2016. 

The Port of Los Angeles 
noted that about 10% of their rail 
volume moves off dock as ref-
erenced in recent presentations 

(RAILPASS – continued on 
page 22)
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If You Directly Purchased Airfreight Shipping Services  
Between January 1, 2000 and September 30, 2006,  

Your Rights may be Affected by Proposed Settlements

What are the Settlements about?
Plaintiffs claim that numerous air cargo carriers 
conspired to fix prices of Airfreight Shipping 
Services in violation of U.S. antitrust laws. As a 
result, Plaintiffs claim that purchasers paid more for 
Airfreight Shipping Services than they otherwise 
would have paid. Air China Ltd., Air China Cargo 
Company Ltd., Air India, Air New Zealand Ltd., 
Atlas Air Worldwide Holdings, Inc. (AAWH), Polar 
Air Cargo LLC, and Polar Air Cargo Worldwide, Inc. 
(the Settling Defendants) deny liability. However, 
they have settled with the Class to avoid the cost and 
risk of further litigation and/or a trial. 

The Polar and AAWH settlement provides  
$100 million. The Air China settlement provides  
$50 million. The Air New Zealand settlement provides 
$35 million. The Air India settlement provides  
$12.5 million. These are in addition to prior settlements 
with other air cargo carriers of more than $1 billion. 

These four settlement agreements and a complete list 
of Defendants are listed on the settlement website at 
www.aircargosettlement5.com.

Who is a class member?
You are a class member if you purchased airfreight 
shipping services directly from any of the Defendants 
to or from the United States from January 1, 2000 to 
September 30, 2006, and you did not opt out of the 
Litigation Class before January 22, 2016. 

Will I get a payment?
If you are a class member, you are eligible to submit 
a claim and receive a payment from these settlements. 
And if you did not opt out of either the Litigation 
Class, or the settlements with Asiana Airlines, EVA 
Airways, or Nippon Cargo Airlines, then you are 
eligible to submit a claim and receive a payment from 
the settlements with these three Defendants as well. 
The amount of your payment will be determined 
by the plan of allocation, which is described in the 
full Notice. You may request a claim form online at  
www.aircargosettlement5.com. Or call toll-free 

at 1-855-382-6460. Outside the U.S. and Canada, 
call 1-513-795-0998 (toll charges apply). You 
may also request a claim form by writing to Air 
Cargo Settlement 5, c/o Garden City Group, LLC, 
P.O. Box 10083, Dublin, OH 43017-6683, USA. 
Completed claim forms must be postmarked by  
September 9, 2016.

What are my rights?
Class members have the right to object to the 
settlements, the plan of allocation, the request for up to 
25% of the settlement funds in attorneys’ fees, and the 
reimbursement of expenses not to exceed $4 million, 
from the seven settlements discussed above. If you 
object, you must do so by September 15, 2016. You 
may speak to your own attorney at your own expense 
for help. You can find more information online at  
www.aircargosettlement5.com. Or call toll-free 
1-855-382-6460. Outside the U.S. and Canada, call 
1-513-795-0998 (toll charges apply).

A Final Approval Hearing will be held at the United 
States District Court for the Eastern District of New 
York on October 5, 2016. The judge will consider 
approval of the settlements, the plan of allocation, 
and the request for attorneys’ fees and reimbursement 
of expenses. You may ask to appear at the hearing, 
but you don’t have to attend. You can find more 
information online at www.aircargosettlement5.com. 
Or call toll-free 1-855-382-6460. Outside the U.S. 
and Canada, call 1-513-795-0998 (toll charges apply). 
Detailed instructions on how to object or appear at the 
hearing are found on www.aircargosettlement5.com.

