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CSL’s Martel eyes increased 
presence in global construction 

material sector. Photo courtesy of CSL

Cement carrier Furuvik is part of SMT’s fleet of some 45 vessels.

breakbulk quarterlyCanada’s CSL and SMT 
forge global cement 
shipping joint venture

By Leo Ryan, AJOT

Mounting world activity 
in infrastructure and other 
construction projects has 
prompted the second 
major Canadian bulk 
shipping enterprise in 
two years to establish a 
global cement ship-
ping joint venture 
to broaden its rev-
enue stream. The 
niche cement sector 
has been expanding signifi-
cantly in both developed and 
emerging states - with short-
sea operators responding to 
robust demand. Cement ship-
ping, in effect, can be char-
acterized as a regionalized 
market with generally smaller 
vessels servicing large global 
manufacturers that support 
infrastructure investment.

Montreal’s CSL Group 
and Cyprus-based SMT Ship-
ping announced on May 8 
they have entered into an 
agreement for CSL to acquire 
a 50% stake in Eureka Ship-
ping Ltd., SMT’s pneumatic 
cement vessel business. The 
new joint venture allows 
Eureka and CSL to combine 
expertise, resources and inno-
vative technologies to expand 
services to customers in the 
seaborne cement powder and 
fly ash transportation mar-
kets around the world. CSL’s 
Australian cement shipping 
business is not included in the 
agreement.

“The joint venture rep-
resents an important step in 
CSL’s strategy to increase its 
presence in the global con-
struction material sector,” 
said Louis Martel, president 
and CEO of The CSL Group. 
“We are confident that the 
synergies between CSL and 
the Eureka team, along with 
our common values and com-
plementary skills will further 
strengthen our ability to pro-
vide significant value to our 
customers and an effective 
platform for growth.”

The largest owner and 
operator of self-unloading 
vessels in the world, the CSL 

Group trades throughout the 
Americas, Australia, Europe 

and Asia. The carrier deliv-
ers more than 70 million 
metric tons of cargo 
annually for customers 
in the construction, steel, 

energy and agri-food 
sectors.

“SMT Shipping 
is honored to partner 
with CSL in Eureka,” 

said Mark Voorham, CEO of 
SMT Shipping. “We feel the 
new joint venture will harness 
the strengths of both respected 
companies, which will work 

(FORGE – continued on 
page 19)
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Seahawk Logitech 
part of the new gen 
of project 3PLs

By Matt Miller, AJOT

Shortly after Seahawk 
Logitech was founded in 
2001, the company got the 
job of moving a mothballed 
Zenith television plant, one 
of the last remaining cathode 
ray factories in the US, from 
Melrose Park, Illinois to New 
Delhi. That one assignment 
for the 3PL, based in the Chi-
cago suburb of Itasca, Illinois, 
led to others – transporting 
giant transformers, offshore 
oil platform components, 
gas refineries, wind turbines. 
All involved not just project 
cargo, but oversized ship-
ments transported from one 
country to another – China to 
the US; the US to the United 
Arab Emirates; Mexico first 
to Korea and then to Angola. 

Project or heavy-lift cargo 
is, by its very nature, complex. 
Add an additional country or 
more to the mix and there’s 
a degree of complication that 
can overwhelm the inexperi-
enced. That’s led to a group of 
specialist third party logistics 
providers, often small-sized, 
asset-light operators who can 
plan and execute the biggest 
and most intricate cargo hauls 
across multiple countries and 
continents.

“There’s a lot to be said 
for experience, for knowhow, 
for how things are done,” said 
John Bae, Seahawk’s man-
aging director, who believes 
his company’s small size 
isn’t a barrier, but rather an 
advantage. “Companies like 
ourselves have a better under-
standing of these projects.”

Much involves meticu-
lous planning and detailed 
operations. Part of this is 
having the cultural sensitivity 
to understand infrastructure 
and operations vary from one 
country to the next. “You’ll 
actually have to bridge the gap 
between the two countries,” 
said Bae. “Certain things that 
I can do here, they can’t do 
there and vice-versa.”

Bae gave the example of 
a piece of heavy machinery 
manufactured by a factory 
outside of Shanghai. Getting 
that machinery to the port in 
Shanghai is one thing, get-
ting it from the port in the 
US to its ultimate destination 
is quite another. “Literally, it 
can be an inch,” Bae said, that 
marks the difference between 
getting the machinery trans-
ported under a bridge or not. 

Bae’s advice: Whenever 
possible, bring in the cus-
tomer as early on as possible. 
“It’s always good to involve 
them from the beginning so 
we can let them know the 
parameters,” he explained. 
“You want to build it an inch 

more, you know, we can get 
around, but…it might cost 
you $20,000 more.”

Operational expertise must 
be coupled with a sense of 
financial ramifications. And 
tapping into knowledge of 
foreign ports is critical as 
well. That’s especially true 
since project cargo is almost, 
by definition, one-off work. 
A port may be equipped to 
handle containers, but can 
be severely challenged to do 
project work. And, there’s the 
issue of customs clearance 
and other legal matters that 

(NEW – continued on 
page 18)
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TRACTORS AMERICAS

Project work Europe to Russia niche market 
for CF&S

By Matt Miller, AJOT 

In April, logistics provider 
CF&S shipped fifty Sampo-
Rosenlew harvesters from 
the manufacturer’s factory 
in Pori, Finland, to Shirvan, 
Azerbaijan. The job required 
that specialized trucks trans-
port the harvesters to Paldiski, 
in Estonia, where they were 
loaded onto special rolling 
stock, owned by CF&S, then 
transported by rail to Shirvan.

For CF&S, this project 
was only the latest in a series of 
moves transporting oversized 
farm equipment to destina-
tions in Central Asia: Tractors 
to Uzbekistan, combine har-
vesters to Kazakhstan, trac-
tors to Turkmenistan. They 
underscore the Estonia-based 
transport and logistic group’s 
success in an unusual niche: 
project cargo from Europe to 
Russia as well as to some of 
the far-flung countries that 
made up the old Soviet Union.

“Our volume is quite sig-
nificant,” said CF&S CEO Tiit 
Arus, in an email. “You could 
call us [the] service provider 
to Central Asia countries.”

Project cargo-related logis-
tics now constitutes about 20% 

of the company’s revenue, 
which in 2017 totaled 49 mil-
lion Euros. Founded in 1997, 
CF&S is now part of the Baltic 
Marine Logistics Group, which 
includes Hansa Shipping. Last 
year, the group turned in rev-
enue of 143 million Euros. 

According to Arus, CF&S 
began to service Central Asia 
about 15 years ago, but first, 
only with container trans-

CF&S is now part of the Baltic Marine Logistics Group, 
which includes Hansa Shipping. 

port. As the region began to 
develop, the logistics company 
started to transport oversized 
cargo, primarily agricultural, 
construction and mining equip-
ment. CF&S has also trans-
ported brewery equipment to 
Uzbekistan, wind blades to 
Azerbaijan and wind genera-
tors to Kazakhstan.

(NICHE – continued on 
page 6)

dship Carriers continues 
fleet expansion

dship Carriers continues 
to expand its fleet and has 
jointly acquired two new 
F360-type vessels, in coop-
eration with HS Bereeder-
ungs GmbH & Co. KG. The 
first vessel, now named MV 
Sophia, was transferred on 
April 6, 2018 to Port Ever-
glades. The second vessel, 
MV Josef, will be trans-
ferred to its new owners 
at an official ceremony in 
June of this year.

The purchase of two 
F360-type vessels took place 
in April with a joint bid of 
dship Carriers, owned by the 
Press family, who also owns 
the majority of the company’s 
vessels, and HS Bereeder-
ungs GmbH & Co. KG, who 

will take over the technical 
management. dship Carriers 
has taken both vessels under 
long-term charter.

dship Carriers is increas-
ing its lifting capacity with 
both F360-type vessels, 
Sophia and Josef, which are 
equipped with two cranes of 
180 metric tons each. The 
vessels can serve various dif-
ferent client needs. “The new 
ships, with their open hatch 
box shaped design and com-
bined lifting capacity of 360 
metric tons, enables us to 
load a larger variety of project 
cargo. We are glad to be able 
to strengthen our fleet with 
these two modern vessels,” 
said Lars Feller, Global Vice 
President of dship Carriers.

dship Carriers is increasing its lifting capacity with both F360-type vessels
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Demand and capacity in the credit and 
political risk insurance market is on the rise
Maximum lines, contract durations, and the number of  market players have 
all increased in the last three years

By Peter Buxbaum, AJOT

The credit and political 
risk insurance (CPRI) market 
globally has seen a substantial 
increase across all product 
lines over the past three 
years. Maximum lines 
for non-payment of pri-
vate and public risks 
have risen by 30 per-
cent to $2.4 billion 
and $3.0 billion 
respectively during 
that time.

Those were some of the 
conclusions contained in a 
report on overall market capac-
ity released by BPL Global, a 
specialist CPRI broker. The 
report was based on market 
surveys and an analysis of BPL 
Global’s own portfolio.

CPRI capacity is increas-
ing not only in terms of 
dollars but also in terms of 
contract durations. “Appe-
tite for the CPRI class is 
on an upwards trajectory,” 
said Sian Aspinall, manag-
ing director of BPL Global. 
“The market is recognizing 
the need to match the natu-
ral return on investment for 
areas such as project finance 
and is adapting its capabil-
ity accordingly. For the right 
risk profiles, infrastructure 
investments can be accom-
modated for up to 25 years.”

BPL Global’s portfolio 
can be considered reflective 
of the market as a whole, 
according to Aspinall. That 
analysis shows the volumes 
of exposure the market is 
willing to absorb: in Africa 
($7.75 billion), the Middle 
East ($6.45 billion), and 
Latin America ($5.46 bil-
lion). Total exposure in BPL 
Global’s portfolio stands at 
$41.1 billion.

“Analysis of our own 
portfolio at BPL Global evi-
dences the sheer volumes of 
exposure the market is will-
ing and able to absorb,” said 
Aspinall. “We have seen 
increasing appetite amongst 
insurers to cover Latin Amer-
ican risks.”

Africa represents BPL 
Global’s largest regional 
exposure, as it has for a few 
years, currently accounting 
for 18.8 percent of its port-
folio (not including multi-
country programs which also 
include African exposures). 
“This demonstrates that there 
is a prevailing appetite among 
insurers for well-structured 
transactions in economically 
challenged markets with often 
difficult political environ-
ments,” said Aspinall.

BPL Global’s total expo-
sure in Europe stands at $3.65 
billion, reflecting increasing 
coverage for project finance 
and non-trade business in 
OECD countries. The BPL 

report highlights that there is 
significant capacity for those 

two lines of business. For 
non-trade credit busi-

ness, the majority of 
total capacity, $1.5 
billion, is available for 

policies with durations 
of up to seven years, 

while a volume 
of $700 million 
remains for risks 
with durations of 

10 years. The jump in capac-
ity for non-trade related 
credit insurance is notable 
because it was an area previ-
ously constrained by Lloyd’s 
regulatory requirements. The 
non-trade coverage levels 

have seen increases for trans-
actions in OECD countries.

The jump in market 
capacity for non-trade risks 
provides “both depth in mon-
etary amounts and increas-
ing breadth in terms of the 
number of different insur-
ance carriers participating in 
that segment,” said Aspinall. 
“Both are good indicators of 
increasing market strength. 
Growth in these areas has 
been primarily driven by the 
market responding well to 
client demand for partnership 
with insurers across a wider 
range of their portfolios and 

(RISE – continued on 
page 10)
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In the beginning, CF&S trans-
ported its oversized cargo on standard 
18-meters platforms. But as business 
developed, “we understood that a 
bigger amount of agricultural and con-
struction machines can be carried more 
efficiently on 24-meters platforms,” 
said Arus. And, the longer platforms 
allow transport of bigger cargo.

In 2011, the company began to 
order the building of its own fleet of 

24-meters platforms from various fac-
tories in Russia and Ukraine. Today, 
the company has 140 24-meters plat-
forms, each capable of carrying 69 
tons of cargo. That capacity would 
allow the company to ship “560 nor-
mal-sized tractors at once,” Arus said.

The Sampo tractors shipment 
demonstrates another aspect of trans-
port CF&S believes to be advanta-
geous: the use of Estonia’s Paldiski 
port as a transshipment center. Arus 
cited two main benefits of using the 
port: He called it the best ro-ro port 
in all three Baltic states, with regu-
lar service from ports in Germany, 
Belgium, Britain and elsewhere. It’s 
common for CF&S to receive over-
sized cargo via ships – either ro-ro or 
conventional -- from countries where 
the equipment is manufactured and 
then transship them by rail to Central 
Asia and Russia.

Another advantage of Paldiski: 
CF&S can utilize Esteve Terminal, 
which is part of BMLG, and whose 
workers can load the railcars. 

Sampo could have transported its 
tractors by rail all the way from Fin-
land. However, it was less expensive 
to ship via Estonia, said the logistics 
provider, as Finland doesn’t allow pri-
vate platforms.

“Transporting via Estonia is 
becoming more and more competi-
tive compared to direct railage from 
Finland,” said CF&S sales director 
Daimar Truija, in a press release.

CF&S is part of several networks, 
including the WCA, Project Cargo 
Network and Multiport Ship Agencies 
Network. 

(NICHE – continued from page 4)

The impact of steel tariffs: 
Who’s right?
Commerce Department clashes with industry econo-
mist. Will US steel capacity utilization tank or rebound is 
at the heart of the controversy? Or is it something else…

(IMPACT – continued on page 7)

By Peter Buxbaum, AJOT

A report undertaken by a steel 
industry economist and released on 
April 18, 2018, has drawn fire from 
the United States Department of 
Commerce in an attempt to impugn 
the source as well as the substance of 
the report. The report was unveiled at 
an event which launched a coalition 
of U.S. manufacturers opposed to the 
tariffs imposed by President Donald 
Trump on steel imports. 

At the core of the report, authored 
by economist Dr. John C. Martin of 
Martin Associates, was the argument 
that steel capacity utilization would head 
downward as a result of the tariffs, pre-
cisely the opposite effect that the Com-
merce Department said it was hoping to 
achieve when it recommended that the 
president apply that measure. 

The Commerce Department’s 
report, upon which the president 
based his decision to hit steel imports 
with tariffs, stated that the “Secretary 
has determined that the only effective 
means of removing the impairment is 
to reduce import levels that should, in 

combination with good management, 
enable U.S. steel mills to operate at 
80% or more of their rated production 
capacity. Due to the threat as defined 
in Section 232, to national security 
from steel imports, the Secretary 
recommends that the president take 
immediate action by adjusting the 
level of these imports through quotas 
or tariffs.” 

The report then laid out three 
alternative recommendations which 
included tariffs, quotas, and a com-
bination of those two measures. The 
president opted to impose a flat 25% 
tariff on all steel imports, although 
he later carved out exceptions to that 
rule, an issue which is still a matter of 
contention between the U.S. and some 
of its most important trading partners.

US Steel CapaCity Utilization 

Martin’s analysis showed there is 
not a relationship between steel imports 
and U.S. steel industry capacity utiliza-
tion. Capacity utilization of the U.S. 

Steel Section

Steel remains a major cargo at the diverse Port of Brownsville.
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Europeans on tenterhooks amid 
fears of outbreak of a trade war 
Reporting from Frankfurt, Germany, AJOT correspondent Manik 
Mehta writes Europeans are unhappy with the Trump Adminis-
tration’s moves on steel and aluminum, a policy being referred 
to as the “theater of  the absurd” by an Austrian industrialist. Is 
this the prelude to a trade war?

steel industry actually declined during 
the period in which Section 201 import 
tariffs were in force between March 
2002 and December 2003, according to 
the report. 

In that case, President George W. 
Bush asked the International Trade 
Commission to investigate the poten-
tially harmful impacts to the domestic 
industry of foreign steel imports. The 
tariffs enacted by Bush were lifted 
after less than two years after they 
failed to achieve their stated objec-
tive—to provide the domestic indus-
try with some breathing space and 
allow it to become more competitive.

The critique of the report posted 
by the Commerce Department first 
attacked the messenger, mistakenly 
alleging that Martin was paid for the 

study “by a consortium of foreign steel 
companies and importers” and that the 
conclusions of the report “supports 
their interests.” Martin responded that 
his firm “received no compensation 
for this current analysis of the relation-
ships between steel industry capacity 
utilization and import levels and the 
Section 201 tariffs.” 

