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No matter what.

Florida governor threatens ports 
over trade with Cuba

By Paul Scott Abbott, AJOT

Florida Gov. Rick Scott, position-
ing for a 2018 run for U.S. Senate, is 
threatening to choke off state 
funds for Sunshine State 
ports benefiting from trade 
with Cuba.

The Republican gover-
nor’s threat initially came in 
a Trumpesque manner via 
Twitter on Jan. 25, causing 
officials of two South Flor-
ida ports – Port Everglades and Port 
of Palm Beach – to hastily scuttle 
plans for signing of memorandums of 
understanding with 
Cuban officials visit-
ing the state.

“I will recom-
mend restricting state 
funds for ports that 
work with Cuba in 
my budget,” Scott 
tweeted on Jan. 25.

The next week, 
Scott, who alleged 
security and human 
rights concerns, fol-
lowed up the social 
media warning with 
a statement on page 
221 of his 362-page 
state budget proposal 
saying there should 
be no state funds 
for any Florida port 
where infrastructure enhancements 

would “result in the expansion of 
trade with the Cuban dictatorship.”

Scott’s proposed $10.8 
billion transportation budget 
for the new year includes 
more than $176 million for 
Florida ports. Since assum-
ing office in 2011, Scott, 
praised by Sunshine State 
port leaders for his support, 
has included more than $1 

billion in port infrastructure funding 
in state budgets.

Not only did the two South Florida 
ports cancel MOU 
signings, but embar-
rassment was heaped 
as officials of the 
Alabama State Port 
Authority, which 
operates the Port of 
Mobile, signed their 
own MOU with lead-
ers of the National 
Port Administration of 
Cuba on Feb. 2 in, of 
all places, Tampa – in 
the hotel where a port 
conference hosted by 
Port Tampa Bay and 
presented by entities 
including the Ameri-
can Association of 
Port Authorities and 

(THREATENS – 
continued on page 19)

Florida Gov. Rick Scott is 
threatening to pull state funding 
from ports doing business with 

Cuba. (Photo by Paul Scott Abbott, AJOT)
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CN, Duluth Cargo Connect to establish 
first intermodal container terminal 
in Twin Ports 

CN and Duluth Cargo Connect 
announced a new alliance establish-
ing the first rail-served intermodal 
container ramp in the Twin Ports of 
Duluth, Minn. and Superior, Wis. 

Duluth Cargo Connect, a working 
partnership of the Duluth Seaway Port 
Authority and Lake Superior Ware-
housing, will operate the rail-served 
facility at the port’s Clure Public 
Marine Terminal. 

“Opening CN’s newest intermo-
dal location here in Duluth instantly 
connects our region to containerized 
imports and exports via CN’s rail net-
work, avoiding the congestion in large 
urban intermodal facilities,” said 
Vanta Coda, executive director of the 
Duluth Seaway Port Authority. “Our 
truck traffic has grown exponentially 
in recent years , and now we’ve part-
nered with CN to bring a whole new 
mode of efficient transportation ser-
vices to the Twin Ports.” 

JJ Ruest, CN executive vice-
president and chief marketing officer, 
said: “CN’s innovative partnership 
with Duluth Cargo Connect opens up a 
new logistics supply chain and growth 
opportunities for the port’s partners and 
shippers in the region. CN is pleased 
to bring its extensive contacts in inter-
national markets, freight-forwarding 
knowledge, and customs and market-
ing support to the Twin Ports.” 

Added to Duluth Cargo Connect’s 
existing suite of services, CN’s new 

intermodal service furthers the port 
terminal’s 25-year record of success 
with stevedoring, cargo handling and 
warehousing operations. 

“By working with CN to establish 
this Duluth intermodal ramp, Duluth 
Cargo Connect is helping custom-
ers move freight by its shortest and 
most economical path,” said Jonathan 
Lamb, president of Lake Superior 
Warehousing. “CN is the only rail-
road in this market with direct service 
to East, West and Gulf Coast ports.” 

Congressman Rick Nolan, a 
member of the U.S. House Transpor-
tation Committee, said the new ramp 
is an important addition to the Duluth 
economy. “I’m pleased CN has part-
nered with Duluth Cargo Connect to 
make the Port of Duluth its newest 
Midwest destination,” said Nolan, a 
member of the House Ports Caucus. 
“This partnership and efficient 
transportation networks mean more 
imports and exports coming through 
Duluth, and most importantly, eco-
nomic stability and good-paying jobs 
for our region. ” 

Loaded import containers from 
ports originating on all three coasts 
served by CN will arrive in Duluth via 
CN’s rail network. The import contain-
ers can be used by Twin Ports exporters 
as new capacity to ship their goods to 
world markets. CN and Duluth Cargo 
Connect will begin serving import and 
export markets in March. 
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In Cleveland, a Fednav vessel that is part of the regular westbound FALLine service from Northern Europe 
carrying a mix of steel products, project and breakbulk cargo.

Great Lakes/Seaway stakeholders 
eye infrastructure opportunities
If the restoration of the US infrastructure moves forward, the 
Great Lakes and Saint Lawrence Seaway system stakeholders 
could be a major beneficiary.

By Leo Ryan, AJOT

While iron ore and grain remain core car-
goes of the Great Lakes/St. Lawrence Seaway 
System, stakeholders in the region’s maritime 
industry are optimistic that the current politi-
cal and economic conditions favor continued 

growth in the breakbulk and project sectors.
 Indeed, high up on the radar screen, vari-

ous ports, carriers and terminal operators on 
the North American waterway are attempting 

(OPPORTUNITIES – continued on page 9)

Pipelines and political theater
Trump’s domestic sourcing policy will not get off 
the ground

By Peter Buxbaum, AJOT

On January 24, 2017, 
President Donald Trump 
signed three related presi-
dential memoranda. The 
first two gave the go-
ahead to the Dakota 
Access and Keystone 
XL pipelines, respec-
tively, two projects that 
had been nixed by 
former President 
Barack Obama, by 
ordering an expe-
dited environmental review 
process. The third memo 
instructed the Secretary of 
Commerce to develop a plan 
within 180 days for all new 
pipelines within the United 
States to be constructed with 
US materials and equipment.

The question before us, 
then, is this: How might these 
presidential policies affect 
the trade in steel pipe? The 
short answer is: Probably not 
that much.

Domestic industry groups 
were divided on the Trump 
policy, depending on whether 
they represent US or inter-
national steel producers. 
Thomas Gibson, president of 
the domestic-oriented Ameri-

can Iron and Steel Institute 
(AISI), praised Trump for his 

focus on American steel 
and manufacturing.

“Taken together,” 
he said, “building these 
pipelines, ensuring key 

markets for domestic 
steel and pipe products, 

and lowering the bur-
dens to manufactur-
ing in the US, will 
help ensure that 

our industry remains highly 
productive and internation-
ally competitive.”

But the head of the import-
ers group American Institute 
for International Steel (AIIS) 
noted that close to 20% of 
foreign steel is imported by 
domestic mills because they 
want lower-cost semi-finished 
steel. “The imported steel 
supply chain also employs 
hundreds of thousands of high-
paying US workers,” added 
AIIS president John Foster. 
Industry statistics also reveal 
that over 70% of the steel used 
in the United States is domesti-
cally produced.

(THEATER – continued on 
page 14)
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Breakbulk ports aren’t that easy to find 
There is a “service deficiency” when it comes to breakbulk ports. The 
shift to containerization has cut into the number of breakbulk facilities – 
and with breakbulk freight growing, finding the right port is a challenge 
as forwarder Tuscor-Lloyds explains.

By Matt Miller, AJOT 

Two years back, the 
specialist freight forwarder 
Tuscor Lloyds was charged 
with transporting six 90-tons 
steel cable reels from Liver-
pool to Saskatoon, Canada. 
To reduce land transport 
costs, the project settled on 
shipping five of the six reels 
to the Port of Montreal via a 
container ship. (The other was 
shipped via Halifax.) There 
was only one problem: While 
Montreal is a first-class con-
tainer port, breakbulk facili-
ties are wholly lacking. 

“They were not geared 
up at all to take that kind 
of cargo,” said Neel Ratti, 
Tuscor Lloyd’s general man-
ager. “I think they had one 
mafi trailer, the normal way 
you would unload. So, we 
had to source the rest from 
somewhere.”

Ratti described the ship-
ment to illustrate two inter-
connected points: 

As container lines con-
tinue to encroach on break-
bulk in more and more 
corners of shipping, the infra-
structure necessary to handle 
some of that cargo is lacking. 
The knowledge and expertise 
needed to plan and execute 
such a move is hard to come 
by as well. 

“There’s a service defi-
ciency in the way container 
terminals can handle break-
bulk cargo,” said Ratti. “As 
the industry becomes unit-
ized, more and more con-
tainerized, those skills are 
leaving that part of the indus-
try. The people that handle 
containers are people that 
handle containers, they don’t 
really know breakbulk cargo 
very well and if things don’t 
work out exactly as planned, 
they’re not geared up to put-
ting things right.”

That creates a heightened 
demand for freight forwarders 
such as Tuscor Lloyds, based 
in Manchester, UK, with a total 
of just short of 100 employees 
worldwide. The onus is on the 
specialists to come up with 
solutions to knotty breakbulk 
issues, including ports where 
containerized freight rules. “I 
don’t hold it against Montreal 
because Montreal never, ever 
handles breakbulk cargo,” said 
Ratti. “I can’t expect as an 
operator for someone to hold a 
stock of mafi trailers, however 
much they cost, just having 
them sit there, gathering dust 
for years, waiting for someone 
like me to come along.”

Planning how and where 
to move especially the larger 
breakbulk items is in many 
ways becoming a harder task 
in the world of containerized 
shipping. Ratti cited Shang-
hai, a state-of-the art con-

tainer port that lacks 100-tons 
gantry cranes necessary to 
load and unload the heaviest 
items. An Australian study a 
few years back went further, 
calling breakbulk, the “for-
gotten corner of the global 
shipping industry.” 

“That part of the indus-
try may not be significant 
in percentage terms, but it’s 
still something that needs 
to be addressed. People still 
need mines to be built, they 
need infrastructure, and that 
requires large machinery. 
Big cargo will still move 
and it won’t conveniently be 
the size of a container,” said 

Ratti. “That still needs logis-
ticians to analyze and under-
stand supply chains and say 
it’s better to do it this way or 
that way.”

Freight Agnostics

According to Ratti, Tuscor 
Lloyds itself doesn’t favor 
either containers or breakbulk. 
“We’re fairly agnostic,” he 
said, adding that he under-
stands why container lines, 
with frequent and regular 
schedules, hold an appeal 
even to breakbulk shippers. 

“Predictability is very 
(EASY – continued on 

page 17)
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Hope springs eternal 
as dry bulk market shows life 
“Late February, and the air’s so balmy snow-
drops and crocuses might be fooled into early 
blooming. Then, the inevitable blizzard will 
come, blighting our harbingers of spring…” 
Gail Mazur, The Idea of Florida During a Winter Thaw

By George Lauriat, AJOT

Bloom or Dust. 
Just a little over a year 

ago, February 10th 2016 
to be exact; the BDI 
(Baltic Dry Index) fell 
to 290 points, a historic 
low for the index, which 
measures dry cargo 
shipping activ-
ity. Now, the BDI 
is emerging from 
the gloom and as 
of this writing [March 2nd 
2017] has cracked the 900 
level, putting the index up 
over 164% for a 52-week 
period. Although this rise 
in the BDI is a significant 
indicator of an improvement 
in trading conditions, it is 
worth remembering that back 
in 2008 the index peaked at 
11,793, just before the col-
lapse with the onslaught of 
the Great Recession. During 
the following two-and-half 
weeks, the BDI shed nearly 
94% of its value and never 
fully recovered. The moral of 
the story: what goes up often 
comes down a lot quicker.

Using the 2008 BDI peak 
might be an unfair point of 
comparison – after all from 
the inception of the “new” 
Baltic index system in 1985, 
until the first real spikes 
in 2003, the BDI generally 
bounced between 1500-to-
2000. However, since 2002 
until 2012, the BDI has 
been in a bloom and mostly 
dust cycle, - few very profit-
able springs followed by the 
entire market biting the dust. 
(see charts on page 6 and 15)

From a technical stand 
point, the BDI is an evalua-
tion of the price (or costs) to 
ship raw material – essen-
tially commodities – around 
fifty well established ship-
ping routes by ship size. 

The larger ships tend to 
move major bulks like ores 
– especially steel making 
related products – while the 
ships on the smaller side 
move a wide range of minor 
bulks (see Matt Miller’s 
cocoa story on page 8) or 
piecemeal shipments. Often 
neo-bulks move either by 
breakbulk ships or unitized 
container or ro/ro vessels, 
with unitized freight rates 
often undercutting breakbulk.

From a larger frame of 
reference, there is a strong 
bond between the BDI and 
global economic health and 
well-being. The seaborne 
movement of essential com-
modities to economic growth, 
such as steel making prod-
ucts, makes the BDI a bell-
wether to future economic 

activity - albeit more as a 
comment in hindsight, than 

as a glimpse into a certain 
future. The world GDP 
has been in slowdown 
since 2010. GDP growth 
has decreased from 5.4% 
in 2010 to about 3.4% 

in 2014, 3.1% in 
2015 and latest esti-
mates have 2016 
at 3.535%. Not 

impressive, but encouraging.
The oft quoted BDI link 

Column1 Column2 Column3 Average	 Column4 Column5 Column6 Column7

Baltic	Dry	Index	Spot	Market
17	Feb	 10	Feb	 Change 2017	 2016	 Year	Change

BDI	 741	 702	 5.6	 840	 677	 ↑
Capesize	

BCI	 739	 687	 7.6	 1,212	 1,031	 ↑
BCI5TC	 $	6,130	 $	5,363	 14.3	 $	9,049	 $	7,400	 ↑
ATLANTICRV	$	6,623	 $	6,000	 10.4	 $	11,160	 $	7,775	 ↑
Cont	/	FEast	 $	12,983	 $12,875	 0.8	 $	17,263	 $	13,856	 ↑
PACIFICRV	 $	6,115	 $	4,142	 47.6	 $	7,792	 $	7,070	 ↑
ECSA $	6,300	 $	5,750	 9.6	 $	8,213	 $	7,164	 ↑

Panamax	
BPI	 917	 943	 -2.8	 945	 696	 ↑
BPI-	TCA	 $	7,359	 $	7,556	 -2.6	 $	7,553	 $	5,566	 ↑
ATLANTICRV	$	7,278	 $	8,040	 -9.5	 $	8,820	 $	6,139	 ↑
Cont	/	FEast	 $	12,311	 $	12,880	 -4.4	 $	12,937	 $	9,818	 ↑
PACIFICRV	 $	7,009	 $	6,553	 7.0	 $	5,821	 $	5,161	 ↑
FEast	/	Cont	 $	2,838	 $	2,750	 3.2	 $	2,635	 $1,144	 ↑

Supramax	
BSI	 729	 672	 8.5	 722	 602	 ↑
BSI-	TCA	 $	7,622	 $	7,022	 8.5	 $	7,547	 $	6,297	 ↑
Cont	/	FEast	 $12,125	 $	11,767	 3.0	 $	12,782	 $	9,760	 ↑
Med	/	Feast	 $12,157	 $	12,036	 1.0	 $	12,911	 $	9,635	 ↑
PACIFICRV	 $	5,883	 $	4,500	 30.7	 $	4,439	 $	5,197	 ↓
FEast	/	Cont	 $	2,840	 $	2,250	 26.2	 $	2,294	 $	3,272	 ↓
USG/Skaw	 $	14,331	 $13,881	 3.2	 $	15,129	 $	9,845	 ↑
Skaw	/	USG	 $4,914	 $	4,993	 -1.6	 $	6,087	 $	4,196	 ↑

(ETERNAL – continued on 
page 15)
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Exactly the port

The Port of Brownsville moves more 
steel into Mexico than any other U.S. 
port. It’s the largest land-owning port 

in the nation with 40,000 acres. And it has 
full congressional authorization to deepen 
its channel to 52 feet. Its FTZ ranks second 
nationally in value of exported goods, and its 
railroad continues impressive growth trends. 
Those assets and achievements continue to 
attract industrial development that other 
ports cannot – like three active LNG projects – 
all in Federal Energy Regulatory Commission 
review. Because of the steady South Texas 
breeze, it’s understandable why the wind 
energy sector selected the port for its base 
of operations. And with Mexican petroleum 
reforms a reality in 2017, more and more of 
our shippers are experiencing measurable 
success. In fact, the Port of Brownsville is in 
easy reach of a growing consumption zone 
of more than 10 million on both sides of 
the border, benefiting our customers with 
unparalleled rail and heavy haul logistics 
solutions. It’s the most important cargo 
transfer point on the Gulf of Mexico. The port 
that works – the Port of Brownsville. 

portofbrownsville.com
1000 Foust Rd • Brownsville, TX 78521

(956) 831-4592   1-800-378-5395

The port that works
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How cocoa got boxed in…
what the future might hold
Cocoa was once a major minor-bulk commodity. Now 
it is largely a container business. Are there any pros-
pects for a reverse of this trend?