This is only a summary.
You can find more information online at  
www.aircargosettlement5.com. You can also email 
administrator@aircargosettlement5.com, or call toll-
free at 1-855-382-6460 in the U.S., U.S. territories, 
and Canada. Other countries can call 1-513-795-0998 
(toll charges apply). You may write to: Air Cargo 
Settlement 5, c/o Garden City Group, LLC, P.O. Box 
10083, Dublin, OH 43017-6683, USA.

www.aircargosettlement5.com 1-855-382-6460

American Airlines Cargo expands 
seasonal cargo service out of Ireland

American Airlines Cargo will operate its busi-
est ever summer schedule to and from Ireland in 
2016. During the season, freight forwarders will 
have nonstop access to four U.S. gateway cities 
out of Ireland, with connections throughout and 
beyond the United States and Latin America. From 
Dublin (DUB), American will fly nonstop to Chi-
cago (ORD), Charlotte (CLT), Philadelphia (PHL) 
and New York (JFK); from Shannon (SNN), Amer-
ican offers direct service to Philadelphia (PHL).

Cargo service will operate between DUB 
and ORD, PHL and CLT from now until the end 
of October, using the Airbus A330-200 aircraft, 
which offers up to 33,000 pounds (15,000 kilos) 
of cargo capacity. The DUB to JFK and SNN 
to PHL services will operate on the Boeing 757 

until the end of October and September, respec-
tively. With morning departures out of DUB and 
SNN, shipments moved out of Ireland will all 
arrive in the U.S. before early afternoon on the 
same working day.

”This great range of direct summer services 
is a real bonus for the freight community here,” 
said Ian McCool, managing director of American’s 
Irish Cargo GSSA, IAM. “We’ve already seen a 
dramatic increase in demand for temperature-con-
trolled products since the launch of ExpediteTC. 
Then, with the opening of the airline’s state-of-the-
art pharmaceutical facility in Philadelphia last year, 
there has been an even greater requirement for such 
services, and I believe these summer routes will 
prove extremely popular.”

Boeing mulls stretching 777 to 
knock out Airbus A380 jet

Boeing Co. is proposing to 
stretch its largest 777 model to 
create a twin-engine behemoth 
aimed at delivering a knock-
out blow to Airbus Group SE’s 
struggling A380 superjumbo 
jet, said people familiar with 
its plans.The U.S. planemaker 
has approached several carri-
ers about the plane it calls the 
777-10X, including Emirates 
Airline, the world’s largest oper-
ator of both Boeing’s 777 and 
Airbus’s double-decker aircraft, 
said the people, who asked not 
to be identified because talks 
are private.The proposed model 
would carry about 450 travelers, 
sharpening its rivalry with the 
A380, two of the people said. To 
do so, Boeing would stretch the 
frame of its 777-9 to squeeze in 
about four extra rows of seats. 
The -9, whose debut is slated 
for decade’s end, will be the first 
twin-engine model to encroach 
on jumbo territory by hauling 
more than 400 passengers.“We 
are always evaluating technolo-
gies, airplane configurations 
and market needs,” said Doug 
Alder, a Boeing spokesman. 
“While no decisions have been 
made, we will continue to study 
777X derivatives and seek cus-
tomer input to develop products 
that provide the most value for 
customers.”An Emirates spokes-
woman said that the world’s 
biggest international airline is 
in “regular contact” with both 
Boeing and Airbus about current 
and future fleet requirements.

a380 uncertainty

While Emirates has reviewed 
the new 777 variant , it isn’t sold 
on the concept, said a person 
familiar with the talks. The carrier 
has ordered 289 jets from Boe-
ing’s 777 family, including 150 
of the upgraded versions known 
as the 777X. Boeing unsuccess-
fully pitched Emirates on its 747-8 
jumbo two years ago as a potential 
A380 replacement.

The Chicago-based manu-
facturer is angling to take advan-
tage of uncertainty over the 
future of the A380, and any strain 
in Airbus’s relationship with 
Emirates. While the Gulf car-
rier has been pressing the Euro-
pean planemaker to upgrade the 
aircraft’s engines to bolster fuel 
savings, Airbus executives have 
been reluctant to make the mul-
tibillion-dollar investment for 
essentially one customer.

Tim Clark, president of 
Emirates, told Bloomberg earlier 
this month that talks with Airbus 
to upgrade the A380 with new 
engines had lapsed. “My main 
concern is that they stop produc-
ing the plane,” he said. The air-
line’s A380s seat between 489 
and 517 passengers, according 
to its website.

