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Inside steelmaking plant in Pohang, South Korea

The perils of anti-import rhetoric
Administration steel investigation may be a dud, 
or it may invite retaliation. 

By Peter Buxbaum, AJOT

On April 20, President 
Donald Trump signed an 
executive order directing 
the expedited completion 
of an existing investiga-
tion initiated by the Sec-
retary of Commerce with 
respect to steel imports, 
under Section 232 
of the Trade Expan-
sion Act of 1962. 
The purpose of a 
Section 232 investigation is to 
determine the effect of imports 
on national security. 

The president and the 
administration have a number 
of different avenues through 
which to investigate and take 
action against foreign imports. 
It is somewhat puzzling why 
the administration chose the 
Section 232 route in this case. 
(See sidebar on page 4.) 

The only effect of the 
presidential memorandum in 
this instance is to hurry-up the 
investigation from its normal 
270 days to 50 days, a circum-
stance which some observers 
regard as unrealistic. It’s worth 
noting, however, that the Com-
merce Department’s Bureau 
of Industry quickly posted a 
notice of a public hearing on 
the matter for May 24, 2017.

Section 232
Section 232 is rarely used 

and has only been pursued 
twice since the US joined the 
World Trade Organization 
(WTO) in 1995: in an investi-
gation of crude oil in 1999, and 
iron and steel in 2001. In both 
cases, the Commerce Depart-
ment recommended that the 
president not take action and 
the president concurred. In 
the 2001 case, the Secretary 
of Commerce found that “iron 
ore and semi-finished steel are 
important to US national secu-
rity” and that “imports of iron 
ore and semi-finished steel 
could threaten to impair US 
national security” but that there 
is “no probative evidence” that 
those imports actually impair 
US national security. 

A showing of a national 
security threat is not neces-
sary in other forms of anti-
import investigations. Under 
Section 201, a showing of 
damage to the domestic 
industry is required, while 
under Section 301, there 
would have to be an allega-
tion of a violation of a trade 
agreement or some other 
unfair trade practice.

The presidential memo-
randum noted that “we must 
defend against unfair trade 
practices and other abuses” 
and that “global markets for 
steel products are distorted 
by large volumes of excess 
capacity.” The order went on 
to say that the US has placed 
“more than 150 antidump-
ing and countervailing duty 
orders on steel products, but 

they have not substantially 
alleviated the negative 

effects that unfairly 
traded imports have 
had on the United 
States steel industry.”

A fact sheet cir-
culated by the White 

House argued that 
“domestic steel 
makers are harmed 
where nations that 

export steel products to the 
United States unfairly sub-
sidize their products or sell 
them at artificially low price.” 
The document concluded that 
the president “is taking action 
to ensure America’s steel 
industry comes first...”
(RHETORIC – continued on 

page 4)
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the caSe for Section 201 
or Section 301?

The domestic steel indus-
try was understandably elated 
by the president’s action, but 
some of them seem to have 
missed the point that the 
White House fails to make 
the case that steel imports 
threaten national security. The 
arguments put forward by the 
administration sound much 
more like they are making the 
case for a Section 201 or a 
Section 301 violation.

“Massive global steel 
overcapacity has resulted 
in record levels of dumped 

Why did the administration 
choose Section 232?

Section 201 of the Trade Act of 1974 says the president 
may provide relief to domestic industries if they are seriously 
injured or threatened with serious injury by increased imports. 
Section 301 provides for procedures to enforce US rights under 
international trade agreements and to respond to unfair foreign 
trade practices, such as dumping. 

Both of these sounds like the complaints being voiced by 
US steel companies: that an increase in exports, especially 
from China, threaten their viability, and that China and others 
engage in unfair trade practices. And yet, the Trump administra-
tion chose to pursue an investigation under Section 232, which 
requires a finding of a national security threat.

Why?

The administration has several options when it comes to 
investigating and taking action on imports (as do private concerns 
that wish to petition the government for relief). Each one comes 
with its advantages and disadvantages from the perspective of an 
industry--or an administration--seeking to restrict imports.

Section 201 requires the Commerce Department to find that 
a product being imported in increased quantities represents “a 
substantial cause of serious injury” or threat of injury, to the US 
industry producing the same or competitive product. 

Section 201 does not require a finding of an unfair trade 
practice, but the injury requirement under section 201 is tough 
to make stick. The injury or threatened injury must be “serious” 
and the increased imports must be a “substantial cause” (impor-
tant and not less than any other cause) of the serious injury or 
threat of injury.

Could be that’s why the administration nixed a Section 201 
investigation.

The dumping of Chinese steel is also an oft-heard com-
plaint from US steel companies, and there have been numer-
ous cases processed by the Commerce Department and the US 
International Trade Commission with respect to steel products 
imported from China and other countries.

and subsidized foreign steel 
coming into the US and the 
loss of nearly 14,000 steel 
jobs,” said Thomas Gibson, 
president and CEO of the 
American Iron and Steel 
Institute. “The administration 
launching this investigation 
is an impactful way to help 
address the serious threat 
posed by these unfair for-
eign trade practices, and we 
applaud this bold action.”

AK Steel filled in some 
of the blanks that the White 
House missed when its CEO 
noted that the nation’s electri-
cal grid is arguably a national 
security interest. AK claims 
to be the only North Ameri-
can company producing 

carbon, stainless, and electri-
cal steels.

“We cannot allow our 
nation’s electrical grid, which 
is a critical part of the nation’s 
infrastructure and vital to 
America’s national security 
interests, to be dependent 
on foreign electrical steel, 
particularly in the event of 
a natural disaster or other 
crisis,” said Roger Newport, 
AK Steel’s CEO. Newport 
went on to say that “AK Steel 
particularly feels the ongo-
ing impact of unfair electri-
cal steel imports flooding 
our market,” which is not a 
national security argument. 

(RHETORIC – continued 
from page 2)

US imports of all steel mill products from China

(RHETORIC – continued on 
page 6) (CHOOSE – continued on page 6)
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Renewables spur breakbulk transport
Renewables is a sector on the rise and the demand for specialized 
logistics providers is booming.

By Matt Miller, AJOT

Large-scale renewable 
energy is on the move. Last 
October, the country of Geor-
gia marked the completion of 
its first ever wind farm, with 
ambitious plans for several 
more facilities to come. In 
South Africa, work is under-
way on a massive solar power 
project in the Northern Cape 
Province due for completion 
in the second half of 2018. 
And, in Indonesia, agree-
ments were signed in March 
for an initial tidal power proj-
ect in Lombok. 

Meanwhile, wind blades 
get longer, turbines get heavier 
and locations get ever more 
challenging.

Renewable power sup-
plies are increasing in prev-
alence, scope and reach. 
This, of course, has pro-
found implications for global 
energy and climate change. 
The Global Wind Energy 
Council, for example, pre-
dicts installed wind energy 
will almost double to 800GW 
by the end of 2021, from 
287GW installed by the end 
of last year.

This also has a notable 
impact on transport and 
logistics. Renewable energy, 
especially wind power, is 
an increasingly important 
component of project cargo. 
Renewable energy has 
become vital business for a 
number of logistics provid-
ers, who specialize in heavy-
lift project cargo. It is seen as 
an opportunity for others who 
view renewables as a prime 
growth area. Ports are vying 
for renewable energy-related 
business, as are vessels, rail-
roads and trucking firms. 

competitive vertical

“It’s a very, very com-
petitive vertical,” said Brent 
Patterson, Houston-based 
senior vice president, global 
projects, at Blue Water Ship-
ping, one of the world’s big-
gest and most experienced 
offshore wind transport and 
logistics providers.

This development comes 
as breakbulk in general con-
tinues to struggle for busi-
ness. What’s more, offshore 
oil and gas exploration and 
production suffers through an 
extended slump, taking with 
it the offshore services indus-
try and related project cargo. 
That certainly has added to 
the appeal of renewables, 
especially offshore wind. In 
its latest quarterly earnings 
call, for example, Gulf Island 
Fabrication cited renewable 
energy as a necessary coun-
terpoint to the decline in its 
traditional oil and gas-related 
structures manufacturing and 
maintenance.

“In light of the downturn 
in oil and gas, there’s been a 

forced diversification in the 
offshore services industry,” 
said Patterson.

Logistics providers such 
as Blue Water piggyback on 

that conventional energy back-
ground as well. “We’ve been 
able to use our oil and gas 

(SPUR – continued on 
page 8)
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other Side of the coin

National security consid-
erations can cut both ways, 
noted Richard Chriss, president 
of the American Institute for 
International Steel, an import-
ers’ trade group. “We hope that 
the secretary will consider the 
national security and economic 
implications of protectionist 
policies that would limit the 
availability of steel and drive 
up its price,” he said. “In addi-
tion, we should remember 
that it is quite likely that any 
trade restrictions imposed by 
the United States will invite 
retaliatory measures by other 
nations against exports from 
the United States, both steel 
related and non-steel related, 
which could have serious 
economic and security conse-
quences of their own.”

That’s what happened in 
2002, when President George 
W. Bush imposed extra tariffs 
on certain steel products under 
Section 201 of US trade law. 
Within six months, Bush lifted 
the tariffs to avoid over $2 bil-
lion in foreign retaliatory tariffs 
from the European Union.

Under Section 232, the 
president has substantial 
but not unlimited powers 
to adjust imports by raising 
tariffs, imposing quotas, or 
taking other steps. And it’s 

important to keep in mind that 
the initial investigation will 
be undertaken by the profes-
sionals at the Department of 
Commerce. It’s possible that 
they will find, as their coun-
terparts did in 2001, that evi-
dence is lacking to conclude 
that steel imports threaten 
national security. If that hap-
pens, the case will conclude 
with a loud thud.

On the other hand, if 

Commerce comes back with 
an affirmative conclusion 
and the president concurs--as 
he no doubt will--and the US 
places restrictions on steel 
imports, US exporters will 
face retaliatory actions as they 
did in 2002. If that happens, 
and the domestic price of steel 
spikes--as it no doubt will--
Trump may have little choice 
but to undo the effects of his 
anti-import rhetoric.

The downside to a Sec-
tion 301 investigation is that 
the US government must first 
seek consultations with the 
foreign government to nego-
tiate some form of compen-
sation or elimination of the 
offending trade price. Only if 
the consultations fail to result 
in a settlement can the US 
pursue its remedies, such as 

imposing punitive antidump-
ing and countervailing duties 
on the culprits.

Those procedural hurdles 
likely did not find favor with 
the go-it-alone Trump admin-
istration.

That left Section 232, 
which requires a showing 
of harm to national security. 
It’s been rarely used and its 
limited history is not encour-
aging to domestic steel pro-
ducers who wish to restrict 
competition from abroad. 
(See main article.) Section 
232 remedies are equally sub-
ject to retaliatory actions and 
WTO complaints by foreign 
government that take excep-
tion to the US position.

One last thing. Since 
1980, the Commerce Depart-
ment has conducted fourteen 
Section 232 investigations. 
Each case has focused on 
specific products, such as 
integrated circuit ceramic 
packaging in 1992, antifric-
tion bearings in 1988, and 
metal cutting and forming 
machine tools in 1986. 

Now, it appears Com-
merce is investigating steel 
imports writ large. Unless 
the investigators narrow 
their scope, it’s hard to see 
how they can conclude such 
an investigation within a 
reasonable period of time or 
draw any meaningful con-
clusions at all.

(RHETORIC – continued 
from page 4)

(CHOOSE – continued from 
page 4)
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Prince Rupert eyes breakbulk capability
Aerial view of Kaien Island at the Port of Prince Rupert

By Leo Ryan, AJOT

The conversion of the port’s original 
breakbulk facility, Fairview Terminal, into a 
major container terminal in 2007 resulted 
in the loss of some of Prince Rupert’s 
breakbulk and general cargo. The deep-
water port in northern British Columbia 
has subsequently emerged as argu-
ably the fast-growing container port 
in North America, capturing mount-
ing Asian trade with the West Coast.

But Port President and CEO Don 
Krusel, who has steered a long lackluster, remote 
bulk-focused port into the bigger leagues, wants 

to recapture some of the lost breakbulk busi-
ness. And to this end, a feasibility assessment 

agreement was signed with SSA Marine 
and its subsidiary, Western Stevedoring, 
to explore the viability of breakbulk and 
bulk terminal located on Kaien Island.

“Ongoing cargo diversification 
is one of the highest priorities for the 
Port of Prince Rupert, and the poten-
tial for the return of breakbulk and 
general cargoes capacity represents a 

clear response to growing market demand in 
(CAPABILITY – continued on page 11)

Port of Olympia’s moo-vement 
With a shipment of over 2,000 dairy cows, Port 
of Olympia makes hay in a new market.

By Matt Miller, AJOT

Late last month, the Port 
of Olympia loaded some 
2,161 head of dairy cattle, 250 
tons of bulk feed, 126 metric 
tons of hay pallets, and 53 pal-
lets of wood shavings on an 
odd-looking ship called the 
Ganado Express, and sent the 
cows on their way. Owned by 
Livestock Express out of Sin-
gapore, the China-built ship 
and its unique cargo are bound 
for Vietnam. 