Apparently, the Commerce Depart-
ment was referring to a 2017 study 
prepared by Martin for the American 
Institute for International Steel on the 
impact of imported iron and steel on 
the U.S. economy. Martin asserted 
that the AIIS “represents the entire 
steel supply chain, including import-
ers, and is not a consortium of for-
eign steel companies,” although it is 
known that AIIS advocates in support 

(IMPACT – continued from page 6)

By Manik Mehta, AJOT

Even before President Donald 
Trump’s May 8th announcement of 
U.S. withdrawal from the Iran 
nuclear deal – the Joint Com-
prehensive Plan of Action 
(JCPOA), as it is officially 
called – a somber mood had 
already descended upon the 
European allies, many of 
whom had a foretaste of 
this angst and anxiety in 
2017 when Trump talked 
about reviewing trading ties with 
many countries around the world. 

Europe’s leaders, joined by cor-
porate executives and industry pun-
dits, dread the nightmare of a trade 
war which could disrupt the estab-
lished trade structures as we have 
known them for decades. 

Two European leaders – Emman-
uel Macron of France and Angela 
Merkel of Germany – recently visited 
Washington to persuade U.S. Presi-
dent Donald Trump to abandon his 
threat of imposing tariffs on Euro-
pean steel and aluminum.  However, 
Macron and Merkel are not the only 
ones worried about the tariffs; dis-

cussion on the continent has reached 
what one Austrian industrialist called 

the “theater of the absurd”, with 
some suggesting retaliatory tar-

iffs against U.S. products. 

eUropeanS Making a liSt 
and CheCking it twiCe

Europeans are compiling 
an “unofficial list” of U.S. 
products that could face 
tariffs; the Austrian Asso-

ciation for Food Products is preparing 
itself for any possible spillover of the 
retaliatory action on the food products 
sector; such a development would 
attract retaliatory tariffs against U.S. 
agricultural products such as cran-
berries and orange juice concentrate, 
with European consumers ending up 
paying higher prices. 

Austria is worried that steel tariffs 
would hurt the nation’s steel industry.  
Although such an eventuality would 
affect “only a handful” of companies, 
including the two big ones, Voestal-
pine and Amag, things could become 
critical if the tariffs were extended to 

(IMPACT – continued on page 13)(FEARS – continued on page 17)
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Combilift launches new factory in Ireland
Combilift’s new 500,000 sq/ft production facility in Monaghan, Ireland will 
enable the forklift and equipment manufacturer to keep pace with a diversi-
fied product demand.

By Matt Miller, AJOT

The Irish company Combilift manufac-
tures forklifts designed to save space on ware-
house and factory floors and in yards and job 
sites. By contrast, Combilift’s own new fac-
tory, launched with great fanfare over recent 
weeks, is itself immense, with room to expand 
and double production as already-brisk busi-
ness ramps up.

“At the old site, there were a lot of bot-
tlenecks,” said John Scott, a member of 
Combilift’s marketing team, his raised voice 
competing with a Combilift 
forklift that was moving pre-
cut steel from the factory yard. 
Scott was guiding a group of 
North American customers, 
dealers and journalists on a tour 
of the plant late last month, one 
of dozens of groups that tra-
versed the factory. “With this 
new facility we can do a lot 
more ourselves.” 

The new factory boasts of 
four 90-meters assembly lines, 
all under one sun-drenched – at 
least on the day of the tour – 
skylights dappled roof. The fac-
tory is capable of producing a 
finished truck every 15 minutes.  

new Site

One of the largest factories 

in Ireland, the 500,000-square ft. complex is 
located outside the small town of Monaghan, 
about 80 miles northwest of Dublin. It’s just ten 
minutes from the border with Northern Ireland 
and two miles from Combilift’s original site. 

The new complex, which cost €50 million 
to build, marks Combilift’s 20th anniversary 
and a kind of public declaration as both a global 
loading equipment manufacturer and a European 
company to be reckoned with. Combilift is the 

(LAUNCHES – continued on page 11)

When a long, tall or heavy product is delivered by WW Ocean, it’s not just another handover. It’s 
the last in a series of tailor-made solutions designed to perfection. It’s about providing the right 
vessels and specially designed equipment to enable smooth transitions between land and ocean. 
And it’s about combining decades’ worth of handling expertise with a truly global network. Whether 
you need reliable shipping from A to B or door-to-door solutions, we work with you to create 
value at every handover.

Through this approach we help our customers reduce transport risks and increase delivery precision. 
Find out more about how we can create value together at www.2wglobal.com

CREATING 
VALUE 
AT EVERY 
POINT OF 

John Scott, a member of Combilift’s marketing team, guiding a group of 
north american customers, dealers and journalists on a tour of the plant.

Lumber prices reach US record 
on tight supply, trade tariffs

The lumber market is 
red-hot, with futures rising 
to another record thanks to 
a confluence of import tar-
iffs, transport bottlenecks and 
strong housing demand.

Price are likely to keep 
rising, according to analysts 
at Bloomberg Intelligence and 
much to the chagrin of U.S. 
homebuyers. 

U.S. tariffS

The lumber rally picked 
up steam after the U.S. in 
November imposed average 
import duties of 21 percent on 
Canadian shipments of timber 
following a years-long trade 
dispute. While the move sup-
ports U.S. producers, it’s bad 
news for domestic builders, 
who get more than a quarter of 
their needs from north of the 
border. For house construction 
in particular, the U.S. simply 
doesn’t have enough supply 
to meet demand. The National 
Association of Home Build-
ers, an American industry 
group, estimates the tariffs will 
increase the price of an aver-
age single-family home built in 
2018 by $1,360.
tranSport woeS

Canada’s rail delays haven’t 

left just grain and oil stranded 
on the Prairies. Lumber pro-
ducers such as Canfor Corp. 
and West Fraser Timber Co. 
also have piles of inventory 
stacked at their sawmills 
because of a lack of transport 
capacity. Canada is the biggest 
softwood lumber exporter to 
the U.S., and the disruption 
is contributing to price gains. 
Producers may work through 
the backlog this year—Inter-
for Corp. said this month it 
plans to catch up on shipments 
in the second quarter.

tight SUpplieS

Single-family housing 
starts, which use about three 
times as much wood as mul-
tifamily construction, con-
tinue to increase, and orders 
are expected to rise now 
that spring building season 
has arrived. The U.S. hous-
ing recovery and demand for 
residential repairs may lift 
lumber consumption in 2018, 
according to RISI, Bloomberg 
Intelligence analysts Joshua 
Zaret and Evan Lee said in 
report. They also cite “razor-
thin” inventories, owning to 
the duties and transportation 
delays, as well as a seasonal 
uptick in demand. 
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Transforming Thailand 
into an advanced economy 
Government programs emphasize transportation 
and logistics. Eastern Economic Corridor (EEC) 
mega-projects to address infrastructure issues.

By Peter Buxbaum, AJOT

Thailand’s government 
sees its country as a victim 
of a “middle-income trap,” 
in which the robust growth 
it enjoyed a few years ago 
during an era of rapid indus-
trialization has since slowed. 
In fact, Thailand’s gross 
domestic product growth has 
trailed its regional neighbors 
in recent years, hitting a three- 
to four-percent stride since 
2015. Malaysia and Indone-
sia are growing at around five 
percent, the Philippines, at 
six percent, and Vietnam, at 
close to seven percent.

The military junta which 
has ruled Thailand since it 
overthrew the civilian govern-
ment in 2014, has embarked 
on an ambitious program of 
economic development that 
includes a couple of related 
programs. The Thailand 4.0 
program is designed to bring 
the country to the forefront of 
the global digital economy. 
It envisions a new economic 
model to follow previous 
periods of agricultural, light 
industrial, and more sophis-
ticated industrial build outs. 
Development of the Eastern 
Economic Corridor (EEC), a 
geographic area adjacent to 
the eastern side of the Gulf 
of Thailand, involves invest-
ments in megaprojects, many 
of them based on digital and 
other high technologies, and 
including major improve-
ments to the regional logis-
tics infrastructure. 

logiStiC inveStMentS

Logistics investments in 
the EEC have the aim to create 
seamless transportation sys-
tems linking roads, rails, sea 
routes, and air transportation 
within the EEC and to periph-
eral areas, including neighbor-
ing countries like Cambodia 
and Myanmar. EEC projects 
coming under the umbrella of 
Thailand 4.0 include construct-
ing the Bangkok-Rayong high-
speed train system linking three 
airports; expanding U-Tapao 
International Airport, devel-
oping it into a regional avia-
tion MRO hub, and building 
out its cargo capacity; and the 
further development of the 
Laem Chabang and Mab Ta 
Phut sea ports.

Development of Phase 3 
of the Laem Chabang Deep 
Sea Port aims to expand 
its capacity to handle three 
million auto exports and 
18 million TEU per year. 
“We want Laem Chabang to 
rank among the world’s top 
ten ports,” Pailin Chuchot-
taworn, Thailand’s Deputy 
Minister of Transport, told a 
seminar attended by investors 
and reporters in Bangkok in 

March 2018.
Related to developments 

at Laem Chabang, Motorway 
No. 61 will be developed to 
stretch 180 miles between 
Laem Chabang and Nakhon 
Ratchasima. “The purpose 
is to support related indus-
tries between Laem Chabang, 
Map Ta Phut, and U -Tapao 
International Airport,” said 
Chuchottaworn. 

Map Ta Phut port is pro-
jected to be the beneficiary of 
over $1 billion in public and 
private investments over the 
next five years to development 

a Buddhist shrine in Bangkok, Thailand
(TRANSFORMING – con-

tinued on page 15)



10 American Journal of Transportation  ajot.com

Deep water berths
Heavy lift cranes

85+ years experience
 in handling niche cargoes

On-dock rail

Contact us today.
South Jersey Port Corporation

856-757-4969 (p) • 856-757-4903 (f)
www.southjerseyport.com

SJPC
an agency of the state of New 

An agency of the State of New Jersey

Foreign Trade Zone #142
Direct access 

to Interstate highways
Industrial marine 

business park opportunities
 

THE SOUTH JERSEY 

PORT CORPORATION

 Experienced
 Professional
 Expert

 Southern 
 New Jersey’s
 international
 marine terminals:
 • Camden
 • Paulsboro
 • Salem
 
 For your
 Breakbulk, Bulk 
 and Container 
 Cargoes 

New Jersey’s International Seaports 
on the Delaware River

insurers bringing in dedicated 
expertise to serve the com-
plex, specialist, and long-term 
nature of these business lines. 
This rate of adaptation is an 
encouraging sign for future 
market development and con-
tinued relevance as clients’ 
needs change over time.”

In the ten years ending in 
2017, the market as a whole 
experienced 438 claims made 
by banks and financial institu-
tions, with 422 paid in full for 
a total pay-out value of $2.57 
billion. Since its establish-
ment in 1983, BPL Global has 
settled over 440 CPRI claims 
worth in excess of $2.4 billion 
and arising from losses occur-
ring in over 80 countries. A 
large bulk of those relates to 
non-payment and political 
violence-related claims, but 
the company has also han-
dled claims for non-delivery, 
forced abandonment, expro-
priation, unfair calling of con-
tractual bonds, and pre- and 
post-shipment policies.

The global financial crisis 
which began ten years ago 
saw a spike in the frequency 
of non-payment claims, par-
ticularly from banks and 
financial institutions. “Fortu-
nately, the insurance market 
was able to respond effec-
tively to this increased claims 
activity, both in terms of its 
service levels and the values 
of compensation collected,” 
said Aspinall. 

In the decade since, BPL 
Global dealt with around 
a third of all bank-related 
claims arising in the CPRI 
market, across corporate lend-
ing, pre-export finance and 
trade finance-based policies, 
amounting to $822 million. 
“Of this, only one out of the 
146 claims we handled was 
compromised,” said Aspinall.

BPL Global’s data on 
the number and amounts of 
claims paid by country show 
a degree of diversity across 
the countries in which claims 
have arisen, “demonstrat-
ing,” according to Aspinall, 
“the value of the CPRI prod-
uct in being able to respond 
to losses occurring in a vast 
array of political and eco-
nomic climates and con-
sistently securing the best 
outcome, a fully paid claim 
for the insured.”

Ukraine tops the com-
pany’s country lists for both 
claims frequency and value. 
The bulk of the Ukraine 
claims emerged over the last 
ten years as a result of reper-
cussions from the global 
financial crisis and the ongo-
ing conflict in Crimea, which 
was annexed by Russia in 
2014. The country has seen 
claims arising across nearly 
all lines of products, Aspinall 
noted.

Russia, Indonesia, Brazil, 
and Venezuela round out the 
top five countries on BPL 
Global’s list by amounts paid 
per country. Ukraine, Brazil, 

Russia, India, and Iran were 
the top five in terms of the 
number of claims by country 
as of January 2018 and since 
the company’s founding.

“The data supports the 
market’s responsiveness in 
meeting its responsibilities 
throughout the challeng-
ing economic climate of 
the global financial crisis 
and beyond,” said Aspinall. 
The largest values of claims 
handled by BPL Global have 
been on contracts cover-
ing Ukraine ($509 billion), 
Russia ($195 billion), and 
Brazil ($187 billion).

“The value of insurance 
is only demonstrated at the 
point of claim,” said Aspinall, 
“and the market as a whole 
has made great strides to pro-
vide collated data illustrat-
ing this, helping to validate 
the purchase of the product, 
particularly when used for 
capital relief by banks and 
financial institutions.”

(RISE – continued from 
page 5) Indian Register of Shipping (IRClass) assists 

in electrification of Elephanta island, 
a UNESCO world heritage site

Indian Register of Shipping (IRClass), a 
leading international classification society, 
has successfully assisted public electric-
ity distribution utility, Maharashtra State 
Electricity Distribution Company Limited 
(MSEDCL), in the marine cable installa-
tion works for the electrification project of 
Gharapuri island (popularly known as Ele-
phanta island).

As the agency overseeing the cable 
installation works, IRClass was responsible 
for: finalizing the route using route survey 
and bathymetry survey; proposing technical 
specifications and construction methodol-
ogy; conducting a marine feasibility study 
with conceptual layout and; making periodic 
inspection of cable installation in addition to 
conducting a final check.

To get electricity to the island, four, single 
core 22 KV Copper cables of 95 sq mm were 
laid below the seabed from TS Rehman Insti-
tute using the plough method over a distance 
of 7 kms – making this one of the biggest shore 

to shore cabling in India.
Naresh Gupta, Sr. VP & Divisional Head 

– Industrial Services commended the IRClass 
team for achieving this milestone and said: 
“Adding this to our project portfolio demon-
strates not just IRClass’ capability in handling 
large scale and technically challenging proj-
ects but also the trust we have earned from 
government bodies like the Government of 
Maharashtra – truly making IRClass the class 
by choice.”

The island, which was declared as a 
UNESCO World Heritage site, had to depend 
on generators for power – for seven decades 
long, before finally receiving electricity.

According to a spokesperson from 
MSEDCL: “This project is set to benefit 950 
villagers from three Gharapuri villages – Shet-
bander, Morabandar and Rajbandar.”

He added: “As this is MSEDCL’s first 
project involving laying undersea cables, it 
was crucial that we work with an experienced 
classification society like IRClass.”
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brainchild of Robert Moffett 
and Martin McVicar, two engi-
neers who continue to be the 
company’s sole owners and 
board members.

“We’re not financial con-
trollers, we’re not accoun-
tants, we’re not spreadsheet 
people,” explained McVicar 
to visiting journalists later that 
day. “Our board meetings take 
place on the factory floor. Or 
they take place when we’re 
traveling somewhere together. 
We make decisions fast.”

With revenue last year that 
reached $280 million, Combi-
lift is now ranked the world’s 
13th largest forklift manufac-
turer, according to Modern 
Material Handling. Combi-
lift’s production is growing 
rapidly, but continues to trail 
far, far behind industry lead-
ers such as Toyota, Komatsu, 
KION and Crown. (Toyota 
is the top producer, with rev-
enues in 2016 that topped $8.5 
billion, according to Modern 
Material Handling.)

