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US and Canada: 
Loggerheads in the woods 

It appears as though 
Canada and the U.S. are pre-
paring for a trade war over 
softwood lumber exports. 
The U.S. and Canada 
have been long at log-
gerheads on the Cana-
dian softwood exports 
to the U.S. and now 
that the one-year 
“standstill period” 
tacked onto the 
2006 Canada-U.S. 
Softwood Lumber Agreement 
has expired, the chances for 
negotiating a timely agree-
ment are dwindling.

This opens the door to 
what could be years of costly 
litigation, mill closures and 
job losses in Canada and 
higher lumber prices in the 
United States.

Even though some key 
Canadian mills have diversi-
fied exports, primarily to Asia, 
the U.S. continues to remain, as 
key market. The imposition of 
U.S. duties would impact soft-
wood timber exports to the US, 
thereby leading to Canadian 
mill shutdowns and job losses. 
In B.C alone, five mills could 
be impacted as well as other 
mills across Canada.

According to reports, 
Quebec-based Resolute Forest 
Products (RFP) has already 
announced that jobs would 
be at risk if Canada agrees to 
accept the US proposal.

The heart of the dispute is 
the U.S. claim the Canadian 
lumber industry is unfairly sub-
sidized by federal and provin-
cial governments. Unlike the 
US, provincial governments 

By Leo Quigley, AJOT

own a majority of the timber 
in Canada. (However, most of 
the lumber in Eastern Canada 

is privately owned and thus 
would be exempt from 
U.S. duties). The prices 
charged to harvest the 
timber (stumpage fee) 
are set administratively, 

rather than through 
the competitive mar-
ketplace, the norm 
in the United States. 

The United States claims this 
constitutes an unfair subsidy, 
and is thus subject to U.S. trade 
remedy laws, where foreign 
goods benefiting from subsi-
dies can be subject to a coun-
tervailing duty tariff to offset 
the subsidy and bring the price 
of the commodity back up to 
market rates.

The Canadian govern-
ment and lumber industry dis-
pute this assertion, based on a 
number of factors, including 
that Canadian timber is pro-
vided to such a wide range 
of industries, and that lack of 
specificity makes it ineligible 
to be considered a subsidy 
under U.S. law. Under U.S. 
trade remedy law, a counter-
vailing subsidy must be spe-
cific to a particular industry. 
This requirement precludes 
imposition of countervailing 
duties on government pro-
grams, such as roads, that are 
meant to benefit a broad array 
of interests. Since 1982, there 
have been four major itera-
tions of the dispute.

But with the housing 
(LOGGERHEADS – contin-

ued on page 15)

Japan’s carriers to merge 
container business as industry shrinks

The MOL Benefactor docked at the Port of NY/NJ

Japan’s three biggest shippers agreed to 
spin off their container operations and merge 
them to create the world’s sixth-largest box 
carrier as the global container-shipping indus-
try continues to shrink.

Nippon Yusen KK, Mitsui O.S.K. Lines 
Ltd. and Kawasaki Kisen Kaisha Ltd. agreed 
to merge the box business to create a com-
pany that will control 7 percent of the world 
container-shipping trade, according to a joint 
statement in Tokyo. The merger will need to 
be approved by regulators in the European 
Union, U.S., China and Japan among others.

The global container industry has been in 
turmoil since the 2008 financial crisis brought 
trading to its knees. South Korea’s biggest 
container-shipping line Hanjin Shipping Co. 
filed for bankruptcy protection in August 
while other container lines like A.P. Moeller-
Maersk A/S, the world’s biggest, have restruc-
tured to cut costs even as rates to move shoes 
and televisions stay depressed.

“It feels more of a merger for survival,” said 
Mikey Hsia, a trader at Sunrise Brokers LLP in 

Hong Kong. “I see it as a reaction to Hanjin 
Shipping. The impact is that there won’t be 
any domestic competition. Now, the companies 
have to compete from a global perspective.”

The combined entity will be formed by 
July 1 and will have about 2 trillion yen ($19 
billion) in sales and will be Asia’s biggest box 
carrier after China Cosco Shipping Corp. It 
expects to start operations by April 2018 and 
will have 256 vessels, according to the state-
ment. Nippon Yusen will own 38 percent of 
the merged entity while Kawasaki Kisen and 
Mitsui OSK will each hold 31 percent, accord-
ing to the statement.

“With joint shipping and alliances, the 
scale of our operations and business styles, we 
have many things in common,” the shipping 
lines said in a joint statement. “We thought it 
would be easier to utilize each others’ strengths 
this way.”

The companies started talks on the merger 
of the container lines in Spring and will start 
discussions with major shareholders, Eizo 

(MERGE – continued on page 17)
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PORT OF LOS ANGELES • PORT OF SAN DIEGO • PORT OF GRAYS HARBOR

(310) 835-9869 / www.psterminals.com

Pasha Stevedoring & Terminals
Handles All Cargo All The Time
Pasha Stevedoring & Terminals excels in handling steel, breakbulk, 
agricultural products, containers, and heavy-lift/project cargo, with 
supporting Omni-terminal operations and expert diversification in 
international vessel loading.

Delivering personalized solutions for faster, safer shipments.

Global terminal operators 2016: 
Who will buy and why?
Who will buy this wonderful morning?
Such a sky you never did see
Who will tie it up with a ribbon?
And put it in a box [terminal] for me?

By George Lauriat, AJOT

Who will buy? It is a refrain from 
a song that gets stuck in one’s brain 
and keeps playing over and over. In 
the shipping industry’s uncertain 
world of mergers and bankrupt-
cies, the refrain, Who will buy? 
Who will buy? plays on the mind 
of all involved in the global 
supply chain.

With apologies to song-
writer Lionel Bart and the 
play Oliver, the question is 
especially acute for terminal operators. 

It seems everything is for sale as 
the container shipping industry ROIs 
(return-on-investment) bump along 
the bottom like a dragging anchor that 
can’t catch hold.  

The bankruptcy of South Korean 
carrier Hanjin (not to mention the 
near bankruptcy of fellow Korean car-
rier Hyundai Merchant Marine), the 
merger of COSCO and China Ship, 
the sale of Singapore’s NOL/APL to 
the French carrier CMA CGM and 
the newly-announced merger of the 
Japanese big three (MOL, K-Line and 
NYK) carriers’ container divisions in 
2018, all reflect an industry in distress.

Sounds bad. But one man’s dis-
tress is another’s opportunity and for 
many containership operators the gem 
in their portfolio of assets is the ter-
minal facilities. The trouble with ter-
minal facilities is that the reshuffling 
of lines also means the reshuffling 
of alliances, services and ultimately 
ports of call. 

Take for example the ensuing deals 
after the June CMA CGM acquisition 
of NOL and the Singapore carrier’s 
APL subsidiary. NOL was essen-
tially Singapore’s national carrier, and 
indeed the biggest shareholder was 
Temasek at 67%, the Singapore gov-
ernment’s investment vehicle. Thus it 
was no surprise that CMA CGM and 
PSA Singapore Terminals announced 
the establishment of a terminal joint 
venture. The company named CMA 
CGM – PSA Lion terminal PTE Ltd 
(“CPLT”) is owned in proportions of 
49% and 51% respectively, and will 
lease and operate four container berths 
in the Port of Singapore. Naturally, 
PSA is 100% owned by the afore-
mentioned Temasek, so the divestiture 
is matched by an investment by the 
buyer CMA CGM.  

While the move will certainly 
help the Port of Singapore, as indi-
cated above, for all the winners there 
are losers. In this case, the principal 
loser from the CMA CGM transac-
tion will be Port Klang, currently the 
carrier’s Southeast Asian hub, and its 
main operator, Westport (see chart on 
page 4). Around 20% of Port Klang’s 
throughput is CMA CGM related. But 
the move could become even more 
significant with Evergreen joining 
CMA CGM, COSCO and OOCL in 
the new version of the Ocean Alli-
ance, scheduled to start next April. 

Wheels Within Wheels

In some ways the Asian termi-
nal scenario is wheels within wheels. 
In March, COSCO Pacific (terminal 

division of the COSCO Group) and 
PSA reached an agreement to move 

the current JV terminal operation 
at Paisir Panjang Phase 1 to three 
new berths being built at Pasir 
Panjang Phases 3&4 which are 
scheduled for completion next 
year. China Shipping, which 

was merged with COSCO, 
like CMA CGM also uses 
Port Klang as its Southeast 
Asian hub port, while Ever-

green uses the Malaysian port of Tan-
jung Pelepas, located in nearby Johor 
Baru. The other future member of the 
Ocean Alliance, OOCL already calls 

(BUY – continued on page 5)

Terminal operaTors 2016
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A GLOBAL NETWORK
A LOCAL, PERSONAL APPROACH

MSC is a world leader in global container shipping and a company that prides 
itself on offering global service with local knowledge. The company has access 
to an integrated network of road, rail and sea transport resources which 
stretches across the globe. Excellent and flexible customer service is at the 
heart of the company’s ethos – which means having total confidence in the 
quality of service you will receive.

To find out more, contact your local MSC office
Toll free  +1 800 222 3367 msc.com
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COVERING ALL COASTS
Providing stevedoring & terminal operations
in more than 42 U.S. ports and 80 locations

Baltimore
Baton Rouge
Bayonne
Beaumont
Boston
Brunswick
Camden
Charleston
Concord, CA
Coos Bay
Corpus Christi
Crockett
Davisville
Eureka, CA
Freeport
Galveston
Gulfport
Houston
Jacksonville
Long Beach
Longview

Los Angeles
Miami
New Orleans
New York
Newark
Olympia
Philadelphia
Port Arthur
Port Canaveral
Port Everglades
Port Hueneme
Portland, ME
Providence
San Diego
Savannah
Tacoma
Tampa
Vancouver, WA
Virginia
Wilmington, DE
Wilmington, NC

www.PortsAmerica.com
www.PNCT.net

2575 Davisville Road
North Kingstown, RI 

02852

Latitude: 41° 36’ 43” N
Longitude: 71° 24’ 17” W

          www.portofdavisville.com
For more information contact:
Evan Matthews, Port Director

Quonset Development Corporation
ematthews@quonset.com | +01 (401) 295-0044 ext. 237

•    Top Ten Auto Importer in North America

•   No Harbor Maintenance Tax 

•   FTZ with direct rail service to Canada

•   Two berths, five terminals and over 58 
acres of laydown and terminal storage

•   $90 million investment proposed by      
Governor Raimondo to modernize Pier 2

•   2013 dredging project re-established         
the Davisville channel to 32 feet

*Estimates
Total TEU combined throughput as opposed to equity based.
Source: Annual reports, presentations and investors notifications 
NYK includes stevedoring

1. COSCO & China Ship merged in 2016
2. Hanjin declared bankruptcy in 2016
3. NOL the parent of APL was bought by CMA CGM

Terminal Operator  Terminals  2015 2014 2013 2012 2011
Hutchison Port Holdings  81 83.8 82.9 78.3 76.8 75.1
China Merchants (CMSN) 31 83.66 80.8 73.32 60.21 57.29
APM Terminals  70 69.3 79 73.7 66.2 65.7
PSA International  40 64.1 63.0* 61.81 60.1 59.03
COSCO (1) 33 62.8 65.8* 61.3 57.68 50.7
Dubai Ports World  65 60.5 60 55 56.1 54.1
Terminal Investment Limited  (TIL) 33 20.0* 20.0* 19 17.6 14.9
Eurogate  11 14.5 14.8 14.2 13.27 13.3
Ports America 36 13.4* 13.4 13.0* 12.7 12.0*
NYK Terminals 32 12.8 12.7* 12.3 10.9 9.9
Terminal Link 14 12.0* 12 10.4 8.7 8.0*
Hanjin (2) 15 10.0* 10.7 8.0* 7.8 6.0*
Westports 2 9.05 8.4 7.5 7 5.5
China Shipping Terminal Dev. (1) 15 9.0* 9.0* 9.0* 8.6 7.8
SSA Marine  20 8.6* 13.5* 13.0* 11.0* 9.7
ICTSI 30 7.78 7.44 6.3 5.63 5.23
Evergreen Marine  7 7.0* 8.0* 8 7.5 6.9
Gulftainer  6 6.6 6.4 6 4 3.23
HHLA  4 6.56 7.48 7.5 7.2 7.1
APL (3) 9 6.5* 6.5* 6.5* 6.1 4.93
MOL 10 4.0* 4.1* 4.14 4.12 3.44
GCT Terminals  4 4.0* 4.2* 4.0* 3.8* 3.4*
K-Line Terminals 8 3.9* 4* 3.9 2.5* 2.5*
Global Ports Investments 3 2 2.4 2.77 1.45 1.34
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Fastest 
Connectivity 
to Eastern Canada & the 
US No�h-East Seaboard

Introducing DP World Saint John, 
beginning marine terminal operations 
January 1, 2017.