By Matt Miller, AJOT

Like many other commodities, 
cocoa is now shipped by and large 
in containers. Breakbulk accounts 
for only 7% of the 4.5 million tons 
of cocoa beans transported annually 
and bulk – “megabulk” in the indus-
try parlance – another 5%, according 
to statistics provided by Philip Sigley, 
the chief executive of the London-
based industry group Federation of 
Cocoa Commerce, or FCC.

However, the story of how break-
bulk has largely lost out in the cocoa 
trade is quite unique. It’s a tale of a 
highly valued, but relatively small niche 
crop that is caught up in much larger 
issues of global shipping and trade. 

All things being equal, breakbulk 
works best for shipping cocoa beans. 
That has to do in large part with exact-
ing standards for moisture content. 
Moisture of less than 6% makes the 
beans too brittle, while more than 7.5% 
greatly increases chances of spoilage. 
Moisture exceeding 8% is considered 
grounds for rejecting the shipment.

As the Cocoa Merchants Associa-
tion of America wrote in its shipping 
guidelines in late 2015, “cocoa beans 
characteristically have a propensity 
to develop condensation and to re-
absorb moisture, and to become easily 
infested while in transit. Experience 
has shown that the breakbulk method 
of ocean transport of cocoa beans 
responds best to this hygroscopic fea-
ture of cocoa.”

As a result, the association’s stan-
dard shipping contracts until a few 
years back actually prohibited ship-
ping cocoa beans in containers with-
out explicit permission by the buyer.

But in shipping, all things aren’t 
equal, and cost trumps just about 
everything.

“Despite not being the best form 
of transport, containers are much 
cheaper than breakbulk or bulk in 
hold,” said Sigley.

First, some basics: While many 
countries in Latin America grow 
cocoa, or cacao trees, two African 
nations – Ivory Coast and Ghana – 
account for slightly more than half 
the world’s production. Cocoa beans 
remain the domain of small farms, 
with maybe two to five hectares, each 
producing one or two tons. According 
to industry estimates, upwards of 20 
million individuals are dependent on 
the cocoa trade.

“It’s not a large market,” said 
Sigley. “It’s a specialist market, but it 
keeps a lot of people employed.”

BeAn BAg trAnsit

Jute bags, each holding 62.5 kilos 
of dried cocoa beans, remain the pre-
ferred standard. They “breathe” well 
and help avoid condensation. “It’s the 
best method of preserving the quality 
of cocoa,” said Sigley.

Containerized shipping lines 
began to pursue cocoa beans transport 
some half-century back. As incentive, 
the lines offered LCL/LCL terms. 
This meant that the carriers would 
take responsibility for any damages, 
eliminating any protracted dispute 

about whether the shippers, lines or 
even buyers were at fault. “Insurers 
were happy with that,” said Sigley, 
since they had recourse.

Fast forward to the early 2000s. 
The global freight market was firing 
on all cylinders. With demands for 
their services on the rise, shipping lines 
changed the terms offered to cocoa 
exporters, from assuming responsibil-
ity for the shipment to merely provid-
ing the container, or FCL/FCL.

That, naturally, didn’t sit well 
with either exporters or insurers. But 
by then dependence on containers was 
too strong to reverse the flow. In part, 
that was a product of the efficiency, 
regularity and ease of container trans-
port. It also reflected global trade 

(BOXED – continued on page 20)

Emerging importance of North American 
wood pellets in the global economy
Besides the well-established use for auxiliary home heating, 
wood pellets are emerging as an alternative fuel of choice 
for industrial applications. The multiple applications for 
pellets is fueling export demand that is likely to grow over 
the next decade. 

By Marty Pilsch, AJOT

Over the last decade, there has 
been a flurry of new activity in the 
export segment of North America’s 
forestry products industry. Prior to 
this time, the usual activities of both 
U.S. and Canadian forestry compa-
nies had been the harvesting of wood 
with a concentration on both domestic 
distribution and the export of mea-
sured and cut lumber, logs and wood 
chips. While the importance of these 
activities to the wood products indus-
try remains today, a new product has 
emerged. Wood pellets, long consid-
ered an afterthought in the forestry 
industry, have risen to a level of inter-
national importance.

 The manufacturing, domestic use 
and exporting of wood pellets in North 
America is not new. For years, pellets 

could be found in homes providing an 
auxiliary heating source often, supple-
menting electric or fuel oil heating. 
This use continues, however, the level 
of activity surrounding wood pellets 
now offers new opportunities to the 
forest industry. The increasing role of 
wood pellets over the last seven to ten 
years in combating global warming has 
been dynamic. As a product considered 
to be a rising source of not only indus-
trial power but domestic heating, wood 
pellets can be utilized without the nox-
ious by products of today’s standard 
industrial power sources.

Not only has the use of wood pel-
lets to heat individual homes increased 
in importance, they have been proven 
to reduce or in fact eliminate industrial 
(EMERGING – continued on page 13)
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to weigh the potential benefits of a 
trillion-dollar infrastructure agenda 
first announced by President Donald 
Trump when he campaigned on a 
pledge to restore steel, coal and man-
ufacturing jobs in America’s ‘Rust 
Belt’ states. No details on content or 
funding were, however, outlined in 
Trump’s address to a joint session of 
Congress on Feb. 28.

Newly-installed as president of 
the Ottawa-based Chamber of Marine 
Commerce, with membership on both 
sides of the Canada-US border, Bruce 
Burrows recently suggested that if 
Trump delivers on a massive infra-
structure package, “there could be a 
whole lot more cargo being shipped on 
the Great Lakes-St. Lawrence and on 
our coasts to deliver these projects.”

“Imagine the shipments of steel-
making materials alone that would 
be needed,” he told a marine industry 
gathering in Toronto. “Investments 
in icebreaking resources, waterways, 
locks and portside infrastructure, and 
more efficient delivery of marine nav-
igational services would unleash the 
full sustainable potential of shipping.”

Aerial view of the Port of Thunder Bay Keefer Terminal that is strongly increasing business 
in wind energy components. (Photo credit: Thunder Bay Port Authority)

(OPPORTUNITIES – continued 
from page 2)

(OPPORTUNITIES – continued on 
page 12)

President of Ottawa-based Chamber of 
Marine Commerce, Bruce Burrows

At the same time as a Trump 
Watch, there is also in fact a rel-
evant Trudeau Watch in progress. 
The Canadian federal government of 
Prime Minister Justin Trudeau elected 
in 2015 is expected to soon outline 
details of an ambitious national infra-
structure program. Without going into 
specifics, a federal Transportation 
2030 blueprint last fall offered this 
undertaking: “Build world-leading 
marine corridors that are competitive, 
safe and environmentally sustainable 
and enhance northern transportation 
infrastructure.”

This suggests funding support 
for additional capacity at key ports, 
strengthening the competitiveness 
of the St. Lawrence Seaway through 
technological advances, and develop-
ing projects in the Canadian Arctic 
that will require shipments from east-
ern Canadian gateways of breakbulk 
and machinery.

cAnADiAn seAwAy oFFiciAl Bullish 
on BreAkBulk

Meanwhile, Bruce Hodgson, the 
executive spearheading market devel-
opment at Canada’s St. Lawrence 
Seaway Management Corporation 
(SLSMC), notes that project cargo 
volumes are growing every year as 
shippers better understand the ben-
efits and efficiencies of using what 
is sometimes referred to as the HWY 
H20 inland corridor.

In an interview with the American 
Journal of Transportation, Hodgson 
indicated that general cargo on the 
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Features:

• Lump sum, all inclusive rates 

• Weekly frequency & expedient transit times

• Port to Port / Door to Port / Door to Door service

• Attentive, responsive, and respectful

Contact us today for your oversize shipment needs!

New York:   Chicago:   San Francisco: 

516-829-0647   630-848-0004    415-461-9714

Benefits:

• Attractive and predictable pricing

• Dependable and consistent service

• Flexible service

• The AIL experience

DEPENDABLE
PERFORMANCE
EVERY SHIPMENT

www.aishipping.com 
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World Bank Commodity Prices

Annual Averages Monthly Averages
Dec Jan Chg-14-16

Jan-Dec Jan-Dec Jan-Dec Oct-Dec Jan-Mar Apr-Jun Jul-Sep Oct-Dec Now 2016 2017 ↓↑

Commodity Unit 2014 2015 2016 2015 2016 2016 2016 2016 2016

Energy 86.3 84.1 ↑
Coal, Australia $/mt 70.1 57.5 65.9 52.3 50.9 51.9 67.5 93.2 100 89.8 83.8 ↑
Coal, Colombia $/mt 65.9 52.5 57.6 48 42.7 44.8 57.7 85.1 86.7 82 84.7 ↑

Coal, South Africa $/mt 72.3 57 64.1 51.1 51.5 54.8 65.3 84.9 89.4 52.6 53.6 ↓
Crude oil average $/bbl 96.2 50.8 42.8 42.2 32.7 44.8 44.7 49.1 45.3 54.1 54.9 ↓

Crude oil Brent $/bbl 98.9 52.4 44 43.4 34.4 46 45.8 50.1 46.4 51.8 53.4 ↓
Crude oil Dubai $/bbl 96.7 51.2 41.2 41.2 30.6 42.9 43.4 47.9 43.8 52 52.5 ↓
Crude oil WTI $/bbl 96.7 48.7 43.2 42 33.2 45.5 44.9 49.2 45.6 74.5 70.4 ↓

Natural gas index 2010=100 111.7 73.3 56.6 61.4 52.2 49.5 60 64.7 58.5 5.5 5.46 ↓
Natural gas Europe $/mmbtu 10.05 7.26 4.56 6.26 4.84 4.1 4.4 4.9 4.91 3.58 3.26 ↓

Natural gas US $/mmbtu 4.37 2.61 2.49 2.11 1.98 2.13 2.85 3.01 2.5 7.1 7.1 ↓
Natural gas  LNG Japan $/mmbtu 16.04 10.4 6.89 8.94 7.7 6.08 6.68 7.11 7.07

Non Energy Commodities

Agriculture/Beverages 2.3 2.2 ↓
Cocoa $/kg 3.08 3.14 2.89 3.3 2.98 3.1 2.99 2.5 2.48 3.57 3.72 ↓

Coffee, Arabica $/kg 4.42 3.53 3.61 3.31 3.31 3.49 3.79 3.86 4.06 2.25 2.39 ↑
Coffee, Robusta $/kg 2.22 1.94 1.95 1.79 1.65 1.84 2.05 2.27 2.29 2.93 3.01 ↑

Tea, average $/kg 2.72 2.71 2.64 2.76 2.36 2.57 2.72 2.91 2.97 3.88 3.98 ↑
Tea, Colombo auctions $/kg 3.54 2.96 3.24 2.85 2.82 2.98 3.29 3.86 3.94 2.41 2.21 ↓
Tea, Kolkata auctions $/kg 2.58 2.42 2.39 2.52 1.89 2.59 2.64 2.43 2.45 2.51 2.84 ↑

Tea, Mombasa auctions $/kg 2.05 2.74 2.3 2.91 2.38 2.14 2.24 2.43 2.52
Food

Oils and Meals 1,699 1,836 ↑
Coconut oil $/mt 1,280 1,110 1,475 1,109 1,273 1,531 1,528 1,567 1,538 1,127 1,225 ↑

Copra $/mt 854 735 982 737 855 1,019 1,017 1,037 1,021 1,423 1,388 ↓
Fishmeal $/mt 1,709 1,558 1,501 1,524 1,465 1,526 1,553 1,461 1,463 1,600 1,650 ↑

Groundnuts $/mt 1,296 1,248 1,362 1,175 1,158 1,208 1,500 1,583 1,600 1,504 1,520 ↑
Groundnut oil $/mt 1,313 1,337 1,502 1,298 1,277 1,550 1,648 1,535 1,525 788 806 ↓

Palm oil $/mt 821 623 700 570 631 704 715 752 751 1,652 1,763 ↑
Palmkernel oil $/mt 1,121 909 1,290 831 1,032 1,283 1,358 1,486 1,476 365 380 ↓
Soybean meal $/mt 528 395 380 358 328 419 405 367 369 907 879 ↑

Soybean oil $/mt 909 757 809 743 749 795 810 882 880 420 425 ↓
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We’re Investing Big Money 
To Handle Your Bigger Ships
We’re investing $4.4 billion to improve infrastructure in and around the port to 
ensure that we remain a premier center for global trade. Last year, we completed 
the 50' harbor deepening initiative with the Army Corps of Engineers. We are 
approaching the fi nal stages of raising the Bayonne Bridge air draft to 215 feet,
giving your ships another 64 feet of clearance. We’re improving our port roadway 
network to increase capacity and ease traffi  c, while making it safer for the trucking 
community. And we’re rebuilding some wharves to improve lift capacity. This is 
all to say that we’re not just talking the talk; we’re taking action to make sure the 
Port of New York and New Jersey is ready to deliver the goods.

T:8 in

T:10 in

Canadian-made pedestals 
exported by water route for 
New York Wheel

By Leo Ryan, AJOT

As an example of key 
pieces being exported by water 
for a high visibility project in 
North America, it certainly 
qualifies. In this particu-
lar case, the pieces were 
Canadian-manufactured. 
The main transporta-
tion service provider 
was McKeil Marine, 
a leading tug-and-
barge operator based 
in Hamilton, on Lake Ontario. 
And the project is the giant 
New York Wheel under con-
struction on Staten Island.

Scheduled for comple-
tion in 2018, the New York 
Wheel will surpass the 
London Eye ferris wheel 
in height at 630 feet and is 
expected to attract more than 
three million visitors a year. 
Offering a 38-minute ride in 
its 36 capsules, it will accom-
modate up to 1,440 people 
at a time. The $590 million 
project is part of a $1.2 bil-
lion redevelopment of Staten 
Island’s North Shore.

Early last November, four 
100-ton pedestals measuring 
18 feet in diameter were trans-
ported to New York harbor 
by two sets of barges over a 
period of eight days, depart-
ing from the Port of Montreal.  
The pedestals set the stage for 
the erection of the Wheel’s 
275-ft legs. 

To take delivery of the 
pedestals and other major 
components shipped by such 
global heavy lift carriers as 
Mammoet during the con-
struction process, a tempo-
rary dock was built by Reicon 
Group, a marine and heavy 
construction company located 
in the West Brighton section 
of Staten Island.

The barges first transited 
through the Erie Canal before 
embarking on a 315-mile jour-
ney down the Hudson River.

“The biggest challenge 
involved timing,” recalled 
Steven Fletcher, president of 
McKeil Marine.

“We had to get the pieces 
through the Erie Canal before 
it closed, and it closes early,” 
Fletcher told the American 
Journal of Transportation. 
“In the end, we just met the 
deadline.”

The pedestals were man-
ufactured by the ADF Group 
at Terrebonne near Montreal, 
an industry leader well known 
for supplying clean fabricated 
steel for complex projects 
around the world. In recent 
years, these have included the 
One World Trade Center and 
the World Trade Center Trans-
portation Hub.

At a recent tour of the 
site, New York Wheel CEO 
Rich Marin noted:”The 
arrival of the Wheel’s pedes-
tals is important for several 

reasons. These are the first 
major parts of the wheel to 
arrive at our site and soon we 

will begin to see the rise 
of the wheel along New 
York harbor. In addition, 
this is the first use of 

our temporary dock, 
which we are proud 
to say was done with 
local Staten Island 
firm Reicon.”

