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Designer fish
Virginia TCL provider plays key role in producing 
and distributing Martha Stewart seafood line.

By Peter Buxbaum, AJOT

Designer clothes, designer 
sheets—designer fish?

That’s the latest trend 
in marketing food, judg-
ing by the announce-
ment last February by 
True North Seafood 
and Sequential Brands 
Group of a partner-
ship to develop a 
new Martha Stew-
art product line. 
The collaboration 
to market seafood meals 
between the New Brunswick, 
Canada, and New York-based 
companies was launched in 
March.

The product line bearing 
the celebrity’s brand includes 
portion-controlled servings 
of fish, a butter flavor or spice 
blend, and a recipe created by 
Martha’s Test Kitchen. The 
first four products launched 
were Atlantic salmon with 
lemon herb butter, Sockeye 
salmon with miso butter, 
wild Alaska pollock with a 
southwest spice blend, and 
a seafood medley—combin-
ing portions of all three fish 
with an herb spice blend. 
Sequential Brands Group is 
the company that owns, pro-
motes, markets, and licenses 
the Martha Stewart brand, 
among others.

Cooke Seafood USA, 
a subsidiary of True North, 
invested $2.8 million last 
year in its Wanchese Fish 
Company facility in Suffolk, 
Virginia, which will play a 
key role in the processing and 
packaging of the products 
into meal-sized plastic con-
tainers. The Canada-based 
company’s initial line of four 
products became available in 
U.S. grocery stores in May. 
The company said it will later 
develop a Canadian line as 
well. This is the first time the 
company has worked to earn 
the imprimatur of someone 
with Stewart’s history as an 
authority on lifestyle, cook-
ing, and recipes, according to 
company officials.

True North Seafood is 
one of the largest seafood 
vendors in North America. 
The family-owned and oper-
ated company is a vertically-
integrated provider of farmed 
and wild seafood. Under its 
Cooke family of brands, True 
North has access to 17 species 
of fish from Atlantic Canada, 
the United States, Chile, Scot-
land, Spain, Uruguay, Hondu-
ras, and Nicaragua. 

Stewart ConneCtion

Martha Stewart became 
familiar with True North 
after visiting the company’s 
salmon farms near her home 
in Maine. It took about two 
years to reach a deal that 
launched the products at the 
Seafood Expo North America 

in Boston in mid-March. True 
North also piloted a project 

with Martha Stewart to 
sell some salmon prod-

ucts on the QVC home 
shopping channel, and 
it sold out quickly.

In a statement, Stew-
art said that “knowing 

where my seafood 
comes from is very 
important to me,” 
adding that she 

has “served True North sea-
food to family and friends 
for years.” During her visit to 
True North’s Maine facility, 
“I saw first-hand their inno-
vative and industry-leading 
(DESIGNER – continued on 

page 3) Portion-controlled servings of Atlantic salmon with lemon herb butter, a recipe created by Martha’s Test Kitchen
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methods of sustainable farm-
ing and fishing.”

“This line is all about 
convenience and qual-
ity product,” said Andrew 
Young, vice president of 
global sales and marketing 
at True North Seafood. “It 
is a perfect option for exist-
ing seafood customers while 
encouraging new customers 
who may not be as comfort-
able buying or preparing sea-
food to shop the category.”

The Suffolk facility, 
which opened in 2000, is 
Cooke Seafood’s headquar-
ters, and as such True North’s 
U.S. base of operations. All 
fish destined for the U.S. 
market are processed at its 
Suffolk Cold Storage facility. 
The company also sells other 
forms of protein, such as poul-
try. The company’s vertical 
integration means that it runs 
its own end-to-end import-
ing, exporting, and distribu-
tion operations. With its own 
fleet of trucks, the company 
offers logistics services to 
other distributors of seafood 
and protein, generating extra 
revenue from its 100-percent 
asset-owned fleet.

“You have to be verti-
cally integrated when you are 
dealing with fish,” said Adam 
Childs, head of business 
development at Suffolk Cold 
Storage, because of the spe-
cialized handling and temper-
ature requirements involved. 

importS and exportS

The company imports 
from and exports to markets 
all over the world. “We import 
mostly from Vietnam,” said 
Childs. “Our primary export 
markets are Jamaica and 
Saudi Arabia, for poultry.”

Cooke Seafood has been 
acquiring other companies 
of late, expanding its portfo-
lio of protein products. The 
company recently acquired 
Omega Protein, which focuses 
on producing fish oil. Cooke 
also bought Sea Joy, a previ-
ous competitor of Wanchese, 
and with it its supply of farm-
raised shrimp from Ecuador. 

The Suffolk facility fea-
tures over 5.3 million cubic 
feet of refrigerated space, 
with temperature ranges of 
-10 degrees to +48 degrees 
Fahrenheit, a 17,500 pallet 
capacity with two-deep reach 
racking, 19,000 square feet 
of refrigerated dock, and 27 
truck loading doors.

“Most trucks are turned 
in less than two hours,” said 
Childs.

Warehousing services 
provided include crossdock-
ing; case picking, stretch 
wrapping, and applying ship-
ping identification; sorting 
and repacking of individual 
units for UPS or FedEx pick 
up; and application of RF bar-
codes to every pallet which 
are recorded in the Suffolk 
Cold Storage Highjump ware-
house management system.

The facility also includes 
United States Department 
of Agriculture Export Facil-
ity # 21935, where Suffolk 
Cold Storage associates work 
directly with USDA inspec-
tors to coordinate and per-
form product inspections. 
The facility is also certified 
by the British Retail Consor-
tium, the European Union, 
and the Russian Federation, 
for Pork and Poultry.

The company is also in 
the process of expanding its 
logistics assets. “We are in a 
buying cycle right now,” said 
Childs. “We recently ordered 
10 new trucks,” growing the 
fleet to 30 trucks in the U.S. 
and 60 in Canada.

“But we have trouble 
finding drivers,” added 
Childs, echoing a lament 
often heard these days among 
transporters of cargo.

The expansion of the Suf-
folk facility was galvanized 
by the impending Martha 

Stewart deal. The expansion, 
announced last November, 
was made possible by state 
and local support to enable 
production of the Martha 
Stewart retail line. At the time, 
Cooke Seafood USA said the 
Wanchese expansion would 
add about 70 new jobs in Suf-

(DESIGNER – continued 
from page 2)
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folk over the following three 
years, including the establish-
ment of new corporate offices 
for Cooke Seafood, and pro-
duction jobs for new retail 
seafood production lines.

Childs said the Suffolk 
plant is up to the challenge of 
processing the Martha Stew-

art seafood. “It’s a big reason 
why the company made the 
decision to invest in our facil-
ity,” he said. “The capabilities 
of Wanchese and the produc-
tion facility are very well-
suited to develop the product 
and be a point of distribution 
into the U.S. market.” 

True North seafood is a vertically-integrated provider of farmed and wild seafood. 
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Successful pilot testing of long-range delivery 
of temperature-dependent medicines and 
vaccines by drone

A consortium led by 
humanitarian aid organiza-
tion Direct Relief announced 
the successful completion of a 
program testing the potential 
to deliver temperature-con-
trolled medicines and vaccines 
by using unmanned aerial 
vehicles (UAVs, also known 
as drones). It is the fourth in a 
series of proof-of-concept mis-
sions the group has undertaken 
to demonstrate the potential of 
using UAVs to safely deliver 
temperature-dependent medi-
cines and vaccines to hard-to-
reach locations. Direct Relief, 
Merck (known as MSD outside 
the U.S. and Canada), Softbox, 
AT&T and Volans-i are work-
ing together on the project.

The successful pilot and 
the potential of UAV tech-
nology could represent an 
important step forward in bio-
pharmaceutical supply chain 
innovation and for humanitar-
ian efforts around the world. 
The pilot was conducted in the 
Bahamas. The group previ-
ously conducted test flights in 
Switzerland and Puerto Rico. 

“Experience and research 
consistently show that those 
most at risk of health crisis 
in disasters live in communi-
ties which are likely to be cut 
off from essential health care 
due to disruption of transpor-
tation and communications,” 
said Andrew Schroeder, who, 
among other responsibilities, 
leads analytics programs, 
data visualization, and geo-
spatial analytics for Direct 
Relief. “Drone delivery is 
one of the most promising 
answers to this problem. 
More remains to be done to 
operationalize medical cargo 
drones in emergencies. But 
successful tests like this one 
demonstrate that remarkable 
new humanitarian capabili-
ties are emerging quickly.” 

While the technology is 
promising, the potential via-
bility of the technology for 
real-world application will 
depend on several factors, 
including tackling diverse 
and evolving regulatory chal-
lenges around the world. 

“This successful pilot 
demonstrates the potential of 
innovative UAV technology 
to aid in delivery of temper-
ature-dependent medicines 
and vaccines to people who 
critically need them,” said 
Craig Kennedy, senior vice 
president, Supply Chain, at 
Merck. “The potential of 
UAV technology is just one 
of the many areas in which 
we are innovating across 
our business and our supply 
chain to maximize our abil-
ity to save and improve lives 
around the world.” 

The pilot test was con-
ducted fully autonomously 
with cold-chain delivery 
technology allowing for pre-

cise temperature control of 
medicines and vaccines at 
temperatures as low as minus 
70 degrees Celsius, the tem-
perature required for stor-
ing and transporting some 
life-saving medicines and 
vaccines. It utilized live, con-
tinuous temperature tracking 
through the duration of the 
flight with cloud-based, real-
time data analysis and collec-
tion, designed to ensure safe 
and effective delivery. 

“Our goal is to revolu-
tionize the way goods and 
people move in the world,” 
said Hannan Parvizian, CEO 
and Co-Founder of Volans-
i, in San Francisco. “Suc-
cessfully demonstrating our 
ability to make temperature-
controlled drone deliveries 

in various climate and terrain 
conditions across these pilots 
is a first step towards real-
izing our vision for a world 
in which no one should be 
deprived of access to life-
saving medical supplies and 
vaccination due to lack of 
infrastructure and respon-
siveness of the transportation 
ecosystem.” 

Richard Wood, Direc-
tor, Digital Connected Tech-
nologies at Softbox, said 
“This most recent proof-of-
concept test has once again 
demonstrated the capabili-
ties of the Softbox SKYPOD 
for the transportation of life 
saving medicines, this time 
at ultra-low temperatures. To 

(TESTING – continued on 
page 6)

Sealand starts Hispaniola service
Sealand the Intra-Amer-

icas regional ocean carrier 
of the Maersk Group, has 
launched a Hispaniola, new 
direct, all-water service that 
connects South Florida’s Port 
Everglades with the Domini-
can Republic (Rio Haina) and 
Haiti (Port-au-Prince). This 
service provides another con-
nection to the entire Sealand 
network. The first sailing was 
July 7th, 2019 from Port Ever-
glades, July 11th, 2019 from 
Port Rio Haina and July 12th, 
2019 from Port-au-Prince.

Sealand - A Maersk Com-
pany continues the expan-
sion of its comprehensive 
Americas service network 
by extending its coverage of 
Southern Florida via the Port 
Everglades gateway. The 
full scope of services now 
includes four weekly sailings 
which connect to Sealand’s 
dedicated hubs in Manza-

nillo and Cartagena, allowing 
for secure connections to the 
entire Sealand network. The 
Hispaniola service serves 
customers within Southern 
Florida and the Caribbean 
region with special focus on 
time-sensitive commodities.

“Sealand continues to 
invest in the Americas to 
create trading and sales oppor-
tunities for our customers. 
Reliable transits and service 
options are critical to ensuring 
our customers’ transactions 
are fully supported and create 
further opportunities for their 
businesses. Sealand has built 
a strong reputation for service 
delivery with a local touch, 
and is returning to this key 
market. The Hispaniola ser-
vice is a great compliment 
to our wide network in the 
Americas,” said Jairo Zapata, 
Sealand’s Caribbean Com-
mercial Manager.
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BOA Logistics gains visibility 
into reefers with Tive IoT trackers

Los Angeles-based BOA 
Logistics offers domestic LTL, 
volume/full TL road transpor-
tation, and rail services as well 
as global air and ocean freight.  
Its core services include refrig-
erated trucking, warehousing 
and cold storage, drayage and 
port pickups, volume and truck 
load partners, and rail services.

From its California hub, 
BOA consolidates perish-
ables for major food brands 
such as Trader Joe’s, Kroger, 
Costco, Safeway, and Sysco 
Foods and then coordinates 
long-haul shipments across all 
regions of the country. Logis-
tics Specialist Vincent Rivait 
is responsible for planning 
the high volume operation 
of receiving, warehousing, 
and cross-country shipping. 
Vincent along with the BOA 
operations team is tasked with 
ensuring that shipments arrive 
at their destinations on time 
and in good condition.

Keeping periShableS Cool

BOA Logistics perish-
able consolidation program 
transports a wide variety of 
commodities – everything 
from dairy to salsa to meats 
or hummus -- for major 
food brands. The majority of 
these shipments are refriger-
ated goods that must be kept 
between 33 and 38 degrees 
Fahrenheit for the entire ship-
ment. Because receivers will 
accept only a very small range 
of temperature fluctuation, it’s 
imperative for BOA to main-
tain the correct temperatures 
on its perishable shipments in 
order to avoid rejection. 

Being a non-asset based 
broker, BOA’s consolidated 
trucks are regularly dispatched 
via outsourced transportation. 
Needing better visibility into 
the status of these reefers, Vin-
cent began researching tech-
nology options online when 
he came across Tive, Inc.

Based in Boston, Tive 
provides sensor and software 
solutions that allow supply 
chain managers to track and 
analyze the location and con-
dition of their shipments in 
real time. The company’s 
proprietary long-lasting sen-
sors use cellular connectivity 
to shed light on the in-transit 
location and status of ship-
ments. Supply chain man-
agers access this data and 
analysis through the Tive 
software platform, where 
they can set up custom alerts 
like ETA warnings, tempera-
ture deviations, or geofences. 
They can also use the Tive 
API to pull data into external 
SCM, TMS, or ERP systems, 
and gather actionable insights 
into their supply chain.

better ViSibility into 
outSourCed ShipmentS

After a demo on the Tive 
platform, Rivait trialed the 
Tive sensors as a backup 
system for BOA’s sister com-

pany Logica’s hard-wired 
systems on its trailers. After 
testing the new technology, 
BOA started implementing 
the use of these devices across 
all non-asset perishable ship-
ments instantaneously gain-
ing full temperature and 
location visibility across all 
loads in transit.

“When we first deployed 
Tive, it was already inte-
grated with our 3PL Systems 
transportation management 
system (TMS),” said Rivait. 
“This integration between 
Tive and our TMS makes it 
very easy to download data. 
Anyone here at BOA can 
simply open up our TMS, go 
to a specific load, and then 
click on a hyperlink where 
they can see the Tive location 
and temperature data, as well 

as a time stamp.”

benefitS of the tiVe iot 
SyStem

As Rivait explains, Tive 
gives BOA the opportunity to 
monitoring outsourced carri-
ers closely. Specifically, Tive 
helps BOA:
• Make sure reefer tempera-
ture settings are correct,
• Confirm shipment location,
• Determine if a load stopped 
in one place for too long,
• Verify time on-site for deliv-
ery to confirm drivers and 
justify any detention charges,
• Pair weather data with Tive 
temperature and GPS data to 
make quick decisions about 
whether to reroute or hold up 
a shipment.
(VISIBILITY – continued on 

page 6)

Gulftech acquires ABL SpA, 
announces expansion into 
fresh cut produce market

Gulftech International, 
Inc., which is based in Denver, 
Colorado, recently announced 
it has completed the acqui-
sition of ABL S.p.A. The 
Gulftech group of companies 
are the world’s recognized 
leaders in the engineering, 
manufacture, lease, sale and 
service of industrial equip-
ment and components serv-
ing many of the world’s most 
important food production 
and processing companies. 

ABL, which is headquar-
tered in Cavezzo, Modena, 
Italy, is a global leader in the 
design, manufacture and 
servicing of fruit processing 
equipment. 

Founded in 1978, by 
Carlo Ascari and with a 

minority participation of the 
private equity fund NEIP 
III (ITAGO), the Company 
has earned an outstanding 
reputation as a market 
leader in the fresh cut pro-
duce market. Committed to 
innovation and dedicated 
to customer relationships, 
ABL has a long history 
of providing high quality 
machinery with extraordi-
nary customer service.

The Ascari family and 
NEIP III (ITAGO) have 
been assisted by Corus 
Corporate Finance S.p.A. 
as financial advisor and 
Pavia & Ansaldo as legal 
advisor, while Gulftech has 
been advised by Jones Day 
and Deloitte.
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United Fresh promotes Griffin to VP, 
Education & Program Management

The United Fresh Produce Asso-
ciation has promoted Amanda Griffin 
to Vice President, Education & Pro-
gram Management. Griffin joined the 
association in the fall of 2013 to sup-
port the organization’s meetings and 
member programs. 

“Amanda has proved herself a 
dedicated leader, creative advocate 
for enhancing our programs, and com-
mitted organizer who sweats the small 
details while understanding the big 
picture,” said United Fresh President 
& CEO Tom Stenzel. “All of those 
positive attributes combine to posi-
tion Amanda well for taking on even 
greater leadership of our programs 
throughout the year.” 

One notable program that Griffin 
manages is United Fresh’s Produce 
Industry Leadership Program. The 
program, now celebrating its 25th 
anniversary, has graduated hundreds 
of fellows who have continued their 
successful careers in the produce 

industry. Today’s graduates are exec-
utives of major produce businesses, 
leaders of prominent organizations, 
and some of the most well-known 
people in the industry. Many serve on 
the boards of directors and organiza-
tional committees of the nation’s most 
successful companies.