Europe, the Caribbean and Latin America now have be�er 
access to the US and Canadian No�heast. Offering you:
• Industry leading productivity & sustainability
• Competitive rail options
• Reliable and congestion free service

Contact us to learn more:
saintjohn.info@dpworld.com
T: +1 980-333-7356

Creating the Future, Now.

Saint John

at PSA Singapore, as the Hong Kong 
carrier uses the port as its Southeast 
Asian hub. Considering the new 
agreements, will the other South-
east Asian port hubs be able to retain 
Ocean Alliance calls in the future?  
The potential shifting of services in 
Southeast Asia with the combination 
of mergers and investments is really 
just one of dozens that are playing out 
throughout the global trade lane.

Over the years, the terminal opera-
tors have employed a number of strat-
egies to keep their portfolios viable 
during the periods of ocean carrier 
volatility. In the main, this meant being 
ready for increasingly larger vessels 
and improving on and off the termi-
nal stratagems to improve velocity. 
Besides the focus of the facility itself 
there has been a holistic approach to 
the terminal business. One element of 
this strategy is simply putting termi-
nals in regions that are likely to have 
greater container trade growth rates. 
Emerging nations have been a target 
for investment: Africa, the Indian Sub-

continent, Latin America and South-
east Asia, have all seen increased 
activity over the last five years. 

Some terminal companies like 
Philippine-based ICTSI, have almost 
exclusively focused on emerging 
nations. In recent years, APM Ter-
minals heavily invested in emerging 
nations, as has DP World. Other termi-
nal operators like CMSN and COSCO 
have focused on developing terminals 
at the source, China being the predom-
inate source of containerized goods. 

There has also been a sort of 
rebound into mature containerized mar-
kets. The economic performance in 
emerging markets has been less than 
expected and this has somewhat damp-
ened enthusiasm as risk in these markets 
has increased. Projects have slowed or 
been delayed and a wait and see attitude 
has taken hold in some regions, although 
there are still plenty of exceptions.

But mature markets like Canada, 
with DP World investment in Vancou-
ver and Rodney Terminal in St. John 
and Gulftainer’s (GT) investment in 

(BUY – continued from page 2)The millennial generation of 
terminal operators comes of age 
Although the mega-terminal operators represent an increas-
ingly higher percentage of the global container throughput, 
there nevertheless is a new generation of terminal operators 
making waves. The question is, whether a decade from now, 
will the same group of TOs occupy the top spots?

(AGE – continued on page 7)

By George Lauriat, AJOT

There is no doubt that among ter-
minal operators the big get bigger and 
the global share of container through-
put among the top ten is rising, nev-
ertheless it is a new generation of 
terminal operators that are making 
waves. And given time it might 
turn out to be a tsunami’s worth of 
throughput. 

There are a number of examples 
of just how quick a small operator can 
be a global mainstay. Manila based-
ICTSI was founded in 1987 and didn’t 
open its first foreign concession until 
1994 (Terminal 5 Port of Buenos 
Aires, Argentina). In 2015 ICTSI 
handled nearly 7.8 million TEUs 
from thirty terminal concessions. 
This places the company in the top 
fifteen as a terminal operator. A feat 
accomplished in under thirty years or 
roughly the average length of time of 
a concession. Their rapid expansion 
was accomplished by developing ter-
minals in emerging markets, in one 
respect skipping around the mega-
terminal operators and looking for 
opportunities with few competitors. 

KicKing off the future?
SIPG (Shanghai International 

Port Group), founded in 2003 (listed 
on Shanghai stock exchange in 2006), 
is a little different as it is the “munici-
pal” terminal operator for the Port of 
Shanghai (initially a state controlled 
and CMSN company). This meant 
it was almost immediately a major 
player and in 2015 handled nearly 
18 million TEUs out of Shanghai’s 
leading 36.5 million TEUs. Nearly all 
SIPG’s development is concentrated 
in the Shanghai region, but this could 
very well change launching SIPG as 
a global group to be reckoned with. 
Oddly it begins with the 2022 World 
Cup in Qatar (see AJOT Matt Guasco 
blog). Qatar plans to build nine new 
stadiums and renovate three existing 
facilities spreading the games among 
twelve venues in seven cities. 

In July Qatar signed an MOU 
(Cooperative Framework Agreement) 
with Shanghai Port. Under the agree-
ment, a trade center in Qatar would 
also be maintained not only to coor-
dinate the distribution of cargo for 
the World Cup but also to serve as 
a resource for the countries’ other 
building projects. The main resource 
is a new 600-acre SIPG built Yang-
shan Port and is scheduled to be the 
primary staging area for World Cup 
activity in China. The question is 
whether this becomes the staging area 
for global investment by SIPG.

Middle east staging ground

Although DP World is now con-
sidered to be a charter member of the 
pantheon of mega-global terminal 
operators like Hutchinson Port Hold-
ings, PSA or APM Terminals, the 
group wasn’t founded until 2005 and 
didn’t go public on the Dubai stock 
exchange until 2007. Now the Group 
has over 60 terminals and is handling 
over 60 million TEUs spread across 

the globe. 
Although it is older than some 

of the other terminal groups, the 
Gulftainer Group from a global per-
spective is a new player. Like DP 
World, it has parlayed the core Middle 
East business into a global venture. 
The Sharjah, UAE-based TO is billed 
as “the largest, privately owned, inde-
pendent port management company, 
in the world.” It was formed in 1976 
by Crescent Enterprises to operate 
and manage the container terminal in 
Sharjah. In 2013 it took a major leap 

(BUY – continued on page 6)
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Market trends: Significant mergers, acquisitions, 
JVs and sales by terminal operators

January 2014 
• Mitsui OSK Lines (MOL) sells a 49% stake in containership operator’s TraPac subsidiary, which has 
interests in box terminals in Los Angeles and Oakland to Toronto-based Brookfield Asset Management.
• Goldman Sachs sells its 49% stake in the holding company of SSA Marine. SSA has interests in 
over two hundred terminals, mostly in the US but also in Mexico, Chile, Columbia and Vietnam. GS 
Infrastructure Partners sold its shares in SSA Marine’s ultimate parent company, FRS Capital Corp (the 
founding Smith/Hemingway family). In turn, Mexican businessman Fernando Chico Pardo acquired a 
49% share in the terminal operator from FRS.

february 2014 
• Ports America refinances the debt facilities of both Ports America, Inc. and MTC Holdings, Inc. 
(MTC) into a single, unified capital structure. The refinancing consisted of a new five year, $475 mil-
lion senior secured credit facility, including $170 million of revolving credit and letter of credit facili-
ties, and a new 7-year, $375 million “Holdco” (holding company) financing. A group lenders led by 
Royal Bank of Canada provided the senior credit facility.

June 2014 
• APM Terminals sold its terminal in the Port of Virginia to Alinda Capital Partners, one of the larg-
est infrastructure fund specialists particularly active in inland ports, and (similar to OTPF following 
Macquarie) UK-based Universities Superannuation Scheme Ltd.
• Oaktree Capital Group acquires Highstar Capital. According to reports, Oaktree has been seeking to 
invest more in infrastructure in North America, partly to gain a stake in the booming oil & gas seg-
ment, while building out their infrastructure portfolio, especially in the port segment. Highstar owns 
Ports America.
• UAE-based Gulftainer awarded 35-year concession of Port Canaveral’s container and cargo terminal 
in Florida. The award is significant as Dubai-based DP World was blocked from investment in US 
ports and sold (P&O Terminal USA) holdings to Ports America.

septeMber 2014
• In 2012, Hilco Global bought Sparrows Point out of bankruptcy, and partnered with Redwood Capital 
Investments in September 2014 to begin rebuilding the site into a state-of-the-art logistics park and multi-
modal center for global trade named Sparrows Point. In 2016 it was renamed Tradepoint Atlantic.

october 2014
• Goldman Sachs says it will sell off the 33.3% stake (its shares with Prudential PLC) in Associated 
British Ports Holdings (ABP). The GS led consortium bought ABP in 2006 for £2.8 billion pounds 
($4.47 billion) edging out Australian competitor Macquarie Bank Ltd. Borealis Infrastructure Manage-
ment Inc. and Singapore’s GIC Special Investments each own a third of the company.

deceMber 2015
• China Shipping Terminal Development Co (CSTD) inks an agreement with CJKEC to purchase a 
20% stake in KEC Busan Container Terminal (KBCT) in South Korean Busan port.

With the deal CSTD became the second largest shareholder in the container terminal. KBCT is 
located in the northern zone of Busan port, and is majority controlled by CJKEC. At the time it was 
reported, “The move by CSTD to invest in KBCT represents an important step in achieving consolida-
tion in port operations after the company is sold to Cosco Pacific (see below) and to continue to pursue 
strategic global expansion. 
• DP World and the Prince Rupert Port Authority sign Phase II South feasibility study agreement. DP 
World and the Prince Rupert Port Authority have announced an agreement to study further expansion 
of the Fairview Container Terminal in Prince Rupert.

January 2016: 
• The ICTSI officially breaks ground on greenfield project in Matadi, Democratic Republic of the 
Congo. ICTSI expects the terminal to be completed by the third quarter of 2016 and it will have an initial  
capacity of 175,000 TEUs. 
• Ports America’s Port of Oakland terminal operator Ports America Outer Harbor announced that it 
would withdraw from the Port on March 31st. Subsequently in February, Ports America Outer Harbor 
announced it was filing for bankruptcy effectively ending negotiations with the Port of Oakland. The 
company operated one of the five main terminals in the Port of Oakland. Ports America later (see 

(TRENDS – continued on page 8)

Port Canaveral, are part of 
that movement to the con-
sumer side of the container 
handling equation. In Europe 
APM finished construction 
on the construction of Maas-
vlakte II in the Netherlands. 
The terminal giant also is 
investing $70 million in Port 
Elizabeth, New Jersey.

Mexico, which fits in the 
gray area between mature 
and developing, also has seen 
considerable recent invest-
ment because of its access to 
the U.S. market and possess-
ing Pacific and Gulf ports. 
For example, ICTSI acquired 
100% ownership of Terminal 
Maritima de Tuxpan (TMT in 
Veracruz). APM has a $900 
million investment in Lazaro 
Cardenas TEC2, located on 
the Pacific Coast. 

The expansion of the 
Panama Canal has contributed 
to a new look at the Gulf of 
Mexico and Central American 
and Caribbean ports. Carriers 
are looking at new hubs that 
can service not only the U.S. 
Gulf region but at relay points 
for the entire east coast of South 
America. Added to this is the 
possibility of within a decade 
Cuba becoming a major player 
in the Gulf’s trade lanes for 
both import and export freight.

Who Will buy?

About a decade ago 
marine terminals were the 
target of investors from all 
sectors of the world of finan-
cial funding: institutional, 
private and venture capital. 
Funds with names like OTTP 
(Ontario Teachers’ Pension 
Plan) Macquarie Group, GIP 
(Global Infrastructure Part-
ners) Highstar, Oaktree Capi-
tal, Hilco, Redwood Capital 
Investments, Goldman Sachs, 
SteelRiver, Nautilus and more 
recently Lonsdale Capital and 
QIC are just part of a long 
list of investors in marine 
terminals. The reasons for 

the investment vary but gen-
erally the investment was 
deemed low risk and fulfilled 
the needs of the infrastructure 
fund portfolio. After all, at the 
end of the day, marine termi-
nals are property on the water, 
which has an intrinsic value. 
Further the ROI on the termi-
nal side of the business looked 
far more secure than the ocean 
carrier side of the equation. 

but all that is changing

Then there is Hanjin. 
The Hanjin bankruptcy has 
thrown a major monkey 
wrench into an already messy 
time for the industry. To say 
that the bankruptcy has made 
marine industry investors 
nervous would be a gross 
understatement. From simply 
the Hanjin bankruptcy per-
spective, there is still a great 
deal of speculation on how 
the terminals will be handled. 

COSCO would dearly 
like to buy Hanjin’s termi-
nal assets in Long Beach 
(the company also has two 
facilities in South Korea). 
The same can be said for the 
newly resurrected Hyundai 
Merchant Marine. 

But Hanjin’s terminal 
assets might the beginning of 
an industry wide sell off as 
the marine terminal industry 
reshuffles. 

The question is how 
long is long enough for a 
fund to hold onto a terminal? 
Is it better to move off the 
asset now, before the carrier 
realignments force the issue, 
or wait out the market and 
enjoy the rebound? Big name 
brands like Ports America 
and GCT are said to be on 
the block because their fund 
investors are ready to move 
off the sector.

Will it happen? Difficult 
to say, but as the ocean car-
rier realignment marches for-
ward, more terminal owners 
are going to be whistling that 
tune, “Who will buy?” in 
hopes of an answer.  