McVicar explained Com-
bilift was never designed or 
destined to mass-produce 
forklifts. Instead, it is a niche 
producer, engaging in what 
McVicar called “mass cus-
tomization.” This, he said, 
is “the new frontier for both 
the customer and the manu-
facturer as customers are 
increasingly expecting prod-
ucts to be tailored to their 
requirements.” 

rapid growth for the company. 
These include both pedes-
trian stackers and articulated 
narrow aisle operator-driven 
machines, which, according 
to the company, can maneu-
ver in aisles as narrow as six 
feet. That’s as little as half 
the space needed by conven-
tional forklifts.

Catering to cold stor-
age exemplifies how Com-
bilift modifies its products 
to the needs of customers, 
McVicor said. He described 
how his company designed 
heated cabins for these fork-
lifts, then, based on customer 
feedback, replaced glass 
windows with those made 
from a polycarbonate. That 
insured shards of glass don’t 
contaminate food in case the 
windows break. In addition, 
he said, his company discov-
ered that the wires that heat 
the windows could interfere 

Martin McVicar, one of the two 
Combilift sole owners.

Combilift continues to 
stick close to its roots, which 
is to produce multi-directional 
forklifts that can maneuver in 
much tighter spaces than tra-
ditional vehicles. These are 
forklifts whose wheels pivot, 
allowing lateral movement. 

prodUCt diverSifiCation  
For the first decade, 

Combilift focused on what 
are called “long goods,” and 
“long load” handling, fork-
lifts designed to move such 
products as steel bars, pipes 
and lumber. Business was 
construction-industry centric. 
The construction slump after 
the global financial crisis of 
2008 hit Combilift hard. In 
retrospect, McVicar said, the 
downturn was a blessing in 
disguise. It was “really a cat-
alyst to diversify into more 
industry segments,” he said.

Making forklifts that 
move palletized goods in 
warehouses marks one major 
area of diversification and 

(LAUNCHES – continued 
on page 19)

(LAUNCHES – continued 
from page 8)

among its diversified product line, Combilift manufactures what are called “long goods” and “long load” handling 
forklifts, designed to move such products as steel bars, pipes and lumber.
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Cargotec to establish a joint venture 
specializing in dry bulk handling 
with JCE Invest AB

Cargotec has signed an agree-
ment with JCE Invest AB to estab-
lish a joint venture, Bruks Siwertell 
Group, specialized in dry bulk han-
dling. The new joint venture will 
own Siwertell AB (previously part 
of Kalmar Business Area within 

Cargotec) and BRUKS Holding AB 
(previously part of JCE Group). Both 
companies are world-leading suppli-
ers of bulk materials handling solu-
tions. Cargotec will own 48% of the 
shares in Bruks Siwertell Group, and 
JCE Invest AB will own the rest, 
52%. The ownerships are included 
to venturers’ consolidated financial 
statements in accordance with the 
applicable regulation. The transac-
tion has been signed and closed on 
May 9, 2018.

“This joint venture supports Car-
gotec’s strategy to focus on container 
ports, heavy industrial segment and 
logistics. Siwertell’s business is out-
side these core focus areas, with dif-
ferent customers, customer locations 
and limited synergies with the rest 
of our businesses. By joining forces 
with JCE Group, we are able to create 
a company that will be a significant 
player in the bulk material handling 
with a globally competitive and spe-
cialized product portfolio,” says Antti 
Kaunonen, President, Kalmar.

Siwertell is a world-leading sup-
plier of ship unloaders, road-mobile 
unloaders, port-mobile unloaders, ship 
loaders, mechanical and pneumatic 
conveying systems, and bulk terminal 
solutions. Most equipment is custom-
ised according to individual bulk oper-
ating requirements, but the company 
also offers standardised products. 

Grieg Star Shipping sells 
longtime stake in British Columbia’s 
Squamish Terminals

By Leo Ryan, AJOT

Reflecting the current surge of 
new developments on Canada’s Pacific 
coast as trade with Asia expands, West-
ern Stevedoring Company Limited of 
British Columbia and Grieg Star AS 
of Bergen, Norway announced that 
Western Stevedoring has purchased 
100 per cent of Squamish Terminals 
Ltd. from Grieg Star, longtime owner 
of the breakbulk terminal. Financial 
details of the transaction effective May 
10 were not disclosed.

Established in 1972 at the north 
end of Howe Sound, 32 nautical miles 
north of the Port of Vancouver, Squa-
mish Terminals handles mainly forest 
products, steel products and project 
cargo such as windmill parts and tur-
bines. With 60 acres, two berths, three 
warehouses and an experienced team, 
the facility serves customers through-
out North America and global markets.

“This acquisition strengthens 
Western Stevedoring’s commitment to 
the breakbulk sector in British Colum-
bia’s Gateway and expands the service 
options provided to our customers with 
greater capacity for the coordination 
of efficient service and consolidation 
of cargo,” said Western Stevedoring’s 
president, Brad Eshleman.

“Grieg Star has been the owner of 
Squamish Terminals for almost half a 
century,” noted Squamish Terminals 
chair Rune Birkeland. “The hard work 
and dedication of the organization over 
these years have impressed us more 
than once. We are proud of what has 

been achieved over these years, but 
now is the right time for the terminal to 
continue under new ownership. West-
ern Stevedoring has the right focus and 
expertise to further strengthen the ter-
minal, and we are confident it is in the 
right hands going forward.”

Western Stevedoring is a diversi-
fied stevedoring contractor, terminal 
operator and logistics company with 
operations throughout British Colum-
bia. It is a recognized leader in cargo 
handling innovation and operational 
excellence servicing customers world-
wide for more than 70 years. The com-
pany loads and unloads more than 12 
million metric tons of cargo annually at 
10 different ports and terminals.

Western Stevedoring is a wholly-
owned subsidiary of Carrix Inc., head-
quartered in Seattle, Washington. Carrix 
is the parent company of SSA Marine 
Inc. and is the world’s largest privately 
held marine and rail terminal operator.

An integral part of the privately-
owned Grieg Group established in 
1884, Grieg Star operates a fleet of 
around 40 vessels transporting parcel 
cargo, breakbulk and dry bulk cargo. 
More than 30 vessels belong to the 
open hatch fleet. In addition, the com-
pany operates several dry bulk Supra-
max carriers, owned and chartered 
long term. All Grieg Star vessels are 
also integrated within the G2 Ocean 
joint venture between Grieg Star and 
Gearbulk, which runs the world’s big-
gest fleet of open hatch vessels.

aerial view of British Columbia’s Squamish Terminals
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of steel imports.
On a more substantive level, 

the Commerce Department said that 
Martin “uses carefully selected data 
and incorrectly assumes causality 
between the selected items.” Martin 
countered that the report “does not 
assert causality, just the fact that the 
levels of capacity utilization and 
imports are positively related to the 
level of durable goods manufactur-
ing output.” He also noted “that steel 
industry capacity utilization fell con-
stantly during the 22 months in which 
the Section 201 tariffs were in effect. 
This raises the question of why capac-
ity utilization would be expected to 
increase with the Section 232 actions.”

Martin’s study, the Commerce 
official continued, also “ignores the 

International Trade Commission’s 
2005 evaluation of the Section 201 
tariffs, which opined that the decline 
in capacity utilization in 2002 and 
2003 was because both capacity and 
production increased during that 
time. Martin responded by reiterat-
ing that the intent of the Section 232 
tariffs is to increase capacity utiliza-
tion to 80% in order to ensure national 
defense readiness. Industry capacity 
utilization data is clear, he added, that 
“steel industry capacity utilization fell 
during the months Section 201 tariffs 
were in place. History does not sup-
port the fact that steel industry capac-
ity utilization increases under tariffs.”

The Commerce report also 
attacked the Martin Associates study 
on the grounds that it focuses only 
on “short-term variations in capac-

ity utilization rather than longer-term 
data,” while the Section 232 tariffs, 
the official continued, “are designed 
to address a long-term issue.” Mar-
tin’s report was therefore “flawed 
because it ignores other factors that 
would influence capacity utilization, 
imports, or production levels” and 
“doesn’t take into account other rea-
sons why capacity utilization was low 
in 2002, most notably the recession.”

Martin countered that his study 
used quarterly data from 2001 
through 2016. “Sixty data points 
between 2001 and 2016,” he added, 
“is a significant set of data and 
includes the impact of the 2009 reces-
sion. Actually, during the 2002 reces-
sion, industry utilization was higher, 
averaging 88.8%, than in 2003, when 
it averaged 84.9%.”

long terM iSSUeS

Another response to Commerce’s 
same point might be to question 

whether the Trump tariffs having any-
thing to do with addressing a long-
term issue. Originally to be applied 
across the board, the president first 
exempted Canada and Mexico from 
the measures, and later carved out 
other exemptions for some U.S. allies 
such as the European Union, Austra-
lia, and South Korea (although not 
others, such as Bahrain.) The most 
recent exemptions, which were to 
expire on May 1, were then extended 
by the president for another 30 days.

The president himself has sug-
gested that he was using these 
exemptions—and his ability to with-
draw them—as bargaining chips in 
negotiations over NAFTA and other 
issues. If that’s the case, the Section 
232 tariffs were never put in place 
to address a long-term issue, nor, 
for that matter, to help the domestic 
steel industry or to enhance national 
security, but only to help Trump win 
some unrelated argument.

(IMPACT – continued from page 7)
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Intermarine transfers 
Industrial Terminals; enters 
into agreement with Watco Co. 

Intermarine, LLC, a global leader 
in the transport of project, breakbulk 
and heavylift cargo, and its affiliates, 
Industrial Maritime Carriers, LLC 
(IMC) and affiliate Industrial Termi-
nals, Management, LLC, have trans-
ferred the leasehold ownership of 
their terminal assets to Watco Com-
panies, LLC. The parties have entered 
into a long-term agreement for con-
tinued and future use of the Industrial 
Terminals facility. Industrial Termi-

nals is directly adjacent to Watco’s 
Greens Port terminal on the Houston 
Ship Channel. 

Concurrently, Intermarine has 
entered into a long-term agreement 
with Watco for the provision of ste-
vedoring and terminal services. Inter-
marine staff will remain located at 
Industrial Terminals. Combined, the 
two properties are comprised of 746 
acres, seven berths and more than 
5,000 feet of dock space.

Industrial Terminals is adjacent to Watco’s Greens Port terminal on the Houston Ship Channel. 

Governments must acknowledge 
enormity of historic IMO agreement 
50 percent CO2 cut by 2050

Speaking at Singapore Maritime 
Week, the Chairman of the Interna-
tional Chamber of Shipping (ICS), 
Esben Poulsson, said the adoption 
by the UN International Maritime 
Organization (IMO) of a comprehen-
sive strategy to phase-out shipping’s 
greenhouse gases “should be more 
than sufficient to discourage those 
who mistakenly advocate regional 
measures which would greatly 
damage global trade and would not be 
effective in helping shipping to fur-
ther reduce its total CO2 emissions.”

The ICS Chairman was comment-
ing on the ambitious IMO strategy to 
cut the total greenhouse gas emissions 
of shipping by at least 50% by 2050, 
compared to 2008 – with an agreed 
efficiency goal, as an average for the 
sector, for a 40% improvement by 
2030 compared to 2008, and a 70% 
improvement by 2050 – so that the 
entire sector will be in a position to 
decarbonise completely, consistent 
with achieving the 1.5 degree climate 
change goal identified by the UN.

“It’s important that governments 
recognise the enormity of what has 
been agreed by IMO. While the ulti-
mate goal is zero emissions, a 50% 
total cut by 2050 is very ambitious 
indeed, especially when account is 
taken of current projections for trade 
growth” said Poulsson.

“To put this in context, the avia-

tion sector’s regulators have so far 
only agreed to hold its total CO2 
emissions at 2020 levels, with no 
clear plan for absolute reduction. 
Moreover, compared to the 50% cut 
agreed by IMO, the commitments 
made by governments under the Paris 
Agreement with respect to the rest of 
the global economy will not see total 
CO2 emissions begin to reduce until 
the 2030s, while shipping’s total cur-
rent CO2 emissions are already about 
8% lower than ten years ago despite a 
30% increase in trade demand.”

Poulsson remarked “The ship-
ping industry deserves great credit for 
persuading IMO Member States to 
respond to the Paris Agreement in such 
an ambitious manner. This includes the 
detailed proposals which the industry 
made about what the IMO strategy 
might look like within weeks of the 
Paris Agreement being adopted”.

“The shipping industry, very 
unfairly, is often criticised for foot-
dragging. But this new IMO agree-
ment makes it absolutely clear that 
shipping is now far and away ahead 
of the rest of the world economy in 
the scale of its ambition.”

ICS is confident that new technol-
ogy will eventually deliver; whether 
through the use of fuel cells or bat-
teries powered by renewable energy, 
new fuels such as hydrogen, or some 
other solution not yet anticipated.
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Website:               www.libertygl.com

Specializing in USEC Gulf/Middle East/Mediterranean

WE TRANSPORT:
New Factory Automobiles

Rolling Stock
Privately Owned Vehicles

Tracked Vehicles
Trucks

Heavy Equipment
Project Cargo

Helicopters
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WE OFFER:
100% Under Deck Stowage
Cargo Support
Door to Door Services
Logistics Management
Management & Operations
Multimodal
Port Supervision
Ro/Ro Services
U.S. Flag & Non U.S. Flag 
Tonnage
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›
›
›
›
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›

Beaumont, TX – Jacksonville, FL – Cape Canaveral, FL - Wilmington, DE – Boston, MA – Livorno - Beirut –
  

Pusan and Pyeongtaek. Additional ports serviced via T/S or inducement: San Diego , Port Hueneme, Mersin,
Alexandria, Mumbai, Bahrain and Umm Qasr 

LGL is an ocean carrier transporting rolling stock and breakbulk cargoes 
for cargo shippers who need reliable cargo delivery. 

LIBERTY GLOBAL LOGISTICS LLC

Aqaba – Jeddah –Jebel Ali -Kuwait – Karachi – Dammam –Yokohama – Kanda–Gamagori – Mokpo – Ulsan –

(TRANSFORMING – continued 
from page 9)

The canal in Bangkok, Thailand

of an infrastructure for handling pet-
rochemicals. In addition to Motorway 
No. 61, Motorway No. 7 will be devel-
oped to link Bangkok, Thailand’s cap-
ital and largest city, and Map Ta Phut.

Development of double track rail 
lines is part and parcel of the port 
expansion plans, according to Kanit 
Sangsubhan, secretary general of the 
Eastern Economic Corridor Office. 
“The double-track track rail lines 
will connect industrial zones nation-
wide to the three main ports,” he said. 
“This will increase the capacity to 
handle more liquid materials and nat-
ural gas.” It will also be instrumental 
in the planned of the ports’ overall 
capacities, Sangsubhan added. 

Investments in port improvements 
will total $24.2 billion for Laem Cha-
bang, said Sangsubhan. The dual-
track railway will cost about $1.8 
billion and motorway improvements 
will run around $1 billion.

On the aviation front, the Thai 
government in February 2017 
approved a 15-year Aviation Indus-
try Development Plan to expand 
U-Tapao International Airport, a 
facility that opened a little more than 
a year ago. Currently accommodat-
ing one-million passengers per year, 
the airport seeks to handle over three 
million and is also building out an air 
cargo capacity that will be ready in 
about two years.

“Thailand’s Ministry of Transport 
is offering incentives to grow aircraft 
maintenance facilities and expand the 
aircraft parts manufacturing indus-
try,” noted Chuchottaworn. 

Thailand is competing in the air-
craft maintenance, repair, and over-
haul (MRO) field in Southeast Asia 
with Singapore. “Thailand’s Ministry 
hopes to achieve an ambitious target 
of establishing an Aeropolis to handle 
the maintenance of regional aircraft 
and upgrade the country aviation’s 
industry as well as improve human 
resource skills in the sector,” said 
Chuchottaworn. “Incentives could 
create a $300 million industry and 
jobs for 7,500, in addition to reduc-
ing the cost of annual maintenance for 
local airlines.” 

The plan also includes growing 
Thailand aircraft spare parts manu-
facturing industry from 28 factories 
to 40 by 2020. “Aviation is one of the 
targeted industries the government 
wants to improve,” noted Chuchotta-
worn. Total investments in U-Tapao 
are expected to reach $5.7 billion.