In addition, Griffin serves as the 
staff liaison to the Produce Lead-
ership Alumni Organization. This 
group offers program graduates 
opportunities to continue their lead-
ership journeys and give back to the 
produce community.

“I have been overwhelmed by 
Amanda’s tireless efforts on behalf 
of the Produce Industry Leadership 
Program and the industry at large. 
She is a shining example of the lead-
ership our industry needs,” said Kris-
ten Reid, Executive Vice President, 
MIXTEC Group and Chairperson of 
United Fresh’s Produce Leadership 
Alumni Organization. 

ensure full track and trace throughout 
the test flight Softbox utilized Inter-
net of Things (IoT) technologies and 
data dashboard services provided by 
AT&T. The data collected during the 
successful flights has shown every-
body involved the power of IoT to 
provide full visibility of the Cold 
Chain, even in the most extreme 
environments while using innova-
tive transportation modes. Through 
close collaboration with Direct Relief, 
Merck, Volans-I and AT&T, we have 
successfully proven the capabilities of 
this unique and ground-breaking com-
bination of cutting-edge technologies 
and now will focus our efforts on com-
pleting subsequent pilot projects.” 

In the test, a UAV flew over open 
water between the islands of the 
Bahamas, beyond the operator’s line 
of sight. Volans-i built and operated 
the all-electric drones, and the tem-
perature-controlled payload box was 
developed by Softbox and connected 
by AT&T. Merck initiated the idea 
and provides supply chain expertise. 
The collaborators will now advance 
the pilot program so the technol-
ogy can be tested in Africa and Latin 
America. The group of organizations 
involved in the successful pilot plan 
to continue to explore ways in which 
this technology can be used to deliver 
life-saving medicines and vaccines to 
the communities that need them most.

(TESTING – continued from page 4)

In addition to temperature and 
humidity, the Tive multi-sensor 
tracker also records acceleration expe-
rienced by the shipments. Although 
BOA has not had to use this feature 
yet, if a driver did get into an acci-
dent but failed to report it, BOA could 
review the Tive data and confirm the 
details of the incident. BOA also takes 
advantage of the light sensor on the 
Tive tracker, which lets them know 
when the trailer doors were opened 
and closed and why.

“At the end of the day, Tive gives 
us peace of mind. Our customers want 
to know exactly where our freight 
is and what the temperature is. Tive 
does that for us. We can download the 
Tive logs to check on transit status 
and temperature records,” says Rivait. 
“Tive also cuts down on phone calls 
to drivers because we can visually see 
shipment location and status.”

And it’s not just about the tech-
nology. Rivait also expressed the 

Total Soft Bank and Globe Tracker 
to provide real time reefer data into 
stowage planning

Total Soft Bank Ltd. (TSB), a 
global leading software solution pro-
vider for maritime and port logistics 
industry and Globe Tracker, (GT) a 
leader in IoT tracking and monitoring 
solutions for logistics assets are work-
ing together to integrate their solu-
tions for the maritime industry.

TSB’s Cloud CASP is a leading 
solution for Stowage planning and 
Globe Tracker’s GT Sense a leading 
IoT solution for remote reefer moni-
toring and control will be integrated to 
provide real time reefer data visibility 
onboard vessels and in the cloud. 

“We are excited about the inte-

gration with TSB, as it will allow for 
all reefer data to be integrated with 
vessel stowage planning in a single 
view for our joint customers,” says 
Don Miller, V.P. Sales and Marketing 
at Globe Tracker.

“TSB recognizes Globe Tracker 
as a leader in terms of technology and 
innovation in the maritime smart con-
tainer space. This integration has many 
benefits for both our products and dem-
onstrates a solid level of interoperability 
between platforms that is being asked 
for more and more in our industry,” 
notes Arnold Kang, Chief Operating 
Officer at Total Soft Bank Ltd.

importance of a top-notch customer 
experience: “The Tive support staff 
have been extremely helpful. They are 
all here to help, and that’s a big selling 
point for BOA Logistics,” says Rivait. 

(VISIBILITY – continued from 
page 5)



WE BRING 
YOU CLOSER 
TO YOUR 
CUSTOMERS

NORTH AMERICA 

CARIBBEAN 

CENTRAL AMERICA 

SOUTH AMERICA

In today’s fast moving world, improving the 

supply chain is the only way to bridge the gap 

between you and your trading partners. To 

accomplish this, you will need an innovative  

team of dedicated professionals with over 

35 years of experience in logistics and ocean 

transportation. You will need more than a 

positive customer experience. You will need 

a company committed to improvement 

and innovation. At Seaboard Marine, your  

customers are closer because our customers 

are at the center of everything we do.



8 American Journal of Transportation  ajot.com
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•  Quick transit time
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Manufacturing in Vietnam: 
capacity shifts, tariff 
avoidance, tariff evasion
Producers are shifting capacity from China to South-
east Asia and logistics companies are responding 
with increasing investments but U.S. authorities 
are looking out for tariff  cheats.

(TARIFF – continued on 
page 10)

By Peter Buxbaum, AJOT

On July 2, the U.S. Depart-
ment of Commerce slapped 
preliminary duties as high as 
456.23 percent on some steel 
imports from Vietnam. The 
rationale: circumvention of 
antidumping and counter-
vailing tariffs against corro-
sion-resistant (CORE) and 
cold-rolled steel (CRS) from 
South Korea and Taiwan.

Commerce found that 
certain steel products that 
were first produced in South 
Korea and Taiwan were then 
shipped to Vietnam for minor 
processing before being 
exported to the United States. 
Spikes in shipments of CORE 
and CRS from Vietnam to the 
U.S. provided the depart-
ment with a big clue. CORE 
shipments increased 4,076% 
from December 2015 to April 
2019, while CRS increased 
922% from February 2016 to 
April 2019.

This isn’t the first-time 
penalties were imposed on 
imports from Vietnam. In 
December 2017, DOC hit 
CORE and CRS imports with 
punitive tariffs, claiming they 
originated in China. In March 
2019, U.S. Customs found 
some importers were evad-
ing duties for imported alu-
minum door thresholds from 
China that were transshipped 
through Vietnam with false 
declarations of origin and 
without depositing antidump-
ing or countervailing duties. 
These kinds of investigations 
are on the rise, according to 
a recent report from the inter-
national law firm Baker & 
McKenzie, which noted that 
deliberate falsification of 
import documents can lead to 
criminal liability.

manufaCturing Shift

There are several devel-
opments at play with these 
kinds of stories. Producers 
have been shifting manufac-
turing capacity from China to 
Vietnam and other countries 
for years but the tariff situa-
tion has accelerated that trend 
and it’s become clear that 
Vietnam is benefiting from 
the U.S.-China trade war. 
Vietnam “has been called ‘the 
new China,’” noted a recent 
report from the Council on 
Foreign Relations, “given its 
low wages and lax labor and 
environmental regulations.” 
U.S. imports from Vietnam 
increased 34% in the first five 
months of 2019.

The spike in exports 
from Vietnam to the U.S. has 
earned the country President 
Donald Trump’s ire, who 

described Vietnam as “almost 
the single-worst abuser of 
everybody.” Vietnam’s trade 
surplus with the U.S. has 
increased from $20 billion 
in 2014 to $39.5 billion last 
year. The problem unmasked 
by the most recent tariff case 
is that increases in imports 
from Vietnam represent not 
only efforts at tariff avoid-
ance but tariff evasion.

Vietnamese officials say 

BREAKBULK QUARTERLY
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The ups and downs 
of iron ore prices

By Peter Buxbaum, AJOT

Iron ore prices may have 
retreated in recent weeks from 
their earlier heights but are 
still up an impressive 67% on 
the year. The high of $126.35 
a metric ton, reached in early 
July, was the highest level 
seen since January 2014.

The surge in iron ore 
prices has been linked to 
compromised supplies from 
mines in Australia and Brazil. 
Brazil’s Vale SA, one of the 
industry’s top exporters, 
cut output following a fatal 
dam collapse in January. In 
Australia, weather and fire 
damage have set back opera-
tions in that country’s mines.

Increased iron ore prices 
have caused pain for steel pro-
ducers in China and elsewhere 
and the supply disruptions, 
presumably occurring in the 
normal course of business and 
not as a result of manipulation, 
have not prevented Chinese 
steelmakers from complain-
ing to their government to 
intervene in the market. The 
threat of Chinese government 
action caused the recent fall in 
iron ore prices, according to 
some observers, but produc-
ers should not count on falling 
prices developing into a trend.

The China Iron Steel 
Association (CISA) released 
information confirming that 
its members had requested 
a government investigation 
into the price hikes and that, 
in fact, the Chinese govern-
ment was doing just that. 
According to CISA, China’s 
steelmakers saw profits fall 
18.2% in the first five months 
of this year and their profit 
margins sink to five percent. 
Chinese steelmakers, led by 
Baowu Steel, are also taking 
action by setting up a work-
ing group to find ways to mit-
igate soaring iron ore prices.

Steelmakers worldwide 
have reported that their margins 
are being squeezed by climbing 
iron ore costs, with U.S. Steel 
reporting in June that it closed 
one furnace in Europe and two 
in the United States. Mean-
while, the iron ore producers, 
which have implemented effi-
ciencies in recent years, have 
seen their profit margins spike, 
thanks to the higher prices and 
lower expenses.

There is a wild card in this 
picture, on the demand side, 
having to do with steel output 
limits in China aimed at curb-
ing pollution. Wu’an imposed 
output restrictions on 14 steel-
makers through August 31 and 
the city is now considering 
further measures. Tangshan is 
scheduled to lift its restrictions 
on August 1, but some observ-
ers speculate that the city will 
impose more stringent restric-
tions beginning in September. 
But those developments, which 

could reduce the demand out-
look for steel and, by extension, 
for iron ore, in the immediate 
term, will not likely change the 
Chinese steel industry picture 
in the long run.

Iron ore prices may have 
fallen of late, but industry 
experts warn against prema-
ture celebration. China’s iron 
ore imports in June fell to their 
lowest levels since February 
2016—down over 10% from 
May—and iron ore inven-
tories at China’s ports are 
shrinking. Stockpiles stood at 
115 million tons at the end of 
June, down 18% on the year, 
leaving China’s steel produc-
ers with only about four weeks 
of supply on hand. China’s iron ore imports in june fell to their lowest levels since February 2016 and iron ore inventories are shrinking.



10 American Journal of Transportation  ajot.com

October 8-10, 2019
George R. Brown Convention Center
Houston, Texas, USA

BIGGEST
BIGGER

BIG

FOR NEW PROJECT OPPORTUNITIES
THROUGHOUT THE US, CANADA AND 
LATIN AMERICA

be THERE

breakbulk
americas

Register at americas.breakbulk.com

THE ORIGINAL BREAKBULK EVENT
For everyone involved in the procurement, 
transport and logistics of oversized cargoes

they are working on reduc-
ing the trade surplus with the 
U.S., according to published 
reports, and are cracking 
down on Chinese manufac-
turers who are rerouting their 
goods through their country. 
The U.S. Embassy in Hanoi 
announced that it has con-
ducted talks with Vietnamese 
authorities and that it hopes 
Vietnam will take steps to 
address U.S. concerns.

“The tariffs will hurt 
Vietnam,” opined Chang 
Shu, chief Asia economist 
at Bloomberg, speaking of 
the latest round, on steel, 
“among the few countries 
that have benefited from 
trade tensions between the 
U.S. and China.”

CoSt VerSuS Quality

U.S. importers have 
endeavored to diversify their 
source of supply to lower-
cost countries like Vietnam 
even before the tariff wars 
started, citing rising costs 
in China. But many have 
found that it’s hard to dupli-
cate the quality and scale of 
manufacturing capacity that 
the People’s Republic has to 
offer. Logistics also presents 
a problem, as there are fewer 
transportation options, lead-
ing to longer transit times 

and less flexibility for supply 
chains, but there are signs of 
improvement on that front.

According to John Sin-
gleton, CEO of Wen Parker 
Logistics, 20% to 25% of 
production capacity currently 
located in China will even-
tually shift elsewhere over a 
period of years. “Companies 
still deep in China are those 
with price points that can 
withstand tariffs and higher 
costs and that can’t find the 
desired quality elsewhere 
yet,” he said.

Chasing low labor rates 
may be a fool’s errand in the 
long run, as labor rates will 
presumably rise everywhere 
as the global economy devel-
ops. But Vietnam is still one 
of those places “where lots of 
people are still scrambling for 
entry-level work,” according 
to Singleton.

Logistics infrastructures 
will have to be improved if 
Vietnam is to further develop 
its manufacturing prowess 
and there are signs that logis-
tics companies are beginning 
to make those investments. 
At this point, many ship-
ments originating in Vietnam 
are consolidated in Shanghai, 
Hong Kong, and Singapore, 
leading to transit times from 
Vietnam as much as double 

US imports of all steel mill products from world

(TARIFF – continued on 
page 23)

(TARIFF – continued from 
page 8)
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Port of Brownsville “cautiously 
optimistic” about traffic in 2019 
as its channel-deepening project 
moves toward realization

By Manik Mehta, AJOT

Aerial view of the Port of Brownville’s ship channel
(PROJECT – continued on 

page 12)

Amid the growing uncer-
tainties that plague global 
trade, Port of Brownsville 
is “cautiously optimis-
tic” about its cargo 
traffic in 2019 as it 
pushes some major 
infrastructure projects, 
including its channel 
deepening project, 
that will bolster its 
cargo traffic and, in 
effect, its revenues. 

While its cargo traffic 
faced a “little slowdown” in 
the first half of 2019, PoB, 
the only deep-water seaport 
directly located on the US-
Mexico border, is hopeful 
that traffic and revenue for 
the entire present year will 
stabilize at the level of 2018. 

“We did not have a sub-
stantial decline in traffic in 
the first six months of 2019 
… there was a little slow-
down but we hope that the 
overall 2019 figures will sta-
bilize at the 2018 level. Nev-
ertheless, I must confess there 
are too many uncertainties. 
Take, for example, NAFTA 
(North America Free Trade 
Agreement) whose successor 
revised agreement USMCA 
has been signed, but as of this 
moment not yet ratified by the 
U.S. Congress,” said Antonio 
Rodriguez, PoB’s Director of 
Cargo and FTZ Administra-
tor, in an interview with the 
American Journal of Trans-
portation on the sidelines of 
the recent Steel Success Strat-
egies (see article on page 15) 
conference in New York. 

trade dispute with China and 
other countries”. 

Rodriguez, while point-
ing out that PoB has 
more than $40 billion 
worth of projects cur-
rently in the works, 

underscored the impor-
tance of business with 

Mexico which is 
the most important 
destination for ship-

ments from PoB.  “Besides 
steel, we handle aluminum, 
pig iron, iron ore, etc. Our 
region produces scrap, much 
of which is destined for 

Antonio Rodriguez, Port of 
Brownville’s Director of Cargo 

and FTZ Administrator
port of brownSVille’S 
$40 million in projeCtS

PoB representatives attend 
the annual SSS conference 
because it gives them an oppor-
tunity to interact with the rep-
resentatives of steel companies 
which ship to Mexico; the event 
is also a platform to get valuable 
insights on developments in the 
steel industry which has seen a 
strong revival in 2018, thanks 
to steel tariffs imposed under 
Section 232 of the Trade Act.  
However, as Rodriguez put it, 
“not everybody is sure about 
2019 because of the ongoing 
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Mexico, though some of it is 
also shipped to India, China, 
etc. We handle breakbulk 
cargo, including liquid petro-
leum, liquefied natural gas, 
windmill components, etc.,” 
he noted. 

PoB moved in 2018 a 
record 11.3 million tons of 
diverse cargo segments with 
operating revenues of more 
than $24.2 million. The 
results show a 6.6% increase 
in cargo, a 25% increase in 
rail movements, and a 2.5% 
increase in operating rev-
enues from the previous year.

The port’s Foreign Trade 
Zone No. 62 ranks second 
in the nation with exported 
goods valued at $3.6 billion, 
setting another record.  The 
robust export trade firmly 
entrenches the port’s foreign 
trade zone as a consistent export 
leader. In the most recent report 
to the US Congress, FTZ No. 
62 ranked number two for the 
third year in a row for the value 
of exported goods out of 293 
FTZs in the US, reaching $3.6 
billion for the reporting period.

Rodriguez maintained that 
PoB, thanks to its proximity 
to Mexico, remains a “critical 
gateway” for steel products 
entering Mexico’s industrial 
centers from across the globe.  
Arkansas-based Big River Steel 
recently extended its option for 
an expected investment of $1.6 
billion for its proposed steel 
mill. And Keppel AmFELS 
announced an expansion to 
its port operations, introduc-
ing deep-draft ship building to 
Texas for the first time.

Ship Channel projeCt

Meanwhile, PoB has 
moved closer to commencing 
the deepening of the Browns-
ville Ship Channel after it 
recently received the req-
uisite permit from the U.S. 
Army Corps of Engineers 
(USACE) to move the Brazos 
Island Harbor Channel 
Improvement Project (BIH) 
to its construction phase. 