That exercise marked the 
second time the port had hosted 
this kind of cattle run; the first 
came two years back. They are 
part of a Vietnamese govern-
ment effort to battle childhood 
malnutrition through providing 
milk to all children. The cows, 
which come from Idaho and 
Washington farms, are Hol-
stein Friesian heifers, and 

Cattle loading at the Port of Olympia, WA

(MOO-VEMENT – 
continued on page 14)
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expertise a lot,” said Patterson.
Because of these dynamics, it’s 

almost expected that major project 
cargo logistics providers have the 
capabilities to undertake wind and 
other renewables. Yet, there are ele-
ments within this particular undertak-
ing that are unique.

First, the size: A wind blade now 
can stretch over 200 feet. A turbine 
can weigh more than 100 tons. Get-
ting them loaded and unloaded on 
vessels is difficult enough. Transport-
ing them to their final destination can 
be devilishly hard.

Also, it isn’t just the sheer size and 
weight of a wind blade or turbine, but 
the number. Even a small wind farm, 
with 20 towers, can mean more than 100 
separate monstrous pieces of machinery.

Laying the groundwork is abso-
lutely critical. Providing logistics 
for a wind farm can take as long as 
a year’s worth of planning before the 
first piece of equipment is moved. 
Sometimes, it becomes necessary to 
tinker with infrastructure to enable the 
moves. The entire transport process 
can take another six to 10 months. 
It’s a carefully crafted assembly line, 
with project vessels in one part of the 
world being loaded, at the same time 
heavy haul trucks are being unloaded 
on the other. In between, storage yards 
are being staged.

offShore Wind

Detailed engineering and feasi-
bility studies must take into account 
everything from quay size and strength 

(SPUR – continued on page 11)

(SPUR – continued from page 5)

Solar project work bright… for now
By Matt Miller, AJOT

Several years back, Tempe, Ari-
zona-based One Source Freight Solu-
tions took on project logistics for the 
Ivanpah solar power facility, what would 
become the world’s largest concentrated 
solar thermal plant. This mammoth $2.2 
billion project, constructed in Califor-
nia’s Mojave Desert, involved moving 
glass from manufacturers based in the 
Midwest to mirror polishers in Arizona 
to the installation site itself. It required 
the acquisition of specialized trailers and 
handling equipment.

Since Ivanpah began operations 
in 2013, the market in concentrated 
solar has tanked, at least in the US. 
That’s largely because its solar rival – 
photovoltaic arrays -- is so much more 
economical; the cost of manufacturing 
photovoltaic cells continues to plum-
met. But One Source’s solar business 
has flourished. It moved deftly into 

photovoltaic-based projects, work-
ing with both engineering, processing 
and construction (EPC) contractors 
and, more recently, the suppliers them-
selves. One Source has a dedicated 
solar power-related division. The com-
pany now oversees solar projects not 
just in the Sun Belt, but as well in some 
16 states, plus Canada and Mexico.

“The [geographic] diversity has 
increased significantly over the last 
18 months,” said Mark Borgman, One 
Source’s vice president of logistics.

We’re not talking your rooftop 
variety solar project. These photo-
voltaic arrays supply up to 400MW, 
enough installed capacity to power 
65,000 homes.

To assemble these large-scale pho-
tovoltaic power plants requires hun-
dreds of 40-foot containers containing 

(BRIGHT – continued on page 9)
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the modules and railing. Handling 
these projects is akin to running a 
“mini-manufacturing site,” Borgman 
said. Just like a factory, “you need 
a steady, constant flow of material, 
every single day.”

Too much supply and there’s no 
place to store it. Too little supply and 
workers won’t have anything to do.

Both those manufacturing the 
panels and those building the solar 
plant itself pay close attention to 
inventory control and management. 
One Source has invested heavily in 
information systems technology to 
keep on top of the task. 

“Managing a customer’s data is 
just as important as managing materi-
als,” Borgman said.

Safely handling the panels is, of 
course, vital as well. “You may have 
to drive 50 miles on a rutted dirt road 
to get to the job site,” said Borgman. 

Manufacturers have become 
increasingly adept at packing these 

fragile items. 
Those manufacturers are offshore. 

As prices have plummeted, American 
manufacturers have pretty much lost 
out to Asian and European solar panel 
makers. Suniva, one of the last remain-
ing American manufacturers, filed for 
Chapter 11 bankruptcy in April.

Now, the Trump administration is 
threatening the entire industry, with 
several projects on hold or delayed. 
“There’s a lot of trepidation,” Borg-
man said.

When asked how One Source 
is insulating itself from the possibil-
ity of a significant downturn in the 
solar industry, Borgman said that his 
company has tapped into the growing 
market of large-scale modular build-
ings, including hospitals, nursing 
homes and multi-family dwellings. 

One Source is building on its 
solar power project cargo manage-
ment skills.

After all, Borgman said, “solar is 
just a construction project.”

(BRIGHT – continued from page 8)The answer to more gigawatts 
is blowing in the wind

According to the US Energy Infor-
mation Agency (EIA) in 2016, wind 
generators accounted for 8% of the 
operating electric generating capac-
ity in the United States, far and away 
more than any other renewable tech-
nology - surprisingly, even including 
hydroelectricity. 

More than one-third of the nearly 
200 gigawatts (GW) of utility-scale 
electricity generating capacity added 
since 2007, has come from wind tur-
bines, far and away the greatest con-
tributor to renewables.

The increase in wind develop-
ment in the US over the past decade 
reflects a combination of improved 
wind turbine technology, increased 
access to transmission capacity, 
state-level renewable portfolio stan-
dards, and federal production tax 
credits and grants.

More than half of U.S. wind 
capacity is located in five states: 
Texas, Iowa, Oklahoma, California, 
and Kansas. In three states—Iowa, 
Kansas, and Oklahoma—wind makes 
up at least 25% of in-state utility-scale 
generating capacity (see Matt Miller 
story on page 5). Several states with 
the highest wind capacity are located 
in the Midwest, a region with favor-
able wind resources. As of December 
2016, nine U.S. states had no opera-
tional utility-scale wind facilities: 
Alabama, Arkansas, Florida, Georgia, 
Kentucky, Louisiana, Mississippi, 
South Carolina, and Virginia.

the capacity factor

Although wind makes up about 
8% of total US electricity generat-
ing capacity, wind generators pro-
vided a smaller share (5%) of total 
US electricity generation in 2016 
because wind turbines have rela-
tively low capacity factors. Capacity 
factors, which measure actual output 
over a certain period as a percent of 
the total mechanical ability of the 
turbine to generate given sufficient 
wind, average between about 25% 
and 40% for wind generators and 
vary based on seasonal patterns and 

geographic location.
The average wind generating 

facility in the United States consists 
of about 50 turbines. However, the 
Alta Wind Energy Center in Kern 
County, California, is the largest 
wind power site in the United States 
with 586 turbines and a combined 
1,548 megawatts (MW) of capacity 
across several separate projects. 

Until late 2016, all U.S. wind 
capacity was on land. The first U.S. 
offshore wind project, Block Island 
Wind Farm, began commercial oper-
ation off the coast of Rhode Island 
in December 2016 with a generating 
capacity of 29.3 MW. Two other off-
shore wind projects off the coasts of 
Ohio and Virginia are not yet under 
construction but are seeking regula-
tory approvals.
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China’s steel industry retools
There is no doubt China is key to the dry bulk sector. Reforms 
in steel making that began several years ago in China are 
now taking hold. But questions abound as to how the coun-
try’s steel industry restructuring will impact global dry 
bulk shipments.

By George Lauriat, AJOT

China ore else what? When it 
comes to dry bulk demand forecasts, 
China’s always the key - and the key 
is made of steel. 

Throughout the 1980s and 
into the 1990s, China’s economy 
annually posted double digit GDP 
growth (with some exaggeration 
in numbers) as China rode the 
“export model” to modern-
ization. China’s industrial 
growth as transformation 
into the “world’s factory” 
was also the driver behind the rise in 
commodity movements, especially 
related to steel and steel products. 
Like the old adage a rising tide lifts 
all boats, the increase in commodity 
movements to China (and the export 
products created from those commod-
ities) in turn has lifted the BDI, albeit 
from a very low starting point. 

China is still the largest importer 
of iron ore and coal by a wide margin. 
For example, back in 2014, China 
imported a whopping 70% of the 
world’s iron ore and nearly 20% of 
the world’s coal. Even now there is a 
much closer correlation between the 
BDI and China’s imports than global 

GDP growth figures. Iron and steel 
remain the biggest market drivers.

Drewry, the London-based ship-
ping research firm, wrote in the 

February edition of their Dry 
Bulk Forecaster, “Demand is 
projected to grow at a healthy 
pace of 3%...” but there are 
many ways this freight friendly 

forecast could get derailed, 
beginning with China.

The World Steel Asso-
ciation, better known as 

Worldsteel (a group representing 160 
steel producers accounting for 85% of 
global production), wrote in their April 
appraisal, “We expect that Russia and 
Brazil will finally move out of their 
recessions. After the demonetiza-
tion shock, the Indian economy is 
expected to resume growth.” “How-
ever, China, which accounts for 45% 
of global steel demand, is expected to 
return to a more subdued growth rate 
after its recent short uplift.”

Worldsteel is currently forecast-
ing China’s demand for steel to be flat 
this year at 681 million tons and fall 
2% next year to 667.4 million tons.
(RETOOLS – continued on page 14)
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Risers shipped from South Africa to West Africa on SafmarineMPV’s SAFWAF service. 
The service, which will be upgraded from six weekly to monthly sailings in April 2015, 

will give shippers an opportunity to take advantage of the growing opportunities in the 
West Africa market.

softened.
However, shipowners were placing 

newbuilding orders for an anticipated 
economy two years in the future and the 
ships came, but the demand didn’t. Now 
the combination of slowing demand and 
rising deliveries has created a situation 
of too many ships chasing too few cargos 
through each vessel sector of the dry bulk 

market. Overall, maritime pundits put the 
surplus for the dry cargo sector at 20 mil-
lion dwt. It has gotten to the point where 
vessel layups are occurring as an alterna-
tive to operating at low freight rates or 
remaining idle.

FleetIng moment

Loosely speaking, the dry bulk fleet 
falls into four main size categories and a 

number of specialized sizes. 
Capesize vessels are generally over 

100,000 dwt but some vessels like Vales 
ships [Valemax] are over 400,000 dwt. The 
main purpose of these ships is to carry iron 
ore and coal. Because of the vessel size and 
need for specialized loaders/unloaders the 
number of routes and ports to handle the 
ships is limited. (see Vale box on page 12).

Panamax size ships range between 
60,000 dwt-100,000 dwt. Panamax ves-
sels, named because they are able to pass 
through the Panama Canal, are designed 
to carry coal, grain, bauxite and other 

bulk commodities. Most of these ships, 
like Capesize vessels, require specialized 
loading/unloading facilities. (see bulk 
cargo map on this page)

The Handymax vessels range between 
40,000-dwt-60,000 dwt and carry just 
about anything that can be booked. They 
are the workhorses of the dry bulk fleet, 
generally equipped with their own han-
dling gear. Handysize is generally very 
similar to the aforementioned Handy-
max, both in handling gear and freight. 
However, they are generally smaller and 
are often part of what is described as the 
“Multi-Purpose” fleet. 

There is a cascading effect between 
sizes: Panamax encroaches on Capesize 
freights and vice versa. Equally, Handy-
max will poach freight from Panamax 
with the reverse being also true; while the 
smaller versatile Handysize vessels can 
handle just about any freight from a vari-
ety of market sectors.  

new purpoSe BehInd 
expanSIon oF the multI-
purpoSe Fleet

The Handysize market has been 
the most resilient in the dry bulk sector 
simply because it overlaps with so many 
other ship types. A multi-purpose Handy-
sized bulker can be a log carrier or handle 
containers, bags of commodities such as 
sugar or rice, traditional bulks cargoes 
like grain, coal or ore. Depending on the 
handling gear, the multi-purpose carrier 
also occupies a place in the heavy lift and 
project cargo sector.

Although the dry bulk market 
is mostly a spot market business, in 
some cases multi-purpose carriers were 
deployed in liner shipping fashion (Rick-
mers notably employed this approach) 
with regular vessel rotations. This put 
these services into direct competition with 
containerships and the ro-ro operators.

The Handysize/Handymax sector 
is undergoing a real sea change as spe-
cialization has become the mantra. UK-
based Drewry Consultants pointed out in 

(GOAT – continued on page 12)

(GOAT – continued from page 5)

The May poll and the BDI
The BDI (Baltic Dry Index) has been both up and down 
in a seemingly endless series of economic rollers.  

By George Lauriat, AJOT

Seasick. It is hard to follow the 
Baltic Dry Index (BDI) without a 
packet of Dramamine nearby. The 
BDI (at this writing) had just dropped 
another 39 points to 1,073, to fall to 
the lowest level in over a month. The 
composite index (Capesize, Panamax, 
Supramax and Handysize) for dry 
bulk carriers can make anyone queasy. 

Are we to be optimistic because at 
1,073, the BDI this May is appreciably 
higher than the bumpy flirts with sub 
600 points a year ago? After all, year-

on-year that’s a 57.33% improvement 
and even on year-to-date, 11.65% to 
the good. Or should we feel uneasy 
that despite vessel scrapping and a 
significant reduction in the bulk car-
rier orderbook, the BDI hasn’t risen 
with any consistency. 