(BUY – continued from 
page 5)
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- Only Port South of Virginia at -50/-52 Ft. Capable of Handling Fully Laden 14,000 TEU Vessels

- 13 Ship-to-Shore Cranes Including 6 Super Post-Panamax

- On-dock Intermodal Rail Provides Access to 70% of the U.S. Population in 1-4 Days

- Direct Tunnel Connection to the U.S. Interstate Highway System

- Big Ship Berths Only Two Miles from the Sea Bouy Allows Fast Access

- No Air Draft Restrictions, No Fog, Nor Snow Delays

- Trade Nexus for Asia, Europe, the Americas, and Other Emerging Markets

- Reliable Labor Relations

G L O B A L  G A T E W A Y

GLOBAL GATEWAY

GLOBAL GATEWAY

R E - R O U T E  V I A  M I A M I  A N D  S A V E

www.portmiami.biz  | 

Providing innovative sustainable solutions
for the maritime community

Metro Ports’ vast range of cargo-
handling expertise and professional
staff provides our clients with quality
stevedoring and terminal operations.
Whatever your cargo, from autos to
wind turbines, contact us.

Port of Oakland terminal 
OK to expand, could start 
in November
TraPac, second-largest operator in Oakland, will 
nearly double in size

Work could begin next 
month to nearly double the 
size of the Port of Oakland’s 
second-largest marine ter-
minal. TraPac LLC said it’s 
ready to begin construction 
on a 57-acre expansion at 
the Port’s Outer Harbor. The 
Board of Port Commission-
ers approved the project at a 
meeting Oct. 27.

TraPac has signed a new 
14-year lease with the Port to 
grow from 66 to 123 acres. It 
will add two vessel berths to 
the two it already operates. 
The terminal operator said 
a larger footprint will help 
it absorb additional cargo 
volume.

“With this expansion, 

we’re making a long-term 
commitment to our customers 
and to the Port of Oakland,” 
said TraPac Oakland General 
Manager Mike Porte. “Now 
that the approval process 
has concluded, we’re eager 
to get on with the necessary 
improvements, and we’ll be 
doing so aggressively.”

TraPac is growing into 
property adjacent to its exist-
ing terminal. It said construc-
tion on a new entrance gate 
could start in November. 
Refurbishment of the remain-
ing acreage would follow 
soon thereafter, the company 
added. TraPac said it expects 
to complete improvements 
within 10 months.

with the acquisition of a 51% 
state in Saudi Arabia’s Gulf 
Stevedoring Contracting 
Company (GSCCO), which 
enabled Gulftainer to fully 
manage three Saudi terminals 
in Jeddah and Jubail. Thus 
overnight, Gulftainer became 
the largest port operator in the 
Middle East and controlled 
40% of the terminals capable 
of handling containerships of 
12,000 TEUs or over. 

The TO’s aggressive 
strategy has been built around 
looking for niche opportuni-
ties with high upsides. Back 
in 2012 the company’s goal 
was tripling the number of 
terminals to 35 and increasing 
throughput to 18 million by 
2020. In 2016, the company, 
after registering a 4% growth 
in 2015, expressed that it 
could through both organi-
cally and through leveraging 
current contracts triple its vol-
umes by the end of 2026.

Perhaps the most signifi-
cant expression of this confi-
dence is Gulftainer’s venture 
in Port Canaveral. In June 
of 2014, Gulftainer inked a 
35-year concession to develop 
a greenfield terminal in the 
Floridian port.

It was a remarkable agree-
ment given the problems DP 
World had in attempting to 
secure the former P&O ter-
minal interests in the U.S.

The deal called for an 
investment of $100 million in 
the terminal and related works, 
spread on a 20-acre footprint 
serviced by two gantry cranes, 
with an estimated capacity of 
200,000 TEUs. In January the 
terminal secured the “Blue 
Stream” service calls that will 
link Central America to Port 
Canaveral with onward ser-
vice to the United Kingdom 
and Europe. Blue Stream is 

(AGE – continued from 
page 5)

(AGE – continued on 
page 9)
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Metro Ports appoints 
new Director of Operations

Metro Ports has announced David 
Parrott as the new director of operations 
for the US Gulf Coast and East Coast. 

Parrott joined the Metro Ports orga-
nization on October 3rd and will have 
regional responsibility for all Metro 
Ports’ operations on the U.S. Gulf and 
East Coasts. Emphasis will be on assist-
ing the Metro Ports operations in Texas, 
North Carolina and Georgia in maintain-
ing the high standards Metro demands 
to support its extensive customer base. 
He will provide support and training 
for Metro’s existing personnel, assist in 
streamlining operational functions, and 
work with the Metro team on an aggres-

sive expansion program. 
Parrott’s extensive background 

in personnel and terminal operations 
will enhance Metro Ports’ continued 
growth in these markets through the 
development of stevedoring, logistics 
and general cargo operations.

Parrott brings more than 27 years 
of experience in the maritime industry 
to Metro Ports. His career began with 
Wilhelmsen Lines in Chicago, where 
he held various positions including 
general sales manager, regional oper-
ations manager, commercial trade 
manager and port manager for Wil-
helmsen’s largest port in Savannah. 

Ports America Chesapeake to commence 
intermodal transfer service operations 
in Baltimore

In an agreement reached earlier 
this year between Ports America Ches-
apeake and CSX Intermodal Terminals, 
Inc. (CSXIT), the operational respon-
sibility for CSXIT services at Seagirt 
Container Transfer Facility was trans-
ferred to Ports America Chesapeake 
in the Port of Baltimore. Accordingly, 
Ports America Chesapeake will com-
mence these operations on October 
31, effectively replacing CSXIT as the 
lessee and operator of the facility.

This seamless transition is designed 
to immediately enhance the competi-

tiveness of the Port of Baltimore and 
position it to capture additional freight 
business through more efficient service, 
consolidating management of the opera-
tion, and enhancing service through 
Ports America’s on-dock handling and 
operational expertise.

“With the newly expanded 
Panama Canal, the Port of Baltimore 
is well positioned to handle increased 
volumes and ultra-large neo-Pana-
max container vessels,” said Bayard 
Hogans, general manager of Ports 
America Chesapeake.

below) announced their West Coast strategy involved improving operations in the 
Pacific Northwest.

february 2016
• The merger of COSCO and China Shipping Group (CSG) results in the launching 
of China Cosco Shipping Corporation (CCSC). The terminal segment of the deal 
will add interest in 18 container terminals in 12 Chinese ports, as well as facili-
ties in Hong Kong, Kaohsiung, Seattle and Los Angeles in the USA, Zeebrugge in 
Belgium, and Damietta in Egypt. Cosco Pacific already owns stakes in 24 container 
terminals, including common ownership stakes with CSG’s China Shipping Termi-
nal Development in Tianjin, Hong Kong and Kaohsiung.

april 2016
• Ports America outlined its West Coast strategy following the exit from Oakland 
(see above). The main element includes a significant expansion and 20-year lease 
extension of the Husky Terminal in Tacoma, WA. International Transportation Ser-
vice, Inc. (ITS), a joint venture between Ports America and “K” Line, negotiated an 
extension of its Husky lease with the Northwest Seaport Alliance (NWSA) through 
2046. Ports America is an equity holder and service provider to Husky Terminal. 
Included in the lease extension is a planned expansion project of more than $141 
million approved by the NWSA. The project is expected to be complete by July 
2018.  Husky Terminal’s project will provide the terminal with approximately 104 
acres of leased and preferential berthing and NWSA has agreed to order four gantry 
cranes and to complete yard and gate improvements. Upon completion, Husky Ter-
minal will be capable of simultaneously accommodating two 18,000-TEU mega-
container vessels. Ports America is a 30% owner of ITS with the remaining 70% 
interest owned by “K” Line.
• DP World and the Government of the Republic of Cyprus entered into two separate con-
cession agreements for the commercialization of activities within Limassol port, Cyprus. 
DP World Limassol has been awarded a 25-year concession for the exclusive right to 
operate the multipurpose terminal, whose activities include break-bulk, general cargo, ro/
ro and the operation of the passenger terminal. Simultaneously, P&O Maritime Cyprus (a 
wholly-owned subsidiary of DP World Limited) has also been awarded a 15-year conces-
sion to exclusively provide a full range of port marine services including tugs and pilotage 
at the port of Limassol. Both concessions will be awarded to a joint venture between DP 
World and G.A.P. Vassilopoulos Public Limited, a logistics and services company, listed 
on the Cyprus Stock Exchange. DP World shall hold 75% of the share capital of each joint 
venture, as well as the management rights. 

May 2016 
• ICTSI acquired from Grupo TMM and Immobiliaria TMM 100% ownership of 
Terminal Maritima de Tuxpan (TMT) in Veracruz, Mexico. TMT holds an extend-
able 20-year concession for the development and operation of a projected one mil-
lion TEU terminal.
• Port Holdings (“DPH”) acquired Savannah-based Liberty Terminals with addi-
tional operations in Charleston, SC. Liberty Terminals will operate as Seaonus 
Stevedoring-Savannah LLC. Liberty Terminals operates on the oldest continuous 
maritime facility on the East Coast. In 2008 the berth was refurbished with a $14 
million investment. DPH, and related companies, Seaonus and Portus are all owned 
by SteelRiver Infrastructure Partners. 

June 2016
• Tradepoint Atlantic, announced that Pasha Automotive Services, a subsidiary of 
The Pasha Group, has signed a lease to launch automobile processing operations at 
Tradepoint Atlantic. The initial lease will ready 21 acres of improved land to service 
Tradepoint Atlantic’s first OEM contract with potential expansion of up to 150 acres. 
The terminal will host a roll-on/roll-off (ro/ro) operation for imported automobiles, 
beginning with Fiat Chrysler. The first vessel call was planned for July of 2016 with 
Tradepoint Atlantic investing $5 million on infrastructure upgrades such as berth 
improvements, security upgrades, and additional roadway infrastructure for the site. 
• The CMA CGM Group assumed control of NOL, a listed Singaporean company, 
number 12 in the world for container shipping, renowned for its APL brand. NOL 
and the APL containership division is now a subsidiary of CMA CGM along with 
APL’s terminal assets.
• CMA CGM and PSA Singapore Terminals announced the establishment of a joint 
venture company named CMA CGM – PSA Lion Terminal PTE Ltd (“CPLT”), 
owned in proportions of 49% and 51% respectively, to lease and operate four con-
tainer berths in the port of Singapore. With an estimated annual handling capacity 
of over TEU 3 million, the joint venture’s facilities will be used as a dedicated 
container terminal. 
• CMA CGM signed an agreement with the Port Authority of Jamaica (“PAJ” or 
“Jamport”) for a 30-year concession of Kingston Container Terminal. CMA CGM 
intends to develop KCT as a strategic hub on the context of the widened Panama 
Canal and the use of larger vessels for the lines operated in the area. The handover 
of the terminal’s operations from PAJ to CMA CGM took place June 30, 2016, trig-
gering the transfer of certain assets and liabilities against a payment of $75 million, 
$24 million of which remaining to be paid in 3 to 6 months from handover date.
• In June DP World announced it won a 50-year concession for the development of 
a greenfield multi-purpose port project at Posorja, Ecuador, 65 kilometres from the 
country’s main business city of Guayaquil. 

The terminal will cost $500 million for Phase 1 with over $1 billion for the 
entire project. The $500 million initial investment (Phase 1) will include the pur-
chase of land, dredging of a new access channel, a 20 kilometre access road and 
a 400 metre berth equipped to handle containers and other cargo. Construction is 
expected to start within the next six to nine months and take around 24 months to 
complete, resulting in 750,000 TEU of capacity. 

July 2016
• DP World signed a long-term lease agreement for the expansion and operation 
of the multi-purpose Rodney Container Terminal at Saint John, New Brunswick, 
Canada. DP World will begin operations on January 1, 2017 and work in partnership 
with the Saint John Port Authority on a planned expansion program to be completed 
in 2021with the lease continuing for 30 years thereafter. Canada based Logistec is 
the current terminal operator.
•  On July 27th DP World and the state run Taiwan International Ports Corporation 
(TIPC), signed a Memorandum of Understanding (MOU) for the development of 

(TRENDS – continued on page 10)

(TRENDS – continued from page 6)
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plex and other landside developments. 
But the real investment value in 

the Port and terminal complex is in the 
land. Simply put, this is a large amount 
of acreage located, “in” the South 
Atlantic with a very short pilotage to 
open water - basically land banked for 
development as the economic situation 
dictates. Cruise also pointed out that 
the Port Canaveral, which is situated in 
a natural lee, has no air draft restriction 
and is blessed with a sandy bottom and 
that can be easily dredged to accom-
modate increasingly larger ships. What 
is the potential of GT USA’s terminal 
and the Port Canaveral? Well as Cruise 
says, that in the future the State and 
region may have to decide whether it 
will be a “niche, regional or national 
gateway.” Basically every possibility 
is on the table.

operated by StreamLines N.V. part of 
the Seatrade Group, which specializes 
in reefer freight. The service employs 
a rotation of five ships of 1300 TEUs 
with 250 reefer plugs. Although these 
ships are not mega-vessels that grab 
headlines, this service represents an 
important first phase in establish-
ing Port Canaveral and GT USA as a 
player in the emerging market in the 
Caribbean and South America. 