Wide-Body Battle

Boeing is exploring ways to 
expand its current product line-

up into new market niches as it 
battles Airbus for supremacy in 
the wide-body market and staves 
off new competitive threats to 
its best-selling 737 narrow-body 
jets. Also on its drawing board: 
a potential redesign of the small-
est 737 Max and a stretch of the 
largest plane in that family.

Enlarging the 777-9, which 
is already designed to seat more 
than 400 people, would give 
Boeing another way to woo 
jumbo-jet operators as sales of 
the four-engine A380 and 747 
(STRETCHING – continued on 

page 20)
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Lufthansa Cargo greets Italy 
with Buongiorno

A Lufthansa Cargo MD-11 freighter 
will carry the name “Buongiorno Italy” 
(“Good day, Italy”) around the world in 
the future. The aircraft with the official 
registration D-ALCM was named by 
Thomas Egenolf, Director Italy, Malta, 
UK and Ireland at Lufthansa Cargo during 
a special ceremony held at Milan Mal-
pensa Airport in Milan, Italy. In keeping 

with tradition, the plane was welcomed 
by the airport fire brigade and with Italy’s 
typical spumante sparkling wine. The 
name chosen for the aircraft, “Buongiorno 
Italy”, symbolises Italy’s importance as 
one of the key markets in Europe’s air 
cargo industry. Thomas Egenolf said: 
“The greeting ‘Buongiorno Italy’ under-
lines the close link between Lufthansa 
Cargo and Italy. We are proud of being 
so well positioned in this important and 
highly competitive market with over 250 
passenger and two freighter flights per 
week. With our active participation in the 
newly founded “Cluster Aereo” consist-
ing of representatives from associations 
of forwarders, handing agents and air-
lines, we actively drive improvements in 
infrastructure, processes and recognition 
for the airfreight industry of Italy.”

Lufthansa Cargo has been providing 
services to customers in Italy ever since 
Lufthansa Cargo began operating, and the 
country has been served by two weekly 
freighter connections between Milan and 
Frankfurt since 2014.

The “Buongiorno Italy” is already 
the ninth Lufthansa Cargo aircraft to be 
renamed. The names of the aircraft are 
based on the winning idea of an open 
creative competition organised by Luf-
thansa Cargo to rename its entire fleet in 
2013. More than 40,000 potential aero-
plane names were received by Lufthansa 
Cargo within six weeks, and the jury 
decided on the idea of “Say hello around 
the world”. Accordingly, all freighters 
in the Lufthansa Cargo fleet will hence-
forth be named with greetings in around 
20 languages.

falter. Boeing’s large twin-engine jets 
have hastened their demise by offering 
similar range and seating, ample cargo 
capacity and greater savings on fuel and 
maintenance.

Boeing’s proposed plane could also 
help the U.S. planemaker counter a new 
stretched version of the A350 wide-body 
jetliner that Airbus has been discussing with 
prospective customers who don’t need the 
engine thrust or the range of the 777-9.

Most expensive

The -9, the best-selling member of the 
777X family, seats between 400 and 425 

passengers and has the range to fly 7,600 
nautical miles (14,075 kilometers). It is the 
most expensive Boeing jetliner, and the 
first to bear a $400 million price tag.

Sales of the 777X have slowed since 
Boeing unveiled the plane amid a blitz 
for 235 orders at the Dubai Airshow in 
November 2013. The upgraded planes 
will feature Boeing’s largest-ever wing-
span, complete with tips that fold up 
while the plane taxis around airports.

Cathay Pacific Airways Ltd. and All 
Nippon Airways Co. are customers of the 
aircraft, along with the three-largest Per-
sian Gulf carriers. Boeing’s last sale came 
more than a year ago, when an unidenti-
fied customer ordered 10 of the planes.