It is hard not to remember that 
there was another May not so long 
ago - May 2008 -when the BDI hit 
11,783 points before the descent into 
the abyss and a February 2009 BDI 

(POLL – continued on page 13)
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goes. It forms an integral part of the 
port’s Gateway 2020 blueprint.

Among project forwarding circles, 
Jan-Ludwig Beringer, president of Cal-
gary-based Roli-Projects, has welcomed 
the proposed new terminal concept. In 
an interview with the American Jour-
nal of Transportation, he remarked: 
“The attractiveness of Prince Rupert 
as the North American west coast port 
closest to Asia and with good highway 
links to BC and Alberta, is still nega-
tively impacted by the lack of any direct 
breakbulk-handling capability.”

Beringer said, project cargoes are 
mainly discharged from ocean ships at 
anchor in the channel onto barges and 
ferried to a shallow-water breakbulk 
transfer station at Prince Rupert harbor.

 

Western Canada,” Krusel stated.
In a recent speech to the Prince 

Rupert and District Chamber of Com-
merce, Krusel indicated that not only 
will Fairview terminal’s capacity con-
tinue to grow (to 1.3 million TEU by 
the end of this year and eventually to 
2.5 million TEU), but some C$500 mil-
lion in capital expenditures are planned 
over the next 10 years. The goal would 
be to dramatically boost throughput to 
100 million metric tons versus a pres-
ent 20 million tons.

The south shore of Kaien 
Island has been identified 
as a suitable location for an 
80-hectare terminal that would 
lie adjacent to the CN mainline 
serving markets in Canada and 
the US Midwest. It would also 
be close to existing bulk termi-
nals on Ridley Island.

As well as offering increased 
diversity, port officials say the new 
terminal will provide additional 
capacity for project cargo, steel, forest 
products, automobiles and bulk car-

“Ongoing cargo diversification is 
one of the highest priorities for the 
Port of Prince Rupert, and the poten-
tial for the return of breakbulk and 
general cargoes capacity represents 
a clear response to growing market 
demand in Western Canada.” 

(CAPABILITY – continued from 
page 7)to road alternatives.

Just the sourcing of equipment 
is a global affair. On May 1, Block 
Island Power Co. finally went live on 
its Deepwater Wind project, off the 
Rhode Island Coast, America’s first-
ever offshore project, and one that is 
decades in the making. The blades 
came from Denmark, the tower com-
ponents from Spain and the turbines 
from France. 

If anything, all that planning has 
become more difficult over time. 
Components have grown in size. 
Blades, which were 37 to 44 meters 
a few years back, are now 55 to 65 
meters. The turbines and towers are 
bigger and heavier as well. 

All that translates into bigger 
crane sizes and greater space needed 
at the port and increased storage 
requirements, explained Steven 
Gibbs, vice president, global sales, 
North America for DSV Air & Sea 
Holdings, part of the Copenhagen-
based DSV logistics and transport 
group. And, he continued, with bigger 
and heavier, trucking routes become 
“more restricted, more limited.”

Gibbs cited DSV’s onshore wind 
projects in the Great Lakes region, 
where the logistics provider must 
sometimes opt for more remote ports 
to avoid high-density areas or roads 
where it’s simply impossible for a 
truck to make a turn with the blade. 
But these remote ports may not have 
the necessary cranes. Equipment 
mobilization becomes necessary. 

“It all goes back to planning,” he 
said. 

Several US ports - especially old 
industrial ports - have bolstered facili-
ties in an attempt to attract this heavy 
lift business. The Port of Corpus 
Christi, for example, calls itself 
“America’s wind power port.” It 
boasts the strongest open wharf on the 
Gulf of Mexico, a spacious area that 
can accommodate ever-bigger wind 
power-related components. (Texas 
produces more wind power than any 
other US state.) They are not alone as 
ports like Davisville (staging area for 
Deepwater Wind) has invested $90 
million in upgrading Pier 2. Another 
niche port, the Port of Albany up the 
Hudson River has also been upgrad-
ing to handle the future wind projects 
and offshore wind is high on the menu 
of items being worked on in the ports 
of Connecticut. 

The global marketplace in renew-
ables is changing. The US, for exam-
ple, has become a mature market in 
onshore wind, while offshore wind is 
just in its infancy. 

future in QueStion

The future of renewables in the US 
is also questionable, with the Trump 
administration’s assault against envi-
ronmental mandates and populist rhet-
oric that talks up conventional energy 
such as coal and talks down renew-
ables. (see One Source page 8) 

 Developing economies are widely 
viewed as the markets of the future. 
However, they provide even more 
challenging transport and logistical 
issues. Few ports, for example, have 
the dock facilities necessary to unload 
the equipment. Roads can be inad-
equate, or, sometimes nonexistent. 
Delays at the ports, coupled with inad-
equate storage facilities can put multi-
million-dollar pieces of equipment at 
risk. Customs officials may hold up 
these goods. Regulatory issues can 

befuddle timely carriage as well.
“It’s very different market to 

market,” said Peter Ehrhorn, Blue 
Water’s head of port services, charter-
ing and logistics, based in the com-
pany’s headquarters in Denmark. 
He cited Europe, which has devel-
oped specialized equipment to better 
transport and handle offshore wind 
turbines, blades and towers, while 
elsewhere “that specialized equip-
ment is not yet in the market.”

Yet the appeal of emerging markets 
is undeniable. “There is a huge oppor-
tunity to explore,” said Herve Mercier 
Ziza, a former oil and gas engineer 
based in Houston who one year ago 
formed Nila Logistics to focus on the 
West African renewables market, both 
solar and, eventually, wind.

In these developing markets, the 
role of project cargo logistics pro-
viders can be tougher, but it’s more 
critical for successful completion as 
well. “We’re managing the project for 
them,” said Gibbs, who cited DSV’s 
work in Latin America, including 
recent projects in Uruguay. “We really 
become a 3PL and a 4PL.” 

(SPUR – continued from page 8)
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Large pieces handled by Empire Stevedoring at Montreal's 
Bickerdike Terminal destined for the major construction project of a 

new Champlain Bridge. (Photo courtesy of Montreal Port Authority)

Port of Montreal targets 
more breakbulk business

While celebrating its 50th 
year of containerization in 
2017, the Port of Montreal is 
also underscoring its long his-
tory of handling all types of 
cargo, notably including the 
globally expanding breakbulk 
market.

Montreal’s window to 
the world, deep inland on the 
St. Lawrence River with stra-
tegic access to the industrial 
hinterland of North America, 
has been part of the conti-
nent’s leading Northeast mar-
itime gateways for nearly two 
centuries.

Tony Boemi, VP of 
growth and development for 
the Montreal Port Author-
ity, describes Montreal as “a 
partner of choice for the han-
dling of bulk and breakbulk 
on the St. Lawrence thanks 
to its equipment and a skilled 
labor force with a history of 
no work disruptions.”

Bulk sectors represent 
over 60% of the port’s overall 
annual volume of 23 million 
metric tons.

Port officials point out that 
“the Port of Montreal is a vital 
gateway for raw materials, 
project and oversized cargo 

– with 15 berths dedicated 
to dry bulk and breakbulk in 
Montreal and the Contrecoeur 
section situated 40 kms (25 
miles) downstream on the St. 
Lawrence River.

“Rail access to the CN 
and CP networks gives the 
Port a competitive advantage, 
facilitating shipment of mer-
chandise between the North 
American hinterland and 
international markets.

“Connected to a national 
network of highways and on-
dock rail, our links to both 
CN and CP provides shippers 
daily services to major inland 
markets across Canada, the 
US Midwest and Northeast.”

There are two terminal 
operators specializing in the 
handling of non-contain-
erized cargo: Logistec and 
Empire Stevedoring.

Logistec began its opera-
tions in Montreal and Contre-
coeur in the 1990s, offering 
stevedoring and terminal-
handling services to various 
bulk and breakbulk custom-
ers at three terminals. Two 
of its cranes at the Port of 

(TARGETS – continued on 
page 13)

Roiled by China-US trade spat, 
this grain falls to decade low

The trade tension between 
the U.S. and China has claimed 
its latest victim: a little-known 
grain market that’s fallen into 
the doldrums.

Prices for U.S. distillers 
dried grains, a corn byprod-
uct that’s used in animal feed, 
have tumbled to the lowest in 
a decade for this time of year. 
China’s move earlier in 2017 
to impose import tariffs has 
significantly slowed Ameri-
can exports to the world’s 
biggest market.

The woes of DDG sellers 
highlight the risk President 
Donald Trump’s tough stance 
on trade poses to farmers. 
Protectionist policies could 
threaten crop shipments at a 
time when American grain 

inventories are piling up. 
In the case of DDGs, while 
other importing countries 
have stepped in to make pur-
chases, there’s still enough 
excess supply that U.S. prices 
continue to slump.

“There’s no home run 
like China sitting out there,” 
said Kurt Shultz, senior 
director of global strategies 
at U.S. Grains Council, an 
export development group. 
“U.S. agriculture is depen-
dent on trade. If we don’t 
have all of the doors open on 
trade that we can, we put our 
farm economy at risk.”

china tariffS

DDGs are the dried, yellow 
flakes left over after the corn 

kernel’s starch is fermented 
during ethanol production. In 
January, China set anti-dump-
ing duties and anti-subsidy 
tariffs on imports, both higher 
than rates imposed in a provi-
sional decision in September.

Trump has long criticized 
China for exporting more to 
the U.S. than it imports and 
vowed during his campaign 
to be tough on the country in 
trade negotiations. Retalia-
tion by China in the agricul-
ture markets could jeopardize 
U.S. exports of soybeans, 
pork and dairy.

China’s purchases of DDGs 
have already started to shrivel. 
In the six months through Feb-
ruary, American shipments to 
the nation plunged 69 percent 
from the same period last year, 
U.S. Department of Agricul-
ture data show. Adding further 
pressure to exporters, Vietnam, 
the third-largest buyer, shut off 
purchases in mid-December, 
citing beetle contamination.

Spot prices for DDGs in 
Iowa plunged 47 percent from 
a peak last June to $92.50 
per short ton, the lowest for 
the time of year since at least 
2007, USDA data show.

ethanol output

Prices are also falling as 
U.S. ethanol output holds at 
a seasonal record-high pace. 
A drop in crude oil helped 
cheapen gasoline, spurring 
consumers to take more 
road trips and increasing the 
demand for biofuel use in 
blending. That’s increased 
supplies of DDGs as a 
byproduct of ethanol making, 
especially as ample corn sup-
plies make the ingredient 
cheap for fuel producers.

(SPAT – continued on 
page 15)
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(TARGETS – continued on 
page 13)

(TARGETS – continued 
from 12)
Montreal provide the larg-
est lifting capacity on the St. 
Lawrence River.

For its part, Empire Ste-
vedoring has a long history at 
Bickerdike Terminal in Mon-
treal’s inner harbor, having 
operated there since 1931.

This versatile facility 
accommodates many types of 
vessels – bulk carriers, con-
tainer vessels and ships car-
rying oversized cargo. Three 
on-site warehouses with more 
than 300,000m of space and 
the on-dock rail represent 
strong attractions for break-
bulk shipments.

A good current example 
of Montreal’s expertise in 
handling project and over-
sized cargo has been the 
construction of a new Cham-
plain Bridge. Both the above 
terminal operators have been 
handling pieces weighing 
between 60 and 80 tons des-
tined for the new bridge – one 
of North America’s busiest – 
linking the Island of Montreal 
to the south shore of the St. 
Lawrence River. Late 2018 
has been set as the comple-
tion date for the biggest proj-
ect in the Province of Quebec 
in several decades. (Special 
to AJOT)

nadir of 291points. 
But as the 2008-2009 

period so amply illustrated 
with both the high and the 
low, global economics – com-
modity demand -  and ocean 
borne commerce are closely 
linked. At its very essence, 
it is simply the supply and 
demand equation that sends 
the BDI soaring, crashing or 
as is the case at the moment, 
bumping along.

commodity conundrum

Dry bulk commodity 
demand has been something 
of an economic conundrum 
since the Great Recession. 
Prices have collapsed and 
demand, while rising has 
been inconsistent, not sur-
prisingly very similar to the 
BDI performance. Similarly, 
and for much the same rea-
sons, global GDP forecasts 
have been tempered.

The IMF’s (International 
Monetary Fund) Direc-
tor of Research, Maurice 
Obstfeld recently blogged, 
“Momentum in the global 
economy has been building 
since the middle of last year, 
allowing us to reaffirm our 
earlier forecasts of higher 
global growth this year and 
next. We [IMF] project the 
world economy to grow at 
a pace of 3.5% in 2017, up 
from 3.1% last year, and 
3.6% in 2018.”

That’s the good news. On 
the other side of the ledger, 
Obstfeld wrote, “Despite 
these signs of strength, many 
other countries will continue 

to struggle this year with 
growth rates significantly 
below past readings. Com-
modity prices have firmed 
since early 2016, but at low 
levels, and many commodity 
exporters remain challenged 
– notably in the Middle East, 
Africa, and Latin America…” 

There has long been a per-
ceived linkage between GDP 
and GDP growth and BDI. 