Joe Cruise, Commercial Manager 
for GT USA, in an interview with 
AJOT, explained, “land is our friend” 
stating that while the current develop-
ment is on 20 acres, potentially there 
is another 80 acres available. Even on 
the existing footprint, the throughput 
could be as high as 750,000 TEUs with 
changes in equipment, larger gate com-

(AGE – continued from page 7)
GTUSA Terminal at Port Canaveral 

Two quay cranes arrive 
at DP World Saint John

• Upgrades will also be made to the 
existing Rodney Terminal wharf infra-
structure to prepare for the arrival of 
the larger cranes.
• Principle dimensions and capacities 
are:
Outreach: 44.2m
Total Lift Height: 48.8m
Cargo Hook rated load: 62 LT
Spreader rated load: 50 LT
Twin-20 capable spreader

Matthew Leech, Senior Vice 
President and Managing Director, DP 
World Americas Region, said: “DP 
World Saint John will bring signifi-
cant benefits to New Brunswick and 
Maritimes importers and exporters 
through our investment in modern 
container handling equipment that 
will be capable of serving post-pana-
max container vessels in line with the 
Port Authority’s expansion works pro-
gram. As a visible step in the develop-
ment programme local people will be 
able to see for themselves the mod-
ernization of the Port is in full swing.  

Jim Quinn, President & CEO, Port 
Saint John said, “We appreciate the 
investment that DP World is making that 
will enhance our operational capabilities 
and is supportive of the West Side Mod-
ernization Project. The cranes will sig-
nificantly enhance container handling 
capacity at the Port as we further grow 
our container business.”

Global trade enabler DP World, 
has announced the arrival of two new 
quay cranes before its operations 
begin in January 2017. 

DP World is working in part-
nership with Port Saint John, who, 
together with the governments of 
Canada and New Brunswick, have 
embarked on a previously announced 
$205 million infrastructure modern-
ization program expected to be com-
pleted in 2021. As demonstrated by 
the purchase of the two cranes, DP 
World Saint John is adding new ter-
minal cargo handling equipment to 
deliver exceptional customer service 
and further expand capacity and pro-
ductivity of the terminal.  

Once installed the new cranes will 
be modified with a range of features:
• Capability to work a 16 container-
wide, 6,500 TEU capacity vessel, 
substantially larger than the average 
3,000 TEU vessels currently serviced.
• An ability to handle larger vessels 
through all loading and tidal condi-
tions. Saint John has some of the larg-
est tides in the world and being able 
to continuously work a vessel through 
a 7.7m tidal cycle improves current 
operational capabilities.
• The cranes are equipped with modern 
drives and controls that deliver pre-
cise and reliable handling, ensuring a 
high productivity level.
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No spin, just results

its corporate headquarters to Sparrows Point. 
• Ports America and Cooper/T. Smith announced a merger of their breakbulk opera-
tions in the Port of Houston into a new joint venture called Cooper/Ports America, 
LLC (C/PA).  Additionally, C/PA agreed to acquire all the assets of Shippers Stevedor-
ing and Chaparral Stevedoring under C/PA’s operations. Integrated Marine Services 
LLC (IMS), the empty container yard facility located adjacent to the Barbours Cut 
Terminal that offers complete intermodal equipment and depot services in Barbours 
Cut, Texas will also be part of the venture. 
• Ports America Chesapeake and CSX Intermodal Terminals announced a new agree-
ment, which transfers operational responsibility for the intermodal container service 
from CSX Intermodal Terminals to Ports America Chesapeake. “Having direct on-dock 
access to rail service is a significant competitive differentiator for the Port of Baltimore, 
enhancing its attractiveness as one of only three East Coast ports equipped to handle 
super-post-Panamax ships, which will expand our ability to attract new freight,” Ports 
America CEO and President Michael Hassing said. In 2010, Ports America Chesapeake 
assumed operational control of the Seagirt Marine Terminal through a public-private 
partnership and began a $500 million investment program. 
• On Oct. 17th Cosco Shipping Ports announced the purchase of a 40% stake in APM 
Terminals’ Vado Holdings, which operates the Vado Reefer Terminal at Vado Port in 
Italy, for EUR53m ($58.3m).

The transaction was done through its CSPL SPV unit, which is buying the stake 
from APM Terminals. Vado Holding is the holding company of Vado RT, which oper-
ates the Vado Reefer Terminal at the Vado Port, one of the largest reefer terminals in 
the Mediterranean region with an annual capacity of up to 300,000 TEU in addition 
to 600,000 pallets.

Vado Holding is also expected to complete its purchase of Vado CT, the company 
that will operate Vado Container Terminal, a new deep-water terminal located at the 
Vado Port, in 2018.

The new terminal is currently under construction and is scheduled to commence 
operation in 2018 with an initial annual capacity of 600,000 TEU, which will be 
expanded to 900,000 TEU. 

In a related agreement, Chinese port operator Qingdao Port International, announced 
it had taken a stake in Vado Port, paying EUR1.7m for a 9.9% indirect stake. This will 
enable it to take part in the operation and management of the two terminals.
• On October 29th DP World, announced the arrival of two new quay cranes before 
its operations begin in January 2017. DP World working with Port Saint John, and the 
governments of Canada and New Brunswick, have embarked on $205 million infra-
structure modernization program expected to be completed in 2021. Once operational 
the new cranes will be modified with a range of features: the capability to work a 16 
container-wide, 6,500 TEU capacity vessel (substantially larger than the average 3,000 
TEU vessels currently serviced) and an ability to handle larger vessels through all 
loading and tidal conditions. Saint John has some of the largest tides in the world and 
being able to continuously work a vessel through a 7.7m tidal cycle improves current 
operational capabilities.

Kaohsiung Port’s Terminal 7 in Taiwan. DP World will be the first global operator 
entering the Taiwan market. 

august 2016
• APM Terminals announced it will invest $70 million in the Port of New York/New 
Jersey’s Port Elizabeth terminal. The investment will increase the terminal’s capacity 
from 1.5 million TEUs to 2.3 million TEUs. 

septeMber 2016
• Cosco Shipping Ports entered into a concession agreement for the construction, man-
agement and operation of the Khalifa Port Container Terminal 2 in Abu Dhabi. The 
agreement is for 35 years, the company has an option to extend it by a further five years.
• It was reported that Australia’s largest container port, The Port of Melbourne, was 
sold for US$7.3 billion to a consortium of investors. The Lonsdale Consortium com-
prising the Future Fund, QIC, Global Infrastructure Partners (GIP) and OMERS was 
named by the Victorian Government as the successful bidder of a 50-year lease of the 
Port of Melbourne.
• APM Terminals to acquire full ownership of APM Terminals-Aarhus A/S from Aarhus 
Service Holding A/S. Aarhus Service Holding A/S sold its 40% share in APM Termi-
nals-Aarhus A/S to its JV Partner since the 2010 merger of adjoining facilities in Den-
mark’s largest port. In September APM Terminals has reached an agreement with joint 
venture partner Aarhus Service Holding for the purchase of the remaining 40% of the 
existing APM Terminals-Aarhus A/S facility. Container throughput at Aarhus has risen 
from 399,000 TEUs in 2012, to 442,000 TEUs in 2015. 
• On September 16th DP World announced it had won a 30-year concession with an 
automatic 10-year extension for the management and development of a multi-purpose 
port project at Berbera, Republic of Somaliland. The Port of Berbera opens a new 
point of access to the Red Sea and will complement DP World’s existing port at Dji-
bouti in the Horn of Africa. DP World will set up a joint venture with 65% control 
together with the government of Somaliland to manage and invest in the Port of Ber-
bera. The investment of up to $442 million will include a first phase of a 400 metre 
quay and 250,000 square metre yard extension, and gantry cranes and reach stackers 
to handle containers and cargo. Construction of the quay extension is expected to start 
12 months after the satisfaction of the terms and conditions of the agreement and will 
take 24 months to complete.

october 2016  
• Tradepoint Atlantic, a 3,100-acre multimodal industrial site in Baltimore, Maryland, 
announced that Atlantic Forest Products, a wholesale distributor of building materi-
als, has signed a long-term lease at Tradepoint Atlantic. Atlantic Forest Products will 
be leasing two storage buildings totaling 160,000-square-feet of covered space on 16 
acres of land at Tradepoint Atlantic for staging of building products. In addition, the 
lease includes 6,500 square feet of office space for Atlantic Forest Products to locate 

(TRENDS – continued from page 8)
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Intermodal & 
logIstIcs news

Don’t go it alone

Learn more about this great agent opportunity at www.usintermodal.net,  
call 912-313-8657, or email tsapp@USIntermodal.net

Here are just some of the agent benefits: 
• Reduced exposure to negative driver balances • Only 1 year of experience needed 
to qualify contractors • National sales support • We help bring you business  

• Commissions  
on business you refer to other agents • No insurance surcharges

Start your own business 

USIL 
on your  
    team!

withAs an US IntermodaLogistics intermodal trucking and drayage agent  
you’ll have unbeatable earnings potential and a wide-range of resources. 

RoadOne IntermodaLogistics adds Walther 
to executive team

RoadOne IntermodaLogistics, a leading single 
source intermodal, distribution, and logistics ser-
vice company, announced the appointment of 
Robert Walther as Vice President, Sales-Northeast. 

Rob has over 25 years of experience in new 
business development, logistics, transportation 
operations, warehousing and customer relation-
ship management.  With his solid background, 
he has contributed to the success of a number of 
businesses including warehouse services, freight 
management, LTL (less than truckload), and most 
recently as Schneider’s Northeast Port Logistics 
Director of Sales.  He has been responsible for re-
architecting multiple sales and marketing programs 
in an effort to increase sales leads, close ratios and 

drive top line revenue.
As RoadOne’s VP of Sales in the Northeast, 

Rob will be responsible for port drayage, dedicated 
fleet management, container terminal sales, trans-
loading, warehousing and contract logistics sales 
under Roadone’s single-source solution umbrella.  
In addition, he will contribute to the company’s 
strategic planning and marketing efforts.  Rob’s 
territory is Maine to Virginia and as far west as 
Ohio.  Rob will also be helping to drive revenue 
opportunities for RoadOne’s sister companies, US 
IntermodaLogistics and American IntermodaLo-
gistics.  This agent based division will also benefit 
from Rob’s relationships as he drives new revenue 
opportunities to these intermodal entrepreneurs. 

CP reduces profit target 
as commodities slump

Canadian Pacific Railway 
Ltd. cut its profit target for the 
year as revenue from commodi-
ties dropped and western Cana-
da’s grain shipments fell behind 
schedule because of heavy rain.

Earnings growth will grow 
only in the mid-single digits in 
percentage terms because of the 
delayed grain harvest, lower 
crude-oil volume and a stronger 
Canadian dollar, the Calgary-
based carrier said in a statement. 
The railroad previously forecast 
that profit would increase at 
least 10 percent from C$10.10 a 
share last year.

“Barring a horrific winter, 
which I pray about every night, I 
think we can have modest volume 
growth in 2017 with a much 
improved operating base, and 
you’re going to see some earnings 
growth in 2017,” Chief Operating 
Officer Keith Creel said on a con-
ference call with analysts.

Faced with an industrywide 
decline in cargo volume, Canada’s 
second-largest railroad has parked 
locomotives and reduced staff 13 
percent. Cost cuts will help boost 
adjusted earnings 15 percent in 
2017 from this year’s projected 
level, based on analyst estimates 
compiled by Bloomberg.

‘positive signs’
“The good news is the 

volume picture does appear to 

be showing more positive signs 
so far early in Q4 with Cana-
dian grain up sharply in the most 

DHL Supply Chain appoints new president 
DHL Supply Chain, the Americas’ leader in contract logistics and part of Deutsche Post DHL Group, 

has announced the appointment of Jim Monkmeyer to President of Transportation. Monkmeyer takes the 
helm to lead DHL Supply Chain’s end-to-end transportation management solutions.   

Monkmeyer has extensive experience in third-party logistics and supply chain management, as well as in 
various specialties including transportation operations and network design. Prior to joining DHL Supply Chain, 
Monkmeyer was Vice President of Supply Chain Management at England Logistics, Inc. Previous roles also 
include Chief Operating Officer at A3 Integration, LLC, a 3PL integration company specializing in hosting and 
configuring logistics software; at Vastera, now of Livingston International; and at Ryder Integrated Logistics. 