For his part, Reicon 
president Jeff Wollman said 
that following completion of 
the Wheel, his company will 
deploy its heavy construction 
expertise to dismantle and 
recycle all materials incorpo-
rated into the temporary dock. New York Wheel workers in pedestal.
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Seaway “fared reasonably 
well” in 2016 – matching the 
2015 results. “In particular, 
shipments of breakbulk car-
goes (including wind turbine 
components and machinery) 
were strong, rising to 495,000 
metric tons from the previous 
year’s 422,000 tons. That’s a 
17% increase.”

“The markets served are 
not limited to the heartland 
as the system provides seam-
less connectivity to markets 
in Western Canada and in the 
Western US,” he points out. 
“This is particularly ben-
eficial for project cargoes 
that are over-dimensional 

as other gateways can be 
restricted in the size of car-
goes they can handle.”

“We serve a broad range 
of international markets for 
project cargo; Europe, South 
America and the Far East,” 
says Hodgson.

And despite the recent 
downturn in the oil and gas 
sectors, he considers the out-
look for breakbulk and proj-
ect cargoes is for increased 
traffic in the years ahead. 

“The oil and gas indus-
tries are forecast to improve 
over the next 2 years with new 
projects coming on stream,” 
Hodgson says, adding: “The 
outlook for the wind energy 
segment is also positive with 

ongoing projects in both 
Canada and the US.”

Several years ago, the 
Canadian Seaway agency 
commissioned a consultant 
study to compare the water-
way’s competitiveness with 
other gateways. The study 
concluded that system was 
very competitive for the trans-
portation of project cargoes 
and urged the SLSMC to act 
as a catalyst to bring all stake-
holders together to match 
cargo with vessels and ports.

As it is fully engaged 
in promoting the system for 
project cargoes, Hodgson 
underlines that “one of the 
advantages for carriers calling 
the system is the ongoing avail-
ability of export cargoes.”

For a number of ocean 
carriers like Fednav, Spliethoff 
on regular services and vari-
ous multi-purpose operators, 
it’s a question of steel or proj-
ect cargo in and grain out.

In this regard, Tim Heney, 
president and CEO of the 
Thunder Bay Authority, states 
categorically: “Backhaul is 
the key to success of project 
cargo.”

Indeed, project cargo, led 
by wind farm components, 
has been quite a success story 
at the Ontario port on the tip 
of Lake Superior in the past 
few years.

“In 2016, we had a record 
year in project cargo, with 
volume of 31,000 metric tons 
versus 20,000 metric tons in 
2015,” Heney says.

Keefer Terminal at Thun-
der Bay in 2016 handled 
fourteen shipments – includ-
ing electrical transformers 
from the United Kingdom 
for a hydropower project in 
northern Manitoba, wind 
turbine components, mining 
equipment for a gold mine, 
and an OSB (oriented strand 
board) plant. The port antici-

pates positive results in 2017, 
with additional shipments of 
electrical transformers con-
firmed starting this spring.

At the Port of Oshawa 
on Lake Ontario, a new rail 
spur is allowing the port to 
break into the niche project 
cargo market by handling 
cargo of all shapes and sizes, 
including a mammoth motor 
compressor which arrived 
from a company in Ontario’s 
Kawartha Lakes. Too big 
to move by road, the 100 
metric ton compressor was 
easily accommodated by the 
rail spur’s oversized dimen-
sional section.  Over the past 
year, the port of Oshawa has 
assisted several companies in 
moving cargo including gen-
erators and plastic tanks des-
tined for Newfoundland.

For its part, the Port of 
Hamilton, Canada’s largest 
on the Great Lakes, has been 
benefitting from robust activ-
ity in project cargo shipments, 
including power plant com-
ponents, industrial boilers, 
construction machinery and 
vehicles, steel cables and pipes.

Ian Hamilton, president 
of the Hamilton Port Author-
ity, stresses that the port 
“serves as a strategic location 
for the import and export of 
machinery and components 
for Ontario’s manufacturing 
and energy sectors. “We have 
recently seen several ship-
ments of windmill blades and 
heavy equipment, for exam-
ple. More than 52,000 m3 
of project cargo transited the 
port in 2016, exceeding the 
five-year average by 6.7%. 
“Imports of finished steel also 
reached their highest volume 
in the past five years, with 
more than half a million tons 
transiting the port in 2016.”

roBust shipments At us 
greAt lAkes ports

US Great Lakes ports, 

Steel products cargo has risen sharply at Port of Hamilton.

(OPPORTUNITIES – 
continued from page 9)

(OPPORTUNITIES – 
continued on page 20)

Port of EVERETT
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When a long, tall or heavy product is delivered by WWL, it’s not just another handover. 
It’s the last in a series of tailor-made solutions designed to perfection. It’s about providing 
the right vessels and specially designed equipment to enable smooth transitions between 
land and ocean. And it’s about combining decades’ worth of handling expertise with a 
truly global network. Whether you need reliable shipping from A to B or door-to-door 
solutions, we work with you to create value at every handover.

Through this approach we help our customers reduce transport risks and increase delivery precision.
Find out more about how we can create value together at bit.ly/WWLcases

CREATING 
VALUE 
AT EVERY 
POINT OF 
TRANSFER

Wood pellet storage domes at the Port of Wilmington, NC

dependence upon oil and coal 
as primary power sources.  In 
many countries in Europe, 
Scandinavia, and the Far 
East, wood pellets are in fact 
considered the replacement 
for the traditional industrial 
power sources in the gen-
eration of both industrial and 
domestic heating and elec-
tricity. Countries actively 
converting to wood pellets 
in both domestic and indus-
trial applications include the 
United Kingdom, Belgium, 
Italy, Japan, and South Korea. 

The manufacturing and 
exporting of wood pellets by 
companies in both Canada and 
the United States have taken 
on a significant importance. 
The wood pellet logistics chain 
includes the harvesting of the 
wood, the transport to manu-
facturing plants, manufactur-
ing, domestic transportation to 
export facilities, transfer to spe-
cial storage points at deep water 
ports and loading of the com-
modity aboard ocean-going 
bulk carriers. The process must 
be carried out with delicate 
precision so as to maintain the 
integrity of the pellets and the 
volatility of large volumes of 
the product. 

cAnADiAn DominAnce 

The Canadian wood pellet 
industry manufactures and 
exports more pellets than any 
other country in the world, 
however, the United States is 
challenging that distinction. 

Canada’s major wood pellet 
export activities take place at 
ports on both the Canadian 
East and West coasts, with 
ultimate destinations to the 
Far East, Europe and Scandi-
navia. On the East Coast, the 
Ports of Halifax, Belledune and 
Quebec City maintain special-
ized facilities to receive the 
product from domestic carri-
ers and store it until the vessels 
arrive for loading. The Quebec 
City facility is the largest wood 
pellet marine terminal in East-
ern Canada. Primary destina-
tions from these ports include 
the United Kingdom, Europe 
and Scandinavia. On the West 
Coast of Canada, the Port of 
Prince Rupert’s Westview Ter-
minal, owned and operated by 
pellet giant, Pinnacle Pellets, is 
the site for receipt and storage 
of Pinnacle’s wood pellets and 
subsequent loading for export. 

Shipping destinations via ocean 
carrier from Prince Rupert can 
be in either to the Far East or 
the United Kingdom, Europe 
or Scandinavia. Utilizing Pana-
max vessels for ocean transport, 
Canada’s Pinnacle Renewable 
Energy loaded 60,000 tons of 
wood pellets at their Westview 
Terminal in Prince Rupert, 
B.C., in 2015, at that time, 
establishing a transport record. 
Total wood pellet exports from 
Canada alone have increased 
almost 100% from 2014 to 
2016. Total world volumes 
shipped by Canadian produc-
ers in 2014 were reported as 
1.6 million tons. In 2016, the 
volume had increased to 2.37 
million tons. Based upon the 
reported totals for the three-
year volumes, the two largest 
importers of Canadian pellets 
were the United Kingdom and 
the United States. The United 

Kingdom’s volumes contin-
ued to rise from 2014 to 2016 
as power plant conversions to 
wood pellets increased. The 
decrease in imports of Cana-
dian pellets by the United 
States declined. This decline 
in U.S. volumes of Canadian 
product can be attributed to 
an increase in activity in the 
U.S. by wood pellet manu-
facturers such as Enviva. 
While Canadian dominance 
of wood pellet production 
and the export market may be 
challenged in the future, their 
present position will be diffi-
cult to overtake.  

The largest export volumes 
of U.S. produced wood pellets 
are transported via seaports 
along the South Atlantic. Wood 
pellet manufacturer Enviva 
operates wood pellet manufac-
turing facilities in Mississippi, 
Florida, Virginia, and North 

Carolina.  As recently reported, 
by AJOT, Enviva’s newest deep 
water export facility at the Port 
of Wilmington, North Caro-
lina provides interchange from 
rail transport to domed storage 
and ship loading facilities at 
the Port’s main marine termi-
nal.  The two domes erected by 
Enviva, are capable of handling 
45,000 metric tons of pellets. 
Enviva plans to ship more than 
one million tons of pellets per 
year from this facility which 
includes exclusive berthing 
and on-dock discharge of rail 
delivered product directly into 
the domes. 

Enviva also has export 
facilities in Virginia, Mobile, 
Alabama and Panama City, 
Florida. The Chesapeake, Vir-
ginia site will handle volumes 
comparable to those in North 
Carolina. Product delivered to 
Wilmington will be produced 
by Enviva’s manufacturing 
facility in Sampson County, 
North Carolina. This facility 
has a production capability 
of over 500,000 metric tons 
per year. Product shipped 
through Chesapeake, Virginia 
will come from manufactur-
ing facilities in Southampton 
County, Virginia, Northamp-
ton County, North Carolina 
and Ahoskie, North Carolina.

Enviva, founded in 2004, 
stresses the importance of 
its goal to position U.S. pro-
duced wood pellets in the 
world market. Although the 
export market is an impor-
tant segment of their vision, 
it is not their exclusive goal.  

(EMERGING – continued 
from page 8)
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Yusen Logistics provides customized 

solutions for the complex shipment of 

heavy and over-dimensional equipment. 

Let our dedicated Project Cargo team 

expertly manage your project cargo  

and breakbulk movements. We offer  

multi-modal shipping options, including  

air, ocean, rail and truck transport and 

barge services. No project is too big 

for us.
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WTO rules and US pipelines
By Peter Buxbaum, AJOT

gAtt/wto rules 
Experts say the plan to require 

the use of US steel in US pipelines 
is a textbook case of a local content 
requirement, inconsistent with Article 
III Section 4 of the GATT/WTO rules:

“The products of the territory of 
any contracting party imported into 
the territory of any other contract-
ing party shall be accorded treatment 
no less favorable than that accorded 
to like products of national origin in 
respect of all laws, regulations and 
requirements affecting their internal 
sale, offering for sale, purchase, trans-
portation, distribution or use.”

The United States has a long 
history of contesting local content 
requirements. The seminal case was 
brought by the US against Canada 
in 1982, which mounted a successful 
challenge to Canada’s Foreign Invest-
ment Review Act. That law made 
investment approvals conditional on 
including the purchase of products 
from domestic sources. Observers 
note that the Trump administration’s 
plan to require pipeline constructors 
to use US-made steel has direct paral-
lels to the Canada GATT case.

The US has brought more chal-
lenges to local content requirements, 
at 114, than any other member of the 
WTO (World Trade Organization). 
That compares to 97 brought by Euro-
pean Union, 23 by Japan, and 15 by 
China. The US has challenged con-

tent requirements applied by, among 
others, India for solar cells, Argentina 
for import licenses, China and the 
Philippines for auto parts, and Canada 
for wheat and auto parts.

government procurement 
Agreement

The GPA is a plurilateral agree-
ment within the framework of the 
WTO, meaning that not all WTO mem-
bers are parties to the agreement. At 
present, the agreement comprises 47 
WTO members, with another 29 WTO 
members participating as observers. 

“The fundamental aim of the GPA is 
to mutually open government procure-
ment markets among its parties,” says a 
WTO document. “As a result of several 
rounds of negotiations, the GPA par-
ties have opened procurement activities 
worth an estimated $ 1.7 trillion annu-
ally to international competition...”

The key provisions of the agree-
ment are that governments must pro-
vide suppliers from any party to the 
agreement “treatment no less favor-
able than the treatment the party...
accords to domestic goods, services 
and suppliers...”

The agreement also prohibits 
discrimination “on the basis of the 
degree of foreign affiliation or owner-
ship” of a supplier or on the basis that 
a local supplier offers goods or ser-
vices originating in another country 
that has signed on to the agreement.

wiggle room

The Presidential Memorandum 
Regarding Construction of American 
Pipelines was remarkable both for 
its expansiveness and for the wiggle 
room it provided in its potential exe-
cution. The scope of the memorandum 
included “all new pipelines, as well 
as retrofitted, repaired, or expanded 
pipelines...including portions of pipe-
lines...” Those projects were to “use 
materials and equipment produced in 
the United States...”

The term “produced in the United 
States” was likewise expansively 
defined to include “all manufacturing 
processes for such iron or steel prod-
ucts, from the initial melting stage 
through the application of coatings...” 
In other words, everything.

As if to drive home the point that 
the policy was to be airtight, the mem-

orandum went on to say that “steel or 
iron material or products manufactured 
abroad from semi-finished steel or iron 
from the United States are not ‘produced 
in the United States’ for purposes of this 
memorandum.” Likewise, “Steel or iron 
material or products manufactured in the 
United States from semi-finished steel 
or iron of foreign origin are not ‘pro-
duced in the United States’ for purposes 
of this memorandum.”

But there was also another phrase 
included in the memorandum that 
blew a big hole in this supposedly 
solid wall of protectionism: “to the 
maximum extent possible and to the 
extent permitted by law.”

There are any number of reasons 
why this presidential policy is unlaw-
ful with respect to any US pipeline, 
and why it would be highly imprac-
tical with regard to the Keystone XL 
pipeline. Keystone XL is meant to 

Part of a network of pipelines that will make-up the Keystone XL.

(THEATER – continued on page 19)

(THEATER – continued from page 2)
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HEAVY LIFT  
LEADERS.

to GDP works in both direc-
tions. GDP forecasts often 
take BDI into account while 
BDI forecasts take GDP 
forecasts into account. It’s 
incestuous accounting and 
depends a great deal on the 
accuracy of the reports.

For example, one of the 
charts most often used to show 
the correlation of BDI to GDP 
growth is China. China is the 
greatest source of bulk ship-
ments and thus has the biggest 
impact on movements. From 
2000 until late 2007, with 
only minor exceptions, the 
BDI grew slower than China’s 
GDP. For the immediate time 
after the Great Recession, the 
BDI – even in freefall – out-
performed China’s GDP. Since 
mid-2009, the GDP in China 
is again growing faster than 
BDI and the gap is running at 
a relatively stable pace, two 
indices moving in lock step. In 
a bit of revisionist history, was 
China’s GDP really growing 
at the 8%-13.5% or perhaps 
moving at a lower clip closer 
to the BDI? Since supply & 
demand involves a human ele-
ment, would the anticipation of 
a rising China market influence 
investment and the bulkship 
orderbook and cause an over-
supply of ships?

inelAstic supply 
In some respects the dry 

bulk market represents one 
of the purest examples of 
supply and demand econom-
ics. In the simplest terms, the 
transaction is cargo space in 
the ships versus the demand 
for that space from sellers of 
the freight (commodities). 
Presumably, the freight satis-
fies the demand in the buyers’ 
home-marketplace. 

But matching supply and 
demand is as much an art form 
as business activity. On one 
side the question is will eco-
nomic activity spur oceanborne 
freight… and from where? 
And on the other side, how 
many ships and in what sizes 
will be available to satisfy 
this demand? There is also the 
additional caveat that while 
understanding demand on prin-
cipal or inbound leg may work, 
but matching this to another 

profitable leg is a challenge – 
inbound to China, then what? 

From the shipowners’ 
perspective, an abundance of 
ships chasing freight equals 
lower rates, a nearly persis-
tent condition since the crash 

of 2008. 
Economists tend to look 

at the ships as “inelastic” 
supply, while industrial pro-
duction is fluid, with many 
factors influencing demand. 
The thinking is the number 

of ships available for deploy-
ment is relatively fixed with 
adjustments from scrapping, 
layups (when necessary) and 
newbuilding additions. 