Describing the issue of 
the USACE permit as the 
“latest milestone” in the 
port’s effort to deepen the 
ship channel from 42 feet to 
52 feet, PoB says this will 
result in significant naviga-
tional safety improvements 
for commercial shipping in 
South Texas.  Indeed, John 
Reed, the Brownsville Navi-
gation District chairman, 
recently said that “we find 
ourselves on the verge of a 
new economic era for the Rio 
Grande Valley and the chan-
nel deepening is essential for 
our continued progress and 
success”, adding these cru-
cial infrastructure projects 
solidify PoB’s presence in the 
global market besides creat-
ing job opportunities. 

When complete, the Port 
of Brownsville will be among 
the deepest ports on the Gulf 
of Mexico, enhancing its com-
petitiveness by closely align-
ing with the design features of 

the expanded Panama Canal.
The project is estimated 

to cost over $350 million, 
with construction expected to 
commence in 2020. The port 
expects to pay for the project 
with a combination of public, 
private and federal funds.

Completion of the chan-
nel deepening is important 
in attracting new business 
opportunities and allowing 
existing companies at the 
port to further expand their 
services. In addition, the port 
will be able to accommodate 
deeper draft cargo vessels 
carrying heavier loads, which 
translates to a greater eco-
nomic impact per vessel for 
the region.

PoB’s interest in the 
SSS conference is driven by 
its involvement in the steel 
transport business; as one of 
the nation’s top steel ports, 
PoB moves more steel into 

stevedore unloads steel rolls at the Port of Brownsville.
(PROJECT – continued on 

page 15)

(PROJECT – continued from 
page 11)
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“Hanjiang Heavy Industry’s project cargo 
important to China’s high-speed rail”

(IMPORTANT – continued 
on page 18)

By Robert L. Wallack, AJOT 

Over the past decade, the 
People’s Republic of China 
(PRC) moved into a leading 
position on the 
global stage by 
their construc-
tion of the high-
speed rail (HSR) 
network. Their 
success is attrib-
uted in part to the 
Hanjiang Heavy 
Industry, Co., 
Ltd. (HHI) of 
the China Rail-
way Construction 
Company. HHI manufactures, 
transports and operates 450-
ton girder-hoisting machines 
applied to the hoisting, dis-
placement and loading of the 
whole span of precast concrete 
box girders for the construction 
of the passenger HSR lines.  

oVer 15,000 mileS of hSr
China’s HSR network 

opened in 2008 for the Bei-
jing Olympics with the Bei-
jing to Tianjin line and has 
since expanded to 15,534 
miles (25,000 kilometers) by 
the end of 2018.  This $300 
billion project reaches 30 
of 33 provinces with trains 
rushing passengers at speeds 
between 124 to 217 miles 
per hour.  Ticket prices are 
from $271 for business class 
to $67 for second class seats 
and much lower prices for 
stations between the 8 main 
HSR lines. Four are north-
south and 4 are east to west.  

Travel times are reduced by 
hours from the older network 
and service levels are much 
higher.  Beijing to Shanghai 
on the HSR is 5 hours from 12 
hours (two hours by air) on the 
older network.  China Railway 
Company service attendants 
are professionally uniformed 
and walk the aisles with food 
carts as well as sweep the aisles 
and maintain clean, modern 
restrooms.  The passenger seats 
recline and are equipped with 
electrical outlets with folding 
seat trays.  The travel experi-
ence is vastly different than the 
old train network of clanking 
cars and unsanitary conditions.  

Situated near the Han 
River, an important defense 
fortification against the invad-
ing Mongols in the 13th cen-
tury, and a tributary of the 
Yangtze River in Xiangyang, 
Hubei province is Hanjiang 
Heavy Industry, an impor-
tant manufacturer to the larg-
est HSR system in the world.  
Xiangyang has a long history 
as a central transport loca-
tion for trade between the 
north and the south of China 
and HHI is ideally situated to 
serve the expanding national 
HSR construction. The com-
pany has four factories pro-
ducing a variety of bridge 
construction equipment and 

girder transporter vehicles 
for rail and highway projects. 
Annual output is 400 sets and 

valued at $217.8 
million (1.5 bil-
lion yuan).  

“The prod-
ucts are shipped 
to all parts of the 
country according 
to the order, and 
exported to Singa-
pore, Libya and 
South Korea,” 
said Mr. Li, Man-
ager, Sales and 

Logistics, Hanjiang Heavy 
Industry Company in a recent 
interview. 

Manufactured raw mate-
rial inputs of steel are pro-
duced and sourced from nearby 

450 ton beam lifting machine manufactured by HHI ready for shipment 
to Putian city, Fujiang for HsR construction

Wuhan city suppliers.  These 
larger steel shipments have 
logistical problems since there 
are not many companies with 
large trucks to handle these 
shipments to the factory.  “In 
one week, we need 5 trucks of 
30 tons each and sometimes it 
is hard to find these specialized 
project cargo trucks,” said Mr. 
Wang, Inbound Purchasing and 
Logistics Manager, HHI. Proj-
ect cargo truck permits are also 
a constraint and increases costs 
by delays to production sched-
ules for HHI. 

inland waterway 
ConStraintS

Inland water transport 
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CEA Vietnam complete import project 
in conjunction with Gebrüder Weiss

AAL launches regular ‘Europe - Far East’ 
multipurpose heavy-lift service

AAL Europe has formally launched a 
‘Europe – Far East Service’, to offer regular 
sailings and highly flexible port calls between 
Northern Europe (ARA range and the Baltic 
region), Middle East, South East Asia and 
over to the Far East. The service’s backbone 
will be the carrier’s owned and highly flexible 
19,000 dwt S-Class heavy lift vessels (700t 
max lift) and complemented by ad-hoc sail-
ings of its A-Class and W-Class MPV fleet.

Eike Muentz, AAL Europe’s General 
Manager commented; “We have actually been 
operating S-Class and other vessel sizes on the 
trade between Europe and Asia since the start 
of the year and have built-up the sustainable 
cargo flow and broad market interest to justify 

employing more S-Class vessels permanently 
on the trade. With multiple cargo stowage 
configurations on deck and under (in secure 
holds) a key feature of the S-Class design – 
along with a significant 700 t max lift – is that 
we can accommodate a huge variety of cargo 
types from large and heavy project cargo, to 
breakbulk, steel and dry bulk commodities and 
all at the same time.”

He added, “The default routing from 
Europe will be via the Med, but we can 
also sail via West Africa or PG/Middle East 
depending on cargo demand. Our aim is to 
establish monthly calls from Antwerp, Rotter-
dam, Hamburg and one or two additional load-
ing ports in the Med. ”

Dutch storm surge expertise 
helps Louisiana, Texas, 
New York and New Jersey
The $165 million Seabrook Floodgate Complex, com-
pleted in 2012, protects New Orleans by reducing 
storm surge entering from Lake Pontchartrain. 

CEA Projects Vietnam 
recently completed a project 
in conjunction with fellow 
PCN member Gebrüder Weiss 
involving the customs clear-
ance and transport of machine 
line components to the BOSCH 
factory in Long Thành District, 

Southern Vietnam.
The cargo arrived from 

Germany at the Cai Mep Inter-
national Terminal, 50km south-
east of Vietnam’s commercial 
hub, Ho Chi Minh City. Upon 
arrival, the CEA team pro-
ceeded with the necessary cus-

toms documentation while the 
cargo was loaded onto multi-
axle low-bed trailers. 

After all the import docu-
mentation was completed, the 
cargo left the terminal and made 
the 40km trip to the BOSCH 
factory in Long Thành.

By Stas Margaronis, AJOT

Upgrades to storm surge 
barriers and pumps com-
pleted in 2011 by the U.S. 
Army Corps of Engi-
neers (USACE) have 
made New Orleans 
more resilient to 
storms and hurri-
canes, according to 
Piet Dircke, a water 
management consultant for 
the Dutch firm Arcadis.

Arcadis was a consultant 
to the Corps in Louisiana and 
also advises officials in Texas, 
New York and New Jersey.

In July, the storm surge 
defenses kept New Orleans 
safe when Hurricane Barry 
drenched New Orleans and 
Louisiana with heavy rains 
and high winds.

SaVing new orleanS

In an interview at his office 
in Rotterdam, Dircke told 
AJOT, “The Corps performed 
magnificently” in fast-tracking 
$14.5 billion in upgrades com-
pleted in 2011. As a result, 
when Hurricane Isaac struck 

New Orleans in 2012, the 
upgrades prevented a repeat of 
the deaths and damage caused 
by Hurricane Katrina in 2005, 
which cost $161 billion. Dircke 
related, “The structures that 
were built may have been over-
sized and ungainly looking but 
they saved New Orleans from 
destruction in 2012 and so you 
can say the investment was paid 
off within one year at a 100% 
rate.” One key to the project’s 
success was “The Army Corps 
speeded up approvals and test-
ing to build a new system of 
pump stations and three large 
barriers that had been com-
pleted by 2011.”

Arcadis was a consul-
tant to USACE and “we had 
someone in New Orleans for 
four years. “

Dircke noted, “This is still 
a largely untold story about 
how the federal government 
and the USACE saved New 
Orleans when some people 
wanted to abandon it.” 

The Hurricane and Storm 
Damage Risk Reduction 
System (HSDRRS) for south-

east Louisiana cost $14.45 bil-
lion and includes five parishes 
and consists of 350 miles of 

levees and floodwalls.
On its website, 

the U.S. Army Corps 
of Engineers sum-
marizes the work 
it has done protect-
ing New Orleans: 

“The greater New Orleans 
system of hurricane and storm 
damage risk reduction is 
stronger and better than it has 
ever been.   In repairing and 
rebuilding levees and flood-
walls, the Corps incorporated 
lessons learned and recom-
mendations from international 
experts, scientific organiza-
tions, government agencies 
and the private sector who 
studied causes of system fail-
ure during Katrina.”

Dircke says the effects of 
Hurricanes Katrina, Harvey 
and Sandy on Louisiana, Texas, 
New York and New Jersey 
“have focused attention on 
why we need more storm and 
sea level defense investments 

in the United States.”

proteCting new yorK 
and new jerSey

Dircke said that he 
and University of Amster-
dam earth scientist, 
Jeroen Aerts “have been 
active since 2008 arguing 
for more sea level protec-
tion” in the United States: 
“We predicted the type of 
storm surge impact that 
Hurricane Sandy dem-
onstrated in 2012 but 

people didn’t believe us until 
they saw how the hurricane 
caused flooding in the New 
York subways, shutdowns of 
power to hospitals, transpor-
tation and utilities causing 
$71 billion in damage.”

Dircke says there is now 
recognition of the urgency for 
a storm surge defense invest-
ment to protect the region: 
“Under the leadership of New 
York Mayor De Blasio there 
is recognition for the need to 
build a storm surge barrier 
at the Verrazano Narrows. 
The previous proposal for a 
storm surge barrier around 
southern Manhattan protects 
Wall Street but left the rest 
of the New York/ New Jersey 
region exposed.”

proteCting texaS CitieS 
and portS

Dircke recently returned 
from consultations in Texas: 
“Texas is taking action fol-
lowing the devastation the 
region suffered in 2017 

Piet Dircke, water management 
consultant for Arcadis

(EXPERTISE – continued on 
page 17)
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Liberty Global Logistics (LGL), an owner and operator of RORO vessels in International Trades, announces it 
has  increased its sailings to three (3) per month from the U.S. into the Middle East and surrounding areas.

LIBERTY GLOBAL LOGISTIC'S llc

NOW OFFERING THREE SAILINGS  
A MONTH INTO THE MIDDLE EAST!
NOW OFFERING THREE SAILINGS  

A MONTH INTO THE MIDDLE EAST!

Steel Success Strategies conference 
in New York dominated by 
steel tariffs and protectionism fears

By Manik Mehta, AJOT 

If politics is indeed driv-
ing a wedge between Ameri-
cans today, then nowhere is 
this more visible than in the 
steel sector which is mired 
in a verbal battle between the 
steel-making and steel-con-
suming industries on the issue 
of steel import tariffs under 
Section 232 of the Trade Act, 
whose imposition for reasons 
of national security is con-
tested by the opponents. 

The question of steel tar-
iffs also dominated the three-
day Steel Success Strategies 
conference, the 34th edition, 
held in the latter half of June 
in New York where repre-
sentatives of steel-supplying 
nations such as China, Japan, 
Korea, India, Turkey, Ger-
many, etc., worried by growing 
American protectionism, had 
also descended. Comments 
by some US steel executives 
at the conference suggested 
that the tariffs had indeed 
checked the “inundating steel 
imports”, besides resulting in 
a sharp rise in domestic pro-
duction and sales, and a surge 
in profitability. 

Nucor’s CEO John Fer-
riola, making a dramatic 
“landing” on the stage via a 
visual spacecraft to hammer 
down the message that Nucor 
was involved in making spe-
cial spacecraft bodies (out 
of steel, naturally!) since the 
summer of 1969.  An elated 
Ferriola - remember his past 
statement that “it’s a great 
time to make steel in Amer-
ica”? – said that demand for 
steel was projected to grow 
to over 1.7 billion metric 
tonnes by the end of this year.  
“Unemployment in the US is 
at its lowest since five years 
… Nucor posted the high-
est earnings in its history in 
2018.  We do not just sell 
steel to our customers … we 
sell them solutions! The US 
manufacturing sector earned 
its highest earnings since this 
century,” he exclaimed to the 
thunderous applause from the 
packed auditorium. 

Bernhard Hoffmann, Vice 
President (Engineering/Prod-
uct Development) at US Steel 
Corp., the largest integrated 
steel producer in the US and 
the largest North American 
tubular producer, with a 22 
million tons annual steelmak-
ing capability, told the con-
ference delegates that OEMs 
would continue to invest 
in autonomous and electric 
vehicles which constitute a 
significant source of steel con-
sumption though the empha-
sis will be on “cost-effective 
lightweighting”, as Hoffmann 
put it, for the vehicle struc-
tures and improved drive 

motor efficiency.  US Steel 
continues to invest in technol-
ogy to help produce advanced 
high structural steels (AHSS).

Many of the delegates, 
representing a variety of indus-
tries and services, privately 

(FEARS – continued on 
page 16)

told the American Journal of 
Transportation that after tariffs 
were raised on steel, aluminum 
and other products, prices had 
risen.  However, the prices 

(l to R) Ronald Ashburn – Association for Iron & steel Technology, 
Bernhard Hoffman – us steel Corp, Peter leBlanc – ArcelorMittal

Mexico than any other domes-
tic competitor, moving some 
3.2 million tons of steel across 
to Mexico in 2018. 

An attractive feature of 
PoB’s location is its prox-
imity to Monterrey, a major 
industrial center in northern 
Mexico with a metropolitan 
population of nearly 5 mil-
lion and home to dozens of 
commonly recognized inter-
national corporations. Mon-
terrey is located 200 miles due 
west from the Port of Browns-
ville, where steel makers have 
come to rely upon the logisti-
cal facilities of the port. Con-
venient border crossings are 
located just seven miles from 
the port by truck and 13 miles 
by railroad.

In fact, the Port of Browns-
ville is more than 100 miles 
closer to Monterrey than the 
nearest Mexican port. 

The PoB’s neighbor-
hood, stretching to a radius 

of a three-hour drive from the 
port, provides a sizable 10 
million consumer base, with 
many located south of the 
border. Moving cargo across 
the border in both direc-
tions is facilitated by a wide 
range of reliable transporta-
tion options, including rail, 
trucks, etc. 

The port’s strategists cal-
culate that the deepening of 
the port would attract the gen-
eration of larger ships, thus 
transporting greater cargo 
tonnage.  With the additional 
draft created with the deepen-
ing of the port’s channel from 
42 to 52 feet, the cost savings 
for shipping goods across the 
oceans reach an economy of 
far greater scale. 

Panama Canal provides 
a good example.  In recent 
years, ships have dramati-
cally increased in length and 
draft; this prompted a mas-
sive expansion of the Panama 

(PROJECT – continued from 
page 12)

(PROJECT – continued on 
page 19)
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had, meanwhile, fallen from those high levels for a 
variety of reasons across the industries; if the weak-
ness continued, companies might struggle to make 
money from their new investments.  There were 
fears that such a situation might lead to a steel glut.  

But steel companies disagree, arguing that the 
market can absorb the new capacity. Executives say 
they have carefully considered their investments 
and expect them to do well through the economy’s 
ups and downs. 

According to Ferriola, steel capacity was not 
being added “just to add tons” and that the bulk 
of the investment was based on producing greater 
high-margin, value-added products and not com-
modity-grade steel. But Ferriola also acknowledged 
the uncertainties in the trade though he seemed, gen-
erally, optimistic about 2019.

The tariffs did initially reduce steel imports, 
generating more domestic demand in 2018 and 
boosting profits.  With abundant cash in hand and 
added money coming from corporate tax cuts pro-
vided by President Trump, US steelmakers began 
adding more capacity than they would have done 
otherwise.  However, as the global economy cools 
down and demand falls, electric arc furnace compa-
nies, armed with higher profit margins, want to have 
a bigger share of the US market. This could possibly 
lead bigger companies to poach on the weaker ones, 
in the process of consolidation. 

Peter Marcus, managing partner at World Steel 
Dynamics, speaking at the SSS-conference, said that 
Trump’s USA-China trade war is causing economic 
apprehension, and that an “economic chill” was dev-
astating the global economy and the steel industry.

He maintained that 50% of China’s exporting 
manufacturers planned offshore units, and Chi-
na’s manufacturing prowess advantage was less-
ened because of huge wage boosts since 2000, and 
new technologies available to all. “China’s export 
armada is de-fanged,” he said.