Monkmeyer will report to Scott Sureddin, Chief Executive Officer, DHL Supply Chain North America, 
and will be based in Westerville.

(SLUMP – continued on
page 18)

XPO Logistics divests 
North American truckload 
operation to TransForce

XPO Logistics, Inc. has 
announced that it has com-
pleted the sale of its truckload 
business to TransForce Inc. for 
approximately $558 million 
in cash, subject to customary 
adjustments. XPO will use the 
proceeds from the transaction to 
pay down debt.

The divested truckload 
operation encompasses approxi-
mately 3,000 tractors, 7,500 
trailers and 29 locations that 
were part of the October 2015 
acquisition of Con-way Inc. 
XPO will continue to offer full 
truckload services to customers 
in the United States, Mexico and 
Canada through its extensive 
brokerage network. XPO is the 
second largest freight brokerage 
provider in the world.

Bradley Jacobs, chairman 
and chief executive officer of 
XPO Logistics, said, “Trans-
Force is getting the 19th largest 
asset-based truckload carrier in 
the U.S., a highly experienced 
workforce, and a presence in 
the cross-border Mexico freight 
corridor. We divested these 
assets to concentrate on grow-
ing our value to customers in 

the areas where we’re leaders 
in the industry: contract logis-
tics, truck brokerage, less-than-
truckload, last mile, intermodal, 
drayage, expedite and managed 
transportation.”

Jacobs continued: “This 
transaction strengthens our bal-
ance sheet and improves our 
long-term growth profile. In 
addition to deleveraging, the 
sale reduces our annual capex 
requirements, increases our 
return on capital, and lessens the 
cyclicality of our operations.”

The divested operations, 
which have been reported as 
part of XPO’s Transportation 
segment, were expected to gen-
erate approximately $10 mil-
lion of operating income for the 
remaining two months of 2016, 
and depreciation and amortiza-
tion of approximately $10 mil-
lion. The company will update 
its financial targets to reflect the 
transaction when it reports its 
third quarter results on Novem-
ber 2, 2016.

J.P. Morgan served as finan-
cial advisor to XPO Logistics, 
and Scudder Law Firm, P.C. 
acted as legal advisor.

BISON launches world first system 
for weighing containers on chassis

BISON, the specialist developer of portable 
container weighing solutions, has announced the 
launch of a world first system for weighing con-
tainers on trailer chassis. 

The new container weigh system is a timely inno-
vation, with recent amendments to the SOLAS con-
vention forcing shippers around the world to verify the 
weight of every export container with certified weigh-
ing equipment or processes. The SOLAS rule change 
has added cost and complexity to container shipping 
operations, with many shippers having to adopt inef-

ficient or poorly timed weighing processes, such as 
hauling containers extra distances to offsite weigh-
bridges or weighing every single cargo item before it 
is loaded into the container. 

“BISON C-Legs solve this problem,” says 
BISON CTO, Dr Mark Fahey. “They equip ship-
pers to accurately weigh containers on chassis in 
any location, without reliance on capital-intensive 
weighbridges, cranes and container handlers, 
which are not always available at the right time or 

(SYSTEM – continued on page 19)
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Turkish Air appoints Ekşi CEO 
as Kotil resigns

Turkish Airlines, which posted losses 
for two straight quarters, appointed the 
nation’s head of civil aviation, Bilal Ekşi, 
as its chief executive officer.

Ekşi helped manage the reorganization 
of Cyprus Turkish Airlines between 2009 
and 2010 before being named the director 
general of civil aviation in 2011. He takes 
over from Temel Kotil, who resigned last 
week with immediate effect to become the 
head of Turkish Aerospace Industries.

Kotil, who was also Turkish Air-
lines’s vice chairman of the executive 
board, served as CEO for more than a 
decade, expanding the company’s net-
work to 291 destinations worldwide to 
compete with hubs in the Persian Gulf. 
Terrorist attacks across Turkey have kept 
tourists away and led to the carrier’s worst 
quarterly result since at least 1999.

The 83-year-old airline has a fleet of 
333 planes. 

MIA to welcome new freighter airline 
Northern Air Cargo

U.S. freighter airline Northern Air 
Cargo (NAC) has announced that it will 
launch four weekly charter cargo flights at 
Miami International Airport on November 
1, 2016, which will include: two weekly 
roundtrip freighter flights on a triangular 
route between MIA, San Juan and Saint 
Martin; one weekly flight that will oper-
ate between MIA and Santo Domingo; 
and one weekly flight that will serve a 
triangular route between MIA, Port-au-
Prince and Santo Domingo. Northern Air 
Cargo will utilize Boeing 737-300F air-
craft for the new service.

“We look forward to welcoming 
Northern Air Cargo to MIA, and we wish 
them success on their expansion to the 
Latin American and Caribbean region,” 
said Miami-Dade Aviation Director Emilio 

T. González. “MIA’s vast route network 
across the globe, in addition to our evolv-
ing cargo logistics infrastructure, contin-
ues to attract freighter airlines.”

Northern Air Cargo is the third all-
cargo airline to start service at MIA this 
year. In April, Canadian airline KF Cargo 
launched charter freight service between 
MIA and multiple points  in South Amer-
ica. In November, U.S. carrier 21 Air is 
scheduled to begin eight weekly roundtrip 
freighter flights to Latin America, with 
six weekly frequencies between MIA and 
Bogotá, and two weekly flights on a tri-
angular route between MIA, Panama City 
and Guatemala City. Northern Air Cargo 
and 21 Air will join MIA’s current total 
of 107 passenger and cargo-only airlines 
– the most of any U.S. airport.

DHL Express announces its 
2017 rate adjustments

DHL Express has announced a 4.9% general average price increase for U.S. account 
holders, effective January 2, 2017.

DHL Express adjusts its prices annually, taking into account inflation, currency dynamics 
and other rising costs, such as expenses related to compliance with enhanced security regula-
tions, in each of the more than 220 countries and territories that it serves. Customers should 
refer to their current DHL agreement to determine the impact of these changes.

Turkish Air postpones dozens 
of Airbus, Boeing jet deliveries

Turkish Airlines said it plans to postpone dozens of Airbus Group SE and Boeing 
Co. narrow-body jets as it contends with a turbulent travel market following terror 
attacks in Istanbul and Europe.

The carrier is delaying deliveries of 39 of the upgraded single-aisle planes originally 
scheduled for 2018 to 2020, the company said in a filing to Borsa Istanbul. Turkish is raising 
its 2022 deliveries for the workhorse jets to 30 from the six it had previously planned.

The company didn’t elaborate on the models that will be deferred, but it has ordered 
92 Airbus A321neo, 65 of Boeing’s 737 Max 8 and 10 of the U.S. planemaker’s Max 9 
models. Turkish, based in Istanbul, said it was reducing flight frequencies and shifting to 
smaller planes on “demand-challenged routes” after posting a second-quarter loss of 656 
million liras ($215 million) in August.

MIA and BRU launch new pharma 
industry organization Pharma.Aero

Brussels Airport (BRU) and Miami 
International Airport (MIA), the first and 
second International Air Transport Asso-
ciation (IATA)-designated pharma hub 
airports in the world, respectively, have 
taken the initiative to create Pharma.Aero, 
a new organization focused on improving 
pharma handling and quality in the air 
cargo industry worldwide.

Nathan De Valck, Chairman of 
Pharma.Aero, said, “With the vision to 
achieve a reliable end-to-end air trans-
port for pharmaceutical cargo, Pharma.
Aero will focus on pharmaceutical ship-
pers and all industry stakeholders who 
embrace the IATA CEIV program. Mem-
bers of the organization will foster route 
certification/development of pharmaceu-
tical trade lanes, implementation of best 
practices and sharing of market knowl-
edge and expertise.”

Along with the founding members, 
BRU and MIA, other stakeholders of the 
air cargo supply chain have also joined 
the organization. Singapore Changi Air-
port (SIN) is the first airport in Asia to 
join Pharma.Aero as a Strategic Member. 
Also, Sharjah International Airport (SHJ) 
is the first airport in the Middle East to 
join as a Strategic Member. Other mem-
bers who have joined include Brussels 
Airlines, Singapore Airlines, and Brinks 
Life Sciences.

Dr. Emilio T. González, Director 
of the Miami-Dade Aviation Depart-
ment, which operates MIA, adds: “As 
the busiest U.S. airport for international 
freight, perishable imports and tempera-
ture-controlled products, MIA seized the 
opportunity to further grow its local phar-
maceutical transport industry by engag-
ing its cargo community in the IATA 
CEIV Pharma Certification Program. In 
the process, we became the first IATA-

designated pharma hub airport in the U.S.  
Today marks an important day for MIA, 
as we shift our efforts towards collabo-
rating with other pharma stakeholders 
around the world through Pharma.Aero.”

Pharma.Aero welcomes airport 
communities, airline carriers, logis-
tics companies, and other pharmaceuti-
cal stakeholders including shippers to 
become members. Pharma.Aero has 
received endorsement letters from sev-
eral pharmaceutical shippers, including 
MSD, UCB and Pfizer.  They welcome 
the initiative and will give their guidance 
and active support in the projects with the 
other members.

Steven Polmans, Head of Cargo at 
Brussels Airport, adds to this: “in the past 
4 years we have been working closely 
with pharma manufacturers, which has 
resulted in the first CEIV pharma commu-
nity certification with 18 local BRUcargo 
based partners. We now want strengthen 
our approach by bringing it on a global 
level to create end to end solutions for 
the pharma industry. Pharma.Aero will 
be content focussed, developing solutions 
and creating transparency in close co-
operation with the pharma industry”.

Lim Ching Kiat, Managing Director, 
Air Hub Development, Changi Airport 
Group, said, “Pharmaceuticals is among 
our fastest growing cargo segments, reg-
istering a 19% year-on-year growth in the 
first nine months of 2016. We are also the 
first airport in Asia to embark on a com-
munity approach for IATA CEIV Pharma. 
With Changi Airport’s strong connectivity 
and facilities, Singapore is well-positioned 
to be the preferred gateway for pharma 
cargo in Asia. Our participation in Pharma.
Aero will further strengthen our capabili-
ties to handle pharma cargo and enhance 
the pharma supply chain in Singapore.”
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Yusen Logistics starts logistics services 
for Konica Minolta Healthcare

Yusen Logistics (Benelux) B.V. and Konica 
Minolta Medical and Graphic Imaging Europe 
B.V. (KM Healthcare) have signed contracts for the 
delivery of an extensive set of logistics services, 
with Yusen Logistics undertaking a European dis-
tribution role for KM Healthcare.

KM Healthcare develops, manufactures and 
markets high-quality digital X-ray systems and 
other medical diagnostic equipment for, among 
others, hospitals, and clinics.

Yusen Logistics will handle the storage and 
international distribution of complete systems, 
spare parts and consumables like medical films. 
The goods will be stored in both bonded as 
well as non-bonded conditions. The storage and 
logistics services for KM Healthcare will take 
place at Yusen Logistics’ Antwerp Distribution 
Center in Melsele, Belgium. Temperature sensi-
tive products from the KM Healthcare gamma 
will be stored in the climate-controlled area of 
the Yusen Logistics warehouse.

Besides storage and warehousing, Yusen 
Logistics manages the in- and outbound goods 
flows for KM Healthcare. In terms of inbound, this 
mainly concerns the import from Japan through 

air and sea freight, as well as the deliveries from 
local suppliers. The outbound goods flows include 
air- and sea freight shipments to destinations in 
Europe, the Middle East and Africa, as well as 
consolidated and groupage deliveries to custom-
ers in Europe. In addition, Yusen Logistics will 
provide value added services to KM Healthcare, 
including kitting and labeling.

“It is important to Konica Minolta to have a 
logistics partner that offers a wide range of ser-
vices. In particular, for the export it is important 
that all planning, documentation, and handling 
of goods will be accurately taken care of. Yusen 
Logistics possesses these abilities and we are there-
fore looking forward to a good co-operation,” said 
Judith Schut, Supply Chain Manager KM Health-
care EMEA.

Piet Boogaard, Managing Director at Yusen 
Logistics Benelux added: “Yusen Logistics 
is delighted to further extend its range of ser-
vices for Konica Minolta. This new contract is 
an excellent example of the scope of logistics 
activities, including value added services, that 
we can offer to this key customer in the special-
ized Healthcare segment.”