With tepid GDP growth 
over the last few years, there 
has been little incentive for 
drybulk shipowners to invest 
in newbuildings in an over-
tonnaged market. Little fleet 
growth is expected in the 
short term. 

But how right is the 
inelastic assumption? An 
under-appreciated aspect of 
ship capacity is speed. Simi-
lar to containership operators, 
dry bulk operators are also 
“slow steaming”. This means 
there is already excess capac-
ity in the existing deployed 
ships and more elasticity then 
is generally acknowledged. 

In December [2015] 
Peter Lindstrom, head of 
research for Oslo-based ship-
owner Torvald Klaveness, 
wrote in a ‘market outlook’ 

assessment for 2017:
“Take the example from 

the Panamax fleet which 
according to our monitoring 
has been running at around 
11.4 knots lately. If freight 
increase enough to incentivize 
a speed increase (which also 
will be a function of bunker 
prices) then there is a latent 
supply increase through speed 
increase of about 16-17 per-
cent if the fleet speed increases 
to e.g. 13.75 knots (assum-
ing that 80% of the voyage 
days are at sea). Hence, if 
we experience some unfore-
seen demand shock then the 
potential of speed increases 
will slow down the pace 
of improvement in freight 
rates. So, while we do 
expect the demand growth 
to outstrip fleet growth in 
2017 we can forget about 
the freight rates seen in the 
hay days prior to 2011.”

(ETERNAL – continued from 
page 6)

(ETERNAL – continued on 
page 18)
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Liberty Global Logistics brings 
newest ro/ro vessel under US  flag

Liberty Global Logistics LLC, 
of Lake Success, New York, held a 
naming ceremony at the Port of Beau-
mont, Texas for the newest U.S. – flag 
Roll-On/Roll-Off (RO/RO) vessel, 
the M/V Liberty Passion. 

The naming of the vessel was gra-
ciously sponsored by The Honorable 
Becky Ames, Mayor of the City of 
Beaumont, Texas.

The M/V Liberty Passion was also 
welcomed to the United States at the 
ceremony by The Honorable Elaine 
L. Chao, the U.S. Secretary of Trans-
portation, Lieutenant General Stephen 
R. Lyons, USA, Deputy Commander, 
U.S. Transportation Command and 
Acting Deputy Maritime Administra-
tor Joel Szabat. Major General Kurt 
Ryan, USA Commander, Surface 
Deployment and Distribution Com-
mand, Congressmen Randy Weber 
and Brian Babin along with many 
other local and regional representa-
tives and key customers of LGL.

The M/V Liberty Passion was 
delivered to its owners in January 
2017 and is on its maiden voyage. 
The U.S. – flag pure car/truck carrier 
(PCTC) will be loading military and 
other commercial cargo in Beaumont, 
as well as other U.S. ports, for deliv-
ery to the Mediterranean and Middle 
East for LGL’s customers and to sup-
port U.S. armed forces overseas.

The vessel was designed to trans-
port commercial vehicles, rolling stock 
and project cargo, as well as military 

wheeled and containerized equip-
ment such as M-ATVs, HUMVEEs, 
MRAPs, armored personnel carriers, 
tanks, helicopters and unit equipment.

When used to carry commercial 
cargoes, the vessel is capable of car-
rying up to approximately 6,500 cars 
on 12 decks and has a total deck area 
of approximately 580,000 square feet.

The M/V Liberty Passion is enrolled 
in the 60-vessel U.S. Maritime Security 
Program, a vital U.S. Government pro-
gram that helps ensure that privately 
owned U.S. flag vessels with high mili-
tary utility are available at all times to 
support U.S. armed forces overseas. 
Since 2009, MSP carriers have moved 
over 90% of the cargo needed to support 
U.S. military operations and rebuilding 
programs in Iraq and Afghanistan.

Philip J. Shapiro, Chairman and 
CEO of Liberty Global Logistics and 
President and CEO of Liberty Maritime 
Corporation, the vessel manager said, 
“We are very proud to welcome the M/V 
Liberty Passion to the Liberty family 
joining the M/V Liberty Promise and 
M/V Liberty Pride in providing around 
the world service to U.S. armed forces 
and LGL’s commercial customers.”

Robert Wellner, President of LGL 
said, “We are looking forward to 
having our newly expanded RO/RO 
service with three modern U.S. – flag 
PCTC vessels which will increase our 
ability to serve both our government 
and commercial customers in the 

(FLAG – continued on page 20)

CEA Projects carry out swift transport 
of breakbulk & OMG cargo in Thailand

CEA Projects are PCN members 
in Thailand, Myanmar and Laos. The 
company have recently carried out the 
transportation of 71 pieces of break-
bulk and out-of-gauge cargo from a 
steel fabrication plant in Chonburi 
(Thailand) to Laem Chabang Port for 
loading and export.

As required by their client, the 
job was handled swiftly by CEA as 
Earl C. Brown (Marketing & Com-
munications Manager) explains; “The 
first day of the transportation project 
began at 13:00 with the loading on 
trailers of both the OOG and regular 
cargo. At 20:00, the convoy of trucks 
and trailers began to leave the fabrica-
tion plant to make the 25km journey 

to Laem Chabang Port with police 
and CEA escort vehicles also in atten-
dance to ensure a safe transportation 
throughout the project. The convoy 
arrived at the port at 22:00 and parked 
in the CEA Free Trade Zone until the 
next morning when vessel operations 
could commence.

The following day, the convoy left 
the CEA Free Trade Zone at 02:00 and 
made the short journey to Laem Cha-
bang Port C-0. The vessel was berthed 
and loading began at 03:00hrs. At 
06:00, the final convoy of trucks and 
trailers left the steel fabrication plant 
and headed to Laem Chabang Port for 
direct loading. All cargo was deliv-
ered, loaded and secured by 16:00.”

The convoy left the CEA Free Trade Zone and made the journey to Laem Chabang Port
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attractive,” he said. “You can see quite 
often now, breakbulk cargo being car-
ried on container ships, loaded loose, 
not pre-lashed, lashed on board, it’s an 
interesting development and it seems to 
becoming more and more prevalent.”

Container rates are beginning to 
recover, a trend that is expected to 
continue through this year and next. 
Breakbulk, on the other hand, could see 
depressed rates for the next five years, 
bedeviled by overcapacity and much 
slower moves toward laying up ships 
or consolidating. With this in mind, 
whether containerized freight will con-
tinue to eat into breakbulk business is an 
open question. Ratti, for one, believes 
breakbulk carriers may gain a bit on the 
margins, particularly low-value goods 
such as waste materials and recycled 
materials, or some commodities such 
as iron and coal, which containers have 
attempted to capture. 

That, however, won’t reverse the 
skills gap, Ratti believes. “The wider 
shipping industry becoming de-
skilled,” he said. “That’s a trend we’ll 
continue to see.”

(EASY – continued from page 4)

America’s Cement Manufacturers ready 
to support public construction and 
infrastructure revival

Zeaborn Group takes over 
business operations of Rickmers-
Linie and NPC Projects

Takeover includes the Rickmers-
Linie business with all locations, 
employees, management and the charter 
fleet as well as the subsidiaries, includ-
ing MCC Marine and NPC Projects

Bremen/Hamburg - Zeaborn Group, 
established in 2013, sets a further mile-
stone in the company’s development 
with the takeover of the business opera-
tions and the international organization 
of Rickmers-Linie, including NPC Proj-
ects. In addition to the business of Rick-
mers-Linie, Zeaborn also takes over the 
business operations of MCC Marine 
Consulting & Contracting, which is 
active as bunker and chartering broker. 
The corresponding contracts between 
the Rickmers Group and Zeaborn were 
signed on 7 February 2017. The execu-
tion of the transaction is subject to anti-
trust clearance. Rickmers-Linie is one of 
the world’s most renowned companies 
in the field of ocean transportation of 
project cargo. In addition to the global 
liner services of Rickmers-Linie, NPC 
Projects is a perfect extension to the 
existing Zeaborn tramp business.

“With the growth of our fleet, 
we were faced with the challenge 
of building a global organization. 
Everyone who knows the shipping 
industry knows that this is a very 
challenging task in our time. In this 
respect, it’s a fortune for our devel-
opment that Rickmers-Linie was 
available at the right time, “explains 
Jan Hendrik Többe, Managing Part-
ner of Zeaborn.

Together, Zeaborn and Rickmers-
Linie (with NPC and MCC) have a 
team of close to 200 employees and a 
combined fleet of about 50 multi-pur-
pose vessels, with deadweight capaci-
ties (dwat) between 7,500 and 30,000 
tonnes, and a combined lifting capac-
ity of up to 700 tonnes.

“Just like us, Rickmers-Linie and 
NPC Projects are concentrating on the 
transport of break bulk, heavy lifts 
and project cargoes. They have an 
excellent reputation, have close, long-
term customer relationships and stand 

for reliability, quality, innovation and 
technical competence. With its line-
up services and the tramp business 
of NPC, Rickmers-Linie connects the 
most important business centers in the 
world. In this unique combination, we 
are now able to offer our customers 
even more tailor-made transport solu-
tions, “adds Ove Meyer, who is also 
Managing Partner of Zeaborn.

“Rickmers-Linie gets new power-
ful shareholders who want to expand 
their activities in the MPP segment. 
With Zeaborn, we have the right 
partners to play an active part in the 
consolidation of the heavy and MPP 
sector in a currently difficult market 
situation, and to offer our customers 
excellent service, safety and reliabil-
ity on an economically stable basis, 
“Ulrich Ulrichs, CEO of Rickmers-
Linie, added.

U.S. cement manufacturers have 
ample production capacity to meet 
increased demand from infrastructure 
revitalization efforts being contemplated 
by the Trump Administration and Con-
gress, an analysis from the Portland 
Cement Association (PCA) concluded.

Taking into account specific 
proposed infrastructure projects and 
known economic drivers – includ-
ing projects aimed at restoring the 
nation’s highways, waterways, pipe-
lines, runways and even a potential 
border wall – PCA determined that 
the U.S. cement industry would have 
more than enough capacity to meet 
even the most challenging infrastruc-
ture revitalization program.

“America’s infrastructure is built 
with cement and concrete because it 
has to be safe, resilient and long last-
ing,” said PCA President and CEO 
James G. Toscas. “Revitalizing it will 

require more cement and concrete – 
and America can be confident that our 
cement industry is ready to meet the 
challenge.”

The U.S. cement industry is cur-
rently operating at roughly 79 percent 
of capacity, estimated at 108 million 
metric tons per year. Besides domestic 
cement plants, the industry also oper-
ates shipping terminals for import-
ing and exporting cement. Including 
imports, PCA estimates the U.S. 
cement industry is capable of supply-
ing over 150 million metric tons of 
cement each year.

“Cement companies have made 
significant investments to increase 
capacity, productivity, and energy 
efficiency,” Toscas said. “Those 
investments and innovations will pay 
off as the industry is called upon to 
support the infrastructure revival our 
country so desperately needs.”
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hArBingers oF spring: 
ForecAst 2017

John Baffes, Senior Econ-
omist and lead author of the 
Commodity Markets Outlook 
for the World Bank, wrote, 
“Prices for most commodities 
appear to have bottomed out 
last year and are on track to 
climb in 2017.” But like any 
good economist, he hedged 
his bets by saying, “However, 
changes in policies could alter 
this path.”

Of course, the “new 
policies” Baffes referring to 
are the raft of protectionist 
initiatives, which like the flu 
in a third-grade classroom 
could spread at every corner 
of the globe. 

With the dry bulk order-
book and demolitions, there 
are minimal increases expected 
over the next couple of years to 
the dry bulk fleet. During the 

so-called anti or counter cycli-
cal ship ordering from 2008-
2013, as much as 25% of the 
total of the existing fleet was 
on order. 

However, in this current 
down cycle, this amounts to 
the estimated 2 million in dwt 
deliveries in 2016 compared 
to 15 million dwt in 2015. 

What does this mean in 
the near term for dry bulk 
shipping? Maybe not much 
in pricing. There is between 
14%-18% in phantom fleet 
capacity in slow steaming 
and other under-utilization to 
soak up any market growth, 
especially in the projected 
2.5%-3.3% range. In real 
terms, more volume but not 
improvement in the BDI.

Could the forecast change? 
Despite the uncertainty of 
today, crocuses and economists 
usually get it right. A little evi-
dence of global economic sta-
bility and indeed a new spring 
could be at hand…or not.

(ETERNAL – continued from 
page 15)The global forest industry up  4th quarter

gloBAl timBer mArkets

With a few exceptions, 
sawlog prices were lower 
throughout the world in the 
4Q/16 than they were in the 
previous quarter. The Global 
Sawlog Price Index (GSPI) 
fell 1.2% to US$69.82/m3 in 
the 4Q/16. The current GSPI 
is up 1.4% from a year ago but 
over 13% lower than in the 
same quarter two years ago.

Sawlog prices in Europe 
have been trending downward 
the past three years from their 
record high levels in 2014. 
The European Sawlog Price 
Index (ESPI-€) was €83.16/
m3 in the 4Q/16, 8.2% below 
its peak in the 1Q/14. Sawlog 
prices in Sweden, Finland 
and Norway are currently at 
their lowest levels in over ten 
years in their local currencies 
despite healthy lumber mar-
kets for the sawmills in the 
region. 

gloBAl pulpwooD prices

Both wood fiber price 
indices fell in the 4Q/16, with 
the SFPI declining 3.2% q-o-q 
to $85.65/odmt, and the HFPI 
falling 2.6% to $86.16/odmt.

Softwood fiber prices 
were down in most of Europe 
and North America, while 
they increased in Latin Amer-
ica, Russia, Oceania and Asia 
in the 4Q/16. The biggest 
declines occurred in Canada, 
Sweden and Germany, where 
prices in US dollar terms were 
lower because of reduced 
prices in the local currencies 
and a stronger US dollar.

Hardwood fiber prices 
followed the same pattern 
as that of softwood prices, 
with generally lower prices 
in Europe and North Amer-
ica q-o-q, while prices were 
slightly higher in Latin 
America and Oceania. In 
Russia, prices were up over 
11% from the 3Q/16.

gloBAl pulp mArkets

During the first 11 months 
of 2016, global market pulp 
production was up 3.4% as 
compared to the same period 
in 2015. The rise in produc-
tion in 2016 is a continuation 
of an upward trend that started 
in 2011.

Softwood pulp prices have 
been quite stable throughout 
2016 and indications early in 
2017 are that pulp producers 
in North America and Europe 
are pushing for price increases 
during the first quarter, as 
markets are strengthening.

Prices of hardwood pulp 
(BHKP) fell during much of 
2016. In Europe, prices in 
the end of 2016 were at their 
lowest levels in five years.

gloBAl lumBer mArkets

Global softwood lumber 
trade increased 12 percent year-
over-year in 2016 to reach a 
new record-high of 121 million 
m3, according to estimates by 
WRI. Since the global financial 
reception in 2009, there has 

been a steady climb in inter-
national trade of lumber with 
shipments the past seven years 
having increased as much as 66 
percent.

Lumber exports from 
British Columbia are on pace 
to reach their highest levels 
since 2006 this year.

Lumber prices in the US 

trended upward during most 
of 2016 but plateaued late in 
the year and in early 2017. 
Current prices are close to 
the highest levels in almost 
two years.

Although prices increased 
in both Finland and Sweden 
during the spring and summer 
(UP – continued on page 20)
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OUR CONNECTIONS RUN DEEP

Introducing the new CMA CGM weekly Direct-Asia 
Container Service calling the Port of New Orleans!

April 4-6, 2017
cccportnola.com

The new service offers a 26-day transit time from Asia to New Orleans expanding 
Port NOLA’s reach and exceeding your shipping needs. Learn more at portno.com. 

connect Canadian oil coun-
try in Alberta and Saskatch-
ewan to several US locations, 
including ports in Texas and 
Louisiana, while Dakota 
Access is planned to run from 
oil fields in North Dakota to 
Patoka, Illinois.

wto rules

On the legal side, Trump’s 
directive could well run afoul 
of the rules of the World Trade 
Organization (WTO), which 
Trump detests but is still bound 
by, as long as the US continues 
its membership in the body. 
WTO rules enshrine the prin-
ciple of non-discrimination 
between domestic producers 
and foreign suppliers, mean-
ing, that WTO members are 
required to give the same treat-
ment to domestic products 
and imports from all other 
members. This principle of 
most-favored-nation treatment 
actually predates the WTO and 
is included in Article I of the 
General Agreement on Tariffs 
and Trade, WTO’s predecessor, 
signed in 1947. WTO rules also 
put limitations on local content 
requirements and the US has 
led the world in challenging 
those provisions when they 
hurt US exporters. (See sidebar 
on page 14) 

The policy could arguably 
also violate the provisions of 
the WTO’s Government Pro-
curement Agreement (GPA), 
to which the US is a signatory. 
(See sidebar.) That agreement 
prohibits governments from 
extending special treatment to 
domestic suppliers or discrimi-
nating against foreign compa-
nies. This situation, arguably, 
comes under the umbrella of 
a government procurement 
because the US Army Corps 
of Engineers is involved in 
the planning and permitting 
of the pipelines. In any event, 
the memorandum could attract 
a complaint from other WTO 
members, and that could tie 
projects up for years.