(FEARS – continued from page 15)The rise of automation, Amazon and 
disrupters to the Belt and Road Initiative
Editor’s note: Ton van den Bosch is a partner and head of  the Singapore office of  Addle-
shaw Goddard LLP and Victoria Rintoul is an associate at Addleshaw Goddard in Sin-
gapore. The Singapore office of  international law firm Addleshaw Goddard operates 
as a hub, supporting clients with diverse business interests, including in key sectors 
such as transportation, terminals, ports, logistics, real estate, energy and infrastruc-
ture in emerging and frontier markets in Africa and in Asia.

(DISRUPTERS – continued on page 19)

By Ton van den Bosch and Victoria Rintoul, Special to the AJOT

Rising geopolitical tensions, increased pressure 
on capital returns and an appetite to be a one-stop-
shop for end-to-end logistics are all contributing 
to the trends and behaviours of 
ocean carriers, logistics com-
panies and terminal operators. 
Coupled with improvements in 
technology and possible new 
entrants to the sector, the com-
plexity of intermodal transpor-
tation and port infrastructure is 
quickly evolving. 

The Belt and Road Initiative 
(BRI) continues to generate momentum and reshape 
the intermodal transportation sector. It is estimated 
that the overall investment on the BRI will exceed 
$1 trillion by 2027 with an estimated $20 billion 
dedicated to port and terminal development. There 
have been numerous port milestones to date includ-
ing for example the development of the port and 
special economic zone in Duqm in Oman.

Notwithstanding the successes to date of 
the BRI, both local and international criticism is 
mounting, centered on China’s lending and busi-
ness practices under the BRI. Recent examples of 
the resistance include Sri Lanka, Malaysia and the 
Maldives seeking to renegotiate or unwind some 

of the BRI projects. Specifically, in Malaysia, the 
newly elected prime minister reportedly cancelled 
or suspended $22 billion worth of BRI projects upon 

taking office in May last year.
A knock-on effect of the 

growing criticism is heightened 
awareness of other infrastruc-
ture projects in emerging and 
frontier markets in Africa and 
in Asia, such as for example 
Japan’s Expanded Partnership 
for Quality Infrastructure and the 
Japan and India led Asia-Africa 

Growth Corridor which aims to integrate Africa 
and Asia in a sustainable manner via a sea corridor. 
The most recent success of this last initiative is the 
agreement between Sri Lanka, India and Japan to 
develop a deep-sea container terminal known as the 
East Container Terminal at the Port of Colombo in 
Sri Lanka. Whilst it would be difficult for any infra-
structure project to rival the BRI due to its sheer 
scale and the expense behind it, it is interesting to 
see alternatives emerging. 

While the BRI is geographically changing the 
intermodal transportation and logistics landscape, 
the increase in automation in container handling 
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when Hurricane Harvey 
dumped 50 inches of rain on 
the region causing $125 bil-
lion in damage.”  

This includes working 
with Texas ports: “Arcadis 
is working with the ports of 
Houston, Galveston plus the 
cities and the State of Texas 
to design a storm surge bar-
rier based on similar designs 
from the Netherlands that 
would protect Galveston Bay 
ports and communities as 
well as the oil and gas indus-
try facilities. There are still 
many issues to address and 
concerns by homeowners of 
the effect of the storm surge 
complex. The estimated cost 
for this project is $40 bil-
lion but that is a lot less than 
paying $125 billion for the 
next Hurricane Harvey.”

port of rotterdam 
expanSion and proteCtion

In the Netherlands, “we 
saw the construction of the 
Maasvlakte port complex by 
the Port of Rotterdam reclaim 
4,900 acres of land from the 
North Sea using sophisticated 
Dutch dredging vessels and 
experience. Companies such 
as Boskalis and Van Oord 
have been major contractors 
in this effort.”

The $3.3 billion complex 
has upgraded the Port of Rot-
terdam by construction of 
new, larger, and automated 
container terminals.

The Maasvlakte complex 
“also protects the entrance to 
the City of Rotterdam from 
storm surges by creating a 
natural barrier against the 
North Sea with facilities at 
a higher sea level than older 
terminals in the city center. 

proteCting and 
rejuVenating rotterdam

The result was a move-
ment of port facilities from 
the center of Rotterdam out 
to the coast, which allowed 
for a major redevelopment of 
central Rotterdam: 

“This has opened up 
development of old water-
front land for housing and 
commercial development. 
So, the investment in the 
Maasvlakte port complex has 
economic development ben-
efits for Rotterdam.”

One example “is the 

reconstruction of the old 
Rotterdam Drydock Com-
pany which had been shut 
down, but was rebuilt as 
the Research Design and 
Manufacturing University or 
RDM. This is a waterfront 
facility that has vocational 
training and other educa-

tional facilities and even 
operates a water taxi to and 
from the city center.”

The Netherlands sea level 
defense is built on years of 
experience. 

“As so much of the Neth-
erlands is below sea level, 
there is little margin for 

Maeslant storm surge barriers protecting the Port of Rotterdam

error,” Dircke notes.
The result is that Nether-

lands has developed a national 
sea level protection system: 
“As a matter of survival, this 
policy is supported through-
out the country through taxes 
to pay for dikes, barriers and 
locks. This investment also 
supports a professional team 
of educated engineers, plan-
ners, and ecological specialists 
at the (Dutch government’s) 
Rijkswaterstraat.”

The Rijkswaterstraat has 
functions similar to the U.S. 
Army Corps of Engineers.

 “We have begun to rec-
ognize that the structures 
that we build including the 
Maeslant barrier that protects 
the city of Rotterdam cannot 
stand alone and needs staff to 
operate and maintain them. 
So, you see at the Maeslant 
barrier that 22 people work 
there to maintain the system 
and make sure that when the 
barrier needs to be deployed 

that it works,” Dircke said.

more reSearCh and 
inVeStment in next 
generation Computing

More recently “we have 
begun to realize that as a 
result of climate change, pat-
terns are changing far more 
than in the past and the con-
cept of an unusual 100-year 
flood is now a flood that is 
happening more frequently 
and so we must constantly 
evaluate and upgrade our 
data and this means that risk 
factors need to be adjusted.”

This effort “is going to 
require more deployment of 
big data, machine learning 
and, yes, even quantum com-
puters, if they are capable. We 
need better projective data 
and assessments to enhance 
our risk assessments. These 
include early warning weather 
and storm surge projections 
that are performed in the 
United States by NOAA.”

(EXPERTISE – continued 
from page 14)
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The Great Lakes St. Lawrence Seaway System

(IWT) would reduce transport costs 
for steel inputs to HHI.  However, the 
Xiangyang river ports are not modern 
nor is there depth of the Han River 
in Xiangyang to navigate 1500 dead 
weight ton vessels.  “Our steel sup-
pliers are near capable Wuhan river 
ports, if we can use IWT, that would 
be useful to us for steel materials 
to reduce transport costs,” said Mr. 
Jiang, Director, HHI.  

Putian city, Fujian province, along 
the eastern coast, will receive the newly 
produced “beam moving machine for 
the transshipment and erection of 40 
meters long beams,” said Mr. Li. Two 
450-ton beam-lifting machines are used 
together for the transshipment and erec-
tion of 900-ton concrete box girders as 
well as the bridge pier for the whole lift-
ing of the 900-ton beam, he described. 
Putian city is one station on the north 
to south line from Hangzhou, Zhejiang 
province, near Shanghai, to Shenzhen, 
Guangdong province, near Hong Kong.  

Hanjiang Heavy Industry is also 

challenged by the logistics and trans-
portation of their new machines to 
customers such as to Putian city.  The 
machines are disassembled into parts 
and placed onto trucks.  There is a 
lack of cranes and logistics compa-
nies to do high quality services for 
HHI.  “They are usually transported 
by trucks of 42.6 feet (13 meters) or 
57 feet (17.5 meters).  Each vehicle 
weighs 30 tons and transit time to 
Putian is about 2.5 days,” said Mr. Li.  

The possibility of transporting the 
disassembled parts of the machines 
to customers in Fujian by IWT is lost 
because, “there is no cargo terminal 
in Fuyang, Xiangyang.”  For now, if 
water transportation is required, then 
it needs to be transported by truck to 
Wuhan for water transportation.  “The 
cost will increase and the transporta-
tion time will be extended.  I hope 
the government will consider build-
ing a cargo terminal in Fuyang,” said 
Mr. Li.   Numerous projects are under 
consideration and in construction to 
make better use of Xiangyang’s IWT 
system for project cargo shipments.  

(IMPORTANT – continued from 
page 13)

Three global cargo logistics 
networks all join WOC
World Ocean Council - the Global Blue Economy Business Orga-
nization - Expands its Scope Significantly with Three Leading 
International Cargo Logistics Networks

The World Ocean Council is proud 
to announce that Worldwide Project 
Consortium (WWPC), Priority Cargo 
Network and Cargo Equipment Experts 
(CEE) – comprising hundreds of indi-
vidual companies – have joined the 
WOC international, multi-industry alli-
ance on action and collaboration in sup-
port of ocean sustainable development.

The Networks Director, Wolf-
gang Karau, stated, “We got to take 
care of our planet and clean oceans 
for future generations. Most of our 
members are based close to shores 
and waterways and I am sure that our 
membership with WOC is the right 
step to manifest our commitment 
towards a cleaner tomorrow.”

WOC CEO Paul Holthus said, 
“We are honoured to have the World-
wide Project Consortium, Priority 
Cargo Network and Cargo Equip-
ment Experts come on board with the 
WOC. Maritime transport and cargo 
logistics are central to global econ-
omy, moving 90% of international 
trade - and are thus fundamental to 
the future of the ocean. The WOC 
embraces leadership companies large 
and small from across the sectors and 
around the globe in creating the col-
laboration and action needed on ocean 
sustainable development.”

Worldwide Project Consortium 
(WWPC) was founded in 1998 to con-
nect independent project cargo for-
warding companies, and to provide a 
reference source for shippers, carriers 
and forwarding partners to locate qual-
ity project cargo specialists. WWPC 
spans the globe with membership for 
one company per country or designated 
area. This creates an essential frame-
work for conducting trade in the project 
cargo market, avoiding confusion with 
subcontractors and allowing the confi-
dential and professional preparation and 
handling of project related tasks.

Priority Cargo Network works to 
identify demands from general freight 
forwarders for cost effective and 
dynamic network presentation with a 
strong brand. With specialized inde-
pendent freight forwarder members 
per country, the network enables par-
ticipating companies to operate more 
effectively in the global arena.

Cargo Equipment Experts (CEE) 
is a global platform and tool for proj-
ect owners and forwarders. The orga-
nization provides networking and 
marketing for owners and operators of 
specialized and valuable equipment, 
carriers and manufacturers and asset-
based forwarders, working within the 
heavy and outsized cargo market.
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is persisting to physically transform 
port operations. Following the devel-
opment of the first automated con-
tainer port 30 years ago, there are now 
roughly 40 ports which are partially 
or fully automated around the world, 
20 of such having been automated in 
the last 6 years. It is estimated that at 
least $10 billion has been invested in 
the automation of ports to date with an 
additional $10 to $15 billion expected 
over the next 5 years. 

Singapore’s Tuas Mega Port is 
not only adopting automation, but 
also other technology such as driver-
less vehicles, drones and automated 
quay cranes aiming to achieve effi-
ciency and productivity. The Tuas 
Mega Port, the first stage of which is 
due to be completed in 2021, will be 
able to handle 20,000+ TEU capacity 
vessels, resulting in fewer but larger 
calls. This, coupled with the techno-
logically advanced system, aims to 
bring down the cargo’s unit cost to 
ensure the status of Singapore as a 
leading global transhipment hub.

An obstacle to automation is 
that in the short term, the process 
of automation can have significant 
operational challenges reducing pro-
ductivity, a particular difficulty in 
today’s environment with increas-
ing pressure on capital returns. In the 
long term, if the initial hurdles can be 
overcome, it is estimated that oper-
ating expenses could fall by 25% to 
55% and productivity could increase 
by 10% to 35%, improvements that 
are difficult to ignore. 

Today there is also increased 
appetite for vertical integration of 
intermodal transportation, ports and 
logistics. Liners and terminal opera-
tors are seeking to become integrated 
logistics providers in an attempt to 
heighten profitability. The trend of 
vertical integration is motivated by 
a number of factors, including the 
pressure to maximise capital returns 
and the overcapacity in the shipping 
market, but most notably, the desire 
to offer end-to-end logistics solutions. 
DP World, one of the most prominent 
players in the market highlights this 
trend as it continues to invest in logis-
tical centres around the world and in 
shipping lines, such as for example 
its recent acquisitions of P&O Ferries 
and Unifeeder. 

In a similar attempt to control the 
whole supply chain, there has been a 
continued investment by e-commerce 
giants such as Amazon in end-to-end 
logistics as they seek to have control 
of their own global supply chains. 
Since Amazon’s trucking fleet launch 
in 2005, its logistics supply chain has 
expanded rapidly including the launch 
of Amazon Air in 2015. Amazon Air 
currently has a fleet of 40 planes with 
plans to expand to a fleet of 100. It is 
estimated that Amazon would save $2 
to $4 per package by using its own air 
delivery service rather than its cur-
rent heavy reliance on USPS, UPS 
and FedEx. 

Amazon has progressed less with 
ocean freight since registering as a 
freight forwarder several years ago. 
However, Amazon’s recent hire of a 
former CEO of a global freight for-
warder may suggest there is more to 
come in to the near future. While for 
the moment the likes of FedEx have not 
vocalised their concern, most analysts 
consider that while investors are focus-
ing on Amazon’s last-mile efforts, the 

risk posed by Amazon Air is just as 
important. With the recent develop-
ments in Amazon’s ocean freight busi-
ness, there is the further possibility that 
it could also begin to muddy the waters 
in the shipping sphere. 

As purse strings tighten, carriers 
struggle to meet IMO 2020 standards 
and technology continues to have a 
significant impact on the market, 
it is an exciting time in our sector. 
Whether the likes of Amazon make 
a successful foray into the ocean 
freight supply chain remains to be 
seen but the automation, vertical 
integration and BRI make it certain 
that the landscape is changing. 

(DISRUPTERS – continued from 
page 16)

Canal that became operational in 2016.
However, the cost of channel deep-

ening is very high – as high as $ 350 
million, according to PoB estimates.  
Creating an affordable financing strat-
egy requires the right mix of fiscal sen-
sibilities and creative solutions. The 
answer was found in a public, private 
partnership, combined with eligible 
federal dollars and port funds.

(PROJECT – continued from page 15)

Fednav takes delivery of a 
vessel with a historic name

At the Oshima Shipyard in Japan, 
Fednav Limited took delivery of the 
Federal St Laurent, its latest Great 
Lakes-suitable handysize vessel. 
The ceremony was attended by offi-
cials from both Fednav and Oshima 
together with Ms. Denisha Lubiani of 
Alcoa, the godmother of the vessel.

The Federal St Laurent is a 
34,500 DWT international ice-class 
bulk carrier, flagged in the Marshall 
Islands. Built to trade in the St. Law-
rence River and the Great Lakes, the 
vessel is certified by DNV GL. It 
emits 30% less greenhouse gases than 
similar vessels built 20 years ago and 
is equipped with an Optimarin ultra-
violet ballast water treatment system.

Named in honour of the river that 
flows along the company’s headquar-
ter city, Montreal, and to celebrate Fed-
nav’s 75th anniversary, the vessel is the 
fourth Federal St Laurent in Fednav’s 
history. The name has always repre-
sented the company’s special bond to 

the St. Lawrence River (St. Laurent in 
French) and its maritime community.

“For our 75th anniversary we 
wanted to recognize our hometown 
river, and to reflect its significance 
for our family, our employees, and 
our partners” said Paul Pathy, Presi-
dent and CEO of Fednav. “This vessel 
is anchored in the history of Fednav, 
but more importantly, it represents the 
strong links between the Great Lakes, 
the Seaway, the St. Lawrence River 
and the rest of the world.”

Fednav Limited is Canada’s 
largest international bulk shipping 
company. Its fleet is comprised of 
more than 100 bulk carriers trading 
worldwide, 64 of these are owned. 
From offices on four continents, the 
company operates the largest fleet of 
Great Lakes-suitable oceangoing ves-
sels, the largest fleet in the world of 
ice-class bulk carriers, and three ice-
breaking cargo ships that service the 
Arctic twelve months a year.
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Western European sector plagued 
by uncertainty
Editor’s note: Theo Smid is an economist at Atradius Trade Credit Insur-
ance, Inc. specializing in risk analysis for Western Europe.

Changing of the guard at Buckingham Palace in England

EuropEan tradE ‘19

By Theo Smid, Special to the AJOT

The automotive and 
transport sectors have per-
formed well in Western 
Europe in recent years. But 
that may be changing as the 
sector in several countries 
may have less smooth sailing 
ahead, say Atradius econo-
mists in a report published 
on the region last month. 
The cloudy outlook can be 
attributed to many factors, 
but looming large are the cur-
rent slowdown in global eco-
nomic growth, an increase 
in business insolvencies in 
the region and trade policy 
uncertainty regarding possi-
ble U.S. import tariffs against 
the EU and Brexit. 

Transportation is particu-
larly vulnerable to volatility 
in global trade and economic 
growth, as it is heavily reliant 
on exports. At the same time 
that it is grappling with these 
downside risks, the automotive 
and transport sector is facing 
major structural challenges, 
specifically emission curb-
ing, changing consumer habits 
and the heavy cost of R&D for 
new technology. For instance, 
in France, automotive suppli-
ers which have been impacted 
by a decrease in production of 
diesel vehicles have recently 
launched new innovation mea-
sures to provide components 
for environmentally friendly 
engines and electrical vehicles. 
Oxford Economics identifies 
the pursuit of R&D as a risk to 
the automotive sector, particu-
larly as major intra-European 
production shifts as firms shed 
capacity to free up money to 
pursue emerging technologies. 