For years, the BDI and 
GDP growth were in lock-
step – not all that surprising 
with the economic global-
ization that took place in the 
1980s. However, since the 
Great Recession of 2009, 
the BDI has plunged to his-
toric lows, while global GDP 
growth fell but subsequently 
leveled off and is now out-
performing the BDI. 

Part of the reason for 
the disconnect was the huge 
orderbook which in turn led 
to a surplus in tonnage in vir-
tually all sizes and sectors, 
whether tankers, dry bulk 

carriers or containerships. An 
utterly complete disaster in 
terms of ship employment. 
While most of that wreck is 
in the back-view mirror, the 
fundamental reasons remain.

A few months back, 
market investor analysts, 
which have over the years 
developed a near mystic ven-
eration for the BDI, began 
again looking at investments 
in bulk carrier shipping.

The investment optimism 
sprung forth from two inter-
related market trends.

Foremost of the two is 
the continued rise of ocean 
borne commodities. Clark-
son, a London-based shipping 
research house, pointed out 
while the ocean movement 
growth rate is around 2-3% 
per annum in volumes terms, 
global seaborne trade is at a 
“historically high level.”

The Clarkson data notes 
that while 2015 saw the 
slowest rate of growth since 
the 2009 Great Depres-

sion, the trade volumes 
increased by 195 million 
tons in 2015, slightly above 
the average annual increase 
in the 1990s (180 million 
tons). Although lower than 
the average annual rise in 
the 2000-2008 boom years, 
ending in May 2008. 

But Clarkson makes an 
important point about the cur-
rent trend starting from the 
perspective of a much higher 
volume. In 2016 ocean borne 
cargo grew at just under 3% 
but added nearly 310 million 
tons of seaborne freight, well 
ahead of the boom years. 

The real question is 
whether commodity volumes 
will continue to rise in turn 
lifting ocean borne volumes. 
The investment bank Morgan 
Stanley (MS) believes there 
is a “downtrend” coming in 
the near future. 

“Business sentiment, crude 
oil, commodity prices and 
BDI [Baltic Dry Index] ship-
ping rates all pulled the index 

(POLL – continued from 
page 10)

lower,” said a team led by 
economist Elga Bartsch. 
“If [the] Morgan Stanley 
global trade leading indica-
tor declines three times in 
a row, we will likely have 
established a new downtrend 
in global merchandise trade 
dynamics.” The World Bank 
in their April Global Monthly 
report was a little more opti-
mistic writing:

“Global trade: rebound 
from 2016 weakness. Fol-
lowing a significant pickup 
in 16Q4, global trade con-
tinued to grow at a robust 
pace in 17Q1. In January 
and February, global goods 
trade volume growth reached 
11% (3m-on-3m saar), its 
strongest pace since August 
2010. Container volumes 
transiting through major ports 
also reached record post-cri-
sis levels in February, while 
PMI surveys in March point to 
robust gains in export orders, 

(POLL – continued on 
page 15)
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will be (hopefully) impregnated once 
they reach their destination. Forty-
nine are already pregnant.

Marine terminal director Len 
Faucher is hopeful more cattle will 
follow in their hoof-steps. “We hope 
to be the key benefactor on the West 
Coast,” Faucher said, adding the port 
expects another such shipment to be 
staged in the early summer. The port 
hopes other countries in Asia follow 
Vietnam’s example of importing heif-
ers from the US for dairy stock.

For the Port of Olympia, this wel-
come business comes at a time when 
all ports are scrambling to counter the 
downturn in break bulk shipping.

“We need to find some unique, 
new markets,” Faucher said. “These 
cattle have been a great one.”

The port has also attracted some 
other unusual bulk shipments, includ-
ing gold and organic grain.

Loading the cattle is an exercise 
in care. “Everyone wants that animal 
to be in the best shape until the end of 
the voyage,” Faucher said. 

The feed and hay had to be ware-
housed. Bedding had to be loaded 
on the vessel before the cattle could 
board.

Contamination is a huge issue, 
and the port had to follow detailed 
guidelines set out by the USDA. The 
dairy cows had to be loaded directly 
onto the ship.  To insure the cattle 
didn’t touch the docks themselves, 
the port retrofitted a new, 20-foot con-
tainer into a platform. 

(MOO-VEMENT – continued from 
page 7)

But Worldsteel boosted its esti-
mate for last year’s demand growth 
to 1% from 0.2%, primarily because 
Beijing’s infrastructure stimulus has, 
at least for the moment (with a slow-
down expected by the fourth quar-
ter), increased China’s domestic steel 
demand. China’s crude steel output 
rose by 1.8% year-on-year in March 
to a record 72.0 million tons, the thir-
teenth consecutive month production 
has increased on an annual basis. Chi-
na’s 201.1million ton steel production 
in the first quarter was up by 4.6% on 
the same period last year, which com-
pares to a contraction of -3.2% in first 
quarter of 2016. How this added pro-
duction plays out long term is difficult 
to predict, as downturn in domestic 
steel consumption could lead to a 
surge in steel exports – the very issue 
the Trump Administration has com-
plained about. (see Peter Buxbaum’s 
article on page 2)

The potential export issue aside, 
there are a number of favorable signs.

Iron ore imports are up. China 
Customs reports that the country 
imported 95.6 million tons of iron ore 
to China in March. Nearly 60 million 
tons came from Australia and just 
over 19 million from Brazil – respec-
tively a year-on-year increase of 4.1 
million tons and 1.4 million tons. 
Besides Australia and Brazil, other 
smaller suppliers have been exporting 
to China. For example, India exported 
3.5 million tons in March, almost four 
times the amount a year ago. Iran also 
chipped in 2.5 million tons. 

While it’s easy to focus on the 
major bulk commodities, a signifi-
cant feature in the current rebound is 
the shipments of “minor” bulk com-
modities. For example, a nugget from 
the recent Custom data was China’s 
record import of 1.9 million tons of 
bauxite from Guinea in March which 
nearly doubled last year’s level. This 
puts bauxite to a four-month high of 
5.1 million tons. 

Zombie millS and the reverSe floW

There was a tremendous buildup 
of Chinese steelmaking capacity from 
2010-2014, with production rising from 
730 million tons in 2012 to peaking at 
823 million tons in 2014. Much of the 
new capacity was SOEs (State Owned 
Enterprises) using induction furnaces 
(IF). China’s existing blast furnaces 
used relatively small amounts of scrap 

metal while the electric IFs use a much 
higher percentage. For example, in 
the US and Europe 50%-75% of the 
steel feeder stock is scrap. The scrap is 
highly processed before use. In China, 
the scrap metal has many impurities 
and the result is poor quality steel. But 
building the IFs was relatively easy 
and the domestic demand fed the steel 
plant building spree – notably many of 
the plants were producing rebar. When 
China’s housing demand tumbled, 
steel exports flooded the market, much 
to the consternation of US and Euro-
pean steelmakers. In a 2016 research 
report, investment banker Morgan 
Stanley noted, “According to data 
from the China Iron and Steel Associa-
tion, an industry group, by November, 
2015, some 48% of its member mills 
were loss-making.”

ing the main feeder stock, the Zombie 
plants would eventually die. But much 
of the raw material for the plants was 
already stock piled.

While China has a 40% tariff on 
the export of ferrous scrap, tariff or 
not, dumping the scrap into the global 
market is one of the few business lines 
still open to the Zombie plants. With 
the domestic price of scrap around 
$180 per metric ton, exporting is 
simply a better alternative to local sale.

Sooner or later, the living dead 
steel plants will die. 

China’s “zombie” steelmakers  have 
become a special target for restructur-
ing under President Xi Jinping’s new 
economic policies. 

Rachel Zhang, head of Morgan 
Stanley’s China materials equity 
research wrote, “China now has much 
lower tolerance regarding the survival 
of uncompetitive, low efficiency, and 
consistently loss-making SOEs.” Zhang 
believes 100 million tons of capacity 
could be taken off the books, ironically 
bringing production back into line with 
2010/2011. Reports from China sug-
gest that nearly 119 million tons have 
already been taken offline.

However, like the celluloid name-
sake, the Zombie steelmakers, while 
technically (outlawed) dead, refuse 
to die and continue to impact the 
market…in unexpected ways.

To hasten their demise, at the begin-
ning of this year Beijing announced 
regulations, effective March 31st pro-
hibiting the sale of scrap metal to IFs 
operators. Beijing surmised by remov-

(RETOOLS – continued from page 10)
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despite a slight slowdown from 
the previous month. Capital 
goods trade, which accounts 
for the largest share of world 
goods trade, is likely to benefit 
from strengthening investment, 
especially in advanced econo-
mies. (editor italics)

dry bulk fleet in 
perSpective

One great fundamen-
tal change in comparison to 
the post-crash period is the 
orderbook in relation to fleet 
size. Over the past two years 
scrapping activity has made a 
dent in the dry bulk fleet. The 
dent is select - mostly smaller 
and older vessels, with very 
few of the larger assets 
moving to the breakers. For 
example, in 2016 the average 
to the scrappers for a Handy-
size was 28.5, a Supramax, 
22.6, Panamax 20.5 and Cape 
20.2. While these advanced 

age numbers suggest there 
is a lot more tonnage that 
could be scrapped, it is esti-
mated that around 7% of the 
dry bulk fleet is over 20 years 
old. Nonetheless a trend in 
the right direction. Simulta-
neously, vessel orders have 
declined – including post-
ponements – giving a rise to 
supply and demand coming 
into balance in the foresee-
able future.  At the end of 
2016, the order book was 
just over 10% of the existing 
fleet with most of these ves-
sels scheduled for delivery in 
2017 and 2018. 

There have been some 
signs of a turnaround – 
albeit circumstantial data 
comparing utilization rates 
for different time periods. 
Data showed dry bulk ship-
ping utilization rates fell to 
69% in June 2016 as against 
a high of 73% in 2013 and 
close to 95% in 2008. BDI 
rates followed pretty closely 

to these years. Significantly, 
this current utilization is 
over 70%. 

Drewry, a London-based 
shipping research company, 
is still fairly optimistic about 
the dry bulk sector. In this 
month’s Dry Bulk Forecaster 
the consultancy company 
notes that the high demoli-
tion activity and low deliv-
eries to the fleet is expected 
to “grow at a slow annual 
rate of 1% over the next five 
years,” but anticipates tonne 
mile demand [the distance 
between source and delivery] 
“will grow at a faster pace of 
around 3% per annum.” 

As supply and demand 
becomes more balanced over 
the forecast years, charter 
rates are expected to improve 
gradually. Interestingly, the 
research firm has highlighted 
renewables (see Matt Miller 
article on page 5) as an 
important contributor to both 
line haul and back hauls.

(POLL – continued from 
page 13)G2 Ocean, the joint venture 

of Gearbulk and Grieg Star, 
start operation

G2 Ocean, the joint ven-
ture of Gearbulk and Grieg 
Star, started its operation on 
May 1, 2017

“We are confident in what 
we have built, and are eager 
to start. G2 Ocean is going 
to be a strong and customer 
oriented company”, says G2 
Ocean CEO Rune Birkeland. 
The new company will be 
present in 16 different coun-
tries on six continents. The 
headquarters of G2 Ocean is 
in Bergen, Norway. In total 
approximately 130 vessels 
will be operated by the pool. 
That includes open hatch, 
semi open and conventional 
bulk carriers.

“The large fleet makes it 
possible for us to offer a high 
frequency and flexible ser-
vice to our customers. Strong 
branch offices and our com-
petent personnel will provide 
quality and efficiency. This 
new set up will benefit our 
customers early on”, says 
CCO Arthur English.

The process of build-
ing G2 Ocean has gone very 
well. The teams from Gear-
bulk and Grieg Star found 
a common ground and goal 
from the start.

Most G2 Ocean offices 
will have personnel from 
both companies. On the open 

hatch side, three Vice Presi-
dents have responsibility for 
three geographical areas. 
Carla Pontes will lead the 
South America trades from 
Rio de Janeiro. In Singa-
pore Simon Baker will lead 
the Pacific trades. Both are 
former Gearbulk employees. 
Annette Thuen Hansen will 
lead the Europe and North 
America trades. VP for con-
ventional bulk is Petter Mow-
inckel, and Terje Winther will 
lead Operations. The three 
latter are all former Grieg 
Star employees, and will sit 
in Bergen. Stephan Bergamin 
will lead the Finance Depart-
ment. Knut Langeland is VP 
for Shared Services with a 
base in Bergen. Both come 
from Gearbulk.

“To get the added etha-
nol, the added DDGs come 
along whether the market 
really needs them or not,” 
said Scott Irwin, an agricul-
tural economist at University 
of Illinois.

Still, falling prices for 
DDGs have proved alluring 
to buyers other than China. In 
the marketing year that began 
in September, shipments 
more than doubled to Turkey 
and climbed 10-fold to New 
Zealand. Mexico has now 
emerged as the top buyer of 
U.S. supplies and upped pur-
chases by 9 percent.

“There’s certainly incre-
mental growth in a lot of the 
markets that have not used 
DDGs in the past,” Shultz of 
the U.S. Grains Council said.

Those purchases are put-
ting U.S. shipments ahead 
of last year’s pace. Exports 
in both January and Febru-
ary posted monthly records, 
USDA data show. Consump-
tion in domestic livestock 
herds is also probably on the 
rise, Irwin said.