Then, there are the prac-
tical impediments to imple-
menting Trump’s policy. The 
materials for the Keystone 
XL pipeline, for example, 
have already been purchased, 
according to a Reuters report, 
so that Trump’s attempt to 
revive the project won’t 
result in any new steel orders. 
The steel, which is sitting in 
storage yards at various loca-
tions along the pipeline’s 
route, were purchased from 
companies headquartered in 
Russia, India, and Italy. Half 
of the material was fabricated 
in US steel mills owned by 
those foreign companies.

Experts say that US steel 
producers may not have the 
capabilities to produce steel 
to the specifications of Key-
stone’s operator, TransCan-
ada, without retrofitting their 
plants. Foreign-owned steel-
makers with US operations, 
such as India’s Welspun and 
JSW and Russia’s Evraz, are 

best able to produce the pipe 
with the thickness and pres-
sure required for the Key-
stone project, which is, no 
doubt, why they received the 
orders in the first place.

Buy AmericA?

It’s also questionable 
whether Trump’s policy would 
achieve its desired effects of 
boosting steel production in the 
US and creating domestic jobs. 
A 2015 report for the Con-
gressional Research Service 
studied the Transportation 
Department’s Buy America 
policy, which prioritizes US 
materials for buses, railways, 
and ferries. 

“Although the Buy Amer-
ica provisions have been in 
place in some form for almost 
40-years,” the report said, “it 
is difficult to know how they 
have affected steel and manu-
facturing in the United States, 
whether measured by jobs, 
output, or any other indicator.”

Macroeconomic forces 
such as global economic 
growth and the related growth 
in demand for steel are the 
main drivers of steel mar-
kets, the report noted, leav-
ing little empirical evidence 
on the economic benefits of 
domestic preference laws. 
“The available data suggest 
that the steel produced for 
the Buy America market,” 
the report concluded, “repre-
sents a small portion of total 
domestic demand for steel.”

The unveiling of Trump’s 
pipelines policy may have been 
just a bit of political theater 
designed to showcase the ful-
fillment of a campaign pledge. 
It’s worth noting that the plan 
to require local content for 
US pipelines was pushed six 
months into the future.

But one question remains 
that won’t go away: Does US 
industry really want to be dic-
tated by the president where 
they can and can’t buy steel?

(THEATER – continued 
from page 14)

the U.S. Maritime Adminis-
tration was taking place.

The gubernatorial Twitter 
threat came the day after Crow-
ley Maritime Corp. container-
ship K Storm delivered to Port 
Everglades a shipment of fancy 
charcoal, representing what 
Crowley officials called the 
first truly commercial shipment 
from a Cuban cooperative to a 
private U.S. business since the 
U.S.-Cuba trade embargo was 
imposed in 1962. 

Fact is, under license 
from the U.S. Department of 
the Treasury’s Office of For-
eign Assets Control, autho-
rized by the Trade Sanctions 
Reform and Export Enhance-
ment Act of 2000, Crowley 
has since 2001 been pro-
viding regularly scheduled 
common carrier services to 
Cuba for licensed cargos such 
as agricultural commodities 
and medical goods. 

And this year multiple 
cruise lines are launching 
itineraries to Cuba from 
ports including Port Ever-
glades, PortMiami and Port 
Tampa Bay. Indeed, Pearl Sea 
Cruises’ 210-passenger Pearl 
Mist departed Port Ever-
glades on Jan. 17 on a 10-day 
cruise to Havana, a voyage it 
was on at the time of the gov-
ernor’s Trump tweet.

Trump has promised to 
revoke actions taken during 
the Obama administration 
to lift the U.S.-Cuba trade 
embargo, leaving further 
uncertainty for Florida ports 
that, whether Scott likes it 
or not, are hoping to derive 
increasing benefit from com-
merce with Cuba following 
the November 2016 death of 
Fidel Castro – a passing that 
for decades Florida port offi-
cials and Caribbean region 
carriers have awaited as a go-
ahead to fully dust off plans 
for lucrative Cuba trade.

(THREATENS – 
continued from page 1)
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including Duluth-Superior, Indiana-
Burns Harbor, Cleveland and Toledo 
reported handling a healthy number 
of project/breakbulk shipments in 
2016. Several recorded increases in 
shipments of aluminum, mainly from 
Quebec smelters, for use in automo-
bile manufacturing.

Rick Heimann, port director of 
the Port of Indiana-Burns Harbor, 
notes that the port’s ability to handle 
global shipments creates advantages 
for moving large dimensional ship-
ments by water into the heart of the 
Midwest. Cargoes handled during a 
busy 2016 included several 200-ft 
molds for wind turbine blades and 
two 10-ton freezers for an Indiana 
food processor. In total, shipments of 
dimensional cargoes rose by 25%. In a 
major expansion announced last year 
approaching completion, Minnesota-
based Rainer Steel has invested $8 
million in additional 100,000 square 
feet to load and unload steel ship-
ments at Indiana-Burns Harbor.

At the Port of Cleveland, a power 
station project helped to set two 
milestones last fall for the port and 
FMT Cleveland. One involved the 
heaviest lift handled at the terminal, 
a Siemens generator manufactured 
in Europe and weighing 311 metric 
tons. There was also the first ever 
roll-off transfer of project cargo from 
barge to dock at the port. 

A natural gas-fired power plant 
being built in Lordstown, Ohio will 
be the second largest in the world.

(OPPORTUNITIES – continued 
from page 12)flows. Containers full of consumer and 

industrial goods were being shipped 
to Africa and South America. Rather 
than ship back empty boxes, shipping 
lines were happy to charge minimal 
amounts for cocoa-filled containers. 
That bargain-basement pricing under-
cut breakbulk rates considerably.

Bulking up Boxes

Meanwhile, some of the largest 
agribusiness conglomerates such as 
Cargill had begun in the 1990s to move 
cocoa in bulk carriers to Europe, apply-
ing grains handling techniques to the 
bean. That, however, proved of limited 
use, and for many reasons. It adds com-
plexity to everything from loading and 
unloading to storage and local trans-
port. What’s more, only the largest fac-
tories could accommodate bulk beans. 
In the US, the FDA looked askance at 
beans sitting on factory floors, and the 
practice never took hold.

So saying, some 28% of all cocoa 
now shipped is bulk, but in containers.

To help minimize the chances of 
spoilage, the FCC established guide-
lines for shipping by container. These 
included the use of corrugated card-
board to line the insides of containers.

Cocoa prices have declined over 
the past five years, with oversupply 
from top producer Ivory Coast. With 
margins steadily eroding, shipping 
costs are critical. Once again, that 
favors containers. But consolidation 
of carriers and alliances has spiked a 
rise in pricing, could this bag a few 
more shipments for break bulk?

(BOXED – continued from page 8)

of 2016, this upward trend was short-
lived and prices fell during the fall, and 
in the 4Q/16, were back down to about 
the same level as in the 4Q/15.

Despite relatively pessimistic fore-
casts for wood demand early in 2016, 
China’s need for imported wood picked 
up during the summer and fall with 
import volumes in the 4Q/16 being up 
about 20% as compared to the 4Q/15.

gloBAl BiomAss mArkets

US pellet exports increased to 1.16 
million ton in the 3Q/16, with all the 
volume headed to Europe. US pellet 
exports to Asia have dried up with 
no significant volumes having been 
recorded in the past five quarters.

Prices for residential pellets in 

Germany have increased for two con-
secutive quarters and are currently at 
their highest level in two years.

(UP – continued from page 18)

global marketplace.” 
LGL (www.libertygl.com) was 

established in 2004 and is headquar-
tered in Lake Success, New York. LGL 
delivers global transportation solu-
tions to its government and commer-
cial customers utilizing three modern 
U.S. –flag PCTC vessels it operates as 
well as a number of vessels it charters. 
LGL has achieved a number of U.S. –
flag firsts including being the carrier to 
transport the first MRAP (Mine-Resis-
tant Ambush Protected) and 10,000th 

MRAP by sea to Iraq.

(FLAG – continued from page 16)
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(L to R) Klaus Jepsen – Shipco, Rudy Mack – RMA, Bob Connor – Mallory Alexander, 
Tina Newman – Mallory Alexander, Juergen Pump – Hamburg Sud

(L to R)  Jack Poole – Steer Co., Sissy Poole – Steer Co., Brendan McCahill – Datamyne/
Descartes, Elyse Wackerman – Steer Co., Daniel Wackerman – Steer Co.

(L to R) Lisa Overly – East Coast Warehouse, 
Jamie Overly – East Coast Warehouse, 

Sharon McStine – The Port Authority of NY & NJ 

(L to R) David Schlenger – American Cargo Express & 
NYFFFBA Chairman, Linda Gillis – H&M International 

(L to R) Raul Alfonso – Port Tampa Bay, Lea Bogatch – MSC, 
Bob Connor – Mallory Alexander 

(L to R) Keri Ann Sanabia, Eric Greenberg, Phil Aguiar 
(all from American Shipping Co.)

(L to R) Lou Policastro, Bill Skinner, Harold Brauner 
(past and present dinner chairmen)

(L to R)  Mark Szakonyi – JOC, 
Brad Broder – Ecu Worldwide, Eric Olafson – PortMiami

(L to R) Bill Payne – NYK Lines, 
Peter Keller – TOTE and SEA/LNG

(L to R) Robert Shoule – JW Hampton, Maureen Shoule – JW Hampton, Howard 
Woltmann – Overton & Company Air Svs., Gary Scibelli – Overton & Company Air Svs.

(L to R) Jim Pelliccio –PNCT, Lea Bogatch – MSC, Bob Connor – Mallory Alexander, 
Roy Amalfitano – Evergreen America, Fabio Santucci – MSC

(L to R) NYFFFBA President Charles Riley – Steer 
Company, Margo Van Heusden, Comstock/CJ Holt

The NY/NJ Foreign Freight Forwarders and Brokers Association celebrated its 100th Anniversary at their Centennial Gala held February 2, 2017 at the Marriott Marquis in NYC. 
The Association honored their past Persons of the Year as well as eight member companies who have  been operating in the Port of New York as brokers and forwarders continuously 
for over 100 years- the oldest since 1839.

NYNJFFFBA celebrate 100th Anniversary at Centennial Gala
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Already bustling with activity, The Port of Virginia’s Norfolk International Terminals container facility is 
about to undergo significant expansion. 

Virginia Ports 2017
Port of Virginia setting 
cargo marks, ready for 
13,000-TEU containerships

By Paul Scott Abbott, AJOT

Already bringing record 
cargo volumes across its 
docks, The Port of Virginia 
is prepared to step activity up 
another notch this year with 
the handling of mega-ves-
sels carrying 13,000 or more 
20-foot-equivalent units of 
containers.

“We anticipate, with all 
these new networks and alli-
ances, that the East Coast is 
going to see the 13,000-plus-
TEU ships this year,” John 
F. Reinhart, the Virginia Port 
Authority’s chief executive 
officer and executive director, 
told the American Journal of 
Transportation. “We’re excited 
about the opportunity, because 
we can bring them in today.”

Thus far, the largest con-
tainership to call The Port of 
Virginia has had a 10,300-
TEU capacity, with 10,000-
TEU ships now being handled 
on a weekly basis, but Rein-
hart said VPA facilities are 
prepared to accommodate 
still-bigger vessels.

“We have the cranes that 
can do it; we have the water 
depth that can do it,” he said. 
“The thing is making sure that 
we have the facilities laid out to 
handle that surge in capacity.”

Expansion projects total-
ing more than $1 billion are 

year at the VPA helm follow-
ing 23 years as a Maersk Line 
executive, the last 14 of those 
years as CEO.

The port’s rail traffic, up 
18 percent on a year-over-
year basis, is expected to 
further increase, as Norfolk 
Southern Railway’s double-
stack Heartland Corridor was 
joined in December by the 
double-stack National Gate-
way of CSX Transportation 
in connecting Virginia port 
facilities with markets in 
America’s heartland.

Reinhart said the enhanced 
rail is extending The Port of 

Entering his fourth year at 
The Port of Virginia’s proverbial 

helm, John F. Reinhart is 
enthused about capabilities to 
handle mega-containerships.

moving forward to boost 
throughput capabilities at 
Virginia container terminals 
by 40 percent, or about 1 mil-
lion TEUs a year, but those 
endeavors won’t be com-
pleted for a few more years.

Thus, the key, now more 
than ever, is to move boxes 
on and off marine terminals 
as swiftly and efficiently as 
possible.

“As the ships get larger, 
we need to have effective 
rail, effective road and also 
some more improvement on 
the water-to-water, because 
you’re going to have to get 
it out – or in – every which 
way you can,” said Reinhart, 
who is entering his fourth 

(MARKS – continued on 
page 23)

www.crossglobegroup.com

CrossGlobe works in partnership with the Port of Virginia, 

which handles containerized cargo and break-bulk (notably 

project cargo, machinery, pulp and paper, rubber, and steel). 

We provide drayage and local intermodal transportation

services to and from all the Port’s marine terminal facilities, 

rail yards, and customs exam stations.

THE PLACES WE WORK

CrossGlobe is a 
premier logistics
service provider. 
We specialize in 
transportation 
and warehou-
sing solutions 
for the mid-
Atlantic region.
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Currently offering a 50-foot-deep harbor, The Port of Virginia is continuing to advance plans aimed at 
bringing its channel depth to 55 feet.

Virginia’s reach for both import 
and export sectors, adding that 
this was integral to the port 
handling a record of more than 
2.65 million TEUs in 2016, up 
4.2 percent over the prior year. 
Containerized exports, pro-
pelled by agricultural goods, 
rose 2.6 percent, while imports 
were up 6 percent. Meanwhile, 
the share of containers moving 
empty has fallen significantly.

Another factor in the exten-
sion of inland reach is related to 
the fact that The Port of Virginia 
is a first-in and last-out call for 
a number of services, includ-
ing those of the Ocean Alliance 
(of CMA CGM, China Cosco 
Shipping, Evergreen Line and 
Orient Overseas Container 
Line) and THE Alliance (of 
Hapag-Lloyd, “K” Line, Mitsui 
O.S.K. Line, NYK Line and 
Yang Ming), both launching in 
April, in addition to continuing 
to host regular calls of the 2M 
Alliance (of Maersk Line and 
Mediterranean Shipping Co.), 
which began in 2015.

“We are on a little bit of 
a trajectory, with momentum 
and with a path forward,” 
Reinhart said. “And it’s nice 
to see that we’re turning the 
construction into reality, so 
we can prepare for what’s yet 
to come. We’re feeling good.”

Work began in February 
on the $320 million expan-
sion at the 576-acre Virginia 
International Gateway con-
tainer terminal in Portsmouth, 
following November inking 
of a lease extension through 
2065. Efforts at VIG include 
enlarging the container stack-
ing yard, doubling on-dock 
rail operations, expanding 
the truck gate complex and 
lengthening the wharf area to 
accommodate four new Suez-
class container cranes.

Whereas the original VPA 
announcement said the VIG 
project is scheduled to be 
done by 2020, Reinhart said 
he is hopeful it will be com-
pleted before the end of 2019.

Meanwhile, work is to 
begin this summer on the three-
phase $350 million undertak-
ing to expand operations at the 
567-acre Norfolk International 
Terminals container facility, 
with its achievement targeted 

for 2020. A separate $30 mil-
lion project to add 26 new truck 
lanes in and out of the NIT 
facility is slated to be finished 
in June, to be followed a year 
later by completion of a $169 

million intermodal connec-
tor being built by the Virginia 
Department of Transportation 
to provide trucks direct Inter-
state highway access.