All these challenges weigh 
particularly heavy on small 
and medium suppliers deliv-

ering less valuable car compo-
nents and parts. According to 
Oxford Economics’ Q1 report 
on motor vehicles and parts, 
output growth in 2019 will 

be hurt by slowing domes-
tic demand for new vehicles 
and weak external demand 
from major markets, such as 
the United Kingdom. For all 
these reasons, strained liquid-
ity and an increase in payment 
delays and business failures 
may become more common 
for the industry over the next 
few years. 

brexit CaStS a Shadow

The UK’s final decision 
regarding Brexit is weighing 
heavily on the transportation 
and automotive sector in West-
ern Europe. If the UK leaves 

(PLAGUED – continued on 
page 22)

US investigates France’s plan 
to impose a tax on tech giants

The U.S. will investigate 
a French plan to impose taxes 
on technology companies, a 
move that has been a prelude 
to new U.S. tariffs under the 
Trump administration.

US Trade Representative 
Robert Lighthizer will have 
as long as a year to examine 
whether the plan would hurt 
U.S. technology firms, and 
suggest remedies. The so-
called 301 investigation is the 
same tool President Donald 
Trump used to impose tariffs 
on Chinese goods because of 
the country’s alleged theft of 
intellectual property.

“The US is very con-
cerned that the digital services 
tax which is expected to pass 
the French Senate tomorrow 
unfairly targets American 
companies,” Lighthizer said 
in a statement announcing 
the action. “The president has 
directed that we investigate 
the effects of this legislation 
and determine whether it is 
discriminatory or unreason-
able and burdens or restricts 
United States commerce.”

A French finance minis-
try official said that taxation 
is a sovereign issue and that 
the government’s plan is in 
line with international agree-
ments. The U.S. shouldn’t use 
trade instruments to attack 
the sovereignty of another 
state, the official added.

The United States has 
lobbied aggressively to stop 
European countries from 
taxing the revenue of Amer-
ican tech companies like 
Facebook Inc. and Alphabet 
Inc.’s Google, and Lighthizer 
has sought to convince U.S. 
lawmakers that it’s serious 
enough to merit U.S. action.

“I think it’s something 
the United States has got to 
take strong action on,” Ligh-
thizer told the House Ways 

and Means committee on 
June 19th.

France’s proposed 3% 
levy would hit global tech 
companies with at least 750 
million euros ($845 million) 
in worldwide revenue and 
digital sales totaling 25 mil-
lion euros in France. The 
country’s National Assembly 
adopted the measure recently 
and the French Senate is due 
to vote on it. Other Euro-
pean countries have started 
to pursue their own digital 
tax plans after a European 
Union-wide effort stalled ear-
lier this year.

Finance Minister Bruno 
Le Maire has said France 
isn’t the only country advanc-
ing a tax on digital companies 
and that using the threat of 
“blackmail” to stop them is 
pointless.

“I invite my American 
friends to work with us at the 
OECD for a fair digital tax,” 
Le Maire told French televi-
sion station LCI in March. The 
Organization for Economic 
Cooperation and Develop-
ment is working on a global 
solution on taxation for digital 
companies by 2020.

“The US will continue its 
efforts with other countries at 
the OECD to reach a multi-
lateral agreement to address 
the challenges to the interna-
tional tax system posed by an 
increasingly digitized global 
economy,” the USTR said in 
its statement.

A spokesman for the 
French Finance Ministry 
declined to comment after 
Bloomberg first reported 
Trump’s decision to open the 
investigation.

lawmaKer outCry

The U.S. can levy tariffs 
(TAX – continued on 

page 22)
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the EU under a hard Brexit, both pro-
ducers and suppliers would feel nega-
tive effects. 

The uncertainty surrounding 
the final outcome is already caus-
ing havoc in the UK automobile and 
transport sector, which has one of 
the poorest outlooks among Western 
European countries. Last year’s auto 
sales were down and business insol-
vencies in general were up, largely 
due to Brexit uncertainty. 

What’s more, UK manufacturers 
require free and easy trade with the 
EU. Exports account for about 80 per-
cent of production in the UK, with the 
EU being the biggest export market, 
accounting for more than half of the 
country’s auto exports. Manufactur-
ers are already investing less in the 
British automotive sector in anticipa-
tion of a hard exit from the EU. The 
looming Brexit decision has led to the 
shutdown of production plants, nearly 
halving UK car production. There 
is concern that manufacturers could 
continue this trend, diverting further 
investments outside the UK. 

The current Brexit deadline is the 
end of October. While we’re in a wait-
and-see mode until then, a hard Brexit 
is looking like a real possibility. If this 
does occur, producing cars in the UK 
would become more expensive, as 
the UK would face a 10 percent tariff 
on vehicles and a 4.5 percent tariff 
on vehicle components under World 
Trade Organization rules. In this sce-
nario, the UK would also lose EU 
funds for manufacturing research and 

development. 
The UK sector won’t be the only 

one to suffer under a hard Brexit. 
Other Western European countries are 
closely connected with the UK auto-
motive sector, so much so that 60 per-
cent of automotive components used 
in production in the UK are imported 
from other EU countries – close trad-
ing partners include Belgium, Spain 
and the Netherlands. Sectors in each 
of these countries would likely take a 
hit were a hard Brexit come to pass. 

u.S. trade poliCy up in the air

While the imposition of U.S. 
punitive tariffs on vehicles and vehi-
cle parts has been suspended for the 
time being, the issue remains a dark 
cloud, with potentially severe reper-
cussions for an industry reliant upon 
cross-border supply chains. 

The ties between the U.S. and EU 
automotive and transport sectors are 
significant. The total value of auto-
mobile trade between the EU and U.S. 
is $48.5 billion, with EU automobile 
manufacturers contributing 1 in 6 cars 
produced in the U.S. Further, the U.S. 
is the most important export market 
for EU cars, accounting for 29 percent 
of the value of all exported cars from 
the EU. EU car markets contributed 
27 percent to total US auto output. In 
other words, automotive and transport 
sectors would suffer in both the EU and 
the U.S. should the U.S. impose tariffs. 

Although a rebound is antici-
pated in German sectors in 2020, that 
won’t be the case if the U.S. imposes 
tariffs – Germany is responsible for 
more than half of all EU auto exports 

to the U.S. German OEMs and sup-
pliers without production plants in 
the U.S. would be especially hurt. In 
this scenario, German suppliers could 
very well face liquidity and payment 
issues. On top of its vulnerability to 
U.S. trade policy, German sectors are 
also vulnerable to Brexit-related risks. 

Italy’s sector, likewise, would be 
harmed by the imposition of U.S. tar-
iffs. The outlook for Italy’s automo-
tive and transport sector is one of the 
poorest in Western Europe (alongside 
the UK). Growth has already stalled 
and will likely slow further should 
additional trade policy changes occur. 
Automotive and transport compa-
nies there are export-oriented, with 
more than half of cars sent elsewhere. 
France, Germany and the U.S. are its 
major markets. 

U.S. tariffs wouldn’t be negative 
across the board for Western Euro-
pean countries, however. France and 
Spain, for instance, would be fairly 
insulated from harm, as those coun-
tries export very little automobiles or 
components to the U.S. 

More than halfway through 2019, 
and the fate of Western European 
automotive and transport companies 
remains a mystery. While the outlook 
is already less-than stellar, we won’t 
know the full extent of the damage 
until major trade policy decisions are 
made by the end of this year. Until 
then, uncertainty will continue to 
depress growth. 

Theo Smid is an economist at 
Atradius Trade Credit Insurance, Inc. 
specializing in risk analysis for West-
ern Europe.

(PLAGUED – continued from 
page 20)

specifically on products from France 
even though it is a member of the 
European Union, said Douglas Hef-
fner, a international trade litigator at 
law firm Drinker Biddle & Reath. 
Under Section 301 of the Trade Act 
of 1974, the president has authority to 
impose tariffs or take other restrictive 
measures if it’s determined that a for-
eign country’s trading rules are dam-
aging to U.S. businesses.

“The U.S. can be very creative,” 
Heffner said. “They don’t have to just go 
after digital products. They can go after 
products where they have leverage.”

Senators Chuck Grassley and 
Ron Wyden, the top Republican and 
Democrat on the Finance Committee, 
applauded the decision. “The United 
States would not need to pursue this 
path if other countries would abandon 
these unilateral actions and focus their 
energies on the multilateral process 
that is underway at the Organisation 
for Economic Cooperation and Devel-
opment,” they said in a statement.

In a letter to Treasury Secre-

tary Steven Mnuchin last month, the 
Grassley and Wyden urged the U.S. to 
look at “all available tools under U.S. 
law to address such targeted and dis-
criminatory taxation.’’ The lawmakers 
included a suggestion to use a section 
of the tax code that would double the 
rate of U.S. taxes on French citizens 
and companies in the U.S.

The U.S. investigation would 
threaten to further strain trans-Atlan-
tic ties as the two sides prepare to 
negotiate a limited trade agreement 
on industrial goods. The talks for a 
deal have progressed slowly because 
the U.S. and EU are at odds over 
whether to include agriculture in any 
final agreement. France is the country 
most adamantly opposed to making 
any agriculture concessions. Trump’s 
threat to impose a tariff of as much as 
25% on European car exports has cast 
a cloud over the negotiations as well.

Finance ministers and central 
bankers at a Group of Seven meet-
ing in Chantilly, France next week 
will discuss international taxation and 
competition and the digital economy.

(TAX – continued from page 20)
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Patagonia’s Soller values 
social responsibility in leading 

outdoor apparel firm’s supply chain
At Patagonia Inc., success in the 

apparel business and doing the right 
thing advance hand-in-hand.

As the Ventura, California-head-
quartered retailer’s senior director 
of global logistics, Todd Soller, says 
he is humbled in his dream 
job, where efforts to save 
the planet are unabashedly 
embedded – and where he 
even gets to enjoy work-
place quality time with his 3 
1/2-year-old son.

Based at Patagonia’s ser-
vice and distribution hub in 
Reno, Nevada, Soller embod-
ies the core values of a company that, 
since emerging nearly a half-century 
ago as a supplier of climbing hardware, 
has become renowned as much for its 
activism as its top-quality products for 
outdoor enthusiasts.

Soller shares his gratifying jour-
ney with AJOT readers...

How is Patagonia’s dedication to 
social responsibility – with efforts such 
as last year donating its $10 million 
in tax cut savings to climate change 
awareness – proving beneficial?

At its root, we strongly believe 
in all of the causes we support, and 
we have a significant organization to 
work with small and large and grass-
roots environmental organizations. 

We think, more than ever before, 
customers also want their purchase 
dollars to mean something, to stand for 
something. They really identify and 
connect with brands that care about 
things other than just their bottom line.

So we see it as a great alignment 
between who we believe we are as a 
company and what our customers also 
identify with. We think there’s a great 
connection there.

connect with the customer. We con-
nect with the customer because we’re 
doing these things, and we would do 
them anyway.

So how does that approach relate 
to the supply chain?

On our supply chain – and I’ll use 
the broad definition of supply chain 
moving all the way back from produc-
tion through delivery to customer – it’s 
a desire and a real thirst to understand 

(PROFILE – continued on page 24)

Industry 
Profile
By Paul Scott Abbott, AJOT

People expect us to be a leader in 
the field. They do notice that we’re 
very politically active. And the reality 
is it’s kind of proportional to what’s 
happening in the world today that we 
need to be involved if we care about 
social, environmental and climate 
change issues.

The elevation of big issues and 
standing up for our values is not driven 
by profit or marketing. We would be 
doing this anyway. It’s about us con-
tinuing our 45 years of advocacy as a 
company for wild places.

We’re not doing these things to 

Todd soller, senior director of global 
logistics for Patagonia Inc., maintains social 

responsibility at the heart of the outdoor 
apparel company’s supply chain.

those from China. 
Vietnam is seeing rising incomes 

and improving infrastructures, accord-
ing to John Carr, president and CEO 
of MIQ Logistics. “This is one of the 
reasons why we are building up our 
presence in Vietnam,” he said.

new SerViCeS to matCh SourCing

The planning processes required 
for sourcing changes mean that com-
panies cannot shift their sourcing 
patterns on a dime, nor can ocean 
carriers revamp their operations 
quickly. Some of the ship lines have 
tweaked their service offerings and 
port calls to better accommodate 
increased volumes out of Southeast 
Asia, according to Sri Laxmana, vice 
president for global ocean services at 
CH Robinson.

“If the tariff war continues to 
escalate,” he said, “you may see more 
direct services out of Southeast Asia.”

According to a recent report from 
Agility Logistics, India and China 
remain the leading investment desti-
nations for the logistics industry. But 

Vietnam leads a second group that is 
drawing increased interest from the 
industry, thanks to its diversity of 
exports.

“Vietnam will offer potential big 
growth for exporters in the coming 
years,” said Steven Gundlach, a 
DB Schenker executive vice presi-
dent. “Vietnam’s booming business 
extending from manufacturing to 
the exporting of mobile phones and 
furniture shows no signs of slowing. 
The country has a good diversifica-
tion of products to export and con-
tinues to increase its exports into the 
U.S. market.”

The shift into Vietnam of manu-
facturing from China has been part 
of a continued, normal migration of 
industry to lower-cost venues, while 
the accelerated pace of investment 
has been brought on by the Trump tar-
iffs that have been directed at China. 
Vietnam may continue to benefit from 
the U.S.-China trade war, but export-
ers and importers should bear in mind 
that the Department of Commerce and 
U.S. Customs are on the lookout for 
cases of tariff evasion.

(TARIFF – continued from page 10)
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how our supply chain is behav-
ing environmentally.

We know our product itself 
is one of the biggest impacts on 
the supply chain. That forces us 
to really consider how we can 
do responsible product manu-
facturing. 

We have a goal by 2025 – 
and we’re well on our way – to 
use only renewable or recycled 
materials in our product. By fall of 
this year, almost 70 percent of the 
materials we use in our products 
will be recycled or renewable.

Obviously, there’s another 
angle to the supply chain, and 
that’s making sure we are doing 
the right thing for our partners 
and their employees. And it’s 
important that we make a prod-
uct that our customers can feel 
good about, not only environ-
mentally but socially.

We carry more Fair Trade-
certified products than any other 
apparel brand out there, and we 
have incredibly rigorous envi-
ronmental standards for our 
supply chain as a whole.

Looking at the supply chain 
from factory to our custom-
ers, we’re constantly examin-
ing the carbon footprint of our 
ocean and air transportation, 
what we do with our buildings 
– both partner buildings, like a 
third-party logistics provider, as 
well as our internally operated 
facilities, such as the one here in 
Reno – all the way through our 
transportation to the customer. 
It’s not just the transportation 
but also the packaging and all 
the associated energy use.

As far as production, trans-
portation and distribution, we’ve 
set the goal of being carbon-neu-
tral and hopefully carbon-posi-
tive across our entire business, 
including our supply chain, by 
2025. That’s not just what Pata-

gonia does, but it goes back to our 
farmers who produce the fibers 
we use, the mills that produce the 
fabric, the factories that produce 
the finished goods, transportation 
lanes, office and distribution and 
other facilities, and including our 
transportation partners. 

Specifically, as far as pro-
grams at Patagonia distribu-
tion centers, what value is being 
realized by providing on-site 
child care at company facilities?

There are a lot of benefits. 
In fact, not only am I on the 
leadership team here in Reno, 
where we have one of our child 
development centers – the 
Truckee River Child Devel-
opment Center – I’m also a 
parent. My oldest kid, who’s 3 
1/2, goes to the Truckee River 
Child Development Center, and 
my two twins, who are about 2 
years old, will be going there 
soon. So I think I view this from 
several perspectives.

Historically, we’ve been in 
the child care business for quite 
a while, with the center at our 
Ventura headquarters opened in 
1983 and the one here in Reno 
opened in 2016. 

We think it’s just the right 
thing to do for our working par-
ents and their children. To have 
that ability to connect and go to 
work with Mom and Dad, not 
just get dropped off somewhere 
else, is incredibly important. 

We see that come to life 
every day – before work, after 
work, at lunch, on a break – just 
those kind of intimate moments 
you can connect with your child 
for 10 minutes – to see what 
they’re doing with their day and 
to see the light come into their 
face when you walk into the 
room. My wife tells me she’s 
jealous I get to go see my son 
four or five times a day during 
work, because it’s just such a 
cool thing.

Apart from those amazing 
benefits to our staff and their 
children, there’s a business case 
as well. We recoup over 75 per-
cent of the cost of the program 
through employee retention, 
productivity and tax advantages. 
This stat is even bigger: We’ve 
seen more than 98 percent of 
new mothers come back to work 
after their maternity leave.

That number is incredible. 
Yes, it’s because Patagonia 

is an incredible place to work, 
but it’s also because we’re doing 
the right things to enable them to 
come back to work.

What role does your back-
ground – including more than 
20 years with leading man-
agement consulting firm Kurt 
Salmon Associates, last as 
managing director before join-
ing Patagonia in April 2018, 
and six years in the U.S. Navy, 
discharged as a lieutenant, as 
well as studies in mechanical 
engineering and architecture in 
earning your bachelor’s degree 
from the University of Arkan-
sas – play in your leadership of 
Patagonia’s global logistics?