The incentives being offered by 
the government include allowing the 
private sector to invest in airports via 
public-private partnerships (PPP), 
while foreign companies will be eli-
gible to handle airport management 
and hold a share of more than 51% 
in the MRO centers. The PPPs will 
be allowed for airports in 10 cities, 
in addition to U-Tapao. Airbus Group 
is considering investing in an air-
craft maintenance center in Thailand 
at U-Tapao under a memorandum of 
understanding signed with Thai Inter-
national Airways earlier this year. The 
MOU covers conducting a feasibility 
study with Thai on opening a regional 
MRO hub at the airport.

eeC targetS

The government’s plan for the 
EEC includes targeting 116 indus-
tries in total, including so-called 
s-curve industries—existing sectors 

whose growth can be accelerated by 
the application of digital technolo-
gies—activities supporting science 
and technology, and basic infrastruc-
ture. Targeted industries qualify for 
exemptions to corporate income tax 
for two years longer than others—for 
a total of up to eight years—as well as 
a 50-percent tax reduction for an addi-
tional five years, according to Duang-
jai Asawachintachit, secretary general 
of the Thailand Board of Investment. 
Other industries located in the EEC get 
an additional three years of 50% cor-
porate income tax reduction.

Targeted industries include devel-
oping the “automobile for the future,” 
smart electronics, biotechnology, food 
production, robotics and automation, 
aviation and logistics, bio-energy and 
chemicals, medical and health, and 
digital technologies.

These measures are all about 
“strengthening Thailand’s position in 
the global market,” Thai Deputy Prime 
Minister Somkid Jatusripitak told the 
investment seminar, and “transforming 
Thailand into an advanced economy.”
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That’s why we’re here to keep it moving.

Port Corpus Christi provides more advantages for the movement of breakbulk and heavy lift cargo, 
including dockside rail loading and truck transfer, a 45’ deep channel, Class 1 rail carriers and short 
line railroad, state of the art security and a skilled labor force. 

It’s these strengths that make us the Energy Port of the Americas.

View all our capabilities at portofcc.com

THE DEMAND FOR ENERGY NEVER STOPS.

AAL delivers giant 
passenger boarding bridges 
for PortMiami

With the ink not yet dry 
on their exclusive nationwide 
agency agreement, AAL 
and its new Spanish repre-
sentative, Marítima Davila 
of Grupo Davila booked 
and transported an impres-
sive cargo of giant heavy lift 
port infrastructure compo-
nents from Barcelona to the 
world’s largest and busiest 
cruise port, PortMiami.

The cargo comprised of 
two giant tailor-made and 
fully assembled Seaport Pas-
senger Boarding Bridges 
(SPBB), destined for Port-
Miami’s newly renovated 
‘Terminal F’ where they will 
assist in the safe transit of 
many of the port’s 4.8 million 
annual cruise passengers.

Both walkways, measur-
ing 32 metres long and weigh-
ing 205 tonnes each, were 
transported in a single sailing 
aboard the AAL Singapore, 
one of AAL’s ‘Mega-MPV’ 
31,000 dwt A-Class vessels. 
The unique four-sectioned, 
telescopic SPBBs were 
designed by Spain’s premier 
seaport, airport and road trans-
port engineering company, 
Adelte, and were tailor-made 
to the exact specifications of 
PortMiami’s Cruise Ship Ter-
minal F and the ships of more 
than 300m from bow to stern 
that will be docking there. 

Christophe Grammare, 
Commercial Director at 

AAL, commented: “What a 
great way to christen a new 
partnership. We are delighted 
how well the team at Marítima 
Davila and our own team 
at AAL Europe (Hamburg) 
cooperated to provide our 
European customer with a 
seamless end-to-end service 
that fully met the time and cost 
efficiencies they required.

“Even as our infrastruc-
ture grows and our capabili-
ties expand, the need to keep 
customers at the forefront of 
our service is crucial and all 
our partners worldwide, like 
Marítima Davila, share in 
that commitment.”

Marítima Davila is a 
leader in the Spanish mari-
time industry with a network 
of offices nationwide. Jorge 
Sánchez, Managing Direc-
tor at Marítima Davila, said: 
“The Davila Group is truly 
delighted to boost its strate-
gic partnership with AAL. 
The customer’s demands 
and standards were fulfilled 
through perfect teamwork 
combining our own commer-
cial skills and flexibility with 
the finest engineering and 
operations, professional crew 
and specialised fleet. There is 
already a solid understanding 
between us and we are confi-
dent that this mutual commit-
ment and expertise will lead 
to great success in the Span-
ish market.”

Mobile harbor cranes sail to Africa 
with SAL Heavylift

SAL Heavylift GmbH, member to the 
Cargo Equipment Experts (CEE) network in 
Germany, transported three Mobile Harbor 
cranes from Antwerp to Abidjan and Tema on 
their MV “AMOENITAS“.

The complete shipment was stowed onboard 
in fully erected position and included 2x Mobile 
Harbor Cranes Type GHMK 6470B with speci-
fications of 63,05 x 14,50 x 32,80 m each and a 
weight of 445 ton each from Antwerp to Abidjan 
and 1x Mobile Harbor Crane Type GHMK 8412 
with specifications of 72,35 x 15,00 x 47,20m 
and a weight of 641 ton for Tema.

This shipment utilized the newly intro-
duced SAL Heavylift regular service to Africa 
linking West, South and East Africa with 
North Europe, the Arabian Gulf and Indian 
sub-Continent.

Scheduled to provide clients a minimum of 
two sailings per month in each direction via The 

Cape of Good Hope, SAL’s famous service qual-
ity will now reach even further and offer clients 
even more options including calls to either North/
South America or Australia on inducement.  

SAL views a regular Africa service as a 
logical extension of its existing regular North 
Europe to Far East service (via Suez) which 
has been providing clients with high quality 
engineered shipping services for over 35 years.

Jürgen Kuntz, Head of the Africa Charter-
ing Desk at SAL says of the move: “At SAL 
our reputation for strong, reliable and effective 
solutions is well-established. We have consid-
erable knowledge of African operations and 
excellent partners across the Continent and we 
hope to build on this with our new venture; not 
only by offering shipping services but as well 
providing logistics capabilities and technical, 
on-site support and consultancy through our 
sister company, SAL Engineering.”

SAL transports multiple pontoons 
from China to the Netherlands

SAL Heavy Lift GmbH, member to the 
Cargo Equipment Experts (CEE) network 
in Germany, transported on their vessel MV 
Lone a newly built batch of eleven Damen 
flat top Pontoons from Shanghai. MV Lone 
is bringing the pontoons to the Netherlands. 
The majority of the pontoons will be available 
quickly to Damen’s clients from stock. Mr. 
Maximillian Karp, Senior Chartering Man-
ager at SAL Heavy Lift said, “We are pleased 
to have found once again the opportunity to 
cooperate with Damen and tender our flag ship 
MV Lone for this transport.”

Two of the pontoons have been sold 
already to a client in the Netherlands. The 
pontoons have diverse applications in civil 

construction projects, fish farms, heavy lift, 
dredging and renewable energy operations 
amongst other things.

In total there are nine Stan Pontoons on 
board the vessel of the types Stan Pontoon 
4111, Stan Pontoon 5211, Stan Pontoon 4113, 
Stan Pontoon 5213, Stan Pontoon 6313, Stan 
Pontoon 6120 and , Stan Pontoon 7220. These 
units are built for stock and are available to 
clients for direct delivery. 

As well as the Stan Pontoons, there are 
two Spill Pontoons, which have been already 
been sold to Damen’s client, Amsterdam-based 
Maja Stevedoors. These pontoons will limit 
the spill of dry bulk materials in the Port of 
Amsterdam during transshipment operations. 
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other products. 
In recent comments to the 

media, Wolfgang Eder, chair-
man of Voestalpine, Austria’s 
steel and technology concern, 
has been speaking about the 
effects of U.S. protectionist 
policies.  Although Voestal-
pine itself is well-cushioned, 
to a large extent, against the 
import tariffs, thanks to its 
presence in 49 sites in the 
U.S., Eder sees long-term 
problems for the global trade.  

machinery and pharma prod-
ucts to the U.S.  If Trump 
imposed a 25% tariff on cars, 
as he warned in March, this 
could cause a 50% decline 
in German car exports to the 
U.S., according to a Uni-
Credit bank research study.  

But it is difficult to assess 
the effects of tariffs on global 
trade because the supply 
chain networks are spread 
across several countries.  
Some car manufacturers 
have their plants in the U.S., 
although many of the req-
uisite parts and components 
such as seats, wheels or air-
conditioners are produced in 
other parts of the world.  Pro-
tectionism will hit not only 
finished products but also 
parts and raw materials, par-
ticularly in the case of cars. 

German Economics Min-
ister Peter Altmaier has been 
asking both the U.S. and the 
EU to exercise caution and 
not unleash a trade war trig-
gered by the imposition of tar-

iffs.  In an interview with the 
German television channel 
ARD, Altmaier recently said 
that this should be avoided 
by both sides.  Higher tariffs 
would hit the companies and 
consumers on both sides. 

program “Bericht aus Berlin” 
the EU should “not resort to 
any measures which have the 
character of retaliation, but 
we should adhere to our con-
viction and to our position – 
namely, that all issues are to 
be regulated in an extensive 
trade agreement.”

eUnited we Stand?

Hans-Juergen Kerkhoff, 
the president of Germany’s 
Steel Association, urged the 
EU to take a “united stand” 
and warned in media inter-
views that there was already 
more steel piling up in the 
European market.

Commenting on Presi-
dent Trump’s extension of a 
month’s exemption from tar-
iffs on European steel until 
June 1, Kerkhoff hoped that 
Europeans would be perma-
nently exempted from the 
tariffs.  The “America First” 
policy should not be carried 
on the back of Europe’s steel 
industry.  But he also empha-

sized that an escalation of any 
kind should be avoided. 

Kerkhoff said that his con-
cern about an “import flood” 
resulting from the U.S. tar-
iffs was not an exaggeration.  
Indeed, countries which can 
no longer supply to the U.S. 
because of tariffs, were ship-
ping their steel to the Euro-
pean market which does not 
have such barriers.  He cited 
the examples of Russia and 
Turkey whose exports into the 
EU, during the first quarter of 
the year, had surged by 139% 
and 76% respectively over the 
year-earlier period.

Steel imports into the 
EU during the first quarter of 
2018 rose by 300,000 tons to 
2.9 million tons, over the year-
earlier period.  At the recent 
“Tube” trade fair in Dues-
seldorf, German executives, 
insisting on remaining anony-
mous, told this correspondent 
that they were “deeply con-
cerned” over what the U.S. 
President might do next.  Wolfgang eder, Voestalpine 

chairman
President Donald Trump 

has further extended the 
waiver of steel and aluminum 
tariffs on European products 
until June 1; Europeans see 
this as a last opportunity to 
reach a long-term sustainable 
solution together with the U.S. 

Eder has also been 
expressing concern over the 
future of free trade in an era 
of rising nationalism, popu-
lism and protectionism.

A trade war triggered by 
President Trump’s tariff impo-
sition would result in a “flood 
of steel” in Europe, he warned.  

Voestalpine may be well-
cushioned against tariffs 
thanks to its large presence 
in the U.S. where it achieved 
a turnover of Euro 1.2 bil-
lion last year; nevertheless, it 
could end up paying tariffs on 
imports into the U.S. of some 
of its steel products valued 
at a maximum of Euro 400 
million if tariffs are indeed 
imposed. Jetzt teilen Voes-
talpine employs about 3000 
workers in the U.S. where it 
has invested some US$ 1.4 
billion in the past years. 

The President of Ameri-
can Chamber of Commerce 
(AmCham) in Germany, 
Frank Sportolari, in con-
versations with the German 
media, has been calling for 
revisiting the customs tariff 
structure between the U.S. 
and EU, considering that it 
dates back to the 1950s.     

iMpaCtS

A trade war could have a 
crippling effect on European 
car manufacturers. Germa-
ny’s automobile industry, for 
example, could be badly hit.  
If the U.S. imposed tariffs on 
European cars, German auto-
mobiles would bear the brunt 
because of their popularity 
with American motorists. 
On the other hand, German 
motorists hardly drive U.S.-
made cars.  

German companies supply, 
among other things, cars, 

German economics Minister 
Peter altmaier

Altmaier warned that 
trade disputes were more 
than just the issue of tariffs, 
and would affect the entire 
transatlantic relationship. 

The chairman of the For-
eign Relations Committee of 
the German Bundestag (par-
liament), Norbert Rottgen, 
said in the ARD television 

(FEARS – continued from 
page 7)
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requires local knowledge.
That’s why choosing a 

partner to be a logistics coun-
terpart is absolutely critical. 
The best partnership, said 
Bae, is to find someone with 
the same ethos, the same 
expertise, the same drive, 
and a similar corporate cul-
ture. That comes with expe-
rience. “They’re basically 
another version, a 2.0 ver-
sion of Seahawk Logitech,” 
he said. “I feel comfortable 
because I’ve done enough 
projects with them, that I do 
find they have the expertise 
to handle this.”

There are several ways 
of establishing these part-
nerships, Bae said. The most 
traditional is to get refer-
ences from other agents. “I 
need a referral for an agent 
in Brunei,” Bae explained. 
“I don’t’ know anyone in 
Brunei, but I know someone 
in Shanghai. I call him and 
say, ‘do you know anybody 
in Brunei?’”

Another method is to rely 
on associations and networks. 
Seahawk Logitech, for exam-
ple, is part of the Project 
Cargo Network, a group of 
more than 230 companies 
operating in 103 countries.

However, Bae cautioned, 
a third-party referral or “being 

involved in this project net-
work doesn’t mean I have 
carte blanche doing busi-
ness with the other guy and 
vice-versa.” Due diligence is 
paramount and that involves 
tapping into other sources 
for references, for example, 
ocean carriers, Bae said.

Likewise, Seahawk Logi-
tech gets jobs through its coun-
terparts overseas. “It does work 
both ways. That’s the beauty of 
it,” Bae said.

While Seahawk Logi-
tech at one time had offices 
in Los Angeles, Houston and 
Mexico, it is now centered 
just in Chicago, with an office 
as well in Ipswich, Britain. 
But that doesn’t mean the 
company doesn’t think glob-
ally, another prerequisite of 
the trade. 

“We don’t have a pres-
ence worldwide,” said Bae. 
However, he stressed, pre-
cisely because they’re highly 
specialized and tap into 
a specialized network, “I 
believe companies like our-
selves have a better under-
standing of the project” then 
do some of the giant, all-
purpose 3PLs, which may 
claim to have 200 offices, but 
lack necessary project cargo 
expertise in every office. 

“I tell my customers, you 
may have a guy sitting in 
Houston you’re comfortable 

with, but the guy [from that 
company] that’s sitting in Ho 
Chi Minh is at most going to 
be a clerk doing a booking,” 
he said.

On the other hand, many 
general-purpose 3PLs have 
attempted to move into proj-
ect cargo, sometimes with 
disastrous results, Bae said. 
“I’ve witnessed a lot of com-
panies, one bad move they 
literally had to go belly up 
because they couldn’t cover 
the cost overruns,” he said.

Heavy lift specialists may 
often be asset light, but they 
have to have the financial 
wherewithal to carry a proj-
ect for months. “We won’t 
take on a project unless we’re 
financially able to support 
the business,” Bae said. “I do 
have to lay out a lot of credit. 
I have to pay the ocean car-
rier, I have to pay the trucker, 
well before I get paid.”

Bae’s own company has 
evolved over the years. Kyung 
H. Kim founded the company 
and remains its president. 
Originally from Korea, Kim 
spent many years as a man-
ager with Hanjin Shipping. 
When first started, Seahawk 
Logitech got most of its busi-
ness from Korea, but that 
was primarily containerized 
freight. Now, said Bae, Korea 
accounts for less than 3% of 
total business.

(NEW – continued from 
page 3) Port of Oakland fruit, veggie cargo 

up 36 percent in four years
Port of Oakland contain-

erized fresh fruit and vegeta-
ble shipments have jumped 36 
percent since 2013, according 
to data released.  

The Port said further 
gains are likely as it adds 
capacity to handle tempera-
ture-controlled cargo.

About $6.1 billion worth 
of containerized fruit and 
veggie shipments moved 
through Oakland in 2017, 
the Port said. The volume 
equaled 135,000 20-foot con-
tainers.  The Port’s volume 
was less than 80,000 contain-
ers just four years ago. 

“This is high-value cargo 
that has to be handled care-
fully and shipped promptly,” 
said Port of Oakland Mari-
time Director John Driscoll.  
“Growth in our volume 
would indicate that we’re 
doing the job effectively.”