In November, the VPA 

signed a $217 million contract 
with Konecranes for 86 rail-
mounted stacking cranes to be 
deployed at the expanded VIG 
and NIT terminals. 

While all this work is 
going on, the VPA’s reopened 
Portsmouth Marine Termi-
nal is being looked to by 
Reinhart to furnish a “saving 
grace,” offering capabili-
ties to handle containerships 
with capacities of as many as 
6,000 TEUs and thus “give us 
some breathing space.”

On the waterside, efforts 
are proceeding toward deep-
ening and widening port 
channel areas, which have 
been at a 50-foot depth for 
more than a decade. A general 
re-evaluation report on going 
to 55 feet has been under way 
for 18 months, with modeling 
simulations now being run. 
Reinhart said the hope is to 
have design plans ready by 
2018 so the process of seek-
ing funding can begin.

The VPA’s inland facili-
ties are doing well, too. 
Activity is on the rise at the 
Virginia Inland Port inter-
modal ramp in Front Royal, 
while volume at the VPA-
operated Richmond Marine 
Terminal is tracking up 44 
percent on a year-over-year 
basis, according to Reinhart.

Further gains are expected 
at Richmond as a new barge 
with ability to handle addi-
tional 20-foot containers and 
refrigerated boxes has just 
entered service along the 
James River, paralleling the 
90-mile stretch of Interstate 
64 between Tidewater area 
marine terminals and the 
commonwealth’s capital city. 
A year earlier, the VPA added 
a mobile harbor crane at the 
Richmond terminal.

“It’s an exciting time in 
Virginia,” Reinhart said, “in 
trying to get ahead of the 
large ship surge that we see 
coming on the East Coast.”

(MARKS – continued from 
page 22)
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Distribution centers help drive 
Port of Virginia import growth

By Paul Scott Abbott, AJOT

A proliferation of new distribu-
tion centers is helping spur dynamic 
gains in import volumes at The Port 
of Virginia.

John F. Reinhart, chief executive 
officer and executive director of The 
Port of Virginia, made that point in an 
interview with the American Journal 
of Transportation.

Reinhart said it is “hard to really 
prove” that recent import gains at The 
Port of Virginia are attributable to vol-
umes that shifted from the West Coast 
during the 2015 slowdowns at ports 
on the Pacific – and that have con-
tinued entering the United States via 
Atlantic ports rather than reverting to 
the West Coast.

“What we’re seeing is that, with 
the distribution centers being built, 
we’re getting more of those imports 
coming this way,” he said. “So, is it 
what was on the West Coast or just 
natural organic growth? I’m not sure.”

What is sure is that The Port of 
Virginia’s import load figure for 2016 
was up 8.5 percent over 2015, rising to 
1,174,894 filled twenty-foot-equiva-
lent container units coming in last year.

And materials from the Virginia 
Economic Development Partnership 
show greatly expanded distribution 
center activity in the commonwealth, 
including with facilities being built 
by U.S. units of German supermarket 
chains.

According to the Virginia Eco-
nomic Development Partnership, 
the Old Dominion saw a total of 313 
announcements of distribution center 
facilities between 2007 and 2016, with 
a combined investment of $2.28 bil-
lion, generating more than 17,000 jobs.

Some of the largest of these dis-
tribution facilities, according to the 
VEDP, include, with square footages:
1. The Home Depot: 1,215,000
2. Amazon.com: 1,100,000
3. Philip Morris USA: 1,000,000
4. Wal-Mart Stores Inc.: 880,000
5. GSI Commerce (eBay Inc.): 879,000
6. Lidl Dienstleistung GmbH: 790,000
7. Atlas, an Americold subsidiary: 771,000
8. Katoen Natie: 662,000
9. WestRock Co.: 600,000
10. Camrett Logistics: 600,000
11. Mercury Paper: 515,000
12. Kruger Inc.: 500,000
13. Aldi US: 500,000
14. Rubbermaid Comm. Products: 454,000
15. McKesson Corp.: 450,000
16. Kohl’s Corp.: 420,000
17. Standard Motor Products: 411,000
18. J. Crew Group Inc.: 400,000
19. California Cartage Co. LLC: 385,000
20. Preferred Freezer Services: 354,000
21. Massimo Zanetti Bevearage: 338,000
22. Ace Hardware Corp.: 336,000
23. Backcountry.com: 325,000
24. The Vitamin Shoppe Inc.: 311,000
25. Safco Products Co.: 302,000
26. Republic National Distributing: 300,000
27. NIBCO of Virginia Inc.: 300,000

One of the more interesting of 
these investments is that of Lidl Dien-
stleistung, a Germany-based discount 
supermarket chain and one of the 
world’s largest retailers, with more 
than 10,000 stores in 27 countries. 

Lidl is putting more than $200 
million into U.S. headquarters and 
790,000-square-foot distribution facil-

ities at Virginia locations in Arlington 
and Spotsylvania County, respectively, 
in advance of beginning rollout this 
year of its first U.S. stores. 

Lidl’s plans call for 100 East 
Coast stores by mid-2018, with the 
first 20 to open this summer in Vir-
ginia and the Carolinas.

The U.S. unit of another Ger-
many-based grocery chain, Aldi, 
with construction to begin this year 
on a 500,000-square-foot distribu-
tion center and division headquarters 
in Dinwiddie County, is planning to 
open 60 more Virginia stores over the 
next five years, adding to the 32 it cur-
rently operates in the state. Dinwid-
die County, southwest of Petersburg, 
already is home to the larger of two 
expansive Amazon.com distribution 
centers in operation in Virginia.

With planned openings this summer of stores in Virginia and the Carolinas, 
Germany-based Lidl is poised to make a mark on the U.S. market – 

and bring lots of cargo in via The Port of Virginia.
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RILA’s Retail Supply Chain Conference attracts more than 1,800 to sunny Orlando
By Paul Scott Abbott, AJOT One such occasion for relaxed interaction, kicking off the four-day conference, 

came Sunday, Feb. 12, at the Colleagues and Cocktails welcome reception, sponsored by 
FedEx, at the Gaylord Palms Resort and Convention Center.

The opening event also afforded American Journal of Transportation an opportunity 
to catch some of the attendees in the camera lens. (For reports on conference business 
sessions, see the AJOT’s February 13th edition.) (Photos by Paul Scott Abbott, AJOT)

Lured by an agenda of timely discussions, a full exhibit hall and plenty of chances 
for informally chatting, the Retail Industry Leaders Association’s Retail Supply Chain 
Conference has attracted more than 1,800 corporate leaders and transportation service 
providers to sunny Orlando.

(L to R) Mark Guyer – The Finish Line Inc., Barbara Reasinger – The Finish Line Inc., 
Steven Weith – 7-Eleven, Carl Weaver – 7-Eleven, Jeff Gosline – DHL Supply Chain

(L to R) Art Zimmerly – AV Logistics, Michelle Livingstone – The Home Depot, 
John Tullis – The Northwest Seaport Alliance, Kelly Dennison – Pasha Hawaii, 

Susan Coffey – The Northwest Seaport Alliance, Lisa Wheldon – Jacksonville Port 
Authority, Georgette Reidburn – The Northwest Seaport Alliance

(L to R) Cliff Pyron Jr. – North Carolina State Ports Authority, 
Cliff Pyron – Georgia Ports Authority, Thorsten Haeser – Hapag-Lloyd (America), 

Wolfgang Freese – Hapag-Lloyd (America), Gary Cleaver – Hapag-Lloyd (America) 

(L to R) Joy Goodwin – U.S. Bank, Deborah Winkleblack – Claire’s Stores, 
Rick Erickson – U.S. Bank, Pete Wentworth – U.S. Bank, Michael Zoupas – U.S. Bank

(L to R) Greg West – C.H. Robinson, Tony Cisneros – H-E-B Grocery Co. LP, Mark S. 
Lewis – H-E-B Grocery Co. LP, Mike Hane – Chainalytics

(L to R) Tracy Rosser – Wal-Mart Stores Inc., 
Shelly Simpson – J.B. Hunt Transport Services Inc., 
Greg Breeden – J.B. Hunt Transport Services Inc.

(L to R) Chris Dillon – The Walgreen Co., 
Read Jacob – Transportation Insight, Frank Dorval – C3 

Solutions, Ryan Orzillo – Banyan Technology

(L to R) George Wajda – Barnes & Noble Inc., 
Rafael Cortes – Barnes & Noble Inc., 

Rick Collins – Platinum Circle Partners

(L to R) Erick Osburn – Tractor Supply Co., Willis Weirich 
– Neiman Marcus, Paul Antonellis – CP Railway

(L to R) Giovanni Antonuccio – APM Terminals, 
Mario Giannobile – Maersk Line, Jim Day – ’47

(L to R) Doug Wray – Ports America, Don Finnerty – 
Montréal Port Authority, Alix Li – Port of Vancouver

(L to R) Brian Friesen – Prince Rupert Port Authority, Jeff Stromdahl – Prince Rupert 
Port Authority, Adrianne Swerdlow – L’Oreal USA Inc., Lonny Kubas – CN Railway Co.
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NEWS
Delta, Korean Air in joint venture talks 
to deepen alliance

Korean Air Lines Co. is in talks with Delta 
Air Lines Inc. for a joint venture in a move that 
would give the second-largest U.S. carrier a bigger 
foothold in Asia where rising incomes are fueling a 
boom in air travel.

Details of the partnership would be disclosed 
later, the Asian airline’s President Walter Cho told 
reporters at a briefing in Seoul’s Incheon Airport, 
declining to elaborate. It would be premature for 
Delta to comment on any future joint venture part-
nership, the carrier’s corporate communications 
department in Japan said in an e-mailed response 
to questions.

Delta, which has said it will rely on tie-ups in 
Asia to improve connectivity to the region’s larg-
est economies, is extending an existing pact with 
Korean Air beyond code-sharing. While a joint 
venture will provide the Atlanta-based carrier a 
hub in Seoul and help it compete with other U.S. 
rivals, its partner could get greater access in North 
America as South Korea prepares to host the 2018 
Winter Olympics.

“A venture would give Delta greater access to 
Asia, where the travel market is growing rapidly,” 
Um Kyung-a, an analyst at Shinyoung Securities 
Co. in Seoul, said by phone. “For Korean Air, get-
ting more reliable connectivity on services with 
Delta will definitely help in attracting passengers.”

skyteAm group

Delta and Korean Air in September agreed to 
expand their code-sharing partnership by increas-
ing destinations that can be shared among their 
passengers, with a combined 142 locations in the 
Americas and 33 in Asia. The carriers are two of 
the four founding members of the SkyTeam alli-

ance established in 2000.
In an aviation joint venture, airlines typically 

share revenue and costs on a given route, no matter 
who is flying, according to the International Air 
Transport Association.

Korean Air isn’t the only Asian carrier to tie up 
with U.S. airlines. ANA Holdings Inc. has a joint 
venture with United Continental Holdings Inc. and 
Japan Airlines Co. has one with American Airlines 
Group Inc.

A joint venture between Delta and Korean Air 
could have about 14 percent of the trans-Pacific 
market—slightly behind ANA-United’s 15 percent 
and ahead of Japan Airlines-American’s 10 per-
cent, CAPA Centre for Aviation said in a Jan. 23 
report discussing the possibility of a Delta-Korean 
Air tie up. This gives Delta-Korean Air a “formi-
dable position” of being the second-biggest entity, 
CAPA said.

chinA growth

Delta, which counts Warren Buffett’s Berk-
shire Hathaway Inc. as its top investor, is posi-
tioning itself for expansion in Asia. China is set 
to overtake the U.S. to become the world’s largest 
aviation market by passengers by 2024, according 
to IATA.

In 2015, the U.S. carrier bought a 3.6 percent 
stake in state-owned China Eastern Airlines Corp. 
for $450 million and later extended the coopera-
tion to cover code-sharing, revenue management, 
scheduling, sales and frequent-flier programs.

Incheon airport, which serves Seoul, is expected 
to start operating its second terminal as early as end-
2017 to help increase its annual capacity to 62 mil-
lion passengers from the current 44 million. 

United’s `docile’ days fade as 
Kirby taps American playbook

United Continental Holdings 
Inc.’s addition of 47 domestic 
round-trips marks a stepped-up 
effort to regain ground lost to 
rivals, as a new management team 
tries to shed the airline’s reputa-
tion as an industry doormat.

United aims to “compete 
and win across the board,” 
President Scott Kirby said in 
a letter to employees about the 
new service. The carrier is also 
seeking additional gates in Los 
Angeles and flying bigger jets 
on key routes such as Newark to 
Atlanta, he said.

“While United has spent 
several years shrinking and 
being a docile competitor, start-
ing this summer, we’re going 
back on offense!” he said. 
“United has been shrinking, 
while our competitors have been 
growing at our expense.”

The moves show Kirby’s 
rising influence six months after 
he joined United in a leadership 
revamp by Chief Executive Offi-
cer Oscar Munoz, who pledged 
last year to match the profit mar-
gins of industry leader Delta Air 
Lines Inc. In fortifying hubs and 
competing more aggressively, 
Kirby is taking a page from his 
playbook at American Airlines 
Group Inc. and two predecessor 
airlines, where he was president.

“He did this at America 
West as well. He’s done it his 
whole career,” Hunter Keay, an 
analyst at Wolfe Research, said 
in an interview. “He’s made a lot 
of money for shareholders, so 
why should he change now?”

olD tricks

Kirby, 49, who didn’t have 
an employment contract or a 
noncompete clause at Ameri-

can, isn’t hiding his plans. In 
November, he told analysts he 
wanted to remake United’s hub 
in Newark, New Jersey, in the 
mold of American’s operation 
in Philadelphia. The latter has 
a higher number of connect-
ing flights than Newark and is 
among American’s most profit-
able bases, he said.

He started the talk by quip-
ping, “Oops, it looks like I have 
one of my old slides from my 
old employer up here.” He then 
said, “No, we intended to put 
this one up.”

Kirby hit the job market last 
summer after American named 
Chief Operating Officer Robert 
Isom as president under CEO 
Doug Parker. At United, Munoz 
also brought in a new chief 
financial officer, Andrew Levy.

“We welcome competition 
and as has always been the case, 
we plan to compete vigorously 
for every customer,” said Josh 
Freed, a spokesman for Ameri-
can. “We are building on our 
comprehensive global network 
and a product offering for a wide 
variety of customer needs. And 
ultimately, all of this is being 
delivered by the best front-line 
team in the business.”

pricing power

United hired two other 
former Kirby colleagues more 
recently. Earlier this month, 
American’s head of network 
planning and sales, Andrew 
Nocella, left to join United in a 
revenue management and pricing 
position. Patrick Quayle, Ameri-
can’s managing director for inter-
national planning, earlier made 

Qatar Airways Cargo launches service at MIA
Within three years of launch-

ing passenger service at Miami 
International Airport, Qatar Air-
ways is continuing its expansion at 
the gateway hub with two weekly 
cargo-only flights that began on 
February 3. Qatar Airways Cargo 
is using Boeing 777 freighters 
to fly twice a week from Doha 
via Luxembourg, the cargo car-
rier’s European hub, with stops in: 
Sao Paulo, Brazil; Buenos Aires, 
Argentina; and Quito, Ecuador. 
On the return trip, the freighter 
will stop in Miami and Liege, 
Belgium, before arriving in 
Doha. Officials from MIA and 
Qatar Airways Cargo celebrated 
the new service with a reception 
on February 13, after a return 
flight from Quito.

“We appreciate Qatar Air-
ways Cargo for choosing MIA 
as a strategic hub for its Latin 
American cargo operations,” said 
Miami-Dade Aviation Director 
Emilio T. González.

Qatar Airways Cargo will 
handle major temperature-sen-
sitive commodities out of Sao 
Paulo, Buenos Aires and Quito 
such as fresh flowers and phar-
maceuticals, in addition to high-
value imports into South America 
including medicine, automotive 
equipment, chemical products, 
high-tech commodities and equip-
ment for the oil and gas industry.

“We would like to thank 
MIA, local authorities and our 
valued customers for their tre-

mendous support in making our 
newly launched freighter services 
in Miami another great success,” 
said Mr. Ulrich Ogiermann, Qatar 
Airways’ Chief Officer Cargo. 