UPS puts $5.3 billion in 
air power behind Asia, 
Europe expansion

United Parcel Service Inc. 
is deepening its bet on interna-
tional expansion by ordering 
14 Boeing Co. 747 jumbo jets 
with a list value of $5.3 bil-
lion. Daily package volume in 
UPS’s international division has 
climbed 58 percent in the past 
decade. U.S. volume, mean-
while, has increased just 16 per-
cent. Though overseas volume 
remains smaller—2.8 million 
packages in the third quarter 
internationally versus 15.4 mil-
lion in the U.S.—the China and 
Hong Kong markets have been 
particularly strong recently.

Business among small and 
midsize Chinese companies is 
“growing at rates we’ve never 
seen before,” James Barber Jr., 
international president, said on a 
conference call after the Atlanta-
based company reported earnings. 
Overseas operating profit jumped 
14 percent in the past quarter from 
a year earlier, UPS said.

The 747-8 freighters pri-
marily will be used on routes 
with heavy package volumes 
between the U.S. and Asia, 
Europe and the Middle East, said 
UPS spokesman Mike Mangeot. 
The greater size of the 747-8 
will allow UPS to carry more 
packages than it currently can 
with 747-4 jets, which will be 
redeployed to the U.S. The cou-
rier has 237 aircraft in its own 
fleet and uses 413 more from 
vendors, according to a regula-
tory filing earlier this year.

capex holiday

The 747 order was the cou-
rier’s first aircraft purchase since 
2013, prompting R.W. Baird 
& Co. analyst Ben Hartford to 
label the intervening three years 
a “capex holiday of sorts.” The 
order is warranted, he said, as 
the courier recorded double-
digit growth in Asian exports 
in the third quarter and smaller 
gains within Europe.

The holiday’s end worried 
some investors, though, con-
cerned that UPS may have to cut 
back on its share buybacks and 
dividends as it puts more cash 
toward capital expenses.

“The underlying air market 
is not strong enough to support 
that kind of expansion,” said 
Jack Atkins, an analyst at Ste-
phens Inc. “Obviously, they feel 
like that plane fits in well with 
their network.”

UPS also has options for 14 
more 747 freighters. Discounts 
are customary on large aircraft 
purchases.

After the plane order was 
announced, UPS’s shares dropped 
as much as 2.5 percent—the big-
gest intraday drop in almost three 
months. The stock ended the day 
down just 0.5 percent in New 
York at $108.08.

cash floW

Chief Executive Officer 
David Abney said the compa-
ny’s investments will boost free 
cash flow as they generate busi-
ness and already have paid off 
with seven consecutive quarters 
of double-digit profit growth in 
the international package divi-
sion. UPS is spending $2 billion 

expanding in Europe. Two years 
ago the company almost doubled 
the size of its major European 
air hub in Cologne, Germany. 
The facility now processes about 
190,000 packages an hour, or 
slightly less than half what UPS’s 
largest U.S. air hub, in Louisville, 
Kentucky, can handle.

“We think Asia, and China in 
particular, has stabilized,” Abney 
said in an interview, cautiously. 
“We’re not saying China’s back 
into the heyday where their GDP 
was growing 8 or 9 percent.”

Adjusted earnings increased 
from a year earlier to $1.44 a 
share, meeting the average of 
analyst estimates compiled by 
Bloomberg. Revenue rose 4.9 
percent to $14.9 billion, while 
analysts predicted $14.7 billion.
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Up for grabs - 
Trans-loading in the Caribbean

Before its expansion, the 
Panama Canal was sending 
4,500 TEU ships into the Carib-
bean with containers for 
trans-loading and final 
destination. Larger 
8,500 TEU vessels tran-
siting the Suez brought a 
little more volume to 
island hubs. 

Terminals in 
Jamaica and the 
Dominican Republic 
became trans-load 
centers for the Carib-
bean and US port range, while 
facilities in Colon could swing 
cargo to a wide range of destina-
tions including South America.

Trans-shipment in the 
Caribbean Sea

JaMaica

The port of Kingston, 
Jamaica is getting a facelift with 
the infusion of $600 million for 
upgrades and expansion to Kings-
ton Container Terminal (KCT). 
Terminal Link, a subsidiary of 
CMA CGM and the Jamaican 
Government, entered into a part-
nership called Kingston Freeport 
Terminal Ltd. (KFTL). KFTL will 
operate the port jointly for 30 years 
before turning the facility back 
to Jamaica. Terminal Link will 
invest $460 million on reinforc-
ing 394 feet of the wharf to meet 
Euro Code standards and dredging 
alongside 2,625 feet of the quay 
to 51 feet. The remaining funds 
will be spent on terminal expan-
sion and upgrades. In addition 
the government will seek private 
partnerships to spend $130 mil-
lion to dredge Kingston’s harbor 
to accommodate Neo-Panamax 
vessels arriving from the canal. 
The government believes part-
nering with Terminal Link will 
bring a major dynamic to the table 
through CMA CGM’s world-class 
service with strong ties to Carib-
bean and Latin Markets.

the doMinican republic

Prior to the canal’s expan-
sion, the Port of Rio Haina in 
the Dominican Republic was 
capable of handling trans-load 
traffic for the region. With just 
under 1,731 linear feet of usable 
wharf face, the Puerto Hiana 
Oriental facility could accom-
modate one Panamax vessel 
working it with two shore-
mounted cranes. Thirty min-
utes east of Santo Domingo lay 
the suburbs of Boca Chica and 
Andres. On the adjoining coast 
sits the Port of Caucedo. Oper-
ated by DP World this facility 
is fully capable of handling the 
largest ships the Panama Canal 
can throw at it. Opened in 2002 
the port had from its inception 
counted on the growth in traffic 
an expanded canal would bring 
to the Dominican Republic. A 
3,280-foot quay comprising 
three berths with 49.2 feet of 

water alongside each is sheltered 
from the open sea by 2,952 feet 
of breakwater. DP World holds a 
50-year concession on the facil-

ity and intends to expand its 
capacity from 700,000 TEUs 
to over one million contain-

ers. The consortium of 
NYK, Evergreen 
and Hyundai operat-
ing joint services in 
the Caribbean have 

By Matt Guasco, AJOT

(GRABS – contin-
ued on page 19)
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market on a rebound south 
of the border this demand is 
growing. Canada has also been 
expanding rapidly into the Asian 
market, with China being the 
second-largest importer. The 
U.S. accounted for 69% of Can-
ada’s softwood lumber exports 
in 2015. This is an increased 
share of Canadian softwood 
lumber exports, which reached 
its lowest level in 2011 account-
ing for only 54%.

softWood luMber 
agreeMent

The Softwood Lumber 
Agreement expired on October 
12, 2015. Canadian producers 
of softwood lumber now have 
unfettered access to the US soft-
wood lumber market.

There are several impedi-
ments that have kept Canada 
and the US from negotiating a 
new agreement to replace the 
SLA. Some producers in West-
ern Canada have expressed a 
desire to renew the SLA as it 

currently stands, while others 
are demanding revisions. Some 
officials in Quebec believe that 
the province has made the nec-
essary changes to their forestry 
practices to make them exempt 
from any future agreement, 
much the same as the Maritime 
Provinces. And some producers 
in Saskatchewan have expressed 
a desire to switch to the Option A 
system used in BC and Alberta, 
which assesses a larger tax but 
has no quota restrictions.

Perhaps the greatest hope 
for the industry is the fact that 
in early March 2016, Canadian 
Prime Minister Justin Trudeau 
and U. S. President Obama 
instructed their respective cabi-
net members responsible for 
international trade to explore 
all options for solving the trade 
dispute. Canada’s international 
trade minister, Chrystia Free-
land, said that “what we have 
committed to is to make sig-
nificant, meaningful progress 
towards a deal — to have the 
structure, the key elements there 
a 100 days from now.”

(LOGGERHEADS – continued 
from page 1)Cuba despierta – Cuba’s markets awaken 

By Matt Guasco, AJOT

Cuba in the 40s and 50s was 
a playground for the rich and 
famous. The country’s economy 
was fueled by U.S. investment: 
some legal, some not so legal. A 
rich trade in coffee and tobacco 
found its way to America and 
the Cuban middle class imported 
everything from wearing apparel 
to washing machines. All that 
ended in 1959 when rebels 
under Fidel Castro tossed out 
Batista and threw Cuba into the 
dark ages.

castro and cuba’s 
econoMy 

Upon seizing power, the 
government nationalized facto-
ries and plantations; cutting free 
enterprise and reducing trade 
with the West. Commerce with 
the United States ceased to exist. 
During the next five decades poli-
cies of isolationism and heavy 
reliance on aid from China and 
Venezuela further reduced Cuba’s 
trade with the outside world. A 
once vibrant import and export 
market shrunk, taking infrastruc-
ture with it and placing the nation’s 
transportation resources far below 
those of the West.

cuba’s eMerging MarKet 
Economic reform begun 

under Fidel’s brother Raul led to 
increased privatization of busi-
ness and growth within the middle 
class. A 2013 Brookings Insti-
tute study indicated 30 to 40% of 
Cuba’s population could be con-
sidered middle class when judged 
against other Latin nations. The 
report further acknowledged that 
consumption of foreign goods 
hampered by trade restrictions 
with the U.S. would change once 
embargos were lifted. Cubans 
aspire to own many of the prod-
ucts other middle class societies 
take for granted.

the healing process 
continues 

In December of 2014 Presi-
dent Obama and President Raul 
Castro announced the normal-
ization of relations between 
Cuba and the United States. This 
step marking the beginning of 
trade recovery comes at a time 
when ocean carriers are placing 
larger vessels directly in Cuba’s 
path. What this will mean to 
Cuba’s economy depends on 
how much development ports 
and infrastructure will need to 
be accomplished to bring the 
nation up to speed.

cuba’s railroad 
Under Fidel, Cuba relied 

heavily on Russian aid to help 
keep her railway running. After 
the breakup of the Soviet Union 
and waning interest from social-
ist trading partners in Europe, 
Cuba’s railroad fell into disre-
pair. In the early 1960s British 
Rail began funding the purchase 
of locomotives to upgrade the 
system. This endeavor was halted 
by the U.S. embargo. During the 
early 21st century China and 
Venezuela invested in the system 
and modest improvements were 
made. In preparation for an eco-
nomic boom that trade with the 
West might bring, the govern-
ment is investing $1.3 billion 
through 2021 to modernize its 
railroad. In addition to track work 
and new engines, the national 

railway will add computers and 
upgrade its communications with 
a fiber optic network.

are cuban sea ports 
ready for big ships? 

As trade between Cuba and 
the Western Hemisphere increases, 
containers will hit the quays at the 
nation’s ports. There are three con-
tainer ports in Cuba: Santiago de 
Cuba, Havana and Mariel.

santiago de cuba, a 
traditional port 

The City of Santiago de 
Cuba was established by con-
quistadors in 1516. The port 
grew as the city prospered and 
modernized to handle cargo as 
needed. In 2015 Chinese invest-
ments totaling $120 million 
funded expansion of the Guill-
ermón Moncada Port to create a 
multipurpose facility. Scheduled 
for completion in 2018, the new 

terminal will feature 758 linear 
feet of pier capable of handling 
smaller Panamax class vessels 
up to 40,000 dwt.

port havana Maintains 
its footprint 

Looking at the profile for 
Havana, it becomes evident the 
government is content to main-
tain status quo. Port of Havana 
Container Terminal features 
1476 feet of berth with a 32-foot 
depth alongside. Three gantry 
cranes and one mobile shore 
side crane are Panamax class. 
Operating on 45 acres, the port 
appeals to local business because 
of its proximity to the city center 
and liberal hours of operation. 
Yard equipment is sufficient to 
handle what will soon be consid-
ered small container ships oper-
ating in the Caribbean trade. It 

(AWAKEN – continued on 
page 19)
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Hanjin Shipping gets 5 bids 
as Korea kicks off sale process

Hanjin Shipping Co. 
received five initial bids for 
its Asia-U.S. business as a 
South Korean court kicked off 
the process to sell the nation’s 
largest container line that fell 
victim to excess capacity and 
slowing global trade.

Hyundai Merchant Marine 
Co., Korea Shipping Associa-
tion, Korea Line Corp. and pri-
vate equity firm Hahn & Co. 
were among those that have 
expressed interest, according to 
the companies, while the Seoul 
Central District Court, oversee-
ing the receivership, declined 
to disclose the fifth bidder. The 
submissions will be followed 
by a due diligence of the assets, 
which include offices and ves-
sels that operate on the trans-
Pacific trade. Final bids are due 
by Nov. 7.

The process heralds the 
beginning of the end of Hanjin, 
which filed for bankruptcy 
protection late August after 
creditors balked, setting off dis-
ruptions in supply chains around 
the world. Hanjin Shipping, 
once the world’s seventh largest 
container line, said it’s winding 
down its Europe route.