(STRETCHING – continued from 
page 19)

DHL delivers black rhino Eliska 
to Africa

DHL has completed another land-
mark transportation project with the 
delivery of a black rhino from its birth-
place in the Czech Republic to its natu-
ral homeland in Tanzania. Three-year-old 
female Eliska was moved to a natural park 
in Tanzania as part of an ongoing conser-
vation project run by the George Adam-
son Wildlife Preservation Trust, aimed at 
helping endangered animal populations to 
grow and prosper in their natural habitat. 
“The delivery of Eliska to Tanzania con-
tinues a proud tradition at DHL Express 
of supporting international animal con-
servation efforts,” said Ken Allen, CEO, 
DHL Express. “We were very excited 
to have the opportunity to transport this 
beautiful animal home to Africa and to 
play our part in these critical efforts to 
help revive endangered Eastern black 
rhino populations. Complex projects like 
this, where failure is simply not an option, 
also allow us to showcase the power of 
the DHL global network and the expertise 
of our certified international specialists.”

Eliska’s move was overseen by an 
international DHL team, comprising 
around 40 specialists in areas ranging 
from ground transportation and aviation 
to customs clearance and certification 
across more than five countries. The 900 
kilogram female was transferred from 
ZOO Dvur Kralove in the Czech Repub-
lic, where she was born in 2012, to the 
main DHL European Hub in Leipzig, Ger-
many. She was then loaded on to a dedi-
cated 28-ton Boeing 757-200 freighter, 
specially modified for animal transport, 
and flown more than 6,500 kilometers 
directly to Kilimanjaro Airport in Tanza-
nia, from where she was transferred by 
truck to her new home. Along the way, 

she was accompanied and monitored by a 
team of support staff, including Dr. Pete 
Morkel, one of the world’s leading black 
rhino veterinarians. Five containers of 
food and water supplies were also loaded 
for the journey.

“We were delighted that DHL was 
able to support us with this project, as 
we were only prepared to entrust Eliska 
to partners who could absolutely guar-
antee a safe and seamless move,” said 
Tony Fitzjohn OBE, Field Director, The 
George Adamson Wildlife Preservation 
Trust. “Having the support of an experi-
enced team of international transport spe-
cialists allowed us to focus without any 
distraction on the comfort and well-being 
of Eliska and to ensure that she had the 
best possible introduction to her new life 
in Africa.” Eastern black rhinos are one 
of the most endangered mammal groups, 
with large-scale poaching in the late 20th 
century leading to a significant decline in 
black rhino populations in Africa. There 
are estimated to be about 800 in the world 
today. ZOO Dvur Kralove, where Eliska 
was born, has a strong record of breeding 
Eastern black rhinos, with 43 calves of the 
species born to date.

“Eliska’s departure is a bitter-sweet 
moment for ZOO Dvur Kralove. We are 
sorry to say goodbye to one of our much-
loved animals, but at the same time, we 
are extremely gratified to have played a 
part in this important conservation proj-
ect and excited to see how she adapts to 
her natural habitat,” said Přemysl Rabas, 
Statutory Director of ZOO Dvur Kralove. 
“The build-up to her move to Tanzania 
has involved years of careful preparation, 
and we are sure that – with DHL – she is 
in the right hands for the journey.”
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Hapag-Lloyd agrees to buy UASC 
as container carriers consolidate

Hapag-Lloyd AG approved a plan to 
acquire all shares of United Arab Shipping 
Co., paving the way for the second merger 
in two years to bolster the position of Ger-
many’s biggest container-shipping line in 
an industry plagued by excess capacity.

The main investors of both compa-
nies still need to agree to commitments 
in a business-combination agreement 
to proceed with the deal, the Hamburg-
based carrier said in a statement, without 
specifying a transaction value or other 
terms. UASC’s shareholders are sched-
uled to meet in Dubai to clear the deal, 
the German company said. Hapag-Lloyd 
shares surged the most in two months.

Shipping lines worldwide have been 
plagued by depressed freight rates as trade 
slowed following the global recession of 
2008, and as larger vessels ordered before 
the crisis enter companies’ fleets. That’s 
prompted deals ranging from route-shar-
ing to full-fledged takeovers as container 
shippers struggle to survive.