MIA broke its 2015 record 
for total annual freight traffic 

last year, growing 0.37 percent 
to 2.18 million tons in 2016. 
MIA also continued to be among 
the world’s top 10 hubs for inter-
national freight, with 1.9 million 
tons of international shipments 
last year.

(MARKS – continued on 
page 31)
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UPS tries arming its brown-clad drivers 
with an Octocopter drone

The world’s largest courier took a 
step closer to that future, launching an 
unmanned aerial vehicle from the roof of 
a UPS truck about a quarter-mile to a blue-
berry farm outside Tampa, Florida. The 
drone dropped off a package at a home 
on the property, and returned to the truck, 
which had moved about 2,000 feet. The test 
shows how UPS is looking to drones as a 
way to cut costs and ease delivery in hard-
to-reach places. Deploying the aircraft in 
rural areas—where the distance between 
stops drives up fuel and labor costs—is one 
of the more promising applications.

“Drones won’t replace our uniformed 
service providers,” says Mark Wallace, 
UPS’s senior vice president of global engi-
neering and sustainability. “That’s key, but 
in this case, it really is there to assist.”

The trial was the clearest indica-
tion that Atlanta-based UPS wants to use 
drones for home delivery, as do internet 
retailer Amazon.com Inc. and Google 
parent Alphabet Inc. Those companies 
and others still must overcome significant 
regulatory hurdles before delivery-by-
drone becomes the norm.

UPS says it hasn’t calculated how 
much the potential shift could help cut 
costs, but estimates in general that reduc-

ing each driver’s mileage by a mile a day 
could save $50 million a year. The com-
pany operates more than 100,000 road 
vehicles, according to its website.

‘rolling wArehouse’
UPS has enlisted Loveland, Ohio-

based Workhorse Group Inc., which 
makes the courier’s plug-in electric 
delivery vehicles, to design a “rolling 
warehouse” system in which a drone is 
deployed from the roof of a UPS truck 
and flies at an altitude of 200 feet to the 
destination. It returns after dropping off 
the package.

The aircraft weighs 18 pounds and can 
carry a 10-pound payload, says Workhorse 
Chief Executive Officer Steve Burns. The 
driver can use a street view of the destina-
tion to determine where the item should be 
delivered. For safety reasons, the drones 
currently won’t fly under structures, such 
as awnings, so a package may be left sev-
eral feet from a home’s doorstep.

Whether that is close enough is “part 
of what we need to understand,” says 
Wallace, of UPS. The company hopes 
eventually to have a driver continue to 
the next stop before a drone completes 

Hyperloop sees Musk presence on 
Trump team pushing rail, roads

The presence of business leaders like 
billionaire Elon Musk and former Goldman 
Sachs Group Inc. executive Gary Cohn on 
U.S. President Donald Trump’s economic 
advisory board will help the new admin-
istration better tackle challenges posed by 
the country’s aging road and railway net-
works, Hyperloop Technologies Inc. Chief 
Executive Officer Rob Lloyd said.

The company, known as Hyperloop 
One, is working on a technology based on 
Musk’s idea that would use small vehicles 
propelled by magnetic levitation through 
low-pressure tubes to transport people 
and goods at airplane-like speeds. Tax 
reforms under Trump are likely to include 
incentives for capital deployed for trans-
portation-network projects, Lloyd said in 
an interview in New Delhi.

Trump promised to spend “big” on 
infrastructure, saying it isn’t a matter of 
choice as the country’s highways and 
bridges have become unsafe. Trump’s 
Strategic and Policy Forum, which 
includes the CEOs of BlackRock Inc., 
Blackstone Group LP, General Motors 

Co., Tesla Inc. and Walt Disney Co., was 
created to provide the new president with 
guidance from a variety of industries on 
business and economic issues.

Musk, the founder of electric-car 
manufacturer Tesla Inc., doesn’t have any 
direct ties to Hyperloop One, which is 
dedicated to developing his concepts for 
long-haul logistics. Cohn was Goldman 
Sachs’s president before he became the 
U.S. National Economic Council director 
in January. At a White House gathering 
last week of corporate leaders to consider 
promoting employment growth, Cohn 
was involved in a group focused on dis-
cussing transportation.

“The fact that Elon’s there, and other 
U.S. business leaders are talking to the new 
administration, is very positive for an uplift 
in investment in infrastructure,” said Lloyd, 
who’s visiting India for initial talks with the 
government on Hyperloop’s plans. “You’ll 
see an era of upgrades that will come from 
private as well as public funding into infra-
structure in the United States, which hasn’t 
been the case for decades.”

CSX names Harrison CEO, warns 
he’ll exit unless paid $84 million

CSX Corp. appointed Hunter Har-
rison as chief executive officer, entrusting 
the industry veteran with the task of turn-
ing around North America’s least efficient 
railroad. He’ll stick around as long as share-
holders are willing to meet his pay demands.

Harrison will resign after the 2017 
annual meeting unless shareholders 
accept his request for $84 million to 
cover forfeited pay from his old job plus 
the assumption of a related tax indem-
nity, CSX said in a statement. He’ll join 
the board along with ally Paul Hilal, the 
founder of activist fund Mantle Ridge, 
and three others with their backing.

The CSX appointment sets up a new 
challenge for Harrison, 72, who in a five-
decade career made Canadian Pacific 
Railway Ltd. into a top performer, solidi-
fied Canadian National Railway Co. as 
the leanest North American railroad and 
overhauled Illinois Central. He’s taking 
on his latest job less than two months after 
resigning as CEO of Canadian Pacific, 
where he used his “precision railroading” 
approach to transform the company with 
cost cuts and speedier service.

“The board is united behind a shared 
goal—creating value for shareholders 
and all stakeholders by implementing the 
Precision Scheduled Railroading model 
at CSX,” Hilal said in the statement. 
“Together, we have created the conditions 
for success. Now the real work begins.”

chAirmAn’s role

CEO Mike Ward will retire effective 
immediately and become a consultant to 
CSX. Edward Kelly will take over Ward’s 
role as chairman of the board, while Hilal 
will become vice chairman.

CSX said shareholders should vote 
on whether to accept Harrison’s $84 
million request. Mantle Ridge already 
agreed to protect Harrison on an interim 
basis with respect to that sum. While an 
annual meeting has yet to be scheduled, it 
has typically been held in May, said Gary 
Sease, a spokesman for the Jacksonville, 

Florida-based company.
Harrison will be awarded options 

to purchase 9 million CSX shares at the 
current price. The options will vest over 
four years. CSX advanced 0.6 percent to 
$49.79 at the close in in New York.

“Four years is a reasonable time frame 
for Mr. Harrison to execute precision rail-
roading at CSX and achieve substantial 
operating improvements,” Walter Sprack-
lin, an analyst with RBC Capital Markets 
in Toronto, said in a note to clients. He pre-
dicted Harrison would more than double 
annual profit to $4.02 a share by 2020.

A stock surge of more than 30 per-
cent since CSX said it was evaluating a 
push by Harrison and Hilal to take man-
agement control has driven the company 
to this year’s third-biggest gain on the 
S&P 500 Index.

The railroad was the worst performer 
last year among major North American 
railroads on an efficiency gauge known 
as operating ratio, according to data com-
piled by Bloomberg. The benchmark 
measure, in which a lower number is 
better, was more than 69 percent. Harrison 
should be able to reduce the number to 58 
percent by 2020, Spracklin estimated.

precision rAilroADing

Harrison developed the concept of 
so-called precision railroading while at 
Illinois Central, running shipments and 
carloads on fixed timetables to ensure 
reliable deliveries.

In his four years as CEO of Cana-
dian Pacific, Harrison cut staff, stored 
locomotives and pushed the railroad to 
run longer and faster trains to reduce fuel 
and labor costs. He also closed several 
hump yards—used to separate and sort 
rail cars—and intermodal terminals in 
cities including Chicago and Milwaukee 
to trim operating costs and set the stage 
for potential land sales.

While at Canadian Pacific, Harrison 
twice tried to acquire CSX—first in 2014 
and again last year. (DRONE – continued on page 31)
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Shipping between China and  
the U.S shouldn’t be puzzling

Let CaroTrans connect the pieces
Choose from over 60 weekly LCL import and export services for the flexibility and direct connections your customers’ 
supply chains require.  For over 35 years CaroTrans has provided reliable transportation services including extensive IPI 
services throughout the U.S. and online e-Tools that expedite shipment transactions.

www.carotrans.com
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US West Coast ports increase 
market share in 2016
US West Coast ports increased their market share in 
2016 indicating losses to East Coast and Gulf ports 
are being reversed.

By Stas Margaronus, AJOT

According to the PMSA’s (Pacific 
Merchant Shipping Association) West 
Coast Trade Report the year 2016 saw

“U.S. West Coast (USWC) 
ports increase their collective 
share of containerized trade 
through seaports on the U.S. 
mainland. Outbound or inbound, 
value or weight, the Pacific ports 
gained market share last year.” 

The PMSA report said the USWC 
containerized import market share by 
value rose “from 47.4% in 2015 to 49.2% 
in 2016.” 

The USWC share by weight in 2016 
“jumped from 39.4 % in 2015 to 40.2% 
in 2016.” 

On the export side, the USWC share 
“rose from 31.7% in 2015 to 34.5% in 
2016. Also increasing was the USWC 
share of the declared weight of contain-

erized exports from mainland ports, from 
35.4% in 2015 to 39.6% in 2016.” 

The pace continued in December 
2016, “December saw no slack-
ening in import container traffic 
along the U.S. West Coast. To 
be sure, the number of inbound 
loaded TEUs at the Port of 
Long Beach did fall by 8.2% in 
December from the same month 

a year earlier, but that was more than bal-
anced by the hefty 22.7% year over-year 
increase at the Port of Los Angeles. That 
left the nation’s largest maritime complex 
with a combined 7.8% year-over-year 
gain for the month.” 

oAklAnD & pAciFic nw ports

The PMSA report noted that the Ports 
of Oakland, Seattle and Tacoma performed 

(INCREASE – continued on page 30)

Port Authorities of Georgia 
and Virginia file East Coast 
Gateway Terminal Agreement

The Georgia Ports Authority and the 
Virginia Port Authority filed, Feb. 24, 
2017, with the Federal Maritime Com-
mission (FMC) to create the “East Coast 
Gateway Terminal Agreement.”

The agreement encourages voluntary 
cooperation in the areas of operational 
and supply chain efficiencies, safety, 
communications and customer service.

“The U.S. East Coast continues to see 
larger vessels and cargo exchanges since 
the opening of the expanded Panama 
Canal last year,” VPA CEO and Executive 
Director John Reinhart and GPA Execu-
tive Director Griff Lynch said in a joint 
statement. “Increasingly, our customers 
are seeking gateway ports on the East 
Coast that can leverage sufficient landside 
infrastructure to ensure the free flow of 
cargo. The states of Georgia and Virginia 
have made the necessary investments to 
prepare for this new era in global trade. 
The East Coast Gateway Terminal Agree-
ment is an innovative collaboration that 
will allow us to find new ways to become 
more efficient and effective.”

The agreement will enable the member 
ports to work together to find ways to 
become more efficient and effective, which 
will benefit the citizens of their respective 
states, as well as shippers and the carriers.

Additional areas of cooperation 
between the GPA and VPA include acqui-
sition and utilization of joint marketing 
materials and sharing best practices in 
areas such as terminal operating systems, 
training, cargo handling, access, turn-
times and infrastructure, as well as sup-
porting the promotion of all-water routes 
from the U.S. East Coast to the interna-
tional marketplace via the Panama Canal.

Georgia and Virginia are not the first 
terminal operators to file with the FMC 
to share information. In December 2016, 
APM Terminals, DP World, Hutchinson 
Port Holdings, PSA International, Shang-
hai International Port (Group) Co., and 
the Port of Rotterdam Authority filed the 
“Global Ports Group Agreement” with 
the Federal Maritime Commission to pro-
mote the efficiency and effectiveness of 
the container port industry. 
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Application for Harbor Pilot Candidate
District One Boston

The Pilot Commissioners for District One Boston, invite 
applications for selection of two Harbor Pilot Candidates, to fill 
Harbor Pilot vacancies that are expected to occur. The successful 
candidates will commence training in November 2017. Candi-
dates must prove they are in compliance with the requirements 
stated in 995 C.M.R.2.00. (Rules and Regulations – Pilotage 
within District one, Boston).

Requirements for applicants for Pilot Candidate can be found at: 
http://www.mass.gov/courts/docs/lawlib/900-999cmr/995cmr2.pdf  
Section 2.06. & 2.09

Application forms and copies of 995 CMR 2.00 are available 
from the Pilot Commissioner’s office: 100 1st Ave, Suite 102, 
Charlestown MA 02129. 

Email: pilotcommissioners1@comcast.net. 

Applications must be in the hands of the Commissioners 
by June 30, 2017

Meet with industry experts and top Northeast decision makers from 
the trade & transportation community and get the latest news on 
CBP’s 2017 priorities, transportation infrastructure, trade regulations, 
supply chain issues, and global economics, plus:

Other Critical “T&T” Topics: 
•		Trade	Agreements	Under	the	New	Administration

•		Ocean	Carriers:	Status	Reports	on	Regulations,	Alliances,	Performance

•		Trade	Lane	Updates

•		C-TPAT	and	New	Technologies

•		Lessons	Learned	in	Risk	Avoidance

•		A	Look	into	the	Future	for	Importers	and	Exporters	–	Trade	Commentary

•		Container	Terminals’	View	on	Labor	&	Alliances

•		New	Challenges	&	Opportunities	in	Trade	&	Transportation

Plus:	Friedmann’s	Famous	“Off	the	Record”	Session	(no	press,	no	gov’t)

And:	T&T	Annual	Gala	at	the	Officers’	Club,	Naval	Station	Newport	(4/12)

CONECT		
Media	Partners:

REGISTER NOW AT CONECT.ORG
OR CALL 508-481-0424

CONECT PRESENTS THE 21ST ANNUAL

NORTHEAST TRADE & 
TRANSPORTATION CONFERENCE

Tuesday, April 11 - Thursday, April 13, 2017

Gurney’s Newport Resort & Marina, Newport, RI  
(formerly the Hyatt Regency, Goat Island)

Dealing with Disruptions: Challenges or Opportunities?

This	event	has	been	approved	by	NCBFAA	for	up	to	15	CCS/CES	Points

Highly visible partnerships, sponsorships, 
and booklet ads available!! 

Valarie	Neuhart
Acting	Director,		
Office	of	Trade	

Relations,
U.S.	CBP

	
	

Just a sample of the high caliber 
speakers at this year’s T&T:

Keynote Speakers

 Frits van Paasschen	is	author	of	“The Disruptors’ Feast: 
How to avoid being devoured in today’s rapidly changing 
global economy.”		Mr.	van	Paasschen	uncovers	global	
forces	disrupting	the	status	quo	and	driving	change,	
and	explains	how	to	prepare	and	stay	relevant	in	a	
tumultuous	environment.	He	is	former	CEO	of	Starwood	
Hotels,	Coors	Brewing	Company,	and	President	of	Nike	
Europe).

Rubeela Farooqi,	Senior	Economist,	Stone	McCarthy	
Research	Associates,	is	an	expert	in	recognizing	and	
predicting	national	and	global	economic	trends	by	
assessing	current	GDP,	retail	sales	and	inflation.	Her	
global	economic	review	should	not	be	missed!

Erin	Ennis
Senior	V.P.,
U.S.	-	China		

Business	Council
	

	Robert	Silverman
Partner,
GDLSK

	

			Amy	Magnus
Director	of	Trade		

&	Compliance,
A.N.	Deringer

	

Alan	McCorkle,	
Senior	V.P.	
Operations,		
NYK	Ports

Sam	Ruda
Deputy	Director,

	PANY/NJ

	

Peter	Friedmann
CONECT	Counsel

Kenneth	Smith	Ramos	
Head	of	the	Trade	
&	NAFTA	Office,

Ministry	of		
Economy,	Mexico

Anthony	Scioscia
Principal,

Scioscia	Management

Gurney’s Newport Resort & Marina  
CONECT rates ($149/nt.)  

Call 401-851-3366

T&T2017_JOC_032017v6.indd   1 3/5/17   4:03 PM

APM Terminals increases 
Port Elizabeth investment plans to $200 million

APM Terminals, in close 
dialogue with the bi-state ship-
ping community, including the 
Port Authority of New York & 
New Jersey, shipping companies, 
importers and exporters, inter-
modal rail providers, trucking 
companies and the International 
Longshoreman’s Association, 
has significantly increased its 
previously announced $70 mil-
lion investment plans for the 
APM Terminals Port Elizabeth 
facility, and now plans an invest-
ment total of $200 million. 