On paper it seems like, 
wow, how does that journey 
connect? But, for me, it’s always 
about being exposed to inter-
esting problems and helping to 
solve those problems. 

My interest in mechani-
cal engineering and architecture 
really sprouted from looking at 
how things work and how we can 
make them better and advance 
the solutions to problems.

My time in the Navy was 
about applying those technical 
solutions and also giving me a 
good background in understand-
ing people deeply and helping 
people to really use their skills and 
internal knowledge and external 
training to think about how they 

(PROFILE – continued on 
page 29)

(PROFILE – continued from
page 23)Indonesia plans 4-mile 

sea bridge near Singapore
Indonesia plans to start build-

ing its longest sea bridge next year 
to connect two islands near Singa-
pore and boost growth and trade 
with the neighboring hub.

The seven-kilometer (4.3-
mile) bridge connecting Batam 
and Bintan will cost as much as 
4 trillion rupiah ($284 million) 
and construction is set to take 
three to four years, the coun-
try’s cabinet secretariat said in 
a statement.

President Joko Widodo, 
who has secured his second 
term in office, is embarking on 
a more than $400 billion infra-
structure push. The government 
wants to re-position Batam as an 
alternative shipping and manu-
facturing hub to Singapore with 
a potential to draw $60 billion in 
new investment.

The ministry in charge of 
public works is preparing a fea-

sibility study and analyzing engi-
neering designs, and is aiming 
to complete these by year-end, 
according to the statement

Indonesia is developing the 
Batam area to attract opportu-
nities potentially arising from 
trade tensions between the U.S. 
and China, according to Edy 
Putra Irawady, head of Batam 
Development Body. The bridge 
would also complement Singa-
pore’s effort to boost air-pas-
senger traffic by building a fifth 
terminal for its Changi Airport.

Indonesia wants the bridge 
to reduce logistics costs, improve 
connectivity and boost tourism in 
the area. Widodo’s administration 
is also reviewing the possibility to 
connect Peninsular Malaysia with 
the Indonesian island of Sumatra, 
head of the country’s toll-road reg-
ulator, Danang Parikesit, said in an 
interview last month.

HUB Group breaks ground 
on second Chicago 
area headquarters building

Hub Group, a leading supply 
chain solutions provider, has 
broken ground on a second build-
ing on its Oak Brook, Ill., head-
quarters campus to add headcount 
as it scales to meet growing cus-
tomer needs.

The second building, sched-
uled to open in September 2020, 
will double Hub Group’s footprint 
at its suburban Chicago headquar-
ters, collectively accommodat-
ing up to 1,500 employees. Since 
moving to its current building in 
2013 with a total of about 500 
employees, Hub Group has added 
nearly 300 employees and is now 
one of the largest employers in 
Oak Brook, Ill.

“Hub Group’s customer-
focused approach has led to 
sustained, long-term growth, 
especially as we continue to inno-
vate with technology to drive a 
smarter supply chain,” said David 
P. Yeager, Chairman and CEO 
of Hub Group. “We are pleased 
to take the next step forward in 
adding much-needed room for our 
growing number of employees.”

In addition to customer ser-
vice, Hub Group places a high 
value on sustainability, which is 
a key focus in the design of its 
buildings.

The company’s existing 
award-winning headquarters 
building includes sustainable 
building features, such as full 
floor-to-ceiling windows to maxi-
mize natural light, high-efficiency 
HVAC and stormwater harvesting. 
The building received LEED® 
(Leadership in Energy and Envi-
ronmental Design) Gold Certifica-
tion from the U.S. Green Building 
Council (USGBC) in 2014. LEED 
is the world’s most widely used 
green building rating system and 

is known for setting high stan-
dards for building sustainability 
and performance. Hub Group 
has again reinforced its commit-
ment to sustainability by invest-
ing to design the new building 
to the highest standards and, 
upon completion, will apply for 
LEED Gold Certification.

Located along the I-88 Tech 
Corridor in Oak Brook, Ill., the 
new building will be adjacent 
to and connected via an under-
ground walkway to Hub Group’s 
existing headquarters. 
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U.S. Transportation Secretary Elaine 
L. Chao announced that the Department 
will award $477 million in airport infra-
structure grants to 264 airports in 44 
states, the Pacific Islands, and the District 
of Columbia. This is the third allotment of 
the total $3.18 billion in Federal Aviation 
Administration (FAA) Airport Improve-
ment Program(AIP) funding for airports 
across the United States.

“Infrastructure projects funded by 
these grants will advance safety, improve 
travel, generate jobs and provide other 
economic benefits for local communi-
ties,” said U.S. Transportation Secretary 
Elaine L. Chao.

Selected projects include runway 
reconstruction and rehabilitation, con-
struction of firefighting facilities, and 
the maintenance of taxiways, aprons, and 
terminals. The construction and equip-
ment supported by this funding increase 
the airports’ safety, emergency response 
capabilities, and capacity, and could sup-
port further economic growth and devel-
opment within each airport’s region.

Airport infrastructure in the United 
States, with 3,332 airports and 5,000 
paved runways, supports our economic 
competitiveness and improves quality of 
life. According to the FAA’s most recent 
economic analysis, U.S. civil aviation 
accounts for $1.6 trillion in total eco-
nomic activity and supports nearly 11 
million jobs. Under Secretary Chao’s 
leadership, the Department is delivering 
AIP investments for the American people, 
who depend on reliable infrastructure.

Airports can receive a certain amount 

US Transportation Secretary Chao 
announces $477 million 
in infrastrture grants to 264 airports

of AIP entitlement funding each year 
based on activity levels and project needs. 
If their capital project needs exceed their 
available entitlement funds, the FAA can 
supplement their entitlements with discre-
tionary funding.

Some of the grant awards include:
• Des Moines International Airport will 
receive $4.77 million to reconstruct an 
apron and taxiway 
• Chicago/Rockford International Airport 
will receive almost $11.3 million to reha-
bilitate a runway and taxiway 
• MBS International in Saginaw, Michi-
gan will receive almost $4.65 million to 
construct a taxiway 
• Minneapolis-St. Paul International/Wold-
Chamberlain will receive over $9.7 million 
to construct a taxiway, improve the runway 
safety area, install taxiway lighting, and 
install runway incursion marking 
• Tweed-New Haven Airport in Con-
necticut will receive over $2.7 million for 
noise mitigation measure for residences 
within the 65-69 DNL 
• Portsmouth International at Pease in New 
Hampshire will receive almost $13.5 million 
to reconstruct a runway 
• Missoula International will receive over 
$9.2 million to construct a terminal building 
• Pullman/Moscow Regional Airport in 
Washington State will receive almost 
$27.5 million to construct a runway, 
acquire an emergency generator, and 
acquire snow removal equipment 
• San Diego International Airport will 
receive over $4.48 million for noise miti-
gation measures for residences within the 
65-69 DNL

Boeing jet shipments plunge 54% 
as Max grounding takes toll

Boeing Co.’s second-quarter jet 
deliveries slid 54% from a year earlier 
to 90 aircraft, reflecting the toll from a 
global grounding of its best-selling 737 
Max after two fatal crashes.

The planemaker hasn’t delivered any 
Max aircraft, the company’s largest source 
of profit, since regulators banned commer-
cial flights on March 13, days after an Ethio-
pian Airlines jet plunged into a field shortly 
after takeoff. Boeing did deliver 24 of an 
earlier 737 model during the quarter, along 
with 42 of its 787 Dreamliner.

Boeing’s commercial aircraft sales 
have also slowed after the tragedies and 
amid heightened U.S.-China trade ten-
sions and economic uncertainty. The Chi-
cago-based manufacturer is down 119 for 
the year with the 737 shedding 180 orders 
due to cancellations, conversions and an 
accounting rule.

The results trailed archrival Airbus SE, 
which signed contracts for 145 planes in 
June. That put Airbus’s first-half total into 
positive territory at 88, as cancellations had 
previously outweighed new sales.

The tallies are closely watched by 
investors and analysts trying to assess 
the financial fallout of the Max crisis 
for Boeing ahead of its July 24 earnings 
release. While customer payments have 
slowed, Boeing is still building 737s at a 

42-jet monthly clip and stockpiling com-
pleted airplanes around the Seattle area 
and as far afield as San Antonio, Texas.

The growing inventory costs of the 
undelivered planes is draining about $3 
billion a quarter from Boeing, Cai von 
Rumohr, an analyst with Cowen & Co., 
estimated in a July 8 report. Cash gen-
erated from 787 Dreamliner deliveries, 
defense and services sales should soften 
some of the blow, he said.

The company’s backlog of unfilled 737 
orders, after an accounting adjustment, fell 
by 10 aircraft to 4,415 from May’s results, 
according to Boeing’s website.

Toulouse, France-based Airbus 
booked a slew of jetliner deals from last 
month’s Paris Air Show, dragging the 
company out of one of the thinnest sales 
periods in its recent history.

Airbus’s Paris total was boosted by 
the launch of an extra-long-range variant 
of its A321 narrow-body jet, which accu-
mulated 44 firm orders, excluding con-
versions from other models.

Airbus’s June bookings included 30 
A320neo-family jets from an order made 
by Saudi Arabian Airlines. The planes are 
destined for Saudia’s discount subsidiary, 
Flyadeal, which walked away from a ten-
tative commitment to take as many as 50 
of Boeing’s Max jets.

Cargolux increases Xiamen frequency
Europe’s largest all-cargo airline, 

Cargolux Airlines International S.A., has 
announced the introduction of a third 
weekly frequency to Xiamen as of July 1st, 
2019 to meet growing customer demand.

The new service, CV9721 is oper-
ated every Monday morning, departing 
Luxembourg at 8:10 a.m. with arrival 
in Xiamen on Tuesday at 4:40 a.m. The 
return flight, CV9731, is scheduled to 
leave Xiamen at 6:15 a.m. and is routed 
through Los Angeles before returning to 
Luxembourg where it lands at 6:15 a.m. 
(All times provided are local).

Cargolux has been operating into 
Xiamen since 2006 with two weekly 
flights from Luxembourg on Wednesday 
and Friday arriving in the Chinese city on 
Thursday morning and Saturday morning.

This additional China – USA ser-
vice cements Cargolux’s strong position 
in China and on transpacific trade lanes. 
This additional frequency provides the 

only direct freighter connection between 
Xiamen and the USA, further broadening 
Cargolux’s extensive service offering.

The main imports from Europe into 
Xiamen comprise a vast range of classic 
cargo as well as spare parts and semicon-
ductor parts. The new frequency from 
Xiamen to Los Angeles will mainly sup-
port the export of clothing items and elec-
tronic goods.

With its fleet of nose-door equipped 
Boeing 747 freighters, Cargolux offers 
the opportunity to carry a wide range of 
commodities on all its trade lanes. The 
airline’s portfolio of tailored transport 
solutions and its expert staff guarantee 
high standards are upheld when dealing 
with customers’ specialized requirements. 
Cargolux is the world’s first GDP-cer-
tified airline, as well as the world’s first 
‘Lean & Green’ carrier, two significant 
distinctions that reflect the airline’s com-
mitment to service excellence.

Cargolux  Boeing 747 freighters on the tarmac in Xiamen, China
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Autonomous and electric powered 
Yara Birkleland will be delivered 
in 2020

The Yara Birkleland, expected to be 
delivered in 2020, will be the first autono-
mous and all electric powered container 
ship in the world, according to 
Morten Stanger, vice president 
of marketing for Norway-based 
Kongsberg.

This could offer a blueprint 
for the eventual transition of the 
world’s shipping to battery and 
hydrogen fuel cells that generate 
zero emissions.

At the Electric and Hybrid Marine 
Expo in Amsterdam on June 25th, Stanger 
explained to AJOT, that the new autono-
mously operated ship will deploy next 
generation maritime technologies:
• Collision avoidance technology 
• Sensors monitoring hull and vessel stresses 
to predict preventative maintenance 
• Triple redundancy communication to 
provide “failsafe remote and autonomous 
running.” 
• Security from hacking 
• Electric power using batteries to provide 
zero emissions. 

Digital Twin system ”where data 
including weather, currents, tides…is 
integrated with detailed physical and 
operational area models.” 

The Yara Birkeland batteries will be 
charged at port during the loading and 
unloading process as it transports fertilizer 

between ports. The service will 
eliminate 40,000 truck trips per 
year, Stanger says.

Kongsberg’s merger with 
Rolls Royce is increasing the com-
pany’s technical expertise includ-
ing design, system integration and 
advanced propulsion equipment.

Stanger said the vessel will operate 
with a small crew initially so as to test 
and check the operability of its equipment 
before it goes into autonomous operation 
in late 2020.

The ship will operate with a 7,000 kW/
hour capacity. The owner is Yara Norge.

Dean Jennings, vice president 
e-marine for Swiss-based Leclanche 
Energy Storage, says his company will 
be providing batteries for the Yara Birke-
land. The company manufactures its own 
batteries. This allows it to maximize per-
formance compared to battery makers 
who source batteries from outside sup-
pliers, he says. Leclanche has designed 
an advanced system for safety from 
overheating and control systems to mon-
itor charging.

By Stas Margonanis, AJOT

Terminal 5 ground breaking 
begins new era for region at 
The Northwest Seaport Alliance

Managing Members of The North-
west Seaport Alliance — port commis-
sioners of Seattle and Tacoma — along 
with the president of the International 
Longshore and Warehouse Workers of 
Local 19, and president of local terminal 
operator SSA Terminals, broke ground 
recently at Terminal 5, taking the first 
concrete steps in making the facility ‘big 
ship ready’ and adding our capability to 
handle simultaneously two of the ship-
ping industry’s largest container vessels.

“Four years ago this August, our 
two ports announced the joining of 
our operations in order to better com-
pete on a global scale. Today is proof 
that we made the right decision as our 
efforts here at Terminal 5 provide us 
new opportunities for cooperation and 
the creation of family-wage jobs,” said 
Clare Petrich, Port of Tacoma com-
mission president and co-chair of The 
Northwest Seaport Alliance.

“Today we begin the modernization 
of Terminal 5, the best container handling 
terminal in the Pacific Northwest. When 
complete, it will be a cornerstone of our 
region’s economic activity for decades 
to come,” said Stephanie Bowman, Port 
of Seattle commission president and co-
chair of The Northwest Seaport Alliance.

Modernizing Terminal 5 will allow 
the NWSA to handle some of the largest 
container vessels calling at West Coast 
ports today. As container vessels in the 
14,000 TEU size regularly call at termi-
nals in the North and South harbors, mod-
ernization of Terminal 5 will allow for 
vessels up to 18,000 TEU.

“ILWU Local 19 understands the 
importance of keeping container opera-
tions thriving in this region — thousands 
of families depend on these maritime and 
industrial assets — and how critical it is 
to work together to ensure these assets 
continue to provide for our region. We 
must maintain these finite resources for 
industrial use,” said Rich Austin, presi-
dent of Local 19 longshore union.

It is estimated that Terminal 5 activ-
ity will result in 6,600 new direct jobs and 
more than $2 billion in business activity. 
Managing Members of the NWSA voted 
to fund the project in April, pledging $340 
million in construction funds, with private 
partner SSA Terminals contributing up 
to $160 million toward the project. The 
185-acre terminal is expected to open in 
two phases, with one major berth ready 
to handle international container cargo in 
spring of 2021, and the other berth ready 
in 2023.

“As a local terminal operator in Seat-
tle for the past 50 years, SSA Terminals 
is proud to be part of making Terminal 5 
a modern asset in this harbor. We see this 
investment as part of a long-term growth 
strategy and look forward to its develop-
ment,” said Ed DeNike of SSA Terminals.

“As an exporter and importer utiliz-
ing both ports, it is critical that we have 
access to efficient first-class infrastructure 
to move goods through these ports,” said 
Jan Koslosky, vice president of supply 
chain management for Ocean Beauty Sea-
foods. “We applaud The Northwest Sea-
port Alliance as they invest in the future 
with Terminal 5.”

HMM to join THE Alliance
The South Korean container liner 

shipping company Hyundai Merchant 
Marine (HMM) will join THE Alliance as 
a full member.

In addition, the members of THE 
Alliance have also decided to renew their 
cooperation and to extend the duration of 
the partnership for ten years until 2030.

The corresponding documents were 
endorsed in Taipei in June 19th, 2019. Sub-
ject to the necessary regulatory approvals, 
the new contract between the four Lines 
will officially start on April 1st 2020.

“HMM is a great fit for THE Alliance 
as they will provide a number of new and 
modern vessels, which will help us to 
deliver better quality and be more effi-
cient – and it will help us also to further 
reduce our emissions”, says Rolf Habben 
Jansen, CEO of Hapag-Lloyd.

HMM has ordered twelve 23,000 
TEU vessels which will be delivered in 
the second quarter of 2020. Additionally, 
eight 15,000 TEU newbuildings will join 
HMM´s fleet in the second quarter of 2021.

HMM´s 23,000 TEU newbuildings 
will be deployed in the Far East – North 
Europe trade and will further strengthen 
THE Alliance´s service portfolio.

“We are very happy to see HMM join 
THE Alliance, as their membership will 
allow us to offer enhanced services to our 

customers due to a wider port coverage, 
expansion of our product offerings, more 
sailing frequencies and a better balance 
of our cargo flows”, commented Jeremy 
Nixon, CEO of Ocean Network Express.

HMM´s membership will signifi-
cantly strengthen the competitiveness of 
THE Alliance towards the other two alli-
ances – especially on the Trans-Pacific 
trades.