Hapag-Lloyd, which counts German 

billionaire Klaus-Michael Kuehne as one 
of its biggest owners, bought the con-
tainer business of Chilean rival Cia. Sud 
Americana de Vapores SA in 2014. The 
UASC deal would boost Hapag-Lloyd’s 
global industry ranking by capacity to 
fifth-largest from sixth.

Following the UASC takeover, Hapag-
Lloyd will account for 72 percent of the 
combined entity’s value and the Dubai-
based shipper for the remaining 28 per-
cent, the German company said in April. A 
Hapag-Lloyd spokesman declined to give an 
update on the shareholder structure.

UASC is owned by several sovereign 
wealth funds in the Middle East, including 
majority shareholder Qatar Investment 
Authority, which holds 51 percent of the 
company. Smaller investors include Saudi 
Arabia’s Public Investment Fund with 36 
percent. The company is run by Danish 
managers. It has 200 million shares issued 
in Egypt, with 97.7 million trading in 
Cairo, for a market capitalization of 144 
million Egyptian pounds ($16.3 million).

Maersk Chairman says strategic options 
include company split

A.P. Moeller-Maersk A/S replaced its 
chief executive officer as the owner of the 
world’s biggest shipping company explores 
a number of “strategic options” that may 
include splitting up its operations.

“Our business units are self-running 
so now it’s time to see where we go next,” 
Chairman Michael Pram Rasmussen said 
by phone. “We want to review whether 
the group should stay as it is, or whether 
it should be split up.”

Maersk named Soren Skou, 51, as 
its new CEO, to replace Nils Smedegaard 
Andersen, 57, starting July 1. “It’s a decision 
that the board has taken, not one that Nils has 
taken,” Rasmussen said. “Nils understands 
the decision, so it’s been calm and orderly.”

The chairman said that the steps the 
company is now “considering could poten-
tially be major changes.” Maersk hasn’t 

hired any banks to advise it through the 
process. “It’s something we’re looking at 
ourselves,” he said. “We’re looking at the 
group’s structure and will see if, for exam-
ple, some units will be in a better position 
if they’re standing outside the group.”

For now, Skou will continue to run 
Maersk Line, the company’s shipping 
transport unit. Rasmussen said the board 
isn’t planning to hire a replacement. How-
ever, it’s “reviewing whether the group 
CEO position is something that the com-
pany will need, going forward,” he said.

“It makes sense to streamline operations 
and sell non-core assets, making it easier for 
investors to see what they are buying,” said 
Espen Landmark Fjermestad, an analyst at 
Fearnley Securities. “Asset values today 
are low, but given the current trading of the 
share, sales could still unlock value.”

Hyundai Merchant seeks 
to join 2M Alliance

Hyundai Merchant Marine Co. has  
recently gained the most in more than 
two decades in Seoul trading on optimism 
a restructuring plan for South Korea’s 
second-biggest container liner will get a 
boost as it seeks to join the world’s largest 
shipping alliance.

The company has started talks to join 
a grouping known as 2M, which is led by 
AP Moeller-Maersk A/S and Mediterra-
nean Shipping Co., it said in a statement. 

“The announcement is raising expec-
tations that this will clear a big obstacle 
and help turn things around for Hyun-
dai Merchant,” said Park Moo Hyun, an 
analyst at Hana Daetoo Securities Co. in 
Seoul. “But there’s still a way to go since 
talks just started and it remains uncertain 
how this will help Hyundai Merchant.”

The company and bigger rival, 
Hanjin Shipping Co., are among unprofit-
able liners worldwide that are taking steps 
including debt restructuring and asset 
sales to improve their balance sheets as 

overcapacity and slowing trade lead to a 
prolonged downturn in rates.

rival grouping

Joining the alliance will help Hyun-
dai Merchant reduce costs and improve 
its competitiveness, the Seoul-based com-
pany said the statement. It will also enable 
Maersk and Mediterranean Shipping to 
bolster their services on trans-Pacific 
routes, said the Korean company, which 
ended talks to join The Alliance, whose 
members include Hapag-Lloyd AG and 
Hanjin Shipping.