Exports accounted for 
103,000 containers of Oak-
land’s 2017 fresh fruit and veg-
etable cargo volume.  That was 
a 44 percent increase from four 
years ago.  Fruit and vegetable 
imports jumped 16 percent. 

The Port said oranges 
and grapes were among top 
exports.  Japan, South Korea 
and Hong Kong were leading 

export markets.
The data is watched 

closely because Oakland is 
considered one of the coun-
try’s most important agricul-
tural gateways.  The reasons:
• Oakland is adjacent to 
major growing regions in the 
Central, Napa and Salinas 
valleys. 
• Producers export through 
Oakland because it’s the last 
U.S. destination before out-
bound vessels head to Asia.  
That means their cargo isn’t 
delayed at intermediate stops.

The Port said it expects 
fruit and vegetable shipments 
to grow because it’s improv-
ing the ability to handle 
t empe ra tu r e - con t ro l l ed 
cargo.  Refrigerated export 
containers are now being 
delivered principally at night 
to Oakland’s largest marine 
terminal.  That speeds up 
handling and wait-time for 
sensitive cargo by avoiding 
busier dayside operations.  
Oakland’s second-largest ter-
minal is adding hundreds of 
electrical plug-in spaces for 
refrigerated containers this 
summer.  That means it can 
safely store more perishable 
cargo until the containers are 
loaded on vessels.
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HEAVY LIFT  
LEADERS.

together seamlessly to serve 
our clients with the highest 
levels of service and profes-
sionalism.”

Headquartered in Limas-
sol, SMT Shipping has over 
the past 30 years built a fleet of 
about 45 vessels trading in vari-
ous bulk commodity markets.

“For Eureka Shipping, 
the partnership with CSL 
provides a strong, collab-
orative platform to further 
invest in innovative logistics 
solutions to the benefit of 
our customers in the cement 
and building materials indus-
tries,” added Kai Grotterud, 
CEO, Eureka Shipping Ltd.  
The latter operates a fleet of 
self-unloading cement carri-
ers in the Baltic Sea, Atlan-
tic Ocean, the Mediterranean 
Sea, the Caribbean and Asia.

The partnership is 
described as “a strong strate-
gic fit, leveraging the compa-

nies’ respective strengths in 
the shipping and handling of 
dry bulk cargoes.”

There will be no change 
in the day-to-day manage-
ment and operation of vessels 
in the Eureka fleet. Subject to 
certain regulatory conditions, 
the transaction was expected 
to close by the end of June.

advent of novaalgoMa 
CeMent CarrierS

The CSL/SMT joint ven-
ture was preceded in early 
2016 by a similar agreement 
between Algoma Central Cor-
poration, which operates the 
largest fleet of liquid and bulk 
carriers on the Great Lakes-
St. Lawrence waterway, and 
Nova Marine Carriers based 
in Lugano, Switzerland.

 Algoma owns a 50% 
stake in NovaAlgoma Cement 
Carriers (NACC). Now the 
second biggest in the world, the 
NACC fleet comprises pneu-
matic cement carriers that use 

a compressor and pump system 
to load and unload cement 
powder via a large diameter 
hose. Such operations are very 
clean, with virtually no dis-
charge in the atmosphere.

Nova Marine Carriers 
controls a fleet of more than 
50 ships specializing in bulk 
traffic in the Mediterranean, 
Atlantic and Persian Gulf and 
in Italian cabotage.

When the joint venture 
was announced, Ken Soe-
rensen, president and CEO 
of Algoma Central Corpora-
tion of St. Catharines, Ontario 
described NACC as “an 
excellent example of a global 
shortsea shipping business 
that shares many character-
istics with our domestic dry-
bulk business.” He recalled 
that Algoma already provided 
technical and operations man-
agement services for three 
cement-carrying vessels on 
the Great Lakes on behalf of 
leading cement producers.

(FORGE – continued from 
page 2)

with barcode readers, so they 
removed the wire from an area 
on the door allowing operators 
to scan products without being 
exposed to the cold. 

“Some of it might seem 
small, but we’re willing to 
go down to the details to 
make it easier for the cus-
tomer,” he said.

Another diversification 
came with the development 
of larger loading machines, 
including mobile gantries 
and straddle carriers, a few 
of which were being tested in 
the plant during the tour. (see 
story, page 4).

On the factory floor, a 
technician demonstrates one 
of the company’s newest 
products, a machine just 
launched commercially that 
stuffs containers through the 
use of a hydraulically oper-
ated steel slip sheet. This 
particular slip sheet stuffer is 
destined for a logistics com-
pany in Romania, although 
McVicar said that Combilift 
will specifically be targeting 
customers such as export-
ers that pack long, heavy 
products such as timber into 
containers. “Companies are 
screaming for this,” he said.

intelligent gUidanCe 
vehiCleS

Going forward, Combi-
lift is now developing what 
McVicar called an “intel-
ligent guidance vehicle,” as 
opposed to the automated 
guidance vehicles that now 
populate the forklift and ware-
house universe. The goal is to 
provide unlimited flexibility 
in movement. “If someone 
sets a pallet or a regular fork-
lift in the way, the Combilift 
will actually know there’s 
another pallet there and will 
change its program to navi-
gate around what’s in front of 
it,” McVicar explained.

Two European compa-
nies, one in food and one in 
automotive manufacturing, 
are now testing the vehicle. 

Combilift is formulat-
ing its technology with an 
unidentified company that 
worked in the mining busi-
ness, where automated 
equipment must deal with 
a constantly changing land-
scape. “We’re calling it con-
tour mapping,” said McVicar. 
“We see a lot of merits going 
this way. Warehouse param-
eters change daily.” 

While flexibility rules 
the Combilift factory itself, 
“there’s very little automation 
in our plant. It’s still a very 
manual process,” McVicar 
said. That emphasis on its 
people, he believes, gives the 
company a great advantage. 
“We can tailor-make any 
product the customer needs 
in terms of tweaking it.”

It also underscores the 
company’s dedication to 
its workers. Combilift now 
employs 550 in its plant, 
with announced plans for 

an additional 200 jobs over 
the next three years. Com-
bilift is a major employer 
in this largely rural farming 
region, with some 10% of 
its workforce coming from 
Northern Ireland. McVicar 
said there were absolutely no 
plans to move the factory to 
a low-cost country, music to 
the ears of officials and eco-
nomic planners, as well as to 
the local populace.

McVicar explained that 
the company keeps labor 
content to 10% of its revenue. 
So, moving elsewhere would 
only save at the margins. 
Plus, he added, the company 
depends on numerous local 
subcontractors who fabricate 
many of the parts used in 
assembling the machines. 

“When you have exper-
tise here, [moving] is not 
even something to consider,” 
he emphasized. “The people 
that we have here is what 
makes the business.”

(LAUNCHES – continued 
from page 11)
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Agri-business: China 
plays its trump card
Beijing’s assault on US agricultural exports is 
blatantly designed to get the Trump Admin-
istration’s attention.

By George Lauriat, AJOT

Tit for Tat. In early April, 
the USTR (United States 
Trade Representative) 
released a list of $50 bil-
lion worth of Chinese 
electronics, machinery and 
aerospace products for a 
recommended 25% 
import tariff. On 
April 2nd, imme-
diately after the US 
steel and aluminum tariffs went 
into effect, China responded 
with tariffs on imports of 128 
US product lines. Out of the 
total 128 products, 94 targeted 
agricultural products with the 
remainder steel and alumi-
num (see Peter Buxbaum and 
Manik Mehta articles on pages 
6 & 7). The agricultural com-
modities fall into two sectors: 
86 products, including fresh 
and dried fruit, tree nuts and 
wine, that are subject to an 
additional 15% tariff and eight 
products, including pork, that 
are subject to an additional 
25% tariff. Collectively, these 
tariffs impact an estimated $2 
billion worth of U.S. food and 
agricultural exports.

Beijing’s assault on US 
agricultural exports is bla-
tantly designed to get the 
Trump Administration’s 
attention. China is the sec-
ond-largest market for U.S. 
agricultural products, account-
ing for more than $19.6 billion 
worth goods in 2017. Further, 
this is the region of the US 
which heavily supported can-
didate Trump at the polls and 
helped deliver him the presi-
dency. So, sowing some fiscal 
discomfort to the farmers and 
ranchers that rely on exports to 
China for a large slice of their 
livelihood is well founded.

The entire tit-for-tat or 
tariff-for-tariff exchange is 
nominally tied to the alle-
gation that China has been 
dumping steel and alumi-
num products into the U.S. In 
most cases, trade disputes are 
referred to the WTO (World 
Trade Organization) to which 
both the US and China are 
signatories. But since the dis-
pute was placed under section 
232 of the U.S. Trade Expan-
sion Act of 1962, the Trump 
Administration has taken the 
view the Chinese steel and 
aluminum imports “threaten 
to impair the national security 
of the United States” accord-
ing to an April 4th letter sent 
to China’s ambassador to the 
U.S., Zhang Xiangchen. 

While it is difficult to see 
how Chinese steel imports at 
2.15% by weight or 3.35% by 
dollar value (2017 figures) are 
impairing the national security 
of the U.S. The real reason 

for tariffs (and thus China’s 
response) is much simpler.

From the onset, Pres-
ident Trump’s singular 
economic aim has been 
to find ways to reduce 
the U.S. trade deficit and 

China with a hefty 
$375 billion (2017) 
trade surplus is the 
main target.

China’S trUMp Card

Early on in the dispute, 
China sent a warning shot 

(CARD – continued on 
page 22)

North AmericAN 
Agriculture 2018



We think inside the box.
Hamburg Süd is a climate change expert. Inside your container, it’s all about high-tech refrigera-

tion and atmosphere management. We employ and apply the world’s most advanced technology

to precisely establish, manage, measure and maintain the conditions needed to optimise your

product’s shelf life. Carefully configured to specific commodities, our systems help to bring more

markets into closer commercial proximity. It’s what we’re famous for – great cargo care,

and added value.

The extra, special reefer treatment
is on us.

www.hamburgsud-line.com

No matter what.



22 American Journal of Transportation  ajot.com

SHIP WITH US TODAY

SIMPLE. 
COMPETITIVE. 
CONNECTED.

SPECIAL CARGO 
ICON/BADGE

EUROPE
TO

U.S. MID-WEST

U.S. MID-WEST
TO

NORTH AFRICA

DIRECT ACCESS 
INTO ALL OF NORTH 

AMERICA

TRADING IN 
OVER 50 GLOBAL 

MARKETS

SEAMLESS SUPPLY 
CHAIN WITH A 

CONNECTED NETWORK

BULK, BREAK BULK, 
LIQUID &  

SPECIAL CARGO

SAVE
TIME &

SAVE
MONEY

across the Trump Administration’s 
bow. Since 2014 sorghum exports 
to China soared. The grain used for 
animal feed was also used in making 
Chinese liquor. China now accounts 
for 90% of U.S. sorghum exports.

On February 4th China announced 
it was launching an “antidump-
ing” investigation on U.S. sorghum 
exports. Almost immediately all new 
sales of sorghum to China stopped. 
On April 17th, China announced it 
had concluded the investigation and 
determined U.S. sorghum was indeed 
unfairly subsidized. With that ruling 
in hand, China imposed a 179% duty 
on U.S. sorghum at entry. The sudden-
ness of China’s announcement report-
edly caught twenty ships at sea loaded 
with U.S. sorghum. The ships carrying 
1.2 million tons valued at $216 mil-
lion immediately began scrambling 
to find new destinations to avoid the 
178.6% tariff. 

While the sorghum was a shot 
across the bow, the real blow is the 
25% tariff on soybeans. When it 

comes to exports, soybeans are the 
crop of crops. In 2017, U.S. farmers 
produced a record 4.4 billion bushels 
of soybeans and exported 2.3 billion 
bushels, or 52%, valued at $27 billion. 
Over the past two decades, soybeans 
have contributed more to the U.S. 
trade balance than any other agricul-
tural product. 

Around 62% (2017) amounting to 
1.4 billion bushels of U.S. soybeans 
are exported to China. At roughly $14 
billion, it is the largest U.S. export 
crop. From the other perspective, 
China imports around $34 billion 
worth of soybeans annually or about 
60% of the world trade in soybeans. 
So in May, when China cancelled 
62,690 mt [Bloomberg] in retaliation 
for the Trump Administration’s tariff, 
the commodity market shuddered.

For decades U.S. agricultural inter-
ests like the ASA (American Soybean 
Associations) have worked to open 
China to U.S. soybean imports – the 
ASA says in their background report 
in opposition to the Administration’s 

US files rare WTO Counter Notification 
against India 

U.S. Trade Representative Robert 
Lighthizer and Secretary of Agricul-
ture Sonny Perdue  announced that 
the United States submitted a counter 
notification in the World Trade Orga-
nization (WTO) Committee on Agri-
culture (COA) on India’s market price 
support (MPS) for wheat and rice. 
Filed on May 4, 2018, this is the first 
ever COA notification under the WTO 
Agreement on Agriculture regarding 
another country’s measures. 

“The United States expects our 
trading partners to comply with the 
reporting requirements they agreed to 
when joining the WTO,” said Ambas-
sador Lighthizer. “Accurate report-
ing and improved transparency of 
these programs is an important step in 
ensuring that our trading partners are 
living up to their WTO commitments 
and helps achieve more market-based 
outcomes through the multilateral 
trading system.”

“American farmers are the most 
productive and competitive in the 
world, and with free and fair trade, 
they always do well in the international 
marketplace,” Secretary Perdue said.  
“India represents a massive market, 
and we want greater access for U.S. 
products, but India must be transparent 
about their practices.  For trade to be 
free and fair, all parties must abide by 
their WTO commitments.”

Based on U.S. calculations, it 
appears that India has substantially 
underreported its market price support 
for wheat and rice.  When calculated 
according to WTO Agreement on Agri-
culture methodology, India’s market 
price support for wheat and rice far 
exceeded its allowable levels of trade 
distorting domestic support. The United 
States expects a robust discussion on 
how India implements and notifies its 
policies at the next COA meeting, which 
is scheduled for June 2018.

USDA and USTR finalize access 
for US pork exports to Argentina

U.S. Secretary of Agricul-
ture Sonny Perdue and U.S. Trade 
Representative Robert Lighthizer 
announced that the government of 
Argentina has finalized technical 
requirements that will allow U.S. pork 
to be imported into Argentina for the 
first time since 1992.

Since the White House announced 
an agreement with Argentina last 
August, technical staff from the U.S. 
Department of Agriculture and the 
Office of the U.S. Trade Representa-
tive have been working with Argen-
tina’s Ministry of Agro-Industry on 
(FINALIZE – continued on page 23)

(CARD – continued on page 23)

(CARD – continued from page 20)
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tariffs, “China is perhaps our most 
impressive success story.” And as the 
numbers suggest, they have been very 
successful.

Whether China’s tactics have 
gotten the attention of the Trump 
Administration is hard to say – nego-
tiations are reportedly still far apart. 
Nonetheless China’s move has gar-
nered the attention of U.S. farmers. 
ASA (American Soybean Associa-
tions) President John Heisdorffer 
said, “ASA has consistently raised 
our significant concern since the pros-
pect for tariffs was raised. Now this 
is no longer a hypothetical, and a 25 
percent tariff on U.S. soybeans into 
China will have a devastating effect 
on every soybean farmer in America. 
Adding, “We believe strongly that soy 
can help reduce our trade deficit by 
increasing competitiveness.” 

Still, like all trade wars – or in 
this case, skirmishes – there are 
rarely winners, China is going to 
have a difficult time replacing U.S. 
soy bean imports. Ramping up new 
production and shipments from other 
sources will be difficult, especially 
matching U.S. soybean prices. Brazil 
is the obvious choice, followed by 
Argentina and the development of 
China’s own domestic soybean crops. 
The latter comes at a cost – substitut-
ing one crop for another is often an 
expensive proposition.

Of the alternatives, Brazil, the 
world’s largest exporter (the U.S. is 
number 2), is the only viable alterna-
tive source and is unlikely in the short 
run to be able to fill the void. 

From the U.S. perspective, diver-
sifying exports is one solution, albeit 
a difficult one. U.S. Grains Council 
President and CEO Tom Sleight wrote 
in a statement, “In the near term, we 
will continue our work to diversify 
the markets to which our products are 
exported, focused on sales that can 
support prices this crop year. Based 
on our recent experience, we are well 
aware this work will be an uphill 
battle because our reputation as a reli-
able supplier has come into question.”