“HMM joining THE Alliance is an 
important milestone for THE Alliance as 
it will help us to provide a broader service 
network to the customers and facilitate 
the advance of the development of THE 
Alliance starting from next year”, added 
Bronson Hsieh, Chairman and CEO of 
Yang Ming.

Jae-hoon Bae, President and CEO 
of HMM: “Being a full member of THE 
Alliance gives us a lot of pride. We are 
convinced that we will be successful and 
generate additional value for our custom-
ers, employees and shareholders with 
combined experience, strategic skills, 
competitive fleet and strong focus on our 
clients´ needs.”

THE Alliance was founded by 
Hapag-Lloyd, NYK, MOL, “K”Line 
(which merged to become Ocean Net-
work Express – ONE) and Yang Ming. It 
started its cooperation on April 1st 2017.
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Container-LTL
Piggyback Coverage

Consolidation-Distribution
Private Chassis Fleet
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CPA announces Reemsnyder 
as chair

At the Connecticut Port 
Authority Board Meeting on 
June 19th, Bonnie Reemsnyder 
was elected the new Chair of the 
Board. Former chairman Scott 
Bates did not seek reappoint-
ment as Chair, but he will remain 
on the Board. Reemsynder, Old 
Lyme’s First Selectwoman, is a 
local leader driven by her goal 
to develop economic growth for 
the state of Connecticut.

David Kooris, Deputy Com-
missioner of the Department of 
Economic & Community Devel-
opment (DECD), was elected as 
Vice Chair of the CPA. David is 
responsible for the state’s eco-
nomic development strategy 
including transit-oriented devel-
opment, brownfields, capital 
projects, waterfront, and tourism.

Reemsynder understands 
the goals and trajectory of the 
Connecticut Port Authority 
through her experience as Vice-
Chair since CPA began operat-
ing in 2016.

“I am honored to take on 
this new role as the CPA prepares 
to enter a new, exciting phase 
of growth,” said Chair Bonnie 
Reemsnyder. “As Vice-Chair and 
head of the Finance Committee, I 
have a unique understanding of the 
challenges and potential that lie 

ahead, and I look forward to work-
ing with my Board colleagues to 
continue growing Connecticut’s 
maritime economy and creating 
jobs across the state.”

Reemsynder begins her role 
as chairwoman during a period 
of tremendous growth for Con-
necticut’s maritime industry. 
Under Scott Bates’ leadership, 
the Connecticut Port Authority 
developed the state’s first mari-
time strategy, created the Small 
Harbor Improvement Projects 
Program, and secured exten-
sive financial investments from 
private sector partners that will 
transform State Pier into a world-
class, state-of-the-art port.

In the position of Vice-
Chair, Reemsynder served on 
CPA’s Negotiating Committee 
which recommended selection 
of Gateway New London, LLC 
as the new terminal operator at 
State Pier, as well as the partner-
ship with Ørsted and Eversource 
for use of the pier as a staging 
area for the developing wind 
industry. The successful execu-
tion of such a vital project for 
Connecticut’s maritime industry 
shows Reemsynder’s ability to 
continue growing maritime com-
merce as an essential cornerstone 
of Connecticut’s economy.

Retailers still stocking up ahead of possible tariffs, 
but more slowly

Imports at the nation’s major retail container 
ports will remain at high levels this summer but are 
expected to grow only modestly compared with last 
year’s rush to bring merchandise into the country 
ahead of scheduled tariff increases, according to 
the monthly Global Port Tracker report released 
today by the National Retail Federation and Hack-
ett Associates.

“Retailers still want to protect their customers 
against potential price increases that would come 
with any additional tariffs, but with the latest pro-
posed tariffs on hold for now and warehouses bulg-
ing, there’s only so much they can do,” NRF Vice 
President for Supply Chain and Customs Policy 
Jonathan Gold said. “We will still see some near-
record numbers this summer, but right now no one 
knows whether there will be additional tariffs or not. 
We hope the restarted negotiations with China will 
result in significant reforms rather than more tariffs 
that tax American companies and consumers.” 

President Trump announced after meeting with 
China’s President Xi Jinping last month that he 
would hold off on tariffs on an additional $300 billon 
in Chinese goods while negotiations between the 
two countries resume. Coupled with tariffs imposed 
over the past year, the new round would tax almost 
all goods the United States imports from China. 

“Imports of consumer goods continue to grow 
as importers purchase items in expectation of fur-
ther increases in tariffs, the cost of which will be 
borne by the American consumer,” Hackett Associ-

ates Founder Ben Hackett said. “Trade has become 
the sharp end of foreign policy, and we continue to 
believe that this will ultimately damage both sides 
of the conflict in a lose-lose situation.” 

U.S. ports covered by Global Port Tracker han-
dled 1.85 million Twenty-Foot Equivalent Units 
in May, the latest month for which after-the-fact 
numbers are available. That was up 6 percent from 
April and up 1.4 percent year-over-year. A TEU is 
one 20-foot-long cargo container or its equivalent. 

June was estimated at 1.87 million TEU, up 
only 0.8 percent year-over-year. July is forecast at 
1.93 million TEU, up 1.3 percent; August at 1.96 
million TEU, up 3.4 percent; September at 1.89 
million, up 1.1 percent; October at 1.94 million 
TEU, down 4.5 percent, and November at 1.88 mil-
lion TEU, up 4.3 percent. 

The August number would equal the total seen 
last December just ahead of a scheduled January 1 
tariff increase that was ultimately delayed until this 
spring, and would be second only to the 2 million 
TEU record set last October. But the small year-
over-year increases expected in the next few months 
compare with double-digit growth in multiple 
months last year as retailers rushed to import Chi-
nese merchandise ahead of expected tariff increases. 

Imports during 2018 set a record of 21.8 mil-
lion TEU, an increase of 6.2 percent over 2017’s 
previous record of 20.5 million TEU. The first half 
of 2019 totaled an estimated 10.6 million TEU, up 
2.8 percent over the first half of 2018.

Port of Oakland Board gives 
President Butner third term

Cestra “Ces” Butner will 
serve a third term as President 
of the Port of Oakland Board of 
Port Commissioners. The Board 
re-elected President Butner at a 
meeting. It re-elected Commis-
sioner Andreas Cluver as First 
Vice President and chose first-
year Commissioner Barbara 
Leslie as Second Vice President.

At the same meeting, Com-
missioners formally selected Port 
Attorney Danny Wan as Acting 
Executive Director. The Port sig-
naled Wan’s new role earlier this 
week in announcing the July 19 
retirement of Executive Direc-
tor Chris Lytle. Commissioners 
named Assistant Port Attorney 
Michele Heffes as Acting Port 
Attorney in place of Wan.

The votes came in the same 
week that Oakland’s City Council 
re-appointed President Butner and 

Commissioner Joan Story to the 
Port’s Board. The seven-member 
Board governs the Port of Oak-
land. Commissioners are nomi-
nated by the Mayor of Oakland 
and appointed by the City Council.

President Butner joined 
the Board of Port Commission-
ers in 2012. He first served as 
President from July 2013 to July 
2014. He was voted to a second 
term in July 2018. President 
Butner founded Horizon Bev-
erage Company, the Oakland-
based distributorship serving 
northern Alameda and western 
Contra Costa Counties. 

VP Cluver joined the Board 
in 2016. He served his initial 
term as First Vice President 
from July 2018 to July 2019. He 
is the Secretary-Treasurer of the 
Alameda County Building and 
Construction Trades Council.

ZIM expands cooperation with 
the 2M Alliance to the Asia- US Gulf trade

ZIM announced a further expansion of its stra-
tegic cooperation with the members of the 2M Alli-
ance, Maersk & MSC, to the Asia - US Gulf Trade. 
The new agreement includes two new strings:

ZGC - ZIM US Gulf Central China Xpress - 
10x6500 TEU vessels with the following rotation: 
Ningbo, Shanghai, Busan (Panama Canal Transit), 
Houston, Mobile, Miami, Freeport, (Panama Canal 
Transit), Araijan, Busan; first sailing: Ningbo 
August 18th.

ZGX - ZIM US Gulf South China Xpress - 
10x4500 TEU vessels with the following rotation: 
Xiamen, Yantian, Busan (Panama Canal Transit), 
Houston, Mobile, Tampa, Manzanillo, (Panama 
Canal Transit), Balboa, Busan; first sailing Xiamen 
August 16th.

The new services, catering for both Central 
and South China and South Korea, offer significant 
advantages for customers, including direct con-
nections to major ports in Asia and the US Gulf; 
best-in-market transit time with reliable dedicated 

service by reputable carriers; Two weekly cutoffs 
in Houston & Mobile to better serve growing US 
exports requirements.

Eli Glickman, ZIM President and CEO said: 
“This is the third phase of our tightening cooperation 
with the 2M Alliance, now extending to four major 
trades. I’m confident in our strategy, which gains 
momentum while our customers reap the benefits.”

Nissim Yochai, ZIM EVP Pacific Trade: “We 
are very pleased to further strengthen our portfolio 
and enhance our strategic cooperation with the 2M 
Alliance on this important trade, in which ZIM will 
be a vessel operator. The two new lines offer better 
port coverage in the growing US Gulf market, excel-
lent transit time both for Imports and Exports together 
with our ZIM’s signature premium customer service.”

The new cooperation follows previous agree-
ments in the Asia - US East Coast, operating since 
September 2018, and on the Asia - Pacific North 
West and the Asia - Mediterranean Trades, operat-
ing since March 2019.
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can solve those problems, both 
as individuals and as groups. 

There’s also that incred-
ible sense of accountability and 
responsibility that what each of us 
does matters and that, at the end of 
the day, we do need to look back 
and think about what we’re doing 
and what we’ve done and is that 
the direction we really want our 
world and our life to go in.

After the Navy, I had a 
really great opportunity to work 
at Kurt Salmon Associates, 
which is known, among other 
things, for logistics and distribu-
tion, specifically in apparel and 
retail fields. So 90 percent of 
my career at KSA was working 
initially in North America and 
then later in Japan and Europe to 
understand problems both at the 
country level and internationally 
and how to solve those.

My time at KSA was very 
implementation-oriented, includ-
ing strategy and design and also 
implementation, whether it was 
building the distribution center 
from the ground up, implement-
ing the material-handling systems, 
warehouse management systems, 
transportation systems, training 
people, ramping up and an ongo-
ing continuous improvement.

I was always a Patagonia 
customer during my time at 
KSA, but I was also a consul-
tant to Patagonia from about 
2010. Patagonia was always my 
favorite client, based on the com-
pany mission, the product and 
the people. The chance to work 
at Patagonia is really a lifelong 
dream come true and an oppor-
tunity for me to contribute to the 
mission we have as a group.

You’re blessed to be work-
ing at something you truly love...

I know. It’s humbling. I’d say 
I’ve never had a bad day at work 
here. I’m happy to go to work in 
the morning. It’s exciting.

As a longtime customer and 
fan of Patagonia, I’ve always 
loved the product. I think one 
of the most humbling things for 
me since I’ve joined Patagonia 
is talking with people who are 
also customers and fans of the 
brand and the product and our 
mission and hearing them tell 

their stories about their connec-
tions with Patagonia. 

It’s astounding. It’s honestly 
the most humbling feeling I’ve 
had in my professional career.

How, through its supply 
chain, is Patagonia meeting high 
customer expectations associ-
ated with being at the premium 
end of the apparel business?

The simple answer is that 
we’re a very service-oriented 
company in addition to having 
incredibly rigorous standards 
for our products that are set and 
reviewed by our founders on an 
every-season basis. 

The question is what do we 
need to do to make this interac-
tion right with our customer, not 
what’s the lowest-cost way I can 
handle this transaction. If that 
means taking more time on the 
phone with a customer or spend-
ing a little more to get a prod-
uct out of the distribution center 
all the way to our repairs and 
returns program, via the Iron-
clad Guarantee, it’s an incred-
ibly high focus on the customer 
experience with the product and 
the service level. 

At the same time, we need 
to make sure we’re keeping cost 
in balance, but it’s not the first 
priority. The priority is around 
product quality, the great service 
experience and making sure our 
customers are happy with what 
they have.

What do you enjoy doing 
with your nonwork time?

My life is very busy right 
now with three young children. I 
have a son who’s almost 4, and 
then we have twins, a boy and a 
girl, who are 20 months old. So 
home is always very busy, always 
very hectic, but always a real joy.

My main outdoor connec-
tions are via hiking, and being in 
Reno is great being at the foothills 
of the Sierra [Nevada mountain 
range]. Skiing is another thing I 
love to do. Mountain biking is def-
initely a love in the summer.

I’ve found gardening is also 
fascinating to children. In the 
garden now, we have lettuce and 
radish, with sweet peppers, hot 
peppers and watermelon coming 
up, and then, hopefully, the 
cucumbers and squash are not 
far behind. 

(PROFILE – continued from
page 24)

Three container vessel operators partner 
with Navis for loading computer 
in newbuildings

Through this partnership, 
Navis’ loading computers will 
be installed on 20 container 
vessel newbuildings, a third 
of the projected global TEU 
capacity of container vessels 
with delivery in 2019. In addi-
tion to the basic container vessel 
module, MACS3, the industry 
standard for container vessels, 
has been ordered with additional 
integrated modules including 
Dangerous Goods (DG), SEAL-
ASH and TROP, emphasizing 
the segregation and stowage of 
dangerous goods in compliance 
with IMDG code, updates of 
latest cargo securing regulations 
and trim optimization.

Yang Ming Marine Trans-
portation Corporation is cur-
rently ranked at number eight of 
Alphaliner’s top 100 container 

vessel liner operators and servic-
ing a fleet of more than 100 con-
tainer vessels. The liner runs a 
newbuilding program at Taiwan-
based CSBC Corporation ship-
yard comprising ten 2,800 TEU 
container vessels. The newbuild-
ings, with the hull number 1113-
1122, will be delivered between 
January 2020 and February 2021, 
equipped with the loading com-
puter with integrated SEALASH 
module by Navis. MACS3 is 
currently the only loading com-
puter on the market covering 
cargo-securing regulations from 
all major classification societ-
ies including American Bureau 
of Shipping (ABS), DNV GL 
and China Corporation Register 
Taiwan and Bureau Veritas (BV). 
Using the class-approved lashing 
engine integrated in MACS3 will 

enable Yang Ming to increase 
safety and container intake as 
well as cargo efficiency.

China Navigation, the deep-
sea shipowner and operating 
unit of Swire Group, will imple-
ment its four 2,350 TEU con-
tainer vessels and the four 2,750 
TEU container vessels currently 
being built at Guangzhou Wen-
chong Shipyard, China, with 
MACS3 loading computer. By 
choosing MACS3 trim optimi-
zation module TROP, China 
Navigation who operates a fleet 
of more than 70 vessels is exe-
cuting on its vision of being the 
leading provider of sustainable 
shipping solutions. Two of the 
newbuildings will be delivered 
during 2019 and the remaining 
six are expected to be commis-
sioned by the year 2020.

Singapore-based ship man-
ager Eastern Pacific Shipping will 
install MACS3 loading computer 
on board of two 15,100 TEU 
container vessels currently under 
construction at Hyundai Samho 
Heavy Industry, South Korea. 
Eastern Pacific’s ship manage-
ment services emphasize the 
safety of the ship and cargo, there-
fore, MACS3 will go onboard to 
control the vessel’s stability and 
strength as well as the compliancy 
with IMDG stowage and segrega-
tion rules. The software will be 
delivered with the integrated lash-
ing module SEALASH approved 
by Lloyd’s Register according to 
latest BoxMax class notation.

“In times of increasing 
cargo incidents on board con-
tainer vessels, rising fuel prices 
and growing call for cutting 
greenhouse gas emissions ship 
operators look for tools to ensure 
not only compliance with safety 
regulations,” said Selke Eichler, 
Director of Global Customer 
Support at Navis. “Innovative 
tools should offer recommenda-
tions for the crews to optimize 
safety, utilization and fuel con-
sumption – ideally all integrated 
from one source..”
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APL introduces new America 
Central America Caribbean Service

APL, part of the CMA CGM Group, 
has announced the launch of a new 
weekly America Central America Carib-
bean (ACC) service, connecting US East 
Coast to the Dominican Republic with the 
fastest transit time.

The ACC service will be character-
ised by its three-day and five-day transit 
time from the port of Miami to the Rio 
Haina and Caucedo ports in the Domini-
can Republic respectively. The ACC ser-
vice waplill also make a weekly port stop 
at Kingston in Jamaica to relay shipments 

that arrive onboard APL’s ACE service to 
the Latin American ports on rotation.

Via the ACC service that will call 
Cartagena in Colombia, Latin American 
shippers will be able to access various 
Asian markets through APL’s Asia-Latin 
America services from there.

The ACC service will commence 
sailing from the Port of Miami on 23 
August with the following rotation: Port 
of Miami – Rio Haina – Caucedo – Kings-
ton – Belize – Puerto Cortes – Puerto Bar-
rios – Cartagena – Port of Miami.

Trump-China trade tensions 
hit Panama Canal revenues

Cargo from the U.S. to China going 
through the key waterway has slumped 
this year as the Asian giant cuts its 
imports of American food and fuel, 
according to Panama Canal Authority 
CEO Jorge Luis Quijano.

Amid the dispute, Japan has dis-
placed China as the canal’s second-largest 
user, while U.S. businesses remain the 
canal’s biggest customers, he said.