The 2M alliance is positively review-
ing the proposition by Hyundai Merchant, 
Soren Toft, chief operating officer of 
Maersk Line, said in an e-mailed response 
to a Bloomberg News. “The inclusion of 
Hyundai Merchant Marine in 2M would, 
for example, provide us with extended 
coverage and a stronger product in the 
trans-Pacific trade,” he said, adding that 
it’s still early days to comment further.

Berth right: NOL-APL acquisition’s 
domino effect on alliances

By Matt Guasco, AJOT

With last month’s EC (European Com-
mission) approval the remaining step in the 
privatization of NOL-APL is now for CMA 
CGM to buy outstanding shares (up to 90%) 
of NOL’s total stock.

Recently, the French shipping con-
glomerate purchased 78% of NOL in a 
$2.4 billion cash deal with state-controlled 
Temasek Holdings of Singapore. Pledging 
to move its Southeast Asian operations 
from Port Kelang and Tanjung Pelepas 
Malaysia to new mega berths at PSA’s 
Pasir Panjang Terminal, CMA CGM has 
also agreed to relocate its Asian head-
quarters from Hong Kong to Singapore. 
The joint venture called CMA CGM-PSA 
Lion Terminal Pte. Ltd. (CPLT) will begin 
operating later this year as containers and 
equipment is transferred over. As part of 
its concession to the EC and Chinese reg-
ulatory bodies CMA CGM has withdrawn 
APL from the G-6 alliance and plans to 
form the new “Ocean Alliance” in 2017 
with COSCO, OOCL and Evergreen.

Together the Ocean Alliance would 
control 1,123 container ships with 5,485,483 
TEU of capacity and an additional 104 ves-
sels and 1,290,174 TEU on order (extrapola-
tion of Alpha Liner data for June 2016).

OOCL will also be forced to withdraw 
from the G-6 all but destroying the alli-
ance’s infrastructure. Reformation of the 
remaining 4 carriers with the addition of 
K Line, Yang Ming, Hanjin and possibly 
UASC will form “The Alliance” which is 
scheduled to begin operations in 2017.

It’s interesting to note that APL no 
longer appears on the Alpha Liner regis-
ter of container carriers in their June 2016 
calculation of tonnage and ranking. What 
does this mean for the brand identity of 
the line going forward?

Prior to the actual purchase (Decem-
ber of 2015) Reuters reported that CMA 
CGM would consider listing APL shares 
on the Singapore exchange at some future 
point but current plans to delist the line 
after the July 18th deadline for share pur-
chase will remove the carrier from public 
trading. The APL website heralds news of 
its new structure and CMA CGM execu-
tives indicate there is no plan to consolidate 
operations or move the U.S. headquarters 
from Scottsdale, Az. Currently APL strives 
for 100% on time performance (against a 
Q-1-16 average of 88%) for all Asian ser-
vices calling GGS (Global Gateway South 

(EFFECT – continued on page 22)
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A SERVICE B SERVICE J SERVICE
Cutoff Friday Cutoff Thursday Cutoff Friday

FROM NEW YORK LOLO RORO LOLO LOLO
TO Transit Time Transit Time Transit Time Transit Time

ANTWERP 12 16 10 –
BREMERHAVEN – – 12 –
GÖTEBORG 15 19 – –
HAMBURG 14 18 – 23
LE HAVRE – – – 19
LIVERPOOL 10 14 – –
ROTTERDAM – – 14 20
SOUTHAMPTON – – 9 26