The question is not whether the 
U.S. can supply the crops but whether 
there will be a market for the goods 
given salted soil conditions of U.S. 
trade relations.

Europe is the logical market for 
U.S. soybeans but there is a trade war 
brewing with the EU. The next logical 
trade partner is Mexico, but with the 
current state of the re-negotiation of 
NAFTA treaty, Mexico may well look 
to other suppliers. 

On the horizon, with TPP-11 going 
into effect, countries like Australia will 
have an advantage over the U.S. – com-
petition not only in the China market 
but throughout Southeast Asia. It is 
worth noting that one of the diverted 
China shipments ended up in Vietnam, 
a market destination that might not be 
competitive for the U.S. in the future.

fUtUre

Although China’s cut purchases 
of U.S. soybeans (and other agricul-
tural products) and substituted more 
imports from Argentina and Brazil, it 
isn’t necessarily catastrophic to U.S. 
farmers…for the moment. Generally, 
this is the period of time, when China 
buys from South America. 

The USDA is still bullish for 
exports to China for the 2018/19 crop 
year, despite China’s own agricultural 
ministry forecasting lower imports. 
Both might be right.

new terms for market access that are 
practical, science-based and consis-
tent with relevant international animal 
health standards. The finalization of 
these technical requirements means 
that U.S. exports of pork and natural 
swine casings can now resume.

“This breakthrough is the result of 
efforts by this Administration to help 
America’s farmers and ranchers reach 
new markets and ensure fair trade 
practices by our international part-
ners,” Perdue said. “Once the people 
of Argentina get a taste of American 
pork products after all this time, we’re 
sure they’ll want more of it. This is 
a great day for our agriculture com-
munity and an example of how the 
Trump Administration is committed 
to supporting our producers by open-
ing new markets for their products.”

The United States is the world’s 
top pork exporter, with global sales 
totaling $6.5 billion last year. Argen-
tina is a potential $10-million-per-year 
market for America’s pork producers, 
with significant growth opportunities 
possible in subsequent years.

(FINALIZE – continued from page 22)(CARD – continued from page 22)
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Boeing 747s are back from the dead
A funny thing happened to an older gen-

eration of Boeing Co. 747 jumbo jets on their 
way to dusty oblivion in desert parking lots.

Instead of being scrapped, the hump-
backed planes are back in demand as work-
horses of global shipping. Booming trade is 
stoking the need for big, long-range jets to 
haul time-sensitive goods, from Apple Inc. 
iPhones made in China to fresh flowers grown 
in Latin America.

Interest in Boeing’s 747-400 freighter 
family was already rebounding last year, even 
as Delta Air Lines Inc. and United Continental 
Holdings Inc. hosted nostalgic farewell tours to 
mark the end of U.S. passenger service on the 
four-engine behemoth nicknamed the “Queen 
of the Skies.” With Boeing’s factory-fresh 
models sold out through 2021, cargo carriers 
are snapping up jumbo freighters that were 
built from 1993 to 2009—if they can find them.

“It’s tightened up, that’s for sure,” 
said William Flynn, chief executive officer 
of Atlas Air Worldwide Holdings Inc., the 
world’s largest operator of jumbo freighters. 
The lessor is in the process of adding six 747-
400 freighters to its fleet. “There’s just a finite 
number of aircraft,” he said.

Demand is strongest for used 747s origi-
nally built as freighters, since they have hinged 
noses that flip open to load oversize cargo such 

as oil-drilling equipment. Lease rates have 
rebounded for the aircraft, while the number 
of stored models has shrunk to the point where 
almost every airworthy plane is spoken for, 
according to George Dimitroff, head of valua-
tions for Flight Ascend Consultancy.

The resurgence is even starting to extend 
to cargo-haulers converted from passenger 
jumbos, which are heavier and can load only 
via doors carved into the side. Once written 
off as dead, the converted 747 freighters have 
shown new life over the last nine months, Dim-
itroff said. While it’s not quite a comeback, 
lease rates have climbed for older models.

One sign of the renewed interest: “We’re 
seeing aircraft get D-checks that were in stor-
age for a long time that we thought were going 
to be parted-out,” he said, using an industry 
term for heavy maintenance. The cost, typically 
more than $3 million a plane, is an indication 
they’ll fly again, instead of being chopped up.

To be sure, the revival involves a small 
subset of the 1,544 jumbos that have flown 
away from Boeing’s Seattle-area factory since 
the four-engine 747 debuted in 1970. There’s 
no sign of a similar resurgence for brand-new 
passenger versions of the 747-8, or Airbus 
SE’s A380 superjumbo.

A global trade war could snuff interest in 

Air cArgo quArterly

(BACK – continued on page 25)

Boeing big winner 
in WTO dispute

It was big news for US 
aircraft manufacturer Boeing. 
On April 15th, the WTO 
(World Trade Organization) 
announced it final decision 
on the over decade long dis-
pute between the U.S. and 
EU over alleged subsidies to 
Airbus the European aircraft 
manufacturer.

The WTO findings stated 
the EU failed to honor multiple 
previous rulings and has pro-
vided more than $22 billions of 
illegal subsidies to Airbus. The 
WTO ruling determined the 
EU must end its unfair business 
practices and remedy the ongo-
ing harm caused by the illegal 
subsidies.

This landmark ruling by 
the WTO Appellate Body is 
the final decision in this case, 
which was initiated in 2006. 
Today’s decision ends the 
dispute and clears the way for 
the United States Trade Rep-
resentative (USTR) to seek 
remedies in the form of tar-
iffs against European imports 
to the United States.

The authorized tariffs are 
likely to total billions in duties 
per year, unless and until Airbus 
addresses the illegal subsidies 
it received from European gov-
ernments for its most recently 
launched airplanes. It is antici-
pated that U.S. tariffs will be 
authorized up to the amount of 
annual harm this market-dis-
torting tactic is causing. Tariffs 
could be scheduled as early as 
2019. This is expected to be the 
largest-ever WTO authoriza-
tion of retaliatory tariffs.

“Today’s final ruling sends 
a clear message: disregard for 
the rules and illegal subsidies is 
not tolerated. The commer-
cial success of products and 
services should be driven by 
their merits and not by market-
distorting actions,” said Dennis 
Muilenburg, Boeing chairman, 
president and CEO. “Now that 
the WTO has issued its final 
ruling, it is incumbent upon all 
parties to fully comply as such 
actions will ultimately produce 
the best outcomes for our cus-
tomers and the mutual health 
of our industry. We appreciate 
the tireless efforts of the U.S. 
Trade Representative over 
the 14 years of this investiga-
tion to strengthen the global 
aerospace industry by ending 
illegal subsidies.”

The US government, with 
Boeing’s full support, has 
complied with WTO rulings 
stemming from the two cases 
the EU brought against the 
United States. One case has 
already ended in favor of the 
United States, and in the other, 
the vast majority of the alle-
gations the EU made against 
the United States and Boeing 
were dismissed. Where there 
were narrow rulings against 
U.S. practices, they have been 
fully addressed to the WTO’s 
satisfaction.

Just one finding against 
the United States now remains 
before the WTO, which con-
cerns a Washington state tax 
measure. It is under appeal 
and should be decided later 
this year or in early 2019.
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the older freighters. So would 
a big increase in oil prices.

“If we get to $90 a barrel, 
it’s going to start getting really 
ugly for the four-engine air-
craft again,” said Brian Postel, 
vice president for aircraft 
acquisition at Unical Aviation 
Inc., a San Bernardino, Cal-
ifornia-based supplier of air-
craft parts and maintenance. 
A U.S. benchmark exceeded 
$70 a barrel this month for the 
first time since 2014.

Still, the recent trend 
reverses the steady stream of 
747s that had headed to bone-
yards this decade. Airlines 
switched long-range flying to 
more economical twin-engine 
models, and Boeing last year 
dropped the 747 from its long-
term forecast for passenger 
planes. Package carriers parked 
early-build freighters amid 
whipsawing fuel prices and a 
prolonged air-cargo slump.

The total number of per-
manently retired or scrapped 
Boeing jumbos more than 
doubled, from 442 in 2010 to 
890 this year, according to a 
Bloomberg Intelligence anal-
ysis of Flight Ascend data.

“Storage is your slow 
march to death,” Bloomberg 
Intelligence analyst George 
Ferguson said of the desert 
lots where old aircraft go to 

be raided for parts.
But starting in mid-2016, 

air shipments started to rebound 
slowly, and then in monthly 
leaps. United Parcel Service 
Inc. negotiated a freighter order 
that will keep Boeing’s 747-8 
assembly line open into the 
next decade. Atlas Air started 
lining up 747-400 freighters for 
customers such as DHL World-
wide Express.

The older models cost 
a small fraction of Boeing’s 
$403.6 million list price for a 
747-8 freighter. In fact, Chi-
nese package carrier SF Air-
lines Co. bought two of the 
youngest -400s for 320 million 
yuan ($50 million) last year 
online via Taobao, China’s big-
gest e-commerce platform.

“That pays for a lot of 
fuel,” Unical’s Postel said.

While air-freight growth 
slowed in March, demand is 
still forecast to increase from 
4 percent to 5 percent this 
year, according to the Inter-
national Air Transport Asso-
ciation. That bodes well for 
all-new Boeing freighters, as 
well as for the used models.

Atlas Air, which has 10 of 
the planemaker’s latest cargo 
version in its fleet, “would like 
to acquire a few more 747-8,” 
CEO Flynn said. “We haven’t 
said when or how many, but 
it’s a great asset.”

The cargo comeback has 

enabled Boeing Capital Corp., 
the manufacturer’s financing 
arm, to shrink the amount of 
financing it had provided to 
help support 747-8 sales during 
the slump. As of the first quar-
ter, the exposure had shrunk to 
$481 million, from $1.07 bil-
lion a year earlier, according to 
a federal filing.

“The return of the cargo 
market has been a factor, 
along with BCC’s expertise in 
placing wide-body airplanes,” 
Joanna Pickup, a Boeing 
spokeswoman, said by email.

There’s little chance the 
resurgence will extend the 
lives of those final Delta 
and United passenger 747-
400 planes parked over the 
last year. Boeing no longer 
retrofits the planes to haul 
packages instead of people, 
makeovers that used to cost 
as much as $30 million.

One or two of the jumbos 
may wind up with a boutique 
lessor. The rest, more than 
likely, will be carved up into 
scrap metal and spare parts to 
help keep the freighters flying 
a decade or more, said Postel. 
His company purchased 77 
aircraft to be parted-out over 
the past two years, including 
a half dozen -400s.

“The passenger ones will 
be gone,” he said of Boeing’s 
best-selling jumbo variant. 
“The freighters have a chance.”

(BACK – continued from 
page 24)Emirates SkyCargo has 

fruitful year with Emirates Fresh
Dubai, UAE, 08 May 

2018- Emirates SkyCargo, the 
freight division of Emirates, 
has recorded a successful year 
of transporting perishables with 
Emirates Fresh- the air cargo 
carrier’s specialised portfolio 
of solutions for air-freighting 
different kinds of perishable 
cargo across its network of 
over 155 destinations.

Since the launch of Emir-
ates Fresh in April 2017, Emir-
ates SkyCargo has transported 
close to 400,000 tons of perish-
ables under the three different 
Emirates Fresh service catego-
ries. Emirates Fresh is the basic 
offering to transport general 
perishables such as fruits and 
vegetables that have a high 
temperature tolerance. Emir-
ates Fresh Breathe provides 
ventilated cool chain solutions 
for delicate perishables such as 
fresh cut flowers, and Emirates 
Fresh Active provides intensive 
cool chain protection for per-
ishables that cannot withstand 
any temperature deviation.

Fruits and vegetables were 
the largest category of perish-
ables transported by Emirates 
SkyCargo. In the last year, the 
air cargo carrier transported 
over 150,000 tons of fruits and 
vegetables globally. More than 

a fifth of the total volume of 
fruits and vegetables carried 
on Emirates SkyCargo were 
exported from India. Nearly 
half of the fruits and vegetables 
from across the world were 
imported into the UAE, which 
has a thriving international 
food scene catering to a large 
expatriate population. With 
the onset of the export season 
for mangoes from the Indian 
subcontinent and the start of 
Ramadan, Emirates SkyCargo 
will be going through one of its 
busiest seasons in the year for 
transport of perishables from 
May 2018 onwards. 

Emirates SkyCargo also 
transported over 65,000 tons 
of seafood and close to 60,000 
tons of meat in the past 12 
months. The air cargo car-
rier transports items such as 
salmon from Norway to East 
Asia, seafood from South 
Africa and Uganda to Europe 
and premium meat from Mel-
bourne to the Middle East. It 
carried close to 25,000 tonnes 
of meat exports from Austra-
lia and New Zealand.

Over 50,000 tons of fresh 
flowers and plants were also 
transported on Emirates Sky-
Cargo between April 2017 
and March 2018. 
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Gain a better understanding of 
your total landed costs with Yusen 
Logistics. As your third-party 
logistics partner, we can help you 
identify hidden costs, improve 
visibility and reduce inefficiencies 
throughout your supply chain. 
While you’re focusing on your core 
competencies, we’re managing all 
aspects of your complex logistics 
needs and delivering measurable 
bottom-line results.

www.yusen-logistics.com

DO THE NUMBERS 
ADD UP? FINDING  
HIDDEN SUPPLY 
CHAIN COSTS

Correction: In the AJOT edition #668 
article entitled Capacity challenges, 
tariff impacts grappled with at New 
Orleans event, the quote by Charles 
Brittingham on page 21 should read as 
follows: “[I’m] not going to disparage 
this plan as many have done since its 
introduction. What was expected [by 
Congress] wasn’t exactly what was 
delivered.  But it’s the start of a very 
interesting, very complicated conver-
sation between the Administration and 
Congress starting now and lasting to 
the end of the 116th Congress.”

American Airlines Cargo nabs 
multimodal 2018 airfreight award

American Airlines Cargo has 
announced that it has been named the 
“Air Cargo Operator of the Year” by 
the Freight Transport Association (FTA) 
during the Multimodal Awards in Bir-
mingham, United Kingdom in April.

The award, voted on by thousands 

of readers of the Multimodal newslet-
ter and FTA members and exhibitors, 
recognizes “excellence in air, road, 
rail, maritime, and freight forwarding 
services.” 

The FTA is a trade association that 
supports, shapes and advocates for 
efficient logistics. Members of the FTA 
represent road, rail, sea and air indus-
tries, as well as the buyers of freight 
services such as retailers and manufac-
turers whose businesses depend on the 
efficient movement of goods.

The award marks the third time 
American has been recognized this 
year. American also received the 
Express Cargo Service Standard of 
Excellence award from the Express 
Delivery & Logistics Association 
and was named the International Car-
rier of the Year by the Airforwarders 
Association. 

AirBridgeCargo Airlines and PACTL 
sign MoU to extend solutions for 
pharma customers in China 

AirBridgeCargo Airlines (ABC) 
and Shanghai Pudong International Air-
port Cargo Terminal Co., Ltd (PACTL) 
have signed Memorandum of Under-
standing on cooperation in the sector 
of time and temperature sensitive ship-
ments, primarily focusing on pharma-
ceutical and healthcare products.  

The agreement will serve as 
a commitment by both parties to 
develop, expand, and promote busi-
ness cooperation in this area, and cor-
responds to the strategic cooperation 
agreement between ABC and Shang-
hai Airport Authority signed in Sep-
tember 2017. 

With both companies already IATA 
CEIV Pharma-certified, the MoU con-
centrates on the enhancement of oper-
ations for pharmaceutical shipments 
by optimizing internal procedures, 
strengthening personnel skills, and 
leveraging innovative IT technologies 
to deliver the best customer experi-
ence and achieve the optimum benefit 
to support the well-being of end-user 
patients around the world. 

“The pharmaceutical sector sets 
the high level of expectations for all 
supply chain stakeholders. Under-
standing the need for high-end services 
our customers expect us to provide, 
we work with forward-thinking and 
trustworthy partners. We are proud 
to have PACTL among our strategic 
partners, sharing the same values and 
business prospects towards the devel-
opment of the pharmaceutical sector,” 
highlighted Sergey Lazarev, General 
Director of AirBridgeCargo Airlines. 