“There’s more than one 
way to skin a cat,” said Eamonn 
Byrne, chief operations offi-
cer and director of Lakeview 
Energy LLC, a Chicago-based 
company that owns ethanol 
plants in Iowa and Ohio. “You 
can’t ignore DDGs” being so 
cheap relative to corn, he said.

(SPAT – continued from 
page 12)
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Global shipping fleet braces for chaos 
of $60 billion fuel shock

Little more than 2 1/2 
years from now, the global 
fleet of merchant ships 
will have to reduce drasti-
cally how much sulfur their 
engines belch into the atmo-
sphere. While that will do 
good things—like diminish-
ing the threat of acid rain and 
helping asthma sufferers—
there’s a $60 billion sting in 
the tail.

That’s how much more 
seaborne vessels may be 
forced to spend each year on 
higher-quality fuel to comply 
with new emission rules 
that start in 2020, consultant 
Wood Mackenzie Ltd. esti-
mates. For an industry that 
hauls everything from oil to 
steel to coal, higher oper-
ating costs will compound 
the financial strain on cash-
strapped ship owners, whose 
vessels earn an average of 70 
percent less than they did just 
before the 2008-09 recession.

The consequences may 
reach beyond the 90,000-
ship merchant fleet, which 
handles about 90 percent of 
global trade. Possible con-
fusion over which carriers 
comply with the new rules 
could lead to some vessels 
being barred from making 
deliveries, which would dis-
rupt shipments, according to 
BIMCO, a group represent-
ing ship owners and opera-
tors in about 130 countries. 
Oil refiners still don’t have 
enough capacity to supply 
all the fuel that would be 
needed, and few vessels have 
embarked on costly retrofits.

“There will be an abso-
lute chaos,” said Lars Robert 
Pedersen, the deputy sec-
retary general of Denmark-
based BIMCO. “We are 
talking about 2.5 million to 4 
million barrels a day of fuel 
oil to basically shift into a 
different product.”

Merchant ships around 
the world are required to cut 
the amount of sulfur emit-
ted under rules approved in 
October by the International 
Maritime Organization, a 
UN agency that sets industry 
standards for safety, secu-
rity and the environment. 
As well as contributing to 
acid rain, sulfur, combined 
with oxygen, can form fine 
sulfate particles that can be 
inhaled by humans and may 
cause asthma and bronchitis, 
according to the U.S. Envi-
ronmental Protection Agency.

There are two main ways 
to comply: vessel engines 
are fitted with scrubbers that 
would eliminate the pollut-
ant, or oil refiners will have 
to make lower-emission 
fuels. The limit on sulfur con-
tent will drop to 0.5 percent 
from 3.5 percent.

not enough

So far, neither the refin-
ing industry nor shipping is 

doing anywhere near enough 
for owners to achieve com-
pliance in 2020, according to 
Iain Mowat, a senior analyst 
at Wood Mackenzie.

“Ship owners are reluc-
tant to install scrubbers to 
continue using the same oil 
because of uncertainties and 
lack of funding,” Mowat said. 
“And most refineries won’t 
invest to convert heavy fuel 
because that will cost more 
than $1 billion and take about 
five years to complete.”

Just 2.2 percent of the 
fleet will have scrubbers 
installed by 2020 that would 
allow them to continue using 
current fuels, estimates the 
International Energy Agency 
in Paris, an adviser to 29 
nations.

“The compliant tech-

nical options are still very 
immature, and it is hard for 
us to see them as a real com-
pliance option for our fleet,” 
said Aslak Ross, head of 
marine standards at Maersk 
Line, the world’s biggest 
container shipping company. 
For Maersk alone, the addi-
tional fuel cost will amount 
to billions of dollars annu-
ally, he said.

$4 million per engine

Most ships will switch to 
using a mix of lower-sulfur 
fuel oil or more-expensive 
middle distillates, accord-
ing to Jan Christensen, head 
of global bunker operations 
at Bomin Bunker Holding, 
a Hamburg, Germany-based 

(SHOCK – continued on 
page 17)

USDOC issues affirmative final 
antidumping determinations on 
finished carbon steel flanges

Secretary of Commerce 
Wilbur Ross announced the 
final affirmative determi-
nation in the antidumping 
(AD) investigation of fin-
ished carbon steel flanges 
from Spain. The Department 
of Commerce, at request of 
relief from U.S. producers, 
has determined that exporters 
from Spain have been unfairly 
dumping these finished carbon 
steel flanges in the U.S. market 
at a rate ranging from 18.81 
percent to 24.43 percent.

Commerce based its 
determination “on adverse 
facts available” due to the 
respondent company’s failure 
to respond to Commerce’s 
requests for information.

“The Department of Com-
merce is committed to pro-

tecting U.S. companies being 
hurt by foreign manufacturers 
that refuse to play fair,” said 
Secretary Ross. “The Trump 
administration is committed 
to enforcing our trade laws, 
and will continue to take swift 
action against unfair trade 
practices that hurt American 
workers and businesses.”

In 2016, the imports of 
these finished carbon steel 
flanges from Spain were valued 
at an estimated $16.5 million.

The petitioners for this 
investigation are Boltex Manu-
facturing Co., L.P. (Texas) and 
Weldbend Corporation (Ill.).

Antidumping (AD) and 
Countervailing Duty (CVD) 
laws provide U.S. businesses 

(FINAL – continued on 
page 17)
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fuels supplier.
The scrubbing technol-

ogy could cost as much as $4 
million per engine, depend-
ing on its size, said Nick Con-
fuorto, president and chief 
operating officer at scrubber 
supplier CR Ocean Engi-
neering. Retrofitting engines 
might be worth doing, possi-
bly paying off in two years, 
because the price of com-
pliant fuel probably will be 
three times higher than what 
ships currently burn, he said. 

While the world’s largest 
owners are already reserv-
ing spaces for refits, smaller 
operators are taking a more 
wait-and-see approach, said 
Neil Carmichael, chief exec-
utive officer at Pacific Green 
Technologies.

Wood Mackenzie esti-
mates about 70 percent com-
pliance globally by 2020 and 
full compliance by 2025 after 

a transition period.

tough marketS

Merchant ships earned an 
average of about $9,800 a day 
this year, according to data 
from Clarkson Research Ser-
vices Ltd., part of the world’s 
biggest shipbroker. Ten years 
ago, they were earning about 
$34,000. In the industry’s three 
main markets—container ship-
ping, dry-bulk cargo transpor-
tation, and oil tankers—there’s 
been evidence of overcapacity 
and depressed rates over the 
past several years.

Those tough markets are 
making it harder for owners 
to secure investment and 
finance they need to comply, 
which means the IMO and its 
member states will probably 
permit some kind of transition 
period when the 2020 rules 
begin, said Simon Bennett, 
policy director and external 
relations at the International 
Chamber of Shipping.

(SHOCK – continued from 
page 16)Increased lumber imports to the US 

expected in 2017 from Europe, NZ 
and Latin America 

Increased lumber imports 
to the US from Europe, New 
Zealand and Latin Amer-
ica expected in 2017 with 
US lumber prices reaching 
13-year highs and Canadian 
lumber being hit with import 
tariffs of 20%, reports the 
Wood Resource Quarterly

High import tariffs on 
Canadian lumber to the US 
are likely to increase US 
lumber production and boost 
shipments from overseas 
in 2017, reports the Wood 
Resource Quarterly. Another 
outcome of the countervail-
ing duties is that Canadian 
lumber companies will prob-
ably be more aggressive in 
their search for alternative 
markets to the US.

Continued increase in 
US housing constructions, 
growing demand for wood, 
high lumber prices, imposed 
import tariffs on Canadian 
lumber, and a strong US dollar 
are recent market develop-
ments that will impact forest 
products market dynamics in 
2017, not only in North Amer-
ica, but on other continents 
as well, reports the Wood 
Resource Quarterly (WRQ).

The US Department of 
Commerce announced on 
April 25 preliminary coun-
tervailing duties (CVD) on 
Canadian lumber imported 
to the US. The rate range for 
Canadian lumber produc-
ers, taking effect on May 1, 
2017, were set from 3.0 to 
24.12% with an average of 
about 20%.

The announcement of the 
high tariffs did not come as a 
surprise and will probably not 
increase lumber prices over 
the next few months, as many 
lumber traders in the US had 
already accounted for a higher 
cost for lumber shipped from 
its neighbor in the north.

Higher costs of housing, 
changes in log and lumber 

trade flows and upward price 
pressure on sawlogs in the US 
are some of the likely mid-
term impacts from the new 
tariffs. These repercussions 
become more likely if the high 
temporary CVD rates become 
permanent and the anti-dump-
ing duties (expected in the end 
of June) are substantial.

Canadian lumber is very 
important to the US market, 
accounting for 32% of total 
lumber consumption in 
2016. Overseas importation 
of softwood lumber from 
Europe, Latin America and 
New Zealand has gone up for 
four consecutive years with 
2016 import volumes being 
2.5 times higher than those 
in 2012, however, they still 

only account for five percent 
of total imports to the US. 
Despite the past few years’ 
substantial increase in over-
seas lumber supply to the 
US, import volumes in 2016 
were still only 24% of the 
record high volumes of 2005. 
It is noteworthy that with the 
predicted rise in demand for 
lumber in the US in 2017, 
both domestic production 
and imports need to increase 
to meet the higher consump-
tion levels. Even if overseas 
imports bounced up to their 
2005 record highs, import vol-
umes from Canada would still 
have to be higher than in 2015 
to meet expected demand, 
according to the WRQ (www.
woodprices.com).

and workers with an interna-
tionally accepted mechanism 
to seek relief from the injuri-
ous effects of dumping and 
unfairly subsidized imports 
into the United States.

The U.S. International 
Trade Commission (ITC) 
is conducting an investiga-
tion to determine whether 
or not the domestic industry 
is injured or threatened with 
material injury by the dumped 
imports of finished carbon 
steel flanges from Spain. The 
ITC is currently scheduled to 
make its final injury determi-
nation on or before May 26.

If the ITC makes an affir-
mative final injury determi-
nation, Commerce will issue 
an AD order. 

(FINAL – continued from 
page 16)
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NEWS
Emirates shifts planes east 
as Trump ban stymies US plans 

Emirates will shift aircraft to 
destinations in Malaysia, Ocea-
nia and Africa as the airline seeks 
alternatives after eliminating 25 
weekly flights to the U.S. in the 
fallout from President Donald 
Trump’s travel restrictions.

Planes on U.S. routes usu-
ally fly more than 80 percent 
full in the summer season but 
are now “percentage points” 
less than that, hurting the flights’ 
profitability, Emirates President 
Tim Clark said in an interview at 
company headquarters in Dubai. 
The airliners might be rede-
ployed to markets ranging from 
countries in the Pacific to Africa 
and Europe, he said.

Emirates can reinstate the 
flights if the U.S. relaxes H-1B 
work visa and general entry 
rules, helping traffic, Clark said. 
“Unintended consequences need 
to be dealt with by the U.S.,” 
as the country is also losing out 
on “pretty robust and powerful 
spending” capacity of families 
making leisure visits from the 
Middle East, he said.

The state-owned carrier out-
lined plans to scale back capacity 
as of May on five of the 12 U.S. 
routes it serves, citing the coun-
try’s tightening visa restrictions 
and a ban on carrying personal 
electronics from some locations, 
including Emirates’ Dubai hub. 
The capacity cutbacks mark an 
unusual move for an airline that 
in recent years was known for 
huge plane orders to add flights 
and routes across its network, 
which currently comprises 155 
destinations.

The flight reductions are 
also a sign that Emirates is back-
ing down from an ambitious 
expansion that Clark was push-
ing in defiance of U.S. competi-
tors’ efforts to fend off Persian 
Gulf airlines from their home 
market. Chief Commercial Offi-
cer Thierry Antinori outlined 

plans in 2013 to serve 15 U.S. 
cities by 2018, and Clark pre-
dicted three years ago that the 
market would become one of 
Emirates’ three largest sources 
of revenue.

The airline had a “difficult” 
fiscal fourth quarter and the U.S. 
travel ban “hasn’t helped,” Clark 
said. Emirates, which is set 
within weeks to announce earn-
ings for the year through March, 
is paying close attention to its 
operations to boost profitabil-
ity. The tighter U.S. travel rules 
have affected summer bookings 
from western Asia, the Middle 
East and North Africa across 
most segments, Clark said.

challengeS ‘WorSened’
“Where we were facing dif-

ficulties and challenging times 

100,000 tons of cargo 
pass through Speed Gate

Lufthansa Cargo AG loaded 
the 100,000th ton of cargo via 
Fraport AG’s Speed Gate at 
Frankfurt Airport yesterday, on 
24 April 2017. Lufthansa Cargo 
AG uses Speed Gate at CargoC-
ity South, Europe’s largest hub 
for global cargo logistics, since 
autumn 2014. Cargo is unloaded 
at four automated gates at 
the press of a button, security 
checked within the gates and 
subsequently brought directly to 
the aircraft.