ACL’S LOLO & RORO SERVICES

RORO Customer Service 877-918-7676

Export Customer Service 800-225-1235

Export Documentation 888-802-0401

Import Customer Service 888-802-0403

Logistics 866-821-7449

Credit & Collections 888-225-7747

Daily Service Port of Boston
Serving: Conn., Maine, Mass., N.H., 

Rhode Island, Vermont
Also Serving Logan International Airport

M & S  EXPRESS
200 MYSTIC AVENUE
MEDFORD, MA 02155 

 (781) 395-8772/87
Fax (781) 395-7319

Bonded U.S. Customs Carrier

Radio Dispatched

Bonded Container Freight Station

Overwidth/Overheight Loads

Container-LTL
Piggyback Coverage

Consolidation-Distribution
Private Chassis Fleet

Fully Insured

regarding the SCIG and Intermo-
dal activity. Quick Response tech-
nology could improve turn times 
and speed the flow of “Off Dock” 
rail, which would also improve 
throughput at area ocean termi-
nals. The Southern California 
Intermodal Rail Analysis projects 
the BN to move 4,109,247 ocean 
and or domestic containers across 
their facilities in Commerce and 
San Bernardino both of which 
accept RailPass. Regional truckers 
noted the application is beginning 
to gain interest but might have 
more value if other railroads had 
similar applications or there was 
an integrated system throughout 
all Class 1 carriers. As ocean ter-
minals and rail yards seek to speed 
the flow of equipment through 
their gates, it’ll be interesting to 
see what other applications can be 
found for “Quick Response.”

(RAILPASS – continued from 
page 18)

Baltimore Propeller Club Crab Feast
August 11th 2016 

at Conrad’s Ruth Villa 13.00 to 18.00, 
3301 Edwards Lane, Middle River

 
For additional information please visit their web site: 

www.propellerclubofbaltimore.com

Los Angeles) They also claim 
that timely cargo availability 
at GGS is at 98% for the same 
period. CMA CGM expects great 
things from its purchase of APL 
with improvements in ocean 
transit, terminal velocity and the 
combined strength of brand rec-
ognition for both carriers.

The formation of new consor-
tiums in the coming year will bring 
challenges to both the “Ocean 
Alliance” and “The Alliance”.

Trading partners, all of 
whom have their own joint ven-
tures in ships, terminals and 
equipment will have to work 
together to share resources and 
draw on each other’s strengths 
to survive.

(EFFECT – continued from 
page 21)

NC Ports welcomes largest-ever containership 
to the Port of Wilmington

The North Carolina State Ports Authority 
welcomed the largest containership to call the Port 
of Wilmington. The Hanjin Baltimore, measuring 
984 feet in length and 140 feet in width, is the first 
of many post-Panamax vessels to be served at the 
recently updated container port in North Carolina.

“This is an important day for our Ports and for 
the State of North Carolina,” said Executive Direc-
tor Paul J. Cozza. “We’ve been working diligently 
on modernizing our ports and to see our plans come 
to fruition by proving that the Port of Wilmington 
is big ship ready is a great feeling.”

Built in 2005 by Hyundai Heavy Industries, 
the Hanjin Baltimore has served various Far East 
trade lanes in its tenure. Holding 7,500 twenty-foot 
equivalent units (TEUs), the vessel has approxi-
mately 63% more capacity than any ship that has 
ever called the Port of Wilmington.

“This vessel not only signifies improving 

global trade but it also represents the future,” said 
Chief Commercial Officer Greg Fennell. “If there 
was ever a doubt that we could not accept a post-
Panamax vessel, this ship puts that debate to rest.”

Recent infrastructure advancements allow 
North Carolina’s Ports to improve upon its oper-
ational efficiencies, to keep cargo moving and to 
remain congestion free. The Port of Wilmington 
will be prepared to handle even larger post-Pana-
max vessels, up to the 10,000 TEU class, by later 
this summer.

“This landmark event is the product of a North 
Carolina Ports infrastructure investment plan to 
meet shipping industry requirements,” said Tom 
Adams, Chairman of the Board of Directors. “With 
the expansion of the Panama Canal taking place 
last weekend, the Port of Wilmington is adding new 
cranes, an enhanced berth, a wider turning basin 
and will have further expansion in the future.”

MSC’s Bozzo joins the World Shipping Council 
Board of Directors

Claudio Bozzo, Chief Operating Officer of 
Mediterranean Shipping Company (MSC), has 
joined the World Shipping Council (WSC) Board. 