Christian Haug, Vice President 
of PACTL, said: “Now it’s the right 
time to collaborate with AirBridge-
Cargo. PACTL’s IATA CEIV has been 
granted since the very beginning of 
2016 and the PACTL Cool Center is 
the newest contribution to cool chain 
infrastructure for all temperature sen-
sitive goods in PVG. The facility is 
about 3500 square meters and with the 
capacity to handle 100,000 tons annu-
ally. Meanwhile, PACTL provides 
integrated, qualified, and reliable cool 
center solutions, and advocate to eco-
friendly concepts to improve the cus-
tomer values. There’s no doubt that 
PACTL will assist AirBridgeCargo to 
coordinate with all parties for TTSP 
shipment handling and storage.” 

China has been the backbone of 
ABC’s strategy from the day first of its 
operations, with the company strength-
ening its footprint and introducing more 
destinations and frequencies to meet the 
needs of its customers. Shanghai was 
among ABC’s first online stations in 
China and the company is increasing 
frequencies each season, currently oper-
ating more than 20 weekly flights, with 
the support of its trusted and reliable 
partners, such as PACTL. 

The official signing ceremony 
was held on the first day of the Air 
Cargo China 2018 exhibition, which 
takes place in Shanghai every two 
years and is considered to be one of 
the world’s major logistics events. It 
was followed by a welcome reception 
on AirBridgeCargo’s eye-catching 
exhibition stand.

Happy airBridgeCargo and Shanghai Pudong International airport employees
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Single Source Solutions “S3”

One Kellaway Drive 
Randolph, MA 02368 

855-4ROADONE 
(855-476-2366)
www.roadone.com

LET’S CONNECT.

Learn how our S3 can empower your intermodal 
transportation program. It’s the Single Source 
Solution that will pay dividends for you from 
ports and rails to warehouse and distribution 
solutions nationwide.

Solutions That Connect
•  Domestic Intermodal Trucking Solutions
•  International Intermodal Trucking Solutions
•  Container Terminal Solutions
•  Regional Dedicated Truckload Solutions
•  National Transloading, Warehousing and Distribution Solutions

SICC and vCargo Cloud launch 
world’s first blockchain-based eCO

The world’s first blockchain-based Electronic 
Certificate of Origin [eCO] platform was unveiled 
in Singapore by the Singapore International 
Chamber of Commerce [SICC] and Singapore-
based cross-border solutions provider vCargo 
Cloud Pte [VCC].

Developed by VCC, a 50.01%-owned subsid-
iary of SGX-listed DeClout Ltd., the eCO platform 
will vastly improve transparency, security and effi-
ciency in authenticating trade documents. It permits 
instant verification of eCOs and runs on a private 
blockchain network that prevents fraud, alterations 
and third-party interference. 

SICC and VCC unveiled the platform at a cer-
emony officiated by Guest-of-Honour Mr Chua 
Taik Him, Singapore’s Senior Advisor of Enter-
prise, which was attended by over 100 senior Sin-
gaporean officials from trade-related agencies and 
industry leaders. 

The platform represents a quantum leap in pro-
cessing CO’s and other trade-related documents by 
hosting information of trade transactions on a tam-
per-proof distributed ledger system, which can be 
authenticated and accessed by various stakeholders 
to the platform. 

A certificate of origin [CO] is an international 
trade document which certifies that the goods in 
a specific shipment have been wholly obtained, 
produced, manufactured or processed in the stated 
country. An initial group of users will move to the 
new system, with the remaining users transiting in 
subsequent phases.

VCC’s platform utilises QR codes, allowing eCOs 
to be scanned using smart phones and then printed. 
Allowable prints are restricted to prevent unauthorised 
duplicates. The system improves efficiency and mini-
mises the costs of verifying COs, removing a major 
impediment in the process and a frequent cause of high 
insurance or trade finance costs.

As the first chamber to implement blockchain-
based eCOs, the SICC seeks to provide a trade 
facilitation system that offers the highest security, 
efficiency and flexibility to its members, trade-
related agencies and users of complementary ser-
vices such as trade financing and insurance.

VCC intends to leverage on the Singapore 
launch to promote the platform globally, begin-
ning with Asian countries that are substantive 
manufacturing exporters such as Japan, Myanmar 
and Sri Lanka, using the pay-per-use model. 

The launch of the blockchain-based eCO plat-
form comes amidst the Singapore Government’s 
call for a Self-Certification regime through the 
ASEAN Single Window, which aims to expedite 
freight clearance and reduce manual paperwork 
across all 10 member countries. 

This new solution will also strengthen Singa-
pore’s position as a global innovation hub and rein-
forces the city-state’s strong commitment to driving 
the digitalisation of trade to improve productivity.

Victor Mills, Chief Executive of SICC, said: 
“SICC is honored to work with VCC on the launch 
of its platform. This new eCO system revolution-
izes essentially 19th century processes, providing 
greater security for all users as well as a clear, 
unambiguous audit trail through the use of block-
chain. I congratulate VCC on its launch.”

Desmond Tay, CEO of VCC, remarked: “The 
launch of this eCO solution will make VCC the 
first in the industry to make eCOs immutable. 
These blockchain capabilities will be incorpo-
rated across our CamelONE cross-border digital 
platform, making it even more secure and robust. 

“As an industry leader with established part-
nerships and an extensive regional presence, VCC 
will strive to deliver continual improvements and 
innovations in our solutions and to meet the rising 
global demand for the digitalization of trade” 

AFF Global Logistics acquires Alaskan Express
AFF Global Logistics (“AFF”), 

the largest U.S. domestic ocean 
freight forwarder specializing in 
less-than-container-load freight 
shipments, announced that it 
had acquired Alaskan Express 
(“AE”). AFF is currently owned 
by The Resolute Fund II, L.P., a 
private equity fund managed by 
The Jordan Company, L.P., and 
AFF’s management team.

Headquartered in Sumner, 
Washington, AE is a domestic 
freight forwarder with decades 
of experience serving Alaska.

AE will be merging its busi-
ness operations with AFF, further 
strengthening its presence and 
services in an improving Alaska 
economy and providing greater 
opportunities for its employ-
ees. Alaskan Express customers 
can look forward to continued 
great service by the same trusted 
personnel, as well as access to 
AFF’s global network of logis-
tics capabilities.

“We are excited to welcome 
the Alaskan Express staff to the 
AFF team. This is a tremen-
dous opportunity to combine our 
resources and pursue our common 
goal to deliver best–in-class capa-
bilities, technology and services 
into the Alaska market,” said AFF 
VP of Alaska Operations, Craig 
Forbes. “Alaskan Express has 
a strong reputation and joining 

forces was a logical choice that 
will benefit all of our customers.”

“AFF is a great choice of 
partner, and will allow us to take 

advantage of the many synergies 
we share to deliver added value 
services to the customers of both 
companies,” said Pete Schaul.

Schneider teams up with SkyBitz 
to implement its trailer and 
container tracking system

Schneider, a premier pro-
vider of transportation and logis-
tics services, announced that 
it has teamed up with SkyBitz 
to implement Schneider’s third 
generation trailer and container 
tracking system. SkyBitz is a 
leading provider of best-fit vehi-
cle and asset tracking solutions 
that give companies total vis-
ibility into their fleets and cargo, 
without increasing overhead.

“Schneider is committed to 
providing a differentiated driver 
experience and eliminating job 
irritants,” says Shaleen Devgun, 
Executive Vice President and 
CIO, Schneider. “This technol-
ogy enables drivers to efficiently 
locate an available empty trailer 
or container with pinpoint accu-
racy using their mobile devices 
which saves a significant amount 
of time.”

As part of its third-generation 
solution, Schneider has leveraged 
the SkyBitz Falcon GXT5002C, 
a solar-powered, GPS-based asset 
management device that improves 
asset utilization and cargo visibil-
ity. The Falcon GXT5002C pro-
vides reporting on several critical 
data points, including arrival and 
departure times, inner yard move-

ments, idle durations, and cargo 
loaded or unloaded events in near-
real time.

“Schneider wanted a high-
quality trailer and container 
tracking solution that could be 
implemented quickly and effi-
ciently,” says Henry Popplewell, 
President, SkyBitz. “SkyBitz 
designs its trailer, container, and 
asset tracking solutions for reli-
ability, simple installation, and 
an overall lower cost of owner-
ship. These tools give shippers 
more ways to ensure they’re 
delivering the highest quality 
service to every customer.” 

“Our multi-vendor telemat-
ics strategy enables us to bring 
the best available functionality 
to our drivers,” adds Shaleen 
Devgun. “SkyBitz won the day 
with its latest technology.”

Through this working rela-
tionship, SkyBitz and Schneider 
can bring greater asset visibil-
ity and operational efficiency to 
drivers and customers across 
North America. With this solu-
tion, dispatchers, drivers, and 
customer service associates can 
make more timely, data-driven 
business decisions from a variety 
of desktop and mobile devices.

TRAC Intermodal doubles 
mobile service unit fleet

TRAC Intermodal is doubling the size of its Mobile Service Unit 
(MSU) truck fleet to help accelerate chassis repairs and increase inter-
modal shipment velocity at key rail ramps across the country. 

TRAC established its MSU program in 2016 to help ensure that 
high-quality, roadable chassis are readily available for customers.  
The MSU program adds needed repair capacity in select markets and 
has been expanded each year since it was launched. 
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Tipping the balance – 
Container ship subsidies

Maersk’s CEO Soren Skou commented recently on the state of 
container shipping noting that government subsidy helps to create 
over capacity and promotes competitive imbalance. Advocating a 
competitive approach, he stated that the market will sort out carriers 
with profitable business models.

a downtUrn in the Market

The world container index 
this week dipped below $1,200 
per FEU against a high of over 
$1,800 in January.

Attending a maritime 
conference in Singapore, Mr. 
Skou noted that container 
rates from Asia to Europe have 
fallen to around $600, less than 
half of the $1,400 break-even 
point needed to sustain a 
healthy trade lane. Freight rates 
for the U.S. trade are down 
3.9% for the West Coast and 
4.6% according to the Shang-
hai Shipping Exchange. A 
driving factor for poor rate 
performance can be linked to 
over-capacity in the market.

CapaCity iS at an all-tiMe high

In today’s highly charged market if your competitor orders new more 
efficient ships, you are compelled to do the same. “The LOADSTAR” 
reported that the world container fleet will grow by an additional 5.6% this year 
with the current schedule of new builds adding approximately 1.49 million 
TEUs to the global marketplace. Carriers are expected to 
scrap tonnage amounting to only 350,000 TEUs which is the 
lowest amount in almost 4 years. On the global scale, cargo capacity will 
over shadow demand by almost 20% and this is unlikely to change in the 
near future.

The problem becomes leveling the playing field with regard to gov-
ernment subsidies for vessel construction. Last year the Korean Ministry 
of Ocean and Fisheries established the Korean Maritime Corporation 
(KMC) and infused it with up to $4.62 billion in capital, 51% of which 
was funded by the government. Hyundai Merchant Marine (HMM), 
the national flag carrier, is of course the main recipient of the money. 
Hyundai and the KMC plan to significantly grow HMM’s operation 
through 2020 by ordering 20 Ultra Large Container Vessels in the 
20,000 TEU class and 11 ships at 13,000 TEUs. Total cost for the proj-
ect is estimated at $2.77 billion.This will dramatically bump up Hyun-
dai’s fleet, taking it from Alphaliner’s current position of number 12 
to 7th or 8th on the world container stage. As you can imagine the 
move does not sit well with public and privately held carriers such as 
Maersk, MSC and CMA which look to conventional funding in order 
to keep pace.

operating at a diSadvantage

As carriers seek to consolidate operations to control costs, they 
face increasing pressure from subsidized competitors. Cosco Ship-
ping Holdings, for example, turned a healthy profit last year of nearly 
$426 million but admitted that in addition to restructuring their busi-
ness model, nearly 43% of that was the result of government subsi-
dies. In 2017 the carrier received nearly $184 million for operating 
costs, new builds and demolition of older vessels. The acquisition of 
OOCL added 694,597 TEU and 100 ships to their fleet solidly secur-
ing their position as the world’s fourth largest carrier. By the same 
token Hapag Lloyd’s acquisition of United Arab Shipping in May was 
accomplished by the issuance of over 11 million new shares equal-
ing $414 million. HPL ranks fifth on Alphaliner’s list of the Top 100 
container carriers. Like Cosco the funds were used to reduce debt and 
strengthen Hapag Lloyd’s corporate structure. The difference is that 
the carrier was able to report a $39.5 million profit through global 
expansion of 46 million TEUs utilizing capital backed by its primary 
shareholders rather than government funding.

national pride

Admittedly there are valid reasons for keeping one’s National 
Flag afloat. Taiwan extended $1.9 billion in state funds last year to 
bolster ailing Yang Ming Lines (YML). A recapitalization plan launched 
late in 2016 began to turn the carrier around after the infusion of money 
from the Taiwanese Government. At the end of last year, the carrier 
reported a profit of $10.78 million with container volume up 9% for 

By Matt Guascow, AJOT

Maersk’s CeO Soren Skou

(SUBSIDIES – continued on page 30)

Port of Hueneme’s Decas predicts 
modest growth in 2018

Kristen Decas, Port Director & CEO of the 
Port of Hueneme, a Southern California port, pre-
dicts auto shipments and cargo tonnages will rise 
modestly in 2018.

In an interview with AJOT, 
Decas noted: Tonnage for com-
modities will rise in 2018 to 1.51 
million tons compared to 1.49 
million tons in 2017.

A key element is the import 
and export of fruit, such as 
bananas, where the port expects 
to see tonnage increase to 
834,000 tons in 2018 compared 
to 794,000 tons in 2017.

Throughput of autos and 
other vehicles is projected to 
increase by 2,000 units totaling 
300,000 vehicles in 2018, an 
increase from 2017, where vehi-
cles totaled 298,000.

Cars are the leading revenue 
generator for the port account-
ing for 49% of revenues followed by fruit, which 
accounts for 31%.

At Port Hueneme, there are three auto processors:
• Glovis, which handles Hyundai cars and Kia’s.
• WWL, an ocean carrier, stevedore and processor. 
• WWL ships Ford, Nissan, Mitsubishi cars.

• BMW, which processes BMW cars.
In 2013, the Port instituted a shore power pro-

gram for vessels arriving at Port Hueneme. State 
regulations require certain ves-
sels arriving at California ports, 
shut off their diesel engines and 
rely on electricity from the shore 
via the grid. This requirement 
reduces air pollution from ships 
that often burn a highly polluting 
heavy fuel oil.

The shore power project cost 
$14 million but the cost was some-
what offset by grants from the 
State and County governments.

The Port’s shore power 
system: “has reduced emissions 
in the Port and in surrounding 
Ventura County communities.”

Decas said that a more recent 
clean air initiative is a partner-
ship with Tesla. In this case, the 
shore power system charge Tesla 

storage batteries during low peak use period so as to 
reduce electricity costs. The charged batteries then 
contribute electricity to Port facilities during the day 
time when utility costs are the highest: “The project 
has been operating for five months and our hope is 
that it will reduce our electricity bill,” Decas said.

Kristen Decas, Port Director & CeO 
of the Port of Hueneme

By Stas Marganonis, AJOT

Port of Oakland cargo volume up 2.9 percent 
from a year ago

The Port of Oakland’s total cargo volume is 
up 2.9 percent over the same period a year ago. 
The Port reported that terminals handled 791,371 
TEUs between January to April 2018. A TEU is 
the equivalent of one container that is 20 feet long. 
During the same period in 2017, the volume was 
768,789 TEUs. Total volume includes loaded and 
empty containers.

April 2018 was the Port’s best month ever 
for imports in its 90-year history. The volume for 

loaded imports was 75,369 TEUs. The previous 
record was in April 2006 at 75,243 loaded imports.

When comparing loaded import and export 
container volumes for the first four months of 
2018, the data shows a 1.2 and 0.5 percent growth 
respectively. Growth in exports was hampered 
by the negative effects of China’s stringent rules 
on recycled materials. However, the Port’s meat, 
fruits and vegetable exports helped offset the loss 
in recycled commodities.
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Yang Ming & The Alliance launch 
fourth weekly service for Prince Rupert

The Port of Prince Rupert, DP World Prince 
Rupert and CN have announced a new weekly 
marine carrier service at the Fairview Container 
Terminal. Yang Ming and its partners in THE Alli-
ance, Hapag-Lloyd and Ocean Network Express, 
have added Prince Rupert as the first North Ameri-
can port of call on the amended PS8 trans-Pacific 
service this spring.