“The real issue will be the 

price and how one evaluates 
intangible assets,” said Ma Ji-
hwang, a senior researcher at 
Hana Institute of Finance in 
Seoul. “That’s why the due dili-
gence process will be important 
to shed light on what assets will 
be available in the sale. The 
Asia-U.S. shipping operation is 
pretty much what’s going to be 
left of Hanjin.”

A decision on the winning 
bid is due later next month. The 
South Korean company, whose 
market value is about 196 bil-
lion won ($171 million), is also 
in talks to sell its 54 percent 
stake in the Long Beach port 
container terminal, according 
to the Seoul court.

The government has said 
that Hyundai Merchant, which 
is owned by state-owned Korea 
Development Bank, will serve 
as the national flag carrier for the 
country’s exports and is looking 
at measures to help improve the 
industry’s competitiveness.

“Exports are very impor-
tant for South Korea,” Hana’s 
Ma said. “That’s why the gov-
ernment will try to bolster 
Hyundai Merchant and buying 
Hanjin’s asset could help build 
up scale.”

Hyundai Merchant said in a 
separate e-mailed statement that 
it’s considering various mea-
sures to strengthen its position, 
including taking over Hanjin’s 
assets and manpower.

Michael Storgaard, a 
spokesman for A.P. Moeller-
Maersk A/S, declined to com-
ment if the Copenhagen-based 
company’s shipping line was 
interested in buying the Hanjin 
assets before the initial bidding 
deadline.

Hanjin had 7 percent market 
share on the Asia-U.S. trade in 
the first six months of this year, 
according to the company. It 
hauled 1.85 million 20-foot 
containers on the route in 2015, 
accounting for 40 percent of its 
total 4.62 million.

Of the 97 container ves-
sels it operated, unloading of 
cargo from 82 ships has been 
completed as of Oct. 26, accord-
ing to Hanjin’s website. On the 
court’s advice, the company has 
been returning chartered vessels 
to owners as soon as they are 
unloaded.

Destination Latin America - 
trans-loading east of Cristobal 
Container ships exiting the Panama Canal either head into the 
Caribbean or make a sharp turn to starboard following the 
coast to load centers in Colombia, Venezuela and Trinidad. 
Ports along the upper coast of South America handle the bulk 
of “Hub and Spoke” traffic headed to neighboring countries as 
far south as Brazil. 

By Matt Guasco, AJOT

cartagena, coloMbia 
While Colombia’s economy has suffered over 

the last few years (slowing from a rate of 6.6% in 
2011 down to 3.1% last year), her wealth in exports 
of petroleum, metals, gems, coffee and bananas 
has maintained a solid trade of raw materials for 
finished goods. The port of Cartagena is the major 
conduit for the country’s import export traffic. It 
also serves as a trans-load point for markets in the 
Caribbean such as Aruba and the Windward Lee-
ward Islands. 

In preparation for the bigger ships, APM Ter-
minals is spending $200 million on their Cartagena 
facility. Through joint venture with Compañia de 
Puertos Asociados S.A. (Compas S A) APMT 
will upgrade the facility and add state of the art 
handling equipment. The Colombian government 
will spend $60 million to deepen the main channel 
from 47 to 65 feet and widen its access up to 656 
feet to accommodate vessels up to 14,000 TEUs. 
The port’s annual thru-put is 250,000 twenty foot 
containers.

puerto cabello, venezuela 
In the heyday of 4,500 TEU ships exiting the 

canal for South America, Puerto Cabello had been 
a niche trans-load port for the country and sur-
rounding islands. In 2011 the Venezuelan state port 
operator Bolivariana de Puertos and China Harbor 
Engineering formed a joint agreement to spend 
$520 million on improvements at Puerto Cabello 
to handle vessels up to 70,000 dead weight tons. 
In spite of these improvements an extremely soft 
economy has put trans-loading at an all time low. 
In 2014 the joint Caribbean service operated by 
CMA CGM, Hapag-Lloyd and Cosco pulled out of 
Venezuela virtually killing any hope of regaining 
the once thriving trans-shipment market.

trans-loading in trinidad & tobago (t&t) 
The two ports in the T &T Republic are Point 

Lisas and Port of Spain. Trans-shipment cargo 
makes up the majority of the containers coming 
off vessels calling these facilities. Recently the 
government conducted a Port Rationalization 
Study to determine how larger vessels will affect 
load centers in the region. The study concluded 
that T&T lies some 1,500 miles off the main trade 
lane into the Caribbean Basin. Furthermore it is 

unlikely that T&T’s ports could serve as a hub for 
U.S. bound cargo. 

Port of Spain and Point Lisas currently handle 
Panamax class vessels capturing about 200,000 
TEUs per year. At this time the government 
believes it can maintain its trans-load standing in 
the Eastern Caribbean and Northeastern Coast of 
South America without intensive capital expense. 
While there’s no immediate plan to expand as a 
contingency, the study outlines the potential for 
upgrades at Point Lisas or the creation of a new 
Super Post Panamax port at La Brea. 

brazil: a country in turMoil

Brazil has the second largest economy in the 
Western Hemisphere and the largest in Latin Amer-
ica. With abundant natural resources and a grow-
ing, well-educated middle class, the country has a 
potentially strong export market for its raw mate-
rials and a thirst for imported consumer goods. 
Plagued by three years of depression and political 
unrest, the Olympics should have been a shot in 
the arm for the country. Corruption and scandal at 
the highest level of government however has left 
Brazil fighting to reverse its downward spiral of 
economic decline. Logistically the countries poor 
infrastructure has also detracted from Brazil’s abil-
ity to deliver products for export or to distribute 
imported goods. 

The economy while not healthy is not 
doomed either. A 35% increase in the Brazilian 
Stock Market this year may signal the upward 
trend needed to regain its place on the world’s 
economic stage. 

itapoa port, a light in the forest

In the State of Santa Catarina lies the coastal 
city of Itapoa. Eight miles south and surrounded on 
three sides by lush rain forest, the Port of Itapoa is 
the newest gateway to Brazil. Completed in June 
of 2011, Itapoa was built with the new class of 
Panama Canal vessels in mind. The access chan-
nel is 1,102 feet at its widest point with a maxi-
mum operating draft of 41 feet at mean low water. 
Depth alongside the two 2,066 linear foot berths 
is 53.49 feet, ample room to handle two 14,000 
TEUs ships simultaneously. Vessel operations are 
unique at Itapoa. The beauty and integrity of the 

(CRISTOBAL – continued on page 19)
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Carotrans Boston – 10 years 
of getting ship done

Carotrans Boston held their 10th annual Customer Appreciation party on Thursday, 
September 15 at The Daily Catch in the Seaport District.  This event was a great opportu-
nity for the Boston team to connect with their industry friends and clients and also thank 
them for their loyal support over the past 10 years. It was a very successful evening with 
beautiful weather, a great venue and best of all was the company.  The Boston team topped 
off the evening with a surprise for each guest that stated “10 Years of Getting Ship Done.” 

(L to R) Greg Howard, Tom Swain, Virginia Valentine, Kerrianne Doneghey, 
Chandler Zhou, Brian Moorhead, Kay Nee, Chris Wilson, Lauren Gannon, Ede Salvadore 

(all from Carotrans)

(L to R) Chris Wilson – Carotrans VP-Sales, Tom Swain – Carotrans Boston BM, 
Kevin Laffey – Massport, Greg Howard – Carotrans CEO

(L to R) John Coogan, Michelle Destefano 
(both from Unique Logistics)

(L to R) Jennifer Hassell – CH Robinson, 
Stuart Eldridge – Dolliff

(L to R) Susan Morgan, Mary Brangiforte 
(both from New England Safe)

(L to R) Aleese Dow – Demanko, 
Frank Yuen – Cargo Service Center, 
Chandler Zhou – Carotrans Boston

(L to R) Dennis Blois – International 
Specialists, Jack Hughes – Everglory, 

Tom Hegarty – Yusen

(L to R) Jonathan Martins, Luigi Sepe  
(both from Mapcargo)

PANYNJ approves money to replace 
notorious portal bridge

The Port Authority of New York and 
New Jersey approved spending about 
$300 million to replace a 106-year-old 
swing bridge over the Hackensack River 
that often triggers train delays through the 
region, as part of a $24 billion project to 
improve rail access to New York City.

The Port Authority agreed to pay 
principal and interest payments on a 
federal loan to replace the Portal Bridge 
with a fixed bridge with higher clear-
ance. About 450 New Jersey Transit and 
Amtrak trains cross the bridge every 
weekday. Frequent mechanical failure 
causes delays for tens of thousands of 
passengers, said Port Authority Executive 
Director Patrick Foye.

“Today’s commitment is an impor-
tant early step,” Foye said. The new 
bridge will cost more than $1 billion. The 

U.S. Department of Transportation, New 
Jersey Transit and Amtrak will also con-
tribute funding, Foye said.

Construction of the new bridge is 
expected to begin in 2018, he said. Inter-
est payments on the loan will begin five 
years after the new bridge is completed in 
2022 or 2023, Foye said.

The $23.9 billion Gateway project 
includes the construction of a new rail 
tunnel under the Hudson River and the 
rehabilitation of the existing century-old 
tunnel, which was damaged by Super-
storm Sandy. 

About 200,000 people daily travel 
through the existing tunnel, which has 
less than 20 years of service left.

The program will be funded half by 
the federal government and half by the 
states of New York and New Jersey.

Murakami, president of Kawasaki Kisen, 
told reporters in Tokyo. There won’t be 
any change to the bulk-cargo moving 
business of the three shipping compa-
nies. Nippon Yusen got 30.5 percent of 
its revenue last year from the liner busi-
ness. That number was 49.4 percent 
for Kawasaki Kisen and 42 percent for 
Mitsui OSK, according to data compiled 
by Bloomberg.

operating losses

“The way the industry is going, com-
bining their operations is a good thing,” 
said Rahul Kapoor, a director at Drewry 
Financial Research Services Ltd. in Sin-
gapore. “China has combined its two 
shipping lines. The Japanese need to com-
bine to survive in this environment.”

All the three Japanese companies 

forecast operating losses for this fiscal 
year. Nippon Yusen expects a loss of 25.5 
billion yen, Kawasaki Kisen 44 billion 
yen and Mitsui OSK 15 billion yen.

Helped by cheap loans, container 
lines worldwide have hung on even as 
freight rates to move goods have remained 
depressed. While Maersk has embarked 
on a restructuring program, companies 
like Hapag-Lloyd AG and France’s CMA 
CGM SA have bought out smaller rivals 
to consolidate the industry.

The spot price to move a 20-foot con-
tainer to Europe from Asia was $958 at the 
end of last week, down 22 percent from 
$1,232 at the start of this year, according 
to Shanghai Shipping Exchange.

South Korea’s government said that 
it plans to spend 11 trillion won ($9.6 bil-
lion) by 2020 to help the local shipping and 
shipbuilding industries tide over the slump.

(MERGE – continued from page 1)
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MSC welcomes MEPC decision 
to implement sulphur cap 

MSC fully supports the 
decision made by the Marine 
Environment Protection Com-
mittee, at its 70th session, in 
London.

MSC will now closely liaise 
with the MEPC and partners in 
the industry to ensure they have 
in place all that is required to 
become fully compliant by 2020.

Diego Aponte, President and 
CEO, said: “We fully support the 
industry’s initiatives to reduce 
emissions, and, as an individual 
carrier, we have been making 
substantial investments in recent 
years which have brought about 
significant improvements in our 
sustainability.”

For a number of years MSC 
has invested in energy preserva-
tion and environment protection 
through, among its initiatives, an 
extensive $250 million retrofit-
ting programme. This has seen 
MSC’s existing containership 
fleet benefit from new energy 
efficient propellers and bows 
considerably reducing emissions. 
MSC’s newbuilding program 
has resulted in equally impres-

sive environmental gains; with 
70% of the fleet under 10 years 
old and featuring market leading 
G95 engines on its Oscar Class 
vessels. The 2M alliance also rec-
ognized a reduction in emissions 
of over 10% across our global 
fleet operations.

“We are, however, mind-
ful of the challenges involved 
in achieving full compliance, 
particularly when the industry is 
facing some exceptionally diffi-
cult times.”

MSC estimates additional 
fuel costs of approximately 
$2.025 billion on an annual 
basis. Industry estimates suggest 
overall costs to the container 
shipping lines will be in the 
region of $35 to $40 billion.

“This amount of money 
simply cannot be absorbed by 
MSC, nor any company for that 
matter. Today, transport costs 
account for less than 1% of 
the price consumers see in the 
stores, so in a global economy, it 
is necessary for all of us as con-
sumers to contribute to a health-
ier supply chain.”

recent week,” Cam Doerksen, a 
National Bank Financial analyst, 
said in a note to clients.