Other WSC board members are:  Randy Chen, 
Wan Hai Lines; Thomas Crowley, Jr., Crowley 
Maritime Corporation; Dr. Ottmar Gast, Ham-
burg Sud; Rolf Habben Jansen, Hapag-Lloyd 
AG; Hidetoshi Maruyama, NYK Group; Tai 

Soo Suk, Hanjin Shipping; Soren Toft, Maersk 
Group; Andy Tung, Orient Overseas Container 
Line (OOCL); Wang Haimin, China COSCO 
Shipping Container Lines Co., Ltd. and Board 
Chairman Ron Widdows, Ronald D. Widdows 
& Associates Pte Ltd. Bozzo’s appointment fills 
the vacancy created by the resignation of YC Ng 
of NOL.  

CaroTrans enhances 
Italy-US service network

CaroTrans, a leading global 
NVOCC (non-vessel oper-
ating common carrier) and 
ocean freight consolidator, has 
announced the addition of a 
second direct, weekly LCL ser-
vice between Milan and New 
York providing greater schedul-
ing flexibility for global supply 
chains.  Milan is a key hub for 
goods manufactured in the north-
ern industrial area and all of Italy, 
as well as cargo moving from 
Switzerland, Austria and Slove-
nia.  The twice weekly service 
begins the first week of July.

Both services have 14-day 
transits enabling consistent, 
fluid delivery of LCL freight 
to North American markets for 
timely local distribution.

CaroTrans offers these reli-
able import products in coopera-
tion with strategic partner, Euro 
Italian Freight Systems in Milan.  
Together they offer direct, twice 
weekly services from Milan to 
New York and Milan to Chi-

cago.  In North America, Caro-
Trans has 13 local offices and 
25 strategically positioned CFS 
(container freight stations) to 
serve the transportation needs of 
shippers in local markets.

“Direct services and frequent 
sailings provide the service alter-
natives logistics providers require 
to serve their customers’ time-
focused supply chains.  Caro-
Trans, in partnership with Euro 
Italian Freight Systems, provides 
the highest level of customer-
focused services and reliable, 
secure freight delivery,” said Greg 
Howard, CaroTrans, CEO.

Carmen Ronzoni, Director, 
Euro Italian Freight Systems, 
said “An additional weekly 
service is a significant service 
advantage.  It enhances the 
timely movement of cargo and 
delivery to final destination.  In 
addition, we offer an efficient 
truck service network through-
out Italy providing reliable pick-
up and transits.”

US loses crown as world’s top 
grain shipper to Black Sea

The Black Sea, a burgeon-
ing source of grain exports, has 
probably overtaken the U.S. for 
the first time to become the larg-
est shipper on the global market.

Exports from Russia, Ukraine 
and Kazakhstan probably rose 
to 80 million metric tons in the 
12 months through June as crops 
expanded while local currencies 
weakened, making overseas sales 
priced in U.S. dollars more attrac-
tive, according to UkrAgroCon-
sult. Shipments rose 14 percent 
from a year earlier and were about 
10 percent higher than those from 
the U.S., data from the Kiev-based 
researcher and the International 
Grains Council showed.

Countries in the Black Sea 
have become a powerhouse 
in grains in recent years. Rus-
sian exports of wheat more 
than doubled in the past decade 
while Ukrainian corn shipments 
surged 17-fold, according to the 
U.S. Department of Agriculture. 
The biggest traders, such as 
Cargill Inc. and Louis Dreyfus 
Co., have offices in the region, 
and international commodity 
exchanges are considering how 

to introduce Black Sea futures 
that attract trading.

“It’s a milestone for the 
Black Sea,” Matt Ammermann, 
a commodity risk manager at 
futures and options broker INTL 
FCStone Inc., said by e-mail, 
referring to the latest estimated 
exports. The region “has always 
been susceptible to weather risk, 
a bit more than Western Europe 
and the U.S. due to farming 
practices. As these practices 
become more efficient, yields 
should become more stable.”

Wheat Futures

The Black Sea’s ascen-
dancy over the U.S. may not 
last into the current season, as 
dry weather cuts the size of the 
crop in Ukraine. Exports from 
the three Black Sea countries, 
which were 4.8 million tons 
bigger than the U.S. in 2015-16, 
will probably be 2.2 million tons 
smaller in 2016-17, the London-
based IGC predicted.

As the Black Sea becomes 
more important for global grains 
trading, commodity exchanges 
are paying close attention. 