“With optional mobile add-
ons, such as our ‘Mobile Accep-
tance’ and ‘Customized Import’ 
services, we are putting Speed 
Gate to the best possible use and 
offering our customers a service 
tailored to them at the Frankfurt 
hub. We collect the cargo from 
the customer, either loose or on 
pallets. As part of the cargo accep-
tance service, we also check the 
built-up pallets directly at the 
customer warehouse. With the 
import service, we offer our cus-
tomers the option of having their 
cargo delivered directly from the 
aircraft to their warehouse via 
Speed Gate. This makes waiting 
times a thing of the past”, said 
a proud Board Member Opera-

tions Sören Stark, before cer-
emoniously pressing the button 
to send the 100,000th ton of 
cargo airside through Speed 
Gate. “Our customers have 
responded very well to both ser-
vice offerings: 81 per cent of the 
cargo units built by our custom-
ers at CargoCity South, known 
as BUPs, were accepted via the 
mobile service in the latest quar-
ter already.”

When Fraport AG opened 
Speed Gate almost four years 
ago at Frankfurt airport, the 
infrastructure was mainly aimed 
at cargo handlers without air-
side handling facilities. “In the 
meantime, we created an offering 
of benefit to many companies. 
With Speed Gate, we are help-
ing to make the hub even faster 
and more agile for our cargo 
customers. We are pleased that 
Lufthansa Cargo, as our cus-
tomer and partner, is using Speed 
Gate so intensively, with all of 
the resulting customer benefits. 
We firmly expect Speed Gate to 
become a more important tool for 
other cargo companies and their 
customers as well”, emphasized 
Anke Giesen, Executive Director 
Operations at Fraport AG.

IAG Cargo’s critical product 
tops 1,000 shipments

IAG Cargo has shipped over 
1000 ‘Critical’ shipments to date 
since launch in October 2016, 
achieving the milestone with a 
shipment of automotive parts 
from Europe to South America. 
Critical is IAG Cargo’s premium 
product for urgent and emergency 
shipments, providing guaranteed 
capacity and enhanced shipment 
monitoring for ‘must-fly’ goods.

David Shepherd, Commer-
cial Director at IAG Cargo com-
mented: “Critical has performed 
exceptionally well since launch. 
Week on week we are seeing 
new orders and repeat business 
coming in from customers who 
need to ensure they can get their 
goods to where they’re needed, 
when they’re needed. We’re also 
seeing freight forwarders using 
the service to guarantee capac-
ity on some of our busier routes. 

The product has proved to be 
robust, even during the Christ-
mas peak, and we expect to see 
demand continue to grow over 
the coming months.”

Demand for Critical has 
come from right across the IAG 
Cargo global network, with the 
product proving particularly 
popular for shipments of low-
weight goods. Key trade flows 
include automotive parts trav-
elling from Europe to assembly 
lines in South America, particu-
larly Mexico; as well as high 
tech goods moving from North 
American cities such as Seattle 
and Los Angeles to technol-
ogy hubs including Dublin, Tel 
Aviv and London. Aerospace 
is another strong market for 
Critical, particularly for goods 
including engine parts and in-
cabin technology.

UPS caught in e-commerce conundrum 
as US profit squeezed

American consumers’ love for online shopping is 
doing great things for United Parcel Service Inc.’s rev-
enue. The catch is that the demand for now is outstrip-
ping the delivery company’s ability to control costs.

Sales in the U.S. package division jumped 5 
percent in the first quarter, Atlanta-based UPS said 
in a statement. But every blender, book and bath 
towel takes fuel and a driver to reach someone’s 
front door, contributing to higher expenses that 
pared the unit’s operating profit by 2.4 percent.

To counter rising expenses, UPS raised U.S. 
prices at the high end of its projected range, ulti-
mately increasing the amount collected per pack-
age by about 2.4 percent. 

“This is a good three- to five-year approach,” CEO 
David Abney said in an interview. “We are going to 
continue to get the benefits as we go. It’s just that 
they’re not going to coincide with the quarters.”

While businesses tend to get their packages 
three at a time, home deliveries average just over 

one parcel.
Big investments to automate UPS warehouses 

and start delivering packages on Saturdays weighed 
on short-term results, and fuel expenses jumped 43 
percent because of a timing delay in recovering a 
fuel surcharge.

“We have to continue to focus on costs,” Abney 
told analysts during the conference call. In addition, 
he vowed to “make sure we are pricing right.”

In the interview, Abney said UPS expects its 
investments to start paying off more fully soon. 
The company is trying to save as much as $1 bil-
lion a year as residential deliveries climb, in part 
by further automating its warehouses and outfitting 
drivers with mapping software.

On a per-package basis, revenue should grow 
faster than costs in the U.S. throughout this year, 
Abney said. The company also saw strong growth 
internationally and in its supply chain and freight 
units in the first quarter, he said.

Pharma trade at MIA soars 
higher in 2016

The total value of interna-
tional freight originating from 
and destined to Miami Interna-
tional Airport (MIA) in 2016 
jumped eight percent to $57.3 
billion in 2016, according to 
recently released data by the 
U.S. Department of Commerce. 
Largely responsible for the spike 
was pharmaceutical (pharma) 
freight, which surged 48 percent 
year over year to $4.4 billion. 
Since 2010, when the total value 
of pharma shipments was $1.8 
billion, MIA’s pharma trade has 
grown by 140 percent.

“MIA’s continued growth 
means a stronger economy 
and more job creation for our 
community,” said Miami-
Dade County Mayor Carlos A. 
Gimenez. “That’s something 
each of our 2.7 million resi-
dents can be proud of.”

In 2015, MIA was designated 
by the International Air Transport 
Association (IATA) as the first 
pharma freight hub in the U.S. 
and the second in the world. MIA 
was recognized for organizing 
its pharma logistics providers to 
undergo IATA’s Center of Excel-
lence for Independent Validators 
(CEIV) Pharma Certification Pro-
gram, which certifies that pharma 
products are transported in accor-
dance with global best practices

To grow the global pharma-
ceutical air cargo industry, MIA 
and Brussels Airport – the first 
two IATA-designated pharma 

freight hubs in the world – part-
nered to create Pharma.Aero in 
October 2016. The goal of the 
association is to be a collabora-
tive group of airport operators, 
pharma shippers, CEIV-certified 
cargo communities and other air 
pharma stakeholders focused on 
improving pharma handling and 
quality in the air cargo industry 
worldwide. Since its launch, the 
organization has added Singapore 
Changi Airport, Sharjah (UAE) 
International Airport, Chhatrapati 
Shivaji (Mumbai) International 
Airport, Brussels Airlines, Sin-
gapore Airlines, Brinks Life Sci-
ences, Johnson & Johnson, Pfizer 
and Merck Sharp & Dohme Corp. 
as strategic members.

In addition to boosting 
pharma freight traffic, MIA 
remained the busiest airport for 
international freight in the U.S. 
and in the Western Hemisphere 
in 2016, handling: 83 percent of 
all air imports and 79 percent of 
all air exports between the U.S. 
and the Latin American/Carib-
bean region. MIA also contin-
ues to handle the majority of 
America’s perishable imports 
by air, including: 89.2 percent 
of all flower air imports; 66.7 
percent of all fruit and vegeta-
ble air imports; and 49.8 percent 
of all fish air imports. In Florida, 
MIA’s 2016 air trade amounted to 
92 percent of the state’s total air 
trade value and 40 percent of its 
combined (air & sea) trade value.

this year, it has worsened slightly 
in the last quarter,” he said in a 
Bloomberg Television interview 
with Guy Johnson. “The com-
pany will not make a loss, our 
cash remains robust and we’ll 
make the adjustments that we 
have to to the business to ensure 
that we can restore profitability to 
the levels it used to be and get our 
cash growing to levels it was.”

Emirates’ traffic growth 
rates have already been fading. 
The carrier posted its first 
annual revenue decline in a 
decade for the 12 months ended 
March 2016, and sales since 
then have been hurt by lower 
oil prices reducing Middle East 
business travel as well as terror-
ism attacks in western Europe, 
Turkey and North Africa that 
have discouraged tourism.



may 8 - 2 1, 2017  19                          NOrt h Am ericA’s t rANsPOrtAt iON & LOGist ics N ewsPAPer

INtErmodal & 
logIStIcS NEWS

Don’t go it alone

Learn more about this great agent opportunity at www.usintermodal.net,  
call 912-313-8657, or email tsapp@USIntermodal.net

Here are just some of the agent benefits: 
• Reduced exposure to negative driver balances • Only 1 year of experience needed 
to qualify contractors • National sales support • We help bring you business  

• Commissions  
on business you refer to other agents • No insurance surcharges

Start your own business 

USIL 
on your  
    team!

withAs an US IntermodaLogistics intermodal trucking and drayage agent  
you’ll have unbeatable earnings potential and a wide-range of resources. 

Trump wants $200 billion for infrastructure
President Donald Trump plans to propose 

spending about $200 billion in taxpayer dollars on 
an infrastructure development plan that would lever-
age private financing, his budget director said—
adding that the plan won’t be ready until this fall.

“We’re certainly going to spend some money,” 
Office of Management and Budget Director Mick 
Mulvaney said at an event sponsored by the Insti-
tute of International Finance. “The president wants 
a trillion dollars worth of work on the ground and 
we’re going to give it to him.”

Trump ran for president in part on a promise 
to pour money into U.S. roads, airports and other 
public works, but he has so far disclosed few details 
about how he’d pay for the improvements, and how 
much of the money would come from public versus 
private sources.

Mulvaney said there might be a “5-to-1 sort of 
leverage ratio on that.” His remarks suggested that 
the total spending would amount to $1 trillion, and 
Trump has consistently said he wants to invest $1 
trillion over 10 years by leveraging private capital.

The plan is “in its early discussions” and won’t 
be ready until the fall, Mulvaney said.

different SignalS

The administration has sent different signals 
about the timing of its infrastructure initiative. The 
initial plan called for addressing it after passing mea-
sures on health care and taxes, but after a health-care 
bill failed to get a vote, Trump started talking about 
combining infrastructure with a new health-care bill 
or another measure to get Democratic support.

“Probably use it with something else that’s a 
little bit harder to get approved, in order to get that 
approved,” Trump said during an appearance in 

Kenosha, Wisconsin. “But infrastructure is coming 
and it’s coming fast.”

The timing is “still a little bit up in the air,’’ 
depending on whether the infrastructure proposal 
moves alone or with another measure, DJ Gribbin, 
special assistant to the president on infrastructure 
policy, said April 12 at a Wall Street Journal forum 
in Washington. Transportation Secretary Elaine 
Chao said in a podcast that a plan could emerge in 
the third quarter.

The administration is using a “very broad” defini-
tion of infrastructure that includes veterans’ hospitals 
and privatizing the air traffic-control system, Gribbin 
said. It has convened 16 federal agencies focused on 
identifying new “transformational’’ projects that create 
jobs and economic impact; finding existing projects 
that can be accelerated; targeting policies, regulations 
and statutes that need to be changed; and reviewing 
funding and financing options.

no StimuluS

Republican House Speaker Paul Ryan and Senate 
Majority Leader Mitch McConnell have said any 
infrastructure plan will need to rely on private fund-
ing to avoid adding to the deficit. Democrats and even 
some Republicans have argued that more direct fed-
eral spending is needed.

Public-private partnerships, for example, require 
a revenue stream such as tolls or regular tax payments 
that aren’t feasible in rural and low-income areas or for 
refurbishments and other types of projects, critics say.

“The president has clearly indicated that there 
will be additional resources, but where the resources 
come from and what level of those resources is still 
being determined,’’ Gribbin said at the Wall Street 
Journal event.

DHL to invest $268 million in India as national tax 
spurs demand

CN Rail says efficiency ratio 
worsens as shipments increase

Canadian National Railway 
Co. is running into challenges in 
maintaining its status as North 
America’s most efficient railroad.

A key measure of efficiency 
dropped in the first quarter even 
as the Montreal-based company 
forecast higher volumes for the 
coming year. 

The results spotlighted the 
task facing Canadian National, 
the most efficient North Ameri-
can railroad last year, as it 
strives to keep costs down while 
tapping into a much-anticipated 
rebound in volume. The com-
pany boosted its 2017 profit 
target, citing better demand for 
commodities such as grain and 
coal. First-quarter earnings met 
analyst expectations.

“People just expected a 
much better number,” said Dan 
Sherman, an analyst at Edward 
Jones. “The market was hoping 
they’d get a little bit more. Fuel 

costs were up a lot and that 
masked everything else that 
went well.”

fuel impact

The operating ratio, in which 
a lower number is better, worsened 
to 59.4 percent from 58.9 percent, 
the Montreal-based company said 
in a statement. Fuel expenses 
jumped 46 percent as equipment 
rents climbed 6.3 percent, leading 
to an 8.9 percent advance in oper-
ating expenses.

Canadian National said 
adjusted earnings this year will 
rise at least 7.8 percent to C$4.95 
to C$5.10 a share. The carrier, 
like Canadian Pacific Railway 
Ltd., is benefiting from last year’s 
bumper crop in western Canada.

Canadian National now 
expects to devote C$2.6 bil-
lion to capital expenditures this 

Deutsche Post DHL Group 
will invest 250 million euros 
($268 million) in India by 2020 
to expand its logistics busi-
ness and tap demand as the 
South Asian nation introduces 
a national sales tax that is set to 
boost movement of freight.