This figure includes order-
ing four next-generation Ship-
To-Shore (STS) cranes to handle 
ultra-large container ships 
(ULCS) at North America’s sec-
ond-busiest port complex. These 
vessels are expected to start call-
ing the port right after the height-
ening of the Bayonne Bridge is 
completed later this year. 

The heightening of the Bay-
onne Bridge, combined with the 
widened Panama Canal allows 
these ULCS liner services to call 
and be operated efficiently at the 
advanced APM Terminals facil-
ity. Further investments include 
an expanded gate complex 
designed to improve the trucker 
experience through a safer and 
faster cargo flow, upgrades to 
container handling equipment 
to make them safer, more fuel 
efficient and environmentally 
friendly - and other operational 
improvements pursued in antic-
ipation of future, regular ULCS 
vessel calls. APM Terminals is 
being very selective and dis-
ciplined about the projects for 
which to invest; these projects 
complement already committed 
investments being made at the 
berth to ensure the most value 
is harnessed from this strategic 
location over the long term.

“We are connecting people, 
lifting global trade and address-
ing liner trends to make the port 
even better for the future. Our 
goal is to make APM Terminals 
Port Elizabeth safer, easier to 
use and faster for our trucker 
community, more productive 
for our shipping line clients 
and more reliable for our cli-
ents’ supply chains expecta-
tions. These operational and 
infrastructure improvements 
are designed to keep APM 
Terminals Port Elizabeth at 
the forefront of the New York/
New Jersey harbor by being the 
container terminal of choice to 
work with by our many clients 
and partners. These terminal 
enhancements would not be 
possible without the essential 
work the Port Authority of New 
York & New Jersey has done to 
deepen the harbor and heighten 
the Bayonne Bridge to ensure 
future success and growth of 
the port,” stated the President 

of APM Terminals North Amer-
ica, Wim Lagaay.

The Bayonne Bridge, link-
ing New Jersey with Staten 
Island, and originally completed 
in 1932, will be raised to a height 
of 215 feet (65.5 meters) from 

its original 151 foot (46 meter) 
vessel passage clearance when 
the project is completed later 
this year, allowing the latest 
generation of container vessels 
to enter Newark Bay without air 
draft issues.

Maersk Line introduces TP7 service
Maersk Line announced that they have optimized their Transpacific (TP) Network further by introduc-

ing the TP7 service. 

eAstBounD

Improved coverage between South East Asia and South China and the the Pacific South West. Laem 
Chabang and Kaohsiung will now have direct coverage to Pacific South West.

westBounD

Additional coverage from the Pacific South West into Asia. New direct product from Pacific Southwest 
to Hong Kong and Laem Chabang. Improved direct transit from Los Angeles/Long Beach. Added coverage 
from Oakland to Kaohsiung.
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Daily Service Port of Boston
Serving: Conn., Maine, Mass., N.H., 

Rhode Island, Vermont
Also Serving Logan International Airport

M & S  EXPRESS
200 MYSTIC AVENUE
MEDFORD, MA 02155 

 (781) 395-8772/87
Fax (781) 395-7319

Bonded U.S. Customs Carrier

Radio Dispatched

Bonded Container Freight Station

Overwidth/Overheight Loads

Container-LTL
Piggyback Coverage

Consolidation-Distribution
Private Chassis Fleet

Fully Insured

A SERVICE B SERVICE J SERVICE
Cutoff Friday Cutoff Thursday Cutoff Friday

FROM NEW YORK LOLO RORO LOLO LOLO
TO Transit Time Transit Time Transit Time Transit Time

ANTWERP 12 16 10 –
BREMERHAVEN – – 12 –
GÖTEBORG 15 19 – –
HAMBURG 14 18 – 23
LE HAVRE – – – 19
LIVERPOOL 10 14 – –
ROTTERDAM – – 14 20
SOUTHAMPTON – – 9 26

ACL’S LOLO & RORO SERVICES

RORO Customer Service 877-918-7676

Export Customer Service 800-225-1235

Export Documentation 888-802-0401

Import Customer Service 888-802-0403

Logistics 866-821-7449

Credit & Collections 888-225-7747

PMSA warns about trade impact on ports 
John McLaurin, President of the Pacific Merchant Shipping Association 
(PMSA), warned that Trump administration trade policies could have a 
negative impact on U.S. trade and ports.

well in December 2016. Oakland experienced a 
“6.1% bounce in inbound loaded TEUs in Decem-
ber and the Northwest Seaport Alliance Ports of 
Seattle and Tacoma with a 13.5% surge.”

On the outbound side of the ledger, December 
saw significant gains in loaded exports at the big Cali-
fornia container ports:

The Ports of Los Angeles and Long Beach 
“combining for an 11.8% increase year-over-year.”

The Port of Oakland “topped that with a 13.5% 
gain in loaded outbound traffic.”

The Northwest Seaport Alliance (Seattle/
Tacoma) “saw a more modest 5.8% uptick from 
December 2015.”

on An AnnuAl BAsis For 2016:
Despite “the setback dealt the Port of Long 

Beach by the Hanjin bankruptcy at the end of 
August, the San Pedro Bay ports came within a half 
percentage point of eclipsing their peak year (2006) 
in terms of total full and empty TEUs handled.” 
The 2016 total (15,631,954 TEUs) represented a 
1.8% increase over 2015. 

The Port of Oakland had one of its busiest 
years ever, handling 2,369,641 TEUs: “That was 
remarkable in itself since, a year ago, the port’s 
second-largest terminal operator declared bank-
ruptcy and abruptly ceased operation. “ 

Meanwhile, total TEUs handled at the Ports of 
Seattle and Tacoma “saw a 2.4% increase from 2015.”

By Stas Marganonus, AJOT

On February 7th, John McLaurin told Pro-
peller Club of Northern California luncheon par-
ticipants, including officials and customers from 
the Ports of Oakland and San Francisco, that: “…
restrictive trade policies will negatively impact 
port volumes and result in job losses throughout the 
supply chain from anyone that touches and moves 
cargo – to anyone that owns, buys or sells it. The 
Trump administration trade policy is unknown at 
this time, but millions of jobs and the economic 
health of public port authorities, local, regional and 
state economies are at risk.”

The Pacific Merchant Shipping Association 
(PMSA) represents owners and operators of marine 
terminals and U.S. and foreign vessels. It focuses 
on regulatory and global trade issues.

McLaurin noted California ports, which have 
just recovered from declines during the Great 
Recession, now face new challenges: “While cargo 
volumes in 2016 brought California’s container 
ports to levels just shy of their all-time peaks of 
2006 – which was a ten year climb out of the depths 
of the Great Recession – what is uncertain are the 
trade policy impacts of the new Trump administra-
tion and their impacts on cargo volume.” 

McLaurin said that California ports are also at 
risk due to the changes underway within the mari-
time industry: “The maritime industry is evolving 
– quickly. Ocean carriers are consolidating – with 
more on the horizon. In 2016 we saw two Chinese 
lines merge; CMA purchased APL. In 2018, three 
Japanese ocean carriers will become one – which 
will also impact multiple marine terminals in Cali-
fornia. In addition, we have witnessed bankruptcy 
filings in the past twelve months, both for marine 
terminals and ocean carriers. Here at the Port of 
Oakland, we used to have eight terminal opera-
tors – we now have four. In Seattle, the APL ter-
minal, T-5, sits empty. There is speculation about 
the fate of several other terminals in Seattle and 
San Pedro.”

There is also concern about the new ocean car-
rier alliances and which ports will be winners and 
which will be losers: “Come April of this year, new 
vessel alliances will take shape and port rotations 
will be finalized. The realignment of four vessel 
alliances into three is the latest effort by the ship-
ping industry to cut costs.”

McLaurin said the trans-pacific shipping 
market will give Chinese carriers the lead:
• The Ocean Alliance (China Cosco Shipping, 
Evergreen Line, CMA CGM, and OOCL) market 
share will be approximately 40%. 
• The Alliance (NYK Line, MOL, “K” Line, 
Hapag-Lloyd, YML) will have a 27 % share. 

• 2M Alliance (Maersk, MSC, Hyundai) will 
have 20%. 

McLaurin said the big unknowns now are: 
“What size vessels, frequency and schedule will be 
deployed to which ports and terminals is unknown 
at this point. One of my members described the 
anticipated deployments and port and terminal 
choices as a game of musical chairs.”

Adding to this uncertainty, “California ports 
face environmental requirements that are not found 
…by any other port gateway in North America. 
Please note the following mandates faced by Cali-
fornia’s ports – and all of us in the supply chain:
• By 2030, California will reduce greenhouse gas 
emissions by 40% below 1990 levels, and reduce 
greenhouse gas emissions 80% by 2050; 
• By 2030, California is to increase from one-
third to 50% its electricity derived from renewable 
sources; 
• California will reduce petroleum use in cars and 
trucks by up to 50% by 2030. 

(INCREASE – continued from page 28)

Port of Portland, ICTSI agree to 
lease termination at Terminal 6

Logistec appointed as 
new terminal operator at 
Cleveland Bulk Terminal

ICTSI Oregon, Inc. and the 
Port of Portland have mutually 
agreed to terminate a 25-year 
lease agreement to operate the 
container facility at the Port’s 
Terminal 6. The agreement 
allows ICTSI Oregon to be 
relieved of its long-term lease 
obligations effective March 31, 
2017, pending approval by the 
Port Commission. In exchange, 
the Port will receive $11.45 mil-
lion in compensation to rebuild 
business, as well as additional 
container handling equipment, 
spare parts and tools at the termi-
nal. “Small businesses, farmers, 
agricultural producers, shippers 
and communities throughout the 
Columbia River region deserve 
and need a fully-functioning 
container terminal,” said ICTSI 
Oregon CEO Elvis Ganda. 
“Hopefully, this agreement with 
the Port will make it possible for 
business to return to the terminal 
more quickly. However, ICTSI 
Oregon will continue to address 
the labor issues that gave rise 
to its decision to enter into this 
agreement and will pursue its 
legal claims against the ILWU.”

“This is the best opportu-
nity to launch a new strategy to 
restore carrier service for Oregon 
and Northwest shippers,” said Bill 
Wyatt, Port executive director. 
“While the global carrier indus-
try continues to undergo rapid 
change, we now have a new path 
to redefine our future in this busi-
ness and launch new strategies to 
bring the terminal back to life.”

Wyatt continued, “I also 
want to thank Governor Kate 
Brown for her long-term engage-
ment on shipper solutions. The 
trade and logistics initiative will 
be invaluable as we assess future 
options at Terminal 6, a process 
in which the Governor will be an 
integral player.”

The Port signed a lease with 
ICTSI Oregon in 2010 to ensure 
a long-term funding mechanism 
for Oregon’s only deep draft 
international container terminal. 
The Port will engage with a broad 
range of stakeholders including 
ocean carriers, shippers, rail-
roads, truckers, barge operators, 
terminal operators and labor to 
create a new plan to bring busi-
ness back to the terminal.

Logistec USA Inc., a sub-
sidiary of Logistec, has signed 
a 10-year agreement with the 
Cleveland-Cuyahoga County 
Port Authority to operate the 
Cleveland Bulk Terminal as of 
April 2017.

“Cleveland Bulk Terminal 
will become a significant part 
of our network along the Great 
Lakes and St. Lawrence Seaway. 
Logistec and the Port of Cleve-
land have similar values, and our 
customer-focused approach will 
be a key part of both the transi-
tion plan for our current clients 
and future business develop-
ment projects,” said Madeleine 
Paquin, President and CEO of 
Logistec. “Logistec also shares 
the Cleveland-Cuyahoga County 
Port Authority’s commitment to 
environmental responsibility.”

Cleveland Bulk Terminal 
handles dry bulk commodities, 
principally iron ore pellets des-

tined for steel production on the 
Cuyahoga River Ship Channel 
and limestone destined for Ohio 
power plants. The 45-acre facil-
ity began operating in 1997 and 
is located on the outer harbor of 
the Port of Cleveland, west of the 
mouth of the Cuyahoga River. 
The terminal is directly serviced 
by Norfolk Southern railroad.

“The Port of Cleveland 
is looking forward to work-
ing with Logistec to support 
our commercial goals, increase 
bulk volumes and diversify our 
cargo base. We were looking for 
an experienced partner whose 
primary business is cargo han-
dling,” said William D. Fried-
man, President and CEO of the 
Cleveland-Cuyahoga County 
Port Authority. “Logistec also 
has a strong financial record and 
a reputation within the industry 
for providing value-added ser-
vices to bulk customers.”
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Tampa reception photos identified
One of the photos from a Feb. 2 reception co-sponsored by Port Tampa Bay 

and Ports America that appeared on page 17 of the Feb. 27 edition of the Ameri-
can Journal of Transportation ran with the people in it misidentified.

Below is that photo with proper identifications, as well as an additional 
photo from the reception.

AJOT and Paul Scott Abbott apologize for the error.  (Photos by Paul Scott 
Abbott, AJOT)

(L to R) Kevin Robinson – Weeks Marine, Kevin Laffey – Massachusetts Port Authority, 
Harold Westerman – Stantec

(L to R) Clark Merritt – Port of Pensacola, Kate Ferguson – Duluth Seaway Port 
Authority, Bill Kuzmick – Pelorus Inc.

(MARKS – continued from page 26)
the jump to Chicago.

The two give Kirby added strength to 
implement changes at United, said Robert 
Mann, president of aviation consultancy 
R.W. Mann & Co.

“Scott with Nocella and one of his 
key guys is a very different story,” Mann 
said in an interview. “There may be 
enough horsepower at the top and going 
down into the organization to make some 
big changes with the network: Maybe to 
contest certain things given up as lost—
LAX for example—or to contest things 
that have always been a battle, like the 

standoff at Chicago.”
New routes to cities such as Colum-

bia, Missouri; Spokane, Washington; and 
Charlottesville, Virginia; dominated the 
list. United’s hometown hub at Chicago’s 
O’Hare International Airport will see the 
biggest expansion, with links to six new 
destinations.

synchronizeD scheDules

Adding more service from hubs to 
smaller cities is a key initiative because 
airlines often have greater pricing power 
on those than on flights between big cities, 
where there is more competition. Fares in 
small markets “look a lot like they did in 
inflation-adjusted terms in 1980” before 
decades of tougher price competition, 
Kirby said in November.

Another strategy culled from Ameri-
can: “rebanking” United flight schedules 
so that a batch of flights arrive together 
in a tight window with a corresponding 
group of departing flights close behind. 
Currently, many of United’s flights are 
scattered throughout the day.

The more synchronized approach 
allows for shorter layovers for passengers, 
said Craig Jenks, an aviation consultant in 
New York. The downside is that clumping 
flights together in tight windows leads to 
peaks in activity for employees followed 
by periods of relative idleness, he said.

Kirby tightened up the connections 
while at American, and at United “all he’s 
doing is nudging it back in that direction,” 
Jenks said.

FAre wAr

One lingering question for investors 
is Kirby’s history of battling discount air-
lines with cheap fares, an approach United 
has taken against Spirit Airlines Inc. on a 
few routes out of Newark. It was under 
Kirby that American cut prices to defend 
its hub in Dallas, sparking a fare war that 
dragged down airline stocks in 2015.

its mission. Previous tests involved other 
manufacturers’ drones and niche uses, 
such as delivering medical supplies in 
remote areas of Rwanda.

security concerns

Current U.S. regulations gener-
ally don’t allow flights over people or 
beyond the sight of a drone operator— at 
200 feet over flat terrain, that’s about a 
mile and-a-half—making true deliveries 
impossible for now.

Proposed Federal Aviation Administra-
tion guidelines for operation over crowds 
were supposed to be released by the end of 
last year but were delayed by security con-
cerns. The FAA has allowed a handful of 
companies, including BNSF Railway Co., 
to test long-range flights. Such operations 
won’t be allowed on a routine basis until 
later this year at the earliest.

Despite the challenges, “the comfort of 
having a brown drone, a brown truck and a 
brown uniform all close by is a great way 
to bring it into the mainstream,” says Burns.

(DRONE – continued from page 27)
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