Originating in the ports of Tianjin, Qingdao, 
Shanghai and Busan, the new service made its 
inaugural call at the Port of Prince Rupert on Sat-
urday, April 21 with the arrival of the 6,500 TEU 
capacity vessel, the YM Masculinity.

“The addition of THE Alliance to Prince 
Rupert’s containerized cargo services expands the 
reach of Asia-North American trade through our 
port to new markets and shippers,” said Shaun Ste-
venson, Vice President of Trade Development and 
Public Affairs for the Port of Prince Rupert. “With 
expanded capacity to accommodate 1.35 mil-
lion TEUs, we’re confident this new partnership 
will strengthen the supply chain solutions offered 
through the west coast’s leading-edge gateway.”

In the decade since Fairview Container Ter-
minal began operations, its exclusive ship-to-rail 
service has grown at the fastest pace of any con-
tainer terminal in North America, while earning a 
reputation for industry-leading 2.5 day dwell times 
and productivity. In 2017, growth continued with a 
record 926,540 TEUs handled, representing a 26% 

increase over 2016 volumes.
THE Alliance’s PS8 service is the fourth 

weekly service for Prince Rupert, unlocking the 
ability for all intermodal shippers on or near CN’s 
continental rail network to route freight through 
the Port of Prince Rupert. Other main players are 
Cosco and its Ocean Alliance partners and Maersk 
Line and its 2M partner MSC.

“At CN, we believe supply chain collabora-
tion and partnership are the foundation for foster-
ing international trade,” said Keith Reardon, Vice 
President of Intermodal and Automotive for CN.

“The new PS8 trans-Pacific service highlights the 
strategic advantage of Fairview Container Terminal as 
the most efficient and fastest route from Asia to North 
American markets,” according to Maksim Mahic, 
General Manager of DP World Canada.

Prince Rupert is the closest major North Amer-
ican port to Asia with direct access to CN’s Class 
1 continental rail network, with direct service to 
Chicago, Memphis and New Orleans. Since its 
conversion from a breakbulk handling operation, 
Fairview Container Terminal has anchored an effi-
cient trade lane providing extensive reach into both 
central Canada and the US Midwest. With 500,000 
TEUs of terminal capacity added by DP World in 
2017 and plans for further expansion of intermodal 
capacity by 2021, the Prince Rupert port officials 
affirm the Pacific gateway “is well positioned to 
continue its remarkable pace of growth.”

Fairview Container Terminal’s ship-to-rail service has grown at the fastest pace of any container terminal in na.

NYNJFFF&BA to present 
2018 Captain of Industry 
Award to Muoio Geodis

The New York New Jersey 
Foreign Freight Forwarders 
and Brokers Association Board 
of Governors is pleased to 
announce its 3rd annual “Cap-
tain of Industry” Award for 
2018, recipient Mary Jo Muoio, 
Senior Vice President, Trade 
Services Geodis USA.  This 
award is bestowed on an indi-
vidual member who has given 
generously of their time and 
commitment to the association 
over the years.  Mary Jo Muoio 
continues to provide her expert 
representation and information 
to our association.   

 Muoio is a leading customs 
broker and forwarder and has 
been with Geodis for more than 
30 years. She is a licensed cus-
toms broker, having passed the 
exam with the highest score in 
the nation.

She currently serves as 
National Customs Brokers 
and Forwarders Association of 
America (NCBFAA) Customs 
Committee Chair following 

her two terms as President and 
Chairman of the Board. Before 
being elected as the first female 
president of this influential 
association, she served as Vice 
President, Secretary, and on the 
Board of Directors and vari-
ous key Association commit-
tees. She served as a Director 
to the International Federation 
of Customs Brokers Associa-
tion (IFCBA). She sits under 
the IFCBA flag at the World 
Customs Organization Private 
Sector Consultative Group.

Mary Jo Muoio – Senior VP, 
Trade Services Geodis uSa
Muoio served as Vice Presi-

dent for Imports of the NYN-
JFFFBA for many years and she 
continues to serve on the Board 
of Governors. She is a Past 
President of the Philadelphia 
Customs Brokers & Forwarders 
Association, Inc. She concluded 
two terms of service on the 
Customs Operations Advisory 
Council (COAC), and contin-
ues to serve on COAC working 
groups addressing ecommerce, 
inbonds, and regulatory reform.

She currently serves on the 
TSN Entry, Legal Policy and 
International Trade Data Sys-
tems committees. She concluded 
two terms on the Board of the 
Maritime Association of the Port 
of NY NJ and is on the Board of 
Directors and Industry Leader-
ship Council for the American 
Association of Exporters and 
Importers. She lectures fre-
quently here and abroad on U.S. 
import requirements.

Please join the Association  
June 21st, 2018 for the Annual 
Dinner Cruise when Muoio will 
be presented with this award. 

By Leo Ryan, AJOT 
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the year. Revitalization will continue this 
year through the optimization of cargo, 
integration of technology systems, and 
staff training to improve knowledge and 
expertise according to the line. With the 
capital investment from the government 
Yang Ming’s board of directors approved 
the ordering of 10 new ships in the 11,000 
TEU Class and 10 feeder class vessels 
(2,800 TEUs). The New Panamax ships 
were to be contracted through tonnage 
providers upon completion. It appears 
however from the latest figures in Alpha-
liner that YML has scaled back its order 
book to 5 vessels with a 14,000 TEU 
capacity. Clearly without intervention 
it would be extremely difficult for Yang 
Ming to survive stiff competition in the 
Asian Trade.

Unlike its competitors, the big three 
Japanese carriers, K Line, MOL and 
NYK, chose to combine their assets in 
the face of steep competition in the Asia 
Europe and Asia U.S. trades. As of April 
1st, Ocean Network Express (ONE) 
operates through a holding company 
headquartered in Japan and an operat-
ing company located in Singapore. Cash 
and assets infused from the three original 
companies will be combined with time 
deposits and investment securities to form 
the bulk of their operating capital. As part 

of their operating strategy, ONE isn’t fol-
lowing the shipbuilding craze for mega 
container vessels. Their CEO Jeremy 
Nixon believes that larger ships create 
bigger problems. Larger ships in the range 
of 22,000 TEU must remain longer in 
port to discharge, requiring faster steam-
ing to maintain sailing schedules.Ocean 
Network has 9 ships on their order books 
for a total tonnage of 125,766 TEUs. 
That roughly works out to around 13,900 
TEUs per vessel.

rationalizing operating CoStS 
againSt larger ConCernS

Clearly the Taiwanese and Kore-
ans are rationalizing the expense of 
“floating their national carriers against 
larger concerns” like unemployment 
and their nation’s heavy industries such as 
steel production and shipbuilding. Publi-
cally and privately held carriers need only 
concentrate on their “bottom line”. Still, 
as the race to build more efficient con-
tainer ships continues, greater pressure 
is put on the carrier to fill that additional 
tonnage, and rate stability will continue to 
suffer. As Mr. Skou pointed out, “I don’t 
think any government needs to throw 
money at container shipping, building 
ships that are not needed. As rates flatten 
only those carriers with sound operating 
plans may survive.”

(SUBSIDIES – continued from page 28)

Retail imports growing despite threat 
of tariffs

Imports at the nation’s major retail 
container ports are expected to grow 
steadily throughout the summer despite 
the prospect of heavy tariffs on goods 
from China, according to the monthly 
Global Port Tracker report released by 
the National Retail Federation and Hack-
ett Associates. 

“With proposed tariffs yet to be offi-
cially imposed, retailers are stocking up 
on merchandise that could soon cost con-
siderably more,” NRF Vice President for 
Supply Chain and Customs Policy Jona-
than Gold said. “If tariffs do take effect, 
there’s no quick or easy way to switch 
where these products come from. Ameri-
can families will simply be stuck paying 
higher prices and hundreds of thousands 
of U.S. jobs could be lost.” 

“Despite the threats and risks to trade, 
we continue to see solid expansion and 
our models are projecting this to continue 
throughout the year,” Hackett Associates 
Founder Ben Hackett said. “This is driven 
by a high level of confidence as the econ-
omy remains strong and unemployment is 
at its lowest level in nearly two decades.” 

Ports covered by Global Port Tracker 

handled 1.54 million Twenty-Foot Equiva-
lent Units in March, the latest month for 
which after-the-fact numbers are available. 
That was down 8.6 percent from February 
because of Lunar New Year factory shut-
downs in Asia but down only 0.7 percent 
year-over-year. A TEU is one 20-foot-long 
cargo container or its equivalent. 

April was estimated at 1.73 million 
TEU, up 6.4 percent year-over-year. 
May is forecast at 1.82 million TEU, 
up 4.3 percent from last year; June also 
at 1.82 million TEU, up 6.1 percent; 
July at 1.9 million TEU, up 5.5 percent; 
August at 1.92 million TEU, up 4.6 
percent, and September at 1.82 million 
TEU, up 2.1 percent. 

The numbers forecast for July and 
August would each set new records for 
the number of containers imported in a 
single month, beating the previous high 
of 1.83 million TEU in August 2017. 

The first half of 2018 is expected to 
total 10.4 million TEU, an increase of 5.8 
percent over the first half of 2017. The 
total for 2017 was 20.5 million TEU, up 
7.6 percent from 2016’s previous record 
of 19.1 million TEU.

Port of Los Angeles moves 705,536 TEUs 
in April

The Port of Los Angeles processed 705,536 Twenty-Foot Equivalent Units (TEUs) 
in April, a dip of 1.3 percent compared to last April’s record of 714,755 TEUs. 

“I’m pleased with the levels of efficiency and productivity we’re witnessing at our 
terminals,” said Port of Los Angeles Executive Director Gene Seroka.  “We continue to 
bring technology enhancements like GE Transportation’s Port Optimzer to our custom-
ers so that we can continue the unparalleled service that cargo owners need and expect.”

April 2018 imports dropped 2.9 percent to 361,108 TEUs compared to the previous 
year. Exports increased 4.5 percent to 164,703 TEUs while empty containers slipped 2.9 
percent to 179,724 TEUs. Combined, April overall volumes were 705,536 TEUs.

Four months into 2018, overall volumes have decreased 4.7 percent compared to 
2017.

Panama Canal increases daily 
Neopanamax vessel reservations to eight

The Panama Canal announced that it 
has added an additional reservation slot to 
its Neopanamax locks, bringing the total 
available booking slots to eight daily.

The decision to offer additional 
capacity to shippers was made as a part of 
the Canal’s routine careful planning and 
analysis to meet the increased demand at 
the interoceanic route, inaugurated nearly 
two years ago. 

Since then, the global maritime com-
munity has increasingly taken advantage 
of the time and cost savings afforded by 
the Expanded Canal. The Panama Canal 
has seen steady adoption of the route, 
recording year on year growth, both in 
terms of the number of vessels it has wel-
comed and volume of cargo transited. 
For example, thus far in fiscal year 2018 
(FY18), which began on October 1, 2017, 
the Expanded Canal has transited 1,183 
Neopanamax vessels including container-
ships, liquefied petroleum gas, liquefied 
natural gas, dry bulk and more – a 39 per-
cent increase in cumulative transits year 
on year.  

“At the Panama Canal, we are con-
stantly evaluating and optimizing our 
operations to ensure our service is as 
efficient and safe as possible for custom-
ers across segments,” said Panama Canal 
Administrator Jorge L. Quijano. “This 
increase allows us to offer our customers 
even more flexibility, and was made pos-
sible by strategic planning and the expe-
rience the Panama Canal team has our 
accrued in the last two years, especially 
considering that almost 150 personnel are 
involved in each transit.” 

The added slot allows shippers 
greater flexibility and options for book-
ing their desired transit dates. The 
increase was made possible as a result 
of the efficiencies gained by the Panama 
Canal’s continued investment into its 
operations and resources, and due to the 
ongoing excellence and experience of its 
employees.

The announcement also follows an 
increase in the maximum allowable beam 
for vessels transiting the Neopanamax 
locks in April. 

ISPS Code fails to contemplate 
aerial threats from drones

Commercial shipping is waking up 
to the growing threat that drones pose to 
the safety and security of vessels. Recent 
years have seen a massive advance in 
drone endurance, range and payload 
capacity whilst the price has also plum-
meted, leading to a proliferation of drones 
expected to reach 12million by 2020. 

Terrorist use of drones deploying 
explosives is already well documented 
and the potential for a drone to deliver 
an explosive charge through the deck of 
an oil/gas tanker with potentially cata-
strophic results is a stark reality. Vessels 
in port, at anchor or on coastal transits 
are potential ‘sitting ducks’ and currently 
powerless to know if/when they’re going 
to be attacked, let alone be in a position to 
defend against the threat. The ISPS code 
Part A para 1.3.3 mandates requirements, 
“preventing the introduction of unau-
thorised weapons, incendiary devices 
or explosive to ships” and Ship Security 

Plans need to address counter measures 
to protect from such threats. The problem 
is that, up until now, aerial threats from 
drones have just not been considered.

To combat this emerging threat 
Martek Marine have developed the 
D-FENCETM maritime drone detection 
& defeat system. D-FENCEM detects 
and identifies commercial drones within 
a 20+km range providing GPS position-
ing of both drone & pilot together with 
the drone’s speed & heading. Configu-
rable and escalating stage alarms in real 
time allow the threat level to be assessed 
in good time. 

Once a real drone threat has been 
established, the system enables a 500m+ 
electronic ‘exclusion zone’ to be cre-
ated around the vessel. Should the drone 
approach this exclusion zone, its control/
video signal will be interrupted, initiat-
ing its fail-safe mode forcing it to land or 
return to its operator.
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(L to R) Linda Wood – Bennett & Co, Sue Coffey – nW Seaport alliance, Sandy Mayotte – 
an Deringer, Kathleen Charchanko – Port of Long Beach, Bette Little – Talbots Imports

(L to R) alexandra Cohen – Hasbro, Debra Izzao - Hasbro, 
Lenny Feldman – Sandler, Travis & Rosenberg, P.a., 

amy Magnus – an Deringer, Steven Shepard – an Deringer

(L to R) Jack Bender – an Deringer, Rob Shepard – International Forest Products, 
Mario Moreno – Drewry’s, Bette Little – Talbots International

(L to R) amy Magnus – an Deringer, Steven Shepard – 
an Deringer, Holger Hinse – Bosch Thermotechnology Corp.

(L to R) George James – Dell, anthony Paik – yusen Logistics, 
eddie Calo – Damco uSa

(L to R) Kristen Guilmette – Converse, Stefan Weber – Janel Group, 
John Sczerbinski – Vertex Distribution, Danielle Conboy – Janel Group

(L to R) Kenneth Tharp – Purolator International, Michael Lamanna – Purolator International, 
David O’Toole - Bose Corp.

(L to R) Jason Palumbo – Roanoke Trade, 
Jason Manganaro –  Sparx Logistic,  
anthony nunziata – Roanoke Trade

(L to R) Jennifer Hassell – CH Robinson, 
Julie Mulhall – C.H. Powell, emy Hilke – C.H. Powell

(L to R) John esborn – CastleGate, 
Jeremy young – BnSF Railway, 

Doug Johnson – Independent Container Line

(L to R) Rita Shippee – Talbots Imports, LLC, 
Joe aloia – apex Group

(L to R) Rado Saragih – Port authority of new york/new 
Jersey, Julie Doane – autopart International, Inc.

(L to R) Donna Bajkowsky – Displays2go, 
Scott Santos – TJX Companies, Inc. 

CONECT celebrates T&T success after 20 years in Newport
Over 300 members and guests participated in CONECT’s 22nd Annual Northeast Trade & Transportation Conference in Newport, R.I., April 10-12.  The 3 day conference 

attracted the largest crowd in its history, with over 300 attendees representing the six New England states, as well as New York, New Jersey, Pennsylvania, Ohio, Virginia, Maryland, 
Washington DC, Illinois and California.  Newport’s Mayor Harry Winthrop thanked the group for its many years in Newport and the contributions to the city’s economic health.



32 American Journal of Transportation  ajot.com

Your premier source for
project shipping
We operate the world’s only high performance inducement

service connecting any port, transporting any cargo. Benefit from our 
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