The goods and services tax 
will help create bigger distribu-
tion centers, Deutsche Post AG 
Chief Executive Officer Frank 
Appel said in an interview in 
Mumbai. Until now, Indian com-
panies were setting up warehouses 
in all states to avoid tax burden 
while the new tax reform may 
realign the needs of local com-
panies toward larger and fewer 
mother warehouses, he said.

The goods and services tax 
will replace an archaic web of 
levies and improve ease of doing 
business in a country with more 
than 1 billion consumers. Pro-
posed over a decade ago and then 
refined several times to win bipar-
tisan support under Prime Minister 
Narendra Modi, the tax is sched-
uled to be rolled out on July 1.

“We want to consolidate 
our distribution centers,” Appel 
said. “We follow our customers. 
We adapt to their needs.”

The 250 million euros will 
be in addition to the 70 million 
euros invested in India in the last 
18 months, he said. The invest-
ment would include all units of 
DHL Group in India and would 
cover airport cargo facilities in 
Mumbai and Delhi of unit Blue 

Dart Express Ltd.
The new tax will create 

an opportunity to optimize the 
logistics network based on cost 
and service quality instead of 
arbitrage tax systems, Appel said. 
More manufacturers will emerge 
in India as they don’t have to 

worry about tax provisions.
“Goods and Services Tax 

is a very robust step in realizing 
‘Make In India,’” Appel said, 
citing Prime Minister Modi’s 
flagship program designed to 
lure investment in the nation’s 
manufacturing sector.

Greenbrier and Sumitomo open 
GBSummit bringing railcar axle 
services to the West Coast 

The Greenbrier Companies, 
Inc. have announced the opening 
of GBSummit, the West Coast’s 
only railcar axle machining facil-
ity.  Jointly owned by Greenbrier 
and Sumitomo Corporation of 
Americas, the 80,000 square foot 
facility in San Bernardino, Califor-
nia features advanced automation 
and performs railcar axle machin-
ing, in addition to comprehensive 
axle services including inspection 
and cleaning, finishing, machin-
ing, and downsizing. Strategically 
located, GBSummit is adjacent 

to an established Greenbrier Rail 
Services-owned railcar wheel/axle 
maintenance facility.

Through its highly auto-
mated manufacturing process, 
GBSummit achieves maximum 
precision and efficiency in rail-
car axle machining. GBSum-
mit can currently produce up to 
12,000 axles per year and deliver 
them to freight car owners 
located across North America. 
GBSummit will grow its axle 
production to 50,000 axles per 
year over the next 36 months.

(RATIO – continued on 
page 23)
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Toyota puts fuel-cell semi truck 
to test at Port of Los Angeles 

The newest heavy-duty truck set to 
operate at the Port of Los Angeles emits 
an unusual byproduct that California 
could certainly use more of: water.

Toyota Motor Corp.’s hydrogen fuel-
cell truck, which will emit nothing but 
vapor, will begin a feasibility study at 
the port this summer. The Japanese auto-
maker recently unveiled the concept and 
will start testing it in short-distance fleets 
that run back and forth between the city’s 
docks and nearby warehouses operated by 
retailing giants.

Swapping internal-combustion engines 
for fuel-cell stacks will support Governor 
Jerry Brown’s efforts to cut emissions from 
freight movement in California. The ports 
of Long Beach, Los Angeles and Oakland 
handle 40 percent of U.S. container traf-
fic, with commercial shipments generat-
ing half of California’s toxic diesel-soot 
emissions and 45 percent of the nitrogen 
oxide that plagues L.A. with the nation’s 
worst smog.

“We think this is a really important 
step to demonstrate the capability of fuel 
cell,” Bob Carter, the president of Toyota’s 
U.S. sales unit, said in an interview with 
Bloomberg Television. Toyota developed 
the powertrain for the semi truck, which 
was built by Paccar Inc., he said.

fuel-cell puSh

The Class 8 truck prototype is the 
latest indication Toyota intends to main-
tain a leading position in the nascent fuel-
cell vehicle market. The carmaker put its 
Mirai fuel-cell sedan on display in China 
ahead of the Shanghai auto show as it 
jostles with the likes of Hyundai Motor 
Co. and Honda Motor Co. in the race to 
dominate the sector seen as a possible 
new frontier in greener transportation.

The concept truck’s fuel-cell system, 
called Project Portal, is powered by the 
fuel cell stacks from two Toyota Mirai 
sedans, according to the Toyota City, 
Japan-based company.

Though it’s powered by hydrogen, 
the fuel-cell truck Toyota will test is no 
shrinking violet. At 670 horsepower, it 
delivers at least 12 percent more force 
than the biggest version of the ISX15 
diesel family that Cummins Inc. describes 
on its website as North America’s most 
popular heavy-duty engine. During 
normal operation, the truck will travel 
more than 200 miles between each refuel-
ing, Toyota said.

“The port is unable to grow at all 
until it can show there are no incremen-
tal emissions coming from trucks or ships 
or whatever,” Craig Scott, Toyota’s U.S. 
manager for advanced technologies, said 
in an interview. “That is a big task. And 
we don’t think there’s another heavy-duty 
vehicle on the market—with zero-emis-
sion and technology and the same perfor-
mance as a diesel—that isn’t a fuel cell.”

hydrogen vS. electric

Plug-in semi trucks would require 
such heavy batteries that they’d have to 
sacrifice most of their freight-carrying 
capacity, Scott said. Tesla Inc. Chief 
Executive Officer Elon Musk said last 
week the electric-car maker will unveil a 
semi truck in September.

To maximize the environmental 
benefits of its fuel-cell tests at the Los 
Angeles port, Toyota also is helping to 
develop renewable hydrogen sources, 
Scott said. These could include biometh-

ane made from manure the state may col-
lect from farmers.

Governor Brown wants 100,000 
zero-emission freight-hauling machines 
to be operating by 2030 under what he 
calls his California Sustainable Freight 
Action Plan. These could include self-
driving cranes on the docks as well as 
semi-autonomous and battery-powered 
trucks and forklifts in nearby marshal-
ing yards.

“For now, this is short-haul feasibility 
study,” Carter said in prepared remarks. 
“Who knows what it will lead to, perhaps 
long-haul capability.”

Port of Everett starts construction on 
new rail line

Last month, Granite Construction 
started construction on a new, 3,300 lineal 
foot double rail siding near the South 
Terminal to support international cargo 
movement at the Port of Everett.

In February, the Port Commission 
awarded a $3.4 million contract to the 
Everett-based contractor to complete the 
second phase of the Port’s terminal rail 
enhancements to improve regional rail 
freight mobility and increase capacity of 
rail freight at the Port of Everett Seaport. 
This project was made possible, in part, 
by a federal TIGER grant. The TIGER 
program is an extremely valuable grant 
program for reinvesting in our nation’s 

transportation infrastructure.
The project will increase the Port’s 

current on-terminal rail footprint from 
9,200 lineal feet to 12,500 lineal feet, and 
it is slated for completion in November. 
The project also provides a critical con-
nection that allows BNSF easier ingress 
and egress to the Port’s shipping facili-
ties, reducing congestion on the mainline 
from Seattle to Canada and east along the 
northern corridor.

The project allows the Port to safely 
and efficiently transport goods from ship 
to shore, with cargo arriving and depart-
ing the terminals utilizing rail as well as 
trucks. 
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CONECT’s 21st annual Northeast Trade & Transportation Conference brought together almost 300 delegates from all over the U.S. to hear from industry experts about important 
trade regulations, trade agreements, and global transportation concerns including port and carrier alliances, WC and EC labor issues, and disruptions that keep trade and transportation 
turbulent.  Attendees enjoyed mild weather and a spectacular sunset from the outdoor deck at the Officers’ Club on the campus of the Naval War College in Newport.

CONECT hosts 21st annual Northeast Trade & Transportation Conference

(L to R) Peter Friedmann – CONECT Counsel, Hun Quach – RILA, 
Erin Ennis – US China Business Council, Kenneth Smith Ramos – Ministry of Economy, 

Mexico, George James –  Dell

(L to R) Jonathan Cleva -  Zim America Integrated Shipping, 
Lauren Gleason - CastleGate, Brian Martorano - Laufer Group, 

Thomas Marano – Laufer Group, Andy Rosener - Christmas Tree Shops Co., LLC

(L to R) Maureen Higgins – Talbots Imports, Shannon Cournoye  – Brooks Brothers 
Group,  Eric Gauthier – Brooks Brothers Group

(L to R) Dennis Cravens – Schneider Logistics, Julie Doane – Autopart International, 
Josh Walker – Schneider Logistics

(L to R) Alexandra Cohen, Debra Izzo, Michelle Williams 
(all from Hasbro Inc.) 

(L to R) David McLaughlin – 
RoadOne IntermodaLogistics, Paul Miller – RoadOne 

IntermodaLogistics, Joe O’Connor -  Franklin Sports Inc.

(L to R) Sandy Mayotte – A.N. Deringer, Inc., 
Jim Bidgood – Boston Hides & Furs, 

Gail Kedrus – Apex Logistics

(L to R) Steve Park – Direct ChassisLink, Inc., 
Charles McGinley – Maryland Port Administration, 

Susan Coffey – Northwest Seaport Alliance

(L to R) Linda Wood – Bennett & Co., 
Jim Mitchell – OOCL (USA), Inc.

(L to R) Anthony White - Nye Lubricants Inc, 
Jennifer Bokavich - Kuehne + Nagel, Inc.

(L to R) Kristen Skroskis – RCS Logistics, 
Deb Koppenaal – Koch Membrane Systems

(L to R) John Esborn – CastleGate, 
Laura Otenti – Posternak Blankstein & Lund LLP, 

Rick Bridges – Roanoke Trade

(L to R) Frits van Paasschen – Author of The Disruptors’ 
Feast, Toby Gooley – DC Velocity, 

Rob Shepard – International Forest Products Corp.
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Daily Service Port of Boston
Serving: Conn., Maine, Mass., N.H., 

Rhode Island, Vermont
Also Serving Logan International Airport

M & S  EXPRESS
200 MYSTIC AVENUE
MEDFORD, MA 02155 

 (781) 395-8772/87
Fax (781) 395-7319

Bonded U.S. Customs Carrier

Radio Dispatched

Bonded Container Freight Station

Overwidth/Overheight Loads

Container-LTL
Piggyback Coverage

Consolidation-Distribution
Private Chassis Fleet

Fully Insured

A SERVICE B SERVICE J SERVICE
Cutoff Friday Cutoff Thursday Cutoff Friday

FROM NEW YORK LOLO RORO LOLO LOLO
TO Transit Time Transit Time Transit Time Transit Time

ANTWERP 12 16 10 –
BREMERHAVEN – – 12 –
GÖTEBORG 15 19 – –
HAMBURG 14 18 – 23
LE HAVRE – – – 19
LIVERPOOL 10 14 – –
ROTTERDAM – – 14 20
SOUTHAMPTON – – 9 26

ACL’S LOLO & RORO SERVICES

RORO Customer Service 877-918-7676

Export Customer Service 800-225-1235

Export Documentation 888-802-0401

Import Customer Service 888-802-0403

Logistics 866-821-7449

Credit & Collections 888-225-7747

APL transforms Indonesia-US trade lane 
with Pendulum Loop 1 Service

April marked the first sailing of APL’s Pendu-
lum Loop 1 (PE1) service bound for the U.S. West 
Coast from Jakarta, Indonesia. Offered by APL as 
part of the OCEAN ALLIANCE, the PE1 service is 
the industry’s first direct service from Jakarta to the 
United States (U.S.), transforming the sea lane for 
two of the world’s largest economies.

“APL is extremely excited to be pioneering the 
PE1 service that revolutionises cargo movements 
between Jakarta and the U.S.. We are confident that 
the PE1 service will be a compelling alternative to 
transshipment which Indonesia relies on for ship-
ments to the U.S. and vice versa. Combining direct 
connectivity and best-in-class transit, the PE1 ser-
vice has just risen the bar for swift market access, 
particularly for Indonesian exporters,” said Nicolas 
Sartini, APL Chief Executive Officer.

Boasting an extensive coverage of ports in 
Southeast Asia as well as the U.S. East Coast and 
West Coast, the PE1 service holds the industry’s 
fastest transit time of 23 days from Jakarta to Los 
Angeles. Directly linking Jakarta with its top five 
trading partners such as Malaysia and Singapore 

besides the U.S., APL’s PE1 service makes weekly 
call at Port Klang (Malaysia), Singapore, Jakarta, 
Laem Chabang (Thailand), Cai Mep (Vietnam), 
Los Angeles (U.S. West Coast), Oakland (U.S. West 
Coast), Hong Kong, Colombo (Sri Lanka), Halifax 
(Canada), New York (U.S. East Coast), Norfolk 
(U.S. East Coast) and Savannah (U.S. East Coast).

Accounting for 16% of the outbound volumes 
from Indonesia to the U.S. in 2016, APL is the 
number one ocean carrier of the Indonesia-U.S. 
trade. Including the PE1 service that directly heads 
for the US West Coast, APL also offers 10 other 
services bound for the global market via the trans-
shipment hub in Singapore.  

“Indonesia is a stronghold market of APL 
where we have served since 2001. Today, APL 
is the market leader of the Indonesia-U.S. trade 
where we have a strong following of customers for 
whom we will keep delivering the extra mile. With 
the PE1 service, a new dimension has been added 
to our Trans-Pacific service network to offer the 
valuable proposition that our shippers have been 
waiting for,” added Sartini.