U.S. President Donald Trump com-
plained this week that China hasn’t increased 
its purchases of American farm products, a 
promise he said he secured last month at a 
meeting with President Xi Jinping. China is 
relying more on countries such as Qatar, and 
Trinidad and Tobago, for gas, and Brazil for 
soy, according to Quijano.

“This is a bigger disadvantage to the 
U.S., because China just buys the same 
products elsewhere,” Quijano said.

The canal forecasts revenue of $3.1 
billion this fiscal year, down 1% from 
2018, which would be the first drop since 
the $5 billion canal expansion was inau-
gurated three years ago. The trade dispute 
has cut traffic from the U.S. to China by 
about 8 million tons since the current 
fiscal year started in October, according 
to Quijano. Traffic through the canal on 

the most important route, from the East 
Coast of the U.S. to Asia, was 78 million 
tons in the 2018 fiscal year.

Despite this, Moody’s Investors Ser-
vice this year upgraded the canal’s credit 
rating to A1, from A2, citing its strong 
financial performance since the expan-
sion, and low debt levels.

draft reStriCtion

Quijano said the U.S-China dispute 
could cost the canal more money if ten-
sions continue. At the same time, it may get 
a boost from new LNG terminals sched-
uled to come online in the coming months 
in the U.S. states of Georgia and Texas 
which will help supply growing demand 
from Japan and South Korea, he said.

Low water levels caused by a drought 
this year forced the canal authority to 
restrict the size of vessels allowed to cross 
the new set of locks. A draft restriction of 
44 feet that mainly affects container ships 
will likely remain in effect for the coming 
weeks until rainfall picks up, Quijano said.

The canal has studied the possibility 
of building an additional set of locks for 
even bigger ships, but demand isn’t likely 
to merit such an undertaking in the next 
10-15 years, he said.

Port Freeport celebrates 
rail development ribbon cutting

On June 28th, Port Freeport and 
their honored guests joined together for 
a ribbon cutting ceremony marking the 
completion of Phase 1 of the Parcel 14 
Rail Development, a 250-acre site adja-
cent to State Highway 36.

In August 2017, Port Freeport broke 
ground on the $21 million Parcel 14 Rail 
Development Project. Approximately 
21,000 linear feet of rail track has been 
constructed consisting of a 6,000-foot 
lead track spurring from the Union Pacific 
main line at Cherry Street, that crosses 
SH 36, and then connects to three ladder 
tracks of approximately 5,000 feet each.

“Port Freeport is excited to celebrate 
this momentous occasion. A rail-served 
multimodal development has been part of 

Port Freeport’s long-term strategic initia-
tives,” said Phyllis Saathoff, Executive 
Director/CEO. 

The site will be developed into a 
multimodal industrial park complete with 
new warehousing facilities, cross-dock-
ing activities and distribution centers. 
The park will also include the previously 
announced expansion of Horizon Termi-
nal Services’ new vehicle processing and 
storage area. A recently awarded federal 
grant from the U.S. Department of Trans-
portation Consolidated Rail Infrastructure 
and Safety Improvements Program will 
advance construction of the second phase 
of the rail project which will include an 
additional 24,000 feet of ladder tracks 
parallel to the phase one track. 

Representatives from Port Freeport Commission, Executive staff, Congressman Randy Weber’s 
Office, Congressman Pete Olson’s Office, u.s. Army Corps of Engineers, and union Pacific cut 

the ribbon to officially open Phase 1 of the Parcel 14 Rail Development. 

Universal Africa Lines to call 
Port Houston City Docks

Universal Africa Lines (UAL), a 
conventional ocean transportation carrier 
that specializes in handling project cargo, 
breakbulk and containers, has announced 
that it will now call Port Houston’s City 
Docks as part of their U.S. Gulf/Mexico 
to West Africa liner service. The change 
was effective with the first regular vessel 
call of the MV MarMalaita July 10.

UAL offers two to three sailings per 
month direct from Houston to West Africa. 
The company specializes in servicing the 
oil and gas industry and tailoring logistics 
solutions for clients shipping to difficult 
areas. UAL also has a fleet of more than 
4,000 containers including reefers, high 
cubes, open tops and flat racks with the 
ability to provide a multitude of shipping 

options including door-to-door service.
“Port Houston is excited about our 

new partnership with UAL and that they are 
entrusting us with their services here at the 
port’s city docks,” said Dominic Sun, Direc-
tor of Trade Development for Port Houston. 
“We look forward to working with UAL in 
providing them, along with their ultimate 
customers, with the best customer experi-
ence possible here at Port Houston.”

UAL chose Port Houston due to the 
available dedicated laydown area for 
project cargoes and berth availability, 
both of which provided added flexibility 
to UAL’s multipurpose fleet, this is par-
ticularly important considering the mul-
titude of UAL’s cargoes that range from 
helicopters to subsea trees.

CenterPoint acquires concrete yard 
in Compton, CA

CenterPoint Properties has announced 
the acquisition of a 3.5-acre rectilinear 
concrete yard located at 439 East Carlin 
Avenue in Compton, California. The yard 
is screened via a 20-foot retaining wall 
with mature landscaping, allowing users to 
operate a bonded quality yard with imme-
diate proximity to the freeway network and 
Ports of Los Angeles and Long Beach.

“The combination of depth, shape 

and size drive an above-market yard effi-
ciency, translating to a denser parking 
configuration, allowing users to drive 
throughput,” said Greg Pearson, Center-
Point Vice President of Investments.

The yard can accommodate 39 pieces 
of equipment per acre, as compared to a 
market average closer to 30. The asset is 
served by two points of access on East 
Carlin Avenue and El Segundo Boulevard.
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Nike supplier pivots away from 
Vietnam after exiting China

That’s the lesson Eclat Textile Co. is 
learning. The sportswear supplier to Nike 
Inc. and Lululemon Athletica Inc. exited 
China in 2016 as conditions weren’t ideal 
for manufacturing, deciding instead to 
bulk up in Vietnam. Now, as the global 
trade war heats up, Eclat finds itself vul-
nerable again and needs to move beyond 
Vietnam.

“Judging from the global situation, 
the most important thing now is diversi-
fication,” Chairman Hung Cheng-hai said 
in an interview. “Clients also want us to 
diversify risks and don’t want production 
bases to be in one country. Now 50% of 
our garments are made in Vietnam, so we 
are not diversified enough.”

Heightened trade tensions between 
the U.S. and China have disrupted global 
supply lines, forcing companies to pivot 
production out of the Asian nation and 
into other countries such as Taiwan, Viet-
nam and Bangladesh. But with Donald 
Trump hardening his stance on Vietnam, 
calling it the biggest trade abuser and slap-
ping higher import duties on steel, firms 
are realizing that no nation is tariff-proof 
enough to serve as a global supply hub.

Eclat is now looking to set up multi-
ple, smaller regional manufacturing hubs 
that can be nimble in servicing clients. 
The textile maker won’t consider adding 
plants or expanding in Vietnam in the 
next three years, Hung says.

The company instead will invest in 
new facilities in Southeast Asian nations 
such as Indonesia or Cambodia. It expects 
to invest $80 million in setting up 120 
production lines in the region, with the 
board deciding specific locations later 
this year, Hung says.

plan b
Although the U.S. and China have 

resumed talks on a deal, there are grow-
ing signs that the global supply chain—

long reliant on China as the workshop to 
the world—is being permanently trans-
formed. Intel Corp. has said it’s reviewing 
its global supply chain, while Apple Inc. 
and Amazon.com Inc. are among those 
reportedly working on a Plan B.

But the rush to nearby Asian nations 
is also reaching a saturation point. “Viet-
nam, for example, is full, completely 
full,” Spencer Fung, chief executive offi-
cer of Li & Fung Ltd., the world’s largest 
supplier of consumer goods, told Bloom-
berg earlier this month.

Eclat escaped the hit of higher U.S. 
tariffs because it shut its Chinese facility in 
2016 due to a shortage of local manpower. 
“The era of ‘Made in China’ was over 
five years back,” because the young Chi-
nese workers—products of the ‘One Child 
Policy’—no longer like working in a fac-
tory, according to Hung. “We will be cau-
tious about investing in China and won’t 
invest in labor-intensive businesses.”

A dispersed supply chain will lower 
any potential tariff risks for Eclat and 
may even help lower costs in the long 
term, according to Rae Hsing, an analyst 
at Cathay Securities in Taipei who has a 
neutral rating on the textile firm.

Eclat’s strategy seems to be working, 
with the company reporting a 44% rise 
in profit for 2018 compared with a year 
earlier. Its stock has gained 13% this year.

Hung sees flexibility as key. For 
example, tariff-related uncertainty has 
made it difficult for clients to plan their 
supply-chain requirements, causing them 
to be more conservative in placing orders. 
Eclat has adapted by moving faster to 
deliver orders. That willingness to be 
flexible will help the company take any 
further surprises in stride.

“If this is worrisome, then we need to 
worry about investing in India or Mexico 
as well,” he said. “Then, there is no end 
of worrying.”

Asia’s export slump raises 
global slowdown fears

Trade-war casualties are looking 
more like global slowdown victims.

Exports from India and Indonesia 
slumped more than economists forecast in 
June, cementing fears that nations beyond 
China and the U.S. are suffering from tariff 
battles. The fresh numbers followed Chi-
na’s weak trade report. The bad news from 
Asia this week may not be over: Manufac-
turing hubs Singapore and Japan are also 
likely to report declines in exports.

The data confirm what some econo-
mists have warned about for 18 months: 
The tariff-slapping pain will spread, leav-
ing even countries with large populations 
like India and Indonesia at risk. With Asia 
accounting for more than 60% of world 
economic growth, there’s little doubt the 
global outlook is getting gloomier.

Shipments from India fell the most 
in more than three years in June, drop-
ping 9.7% from a year earlier, while 
imports declined 9.1%. Some weakness 
was tied to trade tensions after the U.S. 
terminated beneficial trade status for 
India’s exports effective June 5, accord-
ing to Bloomberg Economics.

In Indonesia, exports dropped 9%, 
with officials saying a recovery will be 
challenging given all the uncertainty.

Data last week showed shipments 
from China fell 1.3% and imports shrank 
a more-than-expected 7.3%, weighing on 
an economy that’s already growing at its 
slowest pace in almost three decades.

Nomura Holdings Inc.’s leading 
index of Asian exports shows a downturn 
in August, suggesting the region’s exports 
will remain in the doldrums.

Revisions to the IMF’s global eco-
nomic forecasts are due out in a week 
or so, acting managing director David 
Lipton told Bloomberg TV. The fund still 
sees a sluggish outlook because “invest-
ment is slow and trade growth in particu-
lar is slow,’’ he says.

If U.S. President Donald Trump wants 
to throw another broadside at the Euro-
pean Union over trade, figures on give 
him reason. EU exports to the U.S. jumped 
more than 20 billion euros in the first five 
months of the year, and the goods trade 
surplus continued to widen. It’s up 12% 
year-on-year in the January-May period.

Trump calls on Congress to pass 
USMCA over Democrats’ objections

President Donald Trump told Con-
gress to approve his trade agreement 
with Mexico and Canada, saying it would 
bring jobs to the U.S. and stop factories 
from leaving.

“I’m calling on Congress to pass the 
USMCA,” Trump told an audience in 
Milwaukee, referring to the trade pact. 
“Every day that goes by it gets more and 
more political.”

Democrats haven’t yet signed onto 
Trump’s U.S.-Mexico-Canada Agree-
ment, which would replace the North 
American Free Trade Agreement, saying 
they want to change provisions on phar-
maceuticals, the environment, labor and 
overall enforcement of the accord.

The fate of the deal depends on Trump 
persuading Democrats who control the 
U.S. House to support it. Officials in his 
own administration are divided over how 
hard to press lawmakers for a quick vote.

As the 2020 presidential campaign 
heats up, Trump has argued he’s a better 
trade negotiator than Democrats and that 
the USMCA is proof.

At the event, hosted at a Lockheed 
Martin Corp. facility, Trump said the new 
deal “will close the biggest loopholes that 
caused the mass exodus” of manufactur-
ing jobs from the U.S.

adminiStration diVide

Trump said the pact could bring more 
than 1 million jobs to the U.S., far beyond 
other estimates. The U.S. International 
Trade Commission, whose findings are 
highlighted on the White House website, has 
estimated the agreement would add 176,000 
jobs in the sixth year after it’s passed.

“The USMCA will be the most 
modern, cutting-edge trade agreement in 
history with the strongest protections for 
the American worker ever put in any trade 
agreement, and that was the single most 
important thing to me,” Trump said.

Administration officials who want 
to give Speaker Nancy Pelosi time to get 
House Democrats on board with the Nafta 
overhaul have the upper hand—for now. 
The White House has stepped back from 
plans to try to force a vote, people famil-
iar with the internal deliberations said.

But the White House’s patience on 
the new trade deal comes with a caveat: 
Democrats have to show progress nego-
tiating changes in the next month so that 
trade officials can persuade Trump there’s 

a path to a vote in the near future.
Trump administration aides are split 

on the issue. U.S. Trade Representative 
Robert Lighthizer is in favor of working 
with Pelosi and addressing Democrats’ 
issues, while a group led by Vice Presi-
dent Mike Pence’s chief of staff Marc 
Short is pushing for a vote before Con-
gress’s six-week recess.

‘KeyS’ to Vote

“I think that the reality is it’s more 
likely to happen this fall,” Short told Fox 
Business Network, adding that the House 
speaker holds the “keys” to getting a vote. 
His statement echoed comments made 
by White House economic adviser Larry 
Kudlow earlier this week.

According to people familiar with 
internal deliberations, Lighthizer’s push 
for more time to work with Democrats 
was met with criticism from those aides 
who believe patience is pointless because 
congressional Democrats have no inten-
tion to give Trump a political victory. 
They also believe that Lighthizer is fool-
ish to put his trust in traditional anti-free-
trade Democrats such as Senator Sherrod 
Brown of Ohio to support the final agree-
ment, the people said.

Short and those who agree with him 
have been targeting House Democrats 
who represent districts Trump carried in 
2016, putting pressure on them to approve 
the agreement.

A delay deep into the fall risks 
making the trade deal a campaign issue 
among Democratic presidential contend-
ers. If some were to come out against it, 
Pelosi could decide to shelve a vote.

‘opportunity’ to paSS

Pelosi so far appears to be holding 
her caucus together on the issue, but it’s 
not clear what would happen if Trump 
decided to send an implementing bill 
before Democrats reach a deal. By law, 
that move would give Congress a limited 
number of days to bring the legislation to 
the floor for a vote.

Top Republicans in Congress are 
content to defer to the speaker for now.

“I think there is still the opportunity 
to get it passed. Ambassador Lighthizer 
is working really closely with Speaker 
Pelosi and her team about the concerns 
they have raised,” said second-ranking 
House Republican Steve Scalise. 

French defiance to Trump on 
digital tax casts shadow over G-7

A French-U.S. clash over digital tax-
ation overshadowed the start of a Group 
of Seven finance chiefs meeting as France 
refused to flinch on its levy that would hit 
tech giants from Facebook Inc. to Alpha-
bet Inc.’s Google.

Just before an encounter with U.S. 
Treasury Secretary Steven Mnuchin at the 
G-7 near Paris, French Finance Minister 
Bruno Le Maire pledged to forge ahead 
with a 3% tax on digital revenues of large 
companies. France hopes its drive will 
pressure the U.S. to be more constructive 
in talks at the Organization for Economic 
Cooperation and Development to agree on 
a similar levy on profits in 129 countries.

“We will make every effort to get an 
agreement on digital tax here at the G-7 
and open the path to a solution in 2020 at 
the OECD,” Le Maire told reporters. “It 
will be difficult, I know the U.S. position 
has toughened recently.”

Le Maire’s defiance is likely to meet 
with a chilly response from U.S. President 
Donald Trump’s administration. Accord-
ing to a report in Spanish newspaper El 
Mundo, the U.S. State Department has sent 
letters to embassies in several countries, 
including Spain, ordering them to alert 
governments that retaliation will follow if 
they go down the same path as France.

“A great number of countries are 
now taking this line—the U.K. has 
moved forward, Austria wants to do it,” 
Spanish Economy Minister Nadia Cal-
vino said about the potential of digital 
taxation, speaking to Cadena Ser radio. 
“At the European level, practically all of 
us are in agreement.”

If France and the U.S. fail to resolve 
their differences in Chantilly, it could 
derail any effort to tax tech giants such as 
Amazon.com Inc.

“An agreement at the G-7 is deci-
sive,” Le Maire said. “If we don’t get 
an agreement on the broad principles 
of digital taxation today and tomorrow, 
quite frankly it will be difficult to make 
an agreement between the 129 countries.”

retaliation threat

U.S. Trade Representative Robert 
Lighthizer already reacted last week to 
the French parliament’s approval of the 
tax by launching a probe to determine 
whether the measure is “discriminatory 
or unreasonable and burdens or restricts 
United States commerce.” The U.S. could 
ultimately impose retaliatory tariffs or 
other trade limits, or even use provisions 
in the tax code to punish French citizens 
and companies.

In the discussions for a global digi-
tal tax at the OECD, France has agreed 
to consider a U.S. approach that would 
target all businesses with a significant 
digital activity. But Le Maire said France 
still wants a global solution to take into 
account the advantages purely digital 
companies get from their giant networks.

“We have made clear step in the 
direction of our American friends,” Le 
Maire said. “Now I’m waiting for the 
same kind of step from the Trump admin-
istration and the U.S.’’

Still, Le Maire claims he has a good 
working relationship with Mnuchin that 
will help the two sides find compromise.
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