Commodities “look relatively 
strong across the board,” Chief 
Executive Officer Hunter Harri-
son said in a telephone interview, 
singling out coal, grain and potash. 
“There’s very little weakness in 
the commodities. Inventories are 
down, so there will have to be 
some replenishing there.”

Canadian Pacific may 
increase its dividend as cash 
flow ramps up, he said.

“There will always be some 
debate between buybacks, divi-
dends and special dividends,” 
Harrison said on the call. 

“My personal view is, maybe 
we were a little bit light on the 
dividend mix.”

Missing estiMates

Canadian Pacific reported 

(SLUMP – continued from 
page 11)

that third-quarter adjusted earn-
ings rose to C$2.73 a share. That 
fell short of the C$2.79 average 
of analyst estimates. Revenue 
slid 9.1 percent to C$1.55 bil-
lion ($1.18 billion), compared 
with the C$1.62 billion that had 
been predicted.

Revenue from Canadian 
grain, the company’s biggest busi-
ness, tumbled 15 percent to C$222 
million. Sales of metals, minerals 
and consumer products dropped 
18 percent to C$142 million, while 
crude revenue plunged 88 percent 
to C$13 million.

Adjusted operating ratio, 
a measure of productivity that 
compares expenses to sales, 
improved to 57.7 percent from 
59.9 percent, the company said.

Despite cutting its earnings 
forecast, Canadian Pacific may 
end the year with its lowest ever 
adjusted operating ratio—55 
percent, Chief Financial Officer 
Nadeem Velani said on the call. 

Port of Wilmington touts 
new Asia container service connection

North Carolina Ports has 
announced a new partnership 
with Mediterranean Shipping 
Company (MSC) and Maersk 
Line with the addition of the 
TP10/Amberjack all-water Asia-
U.S. East Coast container service. 
The enhanced TP10/Amberjack 
service consists of ten Panamax 
4,300-5,100 TEU ships and 
commenced in early October at 
the Port of Wilmington with the 
arrival of the SeaLand Lightning.

“North Carolina has a ripe 
market that continues to drive the 
decisions of the world’s biggest 
container companies,” said Exec-
utive Director, Paul J. Cozza. 
“Our inclusion in this rotation 
not only improves our visibility 
in international trade but also 
ensures the businesses that rely 
on us will have that much needed 
connection to Asia.”

The TP10/Amberjack’s rota-
tion includes port calls in Qingdao, 
Xingang, Ningbo, Shanghai and 
Busan in Asia. This transpacific 
service traverses the expanded 
Panama Canal on its way to U.S. 
East Coast ports. It has the fastest 
coverage from Asia to Wilming-
ton and is the only service offer-
ing direct linkage to the U.S. East 
Coast into and out of Xingang.

“Our beneficial cargo owners 
were clamoring for a stable Asia 
service in this location,” said Chief 
Commercial Officer, Greg Fen-
nell. “The TP10/Amberjack pro-
vides us with greater convenience 
and enhanced transit times for 
shippers doing business in Asia.”

Maersk Line, the world’s 
leading container shipping com-
pany, already deploys multiple 

strings into the Port of Wilm-
ington via its Intra-Americas 
regional ocean carrier – SeaL-
and. The SeaLand Atlantico and 
revised SAE services provide 
access to Latin America.

This announcement follows 
the recent return of intermodal 
rail service to the North Caro-
lina Ports, the completion of the 
turning basin at the Port of Wilm-
ington and the accommodation 

JAXPORT partner unveils latest evolution 
in container shipping 

JAXPORT partner and transportation service provider ATS International has launched what the com-
pany calls the next generation in container shipping: A hybrid shipping container specially designed to 
handle breakbulk and oversized cargo. 

Known as the Breakbulk Box, the specialty container just completed a successful test shipment from 
JAXPORT to Puerto Rico.  The Breakbulk Box offers shippers the ability to have breakbulk and oversized 
cargo loaded directly onto a container bed, as the lid and walls lift off in a single top piece. Cargo is secured 
in place using special lashing hooks inside the container bed. The top is replaced by a stacker or crane, 
which then allows the unit to be secured and handled just like a standard shipping container.  

According to ATS, the Breakbulk Box is designed to move seamlessly between trucks, rail and ship. 
The 53-foot Wide-Top Pick (WTP) container carries the seal of approval for ocean use by the International 
Convention for Safe Containers (CSC).  ATS is currently marketing the prototype container with plans to 
order at least 100 Breakbulk Box containers in the coming year.

of the biggest ship in Authority 
history at 8,500 TEU’s. The turn-
ing basin project included the 
removal of an existing bulk pier 
and dredging along the port’s 
side of the Cape Fear River to 
expand the turning basin from 
1,200 feet to 1,400 feet.  This 
expansion will typically accom-
modate vessels in the 8,000 to 
10,000 TEU range, depending on 
the vessel’s profile.

This Breakbulk Box just completed a successful test shipment from JAXPORT to Puerto Rico.
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bring the total useable wharf up 
to 2,559 feet allowing the facil-
ity to handle two 13,000 TEU 
ships at the same time. CCT has 
easy access to the FTZ and near 
dock connection to the railway.

the next generation of 
hub and spoKe shipping 

As the Caribbean gears up 
for Very Large Container Ships 
(VLCS), ports will have to 
become more competitive. The 
winners will be those terminals, 
which can turn boxes quickly 
and efficiently. It will require 
a combination of deep draft, 
available cranes and skilled 
labor. Wider beam VLCSs will 
need cranes with greater out-
reach. Crane operators will also 
have to be conscious of lift and 
discharge time. Today’s facili-
ties are only achieving 28 to 32 
lifts per hour. To turn transition 
cargo quickly the terminal will 
need to either increase lifts per 
hour or add additional cranes to 
each vessel worked. The con-
tainer boom is just beginning in 
the Caribbean Basin. Will that 
momentum reach the trans-load 
ports of Latin America?

A SERVICE B SERVICE J SERVICE
Cutoff Friday Cutoff Thursday Cutoff Friday

FROM NEW YORK LOLO RORO LOLO LOLO
TO Transit Time Transit Time Transit Time Transit Time

ANTWERP 12 16 10 –
BREMERHAVEN – – 12 –
GÖTEBORG 15 19 – –
HAMBURG 14 18 – 23
LE HAVRE – – – 19
LIVERPOOL 10 14 – –
ROTTERDAM – – 14 20
SOUTHAMPTON – – 9 26

ACL’S LOLO & RORO SERVICES

RORO Customer Service 877-918-7676

Export Customer Service 800-225-1235

Export Documentation 888-802-0401

Import Customer Service 888-802-0403

Logistics 866-821-7449

Credit & Collections 888-225-7747

shoreline is maintained as ships 
call at a quay separated from the 
terminal by a reinforced stringer. 
Containers are conveyed to the 
yard by truck after discharge 
from the ship. Six Super Post 
Panamax cranes perform loading 
and discharge. Expansion plans 
call for a wharf extension, which 
will create a third berth giving 
the Quay a total length of 4,101 
linear feet. Six additional Super 
Post Panamax cranes will add 
the lift capacity needed to run 
an efficient Mega Ship opera-
tion. The current container yard 
of 11.36 acres will be expanded 
to 112.5 acres increasing Itapoa’s 
annual volume from 500,000 to 2 

(CRISTOBAL – continued from 
page 16)

spent $15 million to create a 
Caucedo Logistics Center to 
improve their competitiveness 
in the region. The Center will 
coordinate the discharge and 
trans-loading of containers des-
tined to various ports served by 
the three partners.

the colon connection 
While port expansion in 

Balboa has taken center stage in 
recent years, the three terminals 
comprising the Atlantic port of 
Colon should not be overlooked.

Hutchinson Port Holdings 
(HPH) Cristobal: HPH operates 
two terminals in Panama, one on 
each coast.

Placing emphasis on the 
cruise industry, Hutchinson added 
a state of the art berth number 6 to 
Cristobal Port, which can handle 
two of the largest ships, which 
enter or exit the canal. The con-
tainer terminal has 11 berths with a 
total of 14,468 feet of wharf. Thir-
teen Panamax and Post Panamax 
cranes handle vessels drawing up 
to 42 feet of water. The facility’s 
annual capacity is 2 million TEUs.

Manzanillo International 
Terminal (MIT): Built on the old 
Coco Solo Sur Naval Base, MIT 
is operated jointly by Carrix Inc. 
(SSA Marine) and the Motta and 
Heilbron families. A multimodal 
facility, the container terminal is 
equipped with 19 Post and Neo 
Panamax cranes on 5,380 linear 
feet of quay. The current depth 
alongside is 42 feet but can be 
dredged to 49 feet in the future. 
MIT has an onsite logistics 
park adjacent to the FTZ (Free 
Trade Zone) and easy access to 
the Panama Canal Railway. The 
terminal handles around 3.5 mil-
lion TEUs per year.

colon container 
terMinal

Operated by Evergreen 
Marine, Colon Container Termi-
nal CCT can handle 2.4 million 
containers per annum. The depth 
at the newly completed Berth 4 
is 54 feet. Three Neo Panamax 
cranes discharge vessels loaded 
with 23 containers across their 
beam. Plans to deepen Berth 3, 
and extend both 3 and 4, will 

(GRABS – continued from 
page 14)

becomes obvious that the Port 
of Mariel located less than 35 
miles from Havana will receive 
funding needed to bring that 
facility up to speed.

Mariel, a rising star on 
cuba’s Map 

Nine hundred and sixty 
three nautical miles north/north-
west of Cristobal lies the Port 
of Mariel Cuba. Interestingly 
enough it is only 43 miles north 
of the Dominican load center 
of Santo Domingo. In terms of 
serving the Caribbean, Mariel 
is in range. Built on the site of 
an old submarine base, Mariel 
is big ship ready and the gov-
ernment is aggressively pro-
moting expansion to maximize 
trans-load cargo. Built in 2014 
by the Brazilian conglomer-
ate Odebrecht S.A., the port is 
operated by PSA Ports Inter-
national. Four Post Panamax 
cranes cover 2,296 feet of quay 

(AWAKEN – continued from 
page 15)

giving the port an annual capacity 
of 800,000 TEUs. Within the next 
four years an additional 984 feet 
of berth will be added supported 
by two Neo-Panamax cranes. 
The main channel currently deep 
enough for Panamax ships will be 
dredged by 2017 to accommodate 
VLCS class Neo Panamax ves-
sels. Brazil has helped to finance 
just under $600 million of the 
ongoing construction, which will 
add an additional 5,577 feet of 
quay and facility upgrades boost-
ing the annual capacity to over 3 
million TEUs.

cuba eMerges 
Closer to the U.S. Gulf and 

South Atlantic than other trans-
load points in the region, Cuba 
will be an asset for carriers look-
ing to connect cargo from inter-
mediary ports to the U.S.

This year the Cuban gov-
ernment and the Virginia Port 
Authority signed a cooperative 
agreement to increase trade and 
establish a direct service between 
Virginia and Cuba. With deep 

water, a sizable throughput 
capacity and Super Panamax 
Cranes, Mariel’s transition from 
national to international port is 
assured. Who will be the first 
to offer direct container service 
from Mariel to the United States?

million TEUs. The Port of Itapoa 
truly is the brightest light in the 
Brazilian port chain. 

a neW age daWns in the 
caribbean

With the introduction of 
larger ships there will be win-
ners and losers in the quest for 
trans-load cargo. Ports that adapt 
to these changing trade lanes 
will continue to flourish, some 
even gaining a larger share of the 
container traffic. Port of Spain 
and Point Lisas will try to hang 
on, keeping their current volume 
unless port expansion is neces-
sary. Cartagena with its proxim-
ity to Panama will vie for a lion’s 
share of trans-load tonnage in the 
hope of spurring Colombia’s sag-
ging economy. New trade lanes 
perhaps through Jamaica and 
the Dominican Republic could 
develop to serve the upper Carib-
bean Basin or expanded port 
growth along our gulf coast. A 
revived economy in Brazil, tra-
ditionally our largest Latin trad-
ing partner, could also create new 
markets for U.S. capital. 

in the right place.”
BISON C-Legs are self-

contained scales that attach to 
and lift a container just clear 
of the chassis, then transmit 
the gross container weight 
via Bluetooth to a feature rich 
smart phone App. The App con-
firms the container’s weight 
distribution, captures photos 
and shipment details and sends 
weight certificates and related 
data via email.

Targeted at exporters and 
logistics companies needing 
to weigh containers outside of 
ports and other high volume 
container hubs, BISON C-Legs 
provide a flexible solution for 
SOLAS VGM compliance and 
allow shippers to optimize cargo 
loads, manage container weight 
limits and weigh containerized 
cargo for trading purposes.

C-Legs are compatible with 
shipping containers of all types 
and sizes up to 35,000kg and 
work with both air and spring 
suspension chassis.  

(SYSTEM – continued from 
page 11)
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