Port of Oakland and Advent partner on Inland 
Depot initiative for San Joaquin Valley shippers 

Allen Thomas, Chief Strategy Officer for Advent 
Intermodal, based in Murray Hill New Jersey told 
AJOT his company is providing software support for a 
Port of Oakland initiative to deliver contain-
ers to the new Inland Depot in French Camp, 
California, near San Joaquin Valley distribu-
tion centers.

The new depot is expediting the pick-
ups and deliveries of 300-400 containers 
per week at the San Joaquin Valley depot 
saving truckers and shippers from driving 
75 miles to and from the Port of Oakland.

Thomas said, “We have been working with 
Shippers Transport Express, a local drayage and 
logistics operator in Oakland to set up their Inland 
Container Depot (ICD) at French Camp, California 
Camp about 10 miles from Stockton and over 100 
miles from the Port of Oakland. Depots like this 
are being set up because of collaboration between 
harbor truckers and the Port of Oakland to provide 
a container yard nearer to the San Joaquin Valley 
that makes it easier for truckers and shippers to 
pick up their containers rather than going into Oak-
land and dealing with long-haul distances and con-
gestion delays.

He said Advent Intermodal is a software sup-
plier that initially developed the eModal Port Com-

munity System now used by all Oakland terminal 
operators to help streamline trucker visits to the 
port by enabling scheduled appointments, fee pay-

ments and up-to-the-minute information 
on container availability statuses.

As a result of the Port of Oakland and 
the trucker work group collaboration, the 
Port supported a night time “Valet Service” 
program that allowed truckers to pick up 
their containers at night versus the more 
congested daytime. For motor carriers like 

Shippers Transport Express, this provided the option 
to deliver containers to the Inland Depot in French 
Camp overnight and then onto the customers’ loca-
tions far faster the next day.

The focus was picking up multiple containers 
of 20-30 containers that required coordinating a 
“peel pile” pick up of multiple trucks and drivers 
moving cargo at night for specific shippers.

When this Inland Depot was opened, it was 
receiving 30-40 containers per week, that number 
is now up to 300-400 per week.

Thomas said Advent provided a new software 
platform, eModalPRO, to streamline operations 
and improve communications with shippers using 
the French Camp depot. The product has a few key 

By Stas Margoronis, AJOT

(PARTNER – continued on page 23)

Port of Vancouver USA tonnage 
breaks the 7 million mark in ‘16

For the first time in its 105-
year history, the Port of Vancou-
ver USA has recorded more than 
7 million metric tons of cargo 
across its docks.

The port recorded 7.49 mil-
lion metric tons in 2016, nearly 
eight percent more than the 2015 
record of 6.95 million metric tons.

“In nine years at the Port of 
Vancouver, I’ve never seen ton-
nage like this,” said port CEO 
Julianna Marler. “It’s a testa-
ment to the investments we and 
our partners have made to pro-
vide world-class rail and marine 
services, access to efficient 
transportation and excellent cus-
tomer service.”

2016 was great year for 
exports, which climbed to 6.32 
million metric tons from 5.54 
million metric tons in 2015 – 
a 14 percent increase overall. 
Grain continues to be the largest 
exports at the Port of Vancouver 
by volume, and in 2016 these 
cargoes increased 17.8 percent 
over 2015.

Some imports, such as wind 

energy components increased in 
2016, but overall imports were 
down 17 percent in 2016.

Despite impressive gains in 
overall tonnage, fluctuations in 
currency and the global econ-
omy had an impact on the port 
in 2016, contributing to a slight 
decline in operating revenue, 
which decreased from $38.2 
million to $35.9 million.

Leveraging revenue, fed-
eral and state grant funds and 
tax dollars, the port continues to 
invest in critical infrastructure 
and assets, including rail, equip-
ment, buildings, dock improve-
ments and skilled staff.

“These are the types of 
improvements that attract busi-
nesses to the port and help create 
jobs for the residents of South-
west Washington,” said Marler. 
“We continue to find cost-effec-
tive ways to invest in your public 
port, planning for the future and 
working with our customers and 
partners to make sure those jobs 
and economic benefit are here 
for the long-term.”

Strong demand drives 
record growth for GPA

The Georgia Ports Author-
ity experienced strong growth in 
containerized, auto and break-
bulk trade in March.

The Port of Savannah moved 
311,770 twenty-foot equivalent 
units last month, an increase of 
5.6 percent or 16,621 TEUs. 
Total tonnage across all terminals 
increased 9.8 percent (258,627 
tons), moving 2.89 million tons 
for the busiest March ever in the 
Authority’s history.

“Strong demand from retail 
and manufacturing customers 
-- both in the U.S. and abroad 
-- is driving growth in Savan-
nah and Brunswick,” said GPA 
Executive Director Griff Lynch. 
“As existing port users expand 
their trade through our termi-
nals and new customers tap 
into Georgia’s connectivity to 
major population centers across 
the Southeast, we expect to see 
additional job and economic 
development opportunities for 
our region.”

In roll-on/roll-off cargo, 

the Port of Brunswick achieved 
growth of 22.5 percent, with Col-
onel’s Island Terminal moving 
56,580 units, up by 10,386 cars, 
trucks and tractors for the month. 
At GPA’s autoport in Brunswick, 
214 acres are in the design or 
development stages, bringing 
auto processing space to 547 
acres. In addition to the land now 
being developed, the Authority 
plans to add another 510 acres on 
the island’s south side to support 
auto processing. This will double 
the capacity for cars and heavy 
machinery in Brunswick.

Breakbulk cargo also saw 
double-digit growth for the month, 
reaching 232,601 tons, a 10.5 per-
cent (22,034-ton) increase over 
March 2016. Strong categories 
included iron and steel, which 
grew 82 percent in total cargo 
(16,059 tons) to reach 35,598 tons. 
Forest products exported via May-
or’s Point Terminal in Brunswick 
more than doubled from 5,347 
tons in March 2016 to 11,337 tons 
last month.
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year, C$100 million more than previously 
planned. The extra investment will go 
toward the purchase of 22 high-horse-
power locomotives “and other projects to 
support growth,” the railroad said.

The company has begun hiring to 
replace departed employees, and addi-
tional train starts may be needed to handle 
rising volumes, executives said on a con-
ference call with analysts.

“Trust us, we’re not going to keep 
our eye off the ball in term of produc-
tivity,” Chief Financial Officer Ghislain 
Houle said.

New contracts with customers such 
as Taiwan’s Yang Ming Marine Transport, 
Canadian Tire Corp. and Lowe’s Cos.’s 
Rona unit will generate more than C$100 
million a year in additional revenue, 
Chief Commercial Officer Jean-Jacques 
Ruest said.

“We can see good momentum,” Chief 
Executive Officer Luc Jobin said on the call.

(RATIO – continued from page 19)

Port of Palm Beach signs 10-year 
contract with Tropical Shipping

The Board of Commissioners for the 
Port of Palm Beach District approved 
a new 10-year contract with its largest 
tenant, Tropical Shipping. The agreement 
includes options for both parties to extend 
the partnership with four 5-year terms. 
Tropical Shipping accounts for approxi-
mately one-third of the Port’s overall net 
revenue, with the Port handling 1,750 
vessel calls, 260,000 TEUs, and 2.5 mil-
lion tons of cargo in FY 2016.

As Tropical will be adding six new 
vessels to its fleet in 2018, the contract 
will raise the minimum tonnage guaran-
tee by 170,000 tons. The Port will also 
receive a $500,000 reservation fee and a 
$500,000 capital contribution from Tropi-
cal. By 2027, wharfage rates, covering 
the handling of shipments at the Port, 
will have increased by 11.5%. Over the 
course of the 10-year agreement, the Port 
will realize approximately $10 million 
in additional net income while cash flow 
will be more than $12 million.

One of Tropical’s primary goals was 
to acquire more land to handle refriger-

ated container units. These units are uti-
lized to transport temperature-controlled 
cargoes such as fruits, meat, fish, seafood, 
vegetables, dairy products, and non-food 
products such as flowers, pharmaceuti-
cals and film. The agreement calls for 
engineering design plans to commence in 
May 2017 for the demolition of the Mari-
time Office Building (MOB), which was 
Tropical’s former headquarters at the Port. 
The land vacated by the MOB demolition 
and the adjacent parking lot will create 3 
acres of terminal space. The MOB proj-
ect is estimated to be completed between 
March and September 2020.

“I’m very pleased with the positive 
outcome of this newly negotiated long-
term contract with our largest tenant, 
Tropical Shipping,” noted Blair J. Ciklin, 
Chairman of the Board of Commissioners 
for the Port of Palm Beach District. “The 
Board continues to take action to sustain 
the growth we have experienced in recent 
years, and we’re excited that Tropical 
Shipping will be onboard to become a 
large part of our future growth.”

functions that eases the burden on dispatch-
ers, working for trucking companies, and 
the cargo owners’ own logistics coordina-
tors scheduling freight movements:
• The software tracks the container sta-
tuses and notifies both shippers and truck-
ers when the containers are ready for pick 
up at the container terminal – eliminating 
the daily checks on the terminal or liner 
website to confirm availability 
• The system provides a fee payment guar-
antee process so the shipper can pay port/

terminal fees directly an avoid having the 
drayage company do this 
• As the containers are ready for pickup, 
appointments can be automatically sched-
uled within the eModalPRO system saving 
more of the dispatchers’ time 
• As the containers are picked up, all par-
ties can now get real-time updates to the 
container location as it moves with key 
events (pick up, drop off, etc.) being com-
municated directly to the stakeholders’ 
dispatch and logistics systems (versus via 
phone/fax/email) 

(PARTNER – continued from page 22)

Port of Oakland import volume spiked 
19 percent in March

Port of Oakland import cargo volume 
increased 19 percent in March over 2016 
totals, according to figures released.  The 
Port said the results contrast sharply with 
a 9.2 percent decline in February ship-
ments to Oakland.  It added that total 
loaded container volume – imports and 
exports – was up 9.3 percent last month.

The Port said increased imports reflect 
a return to normal trade patterns following 
February Lunar New Year celebrations in 
Asia.  Many factories shut down for the holi-
days, curtailing shipments to the U.S. 

“This is a nice rebound,” said Mari-
time Director John Driscoll. “We’re watch-
ing now to find out if it signals stronger 
trade growth for the rest of the year.”

According to port figures, 402 ships 
called in Oakland during the first three 
months of 2017.  That was down 5.6 per-
cent from a year ago.  At the same time, 
the Port said those ships carried an aver-
age of 8.4 percent more containers in and 
out of Oakland. 

The Port said the numbers highlight 
a shipping industry effort to consolidate 
greater cargo volume on fewer ships.  

That trend promises three benefits:
• Reduced vessel operating expense for 
shipping lines;
• Less demand for berthing space at 
marine terminals; 
• A reduction in diesel emissions at port 
thanks to fewer vessel calls.

JAXPORT records double digit growth 
in vehicle volumes

During the past six months, JAX-
PORT has recorded 12 percent growth 
in vehicle handling volumes, moving 
360,945 vehicles compared to 321,471 
during the same period last year and solidi-
fying JAXPORT’s position as one of the 
nation’s busiest vehicle handling ports.

JAXPORT is a leader in the move-
ment of automobiles, passenger trucks 
and SUVs, as well as construction vehi-
cles, semi-trucks and other heavy wheeled 
and tracked machinery.

While the growth is due mainly to 
JAXPORT’s vehicle imports, which are 

up 15 percent in the first half of the port’s 
fiscal year, exports also grew by 4 percent.

More than 636,000 vehicles moved 
through Jacksonville last year and JAX-
PORT is on pace to exceed that in 2017.

The port is home to three major auto 
processors, AMPORTS, Wallenius Wil-
helmsen Logistics and Southeast Toyota 
Distributors, offering processing facilities 
as close as 100 yards from ship berths.

JAXPORT offers fast reach to the 
growing U.S. Southeast consumer market. 
Florida is the third most populous state in 
the nation and more than 60 million con-
sumers live within a one-day truck drive 
of Jacksonville’s port.
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Exactly the port

The Port of Brownsville moves more 
steel into Mexico than any other U.S. 
port. It’s the largest land-owning port 

in the nation with 40,000 acres. And it has 
full congressional authorization to deepen 
its channel to 52 feet. Its FTZ ranks second 
nationally in value of exported goods, and its 
railroad continues impressive growth trends. 
Those assets and achievements continue to 
attract industrial development that other 
ports cannot – like three active LNG projects – 
all in Federal Energy Regulatory Commission 
review. Because of the steady South Texas 
breeze, it’s understandable why the wind 
energy sector selected the port for its base 
of operations. And with Mexican petroleum 
reforms a reality in 2017, more and more of 
our shippers are experiencing measurable 
success. In fact, the Port of Brownsville is in 
easy reach of a growing consumption zone 
of more than 10 million on both sides of 
the border, benefiting our customers with 
unparalleled rail and heavy haul logistics 
solutions. It’s the most important cargo 
transfer point on the Gulf of Mexico. The port 
that works – the Port of Brownsville. 

portofbrownsville.com
1000 Foust Rd • Brownsville, TX 78521

(956) 831-4592   1-800-378-5395

The port that works


